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GLOSSARY OF SELECTED TERMINOLOGY

As used in this Quarterly Report on Form 10-Q, unless the context otherwise requires, references to the following terms have the respective 
meaning as defined below:

Algorithmic Qubit: A metric describing the number of “useful” qubits in a system, considering noise, connectivity limitations, and other sources 
of error.

Barium: A silvery rare-earth metal, atomic number 56, that can be used as a qubit for quantum computing. IonQ has recently started exploring 
barium as an alternative qubit species because its slightly more complex structure offers higher fundamental gate and readout fidelities when 
controlled correctly, and because it primarily interacts with light in the visible spectrum, allowing additional opportunities for standard fiber optic 
technologies in parts of the system.

Classical Computer: A computer that stores and calculates information using classical mechanics: information is stored as a 0 or a 1, in a 
transistor.

Coherence Time: A measurement of the “lifetime” of a qubit, coherence time measures how long a qubit can maintain coherent phase, which 
allows it to successfully retain quantum information and behave in the ways necessary for it to be part of a useful computation. 

Entanglement: A property of quantum mechanics where two particles, even when physically separated, behave in ways conditionally dependent 
on each other.

Error-Corrected Qubit: Groups of physical qubits that are logically combined using techniques called error correction encoding with the goal 
of having them act together as one much higher-quality qubit for computational purposes.

Fault Tolerance: A system’s ability to accommodate errors in its operation without losing the information it is processing and/or storing.

Gate Fidelity/Error Rate: A measure of how much noise (or error) is introduced in each operation during a quantum algorithm.

Ion Trap: An apparatus that holds ions in place, ready for computation, in a trapped-ion quantum computer.

Measurement: The process at the end of a quantum computation where the exponentially large computational space available during 
computation collapses down to a binary string in order to produce readable results.

Multi-Core QPU: A single quantum processor that has multiple quantum compute zones that can compute in parallel and be entangled via 
moving and recombining ion chains.

Noise: For quantum computers to compute correctly, they must be isolated from the environment around them. Any interaction with the 
environment, or imperfection in the control systems that perform gates, introduces noise. As noise accumulates, the overall likelihood that an 
algorithm will produce a successful answer goes down. With too much noise, a quantum computer is no longer useful at all.

Photonic Interconnect: A connection between two qubits using photons, typically via a fiber optic cable. A photonic interconnect is used to 
remotely connect two qubits.

Physical Qubit: The hardware implementation of a qubit in a quantum computer.

Quantum Algorithm: A series of quantum logic gates that together solve a specific problem.

Quantum Bit (Qubit): The quantum equivalent of bits in classical computing, able to exist in a superposition of states and be entangled with 
other qubits.

Quantum Circuit: A collection of quantum logic gates to be run in a specific order on a given set of qubits.

Quantum Logic Gate(s): Gates used to manipulate the state of qubits, including putting them in superposition states and creating entanglement.

Quantum Processing Unit (QPU): A complete system made up of physical qubits and the apparatus for controlling them.

Superconducting Qubit: A qubit implementation that uses specialized silicon-fabricated chips at ultracold temperatures.



 

 

Synthetic (Fabricated) Qubit: A qubit that uses an engineered or “manufactured” quantum system, rather than a naturally occurring one. 
Examples of synthetic (fabricated) qubits include superconducting transmon qubits and semiconductor quantum dot qubits.

Trapped Ion Qubit: A qubit implementation using charged atomic particles (ions) suspended in vacuum and manipulated with lasers.



 

 

 

WHERE YOU CAN FIND MORE INFORMATION 

Investors and others should note that we announce material financial information to our investors using our investor relations website at 
investors.ionq.com, press releases, filings with the U.S. Securities and Exchange Commission (“SEC”) and public conference calls and webcasts. 
In compliance with our disclosure obligations under Regulation FD, we also use IonQ’s blog and the following social media channels as a means 
of disclosing information about the Company, our products and services, our planned financials and other announcements and attendance at 
upcoming investor and industry conferences, and other matters: 

• IonQ Company Blog (https://ionq.com/blog) 

• IonQ LinkedIn Page (https://www.linkedin.com/company/ionq.co) 

• IonQ X (Twitter) Account (https://twitter.com/ionq_inc) 

• IonQ YouTube Account (https://www.youtube.com/@ionq_inc) 

Information posted through these social media channels may be deemed material. Accordingly, in addition to reviewing our press releases, 
SEC filings, public conference calls and webcasts, investors should monitor IonQ’s blog and our other social media channels. The information 
we post through these channels is not part of this Quarterly Report on Form 10-Q. The channel list on how to connect with us may be updated 
from time to time and is available on our investor relations website.
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PART 1-FINANCIAL INFORMATION 

Item 1. Unaudited Financial Statements 

IonQ, Inc. 
Condensed Consolidated Balance Sheets 

(unaudited) 
(in thousands, except share and per share data) 

 
   September 30,     December 31,  
   2024     2023  

Assets            
Current assets:            

Cash and cash equivalents   $ 30,172     $ 35,665  
Short-term investments     335,538       319,776  
Accounts receivable     4,137       11,467  
Prepaid expenses and other current assets     25,553       23,081  

Total current assets     395,400       389,989  
Long-term investments     17,131       100,489  
Property and equipment, net     49,454       37,515  
Operating lease right-of-use assets     10,029       4,613  
Intangible assets, net     17,487       15,077  
Goodwill     727       742  
Other noncurrent assets     7,683       5,155  
Total Assets   $ 497,911     $ 553,580  
Liabilities and Stockholders’ Equity            
Current liabilities:            

Accounts payable   $ 4,854     $ 5,599  
Accrued expenses     15,657       18,376  
Current portion of operating lease liabilities     3,089       710  
Unearned revenue     8,332       12,087  
Current portion of stock option early exercise liabilities     392       392  

Total current liabilities     32,324       37,164  
Operating lease liabilities, net of current portion     15,214       7,395  
Unearned revenue, net of current portion     60       447  
Stock option early exercise liabilities, net of current portion     154       448  
Warrant liabilities     11,607       23,004  
Other noncurrent liabilities     2,869       128  

Total liabilities   $ 62,228     $ 68,586  
Commitments and contingencies (see Note 7)            
Stockholders’ Equity:            

Common stock $0.0001 par value; 1,000,000,000 shares authorized; 215,975,686
   and 206,611,704 shares issued and outstanding as of September 30, 2024 and
   December 31, 2023, respectively   $ 22     $ 20  
Additional paid-in capital     917,048       839,014  
Accumulated deficit     (481,722 )     (352,073 )
Accumulated other comprehensive income (loss)     335       (1,967 )

Total stockholders’ equity   $ 435,683     $ 484,994  
Total Liabilities and Stockholders’ Equity   $ 497,911     $ 553,580  

 
The accompanying notes are an integral part of these condensed consolidated financial statements. 
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IonQ, Inc. 
Condensed Consolidated Statements of Operations 

(unaudited) 
(in thousands, except share and per share data) 

 
  

Three Months Ended
September 30,    

Nine Months Ended
September 30,  

   2024     2023     2024     2023  
Revenue   $ 12,400     $ 6,136     $ 31,363     $ 15,936  
Costs and expenses:                        

Cost of revenue (excluding depreciation and amortization)     6,515       2,008       15,552       4,945  
Research and development     33,178       24,599       96,750       60,701  
Sales and marketing     6,630       5,047       19,468       11,289  
General and administrative     14,322       13,927       41,395       35,438  
Depreciation and amortization     4,890       2,749       13,150       6,869  

Total operating costs and expenses     65,535       48,330       186,315       119,242  
Loss from operations     (53,135 )     (42,194 )     (154,952 )     (103,306 )

Gain (loss) on change in fair value of warrant liabilities     (3,868 )     (7,640 )     11,398       (26,787 )
Interest income, net     4,508       5,007       14,108       14,115  
Other income (expense), net     15       55       (164 )     150  

Loss before income tax expense     (52,480 )     (44,772 )     (129,610 )     (115,828 )
Income tax benefit (expense)     (16 )     (39 )     (39 )     (39 )
Net loss   $ (52,496 )   $ (44,811 )   $ (129,649 )   $ (115,867 )
Net loss per share attributable to common stockholders—
   basic and diluted   $ (0.24 )   $ (0.22 )   $ (0.61 )   $ (0.57 )
Weighted average shares used in computing net loss per share 
   attributable to common stockholders—basic and diluted     214,305,053       203,390,383       211,378,045       201,656,916  

 
The accompanying notes are an integral part of these condensed consolidated financial statements. 
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IonQ, Inc. 
Condensed Consolidated Statements of Comprehensive Loss 

(unaudited) 
(in thousands) 

 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

Net loss   $ (52,496 )   $ (44,811 )   $ (129,649 )   $ (115,867 )
Other comprehensive income (loss), net of reclassification adjustments:                        

Change in unrealized gain (loss) on available-for-sale securities, net     1,713       1,292       2,348       2,560  
Currency translation adjustments     (60 )     1       (46 )     1  

Total other comprehensive income (loss)     1,653       1,293       2,302       2,561  
Total comprehensive loss   $ (50,843 )   $ (43,518 )   $ (127,347 )   $ (113,306 )

 
The accompanying notes are an integral part of these condensed consolidated financial statements. 
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IonQ, Inc. 
Condensed Consolidated Statements of Changes in Stockholders’ Equity 

(unaudited) 
(in thousands, except share data) 

 
   Stockholders’ Equity  
                            Accumulated        
                Additional           Other     Total  
   Common Stock     Paid-in     Accumulated     Comprehensive     Stockholders'  
   Shares     Amount     Capital     Deficit     Income (Loss)     Equity  

Balance, June 30, 2024     213,722,503     $ 21     $ 893,797     $ (429,226 )   $ (1,318 )   $ 463,274  
Net loss     —       —       —       (52,496 )     —       (52,496 )
Other comprehensive income (loss)     —       —       —       —       1,653       1,653  
Stock options exercised     671,689       —       1,085       —       —       1,085  
Vesting of restricted common stock     48,145       —       98       —       —       98  
Issuance of common stock from the
   settlement of restricted stock units     1,533,349       1       —       —       —       1  

Stock-based compensation     —       —       22,068       —       —       22,068  
Balance, September 30, 2024     215,975,686     $ 22     $ 917,048     $ (481,722 )   $ 335     $ 435,683  
 

   Stockholders’ Equity  
                            Accumulated        
                Additional           Other     Total  
   Common Stock     Paid-in     Accumulated     Comprehensive     Stockholders'  
   Shares     Amount     Capital     Deficit     Income (Loss)     Equity  

Balance, June 30, 2023     201,869,202     $ 20     $ 794,671     $ (265,358 )   $ (6,087 )   $ 523,246  
Net loss     —       —       —       (44,811 )     —       (44,811 )
Other comprehensive income (loss)     —       —       —       —       1,293       1,293  
Stock options exercised     568,330       —       234       —       —       234  
Vesting of restricted common stock     125,341       —       282       —       —       282  
Issuance of common stock from the
   settlement of restricted stock units     1,553,290       —       141       —       —       141  

Stock-based compensation     —       —       18,094       —       —       18,094  
Warrants exercised     921       —       17       —       —       17  
Balance, September 30, 2023     204,117,084     $ 20     $ 813,439     $ (310,169 )   $ (4,794 )   $ 498,496  

 
The accompanying notes are an integral part of these condensed consolidated financial statements. 
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IonQ, Inc. 
Condensed Consolidated Statements of Changes in Stockholders’ Equity 

(unaudited) 
(in thousands, except share data) 

 
   Stockholders’ Equity  
                            Accumulated        
                Additional           Other     Total  
   Common Stock     Paid-in     Accumulated     Comprehensive     Stockholders'  
   Shares     Amount     Capital     Deficit     Income (Loss)     Equity  

Balance, December 31, 2023     206,611,704     $ 20     $ 839,014     $ (352,073 )   $ (1,967 )   $ 484,994  
Net loss     —       —       —       (129,649 )     —       (129,649 )
Other comprehensive income (loss)     —       —       —       —       2,302       2,302  
Stock options exercised     3,318,104       —       2,270       —       —       2,270  
Vesting of restricted common stock     144,435       —       294       —       —       294  
Issuance of common stock from the
   settlement of restricted stock units     5,901,443       2       11,442       —       —       11,444  

Stock-based compensation     —       —       64,028       —       —       64,028  
Balance, September 30, 2024     215,975,686     $ 22     $ 917,048     $ (481,722 )   $ 335     $ 435,683  

 
   Stockholders’ Equity  
                            Accumulated        
                Additional           Other     Total  
   Common Stock     Paid-in     Accumulated     Comprehensive     Stockholders'  
    Shares     Amount     Capital     Deficit     Income (Loss)     Equity  

Balance, December 31, 2022     199,862,123     $ 20     $ 769,848     $ (194,302 )   $ (7,355 )   $ 568,211  
Net loss     —       —       —       (115,867 )     —       (115,867 )
Other comprehensive income (loss)     —       —       —       —       2,561       2,561  
Stock options exercised     1,358,096       —       775       —       —       775  
Vesting of restricted common stock     376,023       —       846       —       —       846  
Issuance of common stock from the
   settlement of restricted stock units     2,519,921       —       2,641       —       —       2,641  

Stock-based compensation     —       —       39,312       —       —       39,312  
Warrants exercised     921       —       17       —       —       17  
Balance, September 30, 2023     204,117,084     $ 20     $ 813,439     $ (310,169 )   $ (4,794 )   $ 498,496  

 
The accompanying notes are an integral part of these condensed consolidated financial statements. 
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IonQ, Inc. 
Condensed Consolidated Statements of Cash Flows 

(unaudited) 
(in thousands) 

 

   
Nine Months Ended

September 30,  
   2024     2023  

Cash flows from operating activities:            
Net loss   $ (129,649 )   $ (115,867 )
Adjustments to reconcile net loss to net cash used in operating activities:            

Depreciation and amortization     13,150       6,869  
Non-cash research and development arrangements     390       390  
Stock-based compensation     67,607       38,549  
(Gain) loss on change in fair value of warrant liabilities     (11,398 )     26,787  
Amortization of premiums and accretion of discounts on available-for-sale securities     (7,086 )     (7,287 )
Other, net     3,901       1,036  

Changes in operating assets and liabilities:            
Accounts receivable     7,341       946  
Prepaid expenses and other current assets     (9,899 )     (7,545 )
Accounts payable     (463 )     975  
Accrued expenses     612       8,066  
Unearned revenue     (4,232 )     (4,944 )
Other assets and liabilities     3,471       (156 )

Net cash provided by (used in) operating activities   $ (66,255 )   $ (52,181 )
Cash flows from investing activities:            

Purchases of property and equipment     (14,399 )     (6,544 )
Capitalized software development costs     (3,064 )     (3,134 )
Intangible asset acquisition costs     (1,201 )     (1,057 )
Purchases of available-for-sale securities     (241,162 )     (230,350 )
Maturities of available-for-sale securities     318,192       285,665  

Net cash provided by (used in) investing activities   $ 58,366     $ 44,580  
Cash flows from financing activities:            

Proceeds from stock options exercised     2,270       775  
Other financing, net     144       9  

Net cash provided by (used in) financing activities   $ 2,414     $ 784  
Effect of foreign exchange rate changes on cash, cash equivalents and restricted cash     4       3  
Net change in cash, cash equivalents and restricted cash     (5,471 )     (6,814 )
Cash, cash equivalents and restricted cash at the beginning of the period     38,081       46,367  
Cash, cash equivalents and restricted cash at the end of the period   $ 32,610     $ 39,553  
Supplemental disclosures of non-cash investing and financing transactions            

Property and equipment purchases in accounts payable and accrued expenses   $ 559     $ 4,202  
Intangible asset purchases in accounts payable and accrued expenses     226       321  
Operating lease right-of-use assets subject to lease liability     6,129       2,380  
Noncash reclassification of warrant liabilities to equity upon exercise     —       7  
Bonus settled in restricted stock units     11,443       2,641  
Net share settled stock option exercises     1,016       —  

 
The accompanying notes are an integral part of these condensed consolidated financial statements. 
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IonQ, Inc. 
Notes to Condensed Consolidated Financial Statements 

(unaudited) 

1. DESCRIPTION OF BUSINESS 

IonQ, Inc. (“IonQ” or the “Company”), formerly known as dMY Technology Group, Inc. III (“dMY”), was incorporated in the state of 
Delaware in September 2020 and formed as a special purpose acquisition company for the purpose of effecting a merger, capital stock exchange, 
asset acquisition, stock purchase, reorganization, or similar business combination with one or more businesses. IonQ Quantum, Inc. (formerly 
known as IonQ, Inc., and referred to as “Legacy IonQ” herein), was incorporated in the state of Delaware in September 2015 and is 
headquartered in College Park, Maryland. 

On March 7, 2021, Legacy IonQ entered into an Agreement and Plan of Merger (the “Merger Agreement”) with dMY and Ion Trap 
Acquisition Inc. (“Merger Sub”), a direct, wholly owned subsidiary of dMY. Pursuant to the Merger Agreement, on September 30, 2021 (“the 
Closing Date”), the Merger Sub was merged with and into Legacy IonQ with Legacy IonQ continuing as the surviving corporation following the 
merger, becoming a wholly owned subsidiary of dMY and the separate corporate existence of the Merger Sub ceased (the “Business 
Combination”). Contemporaneously with the Business Combination, dMY changed its name to IonQ, Inc. and Legacy IonQ changed its name to 
IonQ Quantum, Inc. 

IonQ is engaged in quantum computing and develops general-purpose quantum computing systems designed to solve some of the world’s 
most complex problems, and transform business, society, and the planet for the better. To operate the quantum computing systems, the Company 
has developed custom hardware, custom firmware, and an operating system to orchestrate the quantum computers. 

Segment Reporting 

The Company operates as one operating segment as its chief executive officer, who is the chief operating decision maker, reviews financial 
information on a consolidated basis for purposes of making operating decisions, allocating resources, and evaluating financial performance. 

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES 

Significant Accounting Policies 

The Company’s significant accounting policies, which are disclosed in the audited financial statements for the year ended December 31, 
2023, and the notes thereto are included in the Company’s Annual Report on Form 10-K (the “Annual Report”) that was filed with the Securities 
and Exchange Commission (“SEC”) on February 28, 2024. Since the date of that filing, there have been no material changes to the Company’s 
significant accounting policies except as noted below. 

Basis of Preparation 

The accompanying condensed consolidated financial statements have been prepared in accordance with U.S. generally accepted accounting 
principles (“U.S. GAAP”) as determined by the Financial Accounting Standards Board (“FASB”). Such condensed consolidated financial 
statements include the accounts of IonQ and its wholly owned subsidiaries. All intercompany transactions and balances have been eliminated in 
consolidation. 

Unaudited Interim Financial Information 

The interim condensed consolidated financial statements included in this Quarterly Report on Form 10-Q have been prepared by the 
Company and are unaudited, pursuant to the rules and regulations of the SEC. Certain information and footnote disclosures normally included in 
financial statements prepared in accordance with U.S. GAAP have been condensed or omitted pursuant to such rules and regulations. However, 
the Company believes that the disclosures contained in this Quarterly Report on Form 10-Q comply with the requirements of Section 13(a) of the 
Securities Exchange Act of 1934, as amended (the “Exchange Act”), for a quarterly report and are adequate to make the information presented 
not misleading. The interim condensed consolidated financial statements included herein reflect all adjustments (consisting of normal recurring 
adjustments) which are, in the opinion of management, necessary for a fair presentation of the financial position, results of operations and cash 
flows for the interim periods presented. These interim condensed consolidated financial statements should be read in conjunction with the 
financial statements and notes thereto for the year ended December 31, 2023, included in the Annual Report. The condensed consolidated 
statements of operations and the condensed consolidated statements of comprehensive loss for the three or nine months ended September 30, 
2024, are not necessarily indicative of the results to be anticipated for the entire year ending December 31, 2024, or thereafter. All references to 
September 30, 2024 and 2023, in the notes to the condensed consolidated financial statements are unaudited. 
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Use of Estimates 

The preparation of condensed consolidated financial statements in conformity with U.S. GAAP and the rules and regulations of the SEC 
require management to make estimates and assumptions that affect the amounts reported in these condensed consolidated financial statements 
and accompanying notes. 

Significant estimates and assumptions are inherent in the analysis and measurement of items including, but not limited to: standalone 
selling price for revenue arrangements with multiple performance obligations, total expected costs for revenue arrangements recognized over 
time, capitalization of quantum computing system costs, useful lives for quantum computing systems, and stock-based compensation for awards 
with performance and market conditions. Management bases its estimates and assumptions on historical experience, expectations, forecasts, and 
on various other factors that are believed to be reasonable under the circumstances. Due to the inherent uncertainty involved in making estimates, 
actual results reported in future periods may differ and be affected by changes in those estimates. 

Foreign Currency

The reporting currency of the Company is the U.S. dollar. Financial statements of subsidiaries whose functional currency is not the U.S. 
dollar are translated at exchange rates in effect at the balance sheet date for assets and liabilities and at average exchange rates for revenues and 
expenses for the respective periods. Translation adjustments are recorded in accumulated other comprehensive loss in the condensed consolidated 
balance sheets. 

The Company is exposed to foreign currency risk to the extent that it enters into transactions denominated in currencies other than its 
subsidiaries’ respective functional currencies. Transactions denominated in currencies other than subsidiaries’ functional currencies are recorded 
based on exchange rates at the time such transactions arise. Changes in exchange rates with respect to amounts recorded in the Company’s 
condensed consolidated balance sheets related to these items will result in unrealized foreign currency transaction gains and losses based upon 
period-end exchange rates. The Company also records realized foreign currency transaction gains and losses upon settlement of the transactions. 
Foreign currency transaction gains and losses resulting from the conversion of the transaction currency to functional currency are included in 
other income (expense), net in the condensed consolidated statements of operations.

Fair Value Measurements 

The Company evaluates the fair value of certain assets and liabilities using the fair value hierarchy. Fair value is an exit price representing 
the amount that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market participants at the 
measurement date. Fair value is estimated by applying the following hierarchy, which prioritizes the inputs used to measure fair value into three 
levels and bases the categorization within the hierarchy upon the lowest level of input that is available and significant to the fair value 
measurement: 

• Level 1—Observable inputs, which include quoted prices in active markets; 

• Level 2—Observable inputs other than the quoted prices in active markets that are observable either directly or indirectly, such as 
quoted prices in markets that are not active, or other inputs such as broker quotes, benchmark yield curves, credit spreads and market 
interest rates for similar securities that are observable or can be corroborated by observable market data for substantially the full term 
of the assets or liabilities; 

• Level 3—Unobservable inputs that are supported by little or no market activity and that are based on management’s assumptions, 
including fair value measurements determined using pricing models, discounted cash flow methodologies or similar techniques. 

The Company’s assessment of the significance of a particular input to the fair value measurements requires judgment and may affect the 
valuation of the assets and liabilities being measured and their placement within the fair value hierarchy. 

For assets that are measured using quoted prices in active markets, the total fair value is the published market price per unit multiplied by 
the number of units held, without consideration of transaction costs. Assets and liabilities that are measured using significant other observable 
inputs are primarily valued by reference to quoted prices of similar assets or liabilities in active markets, adjusted for any terms specific to that 
asset or liability. 

Assets and liabilities that are measured at fair value on a non-recurring basis include property and equipment, intangible assets, and 
goodwill. The Company recognizes these items at fair value when they are considered to be impaired or upon initial recognition when acquired 
through a business combination or an asset acquisition. The fair value of these assets and liabilities are determined with valuation techniques 
using the best information available and may include quoted market prices, market comparables and discounted cash flow models. 
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Due to their short-term nature, the carrying amounts reported in the Company’s condensed consolidated financial statements approximate 
the fair value for cash and cash equivalents, accounts receivable, accounts payable and accrued expenses. 

Cash, Cash Equivalents and Restricted Cash 

Cash and cash equivalents include cash in banks, checking deposits, money market funds, and U.S. government and agency securities. The 
Company considers all short-term highly liquid investments with an original maturity at the date of purchase of three months or less to be cash 
equivalents. Restricted cash for collateralizing letters of credit and corporate credit cards is included in other noncurrent assets in the condensed 
consolidated balance sheets. The Company issues letters of credit in the ordinary course of business, including for lease arrangements. As of 
September 30, 2024 and December 31, 2023, letters of credit totaling $2.1 million were outstanding. 

The following table provides a reconciliation of cash, cash equivalents and restricted cash included in the condensed consolidated balance 
sheets to the amounts included in the condensed consolidated statements of cash flows (in thousands): 
 

   September 30,     December 31,  
   2024     2023  

Cash and cash equivalents   $ 30,172     $ 35,665  
Restricted cash     2,438       2,416  

Total cash, cash equivalents and restricted cash in the condensed
   consolidated statements of cash flows   $ 32,610     $ 38,081  

Accounts Receivable and Allowance for Credit Losses 

Accounts receivable are non-interest bearing and represent amounts billed and currently due from customers at the gross invoiced amount 
as well as unbilled amounts related to unconditional rights for consideration to be received for services performed but not yet invoiced. A 
receivable is recorded when the Company has an unconditional right to receive payment. Accounts receivable consists of the following (in 
thousands): 
 

   September 30,     December 31,  
   2024     2023  

Billed accounts receivable   $ 3,265     $ 8,564  
Unbilled accounts receivable     872       2,903  

Total accounts receivable   $ 4,137     $ 11,467  
 
On a periodic basis, management evaluates its accounts receivable and determines whether to provide an allowance for credit losses. This 

assessment is based on management’s evaluation of relevant information about past events, including historical experience, current conditions 
and reasonable and supportable forecasts that affect the collectability of the receivable. 

The Company did not have any allowance for credit losses as of either September 30, 2024 or December 31, 2023. 

Materials and Supplies, Net 

Materials and supplies are carried at average cost and recorded in prepaid expenses and other current assets in the condensed consolidated 
balance sheets. Materials and supplies used in the production of quantum computing systems to be made commercially available are capitalized 
to property and equipment when installed. Materials and supplies used for maintenance, research and development efforts or to service customer 
contracts are expensed when consumed. The Company capitalized $1.9 million and $0.9 million of materials and supplies to property and 
equipment for the three months ended September 30, 2024 and 2023, respectively, and $4.5 million and $3.1 million of materials and supplies to 
property and equipment for the nine months ended September 30, 2024 and 2023, respectively. 

Materials and supplies are evaluated regularly for excess quantities and obsolescence. This evaluation includes analysis of the Company's 
current and future strategic plans, risk of technological obsolescence, and general market conditions. During the three and nine months ended 
September 30, 2024, excess and obsolescence charges were $1.0 million and $1.1 million, respectively. There were no excess and obsolescence 
charges during either of the three or nine months ended September 30, 2023.

Investments 

Management determines the appropriate classification of investments at the time of purchase based upon management’s intent with regard 
to such investments. The Company primarily invests in debt securities and classifies its investments as available-for-sale at the time of purchase 
if they are available to support either current or future operations. This classification is re-evaluated at each balance sheet date. Investments not 
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considered cash equivalents, with remaining contractual maturities of one year or less from the balance sheet date are classified as short-term 
investments, and those with remaining contractual maturities greater than one year from the balance sheet date are classified as long-term 
investments. All investments are recorded at their estimated fair value, and any unrealized gains and losses are recorded in the condensed 
consolidated balance sheets in accumulated other comprehensive loss. Realized gains and losses on sales and maturities of investments are 
determined based on the specific identification method and are recognized in the condensed consolidated statements of operations in other 
income (expense), net. Accrued interest receivable on available-for-sale investments is recorded in the condensed consolidated balance sheets in 
prepaid expenses and other current assets.

The Company performs periodic evaluations to determine whether any declines in the fair value of investments below amortized cost are 
credit losses or impairments. The evaluation consists of qualitative and quantitative factors regarding the severity of the unrealized loss, as well 
as the Company’s ability and intent to hold the investments until a forecasted recovery occurs. Declines in fair value are considered to be credit 
losses if they are related to deterioration in credit risk or are considered impairments if it is likely that the underlying securities will be sold prior 
to a full recovery of their cost basis. Credit losses and impairments are determined based on the specific identification method and are reported in 
other income (expense), net in the condensed consolidated statements of operations. 

Property and Equipment, Net 

Property and equipment, net is stated at cost less accumulated depreciation. Historical cost of fixed assets is the cost as of the date 
acquired. Hardware and labor costs associated with the building of quantum computing systems are capitalized in the period the costs are 
incurred when it is probable that the system will provide future economic benefit. The costs of quantum computing systems that are used in 
research and development activities and have alternative future uses are capitalized. Costs to maintain quantum computing systems are expensed 
as incurred. 

Depreciation is calculated using the straight-line method over the estimated useful lives of the assets. Useful lives are as follows: 
 

Computer equipment and acquired computer software    3 – 5 years
Machinery, equipment, furniture and fixtures    4 – 7 years
Quantum computing systems    3 years
Leasehold improvements    Shorter of the lease term or the estimated useful life of the related asset

 
The Company evaluates the useful life of its assets periodically and whenever events or changes in circumstances indicate that the useful 

life may have changed. In assessing useful lives, the Company considers, among other factors, the use of the asset, changes in technology, and 
the competitive environment.

Leases 

The Company determines if an arrangement is a lease at inception. Operating leases are included in operating lease right-of-use (“ROU”) 
assets and current operating lease liabilities and operating lease liabilities, net of current portion on the Company’s condensed consolidated 
balance sheets. As of September 30, 2024, the Company has no financing lease arrangements. The Company recognizes lease expense for its 
operating leases on a straight-line basis over the term of the lease. 

The Company records a ROU asset and lease liability in connection with its operating leases. The Company’s lease portfolio is comprised 
primarily of real estate leases, which are accounted for as operating leases. The Company elected the practical expedient to not separate lease and 
non-lease components for all leases. 

ROU assets and lease liabilities are recognized at the lease commencement date based on the present value of the future minimum lease 
payments, including the impact of any lease incentives, as applicable, over the lease term. An amendment to a lease is assessed to determine if it 
represents a lease modification or a separate contract. Lease modifications are reassessed as of the effective date of the modification using an 
incremental borrowing rate based on the information available at the commencement date. For modified leases the Company also reassesses the 
lease classification as of the effective date of the modification. 

The interest rate used to determine the present value of the future lease payments is the Company’s incremental borrowing rate, because the 
interest rate implicit in the Company’s leases is not readily determinable. The incremental borrowing rate is estimated to approximate the interest 
rate on a collateralized basis with similar terms and payments, and in economic environments where the leased asset is located. 

The Company’s lease terms include periods under options to extend or terminate the lease when it is reasonably certain that the Company 
will exercise that option. The Company considers contractual-based factors such as the nature and terms of the renewal or termination, asset-
based factors such as physical location of the asset and entity-based factors such as the importance of the leased asset to the Company’s 



 

11

operations to determine the lease term. The Company generally uses the base non-cancelable lease term when determining the ROU assets and 
lease liabilities. 

Software Development Costs

The Company incurs software development costs for internal-use software, which the Company primarily uses to provide services to its 
customers, as well as for external-use software that will be part of a product to be sold, leased, or marketed.

