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PART I — FINANCIAL INFORMATION

Item 1. Condensed Consolidated Financial Statements (Unaudd)

ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS

(Unaudited)
(In millions, except par value data)

ASSETS
Current assets:
Cash and cash equivalents
Short-term investments
Receivables, net of allowances of $134 and $14pedively
Inventories
Deferred income taxes, net
Other current assets
Total current assets
Property and equipment, net
Goodwill
Acquisition-related intangibles, net
Deferred income taxes, net
Other assets

TOTAL ASSETS

LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:
Accounts payable
Accrued and other current liabilities
Deferred net revenue (online-enabled games)
0.75% convertible senior notes due 2016, net
Total current liabilities
Income tax obligations
Deferred income taxes, net
Other liabilities
Total liabilities
Commitments and contingencies (See Note 11)
0.75% convertible senior notes due 2016 (See Njte 1
Stockholders’ equity:
Preferred stock, $0.01 par value. 10 shares aattbri

Common stock, $0.01 par value. 1,000 shares aagdhrB11 and 310 shares issued and

outstanding, respectively
Additional paid-in capital
Retained earnings
Accumulated other comprehensive income (loss)
Total stockholders’ equity
TOTAL LIABILITIES AND STOCKHOLDERS' EQUITY
See accompanying Notes to Condensed Consolidateti¢tal Statements (unaudited).

(a) Derived from audited consolidated financiatestaents.

June 30, 2015

March 31, 2015%

1,81C $ 2,06¢
1,06¢ 952
144 362
34 36
53 54
21€ 247
3,32¢ 3,72(
444 45¢
1,71¢ 1,71¢
08 111
14 13
12€ 131
5721 $ 6,147
43 $ 68
603 794
77E 1,28¢
60€ 602
2,02¢ 2,747
71 70
80 80
18¢ 187
2,36( 3,08(
25 31

3 3
2,001 2,127
1,34¢ 904
(14) 2
3,33¢ 3,03¢
5721 $ 6,147
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ELECTRONIC ARTS INC. AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(Unaudited)
(In millions, except per share data)
Net revenue:
Product
Service and other
Total net revenue
Cost of revenue:
Product
Service and other
Total cost of revenue
Gross profit
Operating expenses:
Research and development
Marketing and sales
General and administrative
Acquisition-related contingent consideration
Amortization of intangibles
Total operating expenses
Operating income
Interest and other income (expense), net
Income before provision for income taxes
Provision for income taxes
Net income
Net income per share:
Basic
Diluted
Number of shares used in computation:
Basic
Diluted

See accompanying Notes to Condensed Consolidategi¢tal Statements (unaudited).

Three Months Ended

June 30,
2015 2014

74z $ 757
46C 457
1,202 1,214
94 252
79 11F
17¢ 367
1,03(C 847
29€ 265
12: 13C
98 88
— )
1 3
51¢€ 48E
512 362
(©) )
50¢ 354
67 19
44z  $ 33t
1.4: $ 1.07
132 $ 1.04
311 31z
33t 322




Table of Contents

ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

(Unaudited)
(In millions)
Net income
Other comprehensive income (loss), net of tax:
Change in unrealized net gains and losses on alailar-sale securities
Change in unrealized net gains and losses on diegvastruments
Reclassification adjustment for net realized gaind losses on derivative instruments
Foreign currency translation adjustments
Total other comprehensive income (loss), net of tax

Total comprehensive income

See accompanying Notes to Condensed Consolidateddial Statements (unaudited).
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Three Months Ended

June 30,
2015
44z  $ 33t
@ —
(13) D
©) 5
1 20
(16) 24
42€¢  $ 35¢
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(Unaudited)
(In millions)
OPERATING ACTIVITIES
Net income
Adjustments to reconcile net income to net caskigea by (used in) operating activities:
Depreciation, amortization and accretion
Stock-based compensation
Acquisition-related contingent consideration
Change in assets and liabilities:
Receivables, net
Inventories
Other assets
Accounts payable
Accrued and other liabilities
Deferred income taxes, net
Deferred net revenue (online-enabled games)
Net cash provided by (used in) operating activities
INVESTING ACTIVITIES
Capital expenditures
Proceeds from maturities and sales of short-texmsiments
Purchase of short-term investments
Net cash used in investing activities
FINANCING ACTIVITIES
Proceeds from issuance of common stock
Excess tax benefit from stock-based compensation
Repurchase and retirement of common stock
Net cash used in financing activities
Effect of foreign exchange on cash and cash ecrivgl
Decrease in cash and cash equivalents
Beginning cash and cash equivalents
Ending cash and cash equivalents
Supplemental cash flow information:
Cash paid during the period for income taxes, net

Cash paid during the period for interest

See accompanying Notes to Condensed Consolidategi¢tal Statements (unaudited).
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Three Months Ended

June 30,
2015 2014
$ 44z 3 33t
49 56
45 29
— 1)
21¢ 11C
19
26 21
(16) (43)
(331 (84)
— 1
(509) (43¢)
(72) 4
(24) (27)
24¢ 15&
(365) (33%)
(140) (207)
45 5
40 12
(132 (50)
(47) (33
—_ 8
(25¢) (22¢)
2,06¢ 1,78
$ 1,81C $ 1,55¢
$ 21 % 8
$ 3 3 —
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S
(Unaudited)

(1) DESCRIPTION OF BUSINESS AND BASIS OF PRESENTATDON

We develop, market, publish and distribute gamensoe content and services that can be played bguroers on a variety of platforms,
including video game consoles (such as the Plap&tdtand 4 from Sony, and the Xbox 360 and Xbor ®am Microsoft), PCs, mobile
phones and tablets. We deliver our games and sasrtacour players across multiple platforms, throomiltiple distribution channels, and
directly (online and wirelessly). Some of our garaes based on our wholly-owned intellectual propége.g. , Battlefield, Mass Effect, Need
for Speed, Dragon Age, The Sims, SimCity, Bejeweded Plants vs. Zombies), and some of our ganvesdge content that we license from
others (e.g., FIFA, Madden NFL and Star Wars). We also pubdiell distribute games developed by third partieg.( Titanfall ). Our goal

is to develop our intellectual properties into yeaund businesses available on a range of platfo@us products and services may be
purchased through physical and online retaileegtfq@m providers such as console manufacturersjgecs of free-to-download PC games
played on the Internet, mobile carriers via strearand digital downloads, and directly through @rigur own digital distribution platform.

Our fiscal year is reported on a 52 - or 53 -weeilqul that ends on the Saturday nearest March Bdre&3ults of operations for the fiscal year
ending March 31, 2016 contains 53 weeks and endgah2, 2016. Our results of operations for tiexél year ended March 31, 2015
contained 52 weeks and ended on March 28, 2015ra3utts of operations for the three months endeé 30, 2015 contained 14 weeks and
ended on July 4, 2015 . Our results of operationshie three months ended June 30, 2014 contaibeteéks and ended on June 28, 2014.
For simplicity of disclosure, all fiscal periodsaeferred to as ending on a calendar month end.

The Condensed Consolidated Financial Statementsnatedited and reflect all adjustments (consistinly of normal recurring accruals
unless otherwise indicated) that, in the opiniomahagement, are necessary for a fair presentattitre results for the interim periods
presented. The preparation of these Condensed (atsed Financial Statements requires managemanti® estimates and assumptions
that affect the amounts reported in these Conde@sedolidated Financial Statements and accompamgtes. Actual results could differ
materially from those estimates. The results ofafpens for the current interim periods are notessarily indicative of results to be expected
for the current year or any other period.

These Condensed Consolidated Financial Statemenittdsbe read in conjunction with the Consolidatgthncial Statements and Notes
thereto included in our Annual Report on Form 1@Kthe fiscal year ended March 31, 2015, as filéth the United States Securities and
Exchange Commission (“SEC”) on May 21, 2015 .

Impact of Recently Issued Accounting Standards

In April 2015, the FASB issued ASU 2015-0Btangibles - Goodwill and Other - Internal-Use Software (Topic 350-40). The amendments of
this ASU will help entities evaluate the accountingfees paid by a customer in a cloud computimgreygement by providing guidance as to
whether an arrangement includes the sale or licehseftware. The disclosure requirements will feaive for annual periods (and interim
periods within those annual periods) ending aftecénber 15, 2015. The amendment may be adoptext pitbspectively to all arrangements
entered into or materially modified after the effee date or retrospectively. Early adoption ismigied. We expect to adopt this new stanc

in the first quarter of fiscal year 2017. We do erpect the adoption to have a material impactwrGmnsolidated Financial Statements.

In April 2015, the FASB issued ASU 2015-08terest - Imputation of Interest (Topic 835-30), which requires that debt issuarastscrelated
to a recognized debt liability be presented intthlance sheet as a direct deduction from the ceyinount of that debt liability, consistent
with debt discounts. The recognition and measureigaidance for debt issuance costs are not affdntatis ASU. The disclosure
requirements will be effective for annual periodsd interim periods within those annual periodg)ilneing after December 15, 2015, and
will require retrospective application. Early adoptis permitted. We do not expect the adoptiohawee a material impact on our
Consolidated Financial Statements.
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In May 2014, the FASB issued ASU 2014-8@yenue from Contracts with Customers (Topic 606), which requires an entity to recogntze
amount of revenue to which it expects to be ewutifter the transfer of promised goods or servicesugtomers. The ASU will replace most
existing revenue recognition guidance in U.S. GA®lien it becomes effective. The standard permitsitiecof either the retrospective or
cumulative effect transition method. The originfiéetive date for ASU 2014-09 would have required €Company to adopt beginning in its
first quarter of fiscal year 2018. In July 2015 #ASB voted to amend ASU 2014-09 by approvingexyear deferral of the effective date as
well as providing the option to early adopt theng@rd on the original effective date. Accordinglie may adopt the standard in either the
quarter of fiscal year 2018 or 2019. We are culyentaluating the timing and method of adoption #m&limpact of the new revenue standard
on our Consolidated Financial Statements and eeRitelosures.

(2) FAIR VALUE MEASUREMENTS

There are various valuation techniques used tmagtifair value, the primary one being the pric thould be received from selling an asset
or paid to transfer a liability in an orderly traction between market participants at the measuredate. When determining fair value, we
consider the principal or most advantageous mankehich we would transact and consider assumptioasmarket participants would use
when pricing the asset or liability. We measurdaierfinancial and nonfinancial assets and liabsitat fair value on a recurring and
nonrecurring basis.

Fair Value Hierarchy
The three levels of inputs that may be used to oredsir value are as follows:
* Level 1. Quoted prices in active markets for identicak#ssr liabilities

* Level 2. Observable inputs other than quoted prices irdualithin Level 1, such as quoted prices for simalssets or liabilities,
quoted prices in markets with insufficient volunrdérdrequent transactions (less active marketsinodel-derived valuations in which
all significant inputs are observable or can beéveerprincipally from or corroborated with obserl@imarket data for substantially the
full term of the assets or liabilities.

* Level 3. Unobservable inputs to the valuation methodolingy are significant to the measurement of thevaliwe of assets or
liabilities.
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Assets and Liabilities Measured at Fair Value orRecurring Basis
As of June 30, 2015 and March 31, 2015, our assetdiabilities that were measured and recordddiavalue on a recurring basis were as
follows (in millions):

Fair Value Measurements at Reporting Date Using
Quoted Prices in

Active Markets Significant
for Identical Other Significant
Financial Observable Unobservable
Instruments Inputs Inputs
As of
June 30,
2015 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
Assets
Bank and time deposits $ 174 $ 174 $ — 3 —  Cash equivalents
Money market funds 14 14 — —  Cash equivalents
Available-for-sale securities:
Short-term investments and cash
Corporate bonds 56¢ — 56¢ — equivalents
U.S. Treasury securities 21¢ 21¢ — —  Short-term investments
U.S. agency securities 191 — 191 —  Short-term investments
Short-term investments and cash
Commercial paper 11¢ — 11¢ —  equivalents
Foreign currency derivatives 9 — 9 —  Other current assets
Deferred compensation plan assgts 9 9 — —  Other assets
Total assets at fair value $ 1,302 $ 415 $ 887 $ —
Liabilities
Accrued and other current
Foreign currency derivatives 12 — 12 — liabilities
Deferred compensation plan liabiliti®s 10 10 — —  Other liabilities
Total liabilities at fair value $ 22 % 13 12 3 —
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Fair Value Measurements at Reporting Date Using
Quoted Prices in

Active Markets Significant
for Identical Other Significant
Financial Observable Unobservable
Instruments Inputs Inputs
As of
March 31,
2015 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
Assets
Bank and time deposits $ 17t $ 17t $ — 3 —  Cash equivalents
Money market funds 7 7 — —  Cash equivalents
Available-for-sale securities:
Short-term investments and cash
Corporate bonds 46¢ — 46¢ —  equivalents
U.S. Treasury securities 214 214 — —  Short-term investments
Short-term investments and cash
U.S. agency securities 18C — 18C — equivalents
Short-term investments and cash
Commercial paper 14C — 14C —  equivalents
Foreign currency derivatives 18 — 18 —  Other current assets
Deferred compensation plan assts 9 9 — —  Other assets
Total assets at fair value $ 1,211 $ 40t $ 80€ $ —
Liabilities
Accrued and other current
Foreign currency derivatives 9 — 9 — liabilities
Deferred compensation plan liabiliti®s 9 9 — —  Other liabilities
Total liabilities at fair value $ 18 3 9 3 9 $ —

(&) The Deferred Compensation Plan assets cafsiarious mutual funds. See Note 15 in our AnrReport on Form 10-K for the
fiscal year ended March 31, 2015 , for addition&bimation regarding our Deferred Compensation Plan

(3) FINANCIAL INSTRUMENTS

Cash and Cash Equivalents

As of June 30, 2015 and March 31, 2015, our cadhcash equivalents were $1,810 million and $2/88Bon , respectively. Cash
equivalents were valued at their carrying amoustthay approximate fair value due to the short nitéga of these financial instruments.

Short-Term Investments
Short-term investments consisted of the followisgfJune 30, 2015 and March 31, 2015 (in millions)

As of June 30, 2015 As of March 31, 2015
Ar?ﬁg?ttizoéd Gross Unrealized Eair Aggsljtti;éd Gross Unrealized Eair
Cost Gains Losses Value Cost Gains Losses Value
Corporate bonds $ 565 $ — 3 — $ 56E % 467 $ — 3 — $ 467
U.S. Treasury securities 21¢ — — 21¢ 214 — — 214
U.S. agency securities 191 — — 191 161 1 — 162
Commercial paper 95 — — 95 11C — — 11C
Short-term investments $ 1,06¢ $ — % — $ 106¢ $ 952 $ 1 $ — ¢ 952

We evaluate our investments for impairment quartéractors considered in the review of investmeértkide the credit quality of the issuer,
the duration that the fair value has been less tiadjusted cost basis, the severity of the impeit, the reason for the decline in value and
potential recovery period, the financial conditeomd near-term prospects of the investees, ourtitiesell and ability to hold the investment
for a period of time sufficient to allow for anytamipated

10
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recovery in market value, and any contractual témpscting the prepayment or settlement processedan our review, we did not consider
these investments to be other-than-temporarily iredaas of June 30, 2015 and March 31, 2015 .

The following table summarizes the amortized cost fair value of our short-term investments, cliésgiby stated maturity as of June 30,
2015 and March 31, 2015 (in millions):

As of June 30, 2015 As of March 31, 2015
Amortized Fair Amortized Fair
Cost Value Cost Value
Short-term investments

Due in 1 year or less $ 454 ¢ 454 % 417  $ 417
Due in 1-2 years 36¢ 36¢ 281 281
Due in 2-3 years 243 243 244 24t
Due in 3-4 years 3 3 10 10
Short-term investments $ 1,06¢ $ 1,06¢ $ 95z % 95z

(4) DERIVATIVE FINANCIAL INSTRUMENTS

The assets or liabilities associated with our aggiwe instruments and hedging activities are reetat fair value in other current assets or
accrued and other current liabilities, respectively our Condensed Consolidated Balance Sheewisdgssed below, the accounting for
gains and losses resulting from changes in fairesdepends on the use of the derivative instruiaettwvhether it is designated and qualifies
for hedge accounting.

We transact business in various foreign currerangshave significant international sales and exgedsnominated in foreign currencies,
subjecting us to foreign currency risk. We purchaseign currency forward contracts, generally withturities of 18 months or less, to
reduce the volatility of cash flows primarily reddtto forecasted revenue and expenses denomimatedain foreign currencies. Our cash
flow risks are primarily related to fluctuationstime Euro, British pound sterling, Canadian dol&wedish krona and Australian dollar. In
addition, we utilize foreign currency forward caatts to mitigate foreign exchange rate risk assediaith foreign-currency-denominated
monetary assets and liabilities, primarily intergmy receivables and payables. The foreign curréargyard contracts not designated as
hedging instruments generally have a contractual t& approximately 3 months or less and are tretesanear month-end. We do not use
foreign currency forward contracts for speculatiaaling purposes.

Cash Flow Hedging Activities

Certain of our forward contracts are designatedaqralify as cash flow hedges. The effectivenegb®fttash flow hedge contracts, including
time value, is assessed monthly using regressialysis, as well as other timing and probabilityemia. To qualify for hedge accounting
treatment, all hedging relationships are formatiguimented at the inception of the hedges and neulighly effective in offsetting changes
to future cash flows on hedged transactions. Thivatese assets or liabilities associated with badging activities are recorded at fair value
in other current assets or accrued and other duiadrilities on our Condensed Consolidated BalaBhbeets. The effective portion of gains or
losses resulting from changes in the fair valuthe§e hedges is initially reported, net of taxa @mponent of accumulated other
comprehensive income in stockholders’ equity. Tiesg amount of the effective portion of gains @sks resulting from changes in the fair
value of these hedges is subsequently reclassifiechet revenue or research and development egpeas appropriate, in the period when
the forecasted transaction is recognized in ourd@ngsed Consolidated Statements of Operationselewént that the gains or losses in
accumulated other comprehensive income are deertsslineffective, the ineffective portion of gamslosses resulting from changes in fair
value, if any, is reclassified to interest and ofheome (expense), net, in our Condensed Condelidatatements of Operations. In the event
that the underlying forecasted transactions danotr, or it becomes remote that they will occuthim the defined hedge period, the gain
losses on the related cash flow hedges are rdidasiom accumulated other comprehensive incomateyest and other income (expense),
net, in our Condensed Consolidated Statements efdiipns.

11
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Total gross notional amounts and fair values farency derivatives with cash flow hedge accountiegignation are as follows:

As of June 30, 2015 As of March 31, 2015
Fair Value Fair Value
Notional Amount Asset Liability Notional Amount Asset Liability
Forward contracts to purchase $ 70 $ — 3 3 3 10€ $ — 3 8
Forward contracts to sell $ 67¢ $ 8 $ 9 % 50¢ $ 18 $ 1

The net impact of the effective portion of gainsl &wsses from our cash flow hedging activitiesum Gondensed Consolidated Statements of
Operations for the three months ended June 30, 20d2014 was a gain of $3 million and a loss ofrfiion , respectively.

During the three months ended June 30, 2015 andl 2@# reclassified an immaterial amount of thdfawive portion of gains or losses
resulting from changes in fair value into interastl other income (expense), net.

Balance Sheet Hedging Activities

Our foreign currency forward contracts that aredesignated as hedging instruments are accounted fderivatives whereby the fair value

of the contracts are reported as other currentassaccrued and other current liabilities on @ondensed Consolidated Balance Sheets, anc
gains and losses resulting from changes in thevédire are reported in interest and other incompegese), net, in our Condensed
Consolidated Statements of Operations. The gaid$amses on these foreign currency forward corgrgenerally offset the gains and losses
in the underlying foreign-currency-denominated ntaneassets and liabilities, which are also rembiteinterest and other income (expense),
net, in our Condensed Consolidated Statements efdfipns. The fair value of our foreign currencyfard contracts was measured using

Level 2 inputs.

Total gross notional amounts and fair values farency derivatives that are not designated as hgdgstruments are accounted for as
follows:

As of June 30, 2015 As of March 31, 2015
Fair Value Fair Value
Notional Amount Asset Liability Notional Amount Asset Liability
Forward contracts to purchase $ 79 $ — 3 — 3 99 $ — 3 =
Forward contracts to sell $ 98 $ 1 $ — 8 178 % — 3 —

The effect of foreign currency forward contracts$ designated as hedging instruments in our Conde@sasolidated Statements of
Operations for the three months ended June 30, 20d2014 was immaterial, and is included in irdeamd other income (expense), net.

12




Table of Contents
(5) ACCUMULATED OTHER COMPREHENSIVE INCOME (LOSS)

The changes in accumulated other comprehensivena¢nss) by component, net of tax, for the thremtins ended June 30, 2015 and 2014
are as follows (in millions):

Unrealized Net Unrealized Net
Gains (Losses) on Gains (Losses) on Foreign Currency
Available-for-Sale Derivative Translation
Securities Instruments Adjustments Total
Balances as of March 31, 2015 $ 3 $ 21 % (16) $ 2
Other comprehensive income (loss) before reclassifins 1) (23 1 (23
Amounts reclassified from accumulated other comgmnsive
income (loss) — 3 — 3)
Net current-period other comprehensive income Yloss Q) (16) 1 (16)
Balance as of June 30, 2015 $ 4 $ 5 §% (15 $ (19
Unrealized Net Unrealized Net
Gains (Losses) on Gains (Losses) on Foreign Currency
Available-for-Sale Derivative Translation
Securities Instruments Adjustments Total
Balances as of March 31, 2014 $ 4 $ (1200 $ 51 $ 37
Other comprehensive income (loss) before reclassifins — 1) 20 19
Amounts reclassified from accumulated other comgmetve
income (loss) — 5 — 5
Net current-period other comprehensive income — 4 20 24
Balance as of June 30, 2014 $ 4 $ 6 $ 71 3 61

The effects on net income of amounts reclassifiechfaccumulated other comprehensive income (lasghé three months ended June 30,
2015 and 2014 were as follows (in millions):

Amount Reclassified From Accumulated Other
Comprehensive Income (Loss)

Three Months Ended Three Months Ended
Statement of Operations Classification June 30, 2015 June 30, 2014
Gains and losses on cash flow hedges from forwamtracts
Net revenue $ @8 $ 3
Research and development 5 2
Total amount reclassified, net of tax $ B $ 5

The net impact from our cash flow hedging actigitie our Condensed Consolidated Statements of @mesdor thethree months ended Ju
30, 2015 and 2014 was a gain of $3 million andsa taf $5 million , respectively.

