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PART I — FINANCIAL INFORMATION

Item 1. Condensed Consolidated Financial Statements (Unaudd)

ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS

(Unaudited)
(In millions, except par value data)

ASSETS
Current assets:
Cash and cash equivalents
Short-term investments
Receivables, net of allowances of $177 and $1&peively
Inventories
Deferred income taxes, net
Other current assets
Total current assets
Property and equipment, net
Goodwill
Acquisition-related intangibles, net
Deferred income taxes, net
Other assets

TOTAL ASSETS

LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
Accounts payable
Accrued and other current liabilities
Deferred net revenue (online-enabled games)
Total current liabilities
0.75% convertible senior notes due 2016, net
Income tax obligations
Deferred income taxes, net
Other liabilities
Total liabilities
Commitments and contingencies (See Note 13)
Stockholders’ equity:
Preferred stock, $0.01 par value. 10 shares aatbri

Common stock, $0.01 par value. 1,000 shares aa#trB13 and 311 shares issued and
outstanding, respectively

Paid-in capital

Retained earnings

Accumulated other comprehensive income
Total stockholders’ equity

TOTAL LIABILITIES AND STOCKHOLDERS’ EQUITY

See accompanying Notes to Condensed Consolidatedidial Statements (unaudited).

(a) Derived from audited consolidated financial stateta

June 30, 2014

March 31, 2014®

1,55¢ 1,78
762 58¢
21¢ 327

37 56
58 74
30C 31¢

2,93( 3,13¢
502 51C

1,72¢ 1,728
16C 177

15 28
14z 14C
5,47¢ 5,71¢
69 11¢
66€ 781

1,051 1,49(

1,78¢ 2,39(
58€ 58(C

90 18¢

85 18
21¢ 117
2,768 3,294
3 3
2,28t 2,35¢
364 28
61 37

2,71 2,42

5,47¢ 5,71¢
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ELECTRONIC ARTS INC. AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(Unaudited)
(In millions, except per share data)
Net revenue:
Product
Service and other
Total net revenue
Cost of revenue:
Product
Service and other
Total cost of revenue
Gross profit
Operating expenses:
Research and development
Marketing and sales
General and administrative
Acquisition-related contingent consideration
Amortization of intangibles
Restructuring and other charges
Total operating expenses
Operating income
Interest and other income (expense), net
Income before provision for income taxes
Provision for income taxes
Net income
Net income per share:
Basic
Diluted
Number of shares used in computation:
Basic
Diluted

See accompanying Notes to Condensed Consolidatedidial Statements (unaudited).

Three Months Ended

June 30,
2014 2013
$ 757 % 54:
457 40€
1,21¢ 94¢
252 13C
11¢% 64
367 194
847 75t
26& 27€
13C 147
88 85
1) 7
3 4
— 1
48t 522
362 23:
(8) ©)
354 22¢
19 6
$ 33 % 222
$ 107 ¢ 0.7¢
$ 1.0 $ 0.71
il 304
32z 31z
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

(Unaudited)

(In millions)

Net income

Other comprehensive income (loss), net of tax:
Change in unrealized net gains and losses on bledlar-sale securities
Change in unrealized net gains and losses on diegviastruments
Reclassification adjustment for net realized logsederivative instruments
Foreign currency translation adjustments

Total other comprehensive income (loss), net of tax

Total comprehensive income

See accompanying Notes to Condensed Consolidatedidtal Statements (unaudited).

Three Months Ended

June 30,
2014 2013
33 % 222
— )
€ @)
5 2
20 (12)
24 (13)
35¢ % 20¢
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(Unaudited)

(In millions)

OPERATING ACTIVITIES
Net income

Adjustments to reconcile net income to net caskigeal by (used in) operating activities:

Depreciation, amortization and accretion
Stock-based compensation
Acquisition-related contingent consideration
Change in assets and liabilities:
Receivables, net
Inventories
Other assets
Accounts payable
Accrued and other liabilities
Deferred income taxes, net
Deferred net revenue (online-enabled games)
Net cash provided by (used in) operating activities
INVESTING ACTIVITIES
Capital expenditures
Proceeds from maturities and sales of short-texmsiments
Purchase of short-term investments
Acquisition of subsidiaries, net of cash acquired
Net cash used in investing activities
FINANCING ACTIVITIES
Proceeds from issuance of common stock
Excess tax benefit from stock-based compensation
Repurchase and retirement of common stock
Acquisition-related contingent consideration paytnen
Net cash provided by (used in) financing activities
Effect of foreign exchange on cash and cash ecgritsl
Decrease in cash and cash equivalents
Beginning cash and cash equivalents
Ending cash and cash equivalents
Supplemental cash flow information:
Cash paid during the period for income taxes, net
Non-cash investing activities:

Change in unrealized net gains (losses) on avaifatsale securities

See accompanying Notes to Condensed Consolidatedidtal Statements (unaudited).
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Three Months Ended June 30,

2014 2013

33 $ 222
56 56
29 33
) 7
11¢ 192
18 1
21 (30)
43 (82
(84) (195)

1 2
(439) (454)
4 (248)
@7) 29
15¢ 132
(335) (101)
— ©)
(207) )
5 22

12 —
(50) —
— (2)
(33) 21

8 @
(228) (236)
1,78: 1,29:
1,55¢ $ 1,05¢
8 $ 6
— s M
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S
(Unaudited)

(1) DESCRIPTION OF BUSINESS AND BASIS OF PRESENTATDN

We develop, market, publish and distribute gamenso® content and services that can be played bywoers on a variety of platforms, including
video game consoles (such as PlayStation 3 amahd Slony and Xbox 360 and Xbox One from Microsgfgrsonal computers (“PCs'thobile phone
and tablets. Our ability to deliver games and sewiacross multiple platforms, through multiplerdisition channels, and directly to consumers
(online and wirelessly) has been, and will contitmbe, a cornerstone of our product strategy. Wleladopted new business models and alternative
revenue streams (such as subscription, micro-tcéinsa, and advertising) in connection with ourimeland wireless product and service offerings.
Some of our games are based on our wholly-ownetléctual property €.9. , Battlefield, Mass Effect, Need for Speed, Dragge, The Sims,
Bejeweled, and Plants vs. Zombies), and some ofjanmes are based on content that we license froersfe.g. , FIFA, Madden NFL and Star War
Our goal is to turn our intellectual propertiesigear-round businesses available on a range tibptes. Our products and services may be purchased
through physical and online retailers, platformymlers such as console manufacturers and mobiteerswia digital downloads, as well as directly
through our own distribution platform, includinglme portals such as Origin.

Our fiscal year is reported on a 52 - or 53 -weekqul that ends on the Saturday nearest March Bdré3ults of operations for the fiscal years egdin
or ended, as the case may be, March 31, 2015 dntic@tain 52 weeks each, and ends or ended, aaskanay be, on March 28, 2015 and March
29, 2014, respectively. Our results of operatiangte three months ended June 30, 2014 and 2018ised 13 weeks each and ended on June 28,
2014 and June 29, 2013, respectively. For simplafi disclosure, all fiscal periods are referreds ending on a calendar month end.

The Condensed Consolidated Financial Statementsnangdited and reflect all adjustments (consistinly of normal recurring accruals unless
otherwise indicated) that, in the opinion of mamaget, are necessary for a fair presentation ofebaelts for the interim periods presented. The
preparation of these Condensed Consolidated FiabBtatements requires management to make estisradesssumptions that affect the amounts
reported in these Condensed Consolidated FinaBtaééments and accompanying notes. Actual resulid cliffer materially from those estimates.
The results of operations for the current interieniqds are not necessarily indicative of resultse¢@xpected for the current year or any otheiogeri

These Condensed Consolidated Financial Statemleniddsbe read in conjunction with the Consolidat@thncial Statements and Notes thereto
included in our Annual Report on Form 10-K for fiszal year ended March 31, 2014 , as filed with thmited States Securities and Exchange
Commission (“SEC”) on May 21, 2014 .

Change in Estimated Offering Period

Prior to July 1, 2013, for most sales, we estim#tedoffering period to be six months and recoghizvenue over this period in the month after
delivery. During the three months ended SeptemBgeB313, we completed our annual evaluation oestenated offering period and noted that
generally, consumers were playing our games owole a longer period of time. Based on this, wectaded that for physical software sales made
after June 30, 2013, the estimated offering pestazlild be increased to nine months, resultingvenae being recognized over a longer period of
time. This change in estimate resulted in an eséichencrease to net revenue and net income of 8ilibn and an increase of $0.33 of diluted
earnings per share for the three months ended3yr2014. The estimated offering period for digjtalistributed software games is six months. We
have not yet completed our fiscal year 2015 evadnaif our estimated offering period.

Recently Adopted Accounting Standards

On April 1, 2014, we adopted ASU 2013-Presentation of an Unrecognized Tax Benefit When a Net Operating Loss Carryforward, a Smilar Tax
Loss, or a Tax Credit Carryforward Exists. Under the new accounting standard, an unrecognéebenefit is required to be presented as actentuto
a deferred tax asset if the disallowance of theettat tax position would reduce an available tsslor tax credit carryforward instead of resulimg
cash tax liability. The ASU applies prospectivedyall unrecognized tax benefits that exist as efdtioption date. As a result of the adoption, we
reduced: (a) noncurrent income tax obligations ®§ #illion ; (b) current deferred income tax as$st$18 million ; and (c) noncurrent deferred
income tax assets by $11 million . We increasednoent deferred income tax liabilities by $67 roill . As the new accounting standard only
impacted presentation, it did not have an impadhenCompany'’s net financial position, results pétions, or cash flows.
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Impact of Recently Issued Accounting Standards

In April 2014, the FASB issued ASU 2014-08 esentation of Financial Statements (Topic 205) and Property, Plant, and Equipment (Topic 360) . The
amendments of this ASU require that only the diafsoeepresenting a strategic shift in operatiormikhbe presented as discontinued operations.
Those strategic shifts should have a major effadhe organization's operations and financial testlihe disclosure requirements will be effectioe f
annual periods (and interim periods within thoseueh periods) beginning after December 15, 201d,veill require prospective application. Early
adoption is permitted. We expect to adopt this seamdard in the first quarter of fiscal year 208& do not expect the adoption to have a material
impact on our Condensed Consolidated FinanciaeBtants.

In June 2014, the FASB issued ASU 2014-d@mnpensation - Stock Compensation (Topic 718): Accounting for Share-Based Payments When the Terms

of an Award Provide That a Performance Target Could Be Achieved after the Requisite Service Period. The amendments of this ASU require that a
performance target that affects vesting and thaldcbe achieved after the requisite service pemotreated as a performance condition. The
performance target should not be reflected in edting the grant-date fair value of the award. Conspéon cost should be recognized in the period in
which it becomes probable that the performancestamil be achieved and should represent the cosgten cost attributable to the period(s) for
which the requisite service has already been rexdéirthe performance target becomes probableioigoachieved before the end of the requisite
service period, the remaining unrecognized compgemsaost should be recognized prospectively olrerremaining requisite service period. The total
amount of compensation cost recognized during &ed the requisite service period should refleet tumber of awards that are expected to vest and
should be adjusted to reflect those awards thamately vest. The requisite service period endsnithe employee can cease rendering service ah

be eligible to vest in the award if the performatarget is achieved. The amendments in this ASUbgileffective for annual periods (and interim
periods within those annual periods) beginningrditecember 15, 2015. We expect to adopt this nendstrd in the first quarter of fiscal year 2017.
We do not expect the adoption to have a materiphtthon our Condensed Consolidated Financial Stattsn

In May 2014, the FASB issued ASU No. 2014-B8yenue from Contracts with Customers, which requires an entity to recognize the amadint
revenue to which it expects to be entitled forttiamsfer of promised goods or services to custonTdrs ASU will replace most existing revenue
recognition guidance in U.S. GAAP when it beconféscéive. The new standard is effective for anmaglorting periods beginning after December
2016. Early application is not permitted. The staddpermits the use of either the retrospectiveuanulative effect transition method. The Compar
evaluating the effect that ASU 2008 will have on its Condensed Consolidated Findrgt@ements and related disclosures. The Compasiyibt ye
selected a transition method nor has it determihecffect of the standard on its ongoing finanmglorting. We expect to adopt this new standard in
the first quarter of fiscal year 2018.

(2) FAIR VALUE MEASUREMENTS

There are various valuation techniques used tmagtifair value, the primary one being the price thould be received from selling an asset or pz
transfer a liability in an orderly transaction bem market participants at the measurement daten\étermining fair value, we consider the prink
or most advantageous market in which we would &reingnd consider assumptions that market partitspaould use when pricing the asset or
liability. We measure certain financial and nonfingl assets and liabilities at fair value on aurdng and nonrecurring basis.

Fair Value Hierarchy
The three levels of inputs that may be used to aredair value are as follows:
e Level 1. Quoted prices in active markets for identicabéssr liabilities

* Level 2. Observable inputs other than quoted prices ireduaithin Level 1, such as quoted prices for simalssets or liabilities, quoted prices
in markets with insufficient volume or infrequeranisactions (less active markets), or model-denadations in which all significant inputs
are observable or can be derived principally fraroaroborated with observable market data for wutiglly the full term of the assets or
liabilities.

* Level 3. Unobservable inputs to the valuation methodolibgy are significant to the measurement of thevalive of assets or liabilitie
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Assets and Liabilities Measured at Fair Value orRecurring Basis

As of June 30, 2014 and March 31, 20b4ir assets and liabilities that were measuredecmtded at fair value on a recurring basis werbows (in

millions):

Assets
Money market funds
Available-for-sale securities:
Corporate bonds

U.S. Treasury securities
Commercial paper

U.S. agency securities
Deferred compensation plan asséts
Foreign currency derivatives
Total assets at fair value
Liabilities
Contingent consideratidh
Foreign currency derivatives
Deferred compensation plan liabilities

Total liabilities at fair value

Balance as of March 31, 2014
Change in fair value”
Payments @

Balance as of June 30, 2014

Fair Value Measurements at Reporting Date Using

Quoted Prices in

Active Markets Significant
for Identical Other Significant
Financial Observable Unobservable
Instruments Inputs Inputs
As of
June 30,
2014 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
20z $ 20z $ — 3 —  Cash equivalents
37¢ — 37¢ —  Short-term investments
19t 19t — —  Short-term investments
Short-term investments and cash
131 — 131 —  equivalents
Short-term investments and cash
10C — 10C —  equivalents
9 9 — —  Other assets
5 — 5 —  Other current assets
1,02 $ 406  $ 614 $ —
Accrued and other current
2 3 — $ —  $ liabilities
— 7 —  Accrued and other current liabilities
9 — —  Other liabilities
18 3 9 $ 7 $

Fair Value Measurements Using Significant
Unobservable Inputs (Level 3)

Contingent
Consideration
$ 4
(1)
(1)
$ 2
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Fair Value Measurements at Reporting Date Using
Quoted Prices in

Active Markets Significant
for Identical Other Significant
Financial Observable Unobservable
Instruments Inputs Inputs
As of
March 31,
2014 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
Assets
Money market funds $ 58¢ $ 58¢ $ — 3 —  Cash equivalents
Available-for-sale securities:
Corporate bonds 27¢ — 27¢ —  Short-term investments
Short-term investments and cash
Commercial paper 14€ — 14€ —  equivalents
Short-term investments and cash
U.S. Treasury securities 11¢ 11¢ — —  equivalents
Short-term investments and cash
U.S. agency securities 89 — 89 —  equivalents
Deferred compensation plan assgts 9 9 — —  Other assets
Total assets at fair value $ 1,22¢  $ 71E $ 514 $ —
Liabilities
Accrued and other current
Contingent consideratidi $ 4 3 — 3 — 3 4 liabilities and other liabilities
Foreign currency derivatives 6 — 6 $ — Accrued and other current liabilities
Deferred compensation plan liabilities 9 9 3 —  $ —  Other liabilities
Total liabilities at fair value $ 19 3 9 3 6 % 4
Fair Value Measurements Using Significant
Unobservable Inputs (Level 3)
Contingent
Consideration
Balance as of March 31, 2013 $ 43
Change in fair valué (35)
Payment® 4)
Balance as of March 31, 2014 $ 4

(a) The Deferred Compensation Plan assets carfsistrious mutual funds. See Note 15 in our AnrReport on Form 10-K for the fiscal year
ended March 31, 2014 , for additional informatiegarding our Deferred Compensation Plan.

(b) The contingent consideration as of June 3@42@presents the estimated fair value of the imdhdik variable cash consideration payable in
connection with our acquisition of KlickNation Camation (“KlickNation”) that is contingent upon tlaehievement of certain performance
milestones. The contingent consideration as of WM&t 2014 represents the estimated fair valubeoftiditional variable cash consideration
payable in connection with our acquisitions of Kiation and Chillingo Limited (“Chillingo”) that & contingent upon the achievement of
certain performance milestones. We estimated thedéue of the acquisition-related contingent ddagation payable using probability-
weighted discounted cash flow models, and applidd@ount rate that appropriately captures theasgdociated with the obligation. The
weighted average of the discount rates used dtiimghree months ended June 30, 2014 was 13 pertbhatweighted average of the
discount rates used during the fiscal year 2014Mggercent . The significant unobservable inpetus the fair value measurement of the
contingent consideration payable are forecastedregs. Significant changes in forecasted earningsldvresult in a significantly higher or
lower fair value measurement. At June 30, 2014Marth 31, 2014 , the fair market value of acquisitrelated contingent consideration
totaled $2 million and $4 million , respectivelyropared to a maximum potential payout of $3 milléod $10 million , respectively.
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(c) The change in fair value is reported as adiiprisrelated contingent consideration in our Condensems@Glidated Statements of Operati

(d) During the three months ended June 30, 20detmade payments totaling $1 million to settleaarperformance milestones achieved in
connection with one of our acquisitions. Duringfisyear 2014, we made payments totaling $4 mili@settle certain performance
milestones achieved in connection with two of ozgasitions.