Internal-Use Software

The costs to purchase and develop internal-use software are capitalized from the time that the preliminary project stage is completed, and it 
is considered probable that the software will be used to perform the function intended, until the time the software is placed in service for its 
intended use. Any costs incurred during subsequent efforts to upgrade and enhance the functionality of the software are also capitalized. Once 
this software is ready for its intended use, these costs are amortized on a straight-line basis over the estimated useful life of the software, which is 
typically assessed to be three years. Capitalized internal-use software is recorded within intangible assets, net, in the condensed consolidated 
balance sheets. During the three months ended September 30, 2024 and 2023, the Company capitalized $1.7 million and $2.0 million in internal-
use software costs, respectively, and during the nine months ended September 30, 2024 and 2023, the Company capitalized $5.5 million and $5.3 
million, respectively. The Company amortized $1.4 million and $0.8 million of capitalized internal-use software costs during the three months 
ended September 30, 2024 and 2023, respectively, and $3.8 million and $1.9 million of capitalized internal-use software costs during the nine 
months ended September 30, 2024 and 2023, respectively.

External-Use Software

Costs incurred in researching and developing external-use software are expensed as incurred until technological feasibility is established. 
Once technological feasibility is established, software costs are capitalized until the product is available for general release to customers. 
Judgment is required in determining when technological feasibility of a product is established. Generally, this occurs shortly before the products 
are released to production. No external-use software costs were capitalized during any of the three or nine months ended September 30, 2024 and 
2023.

Impairment of Long-Lived Assets 

Long-lived assets, such as property and equipment and other long-term assets, are reviewed for impairment whenever events or changes in 
circumstances indicate that the carrying amount of an asset may not be recoverable. If circumstances require a long-lived asset or asset group be 
tested for possible impairment, the Company first compares undiscounted cash flows expected to be generated by that asset or asset group to its 
carrying amount. If the carrying amount of the long-lived asset or asset group is not recoverable on an undiscounted cash flow basis, an 
impairment is recognized to the extent the carrying amount of the underlying asset exceeds its fair value. No impairment loss was recognized for 
any of the three or nine months ended September 30, 2024 and 2023. 

Warrant Liabilities 

The Company evaluates its financial instruments to determine if such instruments are derivatives or contain features that qualify as 
embedded derivatives in accordance with ASC Topic 815, “Derivatives and Hedging.” For derivative financial instruments that are accounted for 
as liabilities, the derivative instrument is initially recorded at its fair value on the grant date and is then re-valued upon exercise or at each 
reporting date for the unexercised warrants, with changes in the fair value reported in the condensed consolidated statements of operations. The 
classification of derivative instruments, including whether such instruments should be recorded as liabilities or as equity, is evaluated at the end 
of each reporting period. The warrants of dMY assumed in the Business Combination are classified as liabilities and remeasured at each reporting 
period. Derivative warrant liabilities are classified as non-current liabilities as their liquidation is not reasonably expected to require the use of 
current assets or require the creation of current liabilities. 

Revenue Recognition 

The Company derives revenue from the design, development, and construction of specialized quantum computing hardware together with 
related services, from providing access to its quantum-computing-as-a-service (“QCaaS” or “Platform” services), and from consulting services 
related to co-developing algorithms on the quantum computing systems. The Company applies the provisions of the FASB Accounting Standards 
Update (“ASU”), Revenue from Contracts with Customers (“ASC 606”), and all related applicable guidance. The core principle of ASC 606 is 
that an entity shall recognize revenue to depict the transfer of promised goods or services to customers in an amount that reflects the 
consideration to which the entity expects to be entitled in exchange for those goods or services. 
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To support this core principle, the Company applies the following five step approach: 

1. Identify the contract with the customer 

2. Identify the performance obligations 

3. Determine the transaction price 

4. Allocate the transaction price to the performance obligations 

5. Recognize revenue when (or as) the entity satisfies a performance obligation 

Certain of the Company’s contracts contain multiple performance obligations, most commonly in contracts for the sale of specialized 
quantum computing hardware together with related maintenance and support. Such contracts may also include access to the Company’s QCaaS. 
A contract’s transaction price is allocated to each distinct performance obligation and recognized as revenue when or as the performance 
obligation is satisfied. When there are multiple performance obligations in a contract, the Company allocates the transaction price to each 
performance obligation based on its standalone selling price when available. The Company determines standalone selling price based on the 
observable price of a product or service when it sells the products or services separately in similar circumstances and to similar customers. 
Certain products and services have limited or no history of being sold on a standalone basis, requiring the Company to estimate the standalone 
selling price. To date, the Company has estimated the standalone selling price based on other contracts for similar products and services adjusted 
for differing terms than the contract being evaluated, as well as internal pricing guidelines and market factors. In addition, the Company takes 
into consideration the estimated costs to be incurred to satisfy the performance obligation plus an appropriate profit margin. In limited situations, 
for certain contracts executed in prior years, when the standalone selling price was not known, due to it being either highly variable or uncertain, 
the Company allocated the transaction price using the residual approach. 

The Company has determined that its QCaaS contracts represent a combined, stand-ready performance obligation to provide access to its 
quantum computing systems together with related maintenance and support. The transaction price generally consists of a fixed fee for a minimum 
volume of usage to be made available over a defined period of access. Fixed fee arrangements may also include a variable component whereby 
customers pay an amount for usage over contractual minimums contained in the contracts. The Company has determined that contracts that 
contain consulting services related to co-developing quantum computing algorithms and the ability to use its quantum computing systems to run 
such algorithms represent a combined performance obligation that is satisfied over-time.  

Performance obligations are satisfied over time if the customer receives the benefits as the Company performs the work, if the customer 
controls the asset as it is being produced (continuous transfer of control), or if the product being produced for the customer has no alternative use 
and the Company has a contractual right to payment for performance to date. For performance obligations related to specialized quantum 
computing hardware and consulting services, revenue is recognized over time based on the efforts incurred to date relative to the total expected 
effort, primarily based on a cost-to-cost input measure. The Company applies judgment to determine a reasonable method to measure progress 
and to estimate total expected effort. Factors considered in these estimates include the Company's historical performance, the availability, 
productivity and cost of labor, the nature and complexity of work to be performed, the effect of change orders, availability and cost of materials, 
and the effect of any delays in performance. For performance obligations related to providing QCaaS access, fixed fees are recognized on a 
straight-line basis over the access period. 

For the three and nine months ended September 30, 2024 and 2023, substantially all revenue was recognized based on transfer of service 
over time. Revenues recognized at a point in time were not material. In arrangements with cloud service providers, the cloud service provider is 
considered the customer and IonQ does not have any contractual relationships with the cloud service providers’ end users. For these 
arrangements, revenue is recognized at the amount charged to the cloud service provider and does not reflect any mark-up to the end user. 

The Company may enter into multiple contracts with a single counterparty at or near the same time. The Company will combine contracts 
and account for them as a single contract when one or more of the following criteria are met: (i) the contracts are negotiated as a package with a 
single commercial objective; (ii) consideration to be paid in one contract depends on the price or performance of the other contract; and (iii) 
goods or services promised are a single performance obligation. Consideration payable to a customer includes cash amounts that an entity pays, 
or expects to pay, to the customer. For arrangements that contain consideration payable to a customer, the Company uses judgment in 
determining whether such payments are a reduction of the transaction price or a payment to the customer for a distinct good or service. 

The variable fees associated with the QCaaS are generally billed a month in arrears. Customers also have the ability to make advance 
payments. If a contract exists under ASC 606, advance payments are recorded as a contract liability until services are delivered or obligations are 



 

13

met and revenue is earned. Contract liabilities to be recognized in the succeeding 12-month period are classified as current and the remaining 
amounts are classified as non-current liabilities in the Company’s condensed consolidated balance sheets. 

Assets Recognized from Costs to Obtain a Contract 

Sales commissions paid to employees and third parties are considered incremental costs to obtain a contract with a customer. These costs 
are capitalized in the period a customer contract is executed and are amortized as an expense consistent with the transfer of the goods or services 
to the customer. Capitalized costs are recorded in prepaid expenses and other current assets and other noncurrent assets in the condensed 
consolidated balance sheets. Applying the practical expedient, the Company recognizes the incremental costs of obtaining contracts as an 
expense when incurred if the amortization period of the assets is one year or less. As of September 30, 2024 and December 31, 2023, total 
capitalized costs were $5.3 million and $2.8 million, respectively. Amortization expense was $0.4 million and $0.2 million for the three months 
ended September 30, 2024 and 2023, respectively, and $1.3 million and $0.5 million for the nine months ended September 30, 2024 and 2023, 
respectively, and is included in sales and marketing in the condensed consolidated statements of operations. 

Research and Development 

Research and development expenses consist of personnel-related costs, including salaries, benefits and stock-based compensation expense, 
and allocated shared resource costs for the Company’s hardware, software and engineering personnel who design and develop the Company’s 
quantum computing systems and research new quantum computing technologies. Unlike a standard computer, design and development efforts 
continue throughout the useful life of the Company’s quantum computing systems to ensure proper calibration and optimal functionality. 
Research and development expenses also include purchased hardware and software costs related to quantum computing systems constructed for 
research purposes that are not probable of providing future economic benefit and have no alternate future use, as well as costs associated with 
third-party research and development arrangements. 

Under an agreement with Duke University (“Duke”), the Company issued common shares to Duke in consideration for research and 
development services through July 15, 2026. The agreement is considered a research and development service arrangement and is recorded as a 
prepayment based on the fair value of the common stock issued and is amortized over the term of the arrangement as services are received and is 
recognized in research and development in the condensed consolidated statements of operations. 

Stock-Based Compensation 

The Company measures and records the expense related to stock-based awards based on the fair value of those awards as determined on 
the date of grant. The Company recognizes stock-based compensation expense over the requisite service period of the individual grant, generally 
equal to the vesting period and uses the straight-line method to recognize stock-based compensation. The Company uses the Black-Scholes-
Merton (“Black-Scholes”) option-pricing model to determine the estimated fair value for stock options. The Black-Scholes option-pricing model 
requires the use of subjective assumptions, which determine the fair value of stock option awards, including the option’s expected term, the price 
volatility of the underlying common stock, risk-free interest rates, and the expected dividend yield of the common stock. The assumptions used to 
determine the fair value of the stock options represent management’s best estimates. These estimates involve inherent uncertainties and the 
application of management’s judgment. The Company records forfeitures as they occur. 

Stock-based compensation cost for restricted stock units and performance-based restricted stock units is measured based on the fair value 
of the Company’s common stock on the grant date. The fair value of performance-based restricted stock units with a market condition is 
estimated on the date of grant using the Monte Carlo simulation model. The Monte Carlo simulation model requires the use of subjective 
assumptions, which determine the fair value of these awards, including price volatility, contractual term, discount rate, risk-free interest rates, and 
the expected dividend yield of the common stock. The assumptions used to determine the fair value of the performance-based restricted stock 
awards represent management’s best estimates. These estimates involve inherent uncertainties and the application of management’s judgment. 
For awards with a performance-based vesting condition, including those with a market condition, the Company records stock-based 
compensation cost if it is probable that the performance conditions will be achieved. Stock-based compensation cost will be recognized if the 
performance condition is satisfied, even if the market condition is not met and the award does not vest. At each reporting period, the Company 
reassesses the probability of the achievement of the performance conditions and any change in expense resulting from an adjustment in the 
estimated shares to be released is treated as a cumulative catch-up in the period of the adjustment.  

The Company records stock-based compensation expense for incentive compensation liabilities based on estimated payments to employees 
for which the Company expects to settle the liability by granting restricted stock units. For these awards, stock-based compensation expense is 
accrued commencing at the service inception date, which generally precedes the grant date, through the end of the requisite service period. 
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Concentrations of Credit Risk 

Financial instruments that potentially subject the Company to concentrations of credit risk consist primarily of cash, cash equivalents, 
restricted cash, investments, and trade accounts receivable. The Company maintains the majority of its cash, cash equivalents, restricted cash and 
investments with three financial institutions. The Company’s deposits routinely exceed amounts guaranteed by the Federal Deposit Insurance 
Corporation. 

The Company’s accounts receivable are derived from customers primarily located in the U.S. The Company performs periodic evaluations 
of its customers’ financial condition and generally does not require its customers to provide collateral or other security to support accounts 
receivable and maintains an allowance for credit losses. Credit losses historically have not been material. 

Significant customers are those that represent more than 10% of the Company’s total revenue. For the three and nine months ended 
September 30, 2024, the Company had two significant customers that accounted for 84% and 79% of total revenue, respectively. For the three 
and nine months ended September 30, 2023, the Company had three and two significant customers, respectively, that accounted for 68% and 
58% of total revenue, respectively. 

Earnings (Loss) Per Share 

Basic earnings (loss) per share is computed by dividing net income (loss) by the weighted-average number of shares of common stock 
outstanding for the period. Diluted earnings per share is computed by dividing net income (loss) by the weighted average number of shares of 
common stock during the period, plus common stock equivalents, outstanding during the period. If the Company reports a net loss, the 
computation of diluted loss per share excludes the effect of dilutive common stock equivalents, as their effect would be antidilutive. 

The following table sets forth the computation of basic and diluted loss per share attributable to common stockholders (in thousands, 
except share and per share data): 
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
Numerator:   2024     2023     2024     2023  

Net loss attributable to common stockholders   $ (52,496 )   $ (44,811 )   $ (129,649 )   $ (115,867 )
Denominator:                        

Weighted average shares used in computing net loss 
   per share attributable to common stockholders—
   basic and diluted     214,305,053       203,390,383       211,378,045       201,656,916  
Net loss per share attributable to common 
   stockholders—basic and diluted   $ (0.24 )   $ (0.22 )   $ (0.61 )   $ (0.57 )

 
In periods with a reported net loss, the effect of stock options, warrants, unvested restricted stock units, unvested performance-based 

restricted stock units, and unvested common stock (including unvested restricted common stock) are excluded and diluted loss per share is equal 
to basic loss per share. The following is a summary of the weighted average common stock equivalents for the securities outstanding during the 
respective periods that have been excluded from the computation of diluted net loss per common share: 
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

Common stock options outstanding     18,693,271       23,443,324       19,715,840       23,952,845  
Warrants to purchase common stock     8,301,202       8,301,202       8,301,202       8,301,202  
Public warrants     5,228,253       5,231,164       5,228,253       5,231,378  
Unvested restricted stock units     16,087,407       15,749,472       16,478,732       13,009,874  
Unvested performance-based restricted stock units     1,918,817       —       1,970,331       —  
Unvested common stock     283,401       591,771       331,546       717,112  

Total     50,512,351       53,316,933       52,025,904       51,212,411  

Recently Issued Accounting Standards Not Yet Adopted 

In November 2023, the FASB issued ASU 2023-07, Segment Reporting (Topic 280): Improvements to Reportable Segment Disclosures to 
improve reportable segment disclosure requirements, primarily through enhanced disclosures about significant segment expenses. ASU 2023-07 
is effective for annual periods beginning after December 15, 2023, and interim periods within fiscal years beginning after December 15, 2024. 
Adoption of ASU 2023-07 should be applied on a retrospective basis, with early adoption permitted. The Company is currently evaluating the 
impact of this accounting standard update on its consolidated financial statements and related disclosures.
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In December 2023, the FASB issued ASU 2023-09, Income Taxes (Topic 740): Improvement to Income Tax Disclosures to enhance the 
transparency and decision usefulness of income tax disclosures. ASU 2023-09 is effective for annual periods beginning after December 15, 2024, 
on a prospective basis, with early adoption permitted. The Company is currently evaluating the impact of this accounting standard update on its 
consolidated financial statements and related disclosures.

3. CASH, CASH EQUIVALENTS, RESTRICTED CASH AND INVESTMENTS 

The following table summarizes the Company’s unrealized gains and losses and estimated fair value of cash, cash equivalents, restricted 
cash and investments in available-for-sale securities recorded in the condensed consolidated balance sheets (in thousands): 
 

   As of September 30, 2024     As of December 31, 2023  

  
Amortized

Cost    

Gross
Unrealized

Gains    

Gross
Unrealized

Losses    

Estimated
Fair

Value    
Amortized

Cost    

Gross
Unrealized

Gains    

Gross
Unrealized

Losses    

Estimated
Fair

Value  
Cash and money market funds   $ 32,610     $ —     $ —     $ 32,610     $ 25,131     $ —     $ —     $ 25,131  
Commercial paper     —       —       —       —       16,374       —       (14 )     16,360  
Corporate notes and bonds     67,545       47       (226 )     67,366       176,793       38       (1,854 )     174,977  
Municipal bonds     —       —       —       —       4,990       —       (43 )     4,947  
US government and agency     284,733       638       (68 )     285,303       237,015       311       (395 )     236,931  

Total cash, cash equivalents, 
   restricted cash and 
   investments   $ 384,888     $ 685     $ (294 )   $ 385,279     $ 460,303     $ 349     $ (2,306 )   $ 458,346  

 
Unrealized losses related to investments were primarily a result of interest rate fluctuations. The following tables present information about 

the Company’s investments in available-for-sale securities with gross unrealized losses and the length of time that individual securities have been 
in a continuous unrealized loss position as of September 30, 2024 and December 31, 2023 (in thousands): 
 

   As of September 30, 2024  
   Less than 12 Months     12 Months or Longer     Total  

   Fair Value    

Gross 
Unrealized

Losses     Fair Value    

Gross 
Unrealized

Losses     Fair Value    

Gross 
Unrealized

Loses  
Corporate notes and bonds   $ —     $ —     $ 56,462     $ (226 )   $ 56,462     $ (226 )
US government and agency     23,646       (17 )     19,889       (51 )     43,535       (68 )

Total   $ 23,646     $ (17 )   $ 76,351     $ (277 )   $ 99,997     $ (294 )
 

   As of December 31, 2023  
   Less than 12 Months     12 Months or Longer     Total  

   Fair Value    

Gross 
Unrealized

Losses     Fair Value    

Gross 
Unrealized

Losses     Fair Value    

Gross 
Unrealized

Loses  
Commercial paper   $ 16,360     $ (14 )   $ —     $ —     $ 16,360     $ (14 )
Corporate notes and bonds     11,074       (58 )     151,174       (1,796 )     162,248       (1,854 )
Municipal bonds     —       —       4,947       (43 )     4,947       (43 )
US government and agency     109,540       (192 )     24,795       (203 )     134,335       (395 )

Total   $ 136,974     $ (264 )   $ 180,916     $ (2,042 )   $ 317,890     $ (2,306 )
 
The Company did not have any allowance for credit losses as of either September 30, 2024 or December 31, 2023. The Company neither 

intends to nor believes that it is more likely than not that it will be required to sell the investments in an unrealized loss position before the 
recovery of the associated amortized cost basis. 

The estimated fair value of the Company’s cash, cash equivalents, restricted cash and investments in available-for-sale securities as of 
September 30, 2024, aggregated by investment category and classified by contractual maturity date, is as follows (in thousands): 
 

  
1 Year
or Less    

Greater than 
1 Year     Total  

Cash and money market funds   $ 30,205     $ 2,405     $ 32,610  
Corporate notes and bonds     63,930       3,436       67,366  
US government and agency     271,608       13,695       285,303  

Total   $ 365,743     $ 19,536     $ 385,279  
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4. FAIR VALUE MEASUREMENTS 

The Company’s financial assets and liabilities subject to fair value measurements on a recurring basis and the level of inputs used for such 
measurements were as follows (in thousands): 
 

   Fair Value Measured as of  
    September 30, 2024  
   Level 1     Level 2     Level 3     Total  

Assets                        
Cash, cash equivalents and restricted cash:                        

Cash and money market funds   $ 32,610     $ —     $ —     $ 32,610  
Total cash, cash equivalents and restricted cash   $ 32,610     $ —     $ —     $ 32,610  

Short-term investments:                        
Corporate notes and bonds     —       63,930       —       63,930  
US government and agency     —       271,608       —       271,608  

Total short-term investments   $ —     $ 335,538     $ —     $ 335,538  
Long-term investments:                        

Corporate notes and bonds     —       3,436       —       3,436  
US government and agency     —       13,695       —       13,695  

Total long-term investments   $ —     $ 17,131     $ —     $ 17,131  
Total Assets   $ 32,610     $ 352,669     $ —     $ 385,279  

Liabilities                        
Public warrants   $ 11,607     $ —     $ —     $ 11,607  
 

   Fair Value Measured as of  
    December 31, 2023  
   Level 1     Level 2     Level 3     Total  

Assets                        
Cash, cash equivalents and restricted cash:                        

Cash and money market funds   $ 25,131     $ —     $ —     $ 25,131  
US government and agency     —       12,950       —       12,950  

Total cash, cash equivalents and restricted cash   $ 25,131     $ 12,950     $ —     $ 38,081  
Short-term investments:                        

Commercial paper     —       16,360       —       16,360  
Corporate notes and bonds     —       130,423       —       130,423  
Municipal bonds     —       4,947       —       4,947  
US government and agency     —       168,046       —       168,046  

Total short-term investments   $ —     $ 319,776     $ —     $ 319,776  
Long-term investments:                        

Corporate notes and bonds     —       44,554       —       44,554  
US government and agency     —       55,935       —       55,935  

Total long-term investments   $ —     $ 100,489     $ —     $ 100,489  
Total Assets   $ 25,131     $ 433,215     $ —     $ 458,346  

Liabilities                        
Public warrants   $ 23,004     $ —     $ —     $ 23,004  
 
(1) Includes money market funds associated with the Company’s overnight investment sweep account and cash collateralizing the Company's 

letter of credit and corporate credit cards.  

Transfers to/from Levels 1, 2 and 3 are recognized at the beginning of the reporting period. There were no transfers between levels during 
the period. On September 30, 2024, the closing trading price of the public warrants was $2.22 per warrant. 
 

(1)

(1)
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5. PROPERTY AND EQUIPMENT, NET 

Property and equipment, net is composed of the following (in thousands): 
 

   September 30,     December 31,  
   2024     2023  

Computer equipment and acquired computer software   $ 5,968     $ 4,537  
Machinery, equipment, furniture and fixtures     13,821       9,238  
Leasehold improvements     17,717       10,043  
Quantum computing systems     35,622       28,296  

Gross property and equipment     73,128       52,114  
Less: accumulated depreciation     (23,674 )     (14,599 )

Total property and equipment, net   $ 49,454     $ 37,515  
 
Depreciation expense for the three months ended September 30, 2024 and 2023, was $3.5 million and $1.9 million, respectively. 

Depreciation expense for the nine months ended September 30, 2024 and 2023, was $9.1 million and $4.7 million, respectively.

6. OTHER BALANCE SHEET ACCOUNTS 

Prepaid expenses and other current assets are composed of the following (in thousands): 
 

   September 30,     December 31,  
   2024     2023  

Materials and supplies   $ 17,949     $ 12,476  
Prepaid expenses     3,102       5,696  
Accrued interest receivable     2,194       2,109  
Other current assets     2,308       2,800  

Total prepaid expenses and other current assets   $ 25,553     $ 23,081  
 
Accrued expenses are composed of the following (in thousands): 

 
   September 30,     December 31,  
   2024     2023  

Accrued salaries and other payroll liabilities   $ 12,477     $ 15,950  
Accrued professional services     1,723       605  
Accrued equipment and services liabilities for research and development     176       112  
Accrued expenses—other     1,281       1,709  

Total accrued expenses   $ 15,657     $ 18,376  
 

7. COMMITMENTS AND CONTINGENCIES 

Warranties and Indemnification 

The Company’s commercial services are typically warranted to perform in a manner consistent with general industry standards that are 
reasonably applicable and materially in accordance with the Company’s documentation under normal use and circumstances. 

The Company’s arrangements generally include certain provisions for indemnifying customers against liabilities if its products or services 
infringe third-party intellectual property rights. To date, the Company has not incurred any material costs as a result of such obligations and has 
not accrued any liabilities related to such obligations in the accompanying condensed consolidated financial statements. 

Stockholder Lawsuit 

In May 2022, a securities class action complaint captioned Leacock v. IonQ, Inc. et al., Case No. 8:22-cv-01306, was filed by a stockholder 
of the Company in the United States District Court for the District of Maryland (the “Leacock Litigation”) against the Company and certain of 
the Company’s current officers. In June 2022, a securities class action complaint captioned Fisher v. IonQ, Inc., Case No. 8:22-cv-01306-DLB 
(the “Fisher Litigation”) was filed by a stockholder against the Company and certain of the Company’s current officers (“IonQ Defendants”). 
Both the Leacock Litigation and Fisher Litigation, which have been consolidated into a single action, allege violations of Section 10(b) of the 
Exchange Act, and Rule 10b-5 promulgated thereunder, and Section 20(a) of the Exchange Act and seek damages. In September 2022, the Court 
appointed lead plaintiffs and counsel for lead plaintiffs, and ordered lead plaintiffs to file a consolidated amended complaint. The consolidated 
amended complaint was filed on November 22, 2022. As part of the consolidated amended complaint, certain members of the 
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Company’s board of directors as well as other dMY-related defendants (“Additional Defendants”) have been added as defendants to the case. On 
February 7, 2023, the IonQ Defendants and the Additional Defendants each filed a motion to dismiss the consolidated amended complaint. On 
March 23, 2023, lead plaintiffs filed their omnibus opposition to the motions to dismiss. On April 26, 2023, the IonQ Defendants and the 
Additional Defendants each filed a reply in support of the motions to dismiss. On September 28, 2023, the District Court of Maryland issued an 
order dismissing plaintiffs' claims against the IonQ Defendants and the Additional Defendants with prejudice and directed the clerk to close the 
case. On October 26, 2023, the plaintiffs filed a motion for post-judgment relief, seeking to amend their consolidated amended complaint. The 
IonQ Defendants and Additional Defendants filed oppositions to plaintiffs’ motion on December 1, 2023, and plaintiffs filed their reply on 
January 8, 2024. On July 10, 2024, the plaintiffs' motion for post-judgment relief was denied and the District Court of Maryland directed the 
clerk to close the case. On July 26, 2024, the plaintiffs filed a Notice of Appeal with the Fourth Circuit Court of Appeals seeking to review the 
trial court's decision. Plaintiffs filed their Opening Brief in the Fourth Circuit on September 9, 2024. A response brief by IonQ Defendants was 
filed on October 8, 2024 and plaintiffs’ reply brief was filed on October 29, 2024. Given the uncertainty of litigation and the legal standards that 
must be met for, among other things, success on the case merits, the Company cannot reasonably estimate the possible loss or range of loss, if 
any, that may result from the associated suit. 

8. WARRANTS

In November 2019, contemporaneously with a revenue arrangement, the Company entered into a contract, pursuant to which the Company 
agreed to issue to a customer warrants to acquire shares of Legacy IonQ Series B-1 preferred stock (the “Warrant Shares”), subject to certain 
vesting events. Upon closing of the Business Combination, the Warrant Shares were assumed by the Company and converted into a warrant to 
purchase shares of common stock. As of September 30, 2024, the contract allows for the customer to acquire up to 8,301,202 shares of common 
stock in the Company. The Warrant Shares will vest and become exercisable upon satisfaction of certain milestones based on revenue generated 
under the commercial agreement with the customer, to the extent certain prepayments are made by the customer. The exercise price for the 
Warrant Shares is $1.38 per share and the warrant is exercisable through November 2029. As the Warrant Shares were issued in connection with 
an existing commercial agreement with a customer, the value of the Warrant Shares was determined to be consideration payable to the customer 
and consequently will be treated as a reduction to revenue recognized under the corresponding revenue arrangement to the extent the Warrant 
Shares vest and become exercisable.

As part of the Business Combination, the Company assumed 7,500,000 public warrants on September 30, 2021 as part of the Business 
Combination. As of September 30, 2024, there were 5,228,253 public warrants to purchase common stock outstanding. Each warrant entitles the 
registered holder to purchase one share of common stock at a price of $11.50 per share. The public warrants are classified as liabilities and 
remeasured at each reporting period. No public warrants have been redeemed by the Company as of September 30, 2024.

9. REVENUE

Disaggregated Revenue

The Company's revenues disaggregated by revenue source is as follows (in thousands):
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

Specialized quantum computing hardware   $ 6,345     $ 2,006     $ 17,301     $ 5,331  
Platform, consulting and support services     6,055       4,130       14,062       10,605  

Total revenue   $ 12,400     $ 6,136     $ 31,363     $ 15,936  
 
The Company's revenues disaggregated by customer location is as follows (in thousands):
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

United States   $ 11,895     $ 5,037     $ 29,910     $ 13,575  
International     505       1,099       1,453       2,361  

Total revenue   $ 12,400     $ 6,136     $ 31,363     $ 15,936  

Remaining Performance Obligations

As of September 30, 2024, approximately $110.1 million of revenue is expected to be recognized from remaining performance obligations 
that are unsatisfied (or partially unsatisfied), including both funded (firm orders for which funding has been both authorized and appropriated by 
the customer) and unfunded (firm orders for which funding has not been appropriated) orders. Unexercised contract options are not included in 
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remaining performance obligations until the time the option is exercised. The Company expects approximately 30% of the remaining 
performance obligations to be recognized as revenue within the next twelve months. 

Unearned Revenue

The following table summarizes the changes in unearned revenue for the nine months ended September 30, 2024 (in thousands): 
 

   Total  
Balance as of December 31, 2023   $ 12,534  
Revenue recognized     (11,091 )
New deferrals, net     6,949  

Balance as of September 30, 2024   $ 8,392  
 

10. STOCK-BASED COMPENSATION 

Equity Incentive Plans 

The Company has a 2015 Equity Incentive Plan (the “2015 Plan”), which provided for the grant of share-based compensation to certain 
officers, directors, employees, consultants, and advisors. Upon the closing of the Business Combination, no further awards were made pursuant 
to the 2015 Plan and all outstanding Legacy IonQ stock options under the 2015 Plan were assumed by the Company. Such stock options granted 
under the 2015 Plan will continue to be governed by the terms of the 2015 Plan and the stock option agreements thereunder, until such 
outstanding options are exercised or until they terminate or expire by their terms. For awards granted under the 2015 Plan, vesting generally 
occurs over four to five years from the date of grant. 

In August 2021, the Company’s board of directors adopted the 2021 Equity Incentive Plan (the “2021 Plan”), which was subsequently 
approved by the Company’s stockholders in September 2021, and became effective upon the closing of the Business Combination. The 2021 
Plan provides for the grant of stock options, stock appreciation rights, restricted stock awards, restricted stock unit awards (“RSU”), performance 
awards and other forms of awards to employees, directors, and consultants. The number of shares of the Company’s common stock reserved for 
issuance under the 2021 Plan automatically increases on January 1 of each year, through and including January 1, 2031, by 5% of the Fully 
Diluted Common Stock (as defined in the 2021 Plan) outstanding on December 31 of the preceding year, or a lesser number of shares determined 
by the Company’s board of directors prior to such increase. As of January 1, 2024, the number of shares reserved for issuance under the 2021 
Plan increased by 14,215,808. For awards granted under the 2021 Plan, vesting terms range from one to four years from the date of grant. As of 
September 30, 2024, the Company had 23,704,859 shares available for grant under the 2021 Plan. 

Under both equity incentive plans, all options granted have a contractual term of 10 years. 

Stock Options 

The Company estimates the fair value of stock options on the date of grant using the Black-Scholes option-pricing model. The Black-
Scholes option-pricing model requires estimates of highly subjective assumptions, which affect the fair value of each stock option. For stock 
options granted during the three and nine months ended September 30, 2024 and 2023, the assumptions for the Black-Scholes option-pricing 
model were developed as follows: 

Expected Volatility—The expected volatility was based on the average historical stock price volatility of comparable publicly-traded 
companies in the Company's industry peer group, financial, and market capitalization data, due to the limited history of a public market for the 
Company's common stock prior to closing the Business Combination relative to the expected term of the options. 

Expected Term—The expected term of the Company’s options represents the period that the stock options are expected to be outstanding. 