(6) GOODWILL AND ACQUISITION-RELATED INTANGIBLES, N ET
The changes in the carrying amount of goodwilltfa three months ended June 30, 2015 are as fo{lowsillions):

As of Effects of Foreign As of
March 31, 2015 Activity Currency Translation June 30, 2015
Goodwill $ 2,081 $% — 3 — 3 2,081
Accumulated impairment (36¢) — — (36¢)
Total $ 1,71: % — % — 3 1,71%

Gooduwill represents the excess of the purchase prier the fair value of the underlying acquiretitaagible and intangible assets. Goodwill
is not amortized, but rather subject to at leasdrartual assessment for impairment by applyingravidue-based test.

13
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Acquisition-related intangibles consisted of thkdiwing (in millions):

As of June 30, 2015 As of March 31, 2015
Gross Acquisition- Gross Acquisition-

Carrying Accumulated Related Carrying Accumulated Related
Amount Amortization Intangibles, Net Amount Amortization Intangibles, Net
Developed and core technology $ 531 $ (450 $ 81 $ 531 $ (439 $ 92
Trade names and trademarks 13C (119 17 13C (111 19
Registered user base and other intangibles 87 (87) — 87 (87) —
Carrier contracts and related 85 (85) — 8t (85) —
Total $ 83z $ (735) $ 98 $ 83 $ (722) $ 111

Amortization of intangibles for the three monthsled June 30, 2015 and 2014 are classified in timel€@wsed Consolidated Statement of
Operations as follows (in millions):

Three Months Ended

June 30,
2015 2014
Cost of service and other $ 8 $ 10
Cost of product 4 4
Operating expenses 1 3
Total $ 13 $ 17

Acquisition-related intangible assets are amortizgidg the straighline method over the lesser of their estimateduldifes or the agreeme
terms, typically from 2 to 14 years . As of June 3015 and March 31, 2015 , the weighted-averagmairgng useful life for acquisition-
related intangible assets was approximately 2.7syasad 2.8 years , respectively.

As of June 30, 2015 , future amortization of acigjois-related intangibles that will be recordedlie Condensed Consolidated Statement of
Operations is estimated as follows (in millions):

Fiscal Year Ending March 31,

2016 (remaining nine months) $ 40
2017 32
2018 12
2019 8
2020 6
2021 —

Total $ 98

(7) ROYALTIES AND LICENSES

Our royalty expenses consist of payments to (1jergricensors, (2) independent software develgerd (3) co-publishing and distribution
affiliates. License royalties consist of paymentsdeto celebrities, professional sports organinatimovie studios and other organization:
our use of their trademarks, copyrights, personalipity rights, content and/or other intellectypabperty. Royalty payments to independent
software developers are payments for the developaféentellectual property related to our games:pgiblishing and distribution royalties
are payments made to third parties for the deliegémroducts.

Royalty-based obligations with content licensord distribution affiliates are either paid in advarand capitalized as prepaid royalties or are
accrued as incurred and subsequently paid. Thgséydased obligations are generally expenseas$b @f revenue at the greater of the
contractual rate or an effective royalty rate basedhe total projected net revenue for contradtls guaranteed minimums. Prepayments
made to thinly capitalized independent softwareettgyers and cpublishing affiliates are generally made in conimectvith the developmet

of a particular product, and therefore, we are galyesubject to development risk prior to the ese of the product. Accordingly, payments
that are due prior to completion of a product aeegally expensed to research and developmentloeetevelopment period as the services
are incurred. Payments due after completion optieduct (primarily royalty-based in nature) are eraly expensed as cost of revenue.
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Our contracts with some licensors include minimurargnteed royalty payments, which are initiallyoreled as an asset and as a liability at
the contractual amount when no performance renvaitinsthe licensor. When performance remains withltbensor, we record guarantee
payments as an asset when actually paid and abibityi when incurred, rather than recording theeasnd liability upon execution of the
contract. Royalty liabilities are classified asremt liabilities to the extent such royalty paynseate contractually due within the next 12
months.

Each quarter, we also evaluate the expected futalezation of our royalty-based assets, as wedlrgsunrecognized minimum commitments
not yet paid to determine amounts we deem unliteelye realized through product and service salag.ifapairments or losses determined
before the launch of a product are generally clthtgeesearch and development expense. Impairmehdsses determined post-launch are
charged to cost of revenue. We evaluate long-liegdlty-based assets for impairment using undistmboash flows when impairment
indicators exist. If impairment exists, then theeds are written down to fair value. Unrecognizedimum royalty-based commitments are
accounted for as executory contracts, and thereforelosses on these commitments are recognized thie underlying intellectual property
is abandonedi(e. , cease use) or the contractual rights to usentielectual property are terminated.

During the three months ended June 30, 2015 , veaatirecognize any losses or impairment chargesyaity-based commitments. During
the three months ended June 30, 2014 , we recabailtess of $122 million on a previously unrecogdificensed intellectual property
commitment. The $122 million loss relates to threniaation of certain rights we previously had te aslicensor’s intellectual property. In
addition, because the loss will be paid in instals through March 2022, our accrued loss was ctedpising the effective interest method.
We currently estimate recognizing in future peridt®ugh March 2022, approximately $27 million fbe accretion of interest expense
related to this obligation. This interest expendelve included in cost of revenue in our Conden€edisolidated Statement of Operations.

The current and long-term portions of prepaid rogaland minimum guaranteed royalty-related assetkided in other current assets and
other assets, consisted of (in millions):

As of As of
June 30, 2015 March 31, 2015
Other current assets $ 78 $ 70
Other assets 55 59
Royalty-related assets $ 13z $ 12¢

At any given time, depending on the timing of oayments to our co-publishing and/or distributiofiliates, content licensors, and/or
independent software developers, we classify aogg®ized unpaid royalty amounts due to these [gaaseaccrued liabilities. The current and
long-term portions of accrued royalties, includedccrued and other current liabilities and otrahilities, consisted of (in millions):

As of As of
June 30, 2015 March 31, 2015
Accrued royalties $ 10¢ $ 11¢
Other liabilities 134 131
Royalty-related liabilities $ 242 $ 25C

As of June 30, 2015 , we were committed to pay@pprately $1,542 million to content licensors, ipdadent software developers, and co-
publishing and/or distribution affiliates, but pemihance remained with the counterpartye(, delivery of the product or content or other
factors) and such commitments were therefore ruairded in our Condensed Consolidated FinanciakBtants. See Note 11 for further
information on our developer and licensor committaen
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(8) BALANCE SHEET DETAILS

Inventories
Inventories as of June 30, 2015 and March 31, 20bSisted of (in millions):

As of As of
June 30, 2015 March 31, 2015
Finished goods $ 32 % 35
Raw materials and work in process 2 1
Inventories $ 34 3% 36
Property and Equipment, Net
Property and equipment, net, as of June 30, 20d%kmnch 31, 2015 consisted of (in millions):
As of As of
June 30, 2015 March 31, 2015
Computer, equipment and software $ 651 $ 65&
Buildings 31t 31t
Leasehold improvements 12¢ 12¢€
Office equipment, furniture and fixtures 65 64
Land 62 62
Warehouse, equipment and other 9 9
Construction in progress 7 7
1,237 1,23¢
Less: accumulated depreciation (799 (779
Property and equipment, net $ 444 % 45¢

During the three months ended June 30, 2015 andl 2@dpreciation expense associated with propedyeguipment was $30 million and
$31 million , respectively.

Accrued and Other Current Liabilities

Accrued and other current liabilities as of JuneZL5 and March 31, 2015 consisted of (in milljons

As of As of
June 30, 2015 March 31, 2015
Other accrued expenses $ 231 % 29¢
Accrued compensation and benefits 17¢ 263
Accrued royalties 10¢ 11¢
Deferred net revenue (other) 85 114
Accrued and other current liabilities $ 603 $ 794

Deferred net revenue (other) includes the defefralbscription revenue, deferrals related to awitZerland distribution business, advertis
revenue, licensing arrangements, and other reviemwehich revenue recognition criteria has not besst.

Deferred Net Revenue (Online-Enabled Games)

Deferred net revenue (online-enabled games) was &iilfion and $1,283 million as of June 30, 2018 afarch 31, 2015 , respectively.
Deferred net revenue (online-enabled games) géynénaludes the unrecognized revenue from bundédessof online-enabled games for
which we do not have vendor-specific objective ewick of fair value (“VSOE”) for the obligation toqvide unspecified updates. We
recognize revenue from the sale of online-enabedas for which we do not have VSOE for the unspetifipdates on a straight-line basis,
generally over an estimated nine-month period begmmin the month after shipment for physical gas@sl through retail and an estimated
six-month period for digitally-distributed gamesowever, we expense the cost of revenue relatdiegettransactions during the period in
which the product is delivered (rather than onfemled basis).
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(9) INCOME TAXES

We estimate our annual effective tax rate at thieafreach quarterly period, and we record the feeceof certain discrete items, which are
unusual or occur infrequently, in the interim pdrin which they occur, including changes in judgtredmout deferred tax valuation
allowances. In addition, jurisdictions with a pratjed loss for the year, jurisdictions with a yeasdate loss where no tax benefit can be
recognized, and jurisdictions where we are unabkstimate an annual effective tax rate are exdididen the estimated annual effective tax
rate. The impact of such an exclusion could raaudt higher or lower effective tax rate during atigalar quarter depending on the mix and
timing of actual earnings versus annual projections

We recognize deferred tax assets and liabilitiedéth the expected impact of differences betwaerfinancial statement amount and the tax
basis of assets and liabilities and for the expkfttaure tax benefit to be derived from tax losaed tax credit carryforwards. We record a
valuation allowance against deferred tax assetsithie considered more likely than not that allbgportion of our deferred tax assets will not
be realized. In making this determination, we &quired to give significant weight to evidence ttah be objectively verified. It is generally
difficult to conclude that a valuation allowancenit needed when there is significant negativeendd, such as cumulative losses in recent
years. Forecasts of future taxable income are dersil to be less objective than past results. Térerecumulative losses weigh heavily in
overall assessment.

In addition to considering forecasts of future tarancome, we are also required to evaluate amahtify other possible sources of taxable
income in order to assess the realization of oferded tax assets, namely the reversal of exigtefgrred tax liabilities, the carry back of
losses and credits as allowed under current taxdad the implementation of tax planning stratediesluating and quantifying these
amounts involves significant judgments. Each soofdacome must be evaluated based on all posithgenegative evidence; this evaluation
involves assumptions about future activity. Certaxable temporary differences that are not expetteeverse during the carry forward
periods permitted by tax law cannot be considegsea source of future taxable income that may béadta to realize the benefit of deferred
tax assets.

In fiscal year 2015, we reported U.S. pre-tax inepgompared to pre-tax losses in each of the éagirsfiscal years. We have not yet been
able to establish a sustained level of profitapilitthe U.S. or other sufficient significant pdsit evidence to conclude that our U.S. deferred
tax assets are more likely than not to be realiZbdrefore, we continue to maintain a valuationwénce against most of our U.S. deferred
tax assets. It is reasonably possible that in ffigear 2016 we will establish a sustained leveprafiitability in the U.S. As a result, it is
possible that a significant portion of the $539limnl valuation allowance recorded against our d&Serred tax assets at March 31, 2015
could be reversed by the end of fiscal year 2016.

The provision for income taxes reported for the¢hmonths ended June 30, 2015 is based on ouctawjennual effective tax rate for fiscal
year2016 , and also includes certain discrete itemsrdaal during the period. Our effective tax ratetfar three months ended June 30, 2015
was a tax expense of 13.2 percent as compared fefcent for the same period of fiscal year 20Ibe effective tax rate for the three
months ended June 30, 2015 and 2014 was reduced, a@mpared to the statutory rate of 35.0 percbythe utilization of U.S. deferred t
assets which were subject to a valuation allowameknon-U.S. profits subject to a reduced or z&xaate. Conversely, the effective tax rate
was increased due to a discrete expense of $4@méhd $12 million recorded in the three monthdezhJune 30, 2015 and 2014,
respectively, for excess tax benefits from stockellacompensation deductions allocated directlphtributed capital. The effective tax rate
for the three months ended June 30, 2015 differs the same period in fiscal year 2015 primarilg thuthe increase in the discrete expense
for excess tax benefits from stock-based compeansdtiductions.

During the three months ended June 30, 2015 , eerded a net increase of $6 million in gross ungeced tax benefits. The total gross
unrecognized tax benefits as of June 30, 201568 $#llion . A portion of our unrecognized tax bétewill affect our effective tax rate if
they are recognized upon favorable resolution efuthcertain tax positions. As of June 30, 2015edbgnized, approximately $58 million of
the unrecognized tax benefits would affect ourafée tax rate and approximately $202 million worddult in adjustments to deferred tax
assets with corresponding adjustments to the vialuatiowance.

During the three months ended June 30, 2015 , earded a net increase of $1 million for accruednest and penalties related to tax
positions taken on our tax returns. As of June2B@5 , the combined amount of accrued interespandilties related to uncertain tax
positions included in income tax obligations on @andensed Consolidated Balance Sheet was apprizkyn$d. 7 million .

We file income tax returns in the United States|uding various state and local jurisdictions. Gubsidiaries file tax returns in various
foreign jurisdictions, including Canada, Francerr@any, Switzerland and the United Kingdom. The IRBurrently examining our returns
for fiscal years 2009 through 2011, and we remabjext to income tax examination by the IRS focdisyears after 2011.
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We are also currently under income tax examindtigdhe United Kingdom for fiscal years 2010 thro#fi13, and in Germany for fiscal
years 2008 through 2012. We remain subject to irctam examination for several other jurisdictiomsliiding in France for fiscal years af
2011, in Germany for fiscal years after 2012, im thited Kingdom for fiscal years after 2013, amCanada and Switzerland for fiscal years
after 2007.

The timing of the resolution of income tax examioas is highly uncertain, and the amounts ultimagelid, if any, upon resolution of the
issues raised by the taxing authorities may diffaterially from the amounts accrued for each y&linough potential resolution of uncertain
tax positions involve multiple tax periods and gdlictions, it is reasonably possible that a reductif up to $9 million of unrecognized tax
benefits may occur within the next 12 months, somehich, depending on the nature of the settleroemixpiration of statutes of limitations,
may affect the Company’s income tax provision dretéfore benefit the resulting effective tax ratee actual amount could vary
significantly depending on the ultimate timing arature of any settlements.

(10) FINANCING ARRANGEMENT

0.75% Convertible Senior Notes Due 2016

In July 2011 , we issued $632.5 million aggregategipal amount of 0.75% Convertible Senior Notas @016 (the “Notes”). The Notes are
senior unsecured obligations which pay interestaenually in arrears at a rate of 0.75% per annardanuary 15 and July 15 of each year,
beginning on January 15, 2012 and will mature dy I8, 2016 , unless purchased earlier or convertedcordance with their terms prior to
such date. The Notes are senior in right of payrteahny unsecured indebtedness that is expresstydinated in right of payment to the
Notes.

Following certain corporate events described initldenture governing the notes (the “Indentureg thccur prior to the maturity date, the
conversion rate as discussed below will be inciémea holder who elects to convert its Notesdnrection with such corporate event in
certain circumstances. If we undergo a “fundamestiahge,” as defined in the Indenture, subjecettain conditions, holders may require us
to purchase for cash all or any portion of theitééo The fundamental change purchase price willdflepercent of the principal amount of
Notes to be purchased plus any accrued and unpuaiet$t up to but excluding the fundamental changehase datt

The Indenture contains customary terms and covenantiuding that upon certain events of defauttusdng and continuing, either the
trustee or the holders of at least 25 percentimcijral amount of the outstanding Notes may decl@@ percent of the principal and accrued
and unpaid interest on all the Notes to be duepaydble.

We separately account for the liability and eqeitynponents of the Notes. The initial carrying antafrthe equity component representing
the conversion option is equal to the fair valu¢hef Convertible Note Hedge, as described belovigtwis a substantially identical instrument
and was purchased on the same day as the Note&ififlecarrying amount of the liability componemas determined by deducting the fair
value of the equity component from the par valuthefNotes as a whole, and represents the faiewala similar liability that does not have
an associated convertible feature. A liability 2% million as of the initial date of issuance wasognized for the principal amount of the
Notes representing the present value of the I' cash flows using a discount rate of 4.54 percdiite excess of the principal amount of the
liability component over its carrying amount is atimed to interest expense over the term of theeBlasing the effective interest method.
equity component on the date of issuance was $ilidrm

In accounting for $15 million of issuance costsdpai July 2011 related to the Notes issuance, Veeated $13 million to the liability
component and $2 million to the equity componembOissuance costs attributable to the liabilittnponent are being amortized to interest
expense over the term of the Notes, and issuarsts atiributable to the equity component were detti¢h the equity component in
additional paid-in capital.

The Notes are convertible into cash and sharesrof@mmon stock based on an initial conversionealu31.5075 shares of our common
stock per $1,000 principal amount of Notes (eq@mato an initial conversion price of approximat®81.74 per share). Upon conversion of
the Notes, holders will receive cash up to thegipi@al amount of each Note, and any excess convevsitue will be delivered in shares of our
common stock. Prior to April 15, 2016 , the Notes eonvertible only if (1) the last reported salie@ of the common stock for at least 20
trading days (whether or not consecutive) durirgpriod of 30 consecutive trading days endinghenidst trading day of the immediately
preceding fiscal quarter is greater than or equaB0 percent of the conversion price ( $41.26spare) on each applicable trading day (the
“Sales Price Condition”); (2) during the five busss day period after any ten consecutive tradiggpdeaod in which the trading price per
$1,000 principal amount of notes falls below 98cpet of the last reported sale price of our comstonk multiplied by the conversion rate
on each trading day; or (3) specified corporatesaations, including a change in control, occur.oDafter
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April 15, 2016 , a holder may convert any of itstéoat any time prior to the close of businesshersecond scheduled trading day
immediately preceding the maturity date. The cosieerrate is subject to customary anti-dilutionustinents (for example, certain dividend
distributions or tender or exchange offer of ounawon stock), but will not be adjusted for any aecrand unpaid interest. The Notes are not
redeemable prior to maturity except for specifiechorate transactions and events of default, arglnking fund is provided for the Notes.
The Notes do not contain any financial covenants.

During the fiscal quarter ended June 30, 2015 Stides Price Condition was met. As a result, thieedlare convertible at the option of the
holder through October 3, 2015, and the carryirgevaf the Notes continued to be classified asreeoti liability and the excess of the
principal amount over the carrying value of the @sotontinued to be classified in temporary equitthe Consolidated Balance Sheets as of
June 30, 2015 . The determination of whether otm®Notes are convertible is performed on a qdgrbasis.

Upon conversion of any Notes, we will deliver caghto the principal amount of the Notes and anyesgconversion value will be delivered
in shares of our common stock. As of June 30, 2@&Hares issued upon conversion of the Notes watienal. Based on the closing price of
our common stock of $67.80 at the end of the quarided June 30, 2015 , the if-converted valueuoNmtes in aggregate exceeded their
principal amount by $718 million . Subsequent ® duarter ended June 30, 2015 and through Augu&01®, approximately $170 million
principal value of the Notes were converted by bddhereof. The settlement of these conversioh®ugur during the quarter ended
September 30, 2015, and upon settlement, theserisaldll receive approximately $170 million in bagnd a number of shares of our
common stock equal in value to the excess conversitue. Based on the closing stock price of ounrmon stock of $67.80 at the end of the
quarter ended June 30, 2015 , approximately 3aniihares of our common stock would be issuabtemnwerting holders.

The carrying and fair values of the Notes are e\ (in millions):

As of As of
June 30, 2015 March 31, 2015
Principal amount of Notes $ 63z $ 63¢
Unamortized debt discount of the liability componen (25) (31
Net carrying value of Notes $ 60€ $ 602
Fair value of Notes $ 1,342 $ 1,15¢

The fair value of the Notes is classified as Leédelithin the fair value hierarchy. As of June 3018 , the remaining life of the Notes is
approximately 1 year .

Convertible Note Hedge and Warrants Issuance

In July 2011, we entered into privately negotiatedvertible note hedge transactions (the “Conviertitote Hedge”) with certain
counterparties to reduce the potential dilutiorhwéspect to our common stock upon conversionef\btes. We paid $107 million for the
Convertible Note Hedge, which was recorded as aityetfansaction. The Convertible Note Hedge, stibie customary anti-dilution
adjustments, provides us with the option to acquirea net settlement basis, approximately 19.8amishares of our common stock equal to
the number of shares of our common stock that natip underlie the Notes at a strike price of $&1,.Which corresponds to the conversion
price of the Notes. As of June 30, 2015 , we resgbvy minimal number of shares under the Converilloe Hedge. Subsequent to June 30,
2015, we expect to receive a number of sharesruhdeConvertible Note Hedge substantially equahtonumber of shares of common stock
to be issued in connection with any conversionthefNotes.

Separately, in July 2011 we also entered into pelyanegotiated warrant transactions with certaarterparties whereby we sold to
independent third parties warrants (the “Warrants’acquire, subject to customary anti-dilutionuastinents that are substantially the same as
the anti-dilution provisions contained in the Notag to 19.9 million shares of our common stocki¢hhs also equal to the number of shares
of our common stock that notionally underlie thet@d), with a strike price of $41.14 . The Warramdald have a dilutive effect with respect

to our common stock to the extent that the markieeper share of our common stock exceeds $4 Xt prior to the expiration date of the
Warrants. The Warrants are exercisable for a pexidd trading days commencing on October 17, 2Bié received proceeds $65 million
from the sale of the Warrants.
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Effect of conversion on earning per share (“EPS")

The Notes have no impact on diluted EPS for penwlaisre the average quarterly price of our commoaoksis below the conversion price of
$31.74 per share. Prior to conversion, we willudd the effect of the additional shares that maigsged if our common stock price exceeds
$31.74 per share using the treasury stock metfitite laverage price of our common stock exceedsl@4ier share for a quarterly period,
will also include the effect of the additional poti@l shares that may be issued related to the Alitarusing the treasury stock method. Pri
conversion, the Convertible Note Hedge is not atersid for purposes of the EPS calculation, adfiéstewould be anti-dilutive. Upon
conversion, the Convertible Note Hedge is expetiaiffset the dilutive effect of the Notes when heck price is above $31.74 per share.
See Note 13 for additional information related tw BPS.

Credit Facility

On March 19, 2015, we entered into a $500 milBenior unsecured revolving credit facility (“CreBacility”) with a syndicate of banks. T
credit facility terminates on March 19, 2028nd contains an option to arrange with existerglers and/or new lenders for them to provid
to an aggregate of $250 million in additional conmants for revolving loans. Proceeds of loans madker the credit facility may be used
for general corporate purposes.

The loans bear interest, at our option, at the bateeplus an applicable spread or an adjusted RB&e plus an applicable spread, in each
case with such spread being determined based artbasolidated leverage ratio for the precedingafismarter. We are also obligated to pay
other customary fees for a credit facility of thize and type. Interest is due and payable in @razarterly for loans bearing interest at the
base rate and at the end of an interest periogt @ach three month interval in the case of loatts iwterest periods greater than three mot

in the case of loans bearing interest at the agtjustBOR rate. Principal, together with all accrgl unpaid interest, is due and payable on
March 19, 2020 .