(3) FINANCIAL INSTRUMENTS
Cash and Cash Equivalents

As of June 30, 2014 and March 31, 2014 , our cadicash equivalents were $1,554 million and $1/M8lon , respectively. Cash equivalents were
valued at their carrying amounts as they approxérfet value due to the short maturities of thesarfcial instruments.

Short-Term Investments
Short-term investments consisted of the followisg&June 30, 2014 and March 31, 2014 (in millions)

As of June 30, 2014 As of March 31, 2014
Ar?w?)ftti;éd Gross Unrealized Fair Ar?w?)ftti;(;d Gross Unrealized Fair
Cost Gains Losses Value Cost Gains Losses Value
Corporate bonds $ 37¢  $ — 3 — 37¢  $ 27¢  $ — —  $ 27¢
U.S. Treasury securities 19t — — 19t 114 — — 114
Commercial paper 101 — — 101 11C — — 11C
U.S. agency securities 88 — — 88 80 — — 8C
Short-term investments $ 762 $ — 3 —  $ 76z $ 582 $ — % — 3 582

We evaluate our investments for impairment quartéractors considered in the review of investmeritis an unrealized loss include the credit quality
of the issuer, the duration that the fair value lbesn less than the adjusted cost basis, the sewkthe impairment, the reason for the declingatue
and potential recovery period, the financial capditand near-term prospects of the investees,ment to sell and ability to hold the investmentdo
period of time sufficient to allow for any anticiea recovery in market value, and any contracerah$ impacting the prepayment or settlement
process. Based on our review, we did not conslieset investments to be other-than-temporarily iregaas of June 30, 2014 and March 31, 2014 .

The following table summarizes the amortized cost fair value of our short-term investments, cfisgdiby stated maturity as of June 30, 2014 and
March 31, 2014 (in millions):

As of June 30, 2014 As of March 31, 2014
Amortized Fair Amortized Fair
Cost Value Cost Value
Short-term investments

Due in 1 year or less $ 33 % 33 % 31 % 31¢
Due in 1-2 years 22% 228 15€ 15€¢
Due in 2-3 years 19t 19t 104 104
Due in 3-4 years 6 6 5 5
Short-term investments $ 76z % 76z % 58: $ 58:

0.75% Convertible Senior Notes Due 2016

The following table summarizes the carrying valod &air value of our 0.75% Convertible Senior Nades 2016 as of June 30, 2014 and March 31,
2014 (in millions):

As of June 30, 2014 As of March 31, 2014
Carrying Fair Carrying Fair
Value Value Value Value
0.75% Convertible Senior Notes due 2016 $ 58¢ $ 801 $ 58C $ 731

11
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The carrying value of the 0.75% Convertible SeiNotes due 2016 excludes the fair value of the gaquihversion feature, which was classified as
equity upon issuance, while the fair value is baseduoted market prices for the 0.75% Convert8#aior Notes due 2016vhich includes the equi
conversion feature. The fair value of the 0.75% \@uotible Senior Notes due 2016 is classified aseL@wvithin the fair value hierarchy. See Note 12
for additional information related to our 0.75% @ertible Senior Notes due 2016.

(4) DERIVATIVE FINANCIAL INSTRUMENTS

The assets or liabilities associated with our dgive instruments and hedging activities are reedat fair value in other current assets or accametl
other current liabilities, respectively, on our @ensed Consolidated Balance Sheets. As discusi®sa, ltlee accounting for gains and losses resulting
from changes in fair value depends on the useefidiivative instrument and whether it is desigthated qualifies for hedge accounting.

We transact business in various foreign curreraieshave significant international sales and exg@dsnominated in foreign currencies, subjectir
to foreign currency risk. We purchase foreign cocyeforward and option contracts, generally withtumiéies of 15 months or less, to reduce the
volatility of cash flows primarily related to forasted revenue and expenses denominated in cestaigr currencies. Our cash flow risks are priny:
related to fluctuations in the Euro, British powstdrling, Canadian dollar, and Swedish Krona. lditaah, we utilize foreign currency forward contts
to mitigate foreign exchange rate risk associati#d f@reign-currency-denominated monetary asseddiabilities, primarily intercompany receivables
and payables. The foreign currency forward congraot designated as hedging instruments generallg & contractual term of approximately 3
months or less and are transacted near month-eadldMot use foreign currency option or foreigrrenicy forward contracts for speculative or
trading purposes.

Cash Flow Hedging Activities

Our foreign currency option and certain of our fardicontracts are designated and qualify as cashtfedges. The effectiveness of the cash flow
hedge contracts, including time value, is assesgatthly using regression analysis, as well as diheng and probability criteria. To qualify for
hedge accounting treatment, all hedging relatigpsshire formally documented at the inception oftbdges and must be highly effective in offsetting
changes to future cash flows on hedged transacfidresderivative assets or liabilities associatétl wur hedging activities are recorded at faiueal

in other current assets or accrued and other iliglsilon our Condensed Consolidated Balance ShBe¢seffective portion of gains or losses resulting
from changes in the fair value of these hedgesitisily reported, net of tax, as a component afussulated other comprehensive income in
stockholdersequity. The gross amount of the effective portibgains or losses resulting from changes in thevidue of these hedges is subseque
reclassified into net revenue or research and dpwatnt expenses, as appropriate, in the period Wieeforecasted transaction is recognized in our
Condensed Consolidated Statements of Operatiotise lavent that the gains or losses in accumutzteet comprehensive income are deemed to be
ineffective, the ineffective portion of gains os&es resulting from changes in fair value, if asyeclassified to interest and other income (egpgn
net, in our Condensed Consolidated Statements efdfipns. In the event that the underlying foresds$tansactions do not occur, or it becomes re
that they will occur, within the defined hedge pelithe gains or losses on the related cash flalgdseare reclassified from accumulated other
comprehensive income to interest and other incaxrpense), net, in our Condensed Consolidated Statsrof Operations.

Total gross notional amounts and fair values forency derivatives with cash flow hedge accountiegignation are as follows:

As of June 30, 2014 As of March 31, 2014
Fair Value Fair Value
Notional Amount Asset Liability Notional Amount Asset Liability
Forward contracts to purchase 98 2 2 17¢ — 3
Forward contracts to sell 311 1 5 362 — 2

The net impact of the effective portion of gainsd émsses from our cash flow hedging activitiesim @ondensed Consolidated Statements of
Operations for three months ended June 30, 2012@%8 was a loss of $5 million and $2 million ,pestively. During the three months ended June
30, 2014 and 2013, we reclassified an immatenaunt of the ineffective portion of gains or lossesulting from changes in fair value into interest
and other income (expense), net.

12
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Balance Sheet Hedging Activities

Our foreign currency forward contracts that aredegtignated as hedging instruments are accounted fderivatives whereby the fair value of the
contracts are reported as other current assetaredl and other current liabilities on our ConéenSonsolidated Balance Sheets, and gains and
resulting from changes in the fair value are regobit interest and other income (expense), netuirCondensed Consolidated Statements of
Operations. The gains and losses on these foreigarcy forward contracts generally offset the gaind losses in the underlying foreign-currency-
denominated monetary assets and liabilities, whrehalso reported in interest and other incomedjesg), net, in our Condensed Consolidated
Statements of Operations. The fair value of oueifpr currency forward contracts was measured Usévgl 2 inputs.

Total gross notional amounts and fair values forency derivatives that are not designated as hgdgstruments are accounted for as follows:

As of June 30, 2014 As of March 31, 2014
Fair Value Fair Value
Notional Amount Asset Liability Notional Amount Asset Liability
Forward contracts to purchase $ 111 $ 2 3 — $ 14C $ —  $ 1
Forward contracts to sell $ 252 % — 3 — 3 23z % — 3 —

The effect of foreign currency forward contracts designated as hedging instruments in our Conde@sasolidated Statements of Operations for the
three months ended June 30, 2014 and 2013 was eriedaand is included in interest and other incqeeense), net.
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(5) ACCUMULATED OTHER COMPREHENSIVE INCOME (LOSS)

The changes in accumulated other comprehensiven@g¢nss) by component, net of tax, for the threatins ended June 30, 2014 and 2013 are as
follows (in millions):

Unrealized Gains Unrealized Gains Foreign Currency
(Losses) on Available- (Losses) on Derivative Translation
for-Sale Securities Instruments Adjustments Total
Balances as of March 31, 2014 $ 4 $ (100 $ 51 % 37
Other comprehensive income before reclassifications — D 20 19
Amounts reclassified from accumulated other compmsive
income — 5 — 5
Net current-period other comprehensive income — 4 20 24
Balance as of June 30, 2014 $ 4) $ 6) $ 71 $ 61
Unrealized Gains Unrealized Gains Foreign Currency
(Losses) on Available- (Losses) on Derivative Translation
for-Sale Securities Instruments Adjustments Total
Balances as of March 31, 2013 $ 4 $ — 3 73 $ 69
Other comprehensive loss before reclassifications (D) 2 (12 (15)
Amounts reclassified from accumulated other compmsive
income — 2 — 2
Net current-period other comprehensive loss (D) — (12 13
Balances as of June 30, 2013 $ ) $ — $ 61 $ 56

The effects on net income of amounts reclassifiechfaccumulated other comprehensive income (lesghé three months ended June 30, 2014 and
2013 were as follows (in millions):

Amount Reclassified From Accumulated Other Comprehesive
Income (loss)

Three Months Ended Three Months Ended
Statement of Operations Classification June 30, 2014 June 30, 2013
Net revenue $ 3 ¢ 1
Research and development 2 1
Total amount reclassified, net of tax $ 5 % 2

(6) BUSINESS COMBINATIONS

During the three months ended June 30, 2014 , there no acquisitions. During the three months drldme 30, 2013 , we completed one acquisition
that did not have a significant impact on our Corsel Consolidated Financial Statements.

(7) GOODWILL AND ACQUISITION-RELATED INTANGIBLES, N ET
The changes in the carrying amount of goodwilltfa three months ended June 30, 2014 are as fo{lowsillions):

As of Effects of Foreign As of
March 31, 2014 Activity Currency Translation June 30, 2014
Goodwill $ 2,091 $ — 3 3 2,09¢
Accumulated impairment (36¢) — — (36¢)
Total $ 1,72 $ — 3 3 % 1,72¢

Goodwill represents the excess of the purchase puer the fair value of the underlying acquiretitaagible and intangible assets. Goodwill is not
amortized, but rather subject to at least an anmsgsgssment for impairment by applying a fair vdlased test. Our goodwill is fully attributed torou
operating segment. See note 16 for additional mé&ion regarding our segment.
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Acquisition-related intangibles consisted of thikdfging (in millions):

As of June 30, 2014 As of March 31, 2014
Gross Acquisition- Gross Acquisition-

Carrying Accumulated Related Carrying Accumulated Related
Amount Amortization Intangibles, Net Amount Amortization Intangibles, Net
Developed and core technology $ 531 $ (399) $ 132 % 531 $ (385) $ 14€
Trade names and trademarks 13C (107) 23 13C (10%) 25
Registered user base and other intangibles 87 (87) — 87 (87) —
Carrier contracts and related 85 (80 5 85 79 6
Total $ 83z $ 673 $ 16C $ 83: $ (65€) $ 177

Amortization of intangibles for the three monthsled June 30, 2014 and 204/ classified in the Condensed Consolidated Saateof Operations ¢
follows (in millions):

Three Months Ended

June 30,
2014 2013
Cost of service and other $ 10 $ 6
Cost of product 4 9
Operating expenses 3 4
Total $ 17 $ 19

Acquisition-related intangible assets are amortizgidg the straight-line method over the lesséheifr estimated useful lives or the agreement terms
typically from 2 to 14 years . As of June 30, 2@ March 31, 2014 , the weighted-average remaimsedul life for acquisition-related intangible
assets was approximately 3.2 years and 3.4 yeaspectively.

As of June 30, 2014 , future amortization of acitjois-related intangibles that will be recorded in then@ensed Consolidated Statement of Opera
is estimated as follows (in millions):

Fiscal Year Ending March 31,

2015 (remaining nine months) $ 48
2016 53
2017 32
2018 12
2019 8
2020 6
Thereafter 1

Total $ 16C

(8) RESTRUCTURING AND OTHER CHARGES

Restructuring and other restructuring plan-relaméarmation as of June 30, 2014 was as followsitions):

Fiscal 2011
Restructuring Other Restructurings and Reorganization
Facilities-
Other related Other Total
Balances as of March 31, 2013 $ 57 % 4 % 1 $ 62
Charges to operations 2 1 — (D]
Charges settled in cash (8 3 — (12)
Balances as of March 31, 2014 47 2 1 50
Charges to operations — — — —
Charges settled in cash @) — — @)
Balances as of June 30, 2014 $ 40 $ 2 % 1 % 43

15




Table of Contents

Fiscal 2011 Restructuring

In fiscal year 2011, we announced a plan focusetth@mestructuring of certain licensing and devetaggreements in an effort to improve the long-
term profitability of our packaged goods businéssder this plan, we amended certain licensing awtldper agreements. To a much lesser extent, a:
part of this restructuring we had workforce redoesi and facilities closures through March 31, 2@Libstantially all of these exit activities were
completed by March 31, 2011 .

Since the inception of the fiscal 2011 restructyimfan through June 30, 2014 , we have incurredyeiseof $172 million , consisting of (1) $129
million related to the amendment of certain licegsagreements and other intangible asset impairowests, (2) $31 million related to the amendment
of certain developer agreements, and (3) $12aniiln employee-related expenses. The $40 millistrueturing accrual as of June 30, 2014 is
expected to be settled by December 2015. We dexpsct to incur any additional restructuring chargeder this plan.

Other Restructurings and Reorganization

We also engaged in various other restructuringsaarebrganization based on management decisions métscal years 2013 and 2009. We da
expect to incur any additional restructuring chargeder these plans. The $3 million restructuriogr@al as of June 30, 20%élated to our oth
restructuring plans is expected to be settled byl 2020 .

(9) ROYALTIES AND LICENSES

Our royalty expenses consist of payments to (1jergricensors, (2) independent software develgmars (3) co-publishing and distribution affiliates
License royalties consist of payments made to ceiles professional sports organizations, moviglists and other organizations for our use of their
trademarks, copyrights, personal publicity rigletsnptent and/or other intellectual property. Royalayments to independent software developers are
payments for the development of intellectual propeglated to our games. Co-publishing and distrilsuroyalties are payments made to third parties
for the delivery of products.

Royalty-based obligations with content licensorg distribution affiliates are either paid in advarand capitalized as prepaid royalties or are accru
as incurred and subsequently paid. These royakgdabligations are generally expensed to coswafiue at the greater of the contractual rate or an
effective royalty rate based on the total projectetirevenue for contracts with guaranteed minimi®nspayments made to thinly capitalized
independent software developers and co-publisHiiigates are generally made in connection with tevelopment of a particular product, and
therefore, we are generally subject to developrisktprior to the release of the product. Accordimgayments that are due prior to completion of a
product are generally expensed to research andogenent over the development period as the seramefcurred. Payments due after completion of
the product (primarily royalty-based in nature) gemerally expensed as cost of revenue.

Our contracts with some licensors include minimurargnteed royalty payments, which are initiallyoreled as an asset and as a liability at the
contractual amount when no performance remains théHicensor. When performance remains with tbengor, we record guarantee payments as an
asset when actually paid and as a liability whewiired, rather than recording the asset and lighifion execution of the contract. Royalty liali

are classified as current liabilities to the extnth royalty payments are contractually due withennext 12 months.

Each quarter, we also evaluate the expected futatezation of our royalty-based assets, as wedlrgsunrecognized minimum commitments not yet
paid to determine amounts we deem unlikely to bézed through product sales. Any impairments esés determined before the launch of a product
are generally charged to research and developmpentse. Impairments or losses determined posttearecharged to cost of revenue. We evaluate
long-lived royalty-based assets for impairment gelfyeusing undiscounted cash flows when impairniedicators exist. Unrecognized minimum
royalty-based commitments are accounted for asuagccontracts, and therefore, any losses on tbesenitments are recognized when the
underlying intellectual property is abandoned:(, cease use) or the contractual rights to usenteléctual property are terminated.

During the three months ended June 30, 2014 , eagrezed a loss of $122 million on a previouslyagugnized licensed intellectual property
commitment. During the three months ended Jun@@03 , we recognized impairment charges of $17anilbn royalty-based assets. These losses
were recognized in cost of revenue. The $122 millass recognized during the three months endee 3002014 relate to the termination of certain
rights we previously had to use a licensor’s ietgtllal property. In addition, because the losshélpaid in installments through March 2022, our
accrued loss was computed using the effectivedatanethod. We currently estimate recognizing tarkiperiods through March 2022, approximately
$36 million for the accretion of interest expenskated to this obligation. This interest expensiélvé included in cost of revenue in our Condensed
Consolidated Statement of Operations.
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The current and long-term portions of prepaid rigaland minimum guaranteed royatglated assets, included in other current assetetuer asset:
consisted of (in millions):

As of As of
June 30, 2014 March 31, 2014
Other current assets 7€ 97
Other assets 52 58
Royalty-related assets $ 12¢  $ 15t

At any given time, depending on the timing of oayments to our co-publishing and/or distributiofiliates, content licensors, and/or independent
software developers, we classify any recognizeaighyalty amounts due to these parties as acdiafgitities. The current and long-term portions of
accrued royalties, included in accrued and otheeat liabilities and other liabilities, consistefi(in millions):

As of As of
June 30, 2014 March 31, 2014
Accrued royalties $ 114 $ 73
Other accrued expenses — 7
Other liabilities 58 53
Royalty-related liabilities $ 267 9 13t

In addition, as of June 30, 2014 , we were comuhitbepay approximately $1,092 million to conteotlisors, independent software developers, and
co-publishing and/or distribution affiliates, bugrformance remained with the counterpairitg.(, delivery of the product or content or other fasjo
and such commitments were therefore not recordediirfCondensed Consolidated Financial StatemeatsNste 13 for further information on our
developer and licensor commitments.

