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Safe Harbor Statement

This presentation is for informational purposes only and is not an offer to sell securities or a solicitation of an offer to buy any securities, and may not be relied upon in connection with the
purchase or sale of any security. This presentation is an indicative summary of the terms and conditions of the financial instrument or transaction described herein and may be amended,
superseded or replaced by subsequent summaries. The final terms and conditions of the transaction will be set out in full in the applicable offering document(s) or binding transaction
document(s).

This presentation is proprietary and is intended solely for the information of the persons to whom it is presented. It may not be retained, reproduced or distributed, in whole or in part, by
any means (including electronic) without the prior written consent of TechTarget, | nc.

This presentation may contain fAforward | ooking stat emen tsamended, and Sentiort 2hEeof theeSecuarities Gxcharfge A&te c t i o
of 1934, as amended. All statements, other than statements of historical facts, included or referenced in this presentation that address activities, events or developments which we expect

will or may occur in the future are forward looking statements, including statements regarding our intent, beliefs or current expectations and those of our management team. In some

cases you can identifyforward-l ooki ng st atements because they contain worod si asnutcihc iapsa tfiensa yo, oOff giiowinl gl ,t00 ,fids hfoc
Aprojects, 0 Acontemplates, 0 fibelieves, 0 festi mat es, 0 rdthersendar termnssor eapredsmrus that nondera dbur expedationsd) c o n't i
strategy, priorities, plans, or intentions. Such statements may include those regarding our future financial results and other projections or measures of our future operating performance,

including the drivers of such growth, profitability, and performance (including, in each case, any potential impact of product and service development efforts, General Data Protection

Regulation 2016/679, potential changes to customer relationships, and other operational decisions); our expectations concerning market opportunities and our ability to capitalize on

them; the amount and timing of the benefits expected from acquisitions, new strategies, products or services and other potential sources of additional revenue; and the behavior of our

members, partners, and customers. These statements speak only as of the date of this presentation and are based on our current plans and expectations. Such forward-looking

statements are not guarantees of future performance and involve important risks and uncertainties that could cause actual future events or results to be different than those described in

or implied by such forward-looking statements. These risks and uncertainties include, but are not limited to, those relating to: market acceptance of our products and services, including

continued increased sales of our IT Deal Alert offerings and continued increased international growth; relationships with customers, strategic partners and employees; the duration and

extent of the COVID-19 pandemic; difficulties in integrating acquired businesses; changes in economic or regulatory conditions or other trends affecting the internet, internet advertising

and information technology (Al TO0) industries; data pr i vfiimgy indluding$, our AnmdaleReporaom Bornr 1@ §,odrat i on s ;
subsequent Quarterly Reports on Form 10 Q and our Current Reports on Form 8 K and our other filings. All forward looking statements contained in this presentation are qualified by

these cautionary statements. You should evaluate all forward-looking statements made in this presentation in the context of these risks and uncertainties. The forward-looking statements
contained in this presentation are based only on information currently available to us and speak only as of the date of this presentation. Actual results may differ materially from those

contemplated by the forward-looking statements. We undertake no obligation to update our forward-looking statements to reflect future events or circumstances.

In addition to U.S. GAAP financials, this presentation includes certain non GAAP financial measures, such as Adjusted Revenue, Adjusted Gross Margin, Adjusted EBITDA, Adjusted

EBITDA Margin, Incremental Adjusted EBITDA Margin, and Free Cash Flow. These non GAAP financial measures are in addition to, and not a substitute for or superior to, measures of

financial performance prepared in accordance with U.S. GAAP. Reconciliations of the non GAAP measures used in this presentation are included in the tables attached to the Appendix.

This presentation contains statistical data that we obtained from industry publications and reports generated by third parties. Although industry publications and surveys generally state

that the information contained therein has been obtained from sources believed to be reliable, we have not independently verified this statistical data.



TechTarget at a glance

Leading provider of data-driven marketing
analytics and sales-enablement solutions

A Market leader for purchase intent data to fuel
IT vendors sales pipelines faster

A Unique targeted content model, highly
segmented and aligned with IT vendor needs

A Advanced targeting, analytics and data
services complemented by customized
marketing programs

A Nasdagq listed since 2007 (TTGT)

A Founded in 1999

150

Owned and
operated websites!

$316M

Revenue?

41%

Subscription
revenue as a %
of revenue?

>1,000

Webinars and virtual
event channels?

20%

Revenue
Growth3

40%

Adjusted EBITDA
Margin®

29.4M

Registered members
and users?!

$127.5M

Adjusted EBITDA?