The credit agreement contains customary affirmaive negative covenants, including covenants iimdt dr restrict our ability to, among
other things, incur subsidiary indebtedness, drans, dispose of all or substantially all asseis pay dividends or make distributions, in e
case subject to customary exceptions for a cradilitly of this size and type. We are also requiedaintain compliance with a capitalizat
ratio and maintain a minimum level of total liquidi

The credit agreement contains customary eventsfaiitt, including among others, non-payment degaglbvenant defaults, cross-defaults to
material indebtedness, bankruptcy and insolvenéyults, material judgment of defaults and a chasfgeontrol default, in each case, subject
to customary exceptions for a credit facility oftkize and type. The occurrence of an event audie€ould result in the acceleration of the
obligations under the credit facility, an obligatiby any guarantors to repay the obligations ihgnt an increase in the applicable interest
rate.

As of June 30, 2015 , no amounts were outstandidgthe Credit Facility. $2 million of debt issuea costs that were paid in connection
with obtaining this credit facility are being anmieetd to interest expense over the 5 -year terrhefredit Facility.

The following table summarizes our interest expessegnized for the three months ended June 3@ 20d 2014 that is included in interest
and other income (expense), net on our Condensedolidated Statements of Operations (in millions):

Three Months Ended

June 30,
2015 2014
Amortization of debt discount $ 6) $ (5)
Amortization of debt issuance costs QD QD
Coupon interest expense D (@D}
Other interest expense — Q)
Total interest expense $ 8) $ (8)

(11) COMMITMENTS AND CONTINGENCIES
Lease Commitments

As of June 30, 2015 , we leased certain facilifies)iture and equipment under non-cancelable dipgréease agreements. We were required
to pay property taxes, insurance and normal maamtes costs for certain of these facilities andiangeases over the base year of these
expenses on the remainder of our facilities.
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Development, Celebrity, League and Content Licend&syments and Commitments

The products we produce in our studios are designdccreated by our employee designers, artidtsya®@ programmers and by non-
employee software developers (“independent artmtsthird-party developers”). We typically advandevelopment funds to the independent
artists and third-party developers during developinoé our games, usually in installment paymentslenapon the completion of specified
development milestones. Contractually, these paysrae generally considered advances against sudrsegpyalties on the sales of the
products. These terms are set forth in written @gents entered into with the independent artisdstlaind-party developers.

In addition, we have certain celebrity, league ematent license contracts that contain minimum guoige payments and marketing
commitments that may not be dependent on any dalies. Celebrities and organizations with whomhaee contracts include, but are not
limited to: FIFA (Fédération Internationale de Hmait Association), FIFPRO Foundation, FAPL (FootBedsociation Premier League
Limited), and DFL Deutsche Fuf3ball Liga GmbH (GemnSccer League) (professional soccer); Dr. Ing.f. Porsche AG, Ferrari S.p.A.
(Need For Speed and Real Racing games); NatiorsideBaall Association (professional basketball); PBAUR (professional golf); Nation
Hockey League and NHL Players’ Association (prafasal hockey); National Football League PropertRISAYERS Inc., and Red Bear Inc.
(professional football); Zuffa, LLC (Ultimate Fighg Championship); ESPN (content in EA SPORTS gantéssbro, Inc. (certain of
Hasbro’s board game intellectual properties); Dysiméeractive (Star Wars); Fox Digital Entertainménc. (The Simpsons); and Universal
Studios Inc. (Minions). These developer and coriteahse commitments represent the sum of (1) sk payments due under non-royalty-
bearing licenses and services agreements andg@)itimum guaranteed payments and advances agayadties due under royalty-bearing
licenses and services agreements, the majorityhafhware conditional upon performance by the capatey. These minimum guarantee
payments and any related marketing commitmentsaheded in the table below.

The following table summarizes our minimum contwatobligations as of June 30, 2015 (in millions):

Fiscal Years Ending March 31,

2016
(Remaining
Total nine mos.) 2017 2018 2019 2020 2021 Thereafter
Unrecognized commitments
Developer/licensor commitments $ 154: $ 16z $ 23: % 28C % 23: % 20 % 184 $ 241
Marketing commitments 341 37 63 48 48 48 49 48
Operating leases 192 30 34 26 22 19 15 46
0.75% Convertible Senior Notes due
2016 interesf’ 5 3 2 — — — — —
Other purchase obligations 42 25 13 2 1 1 — —
Total unrecognized commitments 2,12 257 34t 35€ 304 271 24¢ 33t
Recognized commitments
0.75% Convertible Senior Notes due
2016 principal® 632 632 — — — — — —
Licensing and lease obligatiofts 165 16 22 23 24 25 26 27
Total recognized commitments 79¢ 64¢ 22 23 24 25 26 27
Total commitments $ 291¢ % 90€ $ 367 $ 37¢ % 328 $ 30z $ 274 $ 362

(&) We will be obligated to pay the $632.5 milliprincipal amount of the Notes in cash and any xcenversion value in shares of our
common stock upon redemption of the Notes at ntgtari July 15, 2016 , or upon earlier conversioariby the quarter ended
June 30, 2015the Sales Price Condition was met and as a rékaliNotes are currently convertible at the optibthe holder thouc
October 3, 2015. Subsequent to quarter end andghrAugust 10, 2015, the Company received conversidices representing
approximately $170 million principal of the Not&ee Note 10 for additional information regarding Notes.

(b) Lease commitments have not been reduced fooapnately $3 million due in the future from thipdrties under non-cancelable sub-
leases. See Note 7 for additional information réigar recognized obligations from our licensing-tethcommitments.

The unrecognized amounts represented in the thbkeaeflect our minimum cash obligations for teepective fiscal years, but do not
necessarily represent the periods in which thelheilrecognized and expensed in our Condensed Gadeitsal
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Financial Statements. In addition, the amountséntable above are presented based on the datesitdunts are contractually due as of
June 30, 2015 ; however, certain payment obligatioay be accelerated depending on the performdrmg& operating results. Up to $32
million of the unrecognized amounts in the tablevabmay be payable, at the licensor’s electioshiares of our common stock, subject to a
$10 million maximum during any fiscal year. The rhenof shares to be issued will be based on faiketaalue at the time of issuance.

In addition to what is included in the table aboa® of June 30, 2015 , we had a liability for unggized tax benefits and an accrual for the
payment of related interest totaling $69 milliasf which we are unable to make a reasonably reliabtimate of when cash settlement with a
taxing authority will occur.

Legal Proceedings

We are a defendant in several actions that allegenisappropriated the likenesses of various coliegketes in certain of our college-themed
sports games. In September 2013, we reached asnagné to settle all actions brought by collegeadéid against us. We recognized a $30
million accrual during the three months ended Saptr 30, 2013 associated with the settlement. @teSeer 3, 2014, the United States
District Court for the Northern District of Califoia granted preliminary approval of the settlemant on July 16, 2015, a hearing was
conducted regarding final approval of the settletnen

On July 29, 2010, Michael Davis, a former NFL rurtqnback, filed a putative class action in the UWhiates District Court for the Northern
District of California against the Company, allegihat certain past versionsiadden NFL included the images of certain retired NFL
players without their permission. In March 2012 thal court denied the Company’s request to disrttie complaint on First Amendment
grounds. In January 2015, that trial court decisias affirmed by the Ninth Circuit Court of Appealsd the case was remanded back to the
district court. The Company intends to seek furtarrt review.

On December 17, 2013, a purported shareholder atigm lawsuit was filed in the United States BistCourt for the Northern District of
California against the Company and certain of fft&ers by an individual purporting to represerdlass of purchasers of EA common stock.
A second purported shareholder class action lavadlejing substantially similar claims was subsenjyefiled in the same court. These
lawsuits were consolidated into one action. Theslstg, which assert claims under Section 10(b)20{d) of the Securities Exchange Act of
1934, alleged, among other things, that the Companlycertain of its officers issued materially éagsd misleading statements regarding the
rollout of the Company’'8attlefield 4 game. We filed a motion seeking dismissal of a@lrmak on January 15, 2015 and on April 30, 2015, the
court granted our motion to dismiss with prejudice.

We are also subject to claims and litigation agsimthe ordinary course of business. We do naebelthat any liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would haveaterial adverse effect on our Condensed
Consolidated Financial Statements.

(12) STOCK-BASED COMPENSATION
Valuation Assumptions

We estimate the fair value of stock-based paymeatds on the date of grant. We recognize compeansatists for stock-based payment
awards to employees based on the grant-date faie waer the service period for which such awardsexpected to vest. For awards with
only service conditions that have a graded vestaigdule, we recognize compensation costs onighdttane basis over the requisite service
period for the entire award.

The determination of the fair value of market-basedricted stock units, stock options and ESRFfixted by assumptions regarding
subjective and complex variables. Generally, osuamtions are based on historical information anigjjnent is required to determine if
historical trends may be indicators of future ontes. We determine the fair value of our stock-basganent awards as follows:

* Redtricted Stock Units, Restricted Sock, and Performance-Based Restricted Sock Units. The fair value of restricted stock units,
restricted stock, and performance-based restrattak units (other than market-based restricteckstaits) is determined based on
the quoted market price of our common stock ordtte of grant. Performance-based restricted stoitk include grants made in
connection with certain acquisitions.

» Market-Based Restricted Stock Units. Market-based restricted stock units consist ahtg of performancbased restricted stock ur
to certain members of executive management thatceesingent upon the achievement of pre-determmatket and service
conditions (referred to herein as “market-basettiotsd stock units”). The fair value of our marbetsed restricted stock units is
determined using a Monte-Carlo simulation modely Essumptions for
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the Monte-Carlo simulation model are the risk-fiterest rate, expected volatility, expected dindie and correlation coefficient.

e Sock Options and Employee Stock Purchase Plan . The fair value of stock options and stock purehdghts granted pursuant to our
equity incentive plans and our 2000 Employee Sfichase Plan (‘ESPP”), respectively, is determirsédg the Black-Scholes
valuation model based on the multiple-award vatuatethod. Key assumptions of the Black-Scholesatain model are the risk-
free interest rate, expected volatility, expecterthtand expected dividends. The rigke interest rate is based on U.S. Treasury y
in effect at the time of grant for the expectednt@f the option. Expected volatility is based oroanbination of historical stock price
volatility and implied volatility of publicly-trade options on our common stock. Expected term isrd@hed based on historical
exercise behavior, post-vesting termination pasteoptions outstanding and future expected exebzbavior.

There were no ESPP shares issued during the thoethsended June 30, 2015 and 2014 . There wensignificant number of stock
options granted during the three months ended 3002015 .

The estimated assumptions used in the Black-Sckalestion model to value our stock option grangsevas follows:

Three Months Ended

June 30,
2014
Risk-free interest rate 1.1-1.8%
Expected volatility 37 -40%
Weighted-average volatility 38%
Expected term 4.5 year
Expected dividends None

The estimated assumptions used in the Monte-Camlolation model to value our market-based resttic®ck units were as follows:

Three Months Ended

June 30,
2015 2014
Risk-free interest rate 1.C% 0.2%
Expected volatility 14 -50% 16 - 79%
Weighted-average volatility 26% 30%
Expected dividends None None

Stock-Based Compensation Expense

Employee stock-based compensation expense recogiizing the three months ended June 30, 2015 @il ®as calculated based on
awards ultimately expected to vest and has bearceetifor estimated forfeitures. In subsequent psrid actual forfeitures differ from those
estimates, an adjustment to stock-based compensatfiense will be recognized at that time.

The following table summarizes stock-based comparsaxpense resulting from stock options, restdaitock, restricted stock units,
performance-based restricted stock units, markegdbaestricted stock units, and the ESPP includedii Condensed Consolidated
Statements of Operations (in millions):

Three Months Ended

June 30,
2015 2014
Research and development $ 26 $ 16
Marketing and sales 5 4
General and administrative 14 9
Stock-based compensation expense $ 45 3 29

During the three months ended June 30, 2015 andl 2@ did not recognize any benefit from incomestarelated to our stock-based
compensation expense.
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As of June 30, 2015, our total unrecognized corsgion cost related to stock options was $14 mildad is expected to be recognized over
a weighted-average service period of 2.0 yearsofAlsine 30, 2015 , our total unrecognized comp@rsaost related to restricted stock and
restricted stock units (collectively referred to"esstricted stock rights”) was $345 million andeispected to be recognized over a weighted-
average service period of 1.8 years . Of the $3dlHmof unrecognized compensation cost, $41 wiilrelates to market-based restricted
stock units.

During the three months ended June 30, 2015 ardl 2@ recognized $40 million and $12 million ,pestively, of excess tax benefit from
stock-based compensation deductions; this amouwaparted in the financing activities on our Corgksh Consolidated Statement of Cash
Flows.

Stock Options
The following table summarizes our stock optioritst for the three months ended June 30, 2015 :

Weighted-
Average
Weighted- Remaining Aggregate
Options Average Contractual Intrinsic Value
(in thousands) Exercise Prices  Term (in years) (in millions)
Outstanding as of March 31, 2015 492( $ 37.44
Granted 2 59.3:
Exercised (98E) 45.7¢
Forfeited, cancelled or expired (49 35.41
Outstanding as of June 30, 2015 3,88¢ $ 35.3¢ 584 $ 12¢€
Vested and expected to vest 3,64¢ $ 35.61 565 $ 117
Exercisable as of June 30, 2015 2,45¢ ¢ 37.5¢ 418 $ 74

The aggregate intrinsic value represents the pogatax intrinsic value based on our closing stog&e as of June 30, 2015 , which would
have been received by the option holders had @lbition holders exercised their options as of da#. The weighted-average grant date fair
values of stock options granted during three moatited June 30, 2014 was $12.00e issue new common stock from our authorizedes
upon the exercise of stock options.

Restricted Stock Rights

The following table summarizes our restricted stoghts activity, excluding performance-based iettd stock unit activity which is
discussed below, for the three months ended Jun203G :

Restricted Weighted-
Stock Rights Average Grant
(in thousands) Date Fair Values
Balance as of March 31, 2015 10,85 $ 26.2(
Granted 2,171 62.6¢
Vested (4,719 20.5¢
Forfeited or cancelled (36¢) 29.9¢
Balance as of June 30, 2015 7,950 ¢ 39.3¢

The weighted-average grant date fair values ofiotsd stock rights granted during the three moetided June 30, 2015 and 2014 were
$62.64 and $35.49 , respectively.
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Market-Based Restricted Stock Units

Our market-based restricted stock units vest cgatihupon the achievement of pre-determined mameiservice conditions. If these market
conditions are not met but service conditions agg the markebased restricted stock units will not vest; howeaely compensation exper
we have recognized to date will not be reversee. lmber of shares of common stock to be receit/edsding will range from zero percent
to 200 percent of the target number of market-basstiicted stock units based on our total stoakdroteturn (“TSR”) relative to the
performance of companies in the NASDAQ-100 Indexefach measurement period, generally over a one{yeayear cumulative and three-
year cumulative period. In the table below, we pré¢shares granted 100 percent of target of the number of market-basstticted stock
units that may potentially vest. The maximum numifesommon shares that could vest is approximdisdymillion for market-based
restricted stock units granted during the threetimended June 30, 2015 . As of June 30, 2015mé&xémum number of shares that could
vest is approximately 1.3 million for market-basesdtricted stock units outstanding.

The following table summarizes our market-basettiotsd stock unit activity for the three monthsled June 30, 2015 :

Market-Based

Restricted Stock Weighted-

Units Average Grant

(in thousands) Date Fair Value
Balance as of March 31, 2015 66 $ 31.8:¢
Granted 39t 79.81
Vested (742) 25.71
Vested above target 371 25.71
Forfeited or cancelled (45) 34.8¢
Balance as of June 30, 2015 64z g 69.57

Stock Repurchase Program

In May 2014, a special committee of our Board afebiors, on behalf of the full Board of Directoasithorized a two-year program to
repurchase up to $750 million of our common st@&ikce inception, we repurchased approximately 9libmshares for approximately $394
million under this program.

In May 2015, our Board of Directors authorized avigogram to repurchase up to $1 billiohour common stock. This new stock repurck
program, which expires on May 31, 2017, supersaddseplaces the stock repurchase authorizatiomeggin May 2014. Under this
program, we may purchase stock in the open markiétrough privately-negotiated transactions in adaace with applicable securities laws,
including pursuant to pre-arranged stock tradiraggl The timing and actual amount of the stocknaases will depend on several factors
including price, capital availability, regulatorgquirements, alternative investment opportunities@her market conditions. We are not
obligated to repurchase any specific number ofeshander this program and it may be modified, sudpe or discontinued at any time.

During the three months ended June 30, 2015 , jecbased approximately 2.2 million shares for apipnately $132 million . We continue
to actively repurchase shares.

The following table summarizes total shares repasel during the three months ended June 30, 2@ILBCH :

May 2014 Program May 2015 Program Total
(in millions) Shares Amount Shares Amount Share Amount
Three Months Ended June 30, 2015 1 3 57 1 3 75 2 % 132
Three Months Ended June 30, 2014 1 3 50 — — 1 3 50
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(13) NET INCOME PER SHARE

The following table summarizes the computationbadic earnings per share (“Basic EPS”) and diletdings per share (“Diluted EPS”).
Basic EPS is computed as net income divided bwgighted-average number of common shares outstgfidtiihe period. Diluted EPS
reflects the potential dilution that could occwrfr common shares issuable through stock-based emagien plans including stock options,
restricted stock, restricted stock units, commaoelsthrough our ESPP, warrants, and other conversigcurities using the treasury stock
method.

Three Months Ended June 30,

(In millions, except per share amounts) 2015 2014

Net income $ 44z % 33t

Shares used to compute net income per share:
Weighted-average common stock outstanding — basic 311 313
Dilutive potential common shares related to stogkra plans and from assumed exercise of stock
options 8 8
Dilutive potential common shares related to theddot 10 1
Dilutive potential common shares related to the Nafatis 6 —
Weighted-average common stock outstanding — diluted 33t 322
Net income per share:
Basic $ 14z $ 1.07
Diluted $ 132 $ 1.04

For the three months ended June 30, 2015 and 28jitibns to purchase, restricted stock units astticted stock to be released were
immaterial and 4 million shares, respectively, ammide excluded from the treasury stock method coatjmut of diluted shares as their
inclusion would have had an antidilutive effect.

For the three months ended June 30, 2014 , padtgrdilutive shares of common stock related to @arrants, which have a conversion price
of $41.14per share, were excluded from the computation bftéd EPS as their inclusion would have had arddative effect resulting fron
the conversion price. The associated Convertiblie Redge was excluded from the computation of eldighares as the impact is always
considered antidilutive. See Note 10 for additidn&drmation related to our 0.75% Convertible Semotes due 2016nd related Convertik
Note Hedge and Warran

(14) SEGMENT INFORMATION

Our reporting segment is based upon: our interrgdrizational structure; the manner in which ougragions are managed; the criteria used
by our Chief Executive Officer, our Chief Operatibgcision Maker (“CODM?”), to evaluate segment perfance; the availability of separate
financial information; and overall materiality cassrations. Our CODM currently reviews total comp@aperating results to assess overall
performance and allocate resources.

26




Table of Contents

The following table summarizes the financial pemiance of our current segment operating profit aretanciliation to our consolidated
operating income for the three months ended Jup2@®I® and 2014 .

Three Months Ended

June 30,
2015 2014
Segment:
Net revenue before revenue deferral $ 69z $ 77t
Depreciation (30 (32)
Other expenses (603%) (659
Segment operating profit 60 85
Reconciliation to consolidated operating income:
Other:
Revenue deferral (49%) (623
Recognition of revenue deferral 1,00t 1,062
Amortization of intangibles (13 ()]
Acquisition-related contingent consideration — 1
Stock-based compensation (45) (29
Loss on licensed intellectual property commitment — (122
Other expenses — 5
Consolidated operating income $ 51z § 362

Our segment profit differs from consolidated op@gtncome primarily due to the exclusion of (1¢ ttheferral of net revenue related to
online-enabled games (see Note 8 for additionarmétion regarding deferred net revenue (onlineskshgames)), (2) certain naash cost
such as stock-based compensation, (3) acquisiiated expenses such as amortization of intangamidsacquisition-related contingent
consideration, and (4) other significant non-reiogricosts that may not be indicative of the comp@mnogre business, operating results or
future outlook. Our CODM reviews assets on a cadat#d basis and not on a segment basis.

Information about our total net revenue by revecom@position and by platform for the three monthdezhJune 30, 2015 and 2014 is
presented below (in millions):

Three Months Ended

June 30,
2015 2014
Packaged goods and other $ 58C $ 67¢
Digital 623 53¢
Net revenue $ 1,20 $ 1,21«

Three Months Ended

June 30,
2015 2014
Platform net revenue
Xbox One, PlayStation 4 $ 487 $ 29z
Xbox 360, PlayStation 3 292 54z
Other consoles 2 3
Total consoles 782 83¢
PC / Browser 258 231
Mobile 14& 122
Other 23 21
Net revenue $ 1,20 $ 1,21«
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Net revenue from unaffiliated customers in Northekioa and internationally for ttthree months ended June 30, 2015 and 2014 is peesen
below (in millions):

Three Months Ended

June 30,
2015 2014
Net revenue from unaffiliated customers
North America $ 50€ $ 522
International 697 692
Net revenue $ 1,20: % 1,214

Long-lived assets in North America and internatiynas of June 30, 2015 and March 31, 2015 is prteskbelow (in millions):

As of As of
June 30, 2015 March 31, 2015
Longlived assets
North America $ 1,782 $ 1,80¢
International 473 474
Total $ 2,258 % 2,28:

We attribute net revenue from external customemdividual countries based on the location ofl#gal entity that sells the products and/or
services. Note that revenue attributed to the legtty that makes the sale is often not the cqumtrere the consumer resides. For example,
revenue generated by our Swiss legal entities dedwdigital revenue from consumers who reside @eitsi Switzerland, including consumers
who reside outside of Europe. Revenue generatedib$wiss legal entities during the three montldedniune 30, 2015 and 2014
represented $532 million and $440 million , or £4gent and 36 percent , of our total net reverespectively. Revenue generated in the
United States represents over 99 percent of oal Miirth America net revenue. There were no otbentries with net revenue greater than
10 percent .

Our direct sales to Microsoft, Sony and Apple repraed approximately 15 percent, 14 percent amkicnt of total net revenue,
respectively, during the three months ended Jun@@Ib . Our direct sales to GameStop Corp. reptedeapproximately 11 percent of total
net revenue during the three months ended Jun203@,, respectively.
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Report of Independent Registered Public Accountindrirm

The Board of Directors and Stockholders
Electronic Arts Inc.:

We have reviewed the accompanying condensed cdasadi balance sheet of Electronic Arts Inc. andislidries (the Company) as difly 4
2015, and the related condensed consolidatedrstats of operations, and comprehensive incomeah&three-month periods ended July 4,
2015 and June 28, 2014 , and the related condenssdlidated statements of cash flows for the thmeath periods ended July 4, 2015 and
June 28, 2014. These condensed consolidated falatatements are the responsibility of the Comjsamanagement.