(10) BALANCE SHEET DETAILS

Inventories

Inventories as of June 30, 2014 and March 31, 20h4isted of (in millions):

As of As of
June 30, 2014 March 31, 2014
Finished goods 36 55
Raw materials and work in process 1 1
Inventories $ 37 % 5€
Property and Equipment, Net
Property and equipment, net, as of June 30, 20d4M&nch 31, 2014 consisted of (in millions):
As of As of
June 30, 2014 March 31, 2014
Computer, equipment and software 73€ 71¢
Buildings 338 327
Leasehold improvements 134 12¢
Office equipment, furniture and fixtures 67 67
Land 63 63
Warehouse, equipment and other 9 1C
Construction in progress 7 5
1,34¢ 1,31¢
Less: accumulated depreciation (84¢€) (809)
Property and equipment, net 50:< 51C

During the three months ended June 30, 2014 an8l 2@dpreciation expense associated with propedyeguipment was $31 million and $30

million , respectively.
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Accrued and Other Current Liabilities

Accrued and other current liabilities as of JuneZXL4 and March 31, 2014 consisted of (in milljons

As of As of
June 30, 2014 March 31, 2014
Other accrued expenses $ 27C % 32¢
Accrued compensation and benefits 16¢ 25¢
Accrued royalties 114 73
Deferred net revenue (other) 114 121
Accrued and other current liabilities $ 66€ $ 781

Deferred net revenue (other) includes the defefralibscription revenue, deferrals related to awitZerland distribution business, advertising rawe,
licensing arrangements, and other revenue for wigignue recognition criteria has not been met.

Deferred Net Revenue (Online-Enabled Games)

Deferred net revenue (online-enabled games) wa&s$Imillion and $1,490 million as of June 30, 2@ March 31, 2014 , respectively. Deferred
net revenue (online-enabled games) generally iedilde unrecognized revenue from bundled salesrtdin online-enabled games for which we do
not have vendor-specific objective evidence of ¥ailue (“VSOE”) for the obligation to provide ungiftied updates. We recognize revenue from the
sale of online-enabled games for which we do neeR&SOE for the unspecified updates on a straigletiasis, generally over an estimated nine-
month period beginning in the month after shipnfenphysical games sold through retail and an estoh six-month period for digitally-distributed
games. However, we expense the cost of revenueddlathese transactions during the period in whie product is delivered (rather than on a
deferred basis).

(11) INCOME TAXES

We estimate our annual effective tax rate at tiieafreach quarterly period, and we record the feeceof certain discrete items, which are unusal
occur infrequently, in the interim period in whititey occur, including changes in judgment aboueet tax valuation allowances. In addition,
jurisdictions with a projected loss for the yearjgdictions with a yei-to-date loss where no tax benefit can be recodnired jurisdictions where we
are unable to estimate an annual effective taxanr@excluded from the estimated annual effectixeate. The impact of such an exclusion couldlt
in a higher or lower effective tax rate during atigalar quarter depending on the mix and timingofual earnings versus annual projections.

We recognize deferred tax assets and liabilitied&h the expected impact of differences betweerfinancial statement amount and the tax basis of
assets and liabilities and for the expected futaxebenefit to be derived from tax losses and taxlit carry forwards. We record a valuation allosean
against deferred tax assets when it is consideaé likely than not that all or a portion of ourfeieed tax assets will not be realized. In makimg t
determination, we are required to give significaeight to evidence that can be objectively verifigds generally difficult to conclude that a vation
allowance is not needed when there is significagative evidence, such as cumulative losses imtgears. Forecasts of future taxable income are
considered to be less objective than past reqdtsicularly in light of the economic environmemherefore, cumulative losses weigh heavily in the
overall assessment. Based on the assumptions qnidements noted above, we have recorded a vatualiovance against most of our U.S. deferred
tax assets. In addition, we expect to provide aat#n allowance on future U.S. tax benefits ungl can sustain a level of profitability or untihet
significant positive evidence arises that sugdest these benefits are more likely than not toeadized.

The provision for income taxes reported for theéhmonths ended June 30, 2014 is based on oucf@wjennual effective tax rate for fiscal year

2015, and also includes certain discrete itemsrdel during the period. Our effective tax ratetf@ three months ended June 30, 2014 was 5.4
percent as compared to 2.6 percent for the saniedpefrfiscal year 2014 . The effective tax ratetfee three months ended June 30, 2014 and June 3(
2013 differs from the statutory rate of 35.0 petqgaimarily due to the utilization of U.S. deferreak assets which were subject to a valuation
allowance and non-U.S. profits subject to a redusezkro tax rate. The effective tax rate for theé¢ months ended June 30, 2014 differs from the
same period in fiscal year 2014 primarily due tlistrete expense of $12 million recorded in theghmonths ended June 30, 2014 for excess tax
benefits from stock-based compensation deductibosaged directly to contributed capital.

During the three months ended June 30, 2014 , e@ded a net decrease of $1 milliargross unrecognized tax benefits. The total gumsscognize
tax benefits as of June 30, 2014 is $231 millidnportion of our unrecognized tax benefits willexdt
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our effective tax rate if they are recognized ufaorable resolution of the uncertain tax positiohs of June 30, 2014 , if recognized, approximatel
$81 million of the unrecognized tax benefits woaftect our effective tax rate and approximately Gifllion would result in adjustments to deferred
tax assets with corresponding adjustments to theatian allowance.

During the three months ended June 30, 2014 , e@ded a net increase of $1 million for accruedriesét and penalties related to tax positions taken
on our tax returns. As of June 30, 2014 , the castbamount of accrued interest and penalties tetatancertain tax positions included in income tax
obligations on our Condensed Consolidated BalaheiSvas approximately $17 million .

We file income tax returns in the United States|uding various state and local jurisdictions. Gubsidiaries file tax returns in various foreign
jurisdictions, including Canada, France, GermanmyitZerland and the United Kingdom. The IRS is cotigexamining our returns for fiscal yet

2009 through 2011, and we remain subject to incamexamination by the IRS for fiscal years aftet 2 We are also currently under income tax
examination in the United Kingdom for fiscal ye@fsl0 and 2012, in Germany for fiscal years 2008ubh 2012, in Spain for fiscal years 2010
through 2013. We remain subject to income tax eration for several other jurisdictions including@anada for fiscal years after 2005, in France for
fiscal years after 2011, in Germany for fiscal wedfiter 2012, in the United Kingdom for fiscal y&@011 and after 2012, and in Switzerland for fisca
years after 2007.

The timing of the resolution of income tax examioas is highly uncertain, and the amounts ultimapalid, if any, upon resolution of the issues rise
by the taxing authorities may differ materially fiahe amounts accrued for each year. Although pialeesolution of uncertain tax positions involve

multiple tax periods and jurisdictions, it is reaably possible that a reduction of up to $11 millaf unrecognized tax benefits may occur within the

next 12 months, some of which, depending on thereaif the settlement or expiration of statuteboitations, may affect the Company’s income tax
provision and therefore benefit the resulting dffectax rate. The actual amount could vary sigaifitly depending on the ultimate timing and nature
of any settlements.

(12) FINANCING ARRANGEMENTS

0.75% Convertible Senior Notes Due 2016

In July 2011 , we issued $632.5 million aggregabegipal amount of 0.75% Convertible Senior Notes @016 (the “Notes”). The Notes are senior
unsecured obligations which pay interest semiatyurahrrears at a rate of 0.75% per annum on Jgritmand July 15 of each year, beginning on
January 15, 2012 and will mature on July 15, 2006less purchased earlier or converted in accoedaiith their terms prior to such date. The Notes
are senior in right of payment to any unsecureélitedness that is expressly subordinated in rigbaypment to the Notes.

The Notes are convertible into cash and sharesroé@mmon stock based on an initial conversionevalu31.5075 shares of our common stock per
$1,000 principal amount of Notes (equivalent taramal conversion price of approximately $31.74 phare). Upon conversion of the Notes, holders
will receive cash up to the principal amount offellote, and any excess conversion value will beveledd in shares of our common stock. Prior to
April 15, 2016 , the Notes are convertible onl{lif the last reported sale price of the commonkstocat least 20 trading days (whether or not
consecutive) during the period of 86nsecutive trading days ending on the last tradagof the immediately preceding fiscal quartegrisater than «
equal to 130 percent of the conversion price (&8 per share) on each applicable trading day;{#ipd the five business day period after any ten
consecutive trading day period in which the tradinige per $1,000 principal amount of notes fa#tolv 98 percent of the last reported sale price of
our common stock multiplied by the conversion @teeach trading day; or (3) specified corporatesaations, including a change in control, occur.
On or after April 15, 2016 , a holder may convery af its Notes at any time prior to the close o$iness on the second scheduled trading day
immediately preceding the maturity date. The cosieerrate is subject to customary anti-dilutionuattinents (for example, certain dividend
distributions or tender or exchange offer of oumamon stock), but will not be adjusted for any aecrand unpaid interest. The Notes are not
redeemable prior to maturity except for specifieporate transactions and events of default, arglniong fund is provided for the Notes. The Notes
do not contain any financial covenants.

We separately account for the liability and eqeitynponents of the Notes. The carrying amount oktiigty component representing the conversion
option is equal to the fair value of the Convesdiblote Hedge, as described below, which is a sotisllst identical instrument and was purchased on
the same day as the Notes. The carrying amouhedfability component was determined by deducthgfair value of the equity component from
par value of the Notes as a whole, and represeatiair value of a similar liability that does r@ve an associated convertible feature. A liabdity
$525 million as of the date of issuance was reamghfor the principal amount of the Notes reprasgrthe present value of the Notes’ cash flows
using a discount rate of 4.54 percent . The exaEt® principal amount of the liability componever its carrying
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amount is amortized to interest expense over time ¢¢ the Notes using the effective interest methidte equity component is not remeasured as long
as it continues to meet the conditions for equiggsification.

In accounting for $15 million of issuance costsdpaiJuly 2011 related to the Notes issuance, Yeeated $13 million to the liability component and
$2 million to the equity component. Debt issuanests attributable to the liability component arengeamortized to interest expense over the term of
the Notes, and issuance costs attributable toghiyecomponent were netted with the equity compoire additional paid-in capital.

The carrying values of the liability and equity qoonents of the Notes are reflected in our Conde@setsolidated Balance Sheet as follows (in
millions):

As of As of
June 30, 2014 March 31, 2014
Principal amount of Notes $ 63 $ 633
Unamortized debt discount of the liability compohen 47 (53
Net carrying amount of Notes $ 58¢ $ 58C
Equity component, net $ 105 $ 10t

As of June 30, 2014 , the remaining life of the ééas approximately 2.0 years .

Convertible Note Hedge and Warrants Issuance

In July 2011, we entered into privately negotiatedvertible note hedge transactions (the “Convierfilbte Hedge”) with certain counterparties to
reduce the potential dilution with respect to ooimenon stock upon conversion of the Notes. The Cuitnke Note Hedge, subject to customary anti-
dilution adjustments, provides us with the optioratquire, on a net settlement basis, approxima®@§ millionshares of our common stock at a st
price of $31.74 , which corresponds to the coneergrice of the Notes and is equal to the numbeshafes of our common stock that notionally
underlie the Notes. As of June 30, 2014 , we hatguarchased any shares under the Convertible Nedge. We paid $107 million for the
Convertible Note Hedge, which was recorded as aityetyansaction.

Separately, in July 2011 we also entered into pelyanegotiated warrant transactions with the ¢ertaunterparties whereby we sold to independent
third parties warrants (the “Warrants”) to acqusebject to customary anti-dilution adjustmentg tra substantially the same as the anti-dilution
provisions contained in the Notes, up to 19.9 miillshares of our common stock (which is also etgudile number of shares of our common stock that
notionally underlie the Notes), with a strike prie$41.14 . The Warrants could have a dilutiveeffvith respect to our common stock to the extent
that the market price per share of our common staxckeds $41.14 on or prior to the expiration datbe Warrants. We received proceeds of $65
million from the sale of the Warrants.

Effect of conversion on earning per share (“EPS”)

The Notes have no impact on diluted EPS until treage quarterly price of our common stock excélegl€onversion price of $31.74 per share. Prior
to conversion, we will include the effect of theddibnal shares that may be issued if our commooksprice exceeds $31.74 per share using the
treasury stock method. If the average price ofammmon stock exceeds $41.14 per share for a glyaptniod, we will also include the effect of the
additional potential shares that may be issuede@l® the Warrants using the treasury stock metRddr to conversion, the Convertible Note Hedge
is not considered for purposes of the EPS calariats its effect would be anti-dilutive. Upon cersion, the Convertible Note Hedge is expected to
offset the dilutive effect of the Notes when thecktprice is above $31.74 per share. See Noterl&diditional information related to our EPS.

Credit Facility

On August 30, 2012 , we entered into a $500 milienior unsecured revolving credit facility witlsyndicate of banks. The credit facility terminates
on February 29, 2016 and contains an option tomgeavith existing lenders and/or new lenders fentto provide up to an aggregate of $250 million
in additional commitments for revolving loans. R¥eds of loans made under the credit facility maydes for general corporate purposes.

The loans bear interest, at our option, at the bateeplus an applicable spread or an adjusted RB&e plus an applicable spread, in each case with
such spread being determined based on our conlitieverage ratio for the preceding fiscal quaitée are also obligated to pay other customary
fees for a credit facility of this size and typetdrest is due and payable in arrears quarterlipéors bearing interest at the base rate and arnthef ar
interest period (or at each three month intervdhen
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case of loans with interest periods greater thegetimonths) in the case of loans bearing intetaseaadjusted LIBOR rate. Principal, together veth
accrued and unpaid interest, is due and payabkebruary 29, 2016 .

The credit agreement contains customary affirmadive negative covenants, including covenants iméit dr restrict our ability to, among other thin
incur subsidiary indebtedness, grant liens, dispdsdl or substantially all assets and pay dividkeor make distributions, in each case subject to
customary exceptions for a credit facility of teige and type. We are also required to maintainptiamce with a capitalization ratio and maintain a
minimum level of total liquidity and a minimum levaf domestic liquidity.

The credit agreement contains customary eventsfaiutt, including among others, non-payment desagibvenant defaults, bankruptcy and
insolvency defaults and a change of control defaukach case, subject to customary exceptiona éoedit facility of this size and type. The
occurrence of an event of default could resulhmacceleration of the obligations under the craglieement, an obligation by any guarantors toyrepa
the obligations in full and an increase in the ajafile interest rate.

As of June 30, 2014 , no amounts were outstandidgthe credit facility. During the three montimsled September 30, 2012 , we paid $2 million of
debt issuance costs in connection with obtainiigdtedit facility. These costs are deferred ardbming amortized to interest expense over the 3.5
years term of the credit facility.

The following table summarizes our interest expersegnized for the three months ended June 3@ 20d 2013hat is included in interest and otl
income (expense), net on our Condensed Consolid&stdments of Operations (in millions):

Three Months Ended

June 30,
2014 2013
Amortization of debt discount $ 5 ¢ (5)
Amortization of debt issuance costs (D) —
Coupon interest expense (D) @
Other interest expense (D) (D)
Total interest expense $ B8 $ (7)

(13) COMMITMENTS AND CONTINGENCIES
Lease Commitments

As of June 30, 2014 , we leased certain facilifies)iture and equipment under non-cancelable dipgréease agreements. We were required to pay
property taxes, insurance and normal maintenansts éor certain of these facilities and any incesasver the base year of these expenses on the
remainder of our facilities.

Development, Celebrity, League and Content Licens&syments and Commitments

The products we produce in our studios are designécreated by our employee designers, artidtsya@ programmers and by non-employee
software developers (“independent artists” or @kparty developers”). We typically advance develeptrfunds to the independent artists and third-
party developers during development of our gam&sally in installment payments made upon the cotiguleof specified development milestones.
Contractually, these payments are generally corsid@dvances against subsequent royalties on ldeafahe products. These terms are set forth in
written agreements entered into with the independsists and third-party developers.

In addition, we have certain celebrity, league amtent license contracts that contain minimum guoige payments and marketing commitments that
may not be dependent on any deliverables. Celebu@tind organizations with whom we have contraciside, but are not limited to: FIFA (Fédération
Internationale de Football Association), FIFPRO ikdation, FAPL (Football Association Premier Leagimited), and DFL Deutsche Fuf3ball Liga
GmbH (German Soccer League) (professional socber)ng. h.c. F. Porsche AG, Ferrari S.p.A. (Need Epeed and Real Racing games); National
Basketball Association (professional basketbal3APTOUR (professional golf); National Hockey Leagared NHL Players’ Association (professional
hockey); National Football League Properties, PLAR&EInc., and Red Bear Inc. (professional footb&lbllegiate Licensing Company (collegiate
football); Zuffa, LLC (Ultimate Fighting Championig); ESPN (content in EA SPORTS games); Hasbra, (tertain of Hasbro’s board game
intellectual properties); Disney Interactive (Stdars); and Fox Digital Entertainment, Inc. (The B&ons). These developer and content license
commitments represent the sum of (1) the cash patgaie under non-royalty-bearing licenses andas\agreements and (2) the minimum
guaranteed payments and advances against roydugesnder royalty-bearing licenses and servicesesgents, the majority of which are conditional
upon performance by the counterparty. These miniguarantee payments and any related marketing congmis are included in the table below.