The Company has estimated the expected term of its employee stock option awards using the SAB Topic 14 Simplified Method allowed by 
the FASB and SEC for calculating expected term, as it has limited historical exercise data to provide a reasonable basis upon which to otherwise 
estimate expected term. Certain of the Company’s stock options began vesting prior to the grant date, in which case the Company uses the 
remaining vesting term at the grant date in the expected term calculation. 

Risk-Free Interest Rate—The Company estimates its risk-free interest rate by using the yield on actively traded non-inflation-indexed U.S. 
treasury securities with contract maturities equal to the expected term. 

Dividend Yield—The Company has not declared or paid dividends to date and does not anticipate declaring dividends. As such, the 
dividend yield has been estimated to be zero. 
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Fair Value of Underlying Common Stock—The Company utilizes the closing stock price on the date of grant as the fair value of the 
common stock underlying such stock options in the Black-Scholes option-pricing model. 

The assumptions used to estimate the fair value of stock options granted are as follows: 
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

Risk-free interest rate     — %    — %    4.31 %    4.09 %
Expected term (in years)     —       —       6.00       5.50  
Expected volatility     — %    — %    79.33 %    80.63 %
Dividend yield     — %    — %    — %    — %

 
The stock option activity is summarized in the following table: 

 

  

Number of
Option
Shares    

Weighted
Average
Exercise

Price    

Weighted
Average

Remaining
Contractual
Term (Years)    

Aggregate
Intrinsic

Value
(in millions)  

Outstanding as of December 31, 2023     21,664,377     $ 2.26              
Granted     52,640       11.24              
Exercised     (3,417,286 )     0.96              
Cancelled/ Forfeited     (87,631 )     4.03              

Outstanding as of September 30, 2024     18,212,100     $ 2.52       5.70     $ 118.34  
Exercisable as of September 30, 2024     14,461,879     $ 1.91       5.33     $ 102.17  
Exercisable and expected to vest as of September 30, 2024     18,212,100     $ 2.52       5.70     $ 118.34  

Early Exercised Stock Options 

As of September 30, 2024 and December 31, 2023, there were 259,329 and 403,764 shares, respectively, subject to repurchase related to 
stock options early exercised and unvested. As of September 30, 2024 and December 31, 2023, the Company recorded a liability related to these 
shares subject to repurchase in the amount of $0.5 million and $0.8 million, respectively, in its condensed consolidated balance sheets. 

Restricted Stock Units 

The RSU activity is summarized in the following table: 
 

  
Number of

RSUs    

Weighted
Average
Grant

Date Fair
Value    

Weighted
Average

Remaining
Contractual
Term (Years)  

Outstanding as of December 31, 2023     15,107,535     $ 8.90        
Granted     7,944,799       9.45        
Vested     (5,901,443 )     9.12        
Forfeited     (1,946,950 )     9.86        

Outstanding as of September 30, 2024     15,203,941     $ 8.97       2.71  
Expected to vest after September 30, 2024     15,162,941     $ 8.96       2.71  

 
During the three and nine months ended September 30, 2024, the Company released zero and 1,064,518 RSUs, respectively, related to the 

settlement of an accrued bonus liability. During the three and nine months ended September 30, 2023, the Company released 20,334 and 381,204 
RSUs, respectively, related to the settlement of an accrued bonus liability.

Performance-Based Restricted Stock Units

The Company grants performance-based restricted stock unit awards (“PSU”) to certain officers and employees, which vest over 
approximately three to four years. The number of shares that can be earned will range from 0% to 300% of the target number of shares, based on 
the Company's achievement of certain financial and technical goals, as well as a stock price hurdle requirement for a portion of the awards. In the 
event that the stock price hurdle is not met at the time the PSUs vest, the maximum PSU opportunity shall be limited to target (100%) 
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performance. The number of PSUs expected to vest and for which compensation cost has been recognized is based on the number of awards that 
the Company believes are probable of vesting as of September 30, 2024.   

For the portion of the PSUs subject to the stock price hurdle, the fair value was determined using a Monte Carlo simulation model. The 
Monte Carlo simulation model requires estimates of highly subjective assumptions, which affect the fair value of each PSU. For PSUs granted 
during the three and nine months ended September 30, 2024 and 2023, the assumptions for the Monte Carlo simulation model were developed as 
follows: 

Expected Volatility—The expected volatility in 2024 was determined based on the Company's historical stock price volatility. The expected 
volatility in 2023 was based on the average historical stock price volatility of comparable publicly traded companies in the Company's industry 
peer group, financial, and market capitalization data, due to the limited history of a public market for the Company's common stock prior to 
closing the Business Combination. 

Contractual Term—The Company utilizes the remaining performance period on the date of grant as the contractual term, which represents 
the period that the PSUs are expected to be outstanding. 

Risk-Free Interest Rate—The Company estimates its risk-free interest rate by using the yield on actively traded non-inflation-indexed U.S. 
treasury securities with contract maturities equal to the expected term. 

Dividend Yield—The Company has not declared or paid dividends to date and does not anticipate declaring dividends. As such, the 
dividend yield has been estimated to be zero. 

Fair Value of Underlying Common Stock—The Company utilizes the closing stock price on the date of grant as the fair value of the 
common stock underlying such PSUs in the Monte Carlo simulation model.

The assumptions used to estimate the fair value of PSUs subject to the stock price hurdle are as follows:
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

Risk-free interest rate     — %    4.59 %    4.86 %    4.59 %
Contractual term (in years)     —       3.37       2.69       3.37  
Expected volatility     — %    80.00 %    85.00 %    80.00 %
Dividend yield     — %    — %    — %    — %

 
The PSU activity is summarized in the following table, based on awards at target:
 

  
Number of

PSUs    

Weighted
Average
Grant

Date Fair
Value    

Weighted
Average

Remaining
Contractual
Term (Years)  

Outstanding as of December 31, 2023     4,307,833     $ 15.75        
Granted     364,128       7.49        
Forfeited     (834,328 )     15.56        

Outstanding as of September 30, 2024     3,837,633     $ 15.01       2.42  
Expected to vest after September 30, 2024     5,756,450     $ 14.32       2.42  

(1) Represents the number of PSUs expected to vest, which may exceed the target number of shares, based on the Company's probability 
assessment of expected performance during the performance period.  

(1)
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Stock-Based Compensation Expense 

Total stock-based compensation expense for stock option awards, RSUs, and PSUs, which are included in the condensed consolidated 
financial statements, is as follows (in thousands): 
 

   
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

Cost of revenue   $ 1,332     $ 680     $ 3,392     $ 1,462  
Research and development     13,907       9,534       37,840       21,168  
Sales and marketing     2,929       2,000       8,157       3,523  
General and administrative     6,399       4,763       18,218       12,396  

Stock-based compensation, net of amounts capitalized     24,567       16,977       67,607       38,549  
Capitalized stock-based compensation—Intangibles and fixed assets     1,468       1,116       4,214       2,711  

Total stock-based compensation   $ 26,035     $ 18,093     $ 71,821     $ 41,260  

Unrecognized Stock-Based Compensation 

A summary of the Company's remaining unrecognized compensation expense and the weighted-average remaining amortization period as 
of September 30, 2024, related to its non-vested RSUs, PSUs, and stock option awards is presented below (in millions, except time period 
amounts): 
 

   
Unrecognized

Expense    

Weighted-
Average

Amortization
Period (Years)  

Restricted stock units   $ 128.4       2.8  
Performance-based restricted stock units     56.9       2.4  
Stock options     17.5       1.6  

Employee Stock Purchase Plan 

In August 2021, the Company’s board of directors adopted the Employee Stock Purchase Plan (the “ESPP”), which was subsequently 
approved by the Company’s stockholders in September 2021, and became effective upon the closing of the Business Combination. The ESPP is 
intended to qualify as an “employee stock purchase plan” within the meaning of Section 423 of the U.S. Internal Revenue Code of 1986, as 
amended (the “Code”). The number of shares of common stock initially reserved for issuance under the ESPP was 5,354,000 shares. The ESPP 
provides for an annual increase on January 1 of each year, beginning on January 1, 2022, and continuing through and including January 1, 2031, 
equal to the lesser of (i) 1% of the fully diluted shares of common stock outstanding on the last day of the prior fiscal year, (ii) 10,708,000 shares, 
or (iii) a lesser number of shares determined by the Company’s board of directors prior to such increase. The board of directors elected not to 
approve the annual increase of ESPP shares on January 1, 2024. 

Under the terms of the ESPP, eligible employees can elect to acquire shares of the Company’s common stock through periodic payroll 
deductions during a series of offering periods. Purchases under the ESPP are affected on the last business day of each offering period at a 15% 
discount to the lower of closing price on that day or the closing price on the first day of the offering period. As of September 30, 2024, no shares 
of common stock had been issued under the ESPP and no offering period had been set by the board of directors. 

11. INCOME TAXES 

Income tax expense was less than $0.1 million for each of the three and nine months ended September 30, 2024 and 2023, due to the 
Company's international operations. The effective tax rate for each period differs from the statutory rate primarily as a result of not recognizing a 
deferred tax asset for losses due to having a full valuation allowance against deferred tax assets. 

The realization of tax benefits of deferred tax assets is dependent upon future levels of taxable income, of an appropriate character, in the 
periods the items are expected to be deductible or taxable. Based on the available objective evidence, the Company does not believe it is more 
likely than not that the net deferred tax assets will be realizable. Accordingly, the Company has provided a full valuation allowance against the 
net deferred tax assets as of September 30, 2024, and December 31, 2023. The Company intends to maintain the remaining valuation allowance 
until sufficient positive evidence exists to support a reversal of, or decrease in, the valuation allowance. 
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12. LEASES 

The Company has operating leases for its various facilities, including its two primary locations in College Park, Maryland, and Bothell, 
Washington. The College Park, Maryland facility is used for research and development, servicing customers and corporate functions and is leased 
from the University of Maryland (“UMD”). The Bothell, Washington facility is used for manufacturing, research and development, and general 
office space. Both the College Park, Maryland, and Bothell, Washington, leases expire in 2030. As of September 30, 2024 and December 31, 
2023, the Company's weighted-average remaining lease term was 5.5 years and 6.5 years, respectively, and the weighted-average discount rate 
was 8.2% and 9.0%, respectively. 

The Bothell, Washington facility lease includes a landlord-provided tenant improvement allowance to offset a portion of the costs of the 
construction of leasehold improvements. The Company determined that the leasehold improvements will be Company-owned, and as such, 
reflected the lease incentive as a reduction of lease payments used to measure the operating lease liability and ROU asset as of the lease 
commencement date. 

The components of lease cost were as follows (in thousands): 
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

Operating lease cost                        
Fixed lease cost   $ 672     $ 365     $ 1,846     $ 1,085  
Short-term cost     67       35       147       117  

Total operating lease cost   $ 739     $ 400     $ 1,993     $ 1,202  
 
(1) The lease costs are reflected in the condensed consolidated statements of operations as follows (in thousands): 
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  

Cost of revenue   $ 64     $ 53     $ 187     $ 85  
Research and development     461       129       1,198       462  
Sales and marketing     60       22       116       51  
General and administrative     154       196       492       604  

Total operating lease cost   $ 739     $ 400     $ 1,993     $ 1,202  
 
Supplemental cash flow and other information related to operating leases was as follows (in thousands): 

 
   

Three Months Ended
September 30,    

Nine Months Ended
September 30,  

   2024     2023     2024     2023  
Cash payments (receipts) included in the measurement of 
   operating lease liabilities, net   $ (835 )   $ (616 )   $ (2,932 )   $ (284 )

 
As of September 30, 2024, maturities of operating lease liabilities are as follows (in thousands): 

 
   Amount  

Year Ending December 31,      
2024   $ 801  
2025     3,729  
2026     4,260  
2027     4,322  
2028     4,422  
Thereafter     5,470  

Total lease payments   $ 23,004  
Less: imputed interest     (4,592 )
Less: lease incentives     (109 )

Present value of operating lease liabilities   $ 18,303  
 

(1)
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13. RELATED PARTY TRANSACTIONS 

Transactions with University of Maryland

The Company has contracts with UMD, including contracts to provide certain quantum computing services and facility access, to provide 
customized quantum computing hardware, and an operating lease. Following the departure of the Company's Chief Scientist, UMD is no longer 
considered a related party as of January 1, 2024. Revenue recognized from contracts entered into while UMD was a related party was $0.8 
million and $1.3 million for the three months ended September 30, 2024 and 2023, respectively, and $3.2 million and $3.3 million for the nine 
months ended September 30, 2024 and 2023, respectively. 

The Company had the following balances related to contracts entered into while UMD was a related party, as reflected in the condensed 
consolidated balance sheets (in thousands):

 
    September 30,     December 31,  

   2024     2023  
Assets            
Operating lease right-of-use asset   $ 3,207     $ 3,452  
Liabilities            
Current portion of operating lease liabilities   $ 676     $ 661  
Unearned revenue     436       2,670  
Operating lease liabilities, net of current portion     2,932       3,181  

Transactions with Duke University

In July 2016, the Company entered into an exclusive license agreement (the “License Agreement”) and an exclusive option agreement (the 
“Option Agreement”) with Duke whereby the Company, in the normal course of business, has licensed certain intellectual property and, in the 
case of the amendments to the Option Agreements, has purchased research and development services. Following the departure of the Company's 
Chief Technology Officer, Duke is no longer considered a related party as of July 1, 2024.

The Company has the following balances related to agreements entered into while Duke was a related party, as reflected in the condensed 
consolidated balance sheets (in thousands):
 

    September 30,     December 31,  
   2024     2023  

Assets            
Prepaid expenses and other current assets   $ 520     $ 520  
Other noncurrent assets     415       805  

 

14. SUBSEQUENT EVENTS

In November 2024, the Company entered into a definitive agreement to acquire substantially all of the assets of Qubitekk, Inc., a 
California-based leader in quantum networking, for $22.0 million, subject to certain adjustments, in an all-cash transaction. The acquisition is 
expected to close within the next six months, subject to the satisfaction of certain closing conditions.
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Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations. 

This Quarterly Report on Form 10-Q contains statements that may constitute “forward-looking statements” within the meaning of Section 
27A of the Securities Act of 1933, as amended (the “Securities Act”), and Section 21E of the Securities Exchange Act of 1934, as amended (the 
“Exchange Act”), that involve substantial risks and uncertainties. All statements contained in this Quarterly Report on Form 10-Q other than 
statements of historical fact, including statements regarding our future results of operations and financial position, our business strategy and 
plans, and our objectives for future operations, are forward-looking statements. The words “believes,” “expects,” “intends,” “estimates,” 
“projects,” “anticipates,” “will,” “plan,” “may,” “should,” or similar language are intended to identify forward-looking statements. 

It is routine for our internal projections and expectations to change throughout the year, and any forward-looking statements based upon 
these projections or expectations may change prior to the end of the next quarter or year. Readers of this Quarterly Report on Form 10-Q are 
cautioned not to place undue reliance on any such forward-looking statements. As a result of a number of known and unknown risks and 
uncertainties, our actual results or performance may be materially different from those expressed or implied by these forward-looking statements. 
Risks and uncertainties are identified under “Risk Factors” in Part II, Item 1A herein and in our other filings with the Securities and Exchange 
Commission (the “SEC”). All forward-looking statements included herein are made only as of the date hereof. Unless otherwise required by law, 
we do not undertake, and specifically disclaim, any obligation to update any forward-looking statement, whether as a result of new information, 
future events, or otherwise after the date of such statement. 

You should read the following discussion and analysis of our financial condition and results of operations together with our unaudited 
condensed consolidated financial statements and related notes included elsewhere in this Quarterly Report on Form 10-Q, and our audited 
consolidated financial statements and related notes for the year ended December 31, 2023, filed with the SEC on February 28, 2024.  

Overview 

We are developing quantum computers designed to solve some of the world’s most complex problems, and transform business, society and 
the planet for the better. We believe that our proprietary technology, our architecture, and the technology exclusively available to us through 
license agreements will offer us advantages both in terms of research and development, as well as the commercial value of our intended product 
offerings. 

Today, we sell specialized quantum computing hardware together with related maintenance and support. We also sell access to several 
quantum computers of various qubit capacities and are in the process of researching and developing technologies for quantum computers with 
increasing computational capabilities. We currently make access to our quantum computers available via three major cloud platforms, Amazon 
Web Services’ (“AWS”) Amazon Braket, Microsoft’s Azure Quantum and Google’s Cloud Marketplace, and also to select customers via our own 
cloud service. This cloud-based approach enables the broad availability of quantum-computing-as-a-service (“QCaaS”). 

We supplement our QCaaS offering with professional services focused on assisting our customers in applying quantum computing to their 
businesses. We also expect to sell full quantum computing systems to customers, either over the cloud or for local access. 

We are still in the early stages of commercial growth. Since our inception we have incurred significant operating losses. Our ability to 
generate revenue sufficient to achieve profitability will depend heavily on the successful development and further commercialization of our 
quantum computing systems. Our net losses were $129.6 million and $115.9 million for the nine months ended September 30, 2024 and 2023, 
respectively. As of September 30, 2024, we had an accumulated deficit of $481.7 million. We expect to continue to incur significant losses for the 
foreseeable future as we prioritize reaching the technical milestones necessary to achieve an increasingly higher number of stable qubits and 
higher levels of fidelity than presently exists—prerequisites for quantum computing to reach broad quantum advantage. 

Business and Technical Highlights 

• We announced a $54.5 million contract with the United States Air Force Research Lab (AFRL) to design, develop, and deliver 
technology and hardware that enables the scaling, networking, and deployability of quantum systems. The project will help advance 
quantum networking compatibility with existing telecommunications infrastructure, interoperability with different quantum systems 
and devices, and deployability of systems suitable for various environments. The contract is our third with AFRL and will be 
delivered over four years. 

• We announced a $9 million agreement with the University of Maryland (UMD) to expand our partnership to provide state-of-the-art 
quantum computing access at the National Quantum Lab at Maryland (QLab). QLab provides UMD-affiliated students, faculty, 
researchers, staff, and partners with an unprecedented opportunity to work closely with our scientists and engineers as they gain 
experience with industry-leading trapped ion quantum computers.

• We signed a definitive agreement to acquire substantially all of the assets and team of Qubitekk, Inc., a Vista, CA-based quantum 
networking company. As part of the transaction, which we anticipate closing within the next six months, we will fortify our leading 
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position in the quantum networking industry by bringing on Qubitekk's team, customer base, and technology portfolio of 118 U.S. 
and international granted patents in the areas of quantum networking hardware and quantum network security and protection.

• We announced the creation of a new quantum application development center in collaboration with AstraZeneca. We will be 
leveraging the power of our quantum experts and AstraZeneca’s world-class scientists to develop applications in their innovation 
BioVentureHub in Gothenburg, Sweden.

• We announced a partnership with Ansys to accelerate simulation, expand high-fidelity design exploration, and reduce product 
development timelines, enabling faster market entry for more innovative products. The partnership is aimed at making simulation 
accessible to both quantum experts and non-experts by allowing seamless integration between Ansys software and IonQ computers.

• We demonstrated remote ion-ion entanglement, the second of four significant milestones required to develop at-scale photonic 
interconnects. Our team achieved remote entanglement by developing a system to collect photons from two trap wells and route them 
to a single detection hub. This critical “point-to-point” step established a quantum communication link, an essential element in 
scaling quantum systems.

• We announced a partnership with NKT Photonics to develop next-generation laser systems to power future quantum computers. The 
partnership includes NKT Photonics developing and delivering three prototype optical subsystems to us in 2025, designed to support 
the commercialization of our data center-ready quantum computers – such as IonQ Tempo and future barium-based systems.

• We announced a partnership with imec – a world-renowned R&D center in nanoelectronics and digital technologies – to develop 
photonic integrated circuits and chip-scale ion trap technology. With these ground-breaking technologies, we aim to reduce overall 
hardware system size and cost, increase qubit count, and improve system performance and scale.

Impact of the Macroeconomic Climate on Our Business 

Inflationary factors, interest rates and overhead costs may adversely affect our operating results. High interest and inflation rates also 
present a recent challenge impacting the U.S. economy and could make it more difficult for us to obtain traditional financing on acceptable terms, 
if at all, in the future. Although we do not believe that inflation has had a material impact on our financial position or results of operations to date, 
we may experience increases in the future on our operating costs, including due to supply chain constraints, consequences associated with bank 
failures, geopolitical tensions in and around Ukraine, Israel and other areas of the world, and employee availability and wage increases, which 
may result in additional stress on our working capital resources. 

The Merger Agreement 

On March 7, 2021, Legacy IonQ, dMY and Ion Trap Acquisition Inc. (the “Merger Sub”) entered into an Agreement and Plan of Merger 
(the “Merger Agreement”). Pursuant to the Merger Agreement, at the closing, the Merger Sub was merged with and into Legacy IonQ, with 
Legacy IonQ continuing as the surviving corporation following the merger, being a wholly owned subsidiary of dMY and the separate corporate 
existence of the Merger Sub ceased (the “Business Combination”). Commensurate with the Business Combination, dMY changed its name to 
IonQ, Inc. and Legacy IonQ changed its name to IonQ Quantum, Inc. IonQ became the successor registrant with the SEC, meaning that Legacy 
IonQ’s financial statements for previous periods have been disclosed in the registrant’s periodic reports filed with the SEC. 

Key Components of Results of Operations 

Revenue 

We have generated limited revenues since our inception. We derive revenue from contracts associated with the design, development, 
construction and sale of specialized quantum computing hardware together with related services, from contracts providing access to QCaaS, and 
from consulting services related to co-developing algorithms on our quantum computing systems. In arrangements with the cloud service 
providers, the cloud service provider is considered the customer and we do not have any contractual relationships with the cloud service 
providers’ end users. 

Certain of our contracts contain multiple performance obligations, most commonly in contracts for the sale of specialized quantum 
computing hardware together with related maintenance and support. Such contracts may also include access to our QCaaS. A contract’s 
transaction price is allocated to each distinct performance obligation and recognized as revenue when or as the performance obligation is 
satisfied. When there are multiple performance obligations in a contract, we allocate the transaction price to each performance obligation based 
on its standalone selling price when available. We determine standalone selling price based on the observable price of a product or service when 
we sell the products or services separately in similar circumstances and to similar customers. Certain products and services have limited or no 
history of being sold on a standalone basis, requiring us to estimate the standalone selling price. To date, we have estimated the standalone selling 
price based on other contracts for similar products and services adjusted for differing terms than the contract being evaluated, as well as internal 
pricing guidelines and market factors. In addition, we take into consideration the estimated costs to be incurred to satisfy the 



 

27

performance obligation plus an appropriate profit margin. In limited situations, for certain contracts executed in prior years, when the standalone 
selling price was not known, due to it being either highly variable or uncertain, we allocated the transaction price using the residual approach. 

We have determined that our QCaaS contracts represent a combined, stand-ready performance obligation to provide access to our quantum 
computing systems together with related maintenance and support. The transaction price generally consists of a fixed fee for a minimum volume 
of usage to be made available over a defined period of access. Fixed fee arrangements may also include a variable component whereby customers 
pay an amount for usage over contractual minimums contained in the contracts. We have determined that contracts that contain consulting 
services related to co-developing quantum computing algorithms and the ability to use our quantum computing systems to run such algorithms 
represent a combined performance obligation that is satisfied over-time. 

Performance obligations are satisfied over time if the customer receives the benefits as we perform the work, if the customer controls the 
asset as it is being produced (continuous transfer of control), or if the product being produced for the customer has no alternative use and we have 
a contractual right to payment for performance to date. For performance obligations related to specialized quantum computing hardware and 
consulting services, revenue is recognized over time based on the efforts incurred to date relative to the total expected effort, primarily based on a 
cost-to-cost input measure. We apply judgment to determine a reasonable method to measure progress and to estimate total expected effort. 
Factors considered in these estimates include our historical performance, the availability, productivity and cost of labor, the nature and 
complexity of work to be performed, the effect of change orders, availability and cost of materials, and the effect of any delays in performance. 
For performance obligations related to providing QCaaS access, fixed fees are recognized on a straight-line basis over the access period.

We are currently focused on marketing our QCaaS and consulting services and have entered into, and are continuing to enter into, new 
contracts with customers. We have also engaged with certain prospects who are interested in purchasing entire quantum computers, either over 
the cloud or for local access.

Operating Costs and Expenses 

Cost of revenue 

Cost of revenue primarily consists of expenses related to construction of specialized quantum computing hardware and delivery of our 
services, including personnel-related expenses, hardware costs, allocated overhead costs for customer facing functions, and costs associated with 
maintaining our in-service quantum computing systems to ensure proper calibration as well as costs incurred for maintaining the cloud on which 
the QCaaS resides. Personnel-related expenses include salaries, benefits, and stock-based compensation. Cost of revenue excludes depreciation 
and amortization related to our quantum computing systems and related software. 

Research and development 

Research and development expenses consist of personnel-related expenses, including salaries, benefits and stock-based compensation, and 
allocated overhead costs for our research and development functions. Unlike a standard computer, design and development efforts continue 
throughout the useful life of our quantum computing systems to ensure proper calibration and optimal functionality. Research and development 
expenses also include purchased hardware and software costs related to quantum computing systems constructed for research purposes that are 
not probable of providing a future economic benefit and have no alternate future use as well as costs associated with third-party research and 
development arrangements. 

Sales and marketing 

Sales and marketing expenses consist of personnel-related expenses, including salaries, commissions, benefits and stock-based 
compensation, costs for direct advertising, marketing and promotional expenditures and allocated overhead costs for our sales and marketing 
functions. We expect to continue to make the necessary sales and marketing investments to enable us to increase our market penetration and 
expand our customer base. 

General and administrative 

General and administrative expenses consist of personnel-related expenses, including salaries, benefits and stock-based compensation, and 
allocated overhead costs for our corporate, executive, finance, and other administrative functions. General and administrative expenses also 
include expenses for outside professional services, including legal, auditing and accounting services, recruitment expenses, information 
technology, travel expenses, certain non-income taxes, insurance, and other administrative expenses. We expect our general and administrative 
expenses to increase for the foreseeable future as we scale with the growth of our business. 
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Depreciation and amortization 

Depreciation and amortization expense results from depreciation and amortization of our property and equipment, including our quantum 
computing systems, and intangible assets that are recognized over their estimated lives. 

Nonoperating Costs and Expenses 

Gain (loss) on change in fair value of warrant liabilities 

The gain (loss) on change in fair value of warrant liabilities consists of mark-to-market fair value adjustments recorded associated with the 
public warrants assumed as part of the Business Combination. 

Interest income, net 

Interest income, net consists of income earned on our money market funds and other available-for-sale investments. 

Other income (expense), net 

Other income (expense), net consists of gains and losses that arise from fluctuations in foreign currency exchange rates and certain other 
nonoperating expenses. 

Income tax benefit (expense)

Income tax expense consists of income taxes related to foreign jurisdictions in which we conduct business.

Results of Operations 

The following table sets forth our condensed consolidated statements of operations for the periods indicated: 
 

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  
    (in thousands)     (in thousands)  

Revenue   $ 12,400     $ 6,136     $ 31,363     $ 15,936  
Costs and expenses:                        

Cost of revenue (excluding depreciation and amortization)     6,515       2,008       15,552       4,945  
Research and development     33,178       24,599       96,750       60,701  
Sales and marketing     6,630       5,047       19,468       11,289  
General and administrative     14,322       13,927       41,395       35,438  
Depreciation and amortization     4,890       2,749       13,150       6,869  

Total operating costs and expenses     65,535       48,330       186,315       119,242  
Loss from operations     (53,135 )     (42,194 )     (154,952 )     (103,306 )

Gain (loss) on change in fair value of warrant liabilities     (3,868 )     (7,640 )     11,398       (26,787 )
Interest income, net     4,508       5,007       14,108       14,115  
Other income (expense), net     15       55       (164 )     150  

Loss before income tax expense     (52,480 )     (44,772 )     (129,610 )     (115,828 )
Income tax benefit (expense)     (16 )     (39 )     (39 )     (39 )
Net loss   $ (52,496 )   $ (44,811 )   $ (129,649 )   $ (115,867 )
 

(1)

(1)

(1)

(1)
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(1) Cost of revenue, research and development, sales and marketing, and general and administrative expenses for the periods include stock-

based compensation expense as follows: 
 

                        

  
Three Months Ended

September 30,    
Nine Months Ended

September 30,  
   2024     2023     2024     2023  
    (in thousands)     (in thousands)  

Cost of revenue   $ 1,332     $ 680     $ 3,392     $ 1,462  
Research and development     13,907       9,534       37,840       21,168  
Sales and marketing     2,929       2,000       8,157       3,523  
General and administrative     6,399       4,763       18,218       12,396  

Comparison of the Three Months Ended September 30, 2024 and 2023 

Revenue 
 

   
Three Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Revenue   $ 12,400     $ 6,136     $ 6,264       102 %

 
Revenue increased by $6.3 million, or 102%, to $12.4 million for the three months ended September 30, 2024, from $6.1 million for the 

three months ended September 30, 2023. The increase was primarily driven by progress on our arrangements to build specialized quantum 
computing hardware, as well as new revenue contracts under which we provided services during the three months ended September 30, 2024. 

Cost of revenue 
 

  
Three Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Cost of revenue (excluding depreciation and amortization)   $ 6,515     $ 2,008     $ 4,507       224 %

 
Cost of revenue increased by $4.5 million, or 224%, to $6.5 million for the three months ended September 30, 2024, from $2.0 million for 

the three months ended September 30, 2023. The increase was driven primarily by an increase in hardware costs used in the construction of 
specialized quantum computing hardware, as well as an increase in labor costs to service contracts, for the three months ended September 30, 
2024. 

Research and development 
 

  
Three Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Research and development   $ 33,178     $ 24,599     $ 8,579       35 %

 
Research and development expense increased by $8.6 million, or 35%, to $33.2 million for the three months ended September 30, 2024, 

from $24.6 million for the three months ended September 30, 2023. The increase was primarily driven by an increase of $6.8 million in payroll-
related expenses, including an increase in stock-based compensation of $4.4 million, as a result of increased headcount and new equity grants, 
and a $0.5 million increase in materials, supplies and equipment costs. The remaining increase is due to an increase in costs to support research 
and development initiatives, including a $0.4 million increase in professional service fees and a $0.7 million increase in allocated overhead costs.
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Sales and marketing 
 

  
Three Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              

Sales and marketing   $ 6,630     $ 5,047     $ 1,583       31 %
 
Sales and marketing expense increased by $1.6 million, or 31%, to $6.6 million for the three months ended September 30, 2024, from $5.0 

million for the three months ended September 30, 2023. The increase was primarily driven by an increase of $1.7 million of payroll-related 
expenses, including an increase in stock-based compensation of $0.9 million, as a result of increased headcount and new equity grants, offset by 
a decrease of $0.1 million in professional service fees. 

General and administrative 
 

  
Three Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
General and administrative   $ 14,322     $ 13,927     $ 395       3 %

 
General and administrative expenses increased by $0.4 million, or 3%, to $14.3 million for the three months ended September 30, 2024, 

from $13.9 million for the three months ended September 30, 2023. The increase was primarily driven by an increase of $1.9 million of payroll-
related expenses, including an increase in stock-based compensation of $1.6 million, as a result of increased headcount and new equity grants, 
offset by a decrease of $1.5 million in professional service fees and allocated overhead costs.

Depreciation and amortization 
 

  
Three Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Depreciation and amortization   $ 4,890     $ 2,749     $ 2,141       78 %

 
Depreciation and amortization expenses increased by $2.1 million, or 78%, to $4.9 million for the three months ended September 30, 2024, 

from $2.7 million for the three months ended September 30, 2023. The increase was primarily driven by an increase of $0.7 million and $0.8 
million in depreciation expense associated with capitalized quantum computing system costs and other property and equipment, respectively, and 
an increase of $0.6 million due to amortization of capitalized internal-use software.