We conducted our review in accordance with thedsteds of the Public Company Accounting OversighaBldUnited States). A review of
interim financial information consists principalty applying analytical procedures and making inigsiof persons responsible for financial
and accounting matters. It is substantially lessciope than an audit conducted in accordance hatlstandards of the Public Company
Accounting Oversight Board (United States), thezotiye of which is the expression of an opinionareling the financial statements taken as
a whole. Accordingly, we do not express such aniopi

Based on our reviews, we are not aware of any mhtaodifications that should be made to the cosddrconsolidated financial statements
referred to above for them to be in conformity witts. generally accepted accounting principles.

We have previously audited, in accordance withddats of the Public Company Accounting Oversighamio/United States), the
consolidated balance sheet of Electronic Arts &mel subsidiaries as of March 28, 2015, and théectleonsolidated statements of operations,
comprehensive income, stockholders’ equity, antl fasvs for the year then ended (not presentedimer@nd in our report dated May 21,
2015, we expressed an unqualified opinion on tltossolidated financial statements. In our opintbe,information set forth in the
accompanying condensed consolidated balance sheéiarch 28, 2015, is fairly stated, in all m&krespects, in relation to the
consolidated balance sheet from which it has beenet.

/sl KPMG LLP

Santa Clara, California
August 11, 2015
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Item 2. Management's Discussion and Analysis of Financial Condition ahResults of Operation:

CAUTIONARY NOTE ABOUT FORWARD -LOOKING STATEMENTS

This Quarterly Report contains forward-looking statements within the meaning of the Private Securitiekitigation Reform Act of
1995. All statements, other than statements of histical fact, made in this Quarterly Report are forward looking. Examples of
forward-looking statements include statements relad to industry prospects, our future economic perfomance including anticipated
revenues and expenditures, results of operations dinancial position, and other financial items, ourbusiness plans and objectives,
including our intended product releases, and may iclude certain assumptions that underlie the forwardlooking statements. We use
words such as “anticipate,” “believe,” “expect,” “intend,” “estimate” (and the negative of any of thes terms), “future” and similar
expressions to help identify forward-looking staterants. These forward-looking statements are subjetd business and economic risk
and reflect management’s current expectations, anhvolve subjects that are inherently uncertain andifficult to predict. Our actual
results could differ materially from those in the brward-looking statements. We will not necessarilypdate information if any
forward-looking statement later turns out to be inacurate. Risks and uncertainties that may affect aufuture results include, but are
not limited to, those discussed in this report undethe heading “Risk Factors” in Part Il, Item 1A, as well as in our Annual Report on
Form 10-K for the fiscal year ended March 31, 201%s filed with the Securities and Exchange Commissiq“SEC”) on May 21, 2015
and in other documents we have filed with the SEC.

OVERVIEW

The following overview is a high-level discussichooir operating results, as well as some of thedseand drivers that affect our business.
Management believes that an understanding of thesds and drivers provides important context arresults for the three months ended
June 30, 2015, as well as our future prospecis. Stmmary is not intended to be exhaustive, nitriigended to be a substitute for the
detailed discussion and analysis provided elsewhetgs Form 10-Q, including in the remainder M&nagement’s Discussion and Analysis
of Financial Condition and Results of Operationd[P&A”),” “Risk Factors,” and the Condensed Consalidd Financial Statements and
related Notes. Additional information can be foumdhe “Business” section of our Annual Report arrg 10-K for the fiscal year ended
March 31, 2015 as filed with the SEC on May 21,28#hd in other documents we have filed with the SEC

About Electronic Arts

We develop, market, publish and distribute gamensoe content and services that can be played bguroers on a variety of platforms,
including video game consoles (such as the Plap&tdtand 4 from Sony and the Xbox 360 and Xbox @oe Microsoft), PCs, mobile
phones and tablets. We deliver our games and ssrtacour players across multiple platforms, thtoomiltiple distribution channels, and
directly (online and wirelessly). Some of our garaes based on our wholly-owned intellectual propége.g. , Battlefield, Mass Effect, Need
for Speed, Dragon Age, The Sims, SimCity, Bejewedendl Plants vs. Zombies), and some of our ganvesdge content that we license from
others (e.g., FIFA, Madden NFL and Star Wars). We also pubdiell distribute games developed by third partieg.( Titanfall ). Our goal

is to develop our intellectual properties into yeaund businesses available on a range of platfo@us products and services may be
purchased through physical and online retaileegfqim providers such as console manufacturersjgecs of free-to-download PC games
played on the Internet, mobile carriers via stremyrand digital downloads and directly through Qrjgiur own digital distribution platform.

Financial Results

Total net revenue for the three months ended JOn2@L5 was $1,203 million , a decrease of $1lionilj or 1 percent , as compared to the
three months ended June 30, 2014 . Net revenubddahree months ended June 30, 2015 was drivéifd 15, Madden NFL 15, and
Dragon Age: Inquisition. At June 30, 2015, deferred net revenue assoorathdsales of online-enabled games decreased by $illon as
compared to March 31, 2015, directly increasirggaimount of reported net revenue during the threetins ended June 30, 2015 .JAne 3(
2014 , deferred net revenue associated with sélaslioe-enabled games decreased by $439 milliccoagpared to March 31, 2014 , directly
increasing the amount of reported net revenue duha three months ended June 30, 2014 . Disregptide impact of the deferred net
revenue and the unrecognized cash flow hedgintpeses, reported net revenue would have decregsapgooximately $82 million , or 11
percent , during the three months ended June 3@ &9 compared to the three months ended Jun®340,.2

Net income for the¢hree months ended June 30, 2015 was $442 milia@ompared to $335 million for the three monthseehdline 30,
2014 . Diluted earnings per share for the threethwended June 30, 2015 was $1.32 as comparediltded earnings per share of $1.04 for
the three months ended June 30, 2014 . Net incoanedsed for the three months ended June
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30, 2015 as compared to the three months ended3dy2®14primarily as a result of a $183 million increasayinss profit, partially offset t
a $48 million increase in income tax expenses ab8Bamillion increase in operating expenses.

International Operations and Foreign Currency Exchange Impact. International net revenue was $697 million , op&8cent of total net
revenue during the three months ended June 30, 28fBpared to $692 million , or 57 percent of takt revenue during the three months
ended June 30, 2014 , an increase of $5 milliarl,mercent . We estimate that the negative impgftireign currency exchange rates during
the three months ended June 30, 2015 (primarilytise Dollar strengthening against the Euro), desed reported International net revenue
by approximately $49 million , or 7 percent , fhetthree months ended June 30, 2015 as compatieel tioree months ended June 30, 2014 .
This was partially offset by our related cash floedging gains of $11 million. Excluding the $38lioil net impact of foreign currency
exchange rates and related cash flow hedging Befiyive estimate that International net revenuel@vbave increased by approximately $43
million , or 6 percent for the three months endenkeJ30, 2015 as compared to the three months ehoed30, 2014 . This increase is
primarily due to our FIFA and The Sims franchisssiDragon Age: Inquisition, partially offset by decreased revenue in our|Bfid and
Need for Speed franchises, ¢Titanfall . In addition, our international investments and cash and cash equivalents denominated in foreign
currencies are subject to fluctuations in foreigrmrency exchange rates and decline in value whetJtB. dollar strengthens against the
currencies in which our international investmemts@enominated.

Trends in Our Business

Digital Transformation . Our business continues to transform from a ti@uit packaged goods business model to one in whiclyames an
services are sold and delivered via a network cotimg with digitally-delivered content, featuresdaservices helping to extend the life of the
respective game offering. For example, many ofpaducts that traditionally were sold only as paggdgoods products can now also be
purchased and downloaded via a network connedti@also include digitally-delivered content, feamiand services as part of the product
offering, either made available for free or at éiddial cost. For example, the Ultimate Team modeiporated into recent iterations of our
FIFA, Madden NFL, NHL and NBA franchises and expangacks available digitally for our Battlefieldd Sims franchises have kept many
of our players engaged with those games for lopgepds of time. Additionally, our mobile and P@édrto-download games are available
solely via digital delivery and are typically moizetd through a business model through which weiselemental content and/or features in
discrete transactions. We also provide our EA Ascesvice for the Xbox One which offers playersegsdo a selection of EA games and
other benefits for a monthly or annual fee.

We significantly increased our digital net reveffieen $1,440 million in fiscal year 2013 to $1,838lion in fiscal year 2014 and $2,199
million during fiscal year 2015. We expect this fpam of our business to continue to grow througiedi year 2016 and beyond.

Console System Transition . We have made and will continue to make signifiéamestments in products and services for the $tajon 4
from Sony and Xbox One from Microsoft, and we agpect to continue to develop and market produutissarvices for the Microsoft Xbox
360 and the Sony PlayStation 3. Industry salesajprmgames for these legacy consoles declinedf&ignily during our 2015 fiscal year and
we think that this sales decline trend will connlThe success of our products and services fardivgeneration consoles depends in pal
the commercial success and adequate supply ofelhgsvour ability to develop commercially succasproducts and services for, these
consoles.

Foreign Currency Exchange Rates. International sales are a fundamental part of agirtess, and the significant strengthening of tie U
Dollar during the second half of fiscal year 20fp&r(icularly relative to the Euro, British poun@wing, Swedish krona and Canadian dollar)
had a negative impact on our reported internatinoeaitevenues, but a positive impact on our regdrigernational operating expenses
because these amounts were translated at lowsrindfiscal year 2015 than in fiscal year 2014. M/kie use foreign currency hedging
contracts to mitigate some foreign currency exckaigk, these activities are limited in the proiatthat they provide us and can themselves
result in losses. We currently anticipate foreigrrency exchange rates to have a negative impastioaxpected reported net revenue in
fiscal year 2016 as compared to fiscal year 206tHe strengthening of the U.S. dollar is expetteldave a positive impact on our reported
operating expenses as a significant portion ofdleogenses are incurred outside the United States.

Mobile and PC Free-to-Download Games . The proliferation of mobile phones and tablets $ignificantly increased the consumer base for
mobile games. The broad consumer acceptance efdrédewnload business models, which allow consurtetsy new games with no up-
front cost and pay for additional content or in-gaitems, has led to growth in the mobile gamingisid;. Likewise, the mass introduction
and wide consumer acceptance of free-to-downlo&tprtransaction-based PC games played over teenet has also broadened our
consumer base. We expect revenue generated froritenanldl PC free-to-download games to remain an rtapbpart of our business.
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We track an estimate of monthly active users (“MAUsr our mobile business, which we believe issgfull indicator of player engagement
trends for that business. For the three monthsceddee 30, 2015 , we had average MAUSs of over 1illlbm MAUSs are the aggregate
number of individuals who accessed a particularggama particular device in the last 30 days ah@Mmeasurement date. For our calcula
an individual who either plays two of our gamesaasingle device, or the same game on two devictginelevant period, would be counted
as two users. Average MAUSs for a particular peitothe average of the MAUs at each month-end duhiagperiod. MAUs are calculated
using internal company data based on tracking ¢heity of user accounts. We also include in tragcalation data provided by our third pa
publishing partners for certain games that we dgwvblut we exclude information from third partyeglthat we publish. From time to time, we
adjust the calculation for user activity that isansistent with our methodology. We believe thatriimbers are reasonable estimates of our
user base for the applicable period of measurerhemtever, factors relating to user activity may aopthese numbers. Our methodology for
calculating MAUs may differ from the methodologyedsby other companies to calculate this metric.

Concentration of Sales Among the Most Popular Games . In all major segments of our industry, we seargé portion of games sales
concentrated on the most popular titles, and méaniyase titles are sequels of prior games. A sigaift portion of our revenue has historic
been derived from games and services based on pdewar franchises. For example, in fiscal yedr®Met revenue generated from the sale
of products and services associated with our tlamggst franchises accounted for approximately ®4%ur net revenue. We expect this trend
to continue in fiscal year 2016.

Recent Developments

Stock Repurchase Program. In May 2015, our Board of Directors authorized avmgogram to repurchase up to $1 billion of our coom
stock. This new stock repurchase program, whicliregmn May 31, 2017, supersedes and replacesdtie repurchase authorization
approved in May 2014. Under the new program, we maghase stock in the open market or through fafyaegotiated transactions in
accordance with applicable securities laws, inelggiursuant to pre-arranged stock trading plans.tithing and actual amount of the stock
repurchases will depend on several factors inclygiice, capital availability, regulatory requiremt& alternative investment opportunities
and other market conditions. We are not obligateetpurchase any specific number of shares ungeptbgram and it may be modified,
suspended or discontinued at any time. Duringhhsetmonths ended June 30, 2015 , we repurchapeakapately 2.2 million shares for
approximately $132 million . We continue to activedpurchase shares.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our Condensed Consolidated Financial Statements leen prepared in accordance with accountingiptéscgenerally accepted in the
United States (“U.S. GAAP”). The preparation ofge€Condensed Consolidated Financial Statementg@squnanagement to make estimates
and assumptions that affect the reported amourassats and liabilities, contingent assets andlitiab, and revenue and expenses during the
reporting periods. The policies discussed belowcaresidered by management to be critical becawseate not only important to the
portrayal of our financial condition and resultsoplerations, but also because application andprétation of these policies requires both
management judgment and estimates of mattersrhattaerently uncertain and unknown. As a resglija results may differ materially

from our estimates.

Revenue Recognition, Sales Returns and Allowaneeg] Bad Debt Reserves

We derive revenue principally from sales of intéracsoftware games, and related content (e.gravtfansactions) and services on (1) video
game consoles (such as the PlayStation 3 and 43y and the Xbox 360 and Xbox One from Microsaft)l PCs, and (2) mobile phones
and tablets. We evaluate revenue recognition baiséde criteria set forth in FASB Accounting StamidaCodification (“ASC”) 605Revenue
Recognition and ASC 985-60550ftware: Revenue Recognition . We classify our revenue as either product revemservice and other
revenue.

Product revenueOur product revenue includes revenue associatddthétsale of software games or related contereftven delivered via a
physical disc €. g ., packaged goods) or delivered digitally via theetnet (e.g., ful-game downloads, extra-content), and licengihgame
software to third-parties. Product revenue alstuthes revenue from mobile full game downloads tleahot require our hosting suppoke.g.

, premium mobile games), and sales of tangibleyetsdsuch as hardware, peripherals, or collecitnsis.

Service and other revenuOur service revenue includes revenue recognized fime-based subscriptions and games or relatetgicbinat
requires our hosting support in order to utilize §ame or related conterité. , can only be played with an Internet connectidhyjs includes
(1) entitlements to content that are accessed giwrbosting servicesdg., micro-transactions for Internet-based, social neltvemd free-to-
download mobile games), (2) massively multi-plageline
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(“MMQO”) games (both software game and subscripsates), (3) subscriptions for our Battlefield Premj EA Access, and Pogo-branded
online game services, and (4) allocated servicerme® from sales of software games with an onlinds®=element {.e,, “matchmaking”
service). Our other revenue includes advertisirdjyraon-software licensing revenue.

With respect to the allocated service revenue fsafas of software games with a matchmaking semigetioned above, our allocation of
proceeds between product and service revenuedseptation purposes is based on management’sdbiesate of the selling price of the
matchmaking service with the residual value alleddb product revenue. Our estimate of the seflimce of the matchmaking service is
comprised of several factors including, but notiéd to, prior selling prices for the matchmakimg\sce, prices charged separately by other
third-party vendors for similar service offeringsd a cost-plus-margin approach. We review thenestid selling price of the online
matchmaking service on a regular basis and usenisodology consistently to allocate revenue betwgoduct and service for software
game sales with a matchmaking service.

We evaluate and recognize revenue when all fotlefollowing criteria are met:

» Evidence of an arrangement . Evidence of an agreement with the customer #fiats the terms and conditions to deliver thatesl
products or services must be present.

» Fixed or determinable fee . If a portion of the arrangement fee is not fix@dieterminable, we recognize revenue as the amount
becomes fixed or determinable.

» Callection isdeemed probable . Collection is deemed probable if we expect thetamer to be able to pay amounts under the
arrangement as those amounts become due. If werdieéethat collection is not probable as the amebeicome due, we generally
conclude that collection becomes probable upon caklction.

» Delivery . For packaged goods, delivery is considered tometien a product is shipped and the risk of logsrawards of
ownership have transferred to the customer. Fatadligownloads, delivery is considered to occur whiee software is made
available to the customer for download. For ses/amed other, delivery is generally considered tmuoas the service is delivered,
which is determined based on the underlying semidigation. If there is significant uncertainty aéceptance, revenue is recogni
once acceptance is reasonably assured.

Online-Enabled Games

The majority of our software games and relatedemntan be connected to the Internet whereby aucosismay be able to download
unspecified content or updates on a when-and-iitabla basis (“unspecified updates”) for use wkih briginal game software. In addition,
we may also offer an online matchmaking service pleamits consumers to play against each otheth@dnternet without a separate fee. |
GAAP requires us to account for the consumer’strighieceive unspecified updates or the matchmasémgice for no additional fee as a
“bundled” sale, or multiple-element arrangement.

We have an established historical pattern of pingidinspecified updates(g., player roster updates Madden NFL 15) to online-enabled
games and related content at no additional chargetconsumer. We do not have vendor-specificobile evidence of fair value (“VSOE”)
for these unspecified updates, and thus, as rebhiré).S. GAAP, we recognize revenue from the shlbese online-enabled games and
related content over the period we expect to dfferunspecified updates to the consumer (“estimafieding period”).

Estimated Offering Period

Because the offering period is not an explicitljimed period, we must make an estimate of the mffeperiod. Determining the estimated
offering period is inherently subjective and isjeabto regular revision based on historical onlisage. For example, in determining the
estimated offering period for unspecified updat&soaiated with our online-enabled games, we con#igeperiod of time consumers are
online as online connectivity is required. On anuwal basis, we review consumers’ online gameplaflainline-enabled games that have
been released 12 to 24 months prior to the evaluatate. For example, if our evaluation date isil&pr2015, we evaluate all online-enabled
games released between April 1, 2013 and MarcB@14. Based on this population of games, for @yeis that register the game online
within the first six months of release of the gaiméhe general public, we compute the weightedayenumber of days for each online-
enabled game, based on when a player initiallystets the game online to when that player lastspllag game online. We then compute the
weighted-average number of days for all online-é&thigames by multiplying the weighted-average nunalbelays for each online-enabled
game by its relative percentage of total units $ch these online-enabled gamese( a game with more units sold will have a higher
weighting to the overall computation than a gamii féwer units sold). Under a similar computatioe,
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also consider the estimated period of time betwtberdate a game unit is sold to a reseller anddte the reseller sells the game unit to an
end consumeri(e., time in channel). Based on these two calculatioaghgn consider the method of distribution. Fomepie, physical
software games sold at retail would have a compadfering period equal to the online gameplay pilore in channel as opposed to digitally
distributed software games which are delivered idfiately via digital download and thus have no cg@é channel. Additionally, we
consider results from prior analyses, known anceetgal online gameplay trends, as well as disclesedce periods for competitors’ games
in determining the estimated offering period faufe sales.

While we consistently apply this methodology, irdrerassumptions used in this methodology includielmwbnline-enabled games to sample,
whether to use only units that have registerechenlivhether to weight the number of days for earhey whether to weight the days base
the units sold of each game, determining the pesfdime between the date of sale to reseller andiate of sale to the consumer and
assessing online gameplay trends.

Other Multiple-Element Arrangements

In some of our multiple-element arrangements, Vlgaggible products with software and/or softwaetated offerings. These tangible
products are generally either peripherals or aagiltollectors’ items, such as figurines and cobuioks. Revenue for these arrangements is
allocated to each separate unit of accountingdoheleliverable using the relative selling pricesaxh deliverable in the arrangement based
on the selling price hierarchy described belovithé arrangement contains more than one softwaneedable, the arrangement consideration
is allocated to the software deliverables as agend then allocated to each software deliverabéecordance with ASC 985-605.

We determine the selling price for a tangible pidieliverable based on the following selling piiicerarchy: VSOE {.e. , the price we
charge when the tangible product is sold sepaiafedyailable, third-party evidence (“TPE”) of faialue (i.e., the price charged by others
for similar tangible products) if VSOE is not awdile, or our best estimate of selling price (“BESPheither VSOE nor TPE is available.
Determining the BESP is a subjective process thhased on multiple factors including, but not tedito, recent selling prices and related
discounts, market conditions, customer classess sdlannels and other factors. In accordance w&@ 805, provided the other three reve
recognition criteria other than delivery have beest, we recognize revenue upon delivery to theotnst as we have no further obligations.

We must make assumptions and judgments in ordd)) tdetermine whether and when each element isateli, (2) determine whether VS
exists for each undelivered element, and (3) aléotize total price among the various elementsppicable. Changes to any of these
assumptions and judgments, or changes to the etenmetie arrangement, could cause a materialaserer decrease in the amount of
revenue that we report in a particular period.

Principal Agent Considerations

In accordance with ASC 605-4Bevenue Recognition: Principal Agent Considerations, we evaluate sales of our interactive softwareegmam
via third party storefronts, including digital sédronts such as Xbox Live Marketplace, Sony PSNol&@\pp Store, and Google Play, in or

to determine whether or not we are acting as theipal or as an agent, which we consider in deit@ng if revenue should be reported gross
or net of fees retained by the storefront. Keydatbrs that we evaluate in determining gross vamstisreatment include but are not limited to
the following:

* The party responsible for delivery/fulfilment dfe product or service to the end const

* The party responsible for the billing, collectioifees and refunds to the consu

» The storefront and Terms of Sale that goverrctimsumers purchase of the product or ser
* The party that sets the pricing with the consunmek lzas credit ris

Based on the evaluation of the above indicatorshawe determined that we are generally acting agjant and are not considered the
primary obligor to consumers for our interactivéware games distributed through third party digstarefronts. We therefore recognize
revenue related to these arrangements on a nst basi

Sales Returns and Allowances and Bad Debt Reserves

We reduce revenue primarily for estimated fututarres and price protection which may occur with distributors and retailers (“channel
partners”). Price protection represents our pradticprovide our channel partners with a creddvedince to lower their wholesale price on a
particular product in the channel. The amount efghice protection is generally the difference leswthe old wholesale price and the new
reduced wholesale price. In certain countries forRC and console packaged
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goods software products, we also have a practiefl@fing channel partners to return older softwan@ducts in the channel in exchange 1
credit allowance. As a general practice, we dognge cash refunds.

When evaluating the adequacy of sales returns doe protection allowances, we analyze the follayvinhistorical credit allowances, current
sell-through of our channel partners’ inventoryoaf software products, current trends in retail gredvideo game industry, changes in
customer demand, acceptance of our software predaieti other related factors. In addition, we nuorttie volume of sales to our channel
partners and their inventories, as substantialstweking in the distribution channel could resalhigh returns or higher price protection in
subsequent periods.