21




Table of Contents

The following table summarizes our minimum contwatobligations as of June 30, 2014 (in millions):

Fiscal Years Ending March 31,

2015
(Remaining
Total nine mos.) 2016 2017 2018 2019 2020 Thereafter
Unrecognized commitments
Developer/licensor commitments $ 1,092 % 12¢ $ 25¢  $ 248 $ 137 104 7% $ 142
Marketing commitments 24E 38 39 62 21 21 21 43
Operating leases 17t 34 46 31 21 16 8 19
0.75% Convertible Senior Notes due 201
interest® 12 5 5 2 — — — —
Other purchase obligations 94 18 30 20 13 12 1 —
Total unrecognized commitments 1,61¢ 221 37¢ 36< 192 53 10€ 20t
Recognized commitments
0.75% Convertible Senior Notes due 2016
principal® 63< — — 63< — — — —
Licensing and lease obligatiofts 18€ 16 22 23 23 24 25 53
Total recognized commitments 81¢ 16 22 65€ 23 24 25 53
Total commitments $ 2431 % 237 $ 40C $ 1,01¢ % 21t 171 131 $ 25¢

(&) Included in the $12 million coupon interesttba 0.75% Convertible Senior Notes due 2016 imfon of accrued interest recognized as of
June 30, 2014 . We will be obligated to pay the2sb3nillion principal amount of the 0.75% Convelgilsenior Notes due 2016 in cash and

any excess conversion value in shares of our constumk upon redemption of the Notes at maturityoly 15, 2016 or upon earlier
redemption. The $632.5 million principal amountleges $47 million of unamortized discount of treility component. See Note 12 for
additional information regarding our 0.75% ConuggiSenior Notes due 2016 .

(b) See Note 8 for additional information regagdiecognized commitments resulting from our restmieg plans. Lease commitments have not

been reduced for approximately $7 million due ia filnture from third parties under non-cancelablelsases. See Note 9 for additional
information regarding recognized obligations froor icensing-related commitments.

The unrecognized amounts represented in the tableareflect our minimum cash obligations for tespective fiscal years, but do not necessarily

represent the periods in which they will be recegdiand expensed in our Condensed Consolidateddi@h&tatements. In addition, the amounts in
the table above are presented based on the datamitunts are contractually due as of June 30, 20d@wever, certain payment obligations may be
accelerated depending on the performance of ouatipg results.

In addition to what is included in the table aboa®pf June 30, 2014ve had a liability for unrecognized tax beneéital an accrual for the payment

related interest totaling $89 million , of which wee unable to make a reasonably reliable estiofatdien cash settlement with a taxing authorityt wil

occur.

Also, in addition to what is included in the tableove as of June 30, 2014 , in connection withkdigkNation acquisition, we may be required to pay
an additional $3 million of cash consideration lsagpon the achievement of certain performance toifes through March 31, 2015 . As of June 30,
2014 , we have accrued $2 million of contingentsideration on our Condensed Consolidated Balaneet3kpresenting the estimated fair value of

the contingent consideration.
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Legal Proceedings

We are a defendant in several actions that allegenisappropriated the likenesses of various coliegletes in certain of our college-themed sports
games.

* We are defending a putative class action lawsaitight by Ryan Hart, a former college footbadly@r, in the United States District Court for
the District of New Jersey in June 2009, whichgdkethat we misappropriated his likeness in ouegetthemed football game. In September
2011, the district court granted our motion to d&srihe complaint. On May 21, 2013, the Third Gir@ourt of Appeal reversed the district
court's decision and remanded the case back tistrect court.

e Theln re NCAA Student-Athlete Name & Likeness Licensing litigation pending in the United States Districtu@ofor the Northern District of
California involves two groups of common claimsuogbt by several different former collegiate studathietes in 2009. These various acti
were consolidated into one action in February 20he. first group of claims is a class action agaiiss the NCAA and the Collegiate
Licensing Company (CLC) alleging that our collegerned video games misappropriated the likenessaslefiate student-athletes without
their authorization. On July 31, 2013, the Ninthc@it Court of Appeals affirmed the trial court’srdal of our motion to strike the
complaint. The second group of claims is a fedanéitrust class action against us, the NCAA anddh€ that challenges NCAA/CLC
licensing practices and the NCAA By-Laws and retjofes.

In September 2013, we reached an agreement te aBttictions brought by college athletes. On May2914, counsel for plaintiffs filed a motion for
the court to approve the settlement of all actiditee court has not yet ruled on plaintiffs’ motidde recognized a $30 million accrual during the
second quarter of fiscal 2014 associated with thigipated settlement. On November 4, 2013, the N@iked a complaint against the Company and
CLC in the Superior Court of Fulton County, Geortfiat alleged that the Company is contractuallygaiéd to defend and indemnify the NCAA
against claims assertedlimre NCAA Student-Athlete Name & Likeness Licensing concerning the alleged misappropriation of studghletes’publicity
rights in EA’s collegiate video games. On June(®, £ the NCAA dismissed its complaint without prége.

On December 17, 2013, a purported shareholder atigs lawsuit was filed in the United States BistCourt for the Northern District of California
against the Company and certain of its officersubyndividual purporting to represent a class atpasers of EA common stock. A second purported
shareholder class action lawsuit alleging substyntsimilar claims was subsequently filed in tlaene court. These lawsuits have been consolidated
into one action. The lawsuits, which assert claimder Section 10(b) and 20(a) of the SecuritieshBrge Act of 1934, allege, among other things,
the Company and certain of its officers issued nialie false and misleading statements regardimgrétiout of the Company’Battlefield 4 game. The
lawsuits seek unspecified damages, which haveemt huantified. On June 9, 2014, we filed a magisking the court to dismiss all claims. The court
has not yet ruled on our motion.

We are also subject to claims and litigation aggimthe ordinary course of business. We do naebelthat any liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would haveaterial adverse effect on our Condensed
Consolidated Financial Statements.

(14) STOCK-BASED COMPENSATION AND EMPLOYEE BENEFIT PLANS
Valuation Assumptions

We estimate the fair value of share-based paynmeartds on the date of grant. We recognize compeansatists for stock-based payment awards to
employees based on the grant-date fair value @sBtpight-line approach over the service periodvoich such awards are expected to vest. For
awards with only service conditions that have algdavesting schedule, we recognize compensatids oos straight-line basis over the requisite
service period for the entire award.

We determine the fair value of our share-based paymawards as follows:

* Restricted Sock Units, Restricted Sock, and Performance-Based Restricted Stock Units. The fair value of restricted stock units, reséic
stock, and performance-based restricted stock (otiter than market-based restricted stock urstdetermined based on the quoted market
price of our common stock on the date of grantfdPerance-based restricted stock units include grargdde in connection with certain
acquisitions.

»  Market-Based Restricted Stock Units. Market-based restricted stock units consist ahty of performance-based restricted stock units to
certain members of executive management that wesingent upon the achievement of pietermined market and service conditions (ref¢
to herein as “market-based restricted stock unifig fair value of our market-based restrictegdlstmits is determined using a Monte-Carlo
simulation model. Key assumptions for
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the Monte-Carlo simulation model are the risk-firgerest rate, expected volatility, expected dinidie and correlation coefficient.

*  Sock Options and Employee Stock Purchase Plan . The fair value of stock options and stock purehdghts granted pursuant to our equity
incentive plans and our 2000 Employee Stock PuecRéan (“ESPP”), respectively, is determined usirggBlack-Scholes valuation model
based on the multiple-award valuation method. Kesumptions of the Black-Scholes valuation modellzeaisk-free interest rate, expected
volatility, expected term and expected dividends.

The determination of the fair value of market-basesdricted stock units, stock options and ESRFféected by assumptions regarding subjective and
complex variables. Generally, our assumptions aseth on historical information and judgment is nexglito determine if historical trends may be
indicators of future outcomes.

There were no ESPP shares issued during the thoethemended June 30, 2014 and 2013 . There wesignificant stock options granted during the
three months ended June 30, 2013 .

The estimated assumptions used in the Black-Schaleation model to value our stock option grantsenas follows:

Three Months Ended

June 30,
2014
Risk-free interest rate 1.1-1.8%
Expected volatility 37 -40%
Weighted-average volatility 38%
Expected term 4.5 year
Expected dividends None

The estimated assumptions used in the Monte-Camlolation model to value our market-based restiic®ck units were as follows:

Three Months Ended

June 30,
2014 2013
Risk-free interest rate 0.%% 0.4%
Expected volatility 16 - 79% 16 -58%
Weighted-average volatility 30% 31%
Expected dividends None None

Stock-Based Compensation Expense

Employee stock-based compensation expense recogiizing the three months ended June 30, 2014 @h8l ®as calculated based on awards
ultimately expected to vest and has been redugegstonated forfeitures. In subsequent periodactfial forfeitures differ from those estimates, an
adjustment to stock-based compensation expenséeavittcognized at that time.

The following table summarizes stock-based companrsaxpense resulting from stock options, resdditock, restricted stock units, performance-
based restricted stock units, market-based restrigtiock units, and the ESPP included in our Coselb@onsolidated Statements of Operations (in
millions):

Three Months Ended June 30,

2014 2013
Research and development $ 16 $ 20
Marketing and sales 4 7
General and administrative 9 % 6
Stock-based compensation expense $ 23 3% 33

We did not recognize any benefit from income tavedsted to our stock-based compensation expensgmized during the three months ended June
30, 2014 and 2013.
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As of June 30, 2014 , our total unrecognized corsaion cost related to stock options was $20 miliad is expected to be recognized over a
weighted-average service period of 3.1 years .fAine 30, 2014 , our total unrecognized compemsaidst related to restricted stock and restricted
stock units (collectively referred to as “restrittstock rights”) was $307 million and is expectedé recognized over a weighted-average service
period of 1.9 years . Of the $307 million of unrgoized compensation cost, $19 million relates toketabased restricted stock units.

During the three months ended June 30, 2014 , eegrezed $12 million of tax expense for the exdagsshenefits resulting from stock-based
compensation deductions; this amount is allocabtestlly to contributed capital and reported in fimancing activities on our Condensed Consolidated
Statement of Cash Flows.

Stock Options
The following table summarizes our stock optionatst for the fiscal year ended June 30, 2014 :

Weighted-
Average
Weighted- Remaining Aggregate
Options Average Contractual Intrinsic Value
(in thousands) Exercise Prices Term (in years) (in millions)
Outstanding as of March 31, 2014 5311 $ 37.4%
Granted 94C 35.6¢
Exercised (229 20.4(
Forfeited, cancelled or expired (141 51.5¢
Outstanding as of June 30, 2014 588t $ 37.4¢ 530 $ 34
Vested and expected to vest 5,550 $ 37.91 5.00 $ 32
Exercisable as of June 30, 2014 3,85 ¢ 41.3; 508 $ 29

The aggregate intrinsic value represents the potatax intrinsic value based on our closing stog&e as of June 30, 2014 , which would have been
received by the option holders had all the optioldérs exercised their options as of that date.Weighted-average grant date fair values of stock
options granted during the three months ended 30n2014 was $12.00 . We issue new common stook nar authorized shares upon the exercise of
stock options.

Restricted Stock Rights

The following table summarizes our restricted stogkts activity, excluding performance-based iiestd stock unit activity which is discussed below,
for the fiscal year ended June 30, 2014 :

Restricted Weighted-
Stock Rights Average Grant
(in thousands) Date Fair Values
Balance as of March 31, 2014 1353t $ 19.7¢
Granted 3,26¢ 35.4¢
Vested (4,21]) 19.4(
Forfeited or cancelled (442) 20.5(
Balance as of June 30, 2014 12,14¢ ¢ 24.02

The weighted-average grant date fair values ofictstl stock rights granted during the three moetided June 30, 2014 and 2013 were $35.49 and
$22.31, respectively.
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Performance-Based Restricted Stock Units

The following table summarizes our performance-tasstricted stock unit activity for the fiscal yemded three months ended June 30, 2014 :

Performance-
Based Restricted Weighted-
Stock Units Average Grant
(in thousands) Date Fair Values
Balance as of March 31, 2014 54 $ 15.3¢
Vested (49) 15.3¢
Forfeited or cancelled (5) 15.3¢
Balance as of June 30, 2014 — 3 —

Market-Based Restricted Stock Units

Our market-based restricted stock units vest cgatihupon the achievement of pre-determined marhetservice conditions. If these market
conditions are not met but service conditions ageg tine restricted stock units will not vest; hoegvany compensation expense we have recognized t
date will not be reversed. The number of sharepofmon stock to be received at vesting will rarrgenfzero percent to 200 percent of the target
number of stock units based on our total stockhaleleirn (“TSR”) relative to the performance of quemies in the NASDAQ-100 Index for each
measurement period, generally over a three ye&gaie present shares granted at 100 percentg#ttaf the number of stock units that may
potentially vest. The maximum number of common efdhnat could vest is approximately 0.4 million fioarket-based restricted stock units granted
during the three months ended June 30, 2014 . Aard 30, 2014 , the maximum number of sharesthdd vest is approximately 1.3 million for
market-based restricted stock units outstanding.

The following table summarizes our market-basettiotsd stock unit activity for the year ended J30e 2014 :

Market-Based

Restricted Stock Weighted-

Units Average Grant

(in thousands) Date Fair Value
Balance as of March 31, 2014 97¢ % 24.8:
Granted 19:¢ 46.9¢
Vested (672) 21.4¢
Vested above target 192 16.8(
Forfeited or cancelled (29 33.7(C
Balance as of June 30, 2014 665 g 31.9;

The weighted-average grant date fair values of etavksed restricted stock units granted duringhtee months ended June 30, 2014 and 2013 were
$46.96 and $29.52 , respectively.

Stock Repurchase Program

In May 2014, a special committee of our Board aiebiors, on behalf of the full Board of Directoasithorized a new program to repurchase up to
$750 million of our common stock. This new stocgurhase program, which expires on May 31, 201ermedes and replaces the stock repurchase
authorization approved by our Board of Directorsuty 2012. Under this program, we may purchasekstothe open market or through privately-
negotiated transactions in accordance with apgicsdcurities laws, including pursuant to pre-ageghstock trading plans. The timing and actual
amount of the stock repurchases will depend onraéfectors including price, capital availabilitggulatory requirements, alternative investment
opportunities and other market conditions. We arteobligated to repurchase any specific numbehafes under this program and it may be modified,
suspended or discontinued at any time. Duringitheetmonths ended June 30, 2014 , we repurchapeakapately 1.4 million shares of our common
stock for approximately $50 million .

26




Table of Contents

(15) NET INCOME PER SHARE

The following table summarizes the computationbadic earnings per share (“Basic EPS”) and dilegtings per share (“Diluted EPS”). Basic EPS
is computed as net income divided by the weighteztesge number of common shares outstanding fogpehied. Diluted EPS reflects the potential
dilution that could occur from common shares isa#ffirough stoclkbased compensation plans including stock opti@siricted stock, restricted stc
units, common stock through our ESPP, warrants ofimer convertible securities using the treasusglstmethod.

Three Months Ended June 30,

(In millions, except per share amounts) 2014 2013
Net income $ 33 % 222
Shares used to compute net income per share:
Weighted-average common stock outstanding — basic 31: 304
Dilutive potential common shares related to stogkra plans and from assumed exercise of stock
options 8 8
Dilutive potential common shares related to thedsot 1 —
Weighted-average common stock outstanding — diluted 32z 31z
Net income per share:
Basic $ 107 ¢ 0.7¢
Diluted $ 1.0 % 0.71

For the three months ended June 30, 2014 and 2§it®ns to purchase, restricted stock units asttioted stock to be released in the amount of 4
million shares and 6 million shares of common steekpectively, were excluded from the treasurgkstoethod computation of diluted shares as their
inclusion would have had an antidilutive effect.

For the three months ended June 30, 2013 , pdigrditive shares of common stock related to Ouf5% Convertible Senior Notes due 2016 issued
during fiscal year 2012 , which have a conversinogpof $31.74 per share and the associated Warrahich have a conversion price of $41.14 per
share, were excluded from the computation of DdWE®S as their inclusion would have had an antigéweffect resulting from the conversion price.
The associated Convertible Note Hedge was exclfrdetthe computation of diluted shares as the imhsaalways considered antidilutive. See Note
12 for additional information related to our 0.7%6énvertible Senior Notes due 2016 and related Qtiblee Note Hedge and Warrants.

(16) SEGMENT INFORMATION

Our reporting segment is based upon: our interrgdrzational structure; the manner in which ougragions are managed; the criteria used by our
Chief Executive Officer, our Chief Operating DeoisiMaker (“CODM”), to evaluate segment performaribe; availability of separate financial
information; and overall materiality considerations

Prior to the third quarter of fiscal 2014, our “EAbels” operating segment was comprised of ourlfibels: EA Games, EA SPORTS, Maxis, PopCap
and All Play. Our CODM regularly reviewed the aggated results of the five labels to assess ovpeafbrmance and allocate resources.

In September 2013, we announced the appointmennefv Chief Executive Officer. Our new Chief Ex@oritOfficer subsequently made a number of
changes to our internal organizational structuttae manner in which our operations are manageaddition, we redefined our definition of segn
profit for management reporting. Our CODM currentdyiews total company operating results to assessll performance and allocate resources.
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The following table summarizes the financial pemfance of our current segment operating profit aretanciliation to our consolidated operating
income for the three months ended June 30, 2012@h8 . Our current segment operating profit diffieom the prior “EA Labels” segment profit
primarily due to the inclusion of (1) our Switzerthdistribution revenues and expenses and (2)icexaporate and other functional costs such as our
Global Publishing and Marketing organization exgensvhich were previously not allocated to the Ebéls. Prior periods below have been restated
to reflect our current reporting segment struc{uremillions):

Three Months Ended June 30,

2014 2013
Segment:
Net revenue before revenue deferral $ 77t % 49t
Depreciation (32) (30)
Other expenses (659) (62€)
Segment operating profit 85 (167)
Reconciliation to consolidated operating income:
Other:
Revenue deferral (623) (35%)
Recognition of revenue deferral 1,062 80¢
Amortization of intangibles (17) (19
Acquisition-related contingent consideration 1 7
Restructuring and other charges — Q)
Stock-based compensation (29 (33
Loss on licensed intellectual property commitment (122) —
Other expenses 5 =
Consolidated operating income $ 36z $ 23

Our segment profit differs from consolidated op@gincome primarily due to the exclusion of (1¢ tieferral of certain net revenue related to online
enabled games (see Note 10 for additional infomnateégarding deferred net revenue (online-enabéedes)), (2) certain non-cash costs such as stock
based compensation, (3) acquisition-related expesiseh as amortization of intangibles and acqursitelated contingent consideration, and (4) other
significant non-recurring costs that may not bedative of the compang’ core business, operating results or future okitl@ar CODM reviews asse

on a consolidated basis and not on a segment basis.

