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S\ Disclaimer

This presentation and the accompanying oral presentation (the “Presentation”) have been prepared by Tuya Inc. (the "Company") solely for informational purposes and have not been independently verified. No representations,
warranties or undertakings, express or implied, are made by the Company or any of its affiliates, advisers or representatives as to, and no reliance should be placed upon, the accuracy, fairness, completeness or correctness of
the information or opinions presented or contained in this Presentation. Neither of the Company nor any of its affiliates, advisers, or representatives accept any responsibility whatsoever (in negligence or otherwise) for any loss
howsoever arising from any information presented or contained in this Presentation or otherwise arising in connection with the Presentation. The information presented or contained in this Presentation is subject to change
without notice and its accuracy is not guaranteed.

Information in this Presentation including, among others, any statements regarding Tuya's market position, customer data and other metrics, is based on data and analyses from various sources as of the date of this
Presentation, unless otherwise indicated.

This Presentation does not constitute an offer to sell or issue or an invitation to purchase or subscribe to any securities of the Company for sale in the United States or anywhere else. No securities of the Company may be sold in
the United States without registration with the United States Securities and Exchange Commission or an exemption from such registration pursuant to the Securities Act of 1933, as amended (the "Securities Act”) and the rules
and regulations thereunder. No part of this Presentation shall form the basis of or be relied upon in connection with any contract or commitment whatsoever. Specifically, This Presentation does not constitute a "prospectus”
within the meaning of the Securities Act. This presentation does not contain all relevant information relating to the Company or its securities, particularly with respect to the risks and special considerations involved with an
investment in the securities of the Company. Further information regarding these and other risks, uncertainties or factors is included in the Company's filings with the SEC.

This Presentation contains forward-looking statements. These statements are made under the "safe harbor" provisions of the U.S. Private Securities Litigation Reform Act of 1995. Statements that are not historical facts, including
statements about the Company's beliefs, and expectations, are forward-looking statements. Forward-looking statements involve inherent risks and uncertainties, and a number of factors could cause actual results to differ

materially from those contained in any forward-looking statement. In some cases, forward-looking statements can be identified by words or phrases such as "may", "will", "expect", "anticipate”, "target”, "aim", "estimate”,
"intend”, "plan”, "believe", "potential”, "continue", "is/are likely to" or other similar expressions. All information provided in this Presentation is as of the date of this Presentation, and the Company does not undertake any duty to

update such information except as required under applicable law.

In evaluating the business, the Company considers and uses non-GAAP financial measures, such as non-GAAP operating expenses, non-GAAP loss from operations (including non-GAAP operating margin), non-GAAP net
(loss)/profit (including non-GAAP net margin), and non-GAAP basic and diluted net (loss)/profit per ADS, as supplemental measures to review and assess its operating performance. The presentation of non-GAAP financial
measures is not intended to be considered in isolation or as a substitute for the financial information prepared and presented in accordance with generally accepted accounting principles in the United States of America (“U.S.
GAAP"). The Company defines non-GAAP financial measures by excluding the impact of share-based compensation expenses and credit-related impairment of long-term investments from the respective GAAP financial
measures. The Company presents the non-GAAP financial measures because they are used by the management to evaluate its operating performance and formulate business plans. The Company also believes that the use of
the non-GAAP financial measures facilitates investors' assessment of its operating performance.

Non-GAAP financial measures are not defined under U.S. GAAP and are not presented in accordance with U.S. GAAP. Non-GAAP financial measures have limitations as analytical tools. One of the key limitations of using the
aforementioned non-GAAP financial measures is that they do not reflect all items of expenses that affect the Group's operations. Share-based compensation expenses and credit-related impairment of long-term investments
have been and may continue to be incurred in the business and are not reflected in the presentation of non-GAAP measures. Further, the non-GAAP financial measures may differ from the non-GAAP information used by other
companies, including peer companies, and therefore their comparability may be limited. The Company compensates for these limitations by reconciling the non-GAAP measures to the most directly comparable U.S. GAAP
measures, all of which should be considered when evaluating the Group's performance. The Company encourages you to review its financial information in its entirety and not rely on a single financial measure.

Reconciliations of Tuya's non-GAAP financial measures to the most comparable U.S. GAAP measures are included at the end of this Presentation.