In the future, actual returns and price protectimay materially exceed our estimates as unsoldvaodt products in the distribution channels
are exposed to rapid changes in consumer prefesemaeket conditions or technological obsolescetuseto new platforms, product updates
or competing software products. While we believecar make reliable estimates regarding these raatterse estimates are inherently
subjective. Accordingly, if our estimates changar, i@turns and price protection allowances woulahgfe and would impact the total net
revenue, accounts receivable and deferred netuevitiat we report.

We determine our allowance for doubtful accountewgluating the following: customer creditworthigesurrent economic trends, historical
experience, age of current accounts receivablenbata and changes in financial condition or payrtesms of our customers. Significant
management judgment is required to estimate oowalhce for doubtful accounts in any accountinggakrihe amount and timing of our bad
debt expense and cash collection could changefisigmtly as a result of a change in any of the eatbn factors mentioned above.

Fair Value Estimates

The preparation of financial statements in confoymiith U.S. GAAP often requires us to determine tair value of a particular item in orc
to fairly present our financial statements. Withantindependent market or another representatimsaction, determining the fair value of a
particular item requires us to make several assompthat are inherently difficult to predict armhchave a material impact on the accoun

There are various valuation techniques used tmagti fair value. These include (1) the market apgnavhere market transactions for
identical or comparable assets or liabilities aedito determine the fair value, (2) the incomea@ggh, which uses valuation techniques to
convert future amounts (for example, future castvé§l or future earnings) to a single present vaineunt, and (3) the cost approach, whic
based on the amount that would be required to cefda asset. For many of our fair value estimatekjding our estimates of the fair value
of acquired intangible assets, we use the incorpeoagh. Using the income approach requires the@ifeancial models, which require us to
make various estimates including, but not limited) the potential future cash flows for the assdiability being measured, (2) the timing
of receipt or payment of those future cash flo\83 tige time value of money associated with the etqzkreceipt or payment of such cash
flows, and (4) the inherent risk associated with¢hsh flows (risk premium). Making these cash fe&stimates is inherently difficult and
subjective, and if any of the estimates used terd@he the fair value using the income approachstout to be inaccurate, our financial
results may be negatively impacted. Furthermotatively small changes in many of these estimaséestave a significant impact to the
estimated fair value resulting from the financialdels or the related accounting conclusion readhedexample, a relatively small change in
the estimated fair value of an asset may changaeusion as to whether an asset is impaired.

While we are required to make certain fair valugeasments associated with the accounting for deypes of transactions, the following
areas are the most sensitive to these assessments:

Assessment of Impairment of Goodwill, Intangibles, and Other Long-Lived Assets. Current accounting standards require that we asisess
recoverability of our finite lived acquisition-rééal intangible assets and other long-lived asshe&never events or changes in circumstances
indicate the remaining value of the assets recootesur Condensed Consolidated Balance Sheets¢astfaly impaired. In order to
determine if a potential impairment has occurrednagement must make various assumptions aboustineaéed fair value of the asset by
evaluating future business prospects and estinfatece cash flows. For some assets, our estimaieddlue is dependent upon predicting
which of our products will be successful. This ®gxis dependent upon several factors, such a wharating platforms will be successful
in the marketplace. Also, our revenue and earramggiependent on our ability to meet our proddese schedules. Judgments and
assumptions about future cash flows and remainsedulilives are complex and often subjective. Teay be affected by a variety of factors,
including but not limited to, significant negatiireustry or economic trends, significant changeth@nmanner of our use of the assets or the
strategy of our overall business and significardarmerformance relative to projected future opegatesults. When we
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consider such assets to be impaired, the amoumtpzfirment we recognize is measured by the amogmthich the carrying amount of the
asset exceeds its fair value.

In assessing impairment on our goodwill, we firsalgize qualitative factors to determine whethés ihore likely than not that the fair value
of a reporting unit is less than its carrying antcasa basis for determining whether it is necgssaperform the two-step goodwiill
impairment test. The qualitative factors we asgedade longterm prospects of our performance, share pricelsramd market capitalizatic
and Company specific events. If we conclude it iserlikely than not that the fair value of a repagtunit exceeds its carrying amount, we
not need to perform the two-step impairment tédtased on that assessment, we believe it is rilaly than not that the fair value of the
reporting unit is less than its carrying valuewa-step goodwill impairment test will be performé&dhe first step measures for impairment by
applying fair value-based tests at the reportiniglewel. The second step (if necessary) measteearmount of impairment by applying fair
value-based tests to the individual assets anditied within each reporting unit. Reporting unétee determined by the components of
operating segments that constitute a businesshmhw(1) discrete financial information is availab{2) segment management regularly
reviews the operating results of that componerd, (&) whether the component has dissimilar econaméracteristics to other components.

As of our last annual assessment of goodwill inftheeth quarter of fiscal year 2015, we determitieat it was more likely than not that the
fair value of our reporting unit exceeded its camgyamount and, as such, we did not need to perfbentwo-step impairment test. We have
not identified any indicators of impairment sinbattassessment.

Our business consists of developing, marketingdisitibuting video game software content and sewvigsing both established and emerging
intellectual properties and our forecasts for enmgrintellectual properties are based upon inteestimates and external sources rather than
historical information and have an inherently highgk of inaccuracy. If future forecasts are redsthey may indicate or require future
impairment charges. We base our fair value estisnateassumptions we believe to be reasonablehauate unpredictable and inherently
uncertain. Actual future results may differ frono$le estimates.

Royalties and Licenses

Our royalty expenses consist of payments to (1jestdicensors, (2) independent software develgmard (3) co-publishing and distribution
affiliates. License royalties consist of paymentxdmto celebrities, professional sports organimatimovie studios and other organization:
our use of their trademarks, copyrights, persounalipity rights, content and/or other intellectpabperty. Royalty payments to independent
software developers are payments for the developofentellectual property related to our games:piiblishing and distribution royalties
are payments made to third parties for the deliegénroducts.

Royalty-based obligations with content licensorg distribution affiliates are either paid in advarand capitalized as prepaid royalties or are
accrued as incurred and subsequently paid. Thgs#tydased obligations are generally expensed to castvehue generally at the greate
the contractual rate or an effective royalty radedul on the total projected net revenue for cotstraith guaranteed minimums. Significant
judgment is required to estimate the effective ltyyate for a particular contract. Because the potation of effective royalty rates requil

us to project future revenue, it is inherently sghive as our future revenue projections must guatie a number of factors, including (1) the
total number of titles subject to the contract,tt® timing of the release of these titles, (3)ribeber of software units and amount of extra
content that we expect to sell, which can be imgghbly a number of variables, including product tyahumber of platforms we release on,
the timing of the title’s release and competitiand (4) future pricing. Determining the effectivwyalty rate for our titles is particularly
challenging due to the inherent difficulty in prefitig the popularity of entertainment products.tRermore, if we conclude that we are un:

to make a reasonably reliable forecast of projenttdevenue, we recognize royalty expense atribetey of contract rate or on a straight-line
basis over the term of the contract. Accordindlypur future revenue projections change, our eiffeatoyalty rates would change, which
could impact the amount and timing of royalty exgewe recognize.

Prepayments made to thinly capitalized indepensieftivare developers and poblishing affiliates are generally made in conimectvith the
development of a particular product, and therefaeare generally subject to development risk pgdhe release of the product.
Accordingly, payments that are due prior to conipiedf a product are generally expensed to resesmrdhdevelopment over the development
period as the services are incurred. Paymentsftierecampletion of the product (primarily royaltya&ed in nature) are generally expensed as
cost of revenue.

Our contracts with some licensors include minimurargnteed royalty payments, which are initiallyoreled as an asset and as a liability at
the contractual amount when no performance renvaitinsthe licensor. When performance remains withltbensor, we record guarantee
payments as an asset when actually paid and akibityi when incurred, rather than recording the
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asset and liability upon execution of the contrRatyalty liabilities are classified as current lidgles to the extent such royalty payments are
contractually due within the next 12 months.

Each quarter, we also evaluate the expected fodalzation of our royalty-based assets, as wedlrgsunrecognized minimum commitments
not yet paid to determine amounts we deem unliteelye realized through product and service salag.ifpairments or losses determined
before the launch of a product are generally clthtgeesearch and development expense. Impairmetdsses determined post-launch are
charged to cost of revenue. We evaluate long-lregdlty-based assets for impairment using undisealioash flows when impairment
indicators exist. If impairment exists, then theeds are written down to fair value. Unrecognizedimum royalty-based commitments are
accounted for as executory contracts, and thereforelosses on these commitments are recognized tie underlying intellectual property
is abandonedi(e. , cease use) or the contractual rights to usentileiéctual property are terminated.

Income Taxes

We recognize deferred tax assets and liabilitiedéth the expected impact of differences betwaerfinancial statement amount and the tax
basis of assets and liabilities and for the expkfttaure tax benefit to be derived from tax losaed tax credit carryforwards. We record a
valuation allowance against deferred tax assetsithie considered more likely than not that albgportion of our deferred tax assets will not
be realized. In making this determination, we &quired to give significant weight to evidence ttah be objectively verified. It is generally
difficult to conclude that a valuation allowancenist needed when there is significant negativeendd, such as cumulative losses in recent
years. Forecasts of future taxable income are dersil to be less objective than past results. Térerecumulative losses weigh heavily in
overall assessment.

In addition to considering forecasts of future talrancome, we are also required to evaluate amahtify other possible sources of taxable
income in order to assess the realization of oferded tax assets, namely the reversal of exigtefgrred tax liabilities, the carry back of
losses and credits as allowed under current taxdad the implementation of tax planning stratediesluating and quantifying these
amounts involves significant judgments. Each soofdacome must be evaluated based on all posithgenegative evidence; this evaluation
involves assumptions about future activity. Certaxable temporary differences that are not expecteeverse during the carry forward
periods permitted by tax law cannot be considegea source of future taxable income that may béadote to realize the benefit of deferred
tax assets.

In fiscal year 2015, we reported U.S. pre-tax inepgompared to pre-tax losses in each of the éagirsfiscal years. We have not yet been
able to establish a sustained level of profitapilitthe U.S. or other sufficient significant pdsit evidence to conclude that our U.S. deferred
tax assets are more likely than not to be realiZbdrefore, we continue to maintain a valuationwénce against most of our U.S. deferred
tax assets. It is reasonably possible that in ffigear 2016 we will establish a sustained leveprafitability in the U.S. As a result, it is
possible that a significant portion of the $539limnl valuation allowance recorded against our d&Serred tax assets at March 31, 2015
could be reversed by the end of fiscal year 2016.

In the ordinary course of our business, there @syntransactions and calculations where the taxalagvultimate tax determination is
uncertain. As part of the process of preparing@omdensed Consolidated Financial Statements, weequéred to estimate our income taxes
in each of the jurisdictions in which we operat®pto the completion and filing of tax returns farch periods. This process requires
estimating both our geographic mix of income anduncertain tax positions in each jurisdiction whemre operate. These estimates involve
complex issues and require us to make judgmentst ahe likely application of the tax law to ourustion, as well as with respect to other
matters, such as anticipating the positions thatvilldéake on tax returns prior to our actually paging the returns and the outcomes of
disputes with tax authorities. The ultimate resolubf these issues may take extended periodsnef diue to examinations by tax authorities
and statutes of limitations. In addition, changeslir business, including acquisitions, changesiiminternational corporate structure, chai
in the geographic location of business functionassets, changes in the geographic mix and améimtame, as well as changes in our
agreements with tax authorities, valuation alloveen@pplicable accounting rules, applicable taxsland regulations, rulings and
interpretations thereof, developments in tax aait other matters, and variations in the estimatetactual level of annual pre-tax income
can affect the overall effective income tax rate.

RESULTS OF OPERATIONS

Our fiscal year is reported on a 52- or 53-weekaggethat ends on the Saturday nearest March 31ré&3uits of operations for the fiscal year
ending March 31, 2016 contains 53 weeks and endgah2, 2016. Our results of operations for tiexzél year ended March 31, 2015
contained 52 weeks and ended on March 28, 2015re3ults of operations for the three months endeé 30, 2015 contained 14 weeks and
ended on July 4, 2015 . Our results of operationshie three months ended June 30, 2014 contai®@dkéks and ended on June 28, 2014.
For simplicity of disclosure, all fiscal periodsaeferred to as ending on a calendar month end.

37




Table of Contents

Net Revenue

Net revenue consists of sales generated from §Bovjames sold as packaged goods or as digitalldagsand designed for play on vic
game consoles (such as the PlayStation 3 and 43y and the Xbox 360 and One from Microsoft) B@$, (2) video games for mobile
phones and tablets, (3) separate software produdtgontent and online game services associatedhese products, (4) licensing our game
software to third parties, (5) allowing other comjas to manufacture and sell our products in cartjan with other products, and (6)
advertisements on our online web pages and in ameg.

We provide two different measures of our Net Reeei@ne of these measures is presented in accordathcd.S. GAAP - Net Revenue by
Product revenue and Service and other revenuesdt¢mnd measure is a non-GAAP financial meastiet Revenue before Revenue Defe
by Revenue Composition, which is primarily basedrathod of distribution. We use this second non-@Aikancial measure internally to
evaluate our operating performance, when planrigrgcasting and analyzing future periods, and wdssessing the performance of our
management team.

Management places a greater emphasis and focussessing our business through a review of the HeeRue before Revenue Deferral by
Revenue Composition than by Net Revenue by Pragwenue and Service and other revenue. These tweures differ as (1) Net Revenue
by Product revenue and Service and other revefileetethe deferral and recognition of revenuedrigrs subsequent to the date of sale due
to U.S. GAAP while Net Revenue before Revenue Deféy Revenue Composition does not, and (2) bathsures contain a different
aggregation of sales from one another. For inste®ervice and other revenue does not include @poof our fullgame digital download a
mobile sales that are fully included in our Digitalenue. Further, Service and other revenue iesladl of our revenue associated with Ml
games while software sales associated with our Misli@sncluded in either Digital revenue or Packagedds and other revenue depending
on whether the sale was a full-game digital dowtloaa packaged goods sale.

Net Revenue Quarterly Analysis

Net Revenue

For the three months ended June 30, 2015 , netuewsas $1,203 million and decreased $11 million, percent , as compared to the three
months ended June 30, 2014 . This decrease wandriva $303 million decrease in revenue primdrdyn the Battlefield and Need for
Speed franchises, afittanfall. This decrease was partially offset by a $292 nilliecrease in revenue primarily from the FIFA arfteTSims
franchises, andragon Age: Inquisition.

Net Revenue by Product Revenue and Service and OthRevenue

Our net revenue by product revenue and serviceotra revenue for the three months ended June(3®, &nd 2014 was as follows (in
millions):

Three Months Ended June 30,

2015 2014 $ Change % Change
Net revenue:
Product $ 74 % 757 % (14) 2)%
Service and other 46( 457 3 1%
Total net revenue $§ 1200 § 1214 § (11 (1)%

Product Revenue

For the three months ended June 30, 2015 , produetue was $743 million , primarily driven BYFA 15, Madden NFL 15, andDragon
Age: Inquisition . Product revenue decreased $14 million , or 2gvdrcas compared to the three months ended Jyr2®380 . This decrease
was driven by a $217 million decrease primarilynirthe Battlefield and Need for Speed franchisess @acrease was partially offset by a
$203 million increase primarily froragon Age: Inquisition, and the FIFA and The Sims franchises.
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Service and Other Revenue

For the three months ended June 30, 2015 , saamid®ther revenue was $460 million , primarily erbyFIFA Ultimate Team, Madden
Ultimate Team, andStar Wars. The Old Republic. Service and other revenue for the three monthscedalee 30, 2015 increased $3 millicor
1 percent , as compared to the three months enated3D, 2014 . This increase was driven by a $li0®mincrease primarily from the
Madden, SimCity, and FIFA franchises. This increass partially offset by a $100 million decreasenarily from Titanfall, Battlefield 4
Premium, and The Simpons: Tapped Out.

Supplemental Non-GAAP Net Revenue by Revenue Comptisn

As we continue to evolve our business and moraiopeoducts are delivered to consumers digitaléytiie Internet, we place a greater
emphasis and focus on assessing our business thaowyiew of net revenue by revenue composition.

Net Revenue before Revenue Deferral, e-GAAP financial measure that excludes the impad®@fenue Deferral and the Recognition of
Revenue Deferral on Net Revenue related to salenlofe-enabled games and content, is providelignsection of MD&A, including a
discussion of the components of this measure:dtkgged goods and other and (2) the componentsdhairise our digital revenue. A
reconciliation to the corresponding measure catedla accordance with U.S. GAAP is provided in digcussion below.

“Revenue Deferral” in this “Net Revenue” sectiomgrally relates to sales of online-enabled gamdscantent for which we do not have
VSOE for unspecified updates to be delivered dfterinitial sale or for which we have a continuseggvice obligation. Fluctuations in the
Revenue Deferral are largely dependent upon thaiate@f products that we sell with the online feasuand services previously discussed,
while the Recognition of Revenue Deferral for aigetis also dependent upon (1) the amount defe(@dhe period of time the software-
related offerings and service obligations are tptowided, and (3) the timing of the sale.

Our sales are generally deferred and recognizedasvestimated ninsronth period beginning in the month after shipnfenphysical game
sold through retail and an estimated six-monthquefor digitally delivered games and content, dretéfore, the related revenue recognized
during the fiscal quarter ended June 30 is primailile to sales that occurred during the precedizgisnth period for digitally delivered
games and content, and the preceding nine-montbdokr physical games sold through retail. Consedly, most Revenue Deferrals
incurred in the first quarter of a fiscal year ezeognized within the same fiscal year; howevebstgantially all of the Revenue Deferrals
incurred in the last month of a fiscal year willteeognized in the subsequent fiscal year.

We believe that excluding the impact of RevenuecDaf and the Recognition of Revenue Deferral eelab online-enabled games and
content from our operating results is importanfiaigilitate comparisons between periods in undedstgnour underlying sales performance
the period, and understanding our operations becalliselated costs of revenues are expensed agéacinstead of deferred and recognized
ratably. We use this non-GAAP financial measurerimtlly to evaluate our operating performance, whlanning, forecasting and analyzing
future periods, and when assessing the performafinmer management team. While we believe thatribisGAAP financial measure is use
in evaluating our business, this information shcdagdconsidered as supplemental in nature and iseant to be considered in isolation from
or as a substitute for the related financial infation prepared in accordance with GAAP. In additibis non-GAAP financial measure may
not be the same as non-GAAP financial measuregptes by other companies.
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Our non-GAAP net revenue by revenue compositionthadeconciliation to net revenue for the threaths ended June 30, 2015 and 2014
was as follows (in millions):

Three Months Ended June 30,

2015 2014 $ Change % Change

Packaged goods and other $ 161 $ 29 $ (132 (45)%
Full game downloads 84 71 13 18 %
Extra content 25¢ 211 44 21%
Subscriptions, advertising, and other 71 80 (9) 11)%
Mobile 122 12C 2 2%
Total Digital 532 482 50 10 %
Net Revenue before Revenue Deferral (Non-GAAP NeteRue) $ 69 $ 77t $ (82 (11)%
Revenue Deferral (495) (623) 12¢ 21%
Recognition of Revenue Deferral 1,00¢ 1,062 (57) (5)%
Change in deferred net revenue (online-enabled game 51C 43¢ 71 16 %

Total net revenue $ 120§ 1214 § (11 (1)%

Net Revenue before Revenue Deferral
Packaged goods and other

Packaged goods revenue includes sales of softaréstdistributed physically. This includes (1)eseof our internally-developed and co-
published game software distributed physically tigto traditional channels such as brick and modtsilers, (2) our software licensing
revenue from third parties (for example, makerpekonal computers or computer accessories) whadiecertain of our products for sale
with their products (“OEM bundles”), and (3) satkeough our Switzerland distribution business. @tlegenue includes our non-software
licensing revenue.

For the three months ended June 30, 2015 , paclkgmets and other Net Revenue before Revenue Diefeasa$161 million , primarily

driven byFIFA 15, Battlefield Hardline, andThe Sms 4 . Packaged goods and other Net Revenue before Rewsferral for the three

months ended June 30, 2015 decreased $132 milin45 percent , as compared to the three monithsdedune 30, 2014 . This decrease was
driven by a $180 million decrease in sales primgdridm Titanfall, and the FIFA World Cup and UFC franchises. Thigelase was partially
offset by a $48 million increase in sales primafilym the Battlefield and The Sims franchises, Bndgon Age: Inquisition.

Digital

Digital revenue includes sales of software distiédithrough direct download via the Internet. Tihidudes full-game downloads, extra
content, subscriptions, advertising and other,randile revenue. Digital revenue includes internalgveloped and co-published game
software distributed through our direct-to-consupiatform Origin, distributed wirelessly through bile carriers, or licensed to our third-
party publishing partners who distribute our gauiggally. Full-game downloads are generally clfisdias product revenue with the
exception of our MMO and full game downloads radai® games that require our hosting support inroiaetilize the game or related cont

( e.g. Titanfall andPlants vs. Zombies: Garden Warfare), which are classified as service revenue. Suptsens, advertising and other revenue
and free-to-download mobile games are each gepealalsified as service and other revenue.

For the three months ended June 30, 2015 , digéaRevenue before Revenue Deferral was $532 mijlen increase of $ 50 million, or 10
percent , as compared to the three months ended3yr2014 . This increase is due to (1) a $13anilbr 18 percent increase in full-game
download sales primarily driven tBattlefield Hardline, Dragon Age: Inquisition, andThe Sms 4, (2) a $44 million or 21 percent increase in
extra content and free-to-download sales primatilyen byFIFA Online 3in China, and (3) a $2 million or 2 percent inceeasmobile
revenue These increases were partially offset by a $9 amilbr 11 percent decrease in subscription salesapity driven byBattlefield 4
Premium.
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Revenue Deferral
Revenue Deferral for the three months ended Jun2@® decreased $128 million , or 21 percentcoaspared to the three months ended
June 30, 2014 . This decrease was primarily dae t882 million decrease in Net Revenue before Rev&referral related to our packaged
goods and other and digital sales during the threeths ended June 30, 2015 as compared to thretsnemded June 30, 2014 .
Recognition of Revenue Deferral
The Recognition of Revenue Deferral for the thremihs ended June 30, 2015 decreased $57 milliob percent , as compared to the three
months ended June 30, 2014 . This decrease waarpyimue to an overall decrease in digital anckpged goods sales during the preceding

six and nine-month period.