Information about our total net revenue by revecam@position for the three months ended June 304 20# 2013 is presented below (in millions):

Three Months Ended

June 30,
2014 2013
Packaged goods and other $ 67¢ $ 467
Digital 53¢ 482
Net revenue $ 1212 % 94¢

Information about our operations in North Americal anternationally as of and for the three monthdesl June 30, 2014 and 2013 is presented below
(in millions):

Three Months Ended

June 30,
2014 2013
Net revenue from unaffiliated customers
North America $ 52z % 39t
International 69z 554
Net revenue $ 1,212 % 94¢
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As of June 30,

2014 2013
Longlived assets
North America $ 1,91¢ $ 2,001
International 47C 492
Total $ 2,38¢ % 2,49¢

We attribute net revenue from external customemdividual countries based on the location ofl#gal entity that sells the products and/or seszice
Note that revenue attributed to the legal entigt thakes the sale is often not the country whesetimsumer resides. For example, revenue gene
by our Swiss legal entities includes digital reverfitom consumers who reside outside of Switzerlarauding consumers who reside outside of
Europe. Revenue generated by our Swiss legaleshtiiring the three months ended June 30, 201dsemed $440 million , or 36 percent , of our

total net revenue. Revenue generated by our Segss éntities during the three months ended Jun2®3B represented $403 million , or 43 percent ,
of our total net revenue. Revenue generated ittiieed States represents over 99 percent of oal ldgirth America net revenue. There were no other

countries with net revenue greater than 10 percent

Our direct sales to Microsoft, Sony and GameStopQepresented approximately 11 percent, 11 peésrad 10 percent of total net revenue,
respectively, during the three months ended Jun@@D4 . Our direct sales to GameStop Corp. reptedeapproximately 11 percent of total net
revenue for the three months ended June 30, 2013 .
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Report of Independent Reqistered Public Accountindrirm

The Board of Directors and Stockholders
Electronic Arts Inc.:

We have reviewed the accompanying condensed cdasadi balance sheet of Electronic Arts Inc. andisligries (the Company) as of June 28, 2014 ,
and the related condensed consolidated statenmfeope@mtions, comprehensive income, and cash ffonthe three-month periods ended June 28,
2014 and June 29, 2013 . These condensed consdlifiaancial statements are the responsibilithef€ompany’s management.

We conducted our review in accordance with thedsieds of the Public Company Accounting OversighaBaUnited States). A review of interim
financial information consists principally of applg analytical procedures and making inquiriesexspns responsible for financial and accounting
matters. It is substantially less in scope thaawit conducted in accordance with the standardlseoPublic Company Accounting Oversight Board
(United States), the objective of which is the eggion of an opinion regarding the financial staets taken as a whole. Accordingly, we do not
express such an opinion.

Based on our reviews, we are not aware of any mhtapdifications that should be made to the cosddrconsolidated financial statements referr
above for them to be in conformity with U.S. gefligraccepted accounting principles.

We have previously audited, in accordance withdsass of the Public Company Accounting OversighafBoUnited States), the consolidated bal
sheet of Electronic Arts Inc. and subsidiariesfdglarch 29, 2014, and the related consolidate@stants of operations, comprehensive income (loss),
stockholders’ equity, and cash flows for the yé@ntended (not presented herein); and in our refaded May 21, 2014, we expressed an unqualified
opinion on those consolidated financial statemdntsur opinion, the information set forth in thecampanying condensed consolidated balance shee
as of June 28, 2014 is fairly stated, in all malegspects, in relation to the consolidated badaieet from which it has been derived.

/s/ KPMG LLP
Santa Clara, California
August 5, 2014
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Item 2. Management’s Discussion and Analysis of Financial Condition ahResults of Operation

CAUTIONARY NOTE ABOUT FORWARD -LOOKING STATEMENTS

This Quarterly Report contains forward-looking statements within the meaning of the Private Securitiekitigation Reform Act of 1995. All
statements, other than statements of historical facmade in this Quarterly Report are forward looking. Examples of forward-looking
statements include statements related to industryrpspects, our future economic performance includingnticipated revenues and
expenditures, results of operations or financial psition, and other financial items, our business plas and objectives, including our intended
product releases, and may include certain assumptis that underlie the forward-looking statements. Wause words such as “anticipate,”
“believe,” “expect,” “intend,” “estimate” (and the negative of any of these terms), “future” and sim#r expressions to help identify forward-
looking statements. These forward-looking statemeastare subject to business and economic risk and teft management’s current
expectations, and involve subjects that are inherely uncertain and difficult to predict. Our actual results could differ materially from those in
the forward-looking statements. We will not necessdy update information if any forward-looking stat ement later turns out to be inaccurate.
Risks and uncertainties that may affect our futureresults include, but are not limited to, those diggssed in this report under the heading “Risk
Factors” in Part Il, Item 1A, as well as in our Annual Report on Form 10-K for the fiscal year ended Mrch 31, 2014as filed with the Securities
and Exchange Commission (“SEC”) on May 21, 2014 anid other documents we have filed with the SEC.

OVERVIEW

The following overview is a high-level discussidnoair operating results, as well as some of thedseand drivers that affect our business.
Management believes that an understanding of tinesds and drivers is important in order to underdtour results for the three months ended June
30, 2014 , as well as our future prospects. Thisrsary is not intended to be exhaustive, nor isténded to be a substitute for the detailed disonss
and analysis provided elsewhere in this Form 13Quding in the remainder of “Management’s Diséassand Analysis of Financial Condition and
Results of Operations (“MD&A”),” “Risk Factors,” @rthe Condensed Consolidated Financial Statemedtsedated Notes. Additional information
can be found in the “Business” section of our ArdrReport on Form 10-K for the fiscal year ended thaB1, 2014 as filed with the SEC on May 21,
2014 and in other documents we have filed withSBRE.

About Electronic Arts

We develop, market, publish and distribute gamensoe content and services that can be played bguwoers on a variety of platforms, including
video game consoles (such as PlayStation 3 armha $iony and Xbox 360 and Xbox One from Microsgd®rsonal computers, mobile phones and
tablets. Our ability to deliver games and servima®ss multiple platforms, through multiple distilon channels, and directly to consumers (online
and wirelessly) has been, and will continue tosbegrnerstone of our product strategy. We havetadapew business models and alternative revenue
streams (such as subscription, mitransactions, and advertising) in connection withanline and wireless product and service offegirgpme of ot
games are based on our wholly-owned intellectugpgrty (e.g. , Battlefield, Mass Effect, Need for Speed, Dragge, The Sims, Bejeweled, and
Plants vs. Zombies), and some of our games aral lmseontent that we license from otheexy( , FIFA, Madden NFL and Star Wars). Our goal is to
turn our intellectual properties into year-roundgibesses available on a range of platforms. Outynts and services may be purchased through
physical and online retailers, platform providewstsas console manufacturers and mobile carrierdigital downloads, as well as directly througin
own distribution platform, including online portaach as Origin.

Financial Results

Total net revenue for the three months ended JOn2®4 was $1,214 million , an increase of $26/iani, or 28 percent , as compared to the three
months ended June 30, 2013 . At June 30, 2014rréefnet revenue associated with sales of onliaéled games decreased by $439 million as
compared to March 31, 2014, directly increasingatmount of reported net revenue during the threethsoended June 30, 2014 . At June 30, 2013,
deferred net revenue associated with sales of eelirabled games decreased by $454 million as cemhpaMarch 31, 2013, directly increasing the
amount of reported net revenue during the threethhsoended June 30, 2013 . Disregarding the imgabeadeferred net revenue, reported net revenue
would have increased by approximately $280 milli@an 57 percent , during the three months ended 3002014 as compared to the three months
ended June 30, 2013 . Net revenue for the threehm@mded June 30, 2014 was driverFbiyA 2014 , Battlefield 4 , andMadden NFL 25.

Net income for ththree months ended June 30, 2014 was $335 mili@ompared to $222 million for the three monthseehduine 30, 2013 . Diluted
earnings per share for the three months ended3yrZ014 was $1.04 as compared to a diluted
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earnings per share of $0.71 for the three montteadune 30, 2013 . Net income increased for ttee ttnonths ended June 30, 2014 as compared to
the three months ended June 30, 2013 primarilyrasidt of a $92 million increase in gross profitlaa $37 million decrease in operating expenses
primarily due to personnel-related costs, resulfiogh a decrease in headcount and continued casptine.

Trends in Our Business

Console System Transition . In November 2013, the PlayStation 4 from Sony ¥hbdx One from Microsoft were released. EA delivkfiwe major
products for each of these new-generation congslemsms around the time of their launch, and wecarginuing to make significant investments in
products and services for these new consoles. Bdeeafpect to continue to develop and market predared services for the Microsoft Xbox 360 and
the Sony PlayStation 3. Industry sales of majoremfor these legacy consoles declined significatilyng our 2014 fiscal year. This sales decline
trend is likely to continue and may accelerate. 3iecess of our products and services for the ravemgtion consoles depends in part on the
commercial success and adequate supply of, asawellir ability to develop commercially successfaldpicts and services for, these consoles.

Digital Transformation . Our business continues to transform from a ti@ut packaged goods business model to one in whiclyames and services
are sold and delivered via a network connectioth wigitally-delivered content, features and segibelping to extend the life of the respective gam
offering. For example, many of our products thatlitionally have been sold only as packaged gooaduets can now also be purchased and
downloaded via a network connection. We also ireldigjitally-delivered content, features and serwviae part of the product offering, either made
available for free or at additional cost. Addititlpaour mobile and PC free-to-play games are add solely via digital delivery and are typically
monetized through a micro-transaction business irtbdsugh which we sell incremental content andéatures in discrete transactions.

We significantly increased the digital revenue thatderive from wireless, Internet-derived and atisieag products and services from $1,159 million
in fiscal year 2012 to $1,440 million in fiscal ye2013. During fiscal year 2014, digital revenues\§4,833 million and we expect this portion of our
business to continue to grow in fiscal 2015 ancbbey

Mobile and PC Free-to-Play Games . The proliferation of mobile phones and tablets significantly increased the consumer base forilmgames.
The broad consumer acceptance of free-to-play basimodels, which allow consumers to try new gamigsno up-front cost and pay for additional
content or in-game items through micro-transactibias led to growth in the mobile gaming industrikewise, the mass introduction and wide
consumer acceptance of free-to-play, micro-transa&tiased PC games played over the Internet hadeisidened our consumer base. We expect
revenue generated from mobile and PC free-to-pdemes to remain an important part of our business.

Concentration of Sales Among the Most Popular Games . In all major segments of our industry, we seargdr portion of games sales concentrated on
the most popular titles, and many of those titlessequels of prior games. We have respondedgdrérid by significantly reducing the number of
games that we produce to provide greater focusuomast promising intellectual properties. For epéanin fiscal year 2011, we published over 30
titles for consoles and PC, while in fiscal yeat20ve published 11, in fiscal year 2015, we expecelease 10 titles for console and PC. We have
similarly reduced the number of major mobile titthat we publish.

Recent Developments

In May 2014, a special committee of our Board aebiors, on behalf of the full Board of Directoasithorized a new program to repurchase up to
$750 million of our common stock. This new stocgurehase program, which expires on May 31, 201ermedes and replaces the stock repurchase
authorization approved by our Board of Directorsuty 2012. Under this program, we may purchasekstothe open market or through privately-
negotiated transactions in accordance with apgicsdcurities laws, including pursuant to pre-ageghstock trading plans. The timing and actual
amount of the stock repurchases will depend onraéfectors including price, capital availabilitggulatory requirements, alternative investment
opportunities and other market conditions. We arteobligated to repurchase any specific numbehafes under this program and it may be modified,
suspended or discontinued at any time.

During the three months ended June 30, 2014 , pigeckased and retired approximately 1.4 millionreb@f our common stock for approximat8i0
million . We continue to actively repurchase shaneder this program.
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CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our Condensed Consolidated Financial Statements b@en prepared in accordance with accountingiplascgenerally accepted in the United States
(“U.S. GAAP"). The preparation of these Condensed<dlidated Financial Statements requires manageimemake estimates and assumptions that
affect the reported amounts of assets and liaslittontingent assets and liabilities, and revamgeexpenses during the reporting periods. Theips
discussed below are considered by managementdntioal because they are not only important togberayal of our financial condition and results
of operations, but also because application arepnetation of these policies requires both manageiudgment and estimates of matters that are
inherently uncertain and unknown. As a result, @atesults may differ materially from our estimates

Revenue Recognition, Sales Returns and Allowanees] Bad Debt Reserves

We derive revenue principally from sales of intéirecsoftware games, and related content and s=rvin (1) video game consoles (such as
Playstation 3 and 4 from Sony and Xbox 360 and XBag from Microsoft) and PCs, and (2) mobile phosmas tablets. We evaluate revenue
recognition based on the criteria set forth in FA&R®ounting Standards Codification (“ASC”) 6(Bgvenue Recognition and ASC 985-60%0ftware:
Revenue Recognition . We classify our revenue as either product revemgervice and other revenue.

Product revenueOur product revenue includes revenue associatddtiét sale of software games or related conteretlven delivered via a physical
disc (e. g ., packaged goods) or delivered digitally via theetnet (e.g., full-game downloads, micro-transactions), and Igieg of game software to
third-parties. Product revenue also includes reedrmm mobile full game downloads that do not regjaiur hosting support, and sales of tangible
products such as hardware, peripherals, or coli€dtems.

Service and other revenuOur service revenue includes revenue recognized fime-based subscriptions and games or relate@ebtinat requires
our hosting support in order to utilize the gameeataited contenti(e. , can only be played with an Internet connectidijs includes (1) entitlements
to content that are accessed through hosting ssr{&g., micro-transactions for Internet-based, social nétvemd mobile games), (2) massively
multi-player online (“MMO”) games (both softwarerga and subscription sales), (3) subscriptions twBattlefield Premium and Pogo-branded
online game services, and (4) allocated servicemas from sales of software games with an onlinéceelement (.e,, “matchmaking” service). Our
other revenue includes advertising and non-softiegasing revenue.

With respect to the allocated service revenue fsatas of software games with a matchmaking semiegetioned above, our allocation of proceeds
between product and service revenue for presentptigposes is based on management’s best estifridie selling price of the matchmaking service
with the residual value allocated to product rever@ur estimate of the selling price of the matckingservice is comprised of several factors
including, but not limited to, prior selling pricés the matchmaking service, prices charged séggrby other third-party vendors for similar semi
offerings, and a cost-plus-margin approach. Weesg\the estimated selling price of the online matakimg service on a regular basis and use this
methodology consistently to allocate revenue betwgeduct and service for software game sales avittatchmaking service.

We evaluate and recognize revenue when all fotlieofollowing criteria are met:

» Evidence of an arrangement . Evidence of an agreement with the customer #fgats the terms and conditions to deliver thatesl products
or services must be present.

» Fixed or determinable fee. If a portion of the arrangement fee is not fixedleterminable, we recognize revenue as the anpmoumes fixed
or determinable.

e Collection is deemed probable . Collection is deemed probable if we expect theg@mer to be able to pay amounts under the arrasgeas
those amounts become due. If we determine thagatadh is not probable as the amounts become deigenerally conclude that collection
becomes probable upon cash collection.

« Deélivery . For packaged goods, delivery is considered tamoatien a product is shipped and the risk of logsrawards of ownership have
transferred to the customer. For digital downloagdivery is considered to occur when the softwsraade available to the customer for
download. For services and other, delivery is galheconsidered to occur as the service is delivenhich is determined based on the
underlying service obligation.
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Online-Enabled Games

The majority of our software games can be connetctdide Internet whereby a consumer may be aldewnload unspecified content or updates on a
when-and-if-available basis (“unspecified updatdst)use with the original game software. In additiwe may also offer an online matchmaking
service that permits consumers to play against et via the Internet without a separate fee. G/SAP requires us to account for the consumer’s
right to receive unspecified updates or the matdtimgeservice for no additional fee as a “bundledles or multiple-element arrangement.

We have an established historical pattern of ptingidinspecified updates to online-enabled ganess, (player roster updates Madden NFL 25) at
no additional charge to the consumer. We do not vandor-specific objective evidence of fair vafdéSOE”) for these unspecified updates, and
thus, as required by U.S. GAAP, we recognize regdrmam the sale of these online-enabled gamestbegueriod we expect to offer the unspecified
updates to the consumer (“estimated offering pé&yiod

Estimated Offering Period

Because the offering period is not an explicitl§imed period, we must make an estimate of the wifeperiod. Determining the estimated offering
period is inherently subjective and is subjectetgular revision based on historical online usage example, in determining the estimated offering
period for unspecified updates associated withooline-enabled games, we consider the period a&f Gonsumers are online as online connectivity is
required. On an annual basis, we review consunoatiie gameplay of all online-enabled games thaetmeen released 12 to 24 months prior to the
evaluation date. For example, if our evaluatioredatApril 1, 2013, we evaluate all online-enaljednes released between April 1, 2011 and March
31, 2012. Based on this population of games, 1gulajers that register the game online withinfirg six months of release of the game to the ggne
public, we compute the weighted-average numbegag$ dor each online-enabled game, based on whiyarpnitially registers the game online to
when that player last plays the game online. Wa twnpute the weighted-average number of daydifonbne-enabled games by multiplying the
weighted-average number of days for each onlindledagame by its relative percentage of total usolsl from these online-enabled gameés.(a
game with more units sold will have a higher weiightto the overall computation than a game witheéeunits sold). Under a similar computation, we
also consider the estimated period of time betwikernlate a game unit is sold to a reseller andéie the reseller sells the game unit to an end
consumer (.e, time in channel). Based on these two calculatioeghen consider the method of distribution. Fomepig , physical software games
sold at retail would have a composite offering pegrequal to the online gameplay plus time in chhas®pposed to digitally distributed software
games which are delivered immediately via digitavdload and thus have no concept of channel. Aafditly, we consider results from prior years,
known online gameplay trends, as well as disclesedice periods for competitors’ games in deterngrithe estimated offering period for future sales.