Gain (loss) on change in fair value of warrant liabilities 
 

  
Three Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Gain (loss) on change in fair value of warrant liabilities   $ (3,868 )   $ (7,640 )   $ 3,772       49 %

 
The change in fair value of warrant liabilities increased by $3.8 million, or 49%, to a loss of $3.9 million for the three months ended 

September 30, 2024, from a loss of $7.6 million for the three months ended September 30, 2023. The increase was due to mark-to-market 
adjustments based on changes in the trading price for our public warrants. 
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Interest income, net 
 

  
Three Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Interest income, net   $ 4,508     $ 5,007     $ (499 )     (10 )%

 
Interest income, net decreased by $0.5 million, or 10%, to $4.5 million for the three months ended September 30, 2024, from $5.0 million 

for the three months ended September 30, 2023. The decrease was primarily driven by a decrease in the available-for-sale investments balance, 
offset by higher interest rates.  

Comparison of the Nine Months Ended September 30, 2024 and 2023 

Revenue 
 

   
Nine Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Revenue   $ 31,363     $ 15,936     $ 15,427       97 %

 
Revenue increased by $15.4 million, or 97%, to $31.4 million for the nine months ended September 30, 2024, from $15.9 million for the 

nine months ended September 30, 2023. The increase was primarily driven by progress on our arrangements to build specialized quantum 
computing hardware, as well as new revenue contracts under which we provided services during the nine months ended September 30, 2024. 

Cost of revenue 
 

  
Nine Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Cost of revenue (excluding depreciation and amortization)   $ 15,552     $ 4,945     $ 10,607       214 %

 
Cost of revenue increased by $10.6 million, or 214%, to $15.6 million for the nine months ended September 30, 2024, from $4.9 million 

for the nine months ended September 30, 2023. The increase was driven primarily by an increase in hardware costs used in the construction of 
specialized quantum computing hardware, as well as an increase in labor costs to service contracts, for the nine months ended September 30, 
2024. 

Research and development 
 

  
Nine Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Research and development   $ 96,750     $ 60,701     $ 36,049       59 %

 
Research and development expense increased by $36.0 million, or 59%, to $96.8 million for the nine months ended September 30, 2024, 

from $60.7 million for the nine months ended September 30, 2023. The increase was primarily driven by an increase of $26.5 million in payroll-
related expenses, including an increase in stock-based compensation of $16.7 million, as a result of increased headcount and new equity grants, 
and a $4.8 million increase in materials, supplies and equipment costs. The remaining increase is due to an increase in costs to support research 
and development initiatives, including a $1.5 million increase in professional service fees and a $1.9 million increase in allocated overhead costs. 
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Sales and marketing 
 

  
Nine Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              

Sales and marketing   $ 19,468     $ 11,289     $ 8,179       72 %
 
Sales and marketing expense increased by $8.2 million, or 72%, to $19.5 million for the nine months ended September 30, 2024, from 

$11.3 million for the nine months ended September 30, 2023. The increase was primarily driven by an increase of $7.9 million of payroll-related 
expenses, including an increase in stock-based compensation of $4.6 million, as a result of increased headcount and new equity grants. 

General and administrative 
 

  
Nine Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
General and administrative   $ 41,395     $ 35,438     $ 5,957       17 %

 
General and administrative expenses increased by $6.0 million, or 17%, to $41.4 million for the nine months ended September 30, 2024, 

from $35.4 million for the nine months ended September 30, 2023. The increase was primarily driven by an increase of $7.4 million in payroll-
related expenses, including an increase in stock-based compensation of $5.8 million, as a result of increased headcount and new equity grants, 
offset by a decrease of $1.7 million in professional service fees and allocated overhead costs.

Depreciation and amortization 
 

  
Nine Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Depreciation and amortization   $ 13,150     $ 6,869     $ 6,281       91 %

 
Depreciation and amortization expenses increased by $6.3 million, or 91%, to $13.2 million for the nine months ended September 30, 

2024, from $6.9 million for the nine months ended September 30, 2023. The increase was primarily driven by an increase of $2.3 million and  
$2.0 million in depreciation expense associated with capitalized quantum computing system costs and other property and equipment, 
respectively, and an increase of $1.9 million due to amortization of capitalized internal-use software.

Gain (loss) on change in fair value of warrant liabilities 
 

  
Nine Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Gain (loss) on change in fair value of warrant liabilities   $ 11,398     $ (26,787 )   $ 38,185       143 %

 
The change in fair value of warrant liabilities increased by $38.2 million, or 143%, to a gain of $11.4 million for the nine months ended 

September 30, 2024, from a loss of $26.8 million for the nine months ended September 30, 2023. The increase was due to mark-to-market 
adjustments based on changes in the trading price for our public warrants. 
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Interest income, net 
 

  
Nine Months Ended

September 30,     $     %  
   2024     2023     Change     Change  
   (in thousands)              
Interest income, net   $ 14,108     $ 14,115     $ (7 )     (0 )%

 
Interest income, net was relatively flat for the nine months ended September 30, 2024 from the nine months ended September 30, 2023, as 

the decrease in the available-for-sale investments balance was offset by higher interest rates.  

Liquidity and Capital Resources 

As of September 30, 2024, we had cash, cash equivalents and available-for-sale securities of $382.8 million. Excluded from our available 
liquidity is $2.4 million of restricted cash, which is primarily recorded in other noncurrent assets in our condensed consolidated balance sheets. 
We believe that our cash, cash equivalents and investments as of September 30, 2024, will be sufficient to meet our working capital and capital 
expenditure needs for the next 12 months. We believe we will meet longer term expected future cash requirements and obligations through a 
combination of cash flows from operating activities and available funds from our cash, cash equivalents and investment balances. However, this 
determination is based upon internal projections and is subject to changes in market and business conditions. We have incurred significant losses 
since our inception and as of September 30, 2024, we had an accumulated deficit of $481.7 million. During the nine months ended September 30, 
2024, we incurred net losses of $129.6 million. We expect to incur significant losses and higher operating expenses for the foreseeable future. 

Future Funding Requirements 

We expect our principal sources of liquidity will continue to be our cash, cash equivalents and investments and any additional capital we 
may obtain through additional equity or debt financings. Our future capital requirements will depend on many factors, including investments in 
growth and technology. We may, in the future, enter into arrangements to acquire or invest in complementary businesses, services, and 
technologies, which may require us to seek additional equity or debt financing. 

Our primary uses of cash and investments are to fund our operations as we continue to grow our business. We require a significant amount 
of cash for expenditures as we invest in ongoing research and development and commercialization of our products. Until such time as we can 
generate significant revenue from commercializing our quantum computing technology, if ever, we expect to finance our liquidity needs through 
our cash, cash equivalents and investments, as well as equity or debt financings or other capital sources, including potential collaborations and 
other similar arrangements. However, we may be unable to raise additional funds or enter into such other arrangements when needed on 
favorable terms or at all. High interest and inflation rates present a recent challenge impacting the U.S. economy and could make it more difficult 
for us to obtain traditional financing on acceptable terms, if at all, in the future. To the extent that we raise additional capital through the sale of 
equity or convertible debt securities, the ownership interest of our stockholders will be or could be diluted, and the terms of these securities may 
include liquidation or other preferences that adversely affect the rights of our stockholders. Debt financing and equity financing, if available, may 
involve agreements that include covenants limiting or restricting our ability to take specific actions, such as incurring additional debt, making 
capital expenditures, or declaring dividends. If we raise funds through collaborations, or other similar arrangements with third parties, we may 
have to relinquish valuable rights to our quantum computing technology on terms that may not be favorable to us and/or may reduce the value of 
our common stock. If we are unable to raise additional funds through equity or debt financings when needed, we may be required to delay, limit, 
reduce or terminate our quantum computing development efforts. Our future capital requirements and the adequacy of available funds will 
depend on many factors, including those set forth in the section titled “Risk Factors.” 

Other than operating expenses and our continued investment in our quantum computers, cash requirements for fiscal year 2024 are 
expected to consist primarily of capital expenditures for facilities. 

Our material cash requirements as of September 30, 2024, include operating lease commitments. As of September 30, 2024, we have total 
operating lease obligations of $23.0 million, with $3.5 million payable within 12 months. 
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Cash flows 

The following table summarizes our cash flows for the period indicated: 
 

  
Nine Months Ended

September 30,  
   2024     2023  
   (in thousands)  

Net cash provided by (used in) operating activities   $ (66,255 )   $ (52,181 )
Net cash provided by (used in) investing activities     58,366       44,580  
Net cash provided by (used in) financing activities     2,414       784  

Cash flows from operating activities 

Our cash flows from operating activities are significantly affected by the growth of our business, primarily related to research and 
development, sales and marketing, and general and administrative activities. Our operating cash flows are also affected by our working capital 
needs to support growth in personnel-related expenditures and fluctuations in current assets and liabilities. 

Net cash used in operating activities during the nine months ended September 30, 2024, was $66.3 million, resulting primarily from a net 
loss of $129.6 million, adjusted for non-cash activity, primarily related to stock-based compensation, and other working capital activities. The 
increase in net cash used in operations from the prior year period was primarily related to increased research and development activities and 
increased compensation costs as a result of hiring personnel. 

Net cash used in operating activities during the nine months ended September 30, 2023, was $52.2 million, resulting primarily from a net 
loss of $115.9 million, adjusted for non-cash activity, primarily related to the loss recorded as a result of mark-to-market activity for our public 
warrants, stock-based compensation and other working capital activities. 

Cash flows from investing activities 

Net cash provided by investing activities during the nine months ended September 30, 2024, was $58.4 million, primarily resulting from 
cash received from maturities of available-for-sale securities of $318.2 million, offset by purchases of available-for-sale securities of $241.2 
million, additions of $14.4 million to property and equipment primarily related to leasehold improvements and the development of our quantum 
computing systems, and additions of $3.1 million related to capitalized software development costs. 

Net cash provided by investing activities during the nine months ended September 30, 2023, was $44.6 million, primarily resulting from 
maturities of available-for-sale securities of $285.7 million, offset by purchases of available-for-sale securities of $230.4 million, additions of 
$6.5 million to property and equipment primarily related to the development of our quantum computing systems, and additions of $3.1 million 
related to capitalized software development costs.

Cash flows from financing activities 

Net cash provided by financing activities during the nine months ended September 30, 2024, was $2.4 million, primarily resulting from 
proceeds from stock options exercised. 

Net cash provided by financing activities during the nine months ended September 30, 2023, was $0.8 million, primarily resulting from 
proceeds from stock options exercised.

Critical Accounting Estimates 

This discussion and analysis of financial condition and results of operations is based upon the Company’s condensed consolidated financial 
statements, which have been prepared in accordance with U.S. GAAP. The preparation of these financial statements requires us to make 
estimates and assumptions that affect the reported amounts of assets and liabilities and the disclosure of contingent assets and liabilities. We also 
make estimates and assumptions on revenue generated and reported expenses incurred during the reporting periods. Our estimates are based on 
our historical experience and on various other factors that we believe are reasonable under the circumstances. The results of these estimates form 
the basis for making judgments about the carrying value of assets and liabilities that are not readily apparent from other sources. Actual results 
may differ from these estimates. 

There have been no material changes to our critical accounting estimates from those described under “Management’s Discussion and 
Analysis of Financial Condition and Results of Operations” in our Annual Report on Form 10-K. 
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Critical accounting estimates are defined as those reflective of significant judgments, estimates and uncertainties, which may result in 
materially different results under different assumptions and conditions. Within our Annual Report on Form 10-K, we have disclosed our critical 
accounting estimates that we believe to have the greatest potential impact on our consolidated financial statements. Historically, our assumptions, 
judgments and estimates relative to our critical accounting estimates have not differed materially from actual results. 

Recently Issued and Adopted Accounting Standards 

See Note 2, Summary of Significant Accounting Policies, in the notes to our condensed consolidated financial statements included in Part 
I, Item I of this Quarterly Report on Form 10-Q for a discussion of recent accounting pronouncements. 

Item 3. Quantitative and Qualitative Disclosures About Market Risk 

We are exposed to market risk related to changes in interest rates and concentration of credit. For a discussion of quantitative and 
qualitative disclosures about market risk, see Item 7A of Part II of our Annual Report on Form 10-K. No material changes related to our market 
risks have occurred since December 31, 2023. 

Item 4. Controls and Procedures 

Evaluation of Disclosure Controls and Procedures 

We maintain “disclosure controls and procedures,” as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 1934, 
as amended, or the Exchange Act, that are designed to ensure that information required to be disclosed in the reports that we file or submit under 
the Exchange Act is (1) recorded, processed, summarized and reported, within the time periods specified in the SEC’s rules and forms and (2) 
accumulated and communicated to our management, including our principal executive officer and principal financial officer, to allow timely 
decisions regarding required disclosure. Management recognizes that any controls and procedures, no matter how well designed and operated, 
can provide only reasonable assurance of achieving their objectives and management necessarily applies its judgment in evaluating the cost-
benefit relationship of possible controls and procedures. 

Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, evaluated the effectiveness of our 
disclosure controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Exchange Act), as of the end of the period covered by 
this Quarterly Report on Form 10-Q. Based on such evaluation, our Chief Executive Officer and Chief Financial Officer have concluded that as 
of September 30, 2024, our disclosure controls and procedures were effective at a reasonable assurance level. 

Changes in Internal Control over Financial Reporting 

There were no changes in our internal control over financial reporting (as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange 
Act) during the period covered by this Quarterly Report on Form 10-Q that have materially affected, or are reasonably likely to materially affect, 
our internal control over financial reporting. 
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PART II—OTHER INFORMATION 

Item 1. Legal Proceedings. 

From time to time, we may become involved in legal proceedings relating to claims arising from the ordinary course of business. Future 
litigation may be necessary to defend ourselves. The results of any current or future litigation cannot be predicted with certainty, and regardless 
of the outcome, litigation can have an adverse impact on us because of defense and settlement costs, diversion of management resources and 
other factors. 

In May 2022, a securities class action complaint captioned Leacock v. IonQ, Inc. et al., Case No. 8:22-cv-01306, was filed by a stockholder 
of the Company in the United States District Court for the District of Maryland (the “Leacock Litigation”) against the Company and certain of 
the Company’s current officers. In June 2022, a securities class action complaint captioned Fisher v. IonQ, Inc., Case No. 8:22-cv-01306-DLB 
(the “Fisher Litigation”) was filed by a stockholder against the Company and certain of the Company’s current officers (“IonQ Defendants”). 
Both the Leacock Litigation and Fisher Litigation, which have been consolidated into a single action, allege violations of Section 10(b) of the 
Exchange Act, and Rule 10b-5 promulgated thereunder, and Section 20(a) of the Exchange Act and seek damages. In September 2022, the Court 
appointed lead plaintiffs and counsel for lead plaintiffs, and ordered lead plaintiffs to file a consolidated amended complaint. The consolidated 
amended complaint was filed on November 22, 2022. As part of the consolidated amended complaint, certain members of the Company’s board 
of directors as well as other dMY-related defendants (“Additional Defendants”) have been added as defendants to the case. On February 7, 2023, 
the IonQ Defendants and the Additional Defendants each filed a motion to dismiss the consolidated amended complaint. On March 23, 2023, 
lead plaintiffs filed their omnibus opposition to the motions to dismiss. On April 26, 2023, the IonQ Defendants and the Additional Defendants 
each filed a reply in support of the motions to dismiss. On September 28, 2023, the District Court of Maryland issued an order dismissing 
plaintiffs' claims against the IonQ Defendants and the Additional Defendants with prejudice and directed the clerk to close the case. On October 
26, 2023, the plaintiffs filed a motion for post-judgment relief, seeking to amend their consolidated amended complaint. The IonQ Defendants 
and Additional Defendants filed oppositions to plaintiffs’ motion on December 1, 2023, and plaintiffs filed their reply on January 8, 2024. On 
July 10, 2024, the plaintiffs' motion for post-judgment relief was denied and the District Court of Maryland directed the clerk to close the case. 
On July 26, 2024, the plaintiffs filed a Notice of Appeal with the Fourth Circuit Court of Appeals seeking to review the trial court's decision. 
Plaintiffs filed their Opening Brief in the Fourth Circuit on September 9, 2024. A response brief by IonQ Defendants was filed on October 8, 
2024 and plaintiffs’ reply brief was filed on October 29, 2024. Given the uncertainty of litigation and the legal standards that must be met for, 
among other things, success on the case merits, the Company cannot reasonably estimate the possible loss or range of loss, if any, that may result 
from the associated suit. 

Please refer to Note 7, Commitments and Contingencies, to the condensed consolidated financial statements included in this Quarterly 
Report on Form 10-Q for further details on current legal proceedings. 
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Item 1A. Risk Factors. 

RISK FACTORS 

Investing in our securities involves a high degree of risk. Before you make a decision to buy our securities, you should carefully consider 
the risks and uncertainties described below together with all of the other information contained in this Quarterly Report on Form 10-Q. If any of 
the events or developments described below were to occur, our business, prospects, operating results and financial condition could suffer 
materially, the trading price of our common stock could decline, and you could lose all or part of your investment. The risks and uncertainties 
described below are not the only ones we face. Additional risks and uncertainties not presently known to us or that we currently believe to be 
immaterial may also adversely affect our business. 

Summary Risk Factors 

Our business is subject to a number of risks of which you should be aware before making a decision to invest in our securities. These risks 
include, among others, the following: 

• We are an early-stage company and have a limited operating history, which makes it difficult to forecast our future results of 
operations. 

• We have a history of operating losses and expect to incur significant expenses and continuing losses for the foreseeable future. 

• We may not be able to scale our business quickly enough to meet customer and market demand, which could adversely affect our 
financial condition and results of operations or cause us to fail to execute on our business strategies. 

• We may not manage our growth effectively. 

• Our estimates of market opportunity and forecasts of market growth may prove to be inaccurate.

• Our operating and financial results forecast relies in large part upon assumptions and analyses we have developed. If these 
assumptions or analyses prove to be incorrect, our actual operating results may be materially different from our forecasted results.  

• We have not produced a scalable quantum computer and face significant barriers in our attempts to produce quantum computers. If 
we cannot successfully overcome those barriers, our business will be negatively impacted and could fail.

• The quantum computing industry is competitive on a global scale and we may not be successful in competing in this industry or 
establishing and maintaining confidence in our long-term business prospects among current and future partners and customers. 

• We have experienced in the past, and could also suffer future disruptions, outages, defects and other performance and quality 
problems with our quantum computing systems, our private cloud, our research and development activities, our testbeds, our 
facilities, or with the public cloud, internet, and other infrastructure on which they rely. 

• Even if we are successful in developing quantum computing systems and executing our strategy, competitors in the industry may 
achieve technological breakthroughs that render our quantum computing systems obsolete or inferior to other products. 

• We may be negatively impacted by any early obsolescence of our quantum computing technology.

• The quantum computing industry is in its early stages and volatile, and if it does not develop, if it develops slower than we expect, if 
it develops in a manner that does not require use of our quantum computing solutions, if it encounters negative publicity or if our 
solution does not drive commercial engagement, the growth of our business will be harmed. 

• If our computers fail to achieve a broad quantum advantage, our business, financial condition and future prospects may be harmed. 

• If we cannot successfully execute on our strategy, including in response to changing customer needs and new technologies and other 
market requirements, or achieve our objectives in a timely manner, our business, financial condition and results of operations could 
be harmed. 

• We may not be able to accurately estimate the future supply and demand for our quantum computers, which could result in a variety 
of inefficiencies in our business and hinder our ability to generate revenue. If we fail to accurately predict our manufacturing 
requirements, we could incur additional costs or experience delays. 

• Our systems depend on the use of a particular isotope of an atomic element that provides qubits for our ion trap technology. If we are 
unable to procure these isotopically enriched atomic samples, or are unable to do so on a timely and cost-effective basis, and in 
sufficient quantities, we may incur significant costs or delays, which could negatively affect our operations and business. 
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• Our business depends on our customers’ abilities to implement useful quantum algorithms and sufficient quantum resources for their 
business. If they are unable to do so due to the nature of their algorithmic challenge or other technical or personnel dilemmas, our 
growth may be negatively impacted. 

• Much of our revenue is concentrated in a few customers, and if we lose any of these customers through contract terminations, 
acquisitions, or other means, our revenue may decrease substantially. 

• Our future growth and success depends in part on our ability to sell effectively to government entities and large enterprises. 

• Contracts with domestic and international government and state agencies are subject to a number of challenges and risks.  

• If our information technology systems, data, or physical facilities, or those of third parties upon which we rely, are or were 
compromised, we could experience adverse business consequences resulting from such compromise.  

• Because our success depends, in part, on our ability to expand sales internationally, our business will be susceptible to risks 
associated with international operations. 

• Contracts with U.S. government entities subject us to risks, including early termination, audits, investigations, sanctions and 
penalties.

• If we are unable to obtain and maintain patent protection for our products and technology, or if the scope of the patent protection 
obtained is not sufficiently broad or robust, our competitors could develop and commercialize products and technology similar or 
identical to ours, and our ability to successfully commercialize our products and technology may be adversely affected. Moreover, 
our trade secrets could be compromised, which could cause us to lose the competitive advantage resulting from these trade secrets. 

• We may face patent infringement and other intellectual property claims that could be costly to defend, result in injunctions and 
significant damage awards or other costs (including indemnification of third parties or costly licensing arrangements (if licenses are 
available at all)) and limit our ability to use certain key technologies in the future or require development of non-infringing products, 
services, or technologies, which could result in a significant expenditure and otherwise harm our business. 

• Some of our in-licensed intellectual property, including the intellectual property licensed from the University of Maryland and Duke 
University, has been conceived or developed through government-funded research and thus may be subject to federal regulations 
providing for certain rights for the U.S. government or imposing certain obligations on us, such as a license to the U.S. government 
under such intellectual property, “march-in” rights, certain reporting requirements and a preference for U.S.-based companies, and 
compliance with such regulations may limit our exclusive rights and our ability to contract with non-U.S. manufacturers.   

• If our operating and financial performance in any given period does not meet the guidance provided to the public or the expectations 
of investment analysts, the market price of our common stock may decline. 

• Our quarterly operating results may fluctuate significantly and could fall below the expectations of securities analysts and investors 
due to several factors, some of which are beyond our control, resulting in a decline in our stock price. 

Risks Related to Our Financial Condition and Status as an Early-Stage Company 

We are an early-stage company and have a limited operating history, which makes it difficult to forecast our future results of operations. 

As a result of our limited operating history, our ability to accurately forecast our future results of operations is limited and subject to a 
number of uncertainties, including our ability to plan for and model future growth. Our ability to generate revenues will largely be dependent on 
our ability to develop and produce quantum computers with increasing numbers of algorithmic qubits. As a result, our scalable business model 
has not been formed and it is possible that neither our December 2020 forward-looking technical roadmap nor our latest technical roadmap will 
be realized as quickly as expected, or even at all. The development of our scalable business model will likely require the incurrence of a 
substantially higher level of costs than incurred to date, while our revenues will not substantially increase until more powerful, scalable 
computers are produced, which requires a number of technological advancements that may not occur on the currently anticipated timetable or at 
all. As a result, our historical results should not be considered indicative of our future performance. Further, in future periods, our growth could 
slow or decline for a number of reasons, including but not limited to slowing demand for our service offerings, increased competition, changes to 
technology, inability to scale up our technology, a decrease in the growth of the overall market, or our failure, for any reason, to continue to take 
advantage of growth opportunities. 

We have also encountered, and will continue to encounter, risks and uncertainties frequently experienced by growing companies in rapidly 
changing industries. If our assumptions regarding these risks and uncertainties and our future growth are incorrect or change, or if we do not 
address these risks successfully, our operating and financial results could differ materially from our expectations, and our business could suffer. 
Our success as a business ultimately relies upon fundamental research and development breakthroughs in the coming years and decade. There is 
no certainty these research and development milestones will be achieved as quickly as expected, or even at all. 
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We have a history of operating losses and expect to incur significant expenses and continuing losses for the foreseeable future. 

We have historically experienced net losses from operations. For the nine months ended September 30, 2024, we incurred a loss from 
operations of $155.0 million. As of September 30, 2024, we had an accumulated deficit of $481.7 million. We believe that we will continue to 
incur losses each year until at least the time we begin significant production and delivery of our quantum computers. Even with significant 
production, such production may never become profitable. 

We expect to continue to incur operating losses for the foreseeable future as we, among other things, continue to incur significant expenses 
in connection with the design, development and construction of our quantum computers, and as we expand our research and development 
activities, invest in manufacturing capabilities, build up inventories of components for our quantum computers, increase our sales and marketing 
activities, develop our distribution infrastructure, and increase our general and administrative functions to support our growing operations and 
costs of being a public company. We may find that these efforts are more expensive than we currently anticipate or that these efforts may not 
result in revenues, which would further increase our losses. If we are unable to achieve and/or sustain profitability, or if we are unable to achieve 
the growth that we expect from these investments, it could have a material adverse effect on our business, financial condition or results of 
operations. Our business model is unproven and may never allow us to cover our costs. 

We may not be able to scale our business quickly enough to meet customer and market demand, which could adversely affect our financial 
condition and results of operations or cause us to fail to execute on our business strategies. 

In order to grow our business, we will need to continually evolve and scale our business and operations to meet customer and market 
demand. Quantum computing technology has never been sold at large-scale commercial levels. Evolving and scaling our business and operations 
places increased demands on our management as well as our financial and operational resources to: 

• effectively manage organizational change; 

• design scalable processes; 

• accelerate and/or refocus research and development activities; 

• expand manufacturing, supply chain and distribution capacity; 

• increase sales and marketing efforts; 

• broaden customer-support and services capabilities; 

• maintain or increase operational efficiencies; 

• scale support operations in a cost-effective manner; 

• implement appropriate operational and financial systems; and 

• maintain effective financial disclosure controls and procedures. 

Commercial production of quantum computers may never occur. We have no experience in producing large quantities of our products and 
are currently constructing advanced generations of our products. As noted above, there are significant technological and logistical challenges 
associated with developing, producing, marketing, selling and distributing products in the advanced technology industry, including our products, 
and we may not be able to resolve all of the difficulties that may arise in a timely or cost-effective manner, or at all. We may not be able to cost-
effectively manage production at a scale or quality consistent with customer demand in a timely or economical manner. 

Our ability to scale is dependent also upon components we must source from the optical, mechanical, electronics and semiconductor 
industries. Shortages or supply interruptions in any of these components will adversely impact our ability to deliver revenues. 

The stability of ion traps may prove poorer than hoped, or more difficult to manufacture. It may also prove more difficult or even 
impossible to reliably entangle/connect ion traps together. Both of these factors would adversely impact scalability and costs of the ion trap 
system. 

If commercial production of our quantum computers commences, our products may contain defects in design and manufacture that may 
cause them to not perform as expected or that may require repair, recalls and design changes. Our quantum computers are inherently complex and 
incorporate technology and components that have not been used for other applications and that may contain defects and errors, particularly when 
first introduced. We have a limited frame of reference from which to evaluate the long-term performance of our products. There can be no 
assurance that we will be able to detect and fix any defects in our quantum computers prior to the sale to potential customers. If our products fail 
to perform as expected, customers may delay deliveries, terminate further orders or initiate product recalls, each of which could adversely affect 
our sales and brand and could adversely affect our business, prospects and results of operations. 
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If we cannot evolve and scale our business and operations effectively, we may not be able to execute our business strategies in a cost-
effective manner and our business, financial condition and results of operations could be adversely affected. 

We may not manage our growth effectively. 

If we fail to manage growth effectively, our business, results of operations and financial condition could be harmed. We anticipate that a 
period of significant expansion will be required to address potential growth. This expansion will place a significant strain on our management, 
operational and financial resources. Expansion will require significant cash investments and management resources and there is no guarantee that 
they will generate additional sales of our products or services, or that we will be able to avoid cost overruns or be able to hire additional 
personnel to support them. In addition, we will also need to ensure our compliance with regulatory requirements in various jurisdictions 
applicable to the sale, installation and servicing of our products. To manage the growth of our operations and personnel, we must establish 
appropriate and scalable operational and financial systems, procedures and controls and establish and maintain a qualified finance, administrative 
and operations staff. We may be unable to acquire the necessary capabilities and personnel required to manage growth or to identify, manage and 
exploit potential strategic relationships and market opportunities. 

Our management has limited experience in operating a public company. 

Our executive officers have limited experience in the management of a publicly traded company. Our management team may not 
successfully or effectively manage reporting obligations under federal securities laws. Their limited experience in dealing with the increasingly 
complex laws pertaining to public companies could be a significant disadvantage in that it is likely that an increasing amount of their time may 
be devoted to these activities, which will result in less time being devoted to our management and growth. We have and we may be required to 
continue to expand our employee base and hire additional employees to support our operations as a public company, which will continue to 
increase our operating costs in future periods. 

Our estimates of market opportunity and forecasts of market growth may prove to be inaccurate. 

Market opportunity estimates and growth forecasts, including those we have generated, are subject to significant uncertainty and are based 
on assumptions and estimates that may not prove to be accurate. The variables that go into the calculation of our market opportunity are subject 
to change over time, and there is no guarantee that any particular number or percentage of companies covered by our market opportunity 
estimates will purchase our products at all or generate any particular level of revenue for us. In addition, alternatives to quantum computing may 
present themselves, which could substantially reduce the market for quantum computing services. Any expansion in our market depends on a 
number of factors, including the cost, performance, and perceived value associated with quantum computing solutions. 

The methodology and assumptions used to estimate market opportunities may differ materially from the methodologies and assumptions 
previously used to estimate the total addressable market. To estimate the size of our market opportunities and our growth rates, we have relied on 
market reports by leading research and consulting firms. These estimates of the total addressable market and growth forecasts are subject to 
significant uncertainty, are based on assumptions and estimates that may not prove to be accurate and are based on data published by third parties 
that we have not independently verified. Advances in classical computing may prove more robust for longer than currently anticipated. This 
could adversely affect the timing of any quantum advantage being achieved, if at all. 

Even if the market in which we compete achieves the forecasted growth, our business could fail to grow at similar rates, if at all. 

Our success will depend upon our ability to expand, scale our operations, and increase our sales capability. Even if the market in which we 
compete meets the size estimates and growth forecasted, our business could fail to grow at similar rates, if at all. 

Our growth is dependent upon our ability to successfully scale up manufacturing of our products in sufficient quantity and quality, in a 
timely or cost-effective manner. Our growth is also dependent upon our ability to successfully market and sell quantum computing technology. 
We do not have experience with the mass distribution and sale of quantum computing technology. Our growth and long-term success will depend 
upon the development of our sales and delivery capabilities. 

Unforeseen issues associated with scaling up and constructing quantum computing technology at commercially viable levels, and selling 
our technology, could negatively impact our business, financial condition and results of operations. 

Moreover, because of our unique technology, our customers will require particular support and service functions, some of which are not 
currently available. If we experience delays in adding such support capacity or servicing our customers efficiently, or experience unforeseen 
issues with the reliability of our technology, it could overburden our servicing and support capabilities. Similarly, increasing the number of our 
customers, products or services, for example by entering into government contracts and expanding to new geographies, has required and may 
continue to require us to rapidly increase the availability of these services. Failure to adequately support and service our customers may inhibit 
our growth and ability to expand computing targets globally. There can be no assurance that our projections on which such targets are based will 
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prove accurate or that the pace of growth or coverage of our customer infrastructure network will meet customer expectations. Failure to grow at 
rates similar to that of the quantum computing industry may adversely affect our operating results and ability to effectively compete within the 
industry. 