Cost of Revenue

Cost of revenue for the three months ended Jun2@®& and 2014 was as follows (in millions):

% of % of Change as a
Related Related % of Related
June 30, 2015 Net Revenue June 30, 2014 Net Revenue % Change Net Revenue
Cost of revenue:
Product $ 94 12.% $ 252 33.9% (62.7)% (20.6%
Service and other 79 17.2% 11t 25.2% (31.9% (8.0%
Total cost of revenue $ 177 14.0% $ 367 30.2% (52.9% (15.%

Cost of Product Revenue

Cost of product revenue consists of (1) products;¢8) certain royalty expenses for celebritigsfgssional sports and other organizations,
and independent software developers, (3) manufagtuoyalties, net of volume discounts and otherdge reimbursements, (4) expenses for
defective products, (5) write-offs of post launckmid royalty costs and losses on previously wyeized licensed intellectual property
commitments, (6) amortization of certain intangiasets, (7) personnel-related costs, and (8) wasaig and distribution costs. We
generally recognize volume discounts when theyearaed from the manufacturer (typically in conmattivith the achievement of unit-based
milestones); whereas other vendor reimbursemeatgeamrerally recognized as the related revenuedigrézed.

Cost of product revenue decreased by $158 millmm62.7 percent in the three months ended Jun2@® , as compared to ttteee month:
ended June 30, 2014 . Cost of product revenue assidgorimarily due to a loss of $122 million onvimasly unrecognized licensed
intellectual property commitment recognized duriihg three months ended June 30, 2014. Excludingrtpact of the $122 million loss, cost
of product revenue decreased $36 million, or 2@rtent, primarily due to a decline in our packagedds sales (i.e. Net Revenue before
Revenue Deferral) during the three months ended 30n2015 , as compared to the three months ehaexl30, 2014 .

Cost of Service and Other Revenue

Cost of service and other revenue consists prignafi(1) royalty costs, (2) data center, bandwigtidl server costs associated with hosting
online games and websites, (3) platform procedsiag from operating our website-based games oah plairty platforms, and (4) credit card
fees associated with our service revenue.

Cost of service and other revenue decreased byr#iBén , or 31.3 percent in the three months endiede 30, 2015 , as compared tottiree

months ended June 30, 2014 . The decrease wagilyithae to a decrease in royalty and product cdatstoTitanfall for the Xbox 360,
which launched in the first quarter of fiscal yeai5, and no game launches during the three months ehdaexl30, 2015 .
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Total Cost of Revenue as a Percentage of Total Revenue

During the three months ended June 30, 2015 , ¢otdlof revenue as a percentage of total net tevdacreased by 15.8 percastcompare
to the three months ended June 30, 2014 . Exclutimdpss of $122 million on previously unrecoguifieense intellectual property
recognized during the three months ended June(3@, 2otal cost of revenue as a percentage of netalevenue decreased 5.8 percent
primarily due to a decline in our our packaged goadd other sales (i.e. Net Revenue before Reveafezral) during théhree months end¢
June 30, 2015 as there was no console game lauduatiag the quarter compared to three console daomehes during the three months
ended June 30, 2014 .

Research and Development

Research and development expenses consist of egignsirred by our production studios for persomakelted costs, related overhead costs,
contracted services, depreciation and any impaitioiprepaid royalties for pre-launch products. &2esh and development expenses for our
online products include expenses incurred by autiss consisting of direct development and relategthead costs in connection with the
development and production of our online gameseles and development expenses also include expasseciated with our digital
platform, software licenses and maintenance, anthgement overhead.

Research and development expenses for the threthsnemded June 30, 2015 and 2014 were as followsi(lions):

June 30, % of Net June 30, % of Net
2015 Revenue 2014 Revenue $ Change % Change

Three months ended $ 29¢€ 25% $ 265 22% $ 31 12%

Research and development expenses increased byifidh , or 12 percent , during the three monthded June 30, 2015, as compared to
the three months ended June 30, 20EAcluding the $20 million positive impact of fagga currency exchange rates, we estimate that nefz
and development would have increased by $51 millldris $51 million increase was primarily due tp 1321 million increase in personnel-
related costs resulting from higher payroll taxesvall as the quarter ended June 30, 2015 contpiidrweeks as compared to 13 weeks il
prior fiscal year, (2) a $10 million increase inck-based compensation, (3) a $6 million increasmntracted services as a result of higher
development contracted services in fiscal year 2&l6ompared to the prior fiscal year, and (4)naneiase of $3 million due to losses from
our cash flow hedging activities incurred during three months ended June 30, 2015.

Marketing and Sales

Marketing and sales expenses consist of persoetakd costs, related overhead costs, advertisiagseting and promotional expenses, net
of qualified advertising cost reimbursements frdiind parties.

Marketing and sales expenses for the three momithsdeJune 30, 2015 and 2014 were as follows (itiomd):

June 30, % of Net June 30, % of Net
2015 Revenue 2014 Revenue $ Change % Change

Three months ended $ 128 10% $ 13C 11% $ @ (5)%

Marketing and sales expenses decreased by $7miltio5 percent , during the three months ended 30, 2015 , as compared to the three
months ended June 30, 2014 , primarily due to miflibn decrease in contracted services due toamsale game launches during the quarter
as compared to three console game launches irathe geriod in the prior year.
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General and Administrative

General and administrative expenses consist obpaed and related expenses of executive and admnaitive staff, corporate functions such
as finance, legal, human resources, and informagicimology (“IT"), related overhead costs, feaspimfessional services such as legal and
accounting, and allowances for doubtful accounts.

General and administrative expenses for the tha#tms ended June 30, 2015 and 2014 were as fo{lawsillions):

June 30, % of Net June 30, % of Net
2015 Revenue 2014 Revenue $ Change % Change

Three months ended $ 98 8% $ 88 % $ 10 11%

General and administrative expenses increased ®yiilion , or 11 percent, primarily due to a $8lion increase in personnel-related costs
resulting from the quarter ended June 30, 2015aming 14 weeks as compared to 13 weeks in the fisical year and a $5 million increase
in stock-based compensation.

Income Taxes

Provision for income taxes for the three monthseeintline 30, 2015 and 2014 were as follows (inoni):

June 30, 2015 Effective Tax Rate June 30, 2014 Effective Tax Rate
Three months ended $ 67 13.2% $ 19 5.4%

Our effective tax rate for the three months endege B0, 2015 was 13.2 percent as compared to Ecérgeor the same period of fiscal year
2015. The effective tax rate for the three montigee June 30, 2015 and 2014 was reduced, when cednmathe statutory rate of 35.0
percent, by the utilization of U.S. deferred tageds which were subject to a valuation allowanakraon-U.S. profits subject to a reduced or
zero tax rate. Conversely, the effective tax raés mcreased due to a discrete expense of $4@mdhd $12 million recorded in the three
months ended June 30, 2015 and 2014 , respectieelgxcess tax benefits from stock-based compEmsdeductions allocated directly to
contributed capital. The effective tax rate for theee months ended June 30, 2015 differs frons#éinee period in fiscal year 2015 primarily
due to the increase in the discrete expense fassxax benefits from stock-based compensationctieds.

Historically, we have considered undistributed eays of our foreign subsidiaries to be indefiniteiynvested outside of the United States
and, accordingly, no U.S. taxes have been prouidedton. We currently intend to continue to indiédiy reinvest the undistributed earnings
of our foreign subsidiaries outside of the UnitedtSs.

43




Table of Contents

LIQUIDITY AND CAPITAL RESOURCES

As of As of
(In millions) June 30, 2015 March 31, 2015 Increase/(Decrease)
Cash and cash equivalents $ 1,81C $ 2,06¢ % (25€)
Short-term investments 1,06¢ 952 11€
Total $ 287¢ % 3,021 % (142)
Percentage of total assets 5C% 48%

Three Months Ended June 30,

(In millions) 2015 2014 Change

Cash provided by (used in) operating activities $ (7)) $ 4 3 (75)

Cash used in investing activities (140 (207) 67

Cash used in financing activities 47 (33 (14

Effect of foreign exchange on cash and cash ecpritsl — 8 (8)
Net decrease in cash and cash equivalents $ (25¢) $ (22¢) $ (30)

Changes in Cash Flow

Operating Activities. Cash used in operating activities increased $7bomitluring the three months ended June 30, 20®mpared to the
three months ended June 30, 2014 . The changariary due to an $82 million decrease in Net Rewebefore Revenue Deferral and an
$18 million net increase in research and developnmearketing and sales, and general and administrakpenses, which excludes the
increase in non-cash stock-based compensation seéi$16 million, during the three months endeteJ80, 2015 as compared to the three
months ended June 30, 2014 .

Investing Activities. Cash used in investing activities decreased $6lfomiluring the three months ended June 30, 20®epared to the
three months ended June 30, 2014 primarily driwea $94 million increase in proceeds from the satebmaturities of short-term
investments. This was partially offset by a $30ioml increase in purchase of short-term investments

Financing Activities. Cash used in financing activities increased $14onilduring the three months ended June 30, 20®@mpared to the
three months ended June 30, 2014 primarily due t882 million increase in repurchases and retiraraEoommon stock. This was offset by
(1) a $40 million increase in proceeds from thereige of stock options, and (2) a $28 million irage in excess tax benefit from stock
compensation recognized during the three montheceddne 30, 2015 as compared to the three mondesi dune 30, 2014 .

Short-term Investments

Due to our mix of fixed and variable rate secusitieur short-term investment portfolio is suscdpttb changes in shotérm interest rates. /
of June 30, 2015, our short-term investments magsgunrealized gains of less than $1 millionlges than 1 percent of the total in shiertm
investments, and gross unrealized losses of less$&h million , or less than 1 percent of the tatadhort-term investments. From time to
time, we may liquidate some or all of our shortsienvestments to fund operational needs or othiviges, such as capital expenditures,
business acquisitions, debt repayment obligationstock repurchase programs. Depending on whiotht-$érm investments we liquidate to
fund these activities, we could recognize a portarall, of the gross unrealized gains or losses.

Financing Arrangement

In July 2011 , we issued $632.5 million aggregategipal amount of 0.75% Convertible Senior Notas @016 (the “Notes”). We used the
net proceeds of the Notes to finance the cash deration of our acquisition of PopCap, which closedugust 2011. The Notes will mature
on July 15, 2016, unless purchased earlier or atenwyén accordance with their terms prior to suated

During the quarter ended June 30, 2015 , the magtee of our common stock exceeded the convetsigger price of $41.26 per share for
at least 20 trading days of the 30 consecutivertgadays preceding quarter end. As a result, thiedNare convertible at the option of the
holder through October 3, 2015. During the quaetating September 30, 2015, we will repay in cashggregate principal amount of at least
$170 million related to conversions of our Notésdr stock price continues to exceed the convarpiice of the Notes, we may continue to
receive early conversion notices of the Notes pgadhe
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scheduled maturity date. See Note 10 - Financimgrgements to the Condensed Consolidated Fing®tzisdments as it relates to the Notes,
the convertibility of the Notes, and the Convesdiblote Hedge and Warrants, which is incorporatecefgrence into this Item 2.

Credit Facility

On March 19, 2015, we entered into a new $500anienior unsecured revolving credit facility watsyndicate of banks. As of June 30,
2015, no amounts were outstanding under the diadlity. See Note 10 - Financing Arrangementgi® Condensed Consolidated Financial
Statements in this Form 10-Q as it relates to ceditfacility, which is incorporated by referenio¢o this Item 2.

Financial Condition

We believe that our cash, cash equivalents, skom-investments, cash generated from operationsiaaithble financing facilities will be
sufficient to meet our operating requirements tdeast the next 12 months, including working calpiequirements, capital expenditures, (
repayment obligations, and potentially, future asitjons, stock repurchases, or strategic investméfie may choose at any time to raise
additional capital to strengthen our financial fiosi, facilitate expansion, repurchase our stockspe strategic acquisitions and investments,
and/or to take advantage of business opporturdtekey arise. There can be no assurance, howeaesuch additional capital will be
available to us on favorable terms, if at all, fmattit will not result in substantial dilution taoexisting stockholders.

As of June 30, 2015 , approximately $1,047 millidrour cash, cash equivalents, and short-term tmests were domiciled in foreign tax
jurisdictions. While we have no plans to repatrifiiese funds to the United States in the short,témve choose to do so, we may be requ
to accrue and pay additional taxes on any portfdherepatriation where no United States incomehtad been previously provided.

In May 2015, our Board of Directors authorized avmogram to repurchase up to $1 billiehour common stock. This new stock repurct
program, which expires on May 31, 2017, supersaddseplaces the stock repurchase authorizatioroeggin May 2014. Under this
program, we may purchase stock in the open markétrough privately-negotiated transactions in adaace with applicable securities laws,
including pursuant to pre-arranged stock tradiraggl The timing and actual amount of the stocknaases will depend on several factors
including price, capital availability, regulatorgquirements, alternative investment opportunities @her market conditions. We are not
obligated to repurchase any specific number ofeshander this program and it may be modified, sudpe or discontinued at any time.
During the three months ended June 30, 2015 , macbased approximately 2.2 million shares for apipnately $132 million . We continue
to actively repurchase shares.

We have a “shelf” registration statement on For® & file with the SEC. This shelf registrationtstaent, which includes a base prospectus,
allows us at any time to offer any combination eurities described in the prospectus in one oeréferings. Unless otherwise specified in
a prospectus supplement accompanying the basegutaspwe would use the net proceeds from theodalry securities offered pursuant to
the shelf registration statement for general caf@purposes, including, but not limited to, wogkzapital, financing capital expenditures,
research and development, marketing and distribw@ftorts, debt repayment obligations, stock repase programs, and if opportunities
arise, for acquisitions or strategic alliances.ddgg such uses, we may invest the net proceeddérest-bearing securities. In addition, we
may conduct concurrent or other financings at &mg.t

Our ability to maintain sufficient liquidity coulde affected by various risks and uncertaintiesuigiolg, but not limited to, those related to
customer demand and acceptance of our productspdlity to collect our accounts receivable as thegome due, successfully achieving our
product release schedules and attaining our foredasles objectives, the impact of acquisitiords@her strategic transactions in which we
may engage, the impact of competition, economiditimms in the United States and abroad, the sedsom cyclical nature of our business
and operating results, risks of product returnstheddther risks described in the “Risk Factorgtisa, included in Part II, Item 1A of this
report.

Contractual Obligations and Commercial Commitments

Note 11- Commitments and Contingencies to the Condenseddidated Financial Statements in this Form 10s@ eelates to our
contractual obligations and commercial commitméntacorporated by reference into this Item 2.
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OFF-BALANCE SHEET COMMITMENTS

As of June 30, 2015 , we did not have any off-bedasheet arrangements, as defined in Iltem 303(&) @)Regulation S-K promulgated by
the SEC, that have or are reasonably likely to tzagerrent or future effect on our financial coiadit changes in financial condition, reven
and expenses, results of operations, liquidityitabpxpenditures, or capital resources that isemtto investors.
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ltem 3: Quantitative and Qualitative Disclosures About Market Risk

MARKET RISK

We are exposed to various market risks, includimgnges in foreign currency exchange rates, inteatss and market prices, which have
experienced significant volatility. Market risktlse potential loss arising from changes in marlatts and market prices. We employ
established policies and practices to manage tiigse Foreign currency forward contracts are usdtedge anticipated exposures or mitig
some existing exposures subject to foreign exchasgeas discussed below. While we do not hedgesbart-term investment portfolio, we
protect our short-term investment portfolio agatiffierent market risks, including interest ratskras discussed below. Our cash and cash
equivalents portfolio consists of highly liquid estments with insignificant interest rate risk amnidjinal or remaining maturities of three
months or less at the time of purchase. We domiet énto derivatives or other financial instruneefdr speculative trading purposes and do
not hedge our market price risk relating to markkt@&quity securities, if any.

Foreign Currency Exchange Rate Risk

Foreign Currency Exchange Rates. International sales are a fundamental part of agirtess, and we currently anticipate foreign cuayen
exchange rates to have a negative impact on owceéegh reported net revenue (particularly relativene Euro and British pound sterling) in
fiscal year 2016 as compared to fiscal year 20Ubite strengthening of the U.S. dollar is expetbeldave a positive impact on our reported
operating expenses (particularly Swedish kronaGenghdian dollar) as a significant portion of thegpenses are incurred outside the United
States. While we use foreign currency hedging emtdrto mitigate some foreign currency exchande tiese activities are limited in the
protection that they provide us and can themsek®dlt in losses.

Cash Flow Hedging Activities. From time to time, we hedge a portion of our foretmirrency risk related to forecasted foreign-aurye
denominated sales and expense transactions bygsimghforeign currency forward contracts that gelhehave maturities of 18 months or
less. These transactions are designated and gqaalifgsh flow hedges. Our hedging programs argrigsito reduce, but do not entirely
eliminate, the impact of currency exchange rateenmnts in net revenue and research and develomxgenses.

Balance Sheet Hedging Activities. We use foreign currency forward contracts togaiti foreign currency risk associated with foreign-
currency-denominated monetary assets and liakiliggmarily intercompany receivables and payatliég. foreign currency forward
contracts generally have a contractual term ofetimenths or less and are transacted near month-end.

We believe the counterparties to our foreign cusyeorward contracts are creditworthy multinationemmercial banks. While we believe
the risk of counterparty nonperformance is not miatea sustained decline in the financial stapidif financial institutions as a result of
disruption in the financial markets could affect ability to secure creditworthy counterparties déar foreign currency hedging programs.

Notwithstanding our efforts to mitigate some fore@mirrency exchange rate risks, there can be nwaas=e that our hedging activities v
adequately protect us against the risks assocwitadoreign currency fluctuations. As of June 3015 , a hypothetical adverse foreign
currency exchange rate movement of 10 percent pe€ent would have resulted in declines in thevaiue on our foreign currency forward
contracts used in cash flow hedging of $75 milom $150 million , respectively. As of June 30,204 hypothetical adverse foreign
currency exchange rate movement of 10 percent pe€ent would have resulted in declines in thevaiue on our foreign currency forward
contracts used in balance sheet hedging of $17oméind $33 million , respectively. This sensitvénalysis assumes an adverse shift of all
foreign currency exchange rates; however, all fpreiurrency exchange rates do not always movedh sianner and actual results may d
materially. See Note 4 - Derivative Financial Instents to the Condensed Consolidated Financiai8#aits in this Form 1Q-as it relates 1
our derivative financial instruments, which is ingorated by reference into this Iltem 3.

Interest Rate Risk

Our exposure to market risk for changes in interasis relates primarily to our short-term investtrportfolio. We manage our interest rate
risk by maintaining an investment portfolio genrabnsisting of debt instruments of high crediality and relatively short maturities.
However, because short-term investments maturévwellaquickly and are required to be reinvestethatthen-current market rates, interest
income on a portfolio consisting of short-term istreents is more subject to market fluctuations thaortfolio of longer term investments.
Additionally, the contractual terms of the investitseedo not permit the issuer to call, prepay oentlise settle the investments at prices less
than the stated par value. Our investments arefbefglirposes other than trading. Also, we do rsat derivative financial instruments in our
short-term investment portfolio.
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As of June 30, 2015, our short-term investmentewtassified as available-for-sale securities andsequently, were recorded at fair value
with unrealized gains or losses resulting from ¢feanin fair value reported as a separate compafieticumulated other comprehensive
income, net of tax, in stockholders’ equity.

Notwithstanding our efforts to manage interest regtes, there can be no assurance that we wildieg@ately protected against risks assoc
with interest rate fluctuations. At any time, aghaehange in interest rates could have a signifizapact on the fair value of our investment
portfolio. The following table presents the hypdib&l changes in the fair value of our short-tenweistment portfolio as of June 30, 2015,
arising from hypothetical changes in interest rafé® modeling technique estimates the changarvdtue from immediate hypothetical
parallel shifts in the yield curve of plus or mirk® basis points (“BPS”), 100 BPS, and 150 BPS.

Valuation of Securities Valuation of Securities Given
Given an Interest Rate Decrease . an Interest Rate Increase of
of X Basis Points Falgg/gllcue X Basis Points
(In millions) (150 BPS) (100 BPS) (50 BPS) June 30, 2015 50 BPS 100 BPS 150 BPS

Corporate bonds $ 574 $ 57C $ 567 $ 56 $ 561 $ 557 $ 552
U.S. Treasury securities 228 222 22C 21¢ 217 21€ 214
U.S. agency securities 19t 194 19z 191 19C 18¢ 18¢
Commercial paper 96 96 96 95 95 95 95
Total short-term investment:$ 1,08t $ 1,08 $ 1,07¢ $ 1,06¢ $ 1,06 $ 1,051 $ 1,05(
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Item 4. Controls and Procedure!
Definition and limitations of disclosure controls

Our disclosure controls and procedures (as defim&ules 13a-15(e) and 15d-15(e) under the Seesriikchange Act of 1934, as amended
(the “Exchange Act")) are controls and other prared that are designed to ensure that informaéquired to be disclosed in our reports
filed under the Exchange Act, such as this ref@rgcorded, processed, summarized and report&éhwiite time periods specified in the
SEC's rules and forms. Disclosure controls and proaesiare also designed to ensure that such informatiaccumulated and communice
to our management, including the Chief ExecutivBd®f and Chief Financial Officer, as appropriaieatiow timely decisions regarding
required disclosure. Our management evaluates ttegeols and procedures on an ongoing basis.

There are inherent limitations to the effectivengfsany system of disclosure controls and procesiurkese limitations include the possibility
of human error, the circumvention or overridingho controls and procedures and reasonable resconstraints. In addition, because we
have designed our system of controls based onic@taumptions, which we believe are reasonabtgytahe likelihood of future events, our
system of controls may not achieve its desired gaepnder all possible future conditions. Accortlingur disclosure controls and
procedures provide reasonable assurance, but soluéd assurance, of achieving their objectives.

Evaluation of disclosure controls and procedures

Our Chief Executive Officer and our Chief Finandificer, after evaluating the effectiveness of disclosure controls and procedures,
believe that as of the end of the period coverethlsyreport, our disclosure controls and proceslwere effective in providing the requisite
reasonable assurance that material informationinedjto be disclosed in the reports that we filswaomit under the Exchange Act is recon
processed, summarized and reported within the pieniods specified in the SEC’s rules and forms,iaratcumulated and communicated to
our management, including our Chief Executive @ffiand Chief Financial Officer, as appropriateltovatimely decisions regarding the
required disclosure.

Changes in internal control over financial reportip

There has been no change in our internal contrei imancial reporting identified in connection kvibur evaluation that occurred during the
fiscal quarter ended June 30, 2015 that has mbyeaféected or is reasonably likely to materiadlffect our internal control over financial
reporting.
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PART Il - OTHER INFORMATION
Item 1. Legal Proceedings

The information under the subheading “Legal Prooegsd in Note 11 - Commitments and ContingenciethtoCondensed Consolidated
Financial Statements in this Form 10-Q is incorpeddy reference into this Part Il.

Iltem 1A. Risk Factors

Our business is subject to many risks and unceigainvhich may affect our future financial perf@mnce. If any of the events or
circumstances described below occurs, our busrefisancial performance could be harmed, our deegults could differ materially from
our expectations and the market value of our stockd decline. The risks and uncertainties disaissdow are not the only ones we face.
There may be additional risks and uncertaintiexoatently known to us or that we currently do helieve could be material that may harm
our business or financial performance.