54%

Incremental
Adj. EBITDA margin
since 20176




Actionable purchase intent data generated by
highly targeted content-driven audience

Priority EnginekE
Activity ® Inherently a._ccuraj[e . Qu_a l i fied Sales Opport.
Intelligence purchase intent insights — White Papers
g TechTarget at account and contact level | Webinars
Branding
29.4M valuable, Organic traffic +  Large scale in search
hi g h |y soug ht 90% Organic traffic? ~850K keywords in top 10 search resultst
reg iIstered members TEChTarget Drives operating Ieyerage >7.0M keywords ranking in top 100 search resultst
and users 20 years of organic success
_ _ Articles, White Papers, Peer Content, Webinars
Hi g h qu al |ty1 ~75K pieces of content created by us and our customers made available annually
targeted 250+ awards for business and editorial merit
content TeChTarget ~210 content experts?

750+ outside experts?

© TechTarget 4 1 As of December 2021; 2 As of December 31,2021



Building a subscription data analytics business

Complex IT purchase process >
(= — =] Extremely large,
—|= |= | infrequent -®~ | 150 websites addressing all
=|== J=] purchases Techfarget | tachnology sectors 8
Priority
Engine

~NE
Large, diverse
OO buying team ~®~ | Buying team members consume a
r_[ ]_1 doing research Techfarget | \ide variety of TechTarget content Know RYAeR to contact
Know QUUE to say
cormerate ducision Most buyers complete majority Know RYAELEY to focus
P Techifarget | process before speaking with sales rep
process
Activity Intelligence analyzes —FechFar ge

We have increased our subscription revenues from virtually nil in 2014 to 38%?! today;

50%+ long-term target

© TechTarget 5 Note: Subscription revenue, whi cht ewem ad osnot rraecftesr, & oi sa sd efifrwdiveastomass withreedunatioh.afemaytetham 270 dagsn' Basedon s
twelve months ended 12/31/2021



Priority Engine connects vendors with opt-in buyers and
real-time insights to accelerate path to winning deals

Priority Engine™ ‘ Q search Accounts = 2 O needhep?

TechTarget

Direct access to active
opted-in buyers engaged
with our customer and
their competition

Account Insights >  Buying Team
@ Overall

<) Boeing [/

Top Accounts
500 accounts - 495 new or updated

All 31 Prospects
Untapped Potential

495 accounts - 495 new or updated

Viewed your Content
7 accounts - 6 new or updated

Visited Your Website
413 accounts - 409 new or updated

Confirmed Projects
43 accounts - 43 new or updated

(~) Favorites

v 3 Accounts

s C Dennmanda

Joseph Qua [

Sr. IT Project Manager
Boeing

Last Activity 7 days ago

Christina Probst [}

Senior Manager

Boeing

Last Activity 1 month, 29 days ago

Highlights
Active on Your Interests

Actively Researching

UNTAPPED

Highlights

Active on Your Interests

Insight into
engagement with

customer 0s
Demand Messaging

Actively Researching




Priority Engine connects vendors with opt-in buyers and
real-time insights to accelerate path to winning deals

High" Account Insights > Buying Team > Prospect Insights

@ Qverall

Top Accoi (< Joseph Qua [
Top Accounts score.
500 accounts - 495 new or updated . Sr. IT Project Manager joseph.qua@boeing.com
Boeing (889) 555-1600

[LEoEINE

Untapped Potential Irene | Manager Chicago, lllinois

495 accounts - 495 new or updated United Stat
P IT Project Management / PMO nite ales

Viewed your Content Highlights

7 accounts - 6 new or updated
Active on Your Interests

Viewed Your Content

Visited Your Website

413 accounts - 409 new or updated

Actively Researching

Confirmed Projects
43 accounts - 43 new or updated

Content Preferences

. Detailed Activity Insight
@ Favorites * White Pa into topics and vendors
the prospects are
v 3 Accounts Prospect’s Top Interests engaging with

v 5 Prospects

Last Ac




Intent lists at contact level allow Sales to personalize
their outreach for better conversions and more pipeline

2 O NeedHep?

Priority Engine™ Search A =

TechTarget

N
(N)
N

Overall

Highlights Accounts

Prospects

Top Accounts: Below is a list of prospects from the top accounts, ranked by prospect

Top Accounts score. rlaiiin il vV
fafeerounts - 495 new or updated
; ed Potential
Stack ranked list [? Irene Melinda [} UNTAPPED

of most active
prospects
around the topic
of the campaign

founts - 495 new or updated

d your Content

new or updated
our Website

ounts - 409 new or updated

Confirmed Projects
43 accounts - 43 new or updated

(~) Favorites v

~ 3 Accounts

Information Assurance

National Aeronautics and Space
Adminstration (NASA)

Highlights
Active on Your Interests
Viewed Your Content

Actively Researching

Last Activity was 23 days ago on Sep 20, 2021

Joseph Qua )

T

Sr. IT Project Manager

Boeing
(LEoE/ING

Highlights
Active on Your Interests

Viewed Your C.ontent

Detailed Activity
Insight into topics
and vendors the
prospects are
engaging with