Our operating and financial results forecast relies in large part upon assumptions and analyses we have developed. If these assumptions or 
analyses prove to be incorrect, our actual operating results may be materially different from our forecasted results. 

Our projected financial and operating information reflect current estimates of future performance, which may never occur. Whether actual 
operating and financial results and business developments will be consistent with our expectations and assumptions as reflected in our forecasts 
depends on a number of factors, many of which are outside our control, including, but not limited to: 

• success and timing of development activity; 

• customer acceptance of our quantum computing systems; 

• breakthroughs in classical computing or other computing technologies that could eliminate the advantages of quantum computing 
systems rendering them less practical to customers; 

• competition, including from established and future competitors; 

• whether we can obtain sufficient capital to sustain and grow our business; 

• our ability to manage our growth; 

• our ability to expand our sales into international markets;

• our ability to retain existing key management, integrate recent hires and attract, retain and motivate qualified personnel; and 

• the overall strength and stability of domestic and international economies. 

Unfavorable changes in any of these or other factors, many of which are beyond our control, could materially and adversely affect our 
business, financial condition and results of operations. 

We may need additional capital to pursue our business objectives and respond to business opportunities, challenges or unforeseen 
circumstances, and we cannot be sure that additional financing will be available. 

Our business and our future plans for expansion are capital-intensive and the specific timing of cash inflows and outflows may fluctuate 
substantially from period to period. Our operating plan may change because of factors currently unknown, and we may need to seek additional 
funds sooner than planned, through public or private equity or debt financings or other sources, such as strategic collaborations. Such financings 
may result in dilution to our stockholders, issuance of securities with priority as to liquidation and dividend and other rights more favorable than 
common stock, imposition of debt covenants and repayment obligations or other restrictions that may adversely affect our business. In addition, 
we may seek additional capital due to favorable market conditions or strategic considerations even if we believe that we have sufficient funds for 
current or future operating plans. Weakness and volatility in capital markets and the economy, in general or as a result of bank failures or 
macroeconomic conditions such as high inflation and interest rates, could limit our access to capital markets and increase our costs of borrowing. 
There can be no assurance that financing will be available to us on favorable terms, or at all. The inability to obtain financing when needed may 
make it more difficult for us to operate our business or implement our growth plans. 
 

Our ability to use net operating loss carryforwards and other tax attributes may be limited. 

We have incurred losses during our history, do not expect to become profitable in the near future and may never achieve profitability. To 
the extent that we continue to generate taxable losses, unused losses will carry forward to offset future taxable income, if any, until such unused 
losses expire, if at all. As of December 31, 2023, we had U.S. federal and state net operating loss carryforwards of approximately $143.4 million 
and $95.7 million, respectively. 

Our net operating loss carryforwards are subject to review and possible adjustment by the Internal Revenue Service, and state tax 
authorities. Under Sections 382 and 383 of the Internal Revenue Code of 1986, as amended (the “Code”), our U.S. federal net operating loss 
carryforwards and other tax attributes may become subject to an annual limitation in the event of certain cumulative changes in the ownership of 
our stock. An “ownership change” pursuant to Section 382 of the Code generally occurs if one or more stockholders or groups of stockholders 
who own at least 5% of a company’s stock increase their ownership by more than 50 percentage points over their lowest ownership percentage 
within a rolling three-year period. Our ability to utilize our net operating loss carryforwards and other tax attributes to offset future taxable 
income or tax liabilities may be limited as a result of ownership changes, including changes in connection with our Business Combination with 
dMY or other transactions. Similar rules may apply under state tax laws. We have not yet determined the amount of the cumulative change in our 
ownership resulting from our Business Combination with dMY or other transactions, or any resulting limitations on our ability to utilize our net 
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operating loss carryforwards and other tax attributes. If we earn taxable income, such limitations could result in increased future income tax 
liability and our future cash flows could be adversely affected. We have recorded a full valuation allowance related to our net operating loss 
carryforwards and other deferred tax assets due to the uncertainty of the ultimate realization of the future benefits of those assets. 

Risks Related to Our Business and Industry 

We have not produced a scalable quantum computer and face significant barriers in our attempts to produce quantum computers. If we 
cannot successfully overcome those barriers, our business will be negatively impacted and could fail. 

Producing quantum computers is a difficult undertaking. There are significant research, development, and manufacturing challenges that 
we must overcome to build our quantum computers. We are still in the development stage and face significant challenges in completing 
development of our quantum computers and in producing quantum computers in commercial volumes. Some of the development challenges that 
could prevent the introduction of our quantum computers include, but are not limited to, failure to find scalable ways to flexibly manipulate 
qubits, failure to transition quantum systems to leverage low-cost, commodity optical technology, and failure to realize multicore quantum 
computer technology. 

Additional development challenges we face include: 

• gate fidelity, error correction and miniaturization may not commercialize from the lab and scale as hoped or at all; 

• it could prove more challenging and take materially longer than expected to operate gates within a single ion trap with higher 
throughput while maintaining gate fidelity; 

• it could take longer to tune the qubits in a single ion trap, as well as preserve the stability of the qubits within a trap as we seek to 
optimize the total number of qubits within one trap; 

• the gate speed in our technology could prove more difficult to improve than expected; 

• the Reconfigurable Multi-Core Quantum Architecture (RMQA) could prove to be more challenging to develop than expected. This 
would limit our ability to scale ion traps beyond single-core operation;

• the photonic interconnect technology used to connect ion traps could prove more challenging and take longer to perfect than 
currently expected. This would limit our ability to scale to a sufficiently large number of qubits in a single system or network 
systems together;

• it could take longer to incorporate modular architectures for additional cross-processor computational strength than currently 
expected, limiting our ability to realize the benefits of multicore technology; and

• the scaling of fidelity with qubit number could prove poorer than expected, limiting our ability to successfully run larger circuits or 
achieve commercial advantage. 

In addition, we will need to develop the manufacturing process necessary to make these quantum computers in high volume. We have not 
yet validated a manufacturing process or acquired the tools or processes necessary to produce high volumes of our quantum computers that meet 
all commercial requirements. If we are not able to overcome these manufacturing hurdles in building our quantum computers, our business is 
likely to fail. 

Even if we complete development and achieve volume production of our quantum computers, if the cost, performance characteristics or 
other specifications of the quantum computer fall short of our projections, our business, financial condition and results of operations would be 
adversely affected. 

The quantum computing industry is competitive on a global scale and we may not be successful in competing in this industry or establishing 
and maintaining confidence in our long-term business prospects among current and future partners and customers. 

The markets in which we operate are rapidly evolving and highly competitive. As these markets continue to mature and new technologies 
and competitors enter such markets, we expect competition to intensify. Our current competitors include (among others): 

• large, well-established tech companies that generally compete in all of our markets, including Amazon, Google, IBM, Intel, and 
Microsoft; 

• countries such as China, Russia, Australia, Canada, the United Kingdom, and certain countries in the European Union; 

• less-established public and private companies with competing technology, including companies located outside the United States; 
and 
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• new or emerging entrants seeking to develop competing technologies. 
 

We compete based on various factors, including technology, price, performance, multi-cloud availability, brand recognition and reputation, 
customer support and differentiated capabilities, including ease of administration and use, scalability and reliability, data governance and 
security. Many of our competitors have substantially greater brand recognition, customer relationships, and financial, technical and other 
resources, including an experienced sales force and sophisticated supply chain management. They may be able to respond more effectively than 
us to new or changing opportunities, technologies, standards, customer requirements and buying practices. In addition, many countries are 
focused on developing quantum computing solutions either in the private or public sector and may subsidize quantum computers, which may 
make it difficult for us to compete. Many of these competitors do not face the same challenges we do in growing our business. In addition, other 
competitors might be able to compete with us by bundling their other products in a way that does not allow us to offer a competitive solution. 

Additionally, we must be able to achieve our objectives in a timely manner or quantum computing may lose ground to competitors, 
including competing technologies. Because there are a large number of market participants, including certain sovereign nations, focused on 
developing quantum computing technology, we must dedicate significant resources to achieving any technical objectives on the timelines 
established by our management team. Any failure to achieve objectives in a timely manner could adversely affect our business, operating results 
and financial condition. 

For all of these reasons, competition may negatively impact our ability to maintain and grow consumption of our platform or put 
downward pressure on our prices and gross margins, any of which could materially harm our reputation, business, results of operations, and 
financial condition. 

We have experienced in the past, and could also suffer future disruptions, outages, defects and other performance and quality problems with 
our quantum computing systems, our private cloud, our research and development activities, our testbeds, our facilities, or with the public 
cloud, internet, and other infrastructure on which they rely. 

Our business depends on our quantum computing systems to be available. We have experienced, and may in the future further experience, 
disruptions, outages, defects and other performance and quality problems with our systems. We have also experienced, and may in the future 
further experience, disruptions, outages, defects and other performance and quality problems with the public cloud, internet, private data center 
providers, and other infrastructure like utility power, water supply, air conditioning, air compression, and other inputs on which our systems and 
their supporting services rely. These problems can be caused by a variety of factors, including software or firmware updates, vulnerabilities and 
defects in proprietary software and open-source software, hardware components, human error or misconduct, capacity constraints, design 
limitations, denial of service attacks or other security-related incidents, foreign objects or debris, weather, construction, supply chain events, or 
accidents and other force majeure. We do not have a contractual right with our public cloud providers that compensates us for any losses due to 
availability interruptions in the public cloud. 

Any disruptions, outages, defects and other performance and quality problems with our quantum computing systems or with the public 
cloud, internet, and other infrastructure on which they rely, could result in reduced use of our systems, increased expenses, required provision of 
service credits, and harm to our brand and reputation, any of which could have a material adverse effect on our business, financial condition and 
results of operations. 

Even if we are successful in developing quantum computing systems and executing our strategy, competitors in the industry may achieve 
technological breakthroughs that render our quantum computing systems obsolete or inferior to other products. 

Our continued growth and success depend on our ability to innovate and develop quantum computing technology in a timely manner and 
effectively market these products. Without timely innovation and development, our quantum computing solutions could be rendered obsolete or 
less competitive by changing customer preferences or because of the introduction of a competitor’s newer technologies. We believe that many 
competing technologies will require a technological breakthrough in one or more problems related to science, fundamental physics or 
manufacturing. While it is uncertain whether such technological breakthroughs will occur in the next several years, that does not preclude the 
possibility that such technological breakthroughs could eventually occur. Any technological breakthroughs that render our technology obsolete or 
inferior to other products could have a material effect on our business, financial condition or results of operations. 

We may be negatively impacted by any early obsolescence of our quantum computing technology.

We depreciate the cost of our quantum computing systems over their expected useful lives. However, product cycles or quantum 
computing systems may change periodically due to changes in innovation in the industry, and we may decide to update our products or 
production processes more quickly than expected, resulting in obsolescence of all or part of our quantum computing systems prior to the end of 
the previously expected useful life. Moreover, we may need to alter the way in which we deliver our products due to changes in engineering and 
production expertise and efficiency.
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We may be unable to reduce the cost per qubit sufficiently, which may prevent us from pricing our quantum systems competitively. 

Our projections are dependent on the cost per qubit decreasing over the next several years as our quantum computers advance. These cost 
projections are based on economies of scale due to demand for our computer systems, technological innovation and negotiations with third-party 
parts suppliers. If these cost savings do not materialize, the cost per qubit may be higher than projected, making our quantum computing solution 
less competitive than those produced by our competitors, which could have a material adverse effect on our business, financial condition or 
results of operations. 

An element of our business is currently dependent upon our relationship with our cloud providers. There are no assurances that we will be 
able to commercialize quantum computers from our relationships with cloud providers. 

We currently offer our QCaaS on public clouds provided by AWS’s Amazon Braket, Microsoft’s Azure Quantum, and the Google Cloud 
Marketplace. The companies that own these public clouds have internal quantum computing efforts that are competitive to our technology. There 
is risk that one or more of these public cloud providers could use their respective control of their public clouds to embed innovations or 
privileged interoperating capabilities in competing products, bundle competing products, provide us with unfavorable pricing, leverage their 
public cloud customer relationships to exclude us from opportunities, and treat us and our end users differently with respect to terms and 
conditions or regulatory requirements than they would treat their similarly situated customers. Further, they have the resources to acquire or 
partner with existing and emerging providers of competing technology and thereby accelerate adoption of those competing technologies. All of 
the foregoing could make it difficult or impossible for us to provide products and services that compete favorably with those of the public cloud 
providers. 

Any material change in our contractual and other business relationships with our public cloud providers could result in harm to our brand 
and reputation and reduced use of our systems, which could have a material adverse effect on our business, financial condition and results of 
operations. 

The quantum computing industry is in its early stages and volatile, and if it does not develop, if it develops slower than we expect, if it 
develops in a manner that does not require use of our quantum computing solutions, if it encounters negative publicity or if our solution does 
not drive commercial engagement, the growth of our business will be harmed. 

The nascent market for quantum computers is still rapidly evolving, characterized by rapidly changing technologies, competitive pricing 
and competitive factors, evolving government regulation and industry standards, and changing customer demands and behaviors. If the market 
for quantum computers in general does not develop as expected, or develops more slowly than expected, our business, prospects, financial 
condition and operating results could be harmed. 

In addition, our growth and future demand for our products is highly dependent upon the adoption by developers and customers of 
quantum computers, as well as on our ability to demonstrate the value of quantum computing to our customers. Delays in future generations of 
our quantum computers or technical failures at other quantum computing companies could limit market acceptance of our solution. Negative 
publicity concerning our solution or the quantum computing industry as a whole could limit market acceptance of our solution. We believe 
quantum computing will solve many large-scale problems. However, such problems may never be solvable by quantum computing technology. If 
our clients and partners do not perceive the benefits of our solution, or if our solution does not drive customer engagement, then our market may 
not develop at all, or it may develop slower than we expect. If any of these events occur, it could have a material adverse effect on our business, 
financial condition or results of operations. If progress towards quantum advantage ever slows relative to expectations, it could adversely impact 
revenues and customer confidence to continue to pay for testing, access and “quantum readiness.” This would harm or even eliminate revenues in 
the period before quantum advantage. 

If our computers fail to achieve a broad quantum advantage, our business, financial condition and future prospects may be harmed. 

Quantum advantage refers to the moment when a quantum computer can compute faster than traditional computers, while quantum 
supremacy is achieved once quantum computers are powerful enough to complete calculations that traditional supercomputers cannot perform at 
all. Broad quantum advantage is when quantum advantage is seen in many applications and developers prefer quantum computers to a traditional 
computer. No current quantum computers, including our quantum hardware, have reached a broad quantum advantage, and they may never reach 
such advantage. Achieving a broad quantum advantage will be critical to the success of any quantum computing company, including us. 
However, achieving quantum advantage would not necessarily lead to commercial viability of the technology that accomplished such advantage, 
nor would it mean that such system could outperform classical computers in tasks other than the one used to determine a quantum advantage. 
 

Quantum computing technology, including broad quantum advantage, may take decades to be realized, if ever. If we cannot develop 
quantum computers that have quantum advantage, customers may not continue to purchase our products and services. If other companies’ 
quantum computers reach a broad quantum advantage prior to the time ours reaches such capabilities, it could lead to a loss of customers. If any 
of these events occur, it could have a material adverse effect on our business, financial condition or results of operations.  
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We have and may continue to face supply chain issues that could delay the introduction of our product and negatively impact our business 
and operating results. 

We are reliant on third-party suppliers for components necessary to develop and manufacture our quantum computing solutions. As our 
business grows, we must continue to scale and adapt our supply chain or it could have an adverse impact on our business. Any of the following 
factors (and others) could have an adverse impact on the availability of these components necessary to our business: 

• our inability to enter into agreements with suppliers on commercially reasonable terms, or at all; 

• difficulties of suppliers ramping up their supply of materials to meet our requirements; 

• a significant increase in the price of one or more components, including due to industry consolidation occurring within one or more 
component supplier markets or as a result of decreased production capacity at manufacturers; 

• any reductions or interruption in supply, including disruptions on our global supply chain as a result of the global chip shortage, 
geopolitical tensions in and around Ukraine, Israel and other areas of the world and any indirect effects thereof; 

• financial problems of either manufacturers or component suppliers; 

• intentional sabotage by a malicious actor or actors;

• significantly increased raw material costs and other expenses associated with our business;

• significantly increased freight charges, disruptions in shipping or reduced availability of freight transportation; 

• other factors beyond our control or that we do not presently anticipate, could also affect our suppliers’ ability to deliver components 
to us on a timely basis; 

• a failure to develop our supply chain management capabilities and recruit and retain qualified professionals; 

• a failure to adequately authorize procurement of inventory by our contract manufacturers; or 

• a failure to appropriately cancel, reschedule, or adjust our requirements based on our business needs. 
 

We have experienced supply chain issues in the past. If any of the aforementioned factors were to materialize, it could cause us to delay or 
halt production of our quantum computing solutions and/or entail higher manufacturing costs, any of which could materially adversely affect our 
business, operating results, and financial condition and could materially damage customer relationships. 

If we cannot successfully execute on our strategy, including in response to changing customer needs and new technologies and other market 
requirements, or achieve our objectives in a timely manner, our business, financial condition and results of operations could be harmed. 

The quantum computing market is characterized by rapid technological change, changing user requirements, uncertain product lifecycles 
and evolving industry standards. We believe that the pace of innovation will continue to accelerate as technology changes and different 
approaches to quantum computing mature on a broad range of factors, including system architecture, error correction, performance and scale, 
ease of programming, user experience, markets addressed, types of data processed, and data governance and regulatory compliance. Our future 
success depends on our ability to continue to innovate and increase customer adoption of our quantum computer. If we are unable to enhance our 
quantum computing system to keep pace with these rapidly evolving customer requirements, or if new technologies emerge that are able to 
deliver competitive products at lower prices, more efficiently, with better functionality, more conveniently, or more securely than our platform, 
our business, financial condition and results of operations could be adversely affected. 

Our products may not achieve market success, but will still require significant costs to develop. 

We believe that we must continue to dedicate significant resources to our research and development efforts before knowing whether there 
will be market acceptance of our quantum computing technologies. Furthermore, the technology for our products is new, and the performance of 
these products is uncertain. Our quantum computing technologies could fail to attain sufficient market acceptance, if at all, for many reasons, 
including: 

• pricing and the perceived value of our systems relative to its cost; 

• delays in releasing quantum computers with sufficient performance and scale to the market; 

• failure to produce products of consistent quality that offer functionality comparable or superior to existing or new products; 

• ability to produce products fit for their intended purpose; 

• failures to accurately predict market or customer demands; 
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• defects, errors or failures in the design or performance of our quantum computing systems; 

• negative publicity about the performance or effectiveness of our systems; 

• strategic reaction of companies that market competitive products; and 

• the introduction or anticipated introduction of competing technology. 

To the extent we are unable to effectively develop and market a quantum computing system to address these challenges and attain market 
acceptance, our business, operating results and financial condition may be adversely affected. 

We are highly dependent on our key employees who have specialized knowledge, and our ability to attract and retain senior management and 
other key employees is critical to our success.  

Our future success is highly dependent on our ability to attract and retain our executive officers, key employees and other qualified 
personnel, including our employees who have specialized knowledge. We have experienced in the past, and as we build our brand and become 
more well known, there is increased risk that we may further experience in the future, competitors or other companies hiring our personnel. The 
loss of the services provided by these individuals could adversely impact the achievement of our business strategy. These individuals could leave 
our employment at any time, as they are “at will” employees. A loss of one of our key employees, particularly to a competitor, could also place us 
at a competitive disadvantage. Effective succession planning is important to our long-term success, and failure to ensure effective transfer of 
knowledge and smooth transitions involving key employees could hinder our strategic planning and execution. 

Our future success also depends on our continuing ability to attract, develop, motivate and retain highly qualified and skilled employees. 
The market for highly skilled workers and leaders in the quantum computing industry is extremely competitive. In particular, hiring qualified 
personnel specializing in engineering, software development and sales, as well as other technical staff and research and development personnel is 
critical to our business and the development of our quantum computing systems. Some of these professionals are hard to find and we may 
encounter significant competition in our efforts to hire them. Many of the other companies with which we compete for qualified personnel have 
greater financial and other resources than we do. The effective operation of our supply chain, including the acquisition of critical components and 
materials, the development of our quantum computing technologies, the commercialization of our quantum computing technologies and the 
effective operation of our managerial and operating systems all depend upon our ability to attract, train and retain qualified personnel in the 
aforementioned specialties. Additionally, changes in immigration and work permit laws and regulations or the administration or interpretation of 
such laws or regulations could impair our ability to attract and retain highly qualified employees. If we cannot attract, train and retain qualified 
personnel, in this competitive environment, we may experience delays in the development of our quantum computing technologies and be 
otherwise unable to develop and grow our business as projected, or even at all. 

We may not be able to accurately estimate the future supply and demand for our quantum computers, which could result in a variety of 
inefficiencies in our business and hinder our ability to generate revenue. If we fail to accurately predict our manufacturing requirements, we 
could incur additional costs or experience delays. 

It is difficult to predict our future revenues and appropriately budget for our expenses, and we may have limited insight into trends that 
may emerge and affect our business. From time to time we have been required to provide, and we anticipate being required to provide more 
consistently in the future, forecasts of our demand to our current and future suppliers prior to the scheduled delivery of products to potential 
customers. Currently, there is very little historical basis for making judgments on the demand for our quantum computers or our ability to 
develop, manufacture, and deliver quantum computers, or our profitability, if any, in the future. If we overestimate our requirements, our 
suppliers may have excess inventory, which indirectly would increase our costs. If we underestimate our requirements, our suppliers may have 
inadequate inventory, which could interrupt manufacturing of our products and result in delays in shipments and revenues. In addition, lead times 
for materials and components that our suppliers order may vary significantly and depend on factors such as the specific supplier, contract terms 
and demand for each component at a given time. If we fail to order sufficient quantities of product components in a timely manner, the delivery 
of quantum computers and related compute time to our potential customers could be delayed. We have previously failed, and may in the future 
fail, to accurately forecast customer demand, which resulted in, and may in the future result in, an excess or obsolescence of materials and 
supplies. Excess or obsolete materials and supplies may result in write-downs or write-offs. If we fail to effectively manage our forecasted supply 
and demand and on hand materials and supplies, our results of operations and financial condition could be adversely impacted, and it could result 
in loss of revenue, increased costs, or delays that could adversely impact customer success. 
 

Our systems depend on the use of a particular isotope of an atomic element that provides qubits for our ion trap technology. If we are unable 
to procure these isotopically enriched atomic samples, or are unable to do so on a timely and cost-effective basis, and in sufficient quantities, 
we may incur significant costs or delays, which could negatively affect our operations and business. 

There are limited suppliers to sources of isotopically enriched materials that may be necessary for the production of our ion trap 
technology. We currently purchase such materials through the National Isotope Development Center managed by the U.S. Department of Energy 
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Isotope Program. We do not have any supplier agreements with the U.S. Department of Energy, and purchase the materials through a standard 
ordering process. While we are currently looking to engage additional suppliers, there is no guarantee we will be able to establish or maintain 
relationships with such additional suppliers on terms satisfactory to us. Reliance on any single supplier increases the risks associated with being 
unable to obtain the necessary atomic samples because the supplier may have laboratory constraints, can be subject to unanticipated shutdowns 
and/or may be affected by natural disasters and other catastrophic events. Some of these factors may be completely out of our and our suppliers’ 
control. Failure to acquire sufficient quantities of the necessary isotopically enriched atomic samples in a timely or cost-effective manner could 
materially harm our business. 

If our quantum computing systems are not compatible with some or all industry-standard software and hardware in the future, our business 
could be harmed. 

Programming for quantum computing requires unique tools, software, hardware, and development environments. We have focused our 
efforts on creating quantum computing hardware, the system control platform for such hardware and a suite of low-level software programs that 
optimize execution of quantum algorithms on our hardware. Further up the software stack, we rely on third parties to create and advance higher 
level quantum programming languages, SDKs, and application libraries. Such third-party software and programming is essential to operating our 
quantum computing products and services. Our quantum computing solutions are designed today to be compatible with most major quantum 
SDKs, including Qiskit, Cirq, Q# QDK, and OpenQASM, all of which are open source. If a proprietary (not open source) software toolset 
became the standard for quantum application development in the future by a competitor, usage of our hardware might be limited as a result, 
which would have a negative impact on us. Similarly, if a piece of hardware or other quantum tool became a necessary component for quantum 
computing (for instance, quantum networking) and we cannot integrate with it (as we have thus far), the result might have a negative impact on 
us and our anticipated growth. 

If our customers are unable to achieve compatibility between other software and hardware and our hardware, it could impact our 
relationships with such customers or with customers, generally, if the incompatibility is more widespread. In addition, the mere announcement of 
an incompatibility problem relating to our products with higher level software tools could cause us to suffer reputational harm and/or lead to a 
loss of customers. Any adverse impacts from the incompatibility of our quantum computing solutions could adversely affect our business, 
operating results and financial condition. 

If we are unable to maintain our current strategic partnerships or we are unable to develop future collaborative partnerships, our future 
growth and development could be negatively impacted. 

We have entered into, and may enter into, strategic partnerships to develop and commercialize our current and future research and 
development programs with other companies to accomplish one or more of the following: 

• obtain expertise in relevant markets; 

• obtain sales and marketing services or support; 

• obtain equipment and facilities; 

• develop relationships with potential future customers; and 

• generate revenue. 
 

We may not be successful in establishing or maintaining suitable partnerships, and we may not be able to negotiate collaboration 
agreements having terms satisfactory to us, or at all. Failure to make or maintain these arrangements or a delay or failure in a collaborative 
partner’s performance under any such arrangements could harm our business and financial condition. 

Our business depends on our customers’ abilities to implement useful quantum algorithms and sufficient quantum resources for their 
business. If they are unable to do so due to the nature of their algorithmic challenge or other technical or personnel dilemmas, our growth 
may be negatively impacted. 

We have entered into, and may enter into, contracts, partnerships and other arrangements with customers to develop, test and run quantum 
algorithms specific to their business. The success of these contracts and partnerships is dependent on our customer’s ability to identify, 
implement, and realize useful and scalable algorithms for their portfolio at a speed commensurate with the pace of hardware, software, and 
technological development. These arrangements are also dependent on the availability of time and resources to develop and optimize these 
algorithms. The development and optimization of these algorithms is reliant on employing sufficient talent familiar with quantum computing, a 
unique skill that requires special training and education. If the market fails to train a sufficient number of engineers, researchers and other key 
quantum personnel, our customers may not find sufficient talent to partner with us to solve these problems. To the extent our customers are 
unable to effectively develop or utilize resources to advance algorithmic-use cases, our business, operating results and financial condition may be 
adversely impacted. 
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Much of our revenue is concentrated in a few customers, and if we lose any of these customers through contract terminations, acquisitions, 
or other means, our revenue may decrease substantially.

We have a high degree of revenue concentration, and we expect to continue to experience significant revenue concentration for the 
foreseeable future, including increasing revenue concentration among our major customers in the near term. Our customers’ demand for our 
products may fluctuate due to factors beyond our control. A disruption in our relationship with any of our customers could adversely affect our 
business. Our inability to meet our customers’ requirements or to qualify our products with them could adversely impact our revenue. The loss of, 
or restrictions on our ability to sell to, one or more of our major customers, or any significant reduction in orders from customers could have a 
material adverse effect on our operating results and financial condition.

Our future growth and success depends in part on our ability to sell effectively to government entities and large enterprises. 

Our customers and potential customers include domestic and international government agencies and large enterprises. Therefore, our future 
success will depend on our ability to effectively sell our products to such customers. Sales to these end-customers involve risks that may not be 
present (or that are present to a lesser extent) with sales to non-governmental agencies or smaller customers. These risks include, but are not 
limited to, (i) increased purchasing power and leverage held by such customers in negotiating contractual arrangements with us and (ii) longer 
sales cycles and the associated risk that substantial time and resources may be spent on a potential end-customer that elects not to purchase our 
solutions. Sales to government agencies can be priced as fixed fee development contracts, which involve additional risks. In addition, 
government contracts generally include the ability of government agencies to terminate early which, if exercised, would result in a lower contract 
value and lower than anticipated revenues generated by such arrangement. Additionally, such government contracts may limit our ability to do 
business with foreign governments or prevent us from selling our products in certain countries. 

Government agencies and large organizations often undertake a significant evaluation process that results in a lengthy sales cycle. Our 
contracts with government agencies are typically structured in phases, with each phase subject to satisfaction of certain conditions. As a result, 
the actual scope of work performed pursuant to any such contracts, in addition to related contract revenue, could be less than total contract value. 
In addition, product purchases by such organizations are frequently subject to budget constraints, multiple approvals and unanticipated 
administrative, processing and other delays. Finally, these organizations typically have longer implementation cycles, require greater product 
functionality and scalability, require a broader range of services, demand that vendors take on a larger share of risks, require acceptance 
provisions that can lead to a delay in revenue recognition and expect greater payment flexibility. All of these factors can add further risk to 
business conducted with these potential customers and could lead to lower revenue results than originally anticipated. 

Additionally, changes in government spending could have adverse consequences on our financial position, results of operations and 
business. Certain current contracts and our anticipated future revenues from the U.S. government are expected to result from contracts awarded 
under various U.S. government programs. Cost cutting, including through consolidation and elimination of duplicative organizations, has become 
a major initiative for certain departments within the U.S. government. The funding of our programs is subject to the overall U.S. government 
budget and appropriation decisions and processes, which are driven by numerous factors, including geo-political events and macroeconomic 
conditions. 
 

Significant reduction in U.S. government spending could have long-term consequences for our size and structure. In addition, reduction in 
government priorities and requirements could impact the funding, or the timing of funding, of our programs, which could negatively impact our 
results of operations and financial condition.  

Contracts with domestic and international government and state agencies are subject to a number of challenges and risks. 

Contracts with domestic and international government and state agencies are subject to a number of challenges and risks. The bidding 
process for government contracts can be highly competitive, expensive and time-consuming, often requiring significant up front time and 
expense without any assurance that these efforts will generate revenue. 

We also must comply with both local and international laws and regulations relating to the formation, administration, and performance of 
contracts, which provide public sector customers rights, many of which are not typically found in commercial contracts. Any changes to 
government regulations as a result of this demonstrated focus on quantum computing could affect our ability to enter into, or the profitability of, 
contracts with government entities. 

In addition, our perceived relationship with the U.S. government could adversely affect our business prospects in certain non-U.S. 
geographies or with certain non-U.S. governments. Conversely, our perceived relationship with non-U.S. governments or government entities 
could adversely affect our business prospects with the U.S. government. 
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Accordingly, our business, financial condition, results of operations, and growth prospects may be adversely affected by certain events or 
activities, including, but not limited to: 

• changes in government fiscal or procurement policies, or decreases in government funding available for procurement of goods and 
services generally, or for our federal government contracts specifically; 

• changes in government programs or applicable requirements; 

• restrictions in the grant of personnel security clearances to our employees; 

• ability to maintain facility clearances required to perform on classified contracts for U.S. government and foreign government 
agencies, as applicable; 

• changes in the political environment, including before or after a change to the leadership within the government administration, and 
any resulting uncertainty or changes in policy or priorities and resultant funding; 

• changes in the government’s attitude towards us as a company or our technology; 

• appeals, disputes, or litigation relating to government procurement, including but not limited to bid protests by unsuccessful bidders 
on potential or actual awards of contracts to us or our partners by the government; 

• the adoption of new laws or regulations or changes to existing laws or regulations; 

• budgetary constraints, including automatic reductions as a result of “sequestration,” operating under continuing resolutions, 
disruptions from government shutdowns, or similar measures and constraints imposed by any lapses in appropriations for the federal 
government or certain of its departments and agencies; 

• influence by, or competition from, third parties with respect to pending, new, or existing contracts with government customers; 

• changes in legal obligations or political or social attitudes with respect to security or data privacy issues; 

• potential delays or changes in the government appropriations or procurement processes, including as a result of events such as war, 
incidents of terrorism, natural disasters, and public health concerns; and 

• increased or unexpected costs or unanticipated delays caused by other factors outside of our control. 