Our business is intensely competitive and “hit” driven. If we do not deliver “hit” products and serviees, or if consumers prefer our
competitors’ products or services over our own, oupperating results could suffer.

Competition in our industry is intense. Many newdaircts and services are regularly introduced i eagjor industry segment (console,
mobile and PC free-to-download), but only a rekdinsmall number of “hit” titles account for a sificant portion of total revenue in each
segment. Our competitors range from large estadisompanies to emerging start-ups, and we expectompetitors to continue to emerge
throughout the world. If our competitors develop amarket more successful products or servicest offmpetitive products or services at
lower price points or based on payment models perdes offering a better value proposition, avé do not continue to develop consiste
high-quality and well-received products and sersj@r revenue, margins, and profitability will dee.

We maintain a relatively limited product portfoliman effort to focus on developing high-qualitpgucts with the potential to become “hits”
High-quality titles, even if highly-reviewed, magtturn into “hit” products. Many “hit” products win our industry are iterations of prior hit
products with large established consumer basesignificant brand recognition, which makes compgimcertain product categories
challenging. In addition, hit products or servioé®ur competitors may take a larger share of corsispending than we anticipate, which
could cause our products and services to undemperf@ative to revenue expectations. Publishinglatively small number of major titles
each year also concentrates risk in those titldsna@ans each major title has greater associatedAisignificant portion of our revenue has
historically been derived from games and serviegeset on a few popular franchises. For examplasaalfyear 2015, net revenue generated
from the sale of products and services associaitbdour three largest franchises accounted for@pprately 54 percent of our net revenue.
The underperformance of a single major title mayehalarge adverse impact on our financial results.

Our operating results will be adversely affected ifve do not consistently meet our product developméschedules or if key events or
sports seasons that we tie our product release schees to are delayed or cancelled.

Our business is highly seasonal with the highesti$eof consumer demand and a significant percertgur sales occurring in the quarter
ending in December and a seasonal low in salesnsln the quarter ending in June. While our saseeecplly follow this seasonal trend,
there can be no assurance that this trend willicoat If we miss key selling periods for produdts,any reason, including product delays,
product cancellations, or delayed introduction okav platform for which we have developed produats,sales are likely to suffer
significantly. Additionally, macroeconomic conditi® or the occurrence of unforeseen events thatimetyaimpact retailer or consumer
buying patterns during the quarter ending in Decamale likely to affect us disproportionately. Gibility to meet product development
schedules is affected by a number of factors bdithinvand outside our control, including feedbawkn our players, the creative processes
involved, the coordination of large and sometimesgyaphically dispersed development teams, theasing complexity of our products and
the platforms for which they are developed, andntbed to fine-tune our products prior to theiraske We have experienced development
delays for our products in the past, which causetbulelay or cancel release dates. We also seeletise certain products in conjunction
with key events, such as the beginning of a sp@@son or major sporting event, or the release@ated movie. If a key event or sports
season to which our product release scheduledsitige to be delayed or cancelled, our sales widkéty suffer disproportionately. Any
failure to meet anticipated production or releaseedules would likely result in a delay of reverame/or possibly a significant shortfall in ¢
revenue, increase our development and/or marketipgnses, harm our profitability, and cause ouraipe results to be materially different
than anticipated.
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The console segment of the entertainment softwaredustry is cyclical, driven by the periodic introduction of new console systems.
During the transition period to new console system®ur operating results may be more volatile.

New video game console systems have historicaby loeveloped and released every few years, whitdesahe video game software ma
to be cyclical as well. In periods of transitionrfr legacy generation consoles to new generatiosates, sales of software for legacy
generation console systems typically slow or decimresponse to the anticipated and actual intidalu of new consoles, and new genera
console software sales typically stabilize aftewmensoles are widely-established with the consuvase.

Sony and Microsoft launched the PlayStation 4 abhdxXXOne, respectively, in November 2013. Duringdl2015, we saw consumers
purchase fewer software products for the Sony Rédid® 3 and Microsoft Xbox 360 legacy generationsoles. Consistent with other
transition periods, we expect this trend to corgirithis trend could also accelerate faster thaicipated and may put downward pressure on
legacy generation video game software pricing, tvlsiould negatively affect our operating resultsr @venue from software sales for the
PlayStation 4 and Xbox One may not offset the riegaffects of this trend on our operating resuhsaddition, we do not control the unit
volumes of consoles made available for sale ordtess at which consumers purchase these consaesrésult, our operating results during
this transitional period may be more volatile aiffialilt to predict.

Our business is dependent on the success and avhildy of video game hardware systems and devicesanufactured by third parties,
as well as our ability to develop commercially su@ssful products and services for these systems adevices.

The success of our business is driven in part By}ctmmercial success and adequate supply of vide® gonsole systems, PCs, mobile
phones and tablets manufactured by third parties.sOccess also depends on our ability to accyrptedict which platforms will be
successful in the marketplace and our ability teettgp commercially successful products and senficethese platforms. We must make
product development decisions and commit signiticasources well in advance of anticipated platfoetease dates and may incur
significant expense to adjust our product portfalim development efforts in response to changingwoer platform preferences.
Additionally, we may enter into certain exclusiveehsing arrangements that affect our ability ttivde or market products or services on
certain platforms. A platform for which we are dyng products and services may not succeed textent expected or new platforms may
take market share and game software consumersfeavayplatforms for which we have devoted signifitagsources. If consumer demand
for the platforms for which we are developing produand services is lower than our expectationanayg be unable to fully recover the
investments we have made in developing our procaradisservices, and our financial performance vélhbrmed. Alternatively, a platform -
which we have not devoted significant resourceddcba more successful than we had initially antioggl, causing us to not be able to take
advantage of meaningful revenue opportunities.

Our adoption of new business models could fail torpduce our desired financial returns.

We are actively seeking to monetize game propeitiesigh a variety of new business models, inclgdiom digital content delivery such as
online distribution of full games and additionahtent, free-to-download games supported by adusgtisnd/or micro-transactions and
subscription services. Forecasting our revenuegaafiability for these new business models iseir@mtly uncertain and volatile. Our actual
revenue and profit for these businesses may bé&is@ntly greater or less than our forecasts. Addlly, these new business models could
fail for one or more of our titles, resulting irettoss of our investment in the development anc#tfucture needed to support these new
business models, as well as the opportunity codivefrting management and financial resources gveely more successful businesses.

Technology changes rapidly in our business and ifevfail to anticipate or successfully develop gamdsr new platforms and services,
adopt new distribution technologies or methods, omplement new technologies in our games, the qualittimeliness and
competitiveness of our products and services wiluffer.

Rapid technology changes in our industry requirtoumticipate, sometimes years in advance, wigichrtologies we must implement and
take advantage of in order to make our productssandces competitive in the market. We have iradsand in the future may invest, in new
business strategies, technologies, products, amites. Such endeavors may involve significantsriakd uncertainties, and no assurance can
be given that the technology we choose to adoptlamglatforms, products and services that we guvali be successful and will not
materially adversely affect our reputation, fina@ondition, and operating results.
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Our product development usually starts with paféicplatforms and distribution methods in mind, @dnge of technical development goals
that we hope to be able to achieve. We may nobleeta achieve these goals, or our competition begble to achieve them more quickly
and effectively than we can. In either case, oodpcts and services may be technologically infadasur competitors’, less appealing to
consumers, or both. If we cannot achieve our teldgyogoals within the original development schedoleour products and services, then
may delay their release until these technologygjoah be achieved, which may delay or reduce revand increase our development
expenses. Alternatively, we may increase the ressuemployed in research and development in amjatti® accelerate our development of
new technologies, either to preserve our produseorice launch schedule or to keep up with ourpsstition, which would increase our
development expenses. We may also miss opportsitditiadopt technology, or develop products anda=s\for new platforms or services
that become popular with consumers, which coulceeshly affect our revenues. It may take signifidane and resources to shift our focu:
such technologies or platforms, putting us at apetitive disadvantage.

If we are unable to maintain or acquire licenses tinclude intellectual property owned by others in ar games, or to maintain or
acquire the rights to publish or distribute games @veloped by others, our business may be harmed.

Many of our products and services are based omcorporate intellectual property owned by others. éxample, our EA SPORTS products
include rights licensed from major sports leagues @ayers’ associations. We also publish andibigie products developed and owned by
third-parties under license agreements with these pa@mspetition for these licenses and rights isrisée If we are unable to maintain th
licenses and rights or obtain additional licensesghts with significant commercial value, our eewe, profitability and cash flows may
decline significantly. Competition for these licessnay also increase the amounts that we musbgdaehsors and developers, through
higher minimum guarantees or royalty rates, whizhla significantly increase our costs and reduaepoofitability.

Security breaches and cyber threats could harm oureputation and adversely affect our business.

As our digital business grows, we continue to feglger risks and threats that seek to damage, dierugain access to our networks, our
products and services, and supporting infrastrect@ur business partners, including our chanrhees, also are subject to these risks.
Such cyber risks and threats may be difficult teede Any failure to prevent or mitigate securitgfiches or cyber risk could result in
interruptions to the services we provide, degrageuser experience, cause our users to lose canéde our products, as well as significant
legal and financial exposure. This could harmtmusiness and reputation, disrupt our relationshifis partners and diminish our competit
position.

Successful exploitation of our systems can haveratikgative effects upon the products, servicesuaadexperience we offer. In particular,
the virtual economies that we have establishedanyrof our games are subject to abuse, exploitatimhother forms of fraudulent activity
that can negatively impact our business. Virtealnomies involve the use of virtual currency andidual assets that can be redeemed by a
player within a particular game or game serviche &buse or exploitation of our virtual economiedude the illegitimate generation and ¢

of virtual items in black markets. Our online sers have been impacted by in-game exploits andsbef automated processes to generate
virtual currency illegitimately in the past, whigkere traded in black markets. These kinds of digs/and the steps that we take to address
these issues may result in a loss of anticipateelnge, interfere with players’ enjoyment of a bakthgame environment and cause
reputational harm.

We may experience outages and disruptions of our bne services that may harm our business.

We are investing and expect to continue to inveséchnology, hardware and software to supporpoutfolio of online products and
services. Launching and operating online gamessandces, developing related technologies and imeiging online business initiatives is
expensive and complex. Execution of these initégtigould result in operational failures and otesués impacting the technical stability of
our products and services. In addition, havingnitbeessary infrastructure to support our online petsiand services is vital to our growth and
success. Our products and services could be adivérgmacted by outages, disruptions and failuresuinnetwork and related infrastructure,
as well as in the online platforms of key busingsgners who offer or support our online producis services.

Our business could be adversely affected if our ceamer protection, data privacy and security practies are not adequate, or
perceived as being inadequate, to prevent data brelhes, or by the application of consumer protectioand data privacy and security
laws generally.

In the course of our business, we collect, procgtese and use consumer information, including greainformation, passwords and credit
card information. Although we take measures togmotonsumer information from unauthorized accasguisition, disclosure and misuse,
our security controls, policies and practices matybe able to prevent the improper or
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unauthorized access, acquisition or disclosureicfi gonsumer information. In addition, third pargndors and business partners which it
course of our business receive access to consufieemiation that we collect also may not prevenadsagcurity breaches with respect to the
consumer information we provide them or fully ecfour policies, contractual obligations and disates regarding the collection, use,
storage, transfer and retention of personal ddta.uhauthorized access, acquisition or disclosticermsumer information could significantly
harm our reputation, compel us to comply with digpabreach notification laws and otherwise suhjedb proceedings by governmental
entities or others and substantial legal liabilkyperception that we do not adequately securewrnesinformation could result in a loss of
current or potential consumers and business partaswell as a loss of anticipated revenues. @ubkisiness partners also face these same
risks with respect to consumer information theyiemiland data security breaches with respect tb giiormation could cause reputational
harm to them and negatively impact our ability tigioour products and services through their platfa

We are also subject to payment card associati@s ahd obligations pursuant to contracts with payjroard processors. Under these rules
and obligations, if information is compromised, egrild be liable to payment card issuers for thé cbassociated expenses and penalties. In
addition, if we fail to follow payment card indugtsecurity standards, even if no customer inforamais compromised, we could incur
significant fines or experience a significant irese in payment card transaction costs.

In addition, the rate of data privacy, security andsumer-protection law-making is acceleratingglly, and the interpretation and
application of consumer protection and data privay security laws in the United States, Europeads®lvhere are often uncertain,
contradictory and in flux. It is possible that teéaws may be interpreted or applied in a manredrithadverse to us or otherwise inconsistent
with our practices, which could result in litigatiaregulatory investigations and potential legalbility or require us to change our practices in
a manner adverse to our business. As a resulteputation may be harmed, we could incur substiactdists, and we could lose both
customers and revenue.

Any failure by EA, or our agents to comply with qarivacy policy or with other federal, state ordmtational privacy-related or data
protection laws and regulations could result inceexings against EA by governmental entities oerstlas well as resulting liability.

Negative player perceptions about our brands, prodcts, services and/or business practices may damamé business and the costs
incurred in addressing player concerns may increaseur operating expenses.

Individual players form our ultimate customer bam®] player expectations regarding the qualityfgperance and integrity of our products
and services are high. Players may be criticabofwands, products, services and/or businessipeador a wide variety of reasons. These
negative player reactions may not be foreseeabidtbin our control to manage effectively, includiperceptions about gameplay fairness,
negative player reactions to game content, comgeraerd services, or objections to certain of owifess practices. In the past, we have
taken actions, including delaying the release ofgaumes, after taking into consideration, amongiothings, feedback from the player
community even if those decisions negatively impdaiur operating results in the short term. We etqmecontinue to take actions to address
concerns as appropriate, including actions that raaylt in additional expenditures and the lossewénue. Negative player sentiment about
our business practices also can lead to investigafrom regulatory agencies and consumer grogpsed as litigation, which, regardless of
their outcome, may be costly, damaging to our r&part and harm our business.

If we release defective products or services, ouperating results could suffer.

Products and services such as ours are extremelgler software programs, and are difficult to depehnd distribute. We have quality
controls in place to detect defects in our prodaais services before they are released. Nonethéhese quality controls are subject to hu
error, overriding, and reasonable resource comssral herefore, these quality controls and prevsetaneasures may not be effective in
detecting defects in our products and servicesrbaf®y have been released into the marketplacidi an event, we could be required to or
may find it necessary to voluntarily recall a protar suspend the availability of the product awige, which could significantly harm our
business and operating results.

Our business is subject to increasing regulation ahthe adoption of proposed legislation we oppose wd negatively impact our
business.

Legislation is continually being introduced in tHaited States and other countries to mandate ra¢iggirements or set other restrictions on
the advertisement or distribution of entertainnsaftware based on content. In the United Statesf oaurts, including the United States
Supreme Court, that have ruled on such legisldtare generally ruled in a manner favorable to tiveractive entertainment industry. Some
foreign countries have adopted ratings regulaterscertain countries allow
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government censorship of entertainment softwardymts. Adoption of government ratings system airiesns on distribution of
entertainment software based on content could loaimbusiness by limiting the products we are ablefter to our customers and complia
with new and possibly inconsistent regulationsdifierent territories could be costly, delay oryeat the release of our products in those
territories.

As we increase the online delivery of our prodietd services, we are subject to a number of foraighdomestic laws and regulations that
affect companies conducting business on the Inteimaddition, laws and regulations relating tergrivacy, data collection, retention,
electronic commerce, consumer protection, consehtertising, localization, and information secutigve been adopted or are being
considered for adoption by many countries througltteel world. The costs of compliance with theseslamay increase in the future as a re
of changes in interpretation. Furthermore, anyfailon our part to comply with these laws or thgligption of these laws in an unanticipated
manner may harm our business and result in pesaltisignificant legal liability.

If we do not continue to attract and retain key pesonnel, we will be unable to effectively conduct a@lbusiness.

The market for technical, creative, marketing atitebpersonnel essential to the development anflatiag of our products and services and
management of our businesses is extremely cometfiur leading position within the interactive edinment industry makes us a prime
target for recruiting our executives as well as &mative and technical talent. If we cannot susftély recruit and retain the employees we
need, or replace key employees following their digpa, our ability to develop and manage our bussneill be impaired.

If our marketing and advertising efforts fail to resonate with our customers, our business and operatj results could be adversely
affected.

Our products and services are marketed worldwideutih a diverse spectrum of advertising and prasnafi programs such as online and
mobile advertising, television advertising, retagrchandising, website development, event sponigoasial direct communications with our
consumers including via email. Our ability to smir products and services is dependent in part thmsuccess of these programs. If the
marketing for our products and services fails soraate with our customers, particularly duringdhiical holiday season or during other key
selling periods, or as advertising rates or othedian placement costs increase, these factors bawkel a material adverse impact on our
business and operating results.

A significant portion of our sales are made to a fatively small number of key customers. If these catomers reduce their purchases of
our products and services or become unable to pagifthem, our business could be harmed.

During the three months ended June 30, 2015, appadely 65 percent of our net revenue was derivehfour top ten customers. Though
our products are available to consumers througgriaty of retailers and directly through us, the@entration of our sales in one, or a few,
large customers could lead to a short-term disoagt our sales if one or more of these custonigrsfeeantly reduced their purchases or
ceased to carry our products and services, and coake us more vulnerable to collection risk if @nenore of these large customers became
unable to pay for our products or declared banksupidditionally, our receivables from these lamystomers generally increase significa

in the December quarter as they make purchasegigipation of the holiday selling season. Havingls a large portion of our total net
revenue concentrated in a few customers could eeducnegotiating leverage with these customeiandfor more of our key customers
experience deterioration in their business, or bexanable to obtain sufficient financing to mainttieir operations, our business could be
harmed.

Our channel partners have significant influence ovethe products and services that we offer on theiplatforms.

Our products and services are sold to customersagly through retailers and online through ouachel partners, including Sony,
Microsoft, Apple and Google. In many cases, ouncleapartners set the rates that we must pay tage@ur games and services through
their online channels. In certain cases, our chigmeréners retain flexibility to change their fdeustures or adopt different fee structures for
their online channels, which could adversely impagtcosts, profitability and margins.

Outside of the financial arrangements, our agre¢sn&ith our channel partners typically give thegngicant control over other aspects of
the distribution of the products and services tirmaidevelop for their platform. For example, ouresgnents with Sony and Microsoft typice
give significant control to them over the approvainufacturing and distribution of our products aedvices, which could, in certain
circumstances, leave us unable to get our produnctservices approved, manufactured and distridotedstomers. For the three months
ended June 30, 2015, 65 percent of our net reweagalerived from products and services for SonjdggHtation 3 and 4 and Microsoft's
Xbox 360 and One consoles (combined
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across all four platforms). For our digital procsiand services delivered direct to consumers giatichannels such as Sony’s PlayStation
Network, Microsof's Xbox LIVE Marketplace, Apple’s App Store and tBeogle Play store, the channel partner has psleie guidelines
that control the promotion and distribution of theitles and the features and functionalities Waiare permitted to offer through the channel.

In addition, while we have negotiated agreementdane with our channel partners - these agreemes¢sve the right by our channel
partners to determine and change unilaterally itekigy terms and conditions, including the abitiychange their user and developer policies
and guidelines, which can negatively impact outiess. If our channel partners establish termsrésdtict our offerings through their
channels, or significantly impact the financiahtsron which these products or services are offeredir customers, our business could be
harmed.

Our business is subject to risks generally assoced with the entertainment industry, any of which cald significantly harm our
operating results.

Our business is subject to risks that are geneaaypciated with the entertainment industry, mdmwhach are beyond our control. These ri
could negatively impact our operating results arduide: the popularity, price and timing of our ganand the platforms on which they are
played; economic conditions that adversely afféatrétionary consumer spending; changes in consderapngraphics; the availability and
popularity of other forms of entertainment; andical reviews and public tastes and preferenceg;iwinay change rapidly and cannot
necessarily be predicted.

We rely on business partners in many areas of ourdsiness and our business may be harmed if they an@able to honor their
obligations to us or their actions may put us at sk.

We rely on various business partners, includingltparty service providers, vendors, licensing pent, development partners, and licensees,
among others, in many areas of our business. Ti@naof our business partners may put our busiardour reputation at risk. In many
cases, these third parties are given access tiigerd proprietary information in order to prdeiservices and support to our teams. These
third parties may misappropriate our informationd @mgage in unauthorized use of it. The failurthete third parties to provide adequate
services and technologies, or the failure of tlel tharties to adequately maintain or update tbeivices and technologies, could result in a
disruption to our business operations. Furtherugisons in the financial markets and economic dmowmms may adversely affect our business
partners and they may not be able to continue logadhneir obligations to us. Alternative arrangensesnd services may not be available t

on commercially reasonable terms or we may expegidusiness interruptions upon a transition tol@mnrative partner or vendor. If we lose
one or more significant business partners, oumessi could be harmed.

We may be subject to claims of infringement of thid-party intellectual property rights, which could harm our business.

From time to time, third parties may assert claiigainst us based on allegations of violations tflectual property rights. In addition, pat
holding companies seek to monetize patents theg paxchased or otherwise obtained. Although we $#dges to avoid knowingly violating
the intellectual property rights of others, it izsgible that third parties still may claim infrimgent. In addition, our products often utilize
complex, cutting-edge technology that may be sultgemtellectual property claims, particularly senthere are an increasing number of
companies that focus their efforts exclusively afoecing their patent rights.

Existing or future infringement claims against whether valid or not, may be time consuming andeesjve to defend. Such claims or
litigations could require us to pay damages andratbsts, stop selling the affected products, igddhose products to avoid infringement, or
obtain a license, all of which could be costly &adm our business. In addition, many patents haee issued that may apply to potential
modes of delivering, playing or monetizing gamewafe products and services, such as those thptadeice or would like to offer in the
future. We may discover that future opportunitegtovide new and innovative modes of game playgarde delivery to consumers may be
precluded by existing patents that we are unablieease on reasonable terms.

From time to time we may become involved in otherelgal proceedings, which could adversely affect us.
We are currently, and from time to time in the fetmay become, subject to legal proceedings, clditigmtion and government
investigations or inquiries, which could be expeeslengthy, and disruptive to normal business ajp@ns. In addition, the outcome of any

legal proceedings, claims, litigation, investigascr inquiries may be difficult to predict and bhave a material adverse effect on our
business, operating results, or financial condition
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Acquisitions, investments and other strategic traractions could result in operating difficulties, diltion to our investors and other
negative consequences.