Unless otherwise indicated, all references in this Presentation to "Tuya", "we", "our", "us", or similar terms refer to Tuya Inc. and its subsidiaries and, in the context of describing its operations and consolidated financial
information, also include our variable interest entity in the PRC.



S\ Continual Growth with Profitability in Q1°'24

[
+29.9% v/vy

Total Revenue
($61.7 million)

Revenue demonstrated
the strong recovery
from inflation caused
downcycle

1. Non-GAAP measures. Please refer to the earning release or financial reports for reconciliations of these non-GAAP measures to their most comparable GAAP equivalents.

Note: Numbers are rounded for presentation purposes.
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$1 2.3 Million

Non-GAAP' Net Profits
(Q1'23: $-3.7 million)

Consistent achievement of
quarterly profitability on
a non-GAAP basis

-
NG

$1 4.5 wmillion

Operating Cash Generated
(Q1'23: $-18.9 million)

Strong cash position
and operating cashflows
assure long-term steady
development

-
NG

o~ $ 1 Billion

Net Cash Balance
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Company Introduction




Build a Smart Solutions Developer Ecosystem
Enable Everything to Be Smart



#1

The Largest Internet-of-Things (loT)
Cloud Developer Platform Provider

3000 967,000

Global Customers | Smart Device SKUs
Served in Q1'24 : . as of March 31, 2024
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loT Develdpers across 200+ Countries Intellectual Properties
and Regions as of March 31, 2024 including Patents & Copyrights

Smart - Innovative - Tech-Driven - Ecological Global Business

Source: According to CIC. Ranking among 3 party platforms, see more details in the Company's Hongkong Prospectus, Form F-3, HKEX and EDGAR filings in 2022 and 2023.

Note: Numbers are rounded for presentation purposes.




S\ We Deliver a Cloud-Native Software-Enabled Experience to End Users For
Everything




S\ After a Decade of Evolution, Our Business Has Significantly Expanded

—2020——2023—
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loT PaaS Saa$ and Others Smart Solution
(Device Intelligence) (Software & Service) (Smart Device Solution)
Tuya loT
Cloud Developer
Platform
Tuya loT Cloud Developer Platform
& loT Cloud Infrastructure 25X  loT Developer Kits + a4 GenAl Technology,
& Cloud Capabilities oo SDK& API Model & Algorithm
Cloud Cube Smart
Infrastorﬂctu re g_\fl_.é) A Azure 3 Google Cloud ® Tencent Cloud Private Cloud
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S\ Endorsed by Global Leading Customers
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) One Platform, All Smart

Enable Every Thing to Be Smart
with ONE connected cloud & App

Across Brands Globally Across a Variety of Devices
Globalization in Interconnected and Unified
a Cost-effective Manner User Experiences

End users who own Tuya-powered devices are
incentivized to purchase more Tuya-powered devices
to take advantage of our interconnected and interactive ecosystem

More Scenarios Better Experience
& Devices Powered for Developers
by the Platform and End Users

‘@ )
Powered by

telligence
nside

More End Users, Higher
Brands and Awareness and
Developers Global Influence
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Key Topline and Financial Updates




3\ Three Consecutive Quarters of YoY Growth Exceeding 30%

Total Revenue Y/Y Growth by Quarter

(%)
e Low base in H1'20 * Inflation took in * Global high inflation
* Global Chip shortage < Supply chain disruption * Destocking cycle
_____ >~ =~
- - ’ —————— o o= e S~
Industry Headwinds T R
i . REEN
200% o
o 35% ‘
Y/Y Growth
\ 8% Excluding FX Impacts
o
0 0 (o)
Revenue +Y/Y NS.@ 199, 36% 2%  30%
@ o SR @ e kS
. -
-3% L, e ¢ 14% 9%
-26%

“47% -40%
Q1'21 Q2'21 Q3'21 Q4'21 Q1'22 Q2'22 Q3'22 Q4'22 Q1'23 Q2'23 Q3'23 Q4'23 Q1'24

Note: Numbers are rounded for presentation purposes.