Any such event or activity, among others, could cause governments and governmental agencies to delay or refrain from entering into 
contracts with us and/or purchasing our computers in the future, reduce the size or timing of payment with respect to our services to or purchases 
from existing or new government customers, or otherwise have an adverse effect on our business, results of operations, financial condition, and 
growth prospects. 

If our information technology systems, data, or physical facilities, or those of third parties upon which we rely, are or were compromised, we 
could experience adverse business consequences resulting from such compromise. 

In the ordinary course of business, we collect, receive, store, process, generate, use, transfer, disclose, make accessible, protect, secure, 
dispose of, transmit, and share (collectively, “Processing”) personal data and other sensitive information, including intellectual property, 
proprietary and confidential business data, trade secrets, sensitive third-party data, business plans, transactions, and financial information of our 
own, our partners, our vendors and their own supply chains, our customers, or other third parties (collectively, “Sensitive Data”). 

We and the third parties upon which we rely may process Sensitive Data, and, as a result, we and the third parties upon which we rely face 
a variety of evolving threats to our information technology systems, data, and physical facilities (such as those where our quantum computers are 
stored), including but not limited to ransomware attacks or advanced persistent threats, which could cause security incidents. Additionally, 
Sensitive Data could be leaked, disclosed or revealed as a result of or in connection with our employees', contractors', consultants', affiliates', or 
vendors' use of generative AI technologies. Cyber-attacks, malicious internet-based activity, online and offline fraud, and other similar activities 
threaten the confidentiality, integrity, and availability of our Sensitive Data and information technology systems, and those of the third parties 
upon which we rely. Such threats are prevalent and continue to rise, are increasingly difficult to detect, and come from a variety of sources, 
including traditional computer “hackers,” threat actors, “hacktivists,” organized criminal threat actors, personnel (such as through theft or 
misuse), sophisticated nation states, and nation-state-supported actors. U.S. law enforcement agencies have indicated to us that quantum 
computing technology is of particular interest to certain threat actors, including nation state and other malicious actors, who may steal our 
Sensitive Data, including our intellectual property or other proprietary or confidential information, including our trade secrets. Our employees, 
contractors, affiliates, and/or related parties may have already been directly targeted by nation state actors and may be so targeted in the future.

Some actors now engage and are expected to continue to engage in cyber-attacks, including without limitation nation-state and nation-
state-supported actors for geopolitical reasons and in conjunction with military conflicts and defense activities. During times of war and other 
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major conflicts, we, the third parties upon which we rely, and our customers may be vulnerable to a heightened risk of these attacks, including 
retaliatory cyber-attacks, that could materially disrupt our systems and operations, supply chain, and ability to distribute our services. 

We and the third parties upon which we rely may be subject to a variety of evolving threats, including but not limited to social-engineering 
attacks (including through deep fakes, which may be increasingly more difficult to identify as fake, and phishing attacks), malicious code (such 
as viruses and worms), malware (including as a result of advanced persistent threat intrusions), denial-of-service attacks (such as credential 
stuffing), credential harvesting, personnel misconduct or error, ransomware attacks, supply-chain attacks, software bugs, server malfunctions, 
software or hardware failures, loss of data or other information technology assets, adware, telecommunications failures, earthquakes, fires, 
floods, and other similar threats. 

In particular, severe ransomware attacks are becoming increasingly prevalent and could lead to significant interruptions in our operations, 
loss of Sensitive Data and income, reputational harm, and diversion of funds. 
 

Extortion payments may alleviate the negative impact of a ransomware attack, but we may be unwilling or unable to make such payments 
due to, for example, applicable laws or regulations prohibiting such payments. 

Additionally, we are incorporated into the supply chain of a large number of companies worldwide and, as a result, if our services are 
compromised, a significant number or, in some instances, all of our customers and their data could be simultaneously affected. The potential 
liability and associated consequences we could suffer as a result of such a large-scale event could be catastrophic and result in irreparable harm. 

Remote work has become more common and has increased risks to our information technology systems and data, as more of our 
employees utilize network connections, computers, and devices outside our premises or network, including working at home, while in transit and 
in public locations. Additionally, future or past business transactions (such as acquisitions or integrations) could expose us to additional 
cybersecurity risks and vulnerabilities, as our systems could be negatively affected by vulnerabilities present in acquired or integrated entities’ 
systems and technologies. Furthermore, we may discover security issues that were not found during due diligence of such acquired or integrated 
entities, and it may be difficult to integrate companies into our information technology environment and security program. 

In addition, our reliance on third-party service providers could introduce new cybersecurity risks and vulnerabilities, including supply-
chain attacks, and other threats to our business operations. Our platform is built to be accessed through third-party cloud providers, such as 
AWS’s Amazon Braket, Microsoft’s Azure Quantum, and Google’s Cloud Marketplace, and we rely on these and other third-party service 
providers and technologies to operate critical business systems to process Sensitive Data in a variety of contexts, including, without limitation, 
other cloud-based infrastructure, data center facilities, encryption and authentication technology, employee email, content delivery to customers, 
and other functions. We may also rely on third-party service providers to provide other products, services, parts, or otherwise to operate our 
business. Our ability to monitor these third parties’ information security practices is limited. Although we understand our third-party cloud 
providers have implemented security measures designed to protect against various cybersecurity risks and vulnerabilities, these and other third 
parties may nevertheless not have adequate information security measures in place. If our third-party service providers experience a security 
incident or other interruption, we could experience adverse consequences. While we may be entitled to damages if our third-party service 
providers fail to satisfy their privacy or security-related obligations to us, any award may be insufficient to cover our damages, or we may be 
unable to recover such award. In addition, supply-chain attacks have increased in frequency and severity, and we cannot guarantee that third 
parties’ infrastructure in our supply chain or our third-party partners’ supply chains have not been compromised. 

Any of the previously identified or similar threats could cause a security incident or other interruption that could result in unauthorized, 
unlawful, or accidental acquisition, modification, destruction, loss, alteration, encryption, disclosure of, or access to our Sensitive Data (including 
proprietary information and intellectual property) or our information technology systems, or those of the third parties upon whom we rely. A 
security incident or other interruption could disrupt our ability (and that of third parties upon whom we rely) to provide our services. 

We may expend significant resources or modify our business activities to try to protect against security incidents. Additionally, certain data 
privacy and security obligations may require us to implement and maintain specific security measures or industry-standard or reasonable security 
measures to protect our information technology systems and Sensitive Data. 

While we have implemented security measures designed to protect against security incidents, there can be no assurance that these measures 
will be effective. We take steps to detect and remediate vulnerabilities in our information technology systems (including in our services), but we 
may not be able to detect and remediate all vulnerabilities because the threats and techniques used to exploit vulnerabilities change frequently 
and, are often sophisticated in nature. Therefore, such vulnerabilities could be exploited but may not be detected until after a security incident has 
occurred; and, we may not be able to anticipate or detect attacks or vulnerabilities, even after implementing these security measures. These 
vulnerabilities pose material risks to our business. Further, we may experience delays in developing and deploying remedial measures designed 
to address any such identified vulnerabilities. As a result, we may be unable to implement adequate preventative and responsive measures to stop 
or mitigate security breaches before or while they are occurring. Finally, incidents that may appear to be minor when assessed individually, may 
become material, at a later date, when considered in the aggregate.  
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Applicable data privacy and security obligations may require us to notify relevant stakeholders of security incidents. Such disclosures are 
costly, and the disclosure or the failure to comply with such requirements could lead to adverse consequences. 

If we (or a third party upon whom we rely) experience a security incident or are perceived to have experienced a security incident, we may 
experience adverse consequences. These consequences may include: exposure of Sensitive Data (including intellectual property or confidential or 
proprietary information); government enforcement actions (for example, investigations, fines, penalties, audits, and inspections); additional 
reporting requirements and/or oversight; restrictions on Processing Sensitive Data (including personal data); litigation (including class claims); 
indemnification obligations; negative publicity; reputational harm; monetary fund diversions; interruptions in our operations (including 
availability of data); financial loss; and other similar harms. Security incidents and attendant consequences may cause customers to stop using 
our services, deter new customers from using our services, and negatively impact our ability to grow and operate our business. Our efforts to 
prevent and overcome these challenges could increase our expenses and may not be successful. 

Our contracts may not contain limitations of liability, and even where they do, there can be no assurance that limitations of liability in our 
contracts are sufficient to protect us from liabilities, damages, or claims related to our data privacy and security obligations. We cannot be sure 
that our insurance coverage will be adequate or sufficient to protect us from or to mitigate liabilities arising out of our privacy and security 
practices, that such coverage will continue to be available on commercially reasonable terms or at all, or that such coverage will pay future 
claims. 

In addition to experiencing a security incident, third parties may gather, collect, or infer sensitive information about us from public sources, 
data brokers, or other means that reveals competitively sensitive details about our organization and could be used to undermine our competitive 
advantage or market position. 

Unfavorable conditions in our industry, the global economy, or other catastrophic events may disrupt our business, could limit our ability to 
grow, and negatively affect our results of operations. 

Our results of operations may vary based on the impact of changes in our industry or the global economy on us or our customers and 
potential customers. The global economy, including credit and financial markets, has experienced extreme volatility and disruptions, including 
severely diminished liquidity and credit availability, declines in customer confidence, declines in economic growth, increases in unemployment 
rates, increases in inflation rates, higher interest rates and uncertainty about economic stability. For example, the COVID-19 pandemic resulted in 
widespread unemployment, economic slowdown and extreme volatility in the capital markets and any future public health crises could result in 
similar impacts on the global economy. Similarly, geopolitical tensions in and around Ukraine, Israel and other areas of the world have created 
extreme volatility in the global capital markets and are expected to have further global economic consequences, including disruptions of the 
global supply chain and energy markets, and further acts of war, terror, or responses to each could result in similar or increased impacts on the 
global economy. Increased inflation rates can adversely affect us by increasing our costs, including labor and employee benefit costs. Employee 
salaries and benefits expenses have increased as a result of economic growth, increased demand for business services, increased competition for 
trained and talented employees, among other wage-inflationary pressures and we cannot assure that they will not continue to rise. In addition, 
higher inflation also could increase our customers’ operating costs, which could result in reduced budgets for our customers and potentially less 
demand for our platform and the development of quantum technologies. Any significant increases in inflation and related increase in interest 
rates could have a material adverse effect on our business, results of operations and financial condition. 
 

In addition, in challenging economic times, our current or potential future customers may experience cash flow problems and as a result 
may modify, delay or cancel plans to purchase our products and services. Additionally, if our customers are not successful in generating sufficient 
revenue or are unable to secure financing, they may not be able to pay, or may delay payment of, accounts receivable due to us. Moreover, our 
key suppliers may reduce their output or become insolvent, thereby adversely impacting our ability to manufacture our products. Furthermore, 
uncertain economic conditions may make it more difficult for us to raise funds through borrowings or private or public sales of debt or equity 
securities. We cannot predict the timing, location, strength or duration of any economic slowdown, instability or recovery, generally or within any 
particular industry. 

Furthermore, a disruption or failure of our systems or operations because of an earthquake, weather event, cyberattack, terrorist attack, 
pandemic, or other catastrophic event could cause delays in providing services or performing other critical functions, which could also delay 
commercial deals and the associated revenue recognition for those deals. Our quantum computing manufacturing facility and a significant 
portion of our research and development activities, and certain other essential business operations are located in the Seattle, Washington area, 
which is a seismically active region. A catastrophic event that results in the destruction or disruption of any of our critical business or IT systems, 
or the infrastructure or systems they rely on could harm our ability to conduct normal business operations.



 

52

Government actions and regulations, such as tariffs and trade protection measures, especially in China and the United States, may adversely 
impact our business, including our ability to obtain products from our suppliers. 

Political challenges between the United States and countries in which our suppliers are located, including China, and changes to trade 
policies, including tariff rates and customs duties, trade relations between the United States and China and other macroeconomic issues could 
adversely impact our business. Specifically, United States-China trade relations remain uncertain. The United States administration has continued 
to impose tariffs on certain products imported into the United States with China as the country of origin, and China has imposed tariffs in 
response to the actions of the United States. The U.S. government continues to add additional entities, in China and elsewhere, to restricted party 
lists impacting the ability of U.S. companies to provide products and technology, and, in certain cases, services, to these entities and, in some 
cases, to receive products, technology or services from these entities. The U.S. government also continues to increase end-use restrictions on the 
provision of products, technology and services to China and other countries including end-uses related to advanced computing. There is also a 
possibility of future tariffs, trade protection measures or other restrictions imposed on our products or on our customers by the United States, 
China or other countries that could have a material adverse effect on our business. In addition, the Chinese government exercises significant 
control over China’s economy through the allocation of resources, control of the incurrence and payment of foreign currency-denominated 
obligations, setting of monetary policy and provision of preferential treatment to particular industries or companies. Changes in any of these 
policies, laws and regulations could adversely affect the overall economy in China or our Chinese suppliers, which could harm our business 
through higher supply costs, reduced availability or both.

Also, due to concerns with the security of products and services from certain telecommunications equipment and services companies based 
in China, U.S. Congress has enacted bans on the use of certain Chinese-origin components or systems either in items sold to the U.S. government 
or in the internal networks of government contractors and subcontractors (even if those networks are not used for government-related projects). 
Further, the Chinese government has responded to these U.S. actions by developing an unreliable entity list, which may limit the ability of 
companies on the list to engage in business with Chinese counterparties.

In June 2022, the import restrictions contained in the Uyghur Forced Labor Prevention Act (“UFLPA”) became effective. The UFLPA 
creates a rebuttable presumption that any goods mined, produced or manufactured, wholly or in part, in the Xinjiang Uyghur Autonomous 
Region (“XUAR”) of China, or produced by a listed entity, were made with forced labor and would therefore not be entitled to entry at any U.S. 
port. Importers may be required to present clear and convincing evidence that such goods are not made with forced labor. While we do not source 
items from the XUAR or from listed parties, and we have increased our supply chain diligence, there is risk that our ability to import components 
and products may be adversely affected by the UFLPA.

Given the relatively fluid regulatory environment in China and the United States and uncertainty regarding how the U.S. government or 
Chinese and other foreign governments will act with respect to tariffs and international trade agreements and policies, a trade war, further 
governmental action related to tariffs or international trade policies, or additional tax or other regulatory changes in the future could directly and 
adversely impact our financial results and results of operations. We cannot predict what actions may ultimately be taken with respect to trade 
relations between the United States and China or other countries, what products may be subject to such actions or what actions may be taken by 
the other countries in retaliation. If we are unable to obtain or use components for inclusion in our products, if component prices increase 
significantly or if we are unable to export or sell our products to any of our customers, our business, liquidity, financial condition and/or results 
of operations would be materially and adversely affected.

We are subject to governmental export and import controls and trade and economic sanctions that could impair our ability to compete in 
global markets and subject us to liability if we are not in full compliance with applicable laws and other controls.

Our products, technology, and services are subject to various restrictions under U.S. export controls, import laws and regulations, and 
economic sanctions, including the U.S. Export Administration Regulations administered by the U.S. Department of Commerce, U.S. Customs 
regulations, and trade and economic sanctions administered by the U.S. Department of Treasury’s Office of Foreign Assets Control. U.S. export 
controls and trade and economic sanctions include restrictions or prohibitions on the sale or supply of certain products, technologies, and services 
to U.S. embargoed or sanctioned countries and governments of these countries, as well as other persons and entities. Additionally, under these 
current and future laws and regulations, exports of our products, technology, and services as well as the underlying technology may require 
export authorizations, including by license, a license exception, or other appropriate government authorizations, and the filing of a classification 
request or self-classification report to use a license exception, as applicable. Customers may defer or decline their purchases of our products due 
to uncertainty about export controls, and as a result, our business could be materially adversely affected.  

Should we violate existing or similar future export controls or sanctions, we may be subject to substantial monetary fines or suffer 
reputational damage and other penalties that could negatively impact our business. If we need to obtain any necessary export licenses or other 
authorizations for a particular sale, the process may be time-consuming and may result in the delay or loss of opportunities to sell our products.

We take precautions to prevent our products and services and the underlying technology from being provided, deployed or used in violation 
of export controls and sanctions. However, we cannot provide assurance that our policies and procedures relating to export control and 
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sanctions compliance will prevent violations in the future by us or our partners or agents. Any violation of U.S. sanctions or export controls, 
including failure to obtain appropriate import, export, or re-export licenses or authorization, could result in significant penalties and government 
investigations, delays in approving or denials of export licenses, and reputational harm and loss of business. 

In addition to the United States, various other countries regulate the import and export of certain encryption and other technology, 
including import and export licensing requirements, and have enacted laws that could limit our ability to distribute our products, technologies, 
and services or could limit our clients’ ability to implement our products, technologies, and services in those countries. The United States, United 
Kingdom, France, Spain, Canada, and the Netherlands have recently enacted export controls on quantum computing hardware and related 
software and technology at specified levels of technological advancement. We will continue to review our existing compliance measures to 
ensure compliance with any applicable regulatory changes. Changes in our products, or future changes in export and import regulations, may 
create delays in the introduction of our products and the underlying technology in international markets, prevent our clients with global 
operations from deploying our products globally, adversely affect our ability to hire personnel from certain countries to work on our products, or, 
in some cases, prevent the export or import of our products to certain countries, governments, or persons altogether. 

Any change in export or import controls, economic sanctions or related legislation, shift in the enforcement or scope of existing laws and 
regulations, or change in the countries, governments, persons, or technologies targeted by such regulations, could result in decreased use of our 
products by, or in our decreased ability to export or sell our products to, existing or potential customers. Any decreased use of our products or 
limitation on our ability to export or sell our products in major international markets could adversely affect our business, financial condition, and 
results of operations.

We expect to incur significant costs in complying with these regulations. Regulations related to quantum computing are currently evolving 
and we may face additional risks associated with changes to these regulations as well as increased licensing requirements and other restrictions.

Acquisitions, divestitures, strategic investments and strategic partnerships could disrupt our business and harm our financial condition and 
operating results. 

We have pursued and we may continue to pursue growth opportunities by acquiring complementary businesses, solutions or technologies 
through strategic transactions, investments or partnerships. The identification of suitable acquisition, strategic investment or strategic partnership 
candidates can be costly and time consuming and can distract our management team from our current operations. If such strategic transactions 
require us to seek additional debt or equity financing, we may not be able to obtain such financing on terms favorable to us or at all, and such 
transactions may adversely affect our liquidity and capital structure. To the extent we issue equity and/or convertible securities as consideration 
in such strategic transactions, our stockholders may experience substantial dilution. Any strategic transaction might not strengthen our 
competitive position, may increase some of our risks, and may be viewed negatively by our customers, partners or investors. Even if we 
successfully complete a strategic transaction, we may not be able to effectively integrate the acquired business, technology, systems, control 
environment, solutions, personnel or operations into our business. We may experience unexpected changes in how we are required to account for 
strategic transactions pursuant to U.S. GAAP and may not achieve the anticipated benefits of any strategic transaction. We may incur unexpected 
costs, claims or liabilities that we incur during the strategic transaction or that we assume from the acquired company, or we may discover 
adverse conditions post acquisition for which we have limited or no recourse. 

Risks Related to Our International Expansion and Future Operations 

Because our success depends, in part, on our ability to expand sales internationally, our business will be susceptible to risks associated with 
international operations. 

We currently maintain offices and/or have personnel in the United States and other international locations. We expect to continue to expand 
our international operations by developing our sales and operations presence internationally, which may include opening offices in new 
jurisdictions. Any additional international expansion efforts that we are undertaking and may undertake may not be successful. In addition, 
conducting international operations subjects us to new risks, some of which we have not generally faced in the United States or other countries 
where we currently operate. These risks include, among other things: 

• lack of familiarity and burdens of complying with foreign laws, legal standards, privacy and cybersecurity standards, regulatory 
requirements, tariffs and other barriers, and the risk of penalties to our customers and individual members of management or 
employees if our practices are deemed to not be in compliance; 

• practical difficulties of enforcing intellectual property rights in countries with varying laws and standards and reduced or varied 
protection for intellectual property rights in some countries; 

• an evolving legal framework and additional legal or regulatory requirements for data privacy and cybersecurity, which may 
necessitate the establishment of systems to maintain data in local markets, requiring us to invest in additional data centers and 
network infrastructure, and the implementation of additional employee data privacy documentation (including locally compliant data 
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privacy notices and policies), all of which may involve substantial expense and may cause us to need to divert resources from other 
aspects of our business, all of which may adversely affect our business; 

• unexpected changes in regulatory requirements, taxes, trade laws, tariffs, export quotas, custom duties or other trade restrictions; 

• difficulties in managing systems integrators and partners; 

• increased or unexpected supply chain challenges or delays; 

• differing technology standards; 

• different pricing environments, longer sales cycles, longer accounts receivable payment cycles and difficulties in collecting accounts 
receivable; 

• increased financial accounting and reporting burdens and complexities; 

• difficulties in managing and staffing international operations including the proper classification of independent contractors and other 
contingent workers, differing employer/employee relationships and local employment laws; 

• increased costs involved with recruiting and retaining an expanded employee population, including highly skilled workers and 
leaders in the quantum computing industry, outside the United States through cash and equity-based incentive programs, and legal 
costs and regulatory restrictions in issuing our shares to employees outside the United States; 

• global political and regulatory changes that may lead to restrictions on immigration and travel for our employees; 

• fluctuations in exchange rates that may decrease the value of our foreign-based revenue or increase the cost of our foreign 
operations; 

• global public health threats or geopolitical events such as tensions in and around Ukraine, Israel and other areas of the world; 

• potentially adverse tax consequences, including the complexities of foreign value added tax (or other tax) systems, restrictions on the 
repatriation of earnings, and transfer pricing requirements; and 

• permanent establishment risks and complexities in connection with international payroll, tax and social security requirements for 
international employees. 

Additionally, operating in international markets also requires significant management attention and financial resources. We cannot be 
certain that the investment and additional resources required in establishing operations in other countries will produce desired levels of revenue 
or profitability. 

Compliance with laws and regulations applicable to our global operations also substantially increases our cost of doing business in foreign 
jurisdictions. We have limited experience in marketing, selling and supporting our platform outside of the United States. Our limited experience 
in operating our business internationally increases the risk that any potential future expansion efforts that we may undertake will not be 
successful. If we invest substantial time and resources to expand our international operations and are unable to do so successfully, in a timely 
manner, our business, financial condition, revenues, results of operations or cash flows will suffer. We may be unable to keep current with 
changes in government requirements as they change from time to time. Failure to comply with these regulations could harm our business. In 
many countries, it is common for others to engage in business practices that are prohibited by our internal policies and procedures or other 
regulations applicable to us. Although we have implemented policies and procedures designed to ensure compliance with these laws and policies, 
there can be no assurance that all of our employees, contractors, partners and agents will comply with these laws and policies. Violations of laws 
or key control policies by our employees, contractors, partners or agents could result in delays in revenue recognition, financial reporting 
misstatements, enforcement actions, reputational harm, disgorgement of profits, fines, civil and criminal penalties, damages, injunctions, other 
collateral consequences or the prohibition of the importation or exportation of our solutions and could harm our business, financial condition, 
revenues, results of operations or cash flows. 

Our international sales and operations subject us to additional risks and costs exposure to foreign currency exchange rate fluctuations, that 
can adversely affect our business, financial condition, revenues, results of operations or cash flows. 

We are continuing to expand our international operations as part of our growth strategy. However, there are a variety of risks and costs 
associated with our international sales and operations, which include making investments prior to the sales or use of quantum computers, the cost 
of conducting our business internationally and hiring and training international employees and the costs associated with complying with local 
law. Furthermore, we cannot predict the rate at which our quantum computers will be accepted in international markets by potential customers. 

Our sales, support and engineering organization outside the United States is substantially smaller than our U.S. sales organization. We 
believe our ability to attract new customers to subscribe to our platform or to attract existing customers to renew or expand their use of our 
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platform is directly correlated to the level of engagement we obtain with the customer. To the extent we are unable to effectively engage with 
non-U.S. customers due to our limited sales force capacity, we may be unable to effectively grow in international markets. 

As our international operations expand, our exposure to the effects of fluctuations in currency exchange rates grows. While we have 
primarily transacted with customers in U.S. dollars, historically, we expect to continue to expand the number of transactions with our customers 
that are denominated in foreign currencies in the future. Additionally, fluctuations in the value of the U.S. dollar and foreign currencies may 
make our subscriptions more expensive for international customers, which could harm our business. Additionally, we incur expenses for 
employee compensation and other operating expenses for our non-U.S. employees in the local currency for such locations. Fluctuations in the 
exchange rates between the U.S. dollar and other currencies could result in an increase to the U.S. dollar equivalent of such expenses. These 
fluctuations could cause our results of operations to differ from our expectations or the expectations of our investors. Additionally, such foreign 
currency exchange rate fluctuations could make it more difficult to detect underlying trends in our business and results of operations. We may 
attempt to mitigate a portion of these risks through foreign currency hedging based on our judgment of the appropriate trade-offs among risk, 
opportunity, and exposure. Any future hedging activities may not offset the full, or in some cases any, adverse financial impact resulting from 
unfavorable movement in foreign currency exchange rates, which could adversely affect our financial condition and results of operations. 

Our international operations may subject us to greater than anticipated tax liabilities. 

The amount of taxes we may pay in different jurisdictions depends on the application of the tax laws of various jurisdictions, including the 
United States, to our international business activities, changes in tax rates, new or revised tax laws or interpretations of existing tax laws and 
policies, and our ability to operate our business in a manner consistent with our corporate structure and intercompany arrangements. The taxing 
authorities of the jurisdictions in which we operate may challenge our methodologies for pricing intercompany transactions pursuant to any 
future intercompany arrangement or disagree with our determinations as to the income and expenses attributable to specific jurisdictions. If such 
a challenge or disagreement were to occur, and our position was not sustained, we could be required to pay additional taxes, interest and 
penalties, which could result in one-time tax charges, higher effective tax rates, reduced cash flows, and lower overall profitability of our 
operations. Our condensed consolidated financial statements could fail to reflect adequate reserves to cover such a contingency. Similarly, a 
taxing authority could assert that we are subject to tax in a jurisdiction where we believe we have not established a taxable connection, often 
referred to as a “permanent establishment” under international tax treaties, and such an assertion, if successful, could increase our expected tax 
liability in one or more jurisdictions. 

Risks Related to Litigation and Government Regulation 

Our business is exposed to risks associated with litigation, investigations and regulatory proceedings. 

We may face legal, administrative and regulatory proceedings, claims, demands and/or investigations involving stockholders, customers, 
competition and/or other issues relating to our business. Litigation and regulatory proceedings are inherently uncertain, and adverse rulings could 
occur, including monetary damages, or an injunction stopping us from engaging in certain business practices, or requiring other remedies, such as 
compulsory licensing of patents.

In May 2022, a securities class action complaint captioned Leacock v. IonQ, Inc. et al., Case No. 8:22-cv-01306, was filed by a stockholder 
of the Company in the United States District Court for the District of Maryland (the “Leacock Litigation”) against the Company and certain of 
the Company’s current officers. In June 2022, a securities class action complaint captioned Fisher v. IonQ, Inc., Case No. 8:22-cv-01306-DLB 
(the “Fisher Litigation”) was filed by a stockholder against the Company and certain of the Company’s current officers (“IonQ Defendants”). 
Both the Leacock Litigation and Fisher Litigation, which have been consolidated into a single action, allege violations of Section 10(b) of the 
Exchange Act, and Rule 10b-5 promulgated thereunder, and Section 20(a) of the Exchange Act and seek damages. In September 2022, the Court 
appointed lead plaintiffs and counsel for lead plaintiffs, and ordered lead plaintiffs to file a consolidated amended complaint. The consolidated 
amended complaint was filed on November 22, 2022. As part of the consolidated amended complaint, certain members of the Company’s board 
of directors as well as other dMY-related defendants (“Additional Defendants”) have been added as defendants to the case. On February 7, 2023, 
the IonQ Defendants and the Additional Defendants each filed a motion to dismiss the consolidated amended complaint. On March 23, 2023, 
lead plaintiffs filed their omnibus opposition to the motions to dismiss. On April 26, 2023, the IonQ Defendants and the Additional Defendants 
each filed a reply in support of the motions to dismiss. On September 28, 2023, the District Court of Maryland issued an order dismissing 
plaintiffs' claims against the IonQ Defendants and the Additional Defendants with prejudice and directed the clerk to close the case. On October 
26, 2023, the plaintiffs filed a motion for post-judgment relief, seeking to amend their consolidated amended complaint. The IonQ Defendants 
and Additional Defendants filed oppositions to plaintiffs’ motion on December 1, 2023, and plaintiffs filed their reply on January 8, 2024. On 
July 10, 2024, the plaintiffs' motion for post-judgment relief was denied and the District Court of Maryland directed the clerk to close the case. 
On July 26, 2024, the plaintiffs filed a Notice of Appeal with the Fourth Circuit Court of Appeals seeking to review the trial court's decision. 
Plaintiffs filed their Opening Brief in the Fourth Circuit on September 9, 2024. A response brief by IonQ Defendants was filed on October 8, 
2024 and plaintiffs’ reply brief was filed on October 29, 2024. Given the uncertainty of litigation and the legal standards that must be met for, 
among other things, success on the case merits, the Company cannot reasonably estimate the possible loss or range of loss, if any, that may result 
from the associated suit. 
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These proceedings and any additional investigations, inquiries or litigation by various regulators may harm our reputation regardless of the 
outcome of any such action. The outcome of any litigation, regardless of its merits, is inherently uncertain. Any claims and lawsuits, and the 
disposition of such claims and lawsuits, could be time-consuming and expensive to resolve, divert management attention and resources, and lead 
to attempts on the part of other parties to pursue similar claims. Negative perceptions of our business may result in additional regulation, 
enforcement actions by the government and increased litigation, or harm to our ability to attract or retain customers or strategic partners, any of 
which may affect our business. Any damage to our reputation, including from publicity related to legal proceedings against us or companies that 
work within our industry, governmental proceedings, unfavorable media coverage or class action could adversely affect our business, financial 
condition and results of operations. 

An unfavorable outcome or settlement or any other legal, administrative and regulatory proceeding may result in a material adverse impact 
on our business, results of operations, financial position and overall trends. In addition, regardless of the outcome, litigation can be costly, time-
consuming, and disruptive to our operations. Any claims or litigation, even if fully indemnified or insured, could damage our reputation and 
make it more difficult to compete effectively or to obtain adequate insurance in the future. In addition, the laws and regulations our business is 
subject to are complex and change frequently. We may be required to incur significant expense to comply with changes in, or remedy violations 
of, these laws and regulations. 

Furthermore, while we maintain insurance for certain potential liabilities, such insurance does not cover all types and amounts of potential 
liabilities and is subject to various exclusions as well as caps on amounts recoverable. Even if we believe a claim is covered by insurance, 
insurers may dispute our entitlement to recovery for a variety of potential reasons, which may affect the timing and, if the insurers prevail, the 
amount of our recovery. 

We may become subject to product liability claims, which could harm our financial condition and liquidity if we are not able to successfully 
defend or insure against such claims. 