We expect to continue making acquisitions or entgimto other strategic transactions includinggdquisitions of companies, businesses,
intellectual properties, and other assets, (2) ntyhowvestments in strategic partners, and (3gstments in new interactive entertainment
businesses (e.g., online and mobile publishindgiais) as part of our long-term business straté@gse transactions involve significant
challenges and risks including, in the end, thattthnsaction does not advance our business strakeg we do not realize a satisfactory
return on our investment, that we acquire unknduaiillties, or that we experience difficulty in th@egration of business systems and
technologies, the integration and retention of eewployees, or in the maintenance of key businedsastomer relationships of the
businesses we acquire, or diversion of managematt#stion from our other businesses. These ewentsl harm our operating results or
financial condition.

Future acquisitions and investments also couldlirevthe issuance of our equity and equity-linkecusities (potentially diluting our existing
stockholders), the incurrence of debt, contingiailities or amortization expenses, write-offsgaodwill, intangibles, or acquired in-process
technology, or other increased cash and non-cgsmnees, such as stock-based compensation. Ang édriigoing factors could harm our
financial condition or prevent us from achievingpimvements in our financial condition and operapegformance that could have otherwise
been achieved by us on a staldne basis. Our stockholders may not have thergyfity to review, vote on or evaluate future asifions or
investments.

Our products and brands are subject to the threat bpiracy, unauthorized copying and other forms of ntellectual property
infringement.

We regard our products and brands as proprietaiyek® measures to protect our products, brandsted confidential information from
infringement. We are aware that some unauthorippging of our products and brands occurs, andifaificantly greater amount were to
occur, it could negatively impact our business.

Piracy and other forms of unauthorized copying asel of our content and brands are persistent prabler us, and policing is difficult.
Further, the laws of some countries in which owdpicts are or may be distributed either do notgmtadur products and intellectual property
rights to the same extent as the laws of the UrStates, or are poorly enforced. Legal protectiooun rights may be ineffective in such
countries. In addition, although we take stepsforee and police our rights, factors such as tiéifpration of technology designed to
circumvent the protection measures used in ourymtsdthe availability of broadband access to tterhet, the refusal of Internet service
providers or platform holders to remove infringic@ntent in certain instances, and the proliferatibanline channels through which
infringing product is distributed have all have trdyuted to an expansion in unauthorized copyingwfproducts and brands.

We may experience outages and disruptions of ourfirastructure that may harm our business.

We may be subject to outrages or disruptions ofirffuastructure, including information technologgstem failures and network disruptions.
These may be caused by natural disasters, cybieeins, weather events, power disruptions, telecomecations failures, acts of terrorism or
other events. System redundancy may be ineffeotiieadequate, and the Company’s disaster recqlanning may not be sufficient for all
eventualities. Such failures or disruptions couleMent access to our products, services or ontores selling our products and services. Our
corporate headquarters in Redwood City, CA andstudio in Burnaby, British Columbia are locateg@ismically active regions, and certain
of our game development activities and other egddnisiness operations are conducted at thesédonsaAn event that results in the
disruption of any of our critical business or ITs®ms could harm our ability to conduct normal bess operations.

Our business is subject to currency fluctuations.

International sales are a fundamental part of osifess. For the three months ended June 30, R@é&ational net revenue comprised 58
percent of our total net revenue and we expectriat®nal sales to continue to account for a sigaift portion of our total net revenue. As a
result of our international sales, and also theod@nation of our foreign investments and our casth @ash equivalents in foreign currencies,
we are exposed to the effects of fluctuations neifn currency exchange rates. The significanhgtieening of the U.S. dollar during the
second half of fiscal year 2015, particularly refato the Euro, British pound sterling, Swedisbria and Canadian dollar, had a negative
impact on our reported international net revenuealpositive impact on our reported internatiornamting expenses because these amounts
were translated at lower rates in fiscal 2015 tisoal 2014. Our fiscal year 2015 results of oderss, including our net revenue and net
income were adversely affected by these foreigreaay fluctuations and these trends may contindis@al 2016. We use foreign currency
hedging
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contracts to mitigate some foreign currency riskwidver, these activities are limited in the pratectthey provide us from foreign currency
fluctuations and can themselves result in losses.

We utilize debt financing and such indebtedness ctiiadversely impact our business and financial corition.

We have outstanding $632.5 million of convertitdaisr notes due July 2016 (the “Notes”), which hesudebt service obligations of
approximately $5 million per year. In addition,Nfarch 2015, we entered into an unsecured comnm®s@@ million revolving credit facility.
While the facility is currently undrawn, we may ubke proceeds of any future borrowings for geneoaborate purposes. The credit facility
contains affirmative, negative and financial cowv@saincluding a maximum capitalization ratio anishimum liquidity requirements. We m:
enter into other financial instruments in the fetur

Our indebtedness, particularly the July 2016 matwf the Notes, could affect our financial conalitiand future financial results by, among
other things:

* requiring the dedication of a substantial partid any cash flow from operations to the paymégrimcipal of, and interest on, our
indebtedness, thereby reducing the availabilitgumfh cash flow to fund our growth strategy, work@agital, capital expenditures ¢
other general corporate purposes; and

« limiting our flexibility in planning for, or reaatig to, changes in our business and our indt

In connection with the offering of the Notes, weezad into certain privately-negotiated transacitmreduce the potential dilution with
respect to our common stock upon conversion ofNibtes. We also entered into separate, privatelptietgd warrant transactions whereby
we sold warrants to independent third parties. dffect, if any, of these activities, including thieection or magnitude, on the market price of
our common stock will depend on a variety of fastancluding market conditions, and cannot be asirexd at this time. Any of these
activities could, however, adversely affect the keaprice of our common stock and the trading poftthe Notes. In addition, the
counterparties to these agreements are finanatiltions and we are subject to the risk that@amnmore of these counterparties might def

on the transactions. Our exposure to the creditafighese counterparties is not secured by angteshl and the amount of that exposure will
depend on many factors but, generally, the incremear exposure will be correlated to the increaste market price and in the volatility of
our common stock.

Changes in our tax rates or exposure to additionahx liabilities could adversely affect our earningsand financial condition.

We are subject to taxes in the United States andrious foreign jurisdictions. Significant judgntés required in determining our worldwide
income tax provision and accruals for other tages|, there are many transactions and calculatioresaxthe ultimate tax determination is
uncertain. Our effective income tax rate could theeasely affected by our profit levels, by changesur business, reorganization of our
business and operating structure, changes in thk@hgiarnings in countries with differing statutdax rates, changes in the elections we
make, changes in applicable tax laws, or changt#inaluation allowance for deferred tax assetsyeall as other factors. We are also
required to pay taxes other than income taxes, asgiayroll, sales, use, valadded, net worth, property and goods and servicesst in bot
the United States and foreign jurisdictions. Fumtih@re, we are regularly subject to audit by tahatities with respect to both income and
such other non-income taxes. Adverse changes ieftestive income tax rate, unfavorable audit ressaf tax rulings, or other changes
resulting in significant additional tax liabilitieould have material adverse effects upon our rgsnicash flows, and financial condition.
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Our reported financial results could be adversely #Hected by changes in financial accounting standad

Our reported financial results are impacted byatteounting standards promulgated by the SEC amoha&ticcounting standards bodies and
the methods, estimates, and judgments that wenumgplying our accounting policies. For exampleoanting standards affecting software
revenue recognition have affected and could coattousignificantly affect the way we account foverue and costs related to our products
and services. We recognize all of the revenue trandled sales (i.e., online-enabled games thatidieclpdates on a when-and-if-available
basis or a matchmaking service) on a deferred basisan estimated offering period. The relatedscosrevenues are expensed as incurred
instead of deferred and recognized ratably. In @34, the FASB issued ASU 2014-G&venue from Contracts with Customers, which will
replace most existing revenue recognition guidanééS. GAAP when it becomes effective. While wedaot yet determined the effect of
the new standard on our Consolidated FinanciakBtants, we believe the new standard may requite materially change the way we
account for revenue by requiring us to recognizeemmevenue upon delivery of the primary produchthe currently do under current
accounting standards. The new standard may alsireags to materially change the way we accountdtated costs by requiring us to
capitalize and amortize certain costs over theopldtie related assets are transferred to the cestom

As we enhance, expand and diversify our businedpesduct offerings, the application of existingfature financial accounting standards,
particularly those relating to the way we accoantrévenue, costs and taxes, could have a signifadverse effect on our reported results
although not necessarily on our cash flows.

Our stock price has been volatile and may continut fluctuate significantly.

The market price of our common stock historicakyg lbeen, and we expect will continue to be, sulgesignificant fluctuations. These
fluctuations may be due to factors specific toinslgding those discussed in the risk factors abasewell as others not currently known tc
or that we currently do not believe are material)changes in securities analystarnings estimates or ratings, to our results toréufinancia
guidance falling below our expectations and analystd investors’ expectations, to factors affegtime entertainment, computer, software,
Internet, media or electronics industries, to duilitst to successfully integrate any acquisitions may make, or to national or international
economic conditions. In particular, economic downsumay contribute to the public stock markets erpeing extreme price and trading
volume volatility. These broad market fluctuatidresse and could continue to adversely affect theketgrice of our common stock.
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Item 2. Unregistered Sales of Equity Securities and Use Bfoceed:

Stock Purchase Programs

On May 5, 2014, a special committee of our BoarBioéctors, on behalf of the full Board of Directpauthorized a two-year program to
repurchase up to $750 million of our common st@&ikce inception, we repurchased approximately 9lllomshares for approximately $394
million under this program. During the three morginsled June 30, 2015 , we repurchased approximatelyillion shares for approximately
$57 million under this program.

On May 4, 2015, our Board of Directors authorizetew program to repurchase up to $1 billion of cammon stock. This new stock
repurchase program, which expires on May 31, 28dFersedes and replaces the stock repurchaseiaatioor approved on May 5, 2014.
Under this program, we may purchase stock in treaparket or through privately-negotiated transastin accordance with applicable
securities laws, including pursuant to pre-arrangfedk trading plans. The timing and actual amaiitihe stock repurchases will depend on
several factors including price, capital availapjlregulatory requirements, alternative investmaygortunities and other market conditions.
We are not obligated to repurchase any specifichaurof shares under this program and it may be fieddisuspended or discontinued at any
time. During the three months ended June 30, 2@dbrepurchased approximately 1.2 million sharesfproximately $75 milliomnder this
new program.

The following table summarizes the number of shegpsirchased during the three months ended Juriz038,:

Total Number of Shares Maximum Dollar Value

Purchased as Part of that May Still Be
Total Number of Average Price Paid Publicly Announced Purchased Under the
Fiscal Month Shares Purchased per Share Program Program (in millions)
March 29 - May 2, 2015 833,14! % 57.9¢ 833,14 $ 36¢
May 3 - May 30, 2015 567,64: $ 61.2: 567,64: $ 97:¢
May 31 - July 4, 2015 757,01 % 64.04 757,01 $ 92t
2,157,80. g 60.9¢ 2,157,80:

We continue to actively repurchase shares.

Transactions Related to our Notes and ConvertibletdlHedge

During the quarter ended June 30, 2015, we issnede aggregate, 1,938 shares of our common s$tobklders of our 0.75% Convertible
Senior Notes due 2016 (the “Note#tipt converted such Notes prior to the quarter édd@e 30, 2015 pursuant to their terms. Thesestu
common stock were issued on multiple dates in Aprd May 2015 in reliance on Section 3(a)(9) of Bleeurities Act of 1933, as amended.
Subsequent to the quarter ended June 30, 201%Hendyh August 10, 2015, approximately $170 millieraggregate principal amount of the
Notes were converted by the holders thereof. Thkes®ent of these conversions will occur during guarter ending September 30, 2015,
upon settlement, these holders will receive appnately $170 million in cash and a number of shafesur common stock equal in value to
the excess conversion value. For example, basdukeariosing stock price of our common stock of 867at the end of the quarter ended June
30, 2015, approximately 3 million shares of our coon stock would be issuable to these convertinddrsl The actual amount of shares
issuable upon conversion will be determined bageoh the market price of our common stock duringlaservation period following any
conversion. For more information regarding the Na@®gd the conversion terms thereof, please seee"Nbt Financing Arrangement” to the
Condensed Consolidated Financial Statements irFthris1 10-Q.

In connection with the conversions of the Note$ tirxe settled during the quarter ended June 3B,20e exercised our option under
privately negotiated convertible note hedge tratisas (the “Convertible Note Hedge”) to acquire3g%hares of our common stock. The
counterparties to the Convertible Note Hedge magidmmed “affiliated purchasers” and may have psetiahe shares of our common stock
deliverable to us upon exercise of our option dythre quarter ended June 30, 2015. Subsequemh#o3D, 2015, we expect to receive a
number of shares of our common stock under the éible Note Hedge substantially equal to the nunalbshares of our common stock to
be issued in connection with any conversions ofNbees. For more information regarding the ContgtNote Hedge, please see “Note 10 -
Financing Arrangement” to the Condensed Consolilkteancial Statements in this Form 10-Q.

Item 3. Defaults Upon Senior Securitie
None.
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Item 4. Mine Safety Disclosures
Not applicable

Item 6. Exhibits

The exhibits listed in the accompanying index thibits on Page 62 are filed or incorporated bynarfee as part of this report.
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SIGNATURE

Pursuant to the requirements of the Securities &xgh Act of 1934, the registrant has duly caussdréport to be signed on its behalf by the
undersigned thereunto duly authorized.

ELECTRONIC ARTS INC.
(Registrant)

/sl Blake Jorgensen
DATED: Blake Jorgensen
August 11, 2015 Executive Vice President,
Chief Financial Officer
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ELECTRONIC ARTS INC.
FORM 10-Q
FOR THE PERIOD ENDED JUNE 30, 2015

EXHIBIT INDEX
Incorporated by Reference
Filed
Number Exhibit Title Form File No. Filing Date Herewith
10.1 EA Bonus Plan 8-K 000-17948 5/22/2015
10.2 EA Bonus Plan Fiscal Year 2016 Addendum 8-K 000-17948  5/22/2015
10.3 Form of 2015 Performance-Based Restricted Stock Algieement 8-K 000-17948 5/22/2015
15.1 Awareness Letter of KPMG LLP, Independent Registétablic X
Accounting Firm.
31.1 Certification of Chief Executive Officer pursuantRule 13a-14(a) of X
the Exchange Act, as adopted pursuant to SectidroBthe
Sarbanes-Oxley Act of 2002.
31.2 Certification of Chief Financial Officer pursuatRule 13a-14(a) of X
the Exchange Act, as adopted pursuant to SectidroBthe
Sarbanes-Oxley Act of 2002.
Additional exhibits furnished with this report:
32.1 Certification of Chief Executive Officer pursuant$ection 906 of th X
Sarbanes-Oxley Act of 2002.
32.2 Certification of Chief Financial Officer pursuant $ection 906 of the X
Sarbanes-Oxley Act of 2002.
101.INS'  XBRL Instance Document. X
101.SCH" XBRL Taxonomy Extension Schema Document. X
101.CAL" XBRL Taxonomy Extension Calculation Linkbase Docuntne X
101.DEF" XBRL Taxonomy Extension Definition Linkbase Docurhen X
101.LAB" XBRL Taxonomy Extension Label Linkbase Document. X
101.PRE" XBRL Taxonomy Extension Presentation Linkbase Doenin X

t Attached as Exhibit 101 to this Quarterly Remort~orm 10-Q for the quarterly period ended June2815 are the following formatted
in eXtensible Business Reporting Language (“XBRI(1)y Condensed Consolidated Balance Sheets, (X)éhsed Consolidated
Statements of Operations, (3) Condensed Consdlidtetements of Comprehensive Loss, (4) Condensaddlidated Statements of
Cash Flows, and (5) Notes to Condensed Consolidatehcial Statements.
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Exhibit 15.1

Awareness Letter of KPMG LLP, Independent Registerd Public Accounting Firm

Electronic Arts Inc.
Redwood City, California:

With respect to the subject registration statementsorm S8 (Nos. 333183077, 333176181, 333168680, 333161229, 333152757,
333-148596, 333145182, 333138532, 333131933, 333127156, 333117990, 333107710, 33399525, 33367430, 33344222,
333-39432, and 333-190355) and the registration stateoreForm S3 (No. 333-199995) of Electronic Arts Inc., we acknowledge our
awareness of the incorporation by reference thereaur report dated August 11, 2015 related toreuiew of interim financial information
included in Form 16Q for the quarterly period ended July 4, 2015.

Pursuant to Rule 436 under the Securities Act 8B81(®he Act), such report is not considered pa# ofgistration statement prepared or
certified by an independent registered public antiog firm, or a report prepared or certified byiadependent registered public accounting
firm within the meaning of Sections 7 and 11 of #wt.

/s/ KPMG LLP
Santa Clara, California
August 11, 2015



Exhibit 31.1
ELECTRONIC ARTS INC.

Certification of Chief Executive Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Andrew Wilson, certify that:

1. | have reviewed this Quarterly Report on Folvlof Electronic Arts Inc

2. Based on my knowledge, this report does notadony untrue statement of a material fact ot dmstate a material fact necessary to
make the statements made, in light of the circuntgtsiunder which such statements were made, nigtadisg with respect to the
period covered by this report;

3. Based on my knowledge, the financial statememts other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this report;

4. The registrant’s other certifying officer(s)dainare responsible for establishing and maintgmisclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag @defined in Exchange Act Rules
13a-15(f) and 15d-15(f)) for the registrant andéiav

a. Designed such disclosure controls and procedarecaused such disclosure controls and procedotee designed under our
supervision, to ensure that material informatidatheg to the registrant, including its consolidhtubsidiaries, is made known to us
by others within those entities, particularly dgritie period in which this report is being prepared

b. Designed such internal control over finanaiglarting, or caused such internal control overrfaial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

c. Evaluated the effectiveness of the registradisslosure controls and procedures and presentthisi report our conclusions about
the effectiveness of the disclosure controls adguiures, as of the end of the period coveredibyaport based on such
evaluation; and

d. Disclosed in this report any change in thegtegnt's internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#) tlas materially affected, or is
reasonably likely to materially affect, the regasit's internal control over financial reporting;dan

5. The registrant’s other certifying officer(s)danhave disclosed, based on our most recent et@duaf internal control over financial
reporting, to the registrant’s auditors and theitac@mmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

a. All significant deficiencies and material weakses in the design or operation of internal cootrer financial reporting which are
reasonably likely to adversely affect the regisfeaability to record, process, summarize and refieancial information; and

b. Any fraud, whether or not material, that inv@dvmanagement or other employees who have a s@gniifiole in the registrant’s
internal control over financial reporting.

Dated: August 11, 2015 By: /s/ Andrew Wilson

Andrew Wilson
Chief Executive Officer



Exhibit 31.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Blake Jorgensen, certify that:

1.
2.

| have reviewed this Quarterly Report on FoB¥Qlof Electronic Arts Inc

Based on my knowledge, this report does notatomny untrue statement of a material fact ortamstate a material fact necessary

to make the statements made, in light of the cistarnces under which such statements were madmisieading with respect to

the period covered by this report;

Based on my knowledge, the financial statementsodimer financial information included in this repdairly present in all materi.

respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this

report;

The registrant’s other certifying officer(s)danare responsible for establishing and maintgimiisclosure controls and procedures

(as defined in Exchange Act Rules 13a-15(e) and1Ed)) and internal control over financial repogti(as defined in Exchange

Act Rules 13a-15(f) and 15d-15(f)) for the registrand have:

a. Designed such disclosure controls and procedareaused such disclosure controls and procedaree designed under our
supervision, to ensure that material informatidatneg to the registrant, including its consolidhtibsidiaries, is made kno
to us by others within those entities, particulahlying the period in which this report is beingmared;

b.  Designed such internal control over finanoggdarting, or caused such internal control overrfaial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repodiand the preparation of
financial statements for external purposes in ataoce with generally accepted accounting princjples

c. Evaluated the effectiveness of the registratisslosure controls and procedures and presenttusi report our conclusions
about the effectiveness of the disclosure containtsprocedures, as of the end of the period cousyéhis report based on
such evaluation; and

d. Disclosed in this report any change in thestegit’s internal control over financial reportitigt occurred during the
registrant’s most recent fiscal quarter (the regists fourth fiscal quarter in the case of an amaport) that has materially
affected, or is reasonably likely to materiallyead, the registrant’s internal control over finaeeporting; and

The registrant’s other certifying officer(s)danhave disclosed, based on our most recent et@tuaf internal control over financial

reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the

equivalent functions):

a. All significant deficiencies and material weaknessethe design or operation of internal contratiofmancial reporting whic
are reasonably likely to adversely affect the regig’s ability to record, process, summarize aqbrt financial information;
and

b.  Any fraud, whether or not material, that invedumanagement or other employees who have a signiifiole in the registrarst’
internal control over financial reporting.

Dated: August 11, 2015 By: /s/ Blake Jorgensen

Blake Jorgensen
Executive Vice President,
Chief Financial Officer



Exhibit 32.1
ELECTRONIC ARTS INC.

Certification of Chief Executive Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended JBGe2015 as filed with the Securities
and Exchange Commission on the date hereof (thpd®®, |, Andrew Wilson, Chief Executive Officeff &lectronic Arts Inc., certify,
pursuant to 18 USC Section 1350, as adopted pursu&ection 906 of the Sarbanes-Oxley Act of 20@2ction 906”), that to my
knowledge:

1. The Report fully complies with the requiremenit$Section 13(a) or 15(d) of the Securities ExgeAct of 1934; and
2. The information contained in the Report faphgsents, in all material respects, the finan@aldition and results of operations of
Electronic Arts Inc. for the periods presented ¢irer

/s Andrew Wilson
Andrew Wilson

Chief Executive Officer
Electronic Arts Inc.

August 11, 2015

A signed original of this written statement reqdit®y Section 906, or other document authenticategnowledging, or otherwise adopting
the signature that appears in typed form withingleetronic version of this written statement regdiby Section 906, has been provided to
Electronic Arts and will be retained by Electrofids and furnished to the Securities and Exchang@i@ission or its staff upon request.



Exhibit 32.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended JBGe2015 as filed with the Securities
and Exchange Commission on the date hereof (thpdi®, |, Blake Jorgensen, Executive Vice Prestderd Chief Financial Officer of
Electronic Arts Inc., certify, pursuant to 18 US€cBon 1350, as adopted pursuant to Section 9@tedbarbanes-Oxley Act of 20025¢ctior
906"), that to my knowledge:

1. The Report fully complies with the requirementsSefction 13(a) or 15(d) of the Securities Exchangeoh1934; an
2. The information contained in the Report faphgsents, in all material respects, the finan@aldition and results of operations of
Electronic Arts Inc. for the periods presented ¢irer

/sl Blake Jorgensen
Blake Jorgensen
Executive Vice President,
Chief Financial Officer
Electronic Arts Inc.

August 11, 2015

A signed original of this written statement reqdit®y Section 906, or other document authenticaticgnowledging, or otherwise adopting
the signature that appears in typed form withingleetronic version of this written statement regdiby Section 906, has been provided to
Electronic Arts and will be retained by Electrofids and furnished to the Securities and Exchang@i@ission or its staff upon request.