While we consistently apply this methodology, irdrdrassumptions used in this methodology includielwbnline-enabled games to sample, whether
to use only units that have registered online, tvreto weight the number of days for each gamethvene¢o weight the days based on the units sold of
each game, determining the period of time betwkerdate of sale to reseller and the date of saletoconsumer and assessing online gameplay ti

Prior to July 1, 2013, for most sales, we estim#tedoffering period to be six months and recoghizxvenue over this period in the month after
delivery. During the three months ended SeptemBgeB313, we completed our annual evaluation oestenated offering period and noted that
generally, consumers were playing our games owole a longer period of time. Based on this, wectaded that for physical software sales made
after June 30, 2013, the estimated offering pestazlild be increased to nine months, resultingvenae being recognized over a longer period of
time. This change in estimate resulted in an eséichdecrease to net revenue and net income of Bdlidn and a decrease of $1.50 of diluted
earnings per share for fiscal year 2014. The estidhaffering period for digitally distributed sofare games is six months. We have not yet completed
our fiscal year 2015 evaluation of our estimateférarig period.

Other Multiple-Element Arrangements

In some of our multiple-element arrangements, vildaggible products with software and/or softwaetated offerings. These tangible products are
generally either peripherals or ancillary collestatems, such as figurines and comic books. Reedauthese arrangements is allocated to each
separate unit of accounting for each deliverablegihe relative selling prices of each deliverahléhe arrangement based on the selling price
hierarchy described below. If the arrangement d¢ostaore than one software deliverable, the arnarege consideration is allocated to the software
deliverables as a group and then allocated to saiftWare deliverable in accordance with ASC 985:605

We determine the selling price for a tangible pidieliverable based on the following selling piiderarchy: VSOE {.e. , the price we charge when
the tangible product is sold separately) if avdéathird-party evidence (“TPE”) of fair valué.€. , the
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price charged by others for similar tangible pradud VSOE is not available, or our best estimaftselling price (‘BESP”) if neither VSOE nor TPE
is available. Determining the BESP is a subjeqpirecess that is based on multiple factors including not limited to, recent selling prices andated
discounts, market conditions, customer classess gdlannels and other factors. In accordance w8 805, provided the other three revenue
recognition criteria other than delivery have beest, we recognize revenue upon delivery to theotost as we have no further obligations.

We must make assumptions and judgments in ordds) etermine whether and when each element igatelil, (2) determine whether VSOE exists
for each undelivered element, and (3) allocatedted price among the various elements, as appéc&hanges to any of these assumptions and
judgments, or changes to the elements in the a@raagt, could cause a material increase or deciedise amount of revenue that we report
particular period.

In May 2014, the FASB issued ASU No. 2014-B8yenue from Contracts with Customers, which requires an entity to recognize the amaidint
revenue to which it expects to be entitled forttiamsfer of promised goods or services to custonidrs ASU will replace most existing revenue
recognition guidance in U.S. GAAP when it beconféscéive. The new standard is effective for anmeglorting periods beginning after December
2016. Early application is not permitted. The stddbermits the use of either the retrospectiveuanulative effect transition method. The Compar
evaluating the effect that ASU 2002 will have on its Condensed Consolidated Findigt@ements and related disclosures. The Compasyt ye
selected a transition method nor has it determihecffect of the standard on its ongoing finanglorting. We expect to adopt this new standard in
the first quarter of fiscal year 2018.

Principal Agent Considerations

In accordance with ASC 605-4Bevenue Recognition: Principal Agent Considerations, we evaluate sales of our interactive softwareegawia third
party storefronts, including digital storefrontsblas Xbox Live Marketplace, Sony PSN, Apple App&t&oogle Play, in order to determine whether
or not we are acting as the principal or as antagérich we consider in determining if revenue dticae reported gross or net of fees retained by the
storefront. Key indicators that we evaluate in detaing gross versus net treatment include bunatdimited to the following:

» The party responsible for delivery/fulfillment dfe product or service to the end const

» The party responsible for the billing, collectioihfees and refunds to the consu

» The storefront and Terms of Sale that goverrctimesumers purchase of the product or ser
* The party that sets the pricing with the consunmer lzas credit ris

Based on the evaluation of the above indicatorshawe determined that we are generally acting agjant and are not considered the primary obligor
to consumers for our interactive software gamesidiged through third party digital storefrontse\herefore recognize revenue related to these
arrangements on a net basis.

Sales Returns and Allowances and Bad Debt Reserves

We reduce revenue primarily for estimated fututerres and price protection which may occur with distributors and retailers (“channel partners”).
Price protection represents our practice to proeigiechannel partners with a credit allowance eelotheir wholesale price on a particular prodact i
the channel. The amount of the price protectiageiserally the difference between the old wholepdle and the new reduced wholesale price. In
certain countries for our PC and console packagedgsoftware products, we also have a practiedl@fing channel partners to return older softv
products in the channel in exchange for a crettina@nce. As a general practice, we do not give cefeinds.

When evaluating the adequacy of sales returns Acel protection allowances, we analyze the follagyvinistorical credit allowances, current sell-
through of our channel partners’ inventory of ooftware products, current trends in retail andwideo game industry, changes in customer demand,
acceptance of our software products, and othetefactors. In addition, we monitor the volumesafes to our channel partners and their inventories
as substantial overstocking in the distributionreied could result in high returns or higher pricetpction in subsequent periods.

In the future, actual returns and price protectioray materially exceed our estimates as unsolevaodt products in the distribution channels are
exposed to rapid changes in consumer preferen@&etrconditions or technological obsolescencetdueew platforms, product updates or compe
software products. While we believe we can makialvtd estimates regarding these matters, theseass are inherently subjective. Accordingly, if
our estimates change, our returns and price pioteatiowances would change and would impact tied teet revenue, accounts receivable and
deferred net revenue that we report.
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We determine our allowance for doubtful account@wgiuating the following: customer creditworthisesurrent economic trends, historical
experience, age of current accounts receivablebe changes in financial condition or paymemhsgeof our customers. Significant management
judgment is required to estimate our allowancedfaubtful accounts in any accounting period. The @mand timing of our bad debt expense and
collection could change significantly as a resiikh @hange in any of the evaluation factors metibabove.

Fair Value Estimates

The preparation of financial statements in confeymiith U.S. GAAP often requires us to determine thir value of a particular item in order to fgirl
present our financial statements. Without an inddpat market or another representative transaaetermining the fair value of a particular item
requires us to make several assumptions that heedntly difficult to predict and can have a matkimpact on the accounting.

There are various valuation techniques used tmastifair value. These include (1) the market agpgnavhere market transactions for identical or
comparable assets or liabilities are used to deterthe fair value, (2) the income approach, whisbs valuation techniques to convert future amounts
(for example, future cash flows or future earnirtgs single present value amount, and (3) theaygstoach, which is based on the amount that would
be required to replace an asset. For many of auvdiue estimates, including our estimates offtievalue of acquired intangible assets, we use th
income approach. Using the income approach reqthieegse of financial models, which require us skenvarious estimates including, but not limited
to (1) the potential future cash flows for the assdiability being measured, (2) the timing oteépt or payment of those future cash flows, (&)ttme
value of money associated with the expected reoeipayment of such cash flows, and (4) the inhetigk associated with the cash flows (risk
premium). Making these cash flow estimates is iah#y difficult and subjective, and if any of thetienates used to determine the fair value using the
income approach turns out to be inaccurate, oanfifal results may be negatively impacted. Furtloeenrelatively small changes in many of these
estimates can have a significant impact to thenegéd fair value resulting from the financial madet the related accounting conclusion reached. For
example, a relatively small change in the estimfd@dsalue of an asset may change a conclusida a$ether an asset is impaired.

While we are required to make certain fair valuseasments associated with the accounting for daypes of transactions, the following areas aee th
most sensitive to these assessments:

Business Combinations . We must estimate the fair value of assets acdyligilities and contingencies assumed, acquiimgatocess technology, and
contingent consideration issued in a business awmatibn. Our assessment of the estimated fair vafleach of these can have a material effect on our
reported results as intangible assets are amonivedvarious estimated useful lives. Furthermtire estimated fair value assigned to an acquirset

or liability has a direct impact on the amount weagnize as goodwill, which is an asset that isanwdrtized. Determining the fair value of assets
acquired requires an assessment of the highediestdise or the expected price to sell the asseth@related expected future cash flows. Detemg
the fair value of acquired in-process technologp akquires an assessment of our expectationsdd@the use of that technology. Determining the
fair value of an assumed liability requires an asseent of the expected cost to transfer the ligblletermining the fair value of contingent
consideration requires an assessment of the pildpabéighted expected future cash flows over tieeiqad in which the obligation is expected to be
settled, and applying a discount rate that appatglsi captures the risk associated with the obbgaflhe significant unobservable inputs used & th
fair value measurement of the contingent consideratayable are forecasted earnings. Significaahghs in forecasted earnings would result in
significantly higher or lower fair value measuremdris fair value assessment is also requireceiiods subsequent to a business combination. Such
estimates are inherently difficult and subjectinel @an have a material impact on our Condenseddlidated Financial Statements.

Assessment of Impairment of Goodwill, Intangibles, and Other Long-Lived Assets. Current accounting standards require that we aslsesscoverabilit

of our finite lived acquisition-related intangitdssets and other long-lived assets whenever eosentgnges in circumstances indicate the remaining
value of the assets recorded on our Condensed ated Balance Sheets is potentially impairecorgter to determine if a potential impairment has
occurred, management must make various assumpatizmg the estimated fair value of the asset byuenialg future business prospects and estimated
future cash flows. For some assets, our estimaieddlue is dependent upon predicting which of graducts will be successful. This success is
dependent upon several factors, such as which tipglatforms will be successful in the marketgladlso, our revenue and earnings are dependent
on our ability to meet our product release scheduledgments and assumptions about future cask #ad remaining useful lives are complex and
often subjective. They can be affected by a vaétiactors, including but not limited to, significt negative industry or economic trends, significa
changes in the manner of our use of the assetemttategy of our overall business and significemater-performance relative to projected future
operating results. When we
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consider such assets to be impaired, the amountpzfirment we recognize is measured by the amogathich the carrying amount of the asset
exceeds its fair value.

In assessing impairment on our goodwill, we firsalgize qualitative factors to determine whethés ihore likely than not that the fair value of a
reporting unit is less than its carrying amounadmasis for determining whether it is necessapetrform the two-step goodwill impairment test. The
qualitative factors we assess include leegn prospects of our performance, share pricelsramd market capitalization, and Company speeifents
If we conclude it is more likely than not that tiaér value of a reporting unit exceeds its carryamgount, we do not need to perform the two-step
impairment test. If based on that assessment, \ievbét is more likely than not that the fair valof the reporting unit is less than its carryiradue, a
two-step goodwill impairment test will be performdthe first step measures for impairment by appiyair value-based tests at the reporting unit
level. The second step (if necessary) measureantioeint of impairment by applying fair value-basests to the individual assets and liabilities withi
each reporting unit. Reporting units are determimgthe components of operating segments that itotesé business for which (1) discrete financial
information is available, (2) segment managemenilegly reviews the operating results of that comgia, and (3) whether the component has
dissimilar economic characteristics to other congms.

As of our last annual assessment of goodwill inftugth quarter of fiscal year 2014, we determitieat it was more likely than not that the fair valu
of our reporting unit exceeded its carrying amamd, as such, we did not need to perform the tep-shpairment test. We have not identified any
indicators of impairment since that assessment.

Our business consists of developing, marketingdistdibuting video game software content and sewigsing both established and emerging
intellectual properties and our forecasts for enmergntellectual properties are based upon inteestimates and external sources rather than aatori
information and have an inherently higher riskradcuracy. If future forecasts are revised, they mdicate or require future impairment charges. We
base our fair value estimates on assumptions vievieeo be reasonable, but that are unpredictatdérderently uncertain. Actual future results may
differ from those estimates.

Royalties and Licenses

Our royalty expenses consist of payments to (1jesdricensors, (2) independent software develgard (3) co-publishing and distribution affiliates
License royalties consist of payments made to ciiled professional sports organizations, moviglists and other organizations for our use of their
trademarks, copyrights, personal publicity rigletsntent and/or other intellectual property. Royalyments to independent software developers are
payments for the development of intellectual propeglated to our games. Co-publishing and distrdyuroyalties are payments made to third parties
for the delivery of products.

Royalty-based obligations with content licensord distribution affiliates are either paid in advarand capitalized as prepaid royalties or are accru
as incurred and subsequently paid. These royakg¢abligations are generally expensed to coswamue generally at the greater of the contractual
rate or an effective royalty rate based on thd misjected net revenue for contracts with guarght@inimums. Significant judgment is required to
estimate the effective royalty rate for a particwantract. Because the computation of effectiwalty rates requires us to project future reveiius,
inherently subjective as our future revenue praj@st must anticipate a number of factors, includibigthe total number of titles subject to the cact,
(2) the timing of the release of these titles,tf& number of software units we expect to sellclwltan be impacted by a number of variables, inict
product quality, number of platforms we releasetba,timing of the title’s release and competitiand (4) future pricing. Determining the effective
royalty rate for our titles is particularly chalging due to the inherent difficulty in predictinget popularity of entertainment products. Furtheemdr
we conclude that we are unable to make a reasonalidple forecast of projected net revenue, wegaize royalty expense at the greater of contract
rate or on a straight-line basis over the termhefdontract. Accordingly, if our future revenuejpations change, our effective royalty rates would
change, which could impact the amount and timingogélty expense we recognize.

Prepayments made to thinly capitalized indepensleftivare developers and co-publishing affiliates generally made in connection with the
development of a particular product, and therefareare generally subject to development risk pgadhe release of the product. Accordingly,
payments that are due prior to completion of a pcodre generally expensed to research and develdpouer the development period as the services
are incurred. Payments due after completion optiduct (primarily royalty-based in nature) are gatly expensed as cost of revenue.

Our contracts with some licensors include minimwrargnteed royalty payments, which are initiallyoreled as an asset and as a liability at the
contractual amount when no performance remains twéHicensor. When performance remains with tbensor, we record guarantee payments as an
asset when actually paid and as a liability whewiired, rather than recording the
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asset and liability upon execution of the contrRelyalty liabilities are classified as current lldgkes to the extent such royalty payments are
contractually due within the next 12 months.

Each quarter, we also evaluate the expected futatezation of our royalty-based assets, as wedlrgsunrecognized minimum commitments not yet
paid to determine amounts we deem unlikely to bézed through product sales. Any impairments esés determined before the launch of a product
are generally charged to research and developmpenhse. Impairments or losses determined postteareccharged to cost of revenue. We evaluate
long-lived royalty-based assets for impairment galheusing undiscounted cash flows when impairmedicators exist. Unrecognized minimum
royalty-based commitments are accounted for asutagccontracts, and therefore, any losses on tb@senitments are recognized when the
underlying intellectual property is abandonéd(, cease use) or the contractual rights to usentietléctual property are terminated.

Income Taxes

We recognize deferred tax assets and liabilitiebé&h the expected impact of differences betweerfinancial statement amount and the tax basis of
assets and liabilities and for the expected futaxebenefit to be derived from tax losses and taxlit carryforwards. We record a valuation allonenc
against deferred tax assets when it is considewaé likely than not that all or a portion of ourfeiged tax assets will not be realized. In makimg t
determination, we are required to give significaetght to evidence that can be objectively verifigds generally difficult to conclude that a vation
allowance is not needed when there is significagative evidence, such as cumulative losses imtgears. Forecasts of future taxable income are
considered to be less objective than past reqdtsicularly in light of the economic environmemherefore, cumulative losses weigh heavily in the
overall assessment.

In addition to considering forecasts of future talrancome, we are also required to evaluate amdtify other possible sources of taxable income in
order to assess the realization of our deferredisarts, namely the reversal of existing defeardiabilities, the carry back of losses and creds
allowed under current tax law, and the implemeatatf tax planning strategies. Evaluating and géang these amounts involves significant
judgments. Each source of income must be evallstsed on all positive and negative evidence; tratuation involves assumptions about fut
activity. Certain taxable temporary differenced @ not expected to reverse during the carry dotvperiods permitted by tax law cannot be
considered as a source of future taxable incontentag be available to realize the benefit of defétax assets.

Based on the assumptions and requirements notee alve have recorded a valuation allowance agaiost of our U.S. deferred tax assets. In
addition, we expect to provide a valuation alloweaoa future U.S. tax benefits until we can sustalievel of profitability in the U.S., or until othe
significant positive evidence arises that sugdest these benefits are more likely than not todadized.

In the ordinary course of our business, there ampyntransactions and calculations where the taxalagvultimate tax determination is uncertain. As
part of the process of preparing our Condensed @idased Financial Statements, we are requiredtionate our income taxes in each of the
jurisdictions in which we operate prior to the cdetipn and filing of tax returns for such period@is process requires estimating both our geogez
mix of income and our uncertain tax positions inkepurisdiction where we operate. These estimawesive complex issues and require us to make
judgments about the likely application of the taw Ito our situation, as well as with respect teeothatters, such as anticipating the positionsvifee
will take on tax returns prior to our actually paging the returns and the outcomes of disputes taktauthorities. The ultimate resolution of these
issues may take extended periods of time due tmieredions by tax authorities and statutes of litiotas. In addition, changes in our business,
including acquisitions, changes in our internatlaraporate structure, changes in the geograplegtion of business functions or assets, changém
geographic mix and amount of income, as well asigés in our agreements with tax authorities, vaduatllowances, applicable accounting rules,
applicable tax laws and regulations, rulings anerpretations thereof, developments in tax audit@her matters, and variations in the estimatet an
actual level of annual pre-tax income can affeetdherall effective income tax rate.