We may become subject to product liability claims, even those without merit, which could harm our business prospects, operating results, 
and financial condition. We may face inherent risk of exposure to claims in the event our quantum computers do not perform as expected or 
malfunction. A successful product liability claim against us could require us to pay a substantial monetary award. Moreover, a product liability 
claim could generate substantial negative publicity about our quantum computers and business and inhibit or prevent commercialization of other 
future quantum computers, which would have material adverse effects on our brand, business, prospects and operating results. Any insurance 
coverage might not be sufficient to cover all potential product liability claims. Any lawsuit seeking significant monetary damages either in excess 
of our coverage, or outside of our coverage, may have a material adverse effect on our reputation, business and financial condition. We may not 
be able to secure additional product liability insurance coverage on commercially acceptable terms or at reasonable costs when needed, 
particularly if we do face liability for our products and are forced to make a claim under our policy. 

Certain of our activities are subject to regulations relating to use of radioactive material, compliance with which may be costly, and a failure 
to comply with these regulations may materially and adversely affect our business. 

Various atomic species are used in trapped-ion systems in academic and commercial settings, including isotopes of elemental ions. Some of 
these atomic isotopes are radioactive. We use certain radioactive materials in our research, development, and production activities. As a result of 
our utilization of radioactive material, we and some of our suppliers, distributors, and customers are subject to regulation by United States 
governmental authorities, such as the Food and Drug Administration (“FDA”), the Nuclear Regulatory Commission (“NRC”), and state and local 
regulatory agencies, which regulate products and activities which emit, produce, or control radiation. These regulations govern, among other 
things, the design, development, testing, manufacturing, packaging, labeling, distribution, import/export, sale, marketing, and disposal of our 
products. We are also subject to international laws and regulations that apply to the utilization of radioactive materials. These are often 
comparable to, if not more stringent than, the equivalent regulations in the United States. Agency reviews of radioactivity-related applications 
that we are required to make in order to design, develop, test, manufacture, package, distribute, import, export, sell, market or dispose of 
radioactive materials may be lengthy or unsuccessful, and as a result our ability to sell our products or operate in certain jurisdictions may be 
impaired. Although we believe that our safety procedures for handling such materials comply with the standards prescribed by such laws and 
regulations, the risk of accidental contamination or injury from these materials may not be completely eliminated, and as a result we could incur 
related liabilities or expenses. 

We are subject to requirements relating to environmental and safety regulations and environmental remediation matters, which could 
adversely affect our business, results of operation and reputation. 

We are subject to numerous federal, state and local environmental laws and regulations governing, among other things, solid and hazardous 
waste storage, treatment and disposal, and remediation of releases of hazardous materials. There are significant capital, operating and other costs 
associated with compliance with these environmental laws and regulations. Environmental laws and regulations may become more stringent in 
the future, which could increase costs of compliance or require us to manufacture with alternative technologies and materials. 
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Federal, state and local authorities also regulate a variety of matters, including, but not limited to, health, safety and permitting in addition 
to the environmental matters discussed above. New legislation and regulations may require us to make material changes to our operations, 
resulting in significant increases to the cost of production. 
 

Our manufacturing process will have hazards such as, but not limited to, hazardous materials, machines with moving parts, and high 
voltage and/or high current electrical systems typical of large manufacturing equipment and related safety incidents. There may be safety 
incidents that damage machinery or product, slow or stop production, or harm employees. Consequences may include litigation, regulation, fines, 
increased insurance premiums, mandates to temporarily halt production, workers’ compensation claims, or other actions that impact the company 
brand, finances, or ability to operate. 

Contracts with U.S. government entities subject us to risks, including early termination, audits, investigations, sanctions and penalties. 

As part of our business strategy, we have entered into and may enter into additional contracts with state and federal government entities, 
which subjects our business to statutes and regulations applicable to companies doing business with the government, including the Federal 
Acquisition Regulation. These government contracts customarily contain provisions that give the government substantial rights and remedies, 
many of which are not typically found in commercial contracts and which are unfavorable to contractors. For instance, most U.S. government 
agencies include provisions that allow the government to unilaterally terminate or modify contracts for convenience, and in that event, the 
counterparty to the contract may generally recover only its incurred or committed costs and settlement expenses and profit on work completed 
prior to the termination. If the government terminates a contract for default, the defaulting party may be liable for any extra costs incurred by the 
government in procuring undelivered items from another source. 

In addition, government contracts normally contain additional requirements that may increase our costs of doing business, reduce our 
profits, and expose us to liability for failure to comply with these terms and conditions. These requirements include, for example: 

• specialized disclosure and accounting requirements unique to government contracts; 

• financial and compliance audits that may result in potential liability for price adjustments, recoupment of government funds after 
such funds have been spent, civil and criminal penalties, or administrative sanctions such as suspension or debarment from doing 
business with the U.S. government; 

• granting the U.S. government certain rights to inventions, data, software codes and related material that we develop under 
government-funded contracts and subcontracts, which may permit the U.S. government to disclose or license this information to third 
parties, including, in some instances, our competitors;

• requirements to fulfill government contracts assigned ratings under the Defense Priorities and Allocations System Program ahead of 
our commercial contracts, which could prevent us from meeting our commercial customer contracts’ requirements or schedules;

• public disclosures of certain contract and company information; 

• mandatory security and privacy framework compliance requirements, including the handling of controlled unclassified information; 
and 

• mandatory socioeconomic compliance requirements, including labor requirements, non-discrimination and affirmative action 
programs and environmental compliance requirements. 

Government contracts are also generally subject to greater scrutiny by the government than commercial contracts are by commercial 
customers. For example, government agencies can initiate reviews, audits and investigations regarding our compliance with government contract 
requirements. In addition, if we fail to comply with government contracting laws, regulations and contract requirements, our contracts may be 
subject to termination, and we may be subject to financial and/or other liability under our contracts, the Federal Civil False Claims Act (including 
treble damages and other penalties), or criminal law. In particular, the False Claims Act’s “whistleblower” provisions also allow private 
individuals, including present and former employees, to sue on behalf of the U.S. government. Any penalties, fines, suspension, or damages 
could adversely affect our ability to operate our business and our financial results. 

We are subject to stringent and evolving U.S. and foreign laws, regulations, rules, contractual obligations, policies and other obligations 
related to privacy, data protection and security. Our actual or perceived failure to comply with such obligations could lead to adverse business 
consequences. 

Our data storage and processing activities, including the establishment and operation of future quantum data centers, may subject us to 
numerous privacy, data protection and security obligations, such as various laws, regulations, guidance, industry standards, external and internal 
privacy and security policies, contractual requirements and other obligations relating to data privacy, data localization and security. Laws and 
regulations governing privacy, data protection and data sovereignty are rapidly evolving, extensive, complex, and include inconsistencies and 
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uncertainties that may conflict with other rules or our practices. Further, new laws, rules, and regulations could be enacted with which we are not 
familiar or with which our current practices do not comply. 
 

In the United States, federal, state, and local governments have enacted numerous privacy and security laws, including data breach 
notification laws, personal data privacy laws, consumer protection laws (e.g., Section 5 of the Federal Trade Commission Act), and other similar 
laws (e.g., wiretapping laws). For example, the California Consumer Privacy Act of 2018 (“CCPA”) applies to personal information of California 
consumers, business representatives and employees, and imposes various requirements on businesses, including to provide specific disclosures in 
privacy notices and honor requests of California residents to exercise certain privacy rights. The CCPA provides for civil penalties of up to 
$7,500 per violation and allows private litigants affected by certain data breaches to recover significant statutory damages. In addition, the 
California Privacy Rights Act of 2020 (“CPRA”) expands the CCPA’s requirements, including by adding a new right for individuals to correct 
their personal information and establishing a new regulatory agency to implement and enforce the law. Numerous other states have enacted, are 
in the process of enacting, are proposing to enact or are considering comprehensive state-level privacy laws. Such laws are also being considered 
at the federal and local levels. 

Our employees and personnel use generative artificial intelligence (“AI”) technologies to perform their work, and the disclosure and use of 
personal information in generative AI technologies is subject to various privacy laws and other privacy obligations. Additionally, several states 
and localities have enacted measures related to the use of artificial intelligence and machine learning in products and services. These 
developments may further complicate compliance efforts, and may increase legal risk and compliance costs for us, the third parties upon whom 
we rely, and our customers. 

Outside the United States, an increasing number of laws, regulations, industry standards and other obligations may govern privacy, data 
protection and security. For example, the European Union’s General Data Protection Regulation (“EU GDPR”), the United Kingdom’s General 
Data Protection Regulation (“UK GDPR”), Brazil’s General Data Protection Law (Lei Geral de Proteção de Dados Pessoais, or “LGPD”) (Law 
No. 13,709/2018), and China’s Personal Information Protection Law (“PIPL”) impose strict requirements for processing personal data. 

For example, under the EU GDPR, companies may face temporary or definitive bans on data processing and other corrective actions; fines 
of up to 20 million Euros or 4% of annual global revenue, whichever is greater; or private litigation related to processing of personal data brought 
by classes of data subjects or consumer protection organizations authorized at law to represent their interests. Additionally, we also target 
customers in Asia and may be subject to new and emerging data privacy regimes in Asia, including China’s PIPL, Japan’s Act on the Protection 
of Personal Information, and Singapore’s Personal Data Protection Act. 

In addition, we may be unable to transfer personal data from Europe and other jurisdictions to the United States or other countries due to 
data localization requirements or limitations on cross-border data flows. Europe and other jurisdictions have enacted laws requiring data to be 
localized or limiting the transfer of personal data to other countries. In particular, the European Economic Area (“EEA”) and the United Kingdom 
(“UK”) have significantly restricted the transfer of personal data to the United States and other countries whose privacy laws it believes are 
inadequate. Other jurisdictions may adopt similarly stringent interpretations of their data localization and cross-border data transfer laws. 
Although there are currently various mechanisms that may be used to transfer personal data from the EEA and UK to the United States in 
compliance with law, such as the EEA and UK’s standard contractual clauses, these mechanisms are subject to legal challenges, and there is no 
assurance that we can satisfy or rely on these measures to lawfully transfer personal data to the United States. If there is no lawful manner for us 
to transfer personal data from the EEA, the UK, or other jurisdictions to the United States, or if the requirements for a legally-compliant transfer 
are too onerous, we could face significant adverse consequences, including the interruption or degradation of our operations, the need to relocate 
part of or all of our business or data processing activities to other jurisdictions at significant expense, increased exposure to regulatory actions, 
substantial fines and penalties, the inability to transfer data and work with partners, vendors and other third parties, and injunctions against our 
processing or transferring of personal data necessary to operate our business. Additionally, companies that transfer personal data out of the EEA 
and UK to other jurisdictions, particularly to the United States, are subject to increased scrutiny from regulators, individual litigators, and activist 
groups. Some European regulators have ordered certain companies to suspend or permanently cease certain transfers of personal data out of 
Europe for allegedly violating the EU GDPR’s cross-border data transfer limitations. 
 

In addition to privacy, data protection and security laws, we are contractually subject to industry standards adopted by industry groups and 
may become subject to additional obligations in the future. We are also bound by other contractual obligations related to privacy, data protection 
and security, and our efforts to comply with such obligations may not be successful. For example, certain privacy and data protection laws, such 
as the EU GDPR, UK GDPR and CCPA, require our customers to impose specific contractual restrictions on their service providers. 
Additionally, some of our customers may require us to host personal data locally. 

We publish privacy policies, marketing materials, and other statements, such as compliance with certain certifications or self-regulatory 
principles, regarding privacy, data protection and security. If these policies, materials or statements are or are perceived to be deficient, lacking in 
transparency, deceptive, unfair, or misrepresentative of our practices, we may be subject to investigation, enforcement actions by regulators, or 
other adverse consequences. 
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Obligations related to privacy, data protection and security are quickly changing, becoming increasingly stringent, and creating regulatory 
uncertainty. Additionally, these obligations may be subject to differing applications and interpretations, which may be inconsistent or conflict 
among jurisdictions. Preparing for and complying with these obligations requires us to devote significant resources and may necessitate changes 
to our services, information technologies, systems, and practices and to those of any third parties that process personal data on our behalf. 

We may at times fail, or be perceived to have failed, in our efforts to comply with our privacy, data protection and security obligations. 
Moreover, despite our efforts, our personnel or third parties on whom we rely may fail, or perceived to have failed, to comply with such 
obligations, which could negatively impact our business operations. If we or the third parties on which we rely fail, or are perceived to have 
failed, to address or comply with applicable privacy, data protection and security obligations, we could face significant consequences, including 
but not limited to: government enforcement actions (e.g., investigations, fines, penalties, audits, inspections, and similar events); litigation 
(including class-action claims); additional reporting requirements and/or oversight; bans on processing personal data; and orders to destroy or not 
use personal data. Any of these events could have a material adverse effect on our reputation, business, or financial condition, including but not 
limited to: loss of customers; inability to process personal data or to operate in certain jurisdictions; interruptions or stoppages in our business 
operations or data collection; limited ability to develop or commercialize our products; expenditure of time and resources to defend any claim or 
inquiry; adverse publicity; or substantial changes to our business model or operations. 

We are subject to U.S. and foreign anti-corruption, anti-bribery and similar laws, and non-compliance with such laws can subject us to 
criminal or civil liability and harm our business. 

We are subject to the U.S. Foreign Corrupt Practices Act of 1977, as amended, the U.S. domestic bribery statute contained in 18 U.S.C. § 
201, the U.S. Travel Act, and other anti-bribery, and anti-corruption laws in countries in which we conduct activities. Anti-corruption and anti-
bribery laws have been enforced aggressively in recent years and are interpreted broadly to generally prohibit companies, their employees, and 
their third-party intermediaries from authorizing, promising, offering, providing, soliciting, or accepting, directly or indirectly, improper 
payments or benefits to or from any person whether in the public or private sector. We may engage with partners and third-party intermediaries to 
market our services and to obtain necessary permits, licenses, and other regulatory approvals. In addition, we or our third-party intermediaries 
may have direct or indirect interactions with officials and employees of government agencies or state-owned or affiliated entities. We can be held 
liable for the corrupt or other illegal activities of these third-party intermediaries, and of our employees, representatives, contractors, partners, 
and agents, even if we do not explicitly authorize such activities. We cannot provide any assurance that all of our employees and agents will not 
take actions in violation of our policies and applicable law, for which we may be ultimately held responsible. 

Detecting, investigating, and resolving actual or alleged violations of anti-corruption laws can require a significant diversion of time, 
resources, and attention from senior management. In addition, noncompliance with anti-corruption or anti-bribery laws could subject us to 
whistleblower complaints, investigations, sanctions, settlements, prosecution, enforcement actions, fines, damages, other civil or criminal 
penalties, injunctions, suspension or debarment from contracting with certain persons, reputational harm, adverse media coverage, and other 
collateral consequences. 
 

Risks Related to our Intellectual Property 

Licensing of intellectual property is of critical importance to our business. For example, we license patents (some of which are foundational 
patents) and other intellectual property from the University of Maryland and Duke University on an exclusive basis. If the license agreement 
with these universities terminates, or if any of the other agreements under which we acquired or licensed, or will acquire or license, material 
intellectual property rights is terminated, we could lose our rights to use key technologies to develop and operate our business. 

We are heavily reliant upon licenses to certain patent rights and other intellectual property from third parties that are important or necessary 
to the development of our products. In particular, our quantum computing technology is dependent on our license agreement with University of 
Maryland and Duke University, or the Universities. Pursuant to the license agreement with the Universities, we were granted an exclusive, 
worldwide, royalty-free, sublicensable license for certain patents, know-how (on a non-exclusive basis) and other intellectual property to 
develop, manufacture and commercialize products for use in certain licensed fields, the scope of which includes the application of the licensed 
intellectual property in ion trap quantum computing. 
 

Our existing license agreement with the Universities imposes, and we expect that any future license agreements will impose, upon us 
various commercial and development obligations. If we fail to comply with our obligations under these agreements, or we are subject to an 
insolvency-related event, the licensor may have the right to terminate these agreements, in which event we would not be able to develop, market 
or otherwise commercialize products covered by these agreements, including if any of the foregoing were to occur with respect to our license 
agreement with the Universities. Our business could significantly suffer, for example, if any current or future licenses terminate, if the licensors 
fail to abide by the terms of the license, or if we are unable to enter into necessary licenses on acceptable terms. 
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Licensing of intellectual property is of critical importance to our business and involves complex legal, business and scientific issues, and 
certain provisions in intellectual property license agreements may be susceptible to multiple interpretations. Disputes may arise between us and 
our licensors regarding intellectual property subject to a license agreement, including: 

• the scope of rights granted under the license agreement and other interpretation-related issues; 

• whether and the extent to which our technology and processes infringe on intellectual property of the licensor that is not subject to 
the licensing agreement; 

• our right to sublicense patent and other rights to third parties; 

• our diligence obligations with respect to the use of the licensed technology in relation to our development and commercialization of 
our product and technology, and what activities satisfy those diligence obligations; 

• the ownership of inventions and know-how resulting from the joint creation or use of intellectual property by our licensors and the 
company; 

• our right to transfer or assign the license; and 

• the effects of termination. 

The resolution of any contract interpretation disagreement that may arise could narrow what we believe to be the scope of our rights to the 
relevant intellectual property or technology, or increase what we believe to be our financial or other obligations under the relevant agreement, 
either of which could harm our business, financial condition and results of operations. Moreover, if disputes over intellectual property that we 
have licensed prevent or impair our ability to maintain our current licensing arrangements on acceptable terms, we may be unable to successfully 
develop and commercialize our products or technology. 

While we would expect to exercise all rights and remedies available to us, including seeking to cure any breach by us, and otherwise seek 
to preserve our rights under the license agreement, we may not be able to do so in a timely manner, at an acceptable cost or at all. 

If we are unable to obtain and maintain patent protection for our products and technology, or if the scope of the patent protection obtained is 
not sufficiently broad or robust, our competitors could develop and commercialize products and technology similar or identical to ours, and 
our ability to successfully commercialize our products and technology may be adversely affected. Moreover, our trade secrets could be 
compromised, which could cause us to lose the competitive advantage resulting from these trade secrets. 

Our success depends, in significant part, on our ability to obtain, maintain, enforce and defend patents and other intellectual property 
rights, including trade secrets, with respect to our products and technology and to operate our business without infringing, misappropriating, or 
otherwise violating the intellectual property rights of others. We may not be able to prevent unauthorized use of our intellectual property. We rely 
upon a combination of the intellectual property protections afforded by patent, copyright, trademark and trade secret laws in the United States 
and other jurisdictions, as well as license agreements and other contractual protections, to establish, maintain and enforce rights in our 
proprietary technologies. In addition, we seek to protect our intellectual property rights through nondisclosure and invention assignment 
agreements with our employees and consultants, and through non-disclosure agreements with business partners and other third parties. Our trade 
secrets may also be compromised, which could cause us to lose the competitive advantage from such trade secrets. Despite our efforts to protect 
our proprietary rights, third parties may attempt to copy or otherwise obtain and use our intellectual property. Monitoring unauthorized use of our 
intellectual property is difficult and costly, and the steps we have taken or will take to prevent misappropriation may not be sufficient. Any 
enforcement efforts we undertake, including litigation, could be time-consuming and expensive and could divert management’s attention, which 
could harm our business, results of operations and financial condition. In addition, existing intellectual property laws and contractual remedies 
may afford less protection than needed to safeguard our intellectual property portfolio. 

Patent, copyright, trademark and trade secret laws vary significantly throughout the world. A number of foreign countries do not protect 
intellectual property rights to the same extent as do the laws of the United States. Therefore, our intellectual property rights may not be as strong 
or as easily enforced outside of the United States and efforts to protect against the unauthorized use of our intellectual property rights, technology 
and other proprietary rights may be more expensive and difficult outside of the United States. Failure to adequately protect our intellectual 
property rights could result in our competitors using our intellectual property to offer products, potentially resulting in the loss of some of our 
competitive advantage and a decrease in our revenue, which would adversely affect our business, financial condition and operating results. 

Our patent applications may not result in issued patents or our patent rights may be contested, circumvented, invalidated or limited in scope, 
any of which could have a material adverse effect on our ability to prevent others from interfering with our commercialization of our 
products. 

Our patent applications may not result in issued patents, which may have a material adverse effect on our ability to prevent others from 
commercially exploiting products similar to ours. The status of patents involves complex legal and factual questions and the breadth of claims 
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allowed is uncertain. As a result, we cannot be certain that the patent applications that we file will result in patents being issued, or that our 
patents and any patents that may be issued to us will afford protection against competitors with similar technology. Numerous patents and 
pending patent applications owned by others exist in the fields in which we have developed and are developing our technology. In addition to 
those who may have patents or patent applications directed to relevant technology with an effective filing date earlier than any of our existing 
patents or pending patent applications, any of our existing or pending patents may also be challenged by others on the basis that they are 
otherwise invalid or unenforceable. Furthermore, patent applications filed in foreign countries are subject to laws, rules and procedures that differ 
from those of the United States, and thus we cannot be certain that foreign patent applications related to issued U.S. patents will be issued. 

Even if our patent applications succeed and we are issued patents in accordance with them, it is still uncertain whether these patents – 
including any of the issued patents exclusively licensed to us –  will be contested, circumvented, invalidated, found to be unenforceable or 
limited in scope in the future. The rights granted under any issued patents may not provide us with meaningful protection or competitive 
advantages, and some foreign countries provide significantly less effective patent enforcement than in the United States. In addition, the claims 
under any patents that issue from our patent applications may not be broad enough to prevent others from developing technologies that are 
similar or that achieve results similar to ours. The intellectual property rights of others could also bar us from licensing and exploiting any patents 
that issue from our pending applications. In addition, patents issued to us may be infringed upon or designed around by others and others may 
obtain patents that we need to license or design around, either of which would increase costs and may adversely affect our business, prospects, 
financial condition and operating results. 

We may face patent infringement and other intellectual property claims that could be costly to defend, result in injunctions and significant 
damage awards or other costs (including indemnification of third parties or costly licensing arrangements (if licenses are available at all)) 
and limit our ability to use certain key technologies in the future or require development of non-infringing products, services, or 
technologies, which could result in a significant expenditure and otherwise harm our business. 

We may become subject to intellectual property disputes. Our success depends, in part, on our ability to develop and commercialize our 
products, services and technologies without infringing, misappropriating or otherwise violating the intellectual property rights of third parties. 
However, we may not be aware that our products, services or technologies are infringing, misappropriating or otherwise violating third-party 
intellectual property rights and such third parties may bring claims alleging such infringement, misappropriation or violation. For example, there 
may be issued patents of which we are unaware, held by third parties that, if found to be valid and enforceable, could be alleged to be infringed 
by our current or future products, services or technologies. There also may be pending patent applications of which we are not aware that may 
result in issued patents, which could be alleged to be infringed by our current or future products, services or technologies. Because patent 
applications can take years to issue and are often afforded confidentiality for some period of time there may currently be pending applications, 
unknown to us, that later result in issued patents that could cover our current or future products, services or technologies. Lawsuits can be time-
consuming and expensive to resolve, and they divert management’s time and attention. Numerous patents and pending patent applications owned 
by others exist in the fields in which we have developed and are developing our technology. Companies that have developed and are developing 
technology are often required to defend against litigation claims based on allegations of infringement, misappropriation or other violations of 
intellectual property rights. Our products, services or technologies may not be able to withstand any third-party claims against their use. In 
addition, many companies have the capability to dedicate substantially greater resources to enforce their intellectual property rights and to defend 
claims that may be brought against them. In a patent infringement claim against us, we may assert, as a defense, that we do not infringe the 
relevant patent claims, that the patent is invalid or both. The strength of our defenses will depend on the patents asserted, the interpretation of 
these patents, and our ability to invalidate the asserted patents. However, we could be unsuccessful in advancing non-infringement and/or 
invalidity arguments in our defense. In the United States, issued patents enjoy a presumption of validity, and the party challenging the validity of 
a patent claim must present clear and convincing evidence of invalidity, which is a high burden of proof. Conversely, the patent owner need only 
prove infringement by a preponderance of the evidence, which is a lower burden of proof. Our patent portfolio may not be large enough to deter 
patent infringement claims, and our competitors and others may now and in the future have significantly larger and more mature patent 
portfolios. Any litigation may also involve patent holding companies or other adverse patent owners that have no relevant solution revenue, and 
therefore, our patent portfolio may provide little or no deterrence as we would not be able to assert our patents against such entities or 
individuals. If a third party is able to obtain an injunction preventing us from accessing such third-party intellectual property rights, or if we 
cannot license or develop alternative technology for any infringing aspect of our business, we may be forced to limit or stop sales of our 
products, services or technologies or cease business activities related to such intellectual property. 

Although we carry general liability insurance, our insurance may not cover potential claims of this type or may not be adequate to 
indemnify us for all liability that may be imposed. We cannot predict the outcome of lawsuits and cannot ensure that the results of any such 
actions will not have an adverse effect on our business, financial condition or results of operations. Any intellectual property litigation to which 
we might become a party, or for which we are required to provide indemnification, regardless of the merit of the claim or our defenses, may 
require us to do one or more of the following: 

• cease selling or using solutions or services that incorporate the intellectual property rights that allegedly infringe, misappropriate or 
violate the intellectual property of a third party; 

• make substantial payments for legal fees, settlement payments or other costs or damages;  
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• obtain a license, which may not be available on reasonable terms or at all, to sell or use the relevant technology; 

• redesign the allegedly infringing solutions to avoid infringement, misappropriation or violation, which could be costly, time-
consuming or impossible; or 

• indemnify organizations using our platform or third-party service providers. 

Even if the claims do not result in litigation or are resolved in our favor, these claims, and the time and resources necessary to resolve 
them, could divert the resources of our management and harm our business and operating results. Moreover, there could be public 
announcements of the results of hearings, motions or other interim proceedings or developments and if securities analysts or investors perceive 
these results to be negative, it could have a substantial adverse effect on the price of our common stock. The occurrence of infringement claims 
may grow as the market for our products, services and technologies grows. Accordingly, our exposure to damages resulting from infringement 
claims could increase and this could further exhaust our financial and management resources. 

Some of our in-licensed intellectual property, including the intellectual property licensed from the University of Maryland and Duke 
University, has been conceived or developed through government-funded research and thus may be subject to federal regulations providing 
for certain rights for the U.S. government or imposing certain obligations on us, such as a license to the U.S. government under such 
intellectual property, “march-in” rights, certain reporting requirements and a preference for U.S.-based companies, and compliance with 
such regulations may limit our exclusive rights and our ability to contract with non-U.S. manufacturers. 

Certain intellectual property rights that have been in-licensed pursuant to the license agreement with the Universities have been generated 
through the use of U.S. government funding and are therefore subject to certain federal regulations. As a result, the U.S. government may have 
certain rights to intellectual property embodied in our current or future product candidates pursuant to the Bayh-Dole Act of 1980, or the Patent 
and Trademark Law Amendment. These U.S. government rights include a non-exclusive, non-transferable, irrevocable worldwide license to use 
inventions for any governmental purpose. In addition, the U.S. government has the right, under certain limited circumstances, to require the 
licensor to grant exclusive, partially exclusive or non-exclusive licenses to any of these inventions to a third party if it determines that: (1) 
adequate steps have not been taken to commercialize the invention, (2) government action is necessary to meet public health or safety needs or 
(3) government action is necessary to meet requirements for public use under federal regulations (also referred to as “march-in rights”). The U.S. 
government also has the right to take title to these inventions if the licensor fails to disclose the invention to the government or fails to file an 
application to register the intellectual property within specified time limits. Intellectual property generated under a government funded program 
is also subject to certain reporting requirements, compliance with which may require us to expend substantial resources. In addition, the U.S. 
government requires that any products embodying any of these inventions or produced through the use of any of these inventions be 
manufactured substantially in the U.S., and the license agreement with the Universities requires that we comply with this requirement. This 
preference for U.S. industry may be waived by the federal agency that provided the funding if the owner or assignee of the intellectual property 
can show that reasonable but unsuccessful efforts have been made to grant licenses on similar terms to potential licensees that would be likely to 
manufacture the products substantially in the United States or that under the circumstances domestic manufacture is not commercially feasible. 
To the extent any of our owned or licensed future intellectual property is also generated through the use of U.S. government funding, the 
provisions of the Bayh-Dole Act may similarly apply. 

Risks Related to an Investment in our Securities and Other General Matters 

The market price of shares of our common stock or public warrants may be volatile, which could cause the value of your investment to 
decline. 

If you purchase shares of our common stock or warrants to purchase common stock, you may not be able to resell those shares or warrants 
at or above the price you paid. The market price of our common stock may be highly volatile and may fluctuate or decline significantly in 
response to numerous factors, some of which are beyond our control. It is possible that an active trading market will not be sustained. The 
securities markets have experienced and continue to experience significant volatility. Market volatility, as well as general economic, market or 
political conditions, could reduce the market price of shares of our common stock or warrants to purchase common stock regardless of our 
operating performance. Our operating results could be below the expectations of public market analysts and investors due to a number of 
potential factors, including: 

• variations in quarterly operating results or dividends, if any, to stockholders; 

• additions or departures of key management personnel; 

• publication of research reports about our industry; 

• rumors and market speculation involving us or other companies in our industry, which may include short seller reports; 

• litigation and government investigations; 
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• changes or proposed changes in laws or regulations or differing interpretations or enforcement of laws or regulations affecting our 
business; 

• adverse market reaction to any indebtedness incurred or securities issued in the future; 

• changes in market valuations of similar companies; 

• announcements by competitors of significant contracts, acquisitions, dispositions, strategic partnerships, joint ventures, or capital 
commitments; 

• the impact of any future bank failures, public health crises or geopolitical events such as tensions in and around Ukraine, Israel and 
other areas of the world; and 

• the impact of any of the foregoing on our management, employees, partners, customers, and operating results. 

Following periods of volatility in the overall market and the market price of a company’s securities, securities class action litigation has 
often been instituted against such company. Such litigation could result in substantial costs and a diversion of management’s attention and 
resources. See also “—Risks Related to Litigation and Government Regulation—Our business is exposed to risks associated with litigation, 
investigations and regulatory proceedings.” 

If our operating and financial performance in any given period does not meet the guidance provided to the public or the expectations of 
investment analysts, the market price of our common stock may decline. 

We have historically and may continue to, but are not obligated to, provide public guidance on our expected operating and financial results 
for future periods. Any such guidance will consist of forward-looking statements, subject to the risks and uncertainties described in this filing and 
in our other public filings and public statements. Our actual results may not always be in line with or exceed any guidance we have provided, 
especially in times of economic uncertainty. If, in the future, our operating or financial results for a particular period do not meet any guidance 
provided or the expectations of investment analysts, or if we reduce our guidance for future periods, the market price of our common stock may 
decline as well. There can be no assurance that we will continue to issue public guidance in the future. 

Our quarterly operating results may fluctuate significantly and could fall below the expectations of securities analysts and investors due to 
several factors, some of which are beyond our control, resulting in a decline in our stock price. 

Our quarterly operating results may fluctuate significantly because of several factors, including: 
• labor availability and costs for hourly and management personnel; 

• profitability of our products, especially in new markets; 

• changes in interest rates; 

• impairment of long-lived assets; 

• macroeconomic conditions, both nationally and locally; 

• size and scope of our revenue arrangements with our customers; 

• negative publicity relating to our products; 

• changes in customer preferences and competitive conditions; 

• the loss of strategic relationships or existing contracts with any customer;

• lengthy customer sales cycle, leading to difficulty in forecasting the timing of purchasing decisions;

• expansion to new markets; and 

• fluctuations in commodity prices. 