S\ Revenue Update

Revenue Breakdown, The First Quarter
(USD'M)

Total Revenue

YoY
+30%

44,39 47.8%
D
61.7

47.5

33.6

Q123 Q124 Q123

Bl Revenue

@ GP Margin

Note: Numbers are rounded for presentation purposes.

loT PaaS

YoY
+36%

46.4%

45.6

Q124

Smart Solution

28.3%

5.4 7.3
Q123 Q124

SaaS and Others

74.1% 72.3%
& —0
8.5 8.6

Q123 Q124

13



S\ Revenue Efficiency Maintained High Level in Q1'24

Average Revenue Supported Average Gross Profit Supported Average Revenue
Per Headcount Per Headcount Per Customer
(USD'K) (USD'K) (USD'K)

42.6

20.4 21.0

16.7
201

Q1'23 Q1'24 Q1'23 Q1'24 Q1'23 Q1'24

Note: Numbers are rounded for presentation purposes. 14



S\ Stably Increased Gross Margin Secures Long-term Profitability

Gross Margin Revenue Contribution
Overall gross margin by Segments

123% 4120 428% 436% 446% 443% A467% 467% 473%  478%

34.4% ———0 —"° e e
26W W [oT PaaS M SaaS and Others ® Smart Device Distribution
IoT Paas$ gross margin 7%
9 12% 12%
424%  423%  425% Lo, 415%  405% 442%  446%  44.8%  46.4% © °

28.7% °\./°_°”F
././. -

Saas and Others gross margin
83.7%

WEIG i s 6ol eimor ST T 196 T8 9% 752%  741%  745%  73.9% 742%  723%
[ *— M —e L . *— o

Smart Solution gross margin

269% 297%  283%

2019 2020 2021 Q122 Q222 Q322 Q422 Q123 Q223 Q323 Q423 Q124 FY21 Y22 FY23 Q1'24

Note: Numbers are rounded for presentation purposes. 15



S\ Operating Loss by Quarters

Operating Loss, GAAP and Non-GAAP'

(USD'M)

-
1

A

(3.5)
|(153)\|(150)\ (6.4)
|(24 5) | @2 3)‘  (23. 7)\ 16.4)
| @65) | i)
a2, 5)‘ = 9)‘ (23.6)

|(373)\ (31.4)

(32.8) (32.3)

(39.5)  (40.4)

(49.2) 44’I

(51.6)

(41.3) (41.5)

——— e e e e e o = g e = Em o e

(55.5)
Q121 Q221 Q321 Q421 Q122 Q222 Q322 Q422 Q123 Q223 Q323 Q423 QT 24I

I Non-GAAP Operating losses (Excluding SBC and impairment loss of long-term investment)
GAAP Operating losses

Operating loss in Q1'24
narrowed by 49.3% Y/Y mainly due to —

*  Gross profit increased significantly Y/Y;

*  OPEX decreased significantly Y/Y.

Non-GAAP operating loss in Q1'24
narrowed by 96.3% Y/Y.

1. Non-GAAP measures. Please refer to the earning release or financial reports for reconciliations of these non-GAAP measures to their most comparable GAAP equivalents.

Note: Numbers are rounded for presentation purposes.



S\ Achievement of Continuing Non-GAAP Quarterly Profitability

Net Profit/(Loss), GAAP and Non-GAAP!
(USD'M)

——

10.1 12.3;

s | I
. [ ]
l I e |(159)\|(52) 3.7) (4.9)

Net loss in Q1'24
narrowed by 83.2% Y/Y mainly due to —

(3.5) * Improvement in operating loss;

10.8
' (23.8) | |(2 1) Lo « US$12.8 million of interest income
achieved in Q1'24 due to treasury

| (31 22) |{(31.2) (21.0) management

(22.7) (23.5)
I (37 3)|

(35 9) (32.6)

(47.9) (48.8) )

(55.0)

Non-GAAP net profit in Q1'24
improved to $12.3 million, compared to a
loss of $3.7 million in Q1'23.

(40.5) &

Q121 Q221 Q321 Q421 Q122 Q222 Q322 Q422 Q123 Q223 Q323 Q423 1Qr 24
| I
I Non-GAAP Net profits/(losses) (Excluding SBC and impairment loss of long-term investment)

GAAP Net losses

1. Non-GAAP measures. Please refer to the earning release or financial reports for reconciliations of these non-GAAP measures to their most comparable GAAP equivalents.
Note: Numbers are rounded for presentation purposes. 17



3\ Operating Cash Flow by Quarters

Net Cash Generated/(Used) in Operating Activities
(USD'M)