RESULTS OF OPERATIONS

Our fiscal year is reported on a 52- orw8ek period that ends on the Saturday nearest M&ErcOur results of operations for the fiscal yearding o
ended, as the case may be, March 31, 2015 andc2®tdin 52 weeks each and ends or ended, as thenzgsbe, on March 28, 2015 and March 29,
2014, respectively. Our results of operations fierthree months ended June 30, 2014 and 2013 cedta8 weeks each and ended on June 28, 2014
and June 29, 2013, respectively. For simplicitgistlosure, all fiscal periods are referred temding on a calendar month end.
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Net Revenue

Net revenue consists of sales generated from ¢Eovgames sold as packaged goods or as digitalldagdsiand designed for play on video gt
consoles (such as the PlayStation 3 and 4 from 8odyXbox 360 and One from Microsoft) and PCsy{@o games for mobile phones and tablets,
(3) separate software products and content andeoglme services associated with these produgtic€dsing our game software to third parties, (5)
allowing other companies to manufacture and selpooducts in conjunction with other products, #advertisements on our online web pages and
in our games.

We provide three different measures of our Net RaeeTwo of these measures are presented in acmeredth U.S. GAAP - (1) Net Revenue by
Product revenue and Service and other revenue2aidiet Revenue by Geography. The third measuren@aGAAP financial measure - Net Revenue
before Revenue Deferral by Revenue Compositionghvis primarily based on method of distribution. W this third non-GAAP financial measure
internally to evaluate our operating performanceemplanning, forecasting and analyzing futurequkyj and when assessing the performance of our
management team.

Management places a greater emphasis and focussessing our business through a review of the HeeRue before Revenue Deferral by Revenue
Composition than by Net Revenue by Product revemaeService and other revenue. These two measifiersas (1) Net Revenue by Product reve
and Service and other revenue reflects the defencrecognition of revenue in periods subsequetita date of sale due to U.S. GAAP while Net
Revenue before Revenue Deferral by Revenue Conosibes not, and (2) both measures contain ardiffeaggregation of sales from one another.
For instance, Service and other revenue does olotd@ a portion of our full-game digital downloaadamobile sales that are fully included in our
Digital revenue. Further, Service and other revanakides all of our revenue associated with MM@nga while software sales associated with our
MMOs are included in either Digital revenue or Pagpéd goods and other revenue depending on whéthsate was a futlame digital download or
packaged goods sale.

Net Revenue Quarterly Analysis

Net Revenue
For the three months ended June 30, 2014 , netuewas $1,214 million and increased $265 million28 percent , as compared to the three months
ended June 30, 2013 . This increase was driven#l @ million increase in revenue primarily frone thIFA and Battlefield franchises, afidanfall.
This increase was partially offset by a $252 mill@ecrease in revenue primarily from the Crysisadd8pace, SimCity, The Sims franchises, &ad
Wars: The Old Republic .

Net Revenue by Product Revenue and Service and Othieevenue

Our total net revenue by product revenue and seaici other revenue for the three months ended3yriz014 and 2013 was as follows (in millions):

Three Months Ended June 30,

2014 2013 $ Change % Change
Net revenue:
Product $ 757 % 54  $ 214 3%%
Service and other 457 40€ 51 13%
Total net revenue $ 1214 § 94¢  § 26 28%

Product Revenue

For the three months ended June 30, 2014 , prodvehue was $757 million , primarily driven BIFA 14 , Battlefield 4, andMadden NFL 25 .
Product revenue for the three months ended Jun203d, increased $214 million , or 39 percent ,aaamared to the three months ended June 30,
2013 . This increase was driven by a $413 milliwcréase primarily from the Battlefield, FIFA, anchtitlen NFL franchises. This increase was
partially offset by a $199 million decrease primhafiom the Crysis, Dead Space, and The Sims frizesh
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Service and Other Revenue

For the three months ended June 30, 2014 , seamid®ther revenue was $457 million , primarily dnbyFIFA Ultimate Team, Titanfall, and
Battlefield 4 Premium. Service and other revenue for the three monthsceddiee 30, 2014 increased $51 million , or 13 percas compared to the
three months ended June 30, 2013 . This increasalmgen by a $153 million increase primarily framanfall and the FIFA and Plants vs Zombies
franchises. This increase was partially offset I$1@2 million decrease primarily from the Battlédi@nd SimCity franchises argfar Wars. The Old
Republic.

Net Revenue by Geography

We attribute net revenue from external customemdividual countries based on the location ofl#gal entity that sells the products and/or seszice
Note that revenue attributed to the legal entigt thakes the sale is often not the country whesetimsumer resides. For example, revenue gene
by our Swiss legal entities includes digital reverfitom consumers who reside outside of Switzerlarauding consumers who reside outside of
Europe. Revenue generated by our Swiss legaleshtitiring three months ended June 30, 2014 repees®440 million , or 36 percent , of our total
net revenue. Revenue generated by our Swiss lagaés during three months ended June 30, 2012septed $403 million , or 43 percent , of our
total net revenue. Revenue generated in the UBitatds represents over 99 percent of our totahNomierica net revenue. No other country
represented greater than 10 percent of total nenhree.

Three Months Ended June 30,

(In millions) 2014 2013 $ Change % Change

North America $ 52z % 39 % 127 32%

International 692 554 13¢ 25%
Total net revenue $ 1214 % 94¢ § 26t 28%

Net revenue in North America w$522 million , or 43 percent of total net revenaethe three months ended June 30, 2014 , compa®2D5

million , or 42 percent of total net revenue foe three months ended June 30, 2013, an incre&2@fmillion , or 32 percent . Net revenue in Nort
America increased primarily due to increased reednwur Battlefield and Madden NFL franchises amtdnfall , partially offset by decreased reve
in our Dead Space, Crysis, and SimCity franchisgsrnational net revenue was $692 million , opp&¥cent of total net revenue during the three
months ended June 30, 2014 , compared to $554millor 58 percent of total net revenue duringtitihee months ended June 30, 2028 increase ¢
$138 million , or 25 percent . We estimate thaefgn exchange rates (primarily due to the Britishn sterling and Euro) increased reported
International net revenue by approximately $11iomill or 2 percent, for the three months ended 30n2014 as compared to the exchange rates in
effect for the three months ended June 30, 20X8IuBling the effect of foreign exchange rates filoternational net revenue, we estimate that
International net revenue increased by approxim&®R7 million, or 23 percent for three months ehdene 30, 2014 as compared to three months
ended June 30, 2013 . This increase is primariéytdwour FIFA and Battlefield franchises, afithnfall , partially offset by decreased revenue in our
Crysis, SimCity, and The Sims franchises.

Supplemental Net Revenue by Revenue Composition

As we continue to evolve our business and moraiopeoducts are delivered to consumers digitaléytiie Internet, we place a greater emphasis and
focus on assessing our business through a reviewtokvenue by revenue composition.

Net Revenue before Revenue Deferral, &-GAAP financial measure, is provided in this sectid MD&A, including a discussion of the components
of this measure: (1) packaged goods and othergntidital. See “Non-GAAP Financial Measures” belfaw an explanation of our use of this non-
GAAP financial measure. A reconciliation to theresponding measure calculated in accordance wih GAAP is provided in the discussion below.

“Revenue Deferral” in this “Net Revenue” sectiomggally includes the unrecognized revenue from ldhdales of certain online-enabled games for
which we do not have VSOE for the unspecified ugslaluctuations in the Revenue Deferral are Igrdependent upon the amounts of products that
we sell with the online features and services nesly discussed, while the Recognition of Revena&Dal for a period is also dependent upon (1
amount deferred, (2) the period of time the sofemalated offerings are to be provided, and (3}ithéng of the sale. For example, most Revenue
Deferrals incurred in the first quarter of a fisgahr are recognized within the same fiscal yeawdver, substantially all of the Revenue Deferrals
incurred in the last month of a fiscal year willtegognized in the subsequent fiscal year.
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Our total net revenue by revenue composition ferttiiee months ended June 30, 2014 and 2013 waboags (in millions):

Three Months Ended June 30,

2014 2013 $ Change % Change
Packaged goods and other $ 29: § 117 ¢ 17€ 15C %
Digital 482 37¢ 104 28%
Net Revenue before Revenue Deferral 77% 49t 28C 57 %
Revenue Deferral (623) (355) (26¢) (79)%
Recognition of Revenue Deferral 1,06z 80¢ 258 31%
Total net revenue $ 1214 §  94€ § 26 28 %

Net Revenue before Revenue Deferral
Packaged Goods and Other Revenue

Packaged goods revenue (previously disclosed ddisping revenue”) includes sales of software thatistributed physically. This includes (1) sales
of our internally-developed and co-published gaofeasire distributed physically through traditiomdlannels such as brick and mortar retailers, (2)
our software licensing revenue from third parties éxample, makers of personal computers or coen@dcessories) who include certain of our
products for sale with their products (“OEM bund)eand (3) sales through our Switzerland distribntbusiness. Other revenue includes our non-
software licensing revenue.

For the three months ended June 30, 2014 , packagmsts and other Net Revenue before Revenue Diefeasa$293 million , primarily driven by
Titanfall, FIFA World Cup 2014, FIFA 14 , andEA SPORTSUFC . Packaged goods and other Net Revenue before Rewsaferral for the three
months ended June 30, 2014 increased $176 milbori50 percent , as compared to the three momithsdeJune 30, 2013 . This increase was driven
by a $221 million increase in sales primarily frananfall and the UFC and FIFA World Cup franchis@shis increase was partially offset by a $45
million decrease in sales primarily from the TheSifranchise anBuse.

Digital Revenue

Digital revenue (previously disclosed as “wirelds¢ernet-derived, and advertising (digital) revefjuncludes sales of software distributed through
direct download via the Internet. This include®inally-developed and co-published game softwesgibluted through our direct-to-consumer
platform Origin, distributed wirelessly through nilebcarriers, or licensed to our third-party pubiigy partners who distribute our games

digitally. Digital revenue also includes our fubigme downloads, mobile and tablet revenue (eachhahnare generally classified as product revenue
with the exception of our MMO game downloads amefnium mobile games, which are classified as sergeenue), as well as subscription servi
micro-transactions, and advertising revenues (e&ethich is generally classified as service anceptievenue).

For the three months ended June 30, 2014 , digéaRevenue before Revenue Deferral was $482 miJlam increase of $ 104 million , or 28
percent , as compared to the three months ended3Dyr2013 . This increase is due to (1) a $34anilbr 33 percent increase in extra content arel fre
to-play sales primarily driven Hyl FA Ultimate Team andMadden Ultimate Team, (2) a $33 million or 32 percent increase in fulkgadownload sales
primarily driven byTitanfall, FIFA 14, andBattlefield 4, (3) a $19 million or 19 percent increase in sulpgitmh sales primarily driven bgattlefield 4
Premium, and (4) an $18 million or 17 percent increasmabile revenue primarily driven Blant vs. Zombies 2 andFIFA 14.

Revenue Deferral
Revenue Deferral for the three months ended Jun2(3@ increased $268 million , or 75 percentcamapared to the three months ended June 30,

2013 . Substantially all of this increase was dua $280 million increase in Net Revenue beforeeRee Deferral related to our packaged goods and
other and digital sales during the three monthedrddine 30, 2014 as compared to three months dnded30, 2013 .
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Recognition of Revenue Deferral

Our sales are generally deferred and recognizedasvestimated nine-month period beginning in tloati after shipment for physical games sold
through retail and an estimated six-month periadifgitally distributed games, and therefore, thkated revenue recognized during the fiscal quarter
ended June 30 is primarily due to sales that oeduluring the preceding six-month period for digitdistributed games and the preceding nineatl
period for physical games sold through retail. Reeognition of Revenue Deferral for the three msmhded June 30, 2014 increased $253 million ,
or 31 percent, as compared to the three monthsdeiuhe 30, 2013 . This increase was primarilytdy#) an increase in digital and physical games
sold through retail during the preceding six anteamonth period, and (2) the increase in our estimatéing period, which was implemented dur

the second quarter of fiscal 2014 for physical gaswd through retail from six to nine months. Ttfisinge in estimate resulted in an estimated
increase to net revenue and net income of $10%miind an increase of $0.33 of diluted earningshare for the three months ended June 30, 2014.

Non-GAAP Financial Measures

Net Revenue before Revenue Deferral is eGAAP financial measure that excludes the impad@fenue Deferral and the Recognition of Revenue
Deferral on Net Revenue related to sales of gamesligital content.

We believe that excluding the impact of RevenueeDraf and the Recognition of Revenue Deferral eelab games and digital content from our
operating results is important to facilitate comgans between periods in understanding our undeylyales performance for the period, and
understanding our operations because all relatsts o revenues are expensed as incurred instedeferfed and recognized ratably. We use this non-
GAAP financial measure internally to evaluate opemting performance, when planning, forecastirhamalyzing future periods, and when assessing
the performance of our management team. While weugethat this non-GAAP financial measure is ukefievaluating our business, this information
should be considered as supplemental in naturésamat meant to be considered in isolation froma®a substitute for the related financial inforioati
prepared in accordance with GAAP. In addition, tlea-GAAP financial measure may not be the sammoasGAAP financial measures presented by
other companies.

Product Revenue and Service and Other Revenue by Renue Composition

Our product and service and other revenue by reveomposition for the three months ended June@D4 2nd 2013 was as follows (in millions):

Three Months Ended June 30,

2014 2013
Product revenue:

Packaged goods and other $ 59¢ % 40¢
Digital 15¢ 134
Total product revenue 757 542

Service and other revenue:
Packaged goods and other 80 58
Digital 377 34¢
Total service and other revenue 457 40¢€
Total net revenue $ 1214 $ 94¢
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Cost of Revenue

Total cost of revenue for the three months endeé 30, 2014 and 2013 was as follows (in millions):

% of % of Change as a
Related Related % of Related
June 30, 2014 Net Revenue June 30, 2013 Net Revenue % Change Net Revenue
Cost of revenue:
Product $ 252 33.2% $ 13C 23.%% 94% 9.4%
Service and other 11F 25.2% 64 15.¢% 80% 9.4%
Total cost of revenue $ 367 30.2% $ 194 20.2% 89% 9.8%

Cost of Product Revenue

Cost of product revenue consists of (1) productsz@®) certain royalty expenses for celebritiesfessional sports and other organizations, and
independent software developers, (3) manufactuogglties, net of volume discounts and other vemdonbursements, (4) expenses for defective
products, (5) write-offs of post launch prepaidalbty costs and losses on previously unrecognizesh$ied intellectual property commitments,

(6) amortization of certain intangible assets,p@jsonnel-related costs, and (8) warehousing astdhiition costs. We generally recognize volume
discounts when they are earned from the manufacdfiygically in connection with the achievementuniit-based milestones); whereas other vendor
reimbursements are generally recognized as theedetavenue is recognized.

Cost of product revenue increased by $122 million93.8 percent in the three months ended Jun2(3@l , as compared to the three months ended
June 30, 2013 . Cost of product revenue increasetaply due to a loss of $122 million on a prevstuunrecognized licensed intellectual property
commitment during the three months ended June@®D4 2

Cost of Service and Other Revenue

Cost of service and other revenue consists prignafi(1) data center and bandwidth costs associai#tdhosting our online games and websites,
(2) associated royalty costs, (3) credit card Beesociated with our service revenue, (4) servascetated to our website advertising business, and
(5) platform processing fees from operating our sitebbased games on third party platforms.

Cost of service and other revenue increased byn$illibn , or 79.7 percent in the three months endi@de 30, 2014 , as compared to the three months
ended June 30, 2013 . The increase was primarédyaan increase in product and royalty-relatediscdse toTitanfall , which launched in the fourth
quarter of fiscal year 2014.

Total Cost of Revenue as a Percentage of Total Retvenue

During the three months ended June 30, 2014 , ¢otdlof revenue as a percentage of total net tevartreased by 9.8 percent as compared to the
three months ended June 30, 2013 . This increaa@acentage of net revenue was primarily dueldssof $122 million on a previously
unrecognized licensed intellectual property comraittduring the three months ended June 30, 20kdludiing the effect of the loss, total cost of
revenue as a percentage of total net revenue rechaitatively consistent.

Research and Development

Research and development expenses consist of egigesirred by our production studios for persomakited costs, related overhead costs,
contracted services, depreciation and any impaitmieprepaid royalties for pre-launch products. &sh and development expenses for our online
products include expenses incurred by our studiosisting of direct development and related ovedteessts in connection with the development and
production of our online games. Research and dpugat expenses also include expenses associatetheitlevelopment of network infrastructure,
software licenses and maintenance, and managewerttead.

Research and development expenses for the thretasnemded June 30, 2014 and 2013 were as followsi(iions):

June 30, % of Net June 30, % of Net
2014 Revenue 2013 Revenue $ Change % Change

Three months ended 265 22% 27¢ 2% (29 (5)%

Research and development expenses decreased byilid3 , or 5 percent , during the three monthdeshJune 30, 2014 , as compared to the three
months ended June 30, 2013, primarily due torf2yXL million decrease in contracted services as a
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result of higher development advances in fiscat 844 due tditanfall , (2) an $8 million decrease in personnel-relatestresulting from a
decrease in headcount. This was partially offsea Bg million increase in facility-related costtated to higher rent and depreciation expenses.

Marketing and Sales

Marketing and sales expenses consist of persoefakd costs, related overhead costs, advertisiagseting and promotional expenses, net of
qualified advertising cost reimbursements fromduarties.

Marketing and sales expenses for the three momithadeJune 30, 2014 and 2013 were as follows (itomd):

June 30, % of Net June 30, % of Net
2014 Revenue 2013 Revenue $ Change % Change

Three months ended 13C 11% 147 15% (a7) (12)%

Marketing and sales expenses decreased by $18milér 12 percent , during the three months eddeé 30, 2014 , as compared to the three months
ended June 30, 2013, primarily due to (1) a $lbamidecrease in personnel-related costs resuftmmg a decrease in headcount, (2) a $5 million
decrease in facility-related costs, and (3) a $#ianidecrease in contracted services. This wasgtigroffset by an $8 million increase in adveiriy

and promotional spending due to three title lausaheing the first quarter of 2015 as comparediiy one during the same period in the prior year.