Short sellers may engage in manipulative activity intended to drive down the market price of our common stock, which could also result in 
related regulatory and governmental scrutiny, among other effects. 

Short selling is the practice of selling securities that the seller does not own but rather has borrowed or intends to borrow from a third party 
with the intention of later buying lower priced identical securities to return to the lender. Accordingly, it is in the interest of a short seller of our 
common stock for the price to decline. At any time, short sellers may publish, or arrange for the publication of, opinions or characterizations that 
are intended to create negative market momentum. Issuers, like us, whose securities have historically had limited trading history or volumes 
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and/or have been susceptible to relatively high volatility levels can be vulnerable to such short seller attacks. Short selling reports can cause 
increased volatility in an issuer’s stock price, and result in regulatory and governmental inquiries. On May 3, 2022, a short seller report was 
published about us, which contained certain allegations against us. Any inquiry or formal investigation from a governmental organization or other 
regulatory body, including any inquiry from the SEC or the U.S. Department of Justice, could result in a material diversion of our management’s 
time and could have a material adverse effect on our business and results of operations. 
 

Our ability to timely raise capital in the future may be limited, or may be unavailable on acceptable terms, if at all. The failure to raise capital 
when needed could harm our business, operating results and financial condition. Debt or equity issued to raise additional capital may reduce 
the value of our common stock. 

We cannot be certain when or if the operations of our business will generate sufficient cash to fund our ongoing operations or the growth of 
our business. We intend to make investments to support our current business and may require additional funds to respond to business challenges, 
including the need to develop or enhance our technology, improve our operating infrastructure or acquire complementary businesses and 
technologies. Additional financing may not be available on favorable terms, if at all. In addition, we may not be able to access a portion of our 
existing cash, cash equivalents and investments due to market conditions. For example, on March 10, 2023, the Federal Deposit Insurance 
Corporation (“FDIC”) took control and was appointed receiver of Silicon Valley Bank (“SVB”). Similarly, on March 12, 2023, Signature Bank 
and Silvergate Capital Corp. were each swept into receivership. If other banks and financial institutions enter receivership or become insolvent in 
the future in response to financial conditions affecting the banking system and financial markets, our ability to access our existing cash, cash 
equivalents and investments may be threatened and could have a material adverse effect on our business and financial condition. Additionally, 
weakness and volatility in capital markets and the economy, in general or as a result of bank failures or macroeconomic conditions such as rising 
inflation, could limit our access to capital markets and increase our costs of borrowing. If adequate funds are not available on acceptable terms, 
we may be unable to invest in future growth opportunities, which could harm our business, operating results and financial condition. If we incur 
debt, the debt holders could have rights senior to holders of our common stock to make claims on our assets. The terms of any debt could restrict 
our operations, including our ability to pay dividends on our common stock. If we issue additional equity securities, stockholders will experience 
dilution, and the new equity securities could have rights senior to those of our common stock. 

Because the decision to issue securities in the future offering will depend on numerous considerations, including factors beyond our 
control, we cannot predict or estimate the amount, timing or nature of any future issuances of debt or equity securities. As a result, stockholders 
will bear the risk of future issuances of debt or equity securities reducing the value of their common stock and diluting their interest. 
 

There can be no assurance that we will be able to comply with the continued listing standards of the New York Stock Exchange (“NYSE”). 

If we fail to satisfy the continued listing requirements of NYSE, such as the corporate governance requirements or the minimum share 
price requirement, NYSE may take steps to delist our securities. Such a delisting would likely have a negative effect on the price of the securities 
and would impair your ability to sell or purchase the securities when you wish to do so. In the event of a delisting, we can provide no assurance 
that any action taken by us to restore compliance with listing requirements would allow our securities to become listed again, stabilize the market 
price or improve the liquidity of our securities, prevent our securities from dropping below the NYSE minimum share price requirement or 
prevent future non-compliance with NYSE’s listing requirements. Additionally, if our securities are not listed on, or become delisted from the 
NYSE, for any reason, and are quoted on the OTC Bulletin Board, an inter-dealer automated quotation system for equity securities that is not a 
national securities exchange, the liquidity and price of our securities may be more limited than if we were quoted or listed on the NYSE or 
another national securities exchange. You may be unable to sell your securities unless a market can be established or sustained. 

If we are unable to maintain effective internal control over financial reporting, investors may lose confidence in the accuracy and 
completeness of financial reports, and the market price of our common stock may decline. 

We are required to maintain internal controls over financial reporting and to report any material weaknesses in such internal controls. The 
process of designing, implementing, and testing the internal control over financial reporting required to comply with this obligation is time-
consuming, costly, and complicated. There can be no assurance that the controls put in place will remain effective or that any additional controls 
needed will be designed and implemented timely to prevent material misstatements in our condensed consolidated financial statements in future 
periods. If we identify material weaknesses in our internal control over financial reporting in the future, if we are unable to comply with the 
requirements of Section 404 of Sarbanes-Oxley Act of 2002 in a timely manner, or if we are unable to assert that our internal control over 
financial reporting is effective, we will be unable to certify that our internal control over financial reporting is effective. We cannot assure you 
that there will not be material weaknesses or significant deficiencies in our internal control over financial reporting in the future. Any failure to 
maintain internal control over financial reporting could severely inhibit our ability to accurately report our financial condition or results of 
operations. If we are unable to conclude that our internal control over financial reporting is effective, investors may lose confidence in the 
accuracy and completeness of our financial reports and the market price of our common stock could decline. We could become subject to 
investigations by the NYSE, the SEC or other regulatory authorities, which could require additional financial and management resources. 
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We will continue to incur significant increased expenses and administrative burdens as a public company, which could negatively impact our 
business, financial condition and results of operations. 

We face increased legal, accounting, insurance, administrative and other costs and expenses as a public company. Sarbanes-Oxley, 
including the requirements of Section 404, as well as rules and regulations subsequently implemented by the SEC, the Dodd-Frank Wall Street 
Reform and Consumer Protection Act of 2010 and the rules and regulations promulgated and to be promulgated thereunder, the Public Company 
Accounting Oversight Board (“PCAOB”) and the securities exchanges, impose additional reporting and other obligations on public companies. 
Compliance with public company requirements will continue to increase costs and make certain activities more time-consuming.  

If any issues in complying with SEC reporting requirements are identified (for example, if we identify a material weakness or significant 
deficiency in the internal control over financial reporting), we could incur additional costs rectifying those issues, and the existence of those 
issues could harm our reputation or investor perceptions of us. Further, the costs to maintain our director and officer liability insurance may rise. 
Risks associated with our status as a public company may make it more difficult to attract and retain qualified persons to serve on our Board or as 
executive officers. The additional reporting and other obligations imposed by these rules and regulations will increase legal and financial 
compliance costs and the costs of related legal, accounting and administrative activities. These increased costs will require us to divert a 
significant amount of money that could otherwise be used to expand our business and achieve strategic objectives. Advocacy efforts by 
stockholders and third parties may also prompt additional changes in governance and reporting requirements, which could further increase costs. 

We may issue additional shares of common stock or other equity securities without your approval, which would dilute your ownership 
interests and may depress the market price of our common stock. 

As of September 30, 2024, we had warrants outstanding to purchase an aggregate of 13,529,455 shares of common stock. Pursuant to our 
employee benefit plans, we may issue an aggregate of up to 29,058,859 shares of common stock, which amount may be subject to increase from 
time to time. We may also issue additional shares of common stock or other equity securities of equal or senior rank in the future in connection 
with, among other things, future acquisitions or repayment of outstanding indebtedness, without stockholder approval, in a number of 
circumstances. 

The issuance of additional shares or other equity securities of equal or senior rank would have the following effects: 

• existing stockholders’ proportionate ownership interest in us will decrease; 

• the amount of cash available per share, including for payment of dividends, if any, may decrease; 

• the relative voting strength of each previously outstanding share of common stock may be diminished; and 

• the market price of our common stock may decline. 

There is no guarantee that the public warrants will be in the money, and they may expire worthless. 

The exercise price for our public warrants is $11.50 per share of common stock. There is no guarantee that the public warrants will be in 
the money at any specific point in time prior to their expiration, and as such, the public warrants may expire worthless. The public warrants 
expire on September 30, 2026. 

We may amend the terms of the public warrants in a manner that may be adverse to holders with the approval by the holders of at least 
50% of the then-outstanding public warrants. As a result, the exercise price of your public warrants could be increased, the exercise period could 
be shortened and the number of shares of our common stock purchasable upon exercise of a public warrant could be decreased, all without your 
approval. 
 

Our public warrants are issued in registered form under the Warrant Agreement between the warrant agent and us. The Warrant Agreement 
provides that the terms of the public warrants may be amended without the consent of any holder to cure any ambiguity or correct any defective 
provision, but requires the approval by the holders of at least 50% of the then-outstanding public warrants to make any change that adversely 
affects the interests of the registered holders of public warrants. Accordingly, we may amend the terms of the public warrants in a manner adverse 
to a holder if holders of at least 50% of the then-outstanding public warrants approve of such amendment. Although our ability to amend the 
terms of the public warrants with the consent of at least 50% of the then-outstanding public warrants is unlimited, examples of such amendments 
could be amendments to, among other things, increase the exercise price of the warrants, convert the public warrants into cash or stock (at a ratio 
different than initially provided), shorten the exercise period or decrease the number of shares of our common stock purchasable upon exercise of 
a public warrant. 



 

66

We may redeem unexpired public warrants prior to their exercise at a time that is disadvantageous to warrant holders, thereby making such 
warrants worthless. 

We have the ability to redeem outstanding public warrants prior to their expiration, at a price of $0.01 per warrant, provided that the last 
reported sales price of our common stock equals or exceeds $18.00 per share (as adjusted for stock splits, stock dividends, reorganizations, 
recapitalizations and the like) for any 20 trading days within a 30-trading day period ending on the third trading day prior to the date on which we 
give proper notice of such redemption and provided certain other conditions are met. If and when the public warrants become redeemable by us, 
we may exercise our redemption right even if we are unable to register or qualify the underlying securities for sale under all applicable state 
securities laws. Redemption of the outstanding public warrants could force you (1) to exercise your public warrants and pay the exercise price 
therefor at a time when it may be disadvantageous for you to do so, (2) to sell your public warrants at the then-current market price when you 
might otherwise wish to hold your public warrants or (3) to accept the nominal redemption price which, at the time the outstanding public 
warrants are called for redemption, is likely to be substantially less than the market value of your public warrants. 

In addition, we may redeem the public warrants after they become exercisable for a number of shares of common stock determined based 
on the redemption date and the fair market value of our common stock. Any such redemption may have similar consequences to a cash 
redemption described above. In addition, such redemption may occur at a time when the public warrants are “out-of-the-money,” in which case, 
you would lose any potential embedded value from a subsequent increase in the value of our common stock had your public warrants remained 
outstanding. 

We have no current plans to pay cash dividends on our common stock; as a result, stockholders may not receive any return on investment 
unless they sell their common stock for a price greater than the purchase price. 

We have no current plans to pay dividends on our common stock. Any future determination to pay dividends will be made at the discretion 
of our Board, subject to applicable laws. It will depend on a number of factors, including our financial condition, results of operations, capital 
requirements, contractual, legal, tax and regulatory restrictions, general business conditions, and other factors that the Board may deem relevant. 
In addition, the ability to pay cash dividends may be restricted by the terms of debt financing arrangements, as any future debt financing 
arrangement likely will contain terms restricting or limiting the amount of dividends that may be declared or paid on our common stock. As a 
result, stockholders may not receive any return on an investment in our common stock unless they sell their shares for a price greater than what 
they paid for them. 
 

Provisions in our organizational documents and certain rules imposed by regulatory authorities may delay or prevent an acquisition by a 
third party that could otherwise be in the interests of stockholders. 

Our second amended and restated certificate of incorporation (“Certificate of Incorporation”) and amended and restated bylaws (“Bylaws”) 
contain several provisions that may make it more difficult or expensive for a third party to acquire control of us without the approval of the 
Board. These provisions, which may delay, prevent or deter a merger, acquisition, tender offer, proxy contest, or other transaction that 
stockholders may consider favorable, include the following: 

• a classified board; 

• advance notice for nominations of directors by stockholders and for stockholders to include matters to be considered at our annual 
meetings; 

• certain limitations on convening special stockholder meetings; 

• limiting the persons who may call special meetings of stockholders; 

• limiting the ability of stockholders to act by written consent; 

• restrictions on business combinations with an interested stockholder; 

• in certain cases, the approval of holders representing at least 66 2/3% of the total voting power of the shares entitled to vote generally 
in the election of directors will be required for stockholders to adopt, amend or repeal the Bylaws, or amend or repeal certain 
provisions of the Certificate of Incorporation; 

• no cumulative voting; 

• the required approval of holders representing at least 66 2/3% of the total voting power of the shares entitled to vote at an election of 
the directors to remove directors; and 

• the ability of the Board to designate the terms of and issue new series of preferred stock without stockholder approval, which could 
be used, among other things, to institute a rights plan that would have the effect of significantly diluting the stock ownership of a 
potential hostile acquirer, likely preventing acquisitions. 
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These provisions of our Certificate of Incorporation and Bylaws could discourage potential takeover attempts and reduce the price that 
investors might be willing to pay for shares of our common stock in the future, which could reduce the market price of our common stock. 

The provision of our Certificate of Incorporation requiring exclusive venue in the Court of Chancery in the State of Delaware and the federal 
district courts of the United States for certain types of lawsuits may have the effect of discouraging lawsuits against directors and officers. 

Our Certificate of Incorporation provides that, unless we consent in writing to the selection of an alternative forum, the Court of Chancery 
of the State of Delaware shall be the sole and exclusive forum for: 

• any derivative action or proceeding brought on behalf of us; 

• any action asserting a claim of breach of fiduciary duty owed by any director, officer, agent or other employee or stockholder to us or 
our stockholders; 

• any action asserting a claim arising pursuant to any provision of the Delaware General Corporation Law (the “DGCL”), the 
Certificate of Incorporation or Bylaws or as to which the DGCL confers jurisdiction on the Court of Chancery of the State of 
Delaware; 

• any claim or cause of action seeking to interpret, apply, enforce or determine the validity of the Certificate of Incorporation or the 
Bylaws; or 

• any action asserting a claim governed by the internal affairs doctrine, in each case subject to such Court of Chancery having personal 
jurisdiction over the indispensable parties named as defendants therein. It further provides that, unless we consent in writing to the 
selection of an alternative forum, the federal district courts of the United States shall, to the fullest extent permitted by law, be the 
sole and exclusive forum for the resolutions of any complaint asserting a cause of action arising under the Securities Act. The 
exclusive forum clauses described above shall not apply to suits brought to enforce a duty or liability created by the Exchange Act, or 
any other claim for which the federal courts have exclusive jurisdiction. Although these provisions are expected to benefit us by 
providing increased consistency in the application of applicable law in the types of lawsuits to which they apply, the provisions may 
have the effect of discouraging lawsuits against directors and officers. The enforceability of similar choice of forum provisions in 
other companies’ certificates of incorporation have been challenged in legal proceedings and there is uncertainty as to whether a 
court would enforce such provisions. In addition, investors cannot waive compliance with the federal securities laws and the rules 
and regulations thereunder. It is possible that, in connection with any applicable action brought against us, a court could find the 
choice of forum provisions contained in our Certificate of Incorporation to be inapplicable or unenforceable in such action. If so, we 
may incur additional costs associated with resolving such action in other jurisdictions, which could harm our business, financial 
condition or results of operations. 

These provisions of our Certificate of Incorporation and Bylaws could discourage lawsuits against directors and officers, which could 
reduce the market price of our common stock. 

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds.

None.

Item 3. Defaults Upon Senior Securities.

None.

Item 4. Mine Safety Disclosures.

Not applicable.

Item 5. Other Information.

Securities Trading Plans of Directors and Executive Officers

During the three months ended September 30, 2024, none of our directors or officers (as defined in Rule 16a-1(f) of the Exchange Act) 
adopted, terminated or modified the amount, pricing or timing provisions of a “Rule 10b5-1 trading arrangement” or “non-Rule 10b5-1 trading 
arrangement,” as each term is defined in Item 408(c) of Regulation S-K.
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Item 6. Exhibits. 

(a) Exhibits. 

The exhibits listed below are filed as part of this Quarterly Report on Form 10-Q. 
 
Exhibit Description Form

Filed 
Herewith

 Incorporated 
by Reference Form Exhibit Filing Date

         

    2.1^ Agreement and Plan of Merger, dated as of March 7, 2021, by and among 
dMY Technology Group, Inc. III, IonQ, Inc. and IonQ Trap Acquisition Inc.   X 8-K 2.1 March 8, 2021

           

    3.1 Amended and Restated Certificate of Incorporation of IonQ, Inc.   X 8-K 3.1 October 4, 2021
           

    3.2 Amended and Restated Bylaws of IonQ, Inc.   X 10-Q 3.2 November 9, 2023
 

           
  10.1 Amended and Restated Non-Employee Director Compensation Policy X        
 

           
  31.1 Certification of Principal Executive Officer Pursuant to Securities Exchange 

Act Rules 13a- 14(a) and 15(d)-14(a), as adopted Pursuant to Section  302 of 
the Sarbanes-Oxley Act of 2002 

X

       
           

  31.2 Certification of Principal Financial and Accounting Officer Pursuant to 
Securities Exchange Act Rules 13a-14(a) and 15(d)-14(a), as adopted 
Pursuant to Section 302 of the Sarbanes- Oxley Act of 2002 

X

       
           

  32.1* Certification of Principal Executive Officer and Principal Financial Officer 
Pursuant to 18 U.S.C. Section 1350, as adopted Pursuant to Section 906 of 
the Sarbanes-Oxley Act of 2002 

X

       
           

101.INS Inline XBRL Instance Document—the instance document does not appear in 
the Interactive Data File because its XBRL tags are embedded within the 
Inline XBRL Document. 

X

       
            

101.SCH Inline XBRL Taxonomy Extension Schema With Embedded Linkbase 
Documents. X        

           

104 Cover Page Interactive Data File (formatted as inline XBRL with applicable 
taxonomy extension information contained in Exhibit 101). X        

 

^ Certain of the exhibits and schedules to this Exhibit have been omitted in accordance with Regulation S-K Item 601. The Registrant 
agrees to furnish a copy of all omitted exhibits and schedules to the SEC upon its request.

* Furnished herewith and not deemed to be “filed” for purposes of Section 18 of the Exchange Act and shall not be deemed to be 
incorporated by reference into any filing under the Securities Act or the Exchange Act (whether made before or after the date of this 
Quarterly Report on Form 10-Q), irrespective of any general incorporation language contained in such filing.
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https://content.edgar-online.com/ExternalLink/EDGAR/0001193125-21-290624.html?hash=1546c6c02989e13b9eb62901edc104bf1b51fb0f740373ecd267031d26002e6b&dest=d234711dex31_htm
https://content.edgar-online.com/ExternalLink/EDGAR/0000950170-23-061982.html?hash=180db9b326bf865ebe282bb0e7610aa057e05595cc91a160d5323231a4cfa68b&dest=ionq-ex3_2_htm


 

 

SIGNATURES 

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by 
the undersigned, thereunto duly authorized. 
 

  IonQ, Inc.
   
Date: November 6, 2024  /s/ Peter Chapman

  Name: Peter Chapman
  Title: President and Chief Executive Officer
   (Principal Executive Officer)

   
Date: November 6, 2024  /s/ Thomas Kramer

  Name: Thomas Kramer
  Title: Chief Financial Officer
   (Principal Financial and Accounting Officer)

 



Exhibit 10.1

IONQ, INC. 

AMENDED AND RESTATED
NON-EMPLOYEE DIRECTOR COMPENSATION POLICY 

Originally adopted and approved by the Board of Directors (the “Board”) on December 14, 2021, amended and 
restated by the Board of Directors on April 23, 2024, and further amended and restated by the Board of Directors on 

October 22, 2024 (the “Effective Date”)

Each member of the Board of Directors who is not also serving as an employee of or consultant to IonQ, Inc. (the 
“Company”) or any of its subsidiaries (each such member, an “Eligible Director”) will receive the compensation 
described in this Amended and Restated Non-Employee Director Compensation Policy for his or her Board service. 
This policy is effective as of the Effective Date and may be amended at any time in the sole discretion of the Board 
or a designated committee of the Board. Unless otherwise defined herein, capitalized terms used in this policy will 
have the meaning given to such terms in the Company’s 2021 Equity Incentive Plan or any successor equity 
incentive plan (the “Plan”). 

I. Annual Cash Compensation

Each Eligible Director will be entitled to receive the following annual cash retainers for service on the Board: 

Annual Board Service Retainer:
•All Eligible Directors: $50,000 
•Lead Director (additional retainer): $20,000 
•Non-Executive Chair (additional retainer): $20,000

Annual Committee Chair Service Retainer (in lieu of Annual Committee Member Service Retainer): 
•Chair of the Audit Committee: $20,000 
•Chair of the Compensation Committee: $15,000 
•Chair of the Nominating and Corporate Governance Committee: $10,000

Annual Committee Member Service Retainer: 
•Member of the Audit Committee: $8,000 
•Member of the Compensation Committee: $6,000 
•Member of the Nominating and Corporate Governance Committee: $4,000

The annual cash retainers set forth above will be payable in equal quarterly installments, payable in arrears on the 
last day of each fiscal quarter (each such date, a “Retainer Accrual Date”) in which the service occurred, prorated for 
any partial quarter of service (based on the number of days served in the applicable position divided by the total 
number of days in the quarter). All annual cash fees are vested upon payment. 

II. Election to Receive Shares of Common Stock in Lieu of Cash Retainer

A. Retainer Grant. Each Eligible Director may elect to convert all of his or her cash compensation under 
Section I for the first calendar quarter that commences after the Effective Date and any subsequent calendar quarter 
into a restricted stock unit award (“RSU Award”) (each, a “Retainer Grant”) in accordance with this Section II(A) 
(such election, a “Retainer Grant Election”). If an Eligible Director timely makes a Retainer Grant Election pursuant 
to Section II(B) below, on the first business day following the applicable Retainer Accrual Date to which 



the Retainer Grant Election applies, and without any further action by the Board or designated committee of the 
Board, such Eligible Director automatically will be granted an RSU Award covering a number of shares of common 
stock equal to (a) the aggregate amount of cash compensation otherwise payable to such Eligible Director on the 
Retainer Accrual Date to which the Retainer Grant Election applies divided by (b) the closing sales price per share 
of the common stock on the applicable Retainer Accrual Date (or, if such date is not a business day, on the first 
business day thereafter), rounded down to the nearest whole share. Each Retainer Grant will be fully vested on the 
applicable grant date. 

B. Election Mechanics. Each Retainer Grant Election must be submitted to the Company’s Chief Financial 
Officer (or such other individual as the Company designates) in writing at least 20 business days in advance of the 
applicable Retainer Accrual Date, and subject to any other conditions specified by the Board or designated 
committee of the Board. An Eligible Director may only make a Retainer Grant Election during a period in which the 
Company is not in a quarterly or special blackout period and the Eligible Director is not aware of any material non-
public information. Once a Retainer Grant Election is properly submitted, it will be in effect for the next Retainer 
Accrual Date and will remain in effect for successive Retainer Accrual Dates unless and until the Eligible Director 
revokes it in accordance with Section II(C) below. An Eligible Director who fails to make a timely Retainer Grant 
Election will not receive a Retainer Grant and instead will receive the cash compensation set forth under Section I. 

C. Revocation Mechanics. The revocation of any Retainer Grant Election must be submitted to the 
Company’s Chief Financial Officer (or such other individual as the Company designates) in writing at least 20 
business days in advance of the applicable Retainer Accrual Date, and subject to any other conditions specified by 
the Board or designated committee of the Board. An Eligible Director may only revoke a Retainer Grant Election 
during a period in which the Company is not in a quarterly or special blackout period and the Eligible Director is not 
aware of any material non-public information. Once the revocation of the Retainer Grant Election is properly 
submitted, it will be in effect for the next Retainer Accrual Date and will remain in effect for successive Retainer 
Accrual Dates unless and until the Eligible Director makes a new Retainer Grant Election in accordance with 
Section (II)(B).

III. Equity Compensation

All grants of equity awards to Eligible Directors pursuant to this policy will be automatic and nondiscretionary 
(without the need for any additional corporate action by the Board or designated committee of the Board) and will 
be made in accordance with the following provisions: 

A. Initial Grant: For each Eligible Director who is first elected or appointed to the Board following the 
Effective Date other than at an annual stockholder meeting of the Company (each, an “Annual Meeting”), on the 
date of such Eligible Director’s initial election or appointment to the Board (or, if such date is not a market trading 
day, the first market trading day thereafter), the Eligible Director will be granted an RSU Award with an aggregate 
value as of the grant date equal to $220,000 multiplied by the quotient of (x) the number of days between the date 
that such Eligible Director is elected or appointed to the Board and the first anniversary of the Company’s most 
recent Annual Meeting, including the date that such Eligible Director is elected or appointed to the Board and the 
date of such anniversary, and (y) the number of day between the Company’s most recent Annual Meeting and the 
first anniversary of such date, beginning with the date following the Company’s most recent Annual Meeting of 
stockholders and including the date of such anniversary (the “Initial Grant”). The Initial Grant will vest in full on the 
earlier of (i) the date of the next occurring Annual Meeting (or the date immediately prior to the next Annual 
Meeting if the Non-Employee Director’s service as a director ends at such Annual Meeting due to the director’s 
failure to be re-elected or the director not standing for re-election), or (ii) the one-year anniversary of the date 
following the most recent Annual Meeting, subject in all cases to the Eligible Director’s continued service as a 
member of the Board through such vesting date. 

B. Annual Grant: On the first business day following each Annual Meeting held after the Effective 
Date, each Eligible Director who continues to serve as a non-employee member of the Board following such Annual 
Meeting or any Eligible Director who is first appointed or elected by the Board at the Annual Meeting will be 
granted an RSU Award with an aggregate value as of the grant date equal to $220,000 (the “Annual Grant”). The 
Annual Grant will vest in full on the earlier of (i) the date of the following year’s Annual Meeting (or the date 



immediately prior to the next Annual Meeting if the Non-Employee Director’s service as a director ends at such 
Annual Meeting due to the director’s failure to be re-elected or the director not standing for re-election), or (ii) the 
one-year anniversary measured from the date of grant, subject in all cases to the Eligible Director’s continued 
service as a member of the Board through such vesting date.

C. Calculation of RSU Awards. The number of shares subject to each RSU Award granted pursuant to 
the Initial Grant or Annual Grant shall be the total RSU Award value, divided by the average closing market price of 
our common stock over the 22 trading days ending the business day before the date of grant.  

D. Settlement of RSUs: The common stock to be issued upon settlement of vested RSUs under Initial 
Grant and Annual Grant will be delivered on the applicable vesting date, or as soon as practicable thereafter, subject 
to the terms and conditions of the applicable form of RSU grant notice and agreement approved by the Board, 
provided, that such common stock shall be delivered no later than the date that is the 15th day of the third calendar 
month of the year following the year in which such shares are no longer subject to a “substantial risk of forfeiture” 
within the meaning of Treasury Regulations Section 1.409A-1(d).

E. Acceleration: Notwithstanding the foregoing vesting schedules and subject to the Eligible Director’s 
Continuous Service (as defined in the Plan), through the closing of a Change in Control (as defined in the Plan), all 
outstanding and unvested equity awards held by such Eligible Director, whether granted under this policy or 
otherwise, will vest in full immediately prior to, but conditioned upon, the closing of a Change in Control.

F. Additional Provisions: All provisions of the Plan not inconsistent with this policy will apply to 
awards granted to Eligible Directors. Eligible Directors will be required to accept the terms of a restricted stock unit 
agreement in a form satisfactory to the Company upon to receipt of an Annual Grant.

IV. Non-Employee Director Compensation Limit

Notwithstanding the foregoing, the aggregate value of all compensation granted or paid, as applicable, to any 
individual for service as a Nonemployee Director (as defined in the Plan) shall in no event exceed the limits set forth 
in Section 3(d) of the Plan. 

V. Ability to Decline Compensation

An Eligible Director may decline all or any portion of his or her compensation by giving notice to the Company 
prior to the date cash may be paid or equity awards are to be granted, as the case may be. 

VI. Expenses

The Company will reimburse Eligible Directors for ordinary, necessary and reasonable out-of-pocket travel expenses 
to cover in-person attendance at and participation in Board and committee meetings; provided, that the Eligible 
Director timely submit to the Company appropriate documentation substantiating such expenses in accordance with 
the Company’s travel and expense policy, as in effect from time to time. 

 



 

 

Exhibit 31.1 

CERTIFICATIONS 

I, Peter Chapman, certify that: 

1. I have reviewed this Quarterly Report on Form 10-Q of IonQ, Inc.; 

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact 
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading 
with respect to the period covered by this report; 

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all 
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods 
presented in this report; 

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and 
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined 
in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have: 

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under 
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is 
made known to us by others within those entities, particularly during the period in which this report is being prepared; 

(b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be 
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the 
preparation of financial statements for external purposes in accordance with generally accepted accounting principles; 

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our 
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this 
report based on such evaluation; and 

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the 
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has 
materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; 
and 

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over 
financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons 
performing the equivalent functions): 

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting 
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial 
information; and 

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the 
registrant’s internal control over financial reporting. 

Date: November 6, 2024 
 

/s/ Peter Chapman
Peter Chapman
Chief Executive Officer
(Principal Executive Officer)

 
 



 

 

Exhibit 31.2 

CERTIFICATIONS 

I, Thomas Kramer, certify that: 

1. I have reviewed this Quarterly Report on Form 10-Q of IonQ, Inc.; 

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact 
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading 
with respect to the period covered by this report; 

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all 
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods 
presented in this report; 

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and 
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined 
in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have: 

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under 
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is 
made known to us by others within those entities, particularly during the period in which this report is being prepared; 

(b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be 
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the 
preparation of financial statements for external purposes in accordance with generally accepted accounting principles; 

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our 
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this 
report based on such evaluation; and 

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the 
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has 
materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; 
and 

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over 
financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons 
performing the equivalent functions): 

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting 
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial 
information; and 

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the 
registrant’s internal control over financial reporting. 

Date: November 6, 2024 
 

/s/ Thomas Kramer
Thomas Kramer
Chief Financial Officer
(Principal Financial and Accounting Officer)

 



 

 

 Exhibit 32.1 

CERTIFICATION 

Pursuant to the requirement set forth in Rule 13a-14(b) of the Securities Exchange Act of 1934, as amended, (the “Exchange Act”) and 
Section 1350 of Chapter 63 of Title 18 of the United States Code (18 U.S.C. §1350), Peter Chapman, Chief Executive Officer of IonQ, 
Inc. (the “Company”), and Thomas Kramer, Chief Financial Officer of the Company, each hereby certifies that, to the best of their 
knowledge: 

1. The Company’s Quarterly Report on Form 10-Q for the period ended September 30, 2024, to which this Certification is attached 
as Exhibit 32.1 (the “Periodic Report”), fully complies with the requirements of Section 13(a) or Section 15(d) of the Exchange 
Act; and 

2. The information contained in the Periodic Report fairly presents, in all material respects, the financial condition and results of 
operations of the Company. 

IN WITNESS WHEREOF, the undersigned have set their hands hereto as of the 6th day of November 2024. 
 
/s/ Peter Chapman  /s/ Thomas Kramer
   

Peter Chapman  Thomas Kramer
Chief Executive Officer  Chief Financial Officer
 