Q121 Q221 Q321 Q421 Q122 Q222 Q322 Q422 Q123 Q223 Q323 Q423 Q124

31.8

~US$1 Billion

Net cash’
on March 31, 2024

(53.2)

(57.4)

1. "Net cash" refers to cash in banks and time deposits/treasury securities recorded as short-term and long-term investments in the balance sheet (as Tuya has no loans or interest-bearing liabilities).
Note: Numbers are rounded for presentation purposes. 18



S\ Strong Balance Sheet Assures Long-term Operation

Total Liabilities to Assets Ratio
(%)

10.8% 10.8%

10.4%

Q121 Q221 Q321 Q421 Q122 Q222 Q322 Q422 Q123 Q223 Q323 Q423 Q124

Note: Numbers are rounded for presentation purposes.

@ No debt or capital
commitments

Liabilities are mainly operating related,
such as account payable, salary
payable, advance from customers, etc.

19



S\ Key Business Growth Strategies

Further enhancement of product capabilities
Further expanding high-quality customer base

Expand into non-consumer electronics sectors

Continuously strengthen developer platform,
creating competencies to efficiently serving highly
fragmented loT Market

© O o o ©

Embracing Generative Al Across the Board

1. "Developer” refers to the registered developer, as of March 31, 2024.

1,074,000
Developers'

37.2%
y/y Growth

20



S\ Embracing Generative Al Across the Board: On-Device Al Application

Reliability

Immediacy
Autonomy
Device-side Capability
Efficiency . ...........................................................................................................................................................
Personalization Animal Detection
9 & Identification
RO A
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@ -~
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<.0 & R
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o %
&
-
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Voice Noise
Reduction
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ejeQ J0Suas [e207]
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S\ Embracing Generative Al Across the Board: Spatial LLM

Industrial & Commercial

(Practical Application)

Home Scenario

(Practical Application)

Scenario Integration Enables Developers to
Create More Valuable Intelligent Spaces

th

Building Energy
Efficiency Scenario

®

Environmental
Management Scenario

@

Life & Personal
Safety Scenario

Health & Wellness
Scenario

Other Scenarios...

¥

Plant Cultivation
Scenario

?Hfl

Pet Companionship
Scenario

22



S\ Embracing Generative Al Across the Board : Al Ecosystem Products

G

Al Developer

Enjoy a seamless, convenient,
and efficient development experience based on
robust AIGC capability

Al Analyst

Dramatic business insights
generated by GenAl through best market
practice & comprehensive strengths
and weakness analysis

Al Terminal

Al model tailored for smart
homes brings qualitative enhancement to both
interactive experience and efficiency

23
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S\ Appendix: Q1'24 Reconciliation of Non-GAAP to GAAP

For the Three Months Ended For the Three Months Ended

March 31, 2023 March 31, 2024
UsD'000 UsD'000

Reconciliation of operating expenses to non-GAAP operating expenses
Research and development expenses (28,051) (23,474)
Add: Share-based compensation 4117 3,506
Adjusted Research and development expenses (23,934) (19,968)
Sales and marketing expenses (10,259) (8,983)
Add: Share-based compensation 1,606 1,385
Adjusted Sales and marketing expenses (8,653) (7,598)
General and administrative expenses (16,793) (15,474)
Add: Share-based compensation 11,597 10,923
Adjusted General and administrative expenses (5,196) (4,551)
Reconciliation of loss from operations to non-GAAP loss from operations
Loss from operations (32,295) (16,367)
Add: Share-based compensation expenses 17,320 15,814
Non-GAAP Loss from operations (14,975) (553)
Non-GAAP operating margin (31.5%) (0.9%)
Reconciliation of net loss to non-GAAP net (loss)/profit
Net loss (21,045) (3,543)
Add: Share-based compensation expenses 17,320 15,814
Non-GAAP net (loss)/profit (3,725) 12,271
Non-GAAP net margin (7.8%) 19.9%
Weighted average number of ordinary shares used in computing non-GAAP net (loss)/profit per share, basic 553,994,418 559,133,184
Weighted average number of ordinary shares used in computing non-GAAP net (loss)/profit per share, diluted 553,994,418 591,737,410
Non-GAAP net (loss)/profit per share attributable to ordinary shareholders - basic (0.01) 0.02
Non-GAAP net (loss)/profit per share attributable to ordinary shareholders — diluted (0.01) 0.02

25
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