General and Administrative

General and administrative expenses consist obpaes and related expenses of executive and adnaitive staff, corporate functions such as finance
and human resources, related overhead costs,depeofessional services such as legal and acegyrand allowances for doubtful accounts.

General and administrative expenses for the thie@tims ended June 30, 2014 and 2013 were as fo(lawsillions):

June 30, % of Net June 30, % of Net
2014 Revenue 2013 Revenue $ Change % Change

Three months ended $ 88 % 85 9% 3 4%

During the three months ended June 30, 2014 , gkaed administrative expenses, remained relativehsistent, as compared to the three months
ended June 30, 2013 .

Acquisition-Related Contingent Consideration

Acquisition-related contingent consideration fog three months ended June 30, 2014 were as fo(lawsillions):

June 30, % of Net June 30, % of Net
2014 Revenue 2013 Revenue $ Change % Change

Three months ended Q) — % 7 1% (8) (119%

During the three months ended June 30, 2014 , sitiquirelated contingent consideration decrease$idomillion , or 114 percentas compared to tl
three months ended June 30, 2013, primarily rieguitom changes in the fair market value of thquasition-related contingent consideration of our
PopCap acquisition during the prior year. The Pgp€arn-out expired on December 31, 2013. No paysneete made under this earn-out.

Amortization of Intangibles

Amortization of intangibles for the three monthsled June 30, 2014 were as follows (in millions):

June 30, % of Net June 30, % of Net
2014 Revenue 2013 Revenue $ Change % Change

Three months ended $ 3 —% $ 4 —% (1) (25)%

During the three months ended June 30, 2014 , @ation of intangibles, remained relatively cornsigf as compared to the three months ended June
30, 2013 .
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Restructuring and Other Charges

Restructuring and other charges for the three nsoeticled June 30, 2014 were as follows (in millions)

June 30, % of Net June 30, % of Net
2014 Revenue 2013 Revenue $ Change % Change

Three months ended $ — —% $ 1 —% Q) (200)%

During the three months ended June 30, 2014 uetating and other charges, remained relativelysistent, as compared to the three months ended
June 30, 2013 .

Interest and Other Income (Expense), Net

Interest and other income (expense), net, forttreetmonths ended June 30, 2014 were as followsillions):

June 30, % of Net June 30, % of Net
2014 Revenue 2013 Revenue $ Change % Change

Three months ended $ (8) D% $ (5) D% $ 3 (60)%

During the three months ended June 30, 2014 @sittand other expense, net, remained relativelgistamt, as compared to the three months ended
June 30, 2013 .

Income Taxes

Provision for income taxes for the three monthseeindline 30, 2014 and 2013 were as follows (inoni):

June 30, 2014 Effective Tax Rate June 30, 2013 Effective Tax Rate
Three months ended $ 19 54% $ 6 2.6%

Our effective tax rate for three months ended BhHe014 was 5.4 percent as compared to 2.6 pefaetite same period of fiscal year 2014. The
effective tax rate for the three months ended 3&014 and June 30, 2013 differs from the stagutate of 35.0 percent primarily due to the
utilization of U.S. deferred tax assets, which waubject to a valuation allowance and non-U.S.iggrstibject to a reduced or zero tax rate. The
effective tax rate for the three months ended B&014 differs from the same period in fiscalry2@14 primarily due to a discrete expense of $12
million recorded in the three months ended June304 for excess tax benefits from stock-based emsgtion deductions.

Our effective income tax rates for fiscal year 2@h8l future periods will depend on a variety otdas, including changes in the deferred tax vatumati
allowance, changes in our business such as aéqussand intercompany transactions, changes iintéennational structure, changes in the geographic
location of business functions or assets, chamgtei geographic mix of income, changes in or teation of our agreements with tax authorities,
applicable accounting rules, applicable tax laws @gulations, rulings and interpretations therdef,elopments in tax audit and other matters, and
variations in our annual pre-tax income or loss. ieir certain tax expenses that do not declinpgnt@mnately with declines in our pre-tax
consolidated income or loss. As a result, in atiedlollar terms, our tax expense will have a greafeience on our effective tax rate at lower lsvef
pre-tax income or loss than at higher levels. Iditaah, at lower levels of pre-tax income or lossr effective tax rate will be more volatile.

Certain taxable temporary differences that areempected to reverse during the carry forward perermitted by tax law have not been considere
a source of future taxable income that is availtdlealize the benefit of deferred tax assets.

Historically, we have considered undistributed eays of our foreign subsidiaries to be indefinitelynvested outside of the United States and,
accordingly, no U.S. taxes have been provided threr® connection with a review of our cash positiocluding potential future cash needs for stock
repurchases and debt retirement, we made a onegjpadriation of $700 million from certain of ouhwlly-owned subsidiaries during the three mo
ended March 31, 2014. This repatriation did notehawnaterial impact on our effective tax rate fecdl 2014 due to the deferred tax valuation
allowance.

We currently intend to continue to indefinitelymeést the undistributed earnings of our foreignssdibries outside of the United States.
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LIQUIDITY AND CAPITAL RESOURCES

As of As of
(In millions) June 30, 2014 March 31, 2014 Increase/(Decrease)
Cash and cash equivalents $ 155 % 1,78 $ (22¢)
Short-term investments 762 582 17¢
Total $ 231 $ 2,368 % (49)
Percentage of total assets 42% 41%

Three Months Ended June 30,

(In millions) 2014 2013 Change

Cash provided by (used in) operating activities $ 4 3% (248 $ 252

Cash used in investing activities (207) 2 (205)

Cash provided by (used in) financing activities (33 21 (549

Effect of foreign exchange on cash and cash ecritsl 8 @) 15
Net decrease in cash and cash equivalents $ (22¢) $ (236) $ 8

Changes in Cash Flow

Operating Activities. Cash provided by operating activities increased2$f8lion during the three months ended June 30428 compared to thleree
months ended June 30, 2013 . The change is printhrd to a $280 million increase in Net RevenuetgeRevenue Deferral during the three months
ended June 30, 2014 as compared to the three mamdles! June 30, 2013 . This was partially offsesibyncrease in incentive-based compensation
payments.

Investing Activities. Cash used in investing activities increased $20omiduring the three months ended June 30, 2@lebanpared to the three
months ended June 30, 2013 primarily driven by 2438illion increase in purchases of short-term stweents during the three months ended June 30,
2014 as compared to the three months ended Jur2988..

Financing Activities. Cash used in financing activities increased $54aniduring the three months ended June 30, 20bbepared to the three
months ended June 30, 2013 primarily due to (1)riBiton used to repurchase and retire common sthoing the three months ended June 30, 2014
as compared to no stock repurchases during the thomths ended June 30, 2013, and (2) a decré&4€ aillion in proceeds received from the
exercise of stock options during the three montited June 30, 2014 as compared to the three menttesl June 30, 2013 . This was offset by a $12
million excess tax benefit from stock compensat&rognized during the three months ended June(3@, @ompared to no benefit recognized during
the three months ended June 30, 2013 .

Short-term Investments

Due to our mix of fixed and variable rate secusitieur short-term investment portfolio is suscdpttb changes in short-term interest rates. As of
June 30, 2014 , our short-term investments hadsgroeealized gains of less than $1 million , oslgmn 1 percent of the total in short-term
investments, and gross unrealized losses of less$h million , or less than 1 percent of the totahort-term investments. From time to time, waym
liquidate some or all of our short-term investmdntfund operational needs or other activitieshsag capital expenditures, business acquisitions or
stock repurchase programs. Depending on which-$éort investments we liquidate to fund these atitisj we could recognize a portion, or all, of the
gross unrealized gains or losses.

Fiscal 2011 Restructuring

In connection with our fiscal 2011 restructuringml we expect to incur cash expenditures througte®beer 2015 of approximately $22 million dur
the remainder of fiscal year 2015 and $18 milliofiscal year 2016.
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Financing Arrangement

In July 2011, we issued $632.5 million aggregateqgpal amount of 0.75% Convertible Senior Notes 8016 (the “Notes”). The Notes are senior
unsecured obligations which pay interest semiamyurahrrears at a rate of 0.75 percent per annodamuary 15 and July 15 of each year, beginning
on January 15, 2012 and will mature on July 1562@hless purchased earlier or converted in accorlwith their terms prior to such date. The N
are convertible into cash and shares of our comstack based on an initial conversion value of 31%ghares of our common stock per $1,000
principal amount of Notes (equivalent to an initahversion price of approximately $31.74 per shddpon conversion of the Notes, holders will
receive cash up to the principal amount of eacleNemid any excess conversion value will be deldvéreshares of our common stock. We used thi
proceeds of the Notes to finance the cash consideraf our acquisition of PopCap, which closed\ingust 2011.

Prior to April 15, 2016, the Notes will be convblé only upon the occurrence of certain eventsdamihg certain periods, and thereafter, at any time
until the close of business on the second schedrddihg day immediately preceding the maturityedaitthe Notes. The Notes do not contain any
financial covenants.

The conversion rate is subject to customary atitidn adjustments, but will not be adjusted foy accrued and unpaid interest. Following certain
corporate events described in the indenture gowerthie notes (the “Indenture”) that occur priottte maturity date, the conversion rate will be
increased for a holder who elects to convert itieeNl@n connection with such corporate event inatertircumstances. The Notes are not redeemable
prior to maturity, and no sinking fund is providied the Notes.

If we undergo a “fundamental change,” as definethéindenture, subject to certain conditions, Bddnay require us to purchase for cash all or any
portion of their Notes. The fundamental change Ipase price will be 100 percent of the principal anmtaf the Notes to be purchased plus any ac
and unpaid interest up to but excluding the fundaalehange purchase date.

The Indenture contains customary terms and covenigtiuding that upon certain events of defautiumdng and continuing, either the trustee or the
holders of at least 25 percent in principal amadfrnihe outstanding Notes may declare 100 percetiteoprincipal and accrued and unpaid interest on
all the Notes to be due and payable.

In addition, in July 2011, we entered into privgteégotiated convertible note hedge transactidres‘@©onvertible Note Hedge”) with certain
counterparties to reduce the potential dilutiorhwéspect to our common stock upon conversion@fNbtes. The Convertible Note Hedge, subject to
customary anti-dilution adjustments, provides uthulie option to acquire, on a net settlement bapigroximately 19.9 million shares of our common
stock at a strike price of $31.74 , which corresfsoto the conversion price of the Notes and is leigufie number of shares of our common stock that
notionally underlie the Notes. As of June 30, 20t have not purchased any shares under the Qirleédote Hedge. We paid $107 million for the
Convertible Note Hedge. Separately, we have alseredh into privately negotiated warrant transactiafith certain counterparties whereby we sold to
independent third parties warrants (the “Warrantis'acquire, subject to customary anti-dilutionuastinents that are substantially the same as the ant
dilution provisions contained in the Notes, up #9lmillion shares of our common stock (which soa¢qual to the number of shares of our common
stock that notionally underlie the Notes), withtiéke price of $41.14 . The Warrants could havélatide effect with respect to our common stock to
the extent that the market price per share of onrmmon stock exceeds $41.14 on or prior to the atipir date of the Warrants. We received proceeds
of $65 million from the sale of the Warrants.

See Note 12 to the Condensed Consolidated FinaBiEt#ments for additional information related to ©.75% Convertible Senior Notes due 2016.
Credit Facility

On August 30, 2012 , we entered into a $500 milienior unsecured revolving credit facility witlsyndicate of banks. The credit facility terminates
on February 29, 2016 and contains an option tomgeavith existing lenders and/or new lenders fentto provide up to an aggregate of $250 million
in additional commitments for revolving loans. R¥eds of loans made under the credit facility mayde for general corporate purposes.

The loans bear interest, at our option, at the bateeplus an applicable spread or an adjusted RB&e plus an applicable spread, in each case with
such spread being determined based on our conlitieverage ratio for the preceding fiscal quaitée are also obligated to pay other customary
fees for a credit facility of this size and typetdrest is due and payable in arrears quarterlipéors bearing interest at the base rate and arnthef ar
interest period (or at each three month intervéhéncase of loans with interest periods greatan three months) in the case of loans bearingasteit
the adjusted LIBOR rate. Principal, together withtaacrued and unpaid interest, is due and payatleebruary 29, 2016 .
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The credit agreement contains customary affirmadive negative covenants, including covenants iméit dr restrict our ability to, among other thin
incur subsidiary indebtedness, grant liens, dispdsdl or substantially all assets and pay dividkenr make distributions, in each case subject to
customary exceptions for a credit facility of tkige and type. We are also required to maintainptiamce with a capitalization ratio and maintain a
minimum level of total liquidity and a minimum levaf domestic liquidity.

The credit agreement contains customary eventsfaiutt, including among others, non-payment desagibvenant defaults, bankruptcy and
insolvency defaults and a change of control defaukach case, subject to customary exceptiona éoedit facility of this size and type. The
occurrence of an event of default could resulhmacceleration of the obligations under the craglieement, an obligation by any guarantors toyrepa
the obligations in full and an increase in the ajafile interest rate.

As of June 30, 2014 , no amounts were outstandidgthe credit facility.

Financial Condition

We believe that our cash, cash equivalents, skari-investments, cash generated from operationsnaaithble financing facilities will be sufficietd
meet our operating requirements for at least tlxé 12 months, including working capital requiremserdapital expenditures, and potentially, future
acquisitions, stock repurchases, or strategic invests. We may choose at any time to raise additicempital to strengthen our financial position,
facilitate expansion, repurchase our stock, pusstagegic acquisitions and investments, and/oake advantage of business opportunities as theg.
There can be no assurance, however, that suchamdditapital will be available to us on favoratdems, if at all, or that it will not result in ssantial
dilution to our existing stockholders.

As of June 30, 2014 , approximately $738 millioroaf cash, cash equivalents, and short-term inverggrwere domiciled in foreign tax jurisdictions.
While we have no plans to repatriate these fundlsedJnited States in the short term, if we chdosgo so, we may be required to accrue and pay
additional taxes on any portion of the repatriatidrere no United States income tax had been prsliquovided. We made a one-time repatriation of
$700 million from certain of our wholly-owned subisiries during the three months ended March 314 20his repatriation did not have a material
impact on our effective tax rate for fiscal yeafl2@ue to the deferred tax valuation allowance.

In May 2014, a special committee of our Board aiebiors, on behalf of the full Board of Directoasithorized a new program to repurchase up to
$750 million of our common stock. This new stocgurhase program, which expires on May 31, 201ermedes and replaces the stock repurchase
authorization approved by our Board of Directorsuty 2012. Under this program, we may purchasekstothe open market or through privately-
negotiated transactions in accordance with apgicsdcurities laws, including pursuant to pre-ageghstock trading plans. The timing and actual
amount of the stock repurchases will depend onraéfectors including price, capital availabilitggulatory requirements, alternative investment
opportunities and other market conditions. We arteobligated to repurchase any specific numbehafes under this program and it may be modified,
suspended or discontinued at any time. Duringhhsetmonths ended June 30, 2014, we repurchaseakapptely 1.4 million shares of our common
stock for approximately $50 million.

We have a “shelf” registration statement on For® @ file with the SEC. This shelf registrationtstaent, which includes a base prospectus, allows
us at any time to offer any combination of secesitilescribed in the prospectus in one or moreioffer Unless otherwise specified in a prospectus
supplement accompanying the base prospectus, wiel wse the net proceeds from the sale of any dezudffered pursuant to the shelf registration
statement for general corporate purposes, includingiorking capital, financing capital expenditsyeesearch and development, marketing and
distribution efforts, and if opportunities ariser Bicquisitions or strategic alliances. Pendindisiges, we may invest the net proceeds in interest-
bearing securities. In addition, we may conductcoorent or other financings at any time.

Our ability to maintain sufficient liquidity coulde affected by various risks and uncertaintiesuihiclg, but not limited to, those related to custome
demand and acceptance of our products, our ahilitpllect our accounts receivable as they becamee sliccessfully achieving our product release
schedules and attaining our forecasted sales dlgscthe impact of acquisitions and other stratéginsactions in which we may engage, the impk
competition, economic conditions in the United &se&ind abroad, the seasonal and cyclical natwerdfusiness and operating results, risks of prt
returns and the other risks described in the “Ria&tors” section, included in Part Il, Item 1A bistreport.
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Contractual Obligations and Commercial Commitments
Development, Celebrity, League and Content Licend&syments and Commitments

The products we produce in our studios are designécdreated by our employee designers, artidtsya@ programmers and by non-employee
software developers (“independent artists” or ‘@kparty developers”). We typically advance develeptrfunds to the independent artists and third-
party developers during development of our gam&sally in installment payments made upon the cotiguleof specified development milestones.
Contractually, these payments are generally corsidadvances against subsequent royalties on ldeafahe products. These terms are set forth in
written agreements entered into with the independgists and third-party developers.

In addition, we have certain celebrity, league amtent license contracts that contain minimum guige payments and marketing commitments that
may not be dependent on any deliverables. Celebu@tind organizations with whom we have contraciside, but are not limited to: FIFA (Fédération
Internationale de Football Association), FIFPRO ikdation, FAPL (Football Association Premier Leagimited), and DFL Deutsche Fuf3ball Liga
GmbH (German Soccer League) (professional socber)ng. h.c. F. Porsche AG, Ferrari S.p.A. (Need Epeed and Real Racing games); National
Basketball Association (professional basketbal3APTOUR (professional golf); National Hockey Leagared NHL Players’ Association (professional
hockey); National Football League Properties, PLAR&EInc., and Red Bear Inc. (professional footb&lbllegiate Licensing Company (collegiate
football); Zuffa, LLC (Ultimate Fighting Championigh); ESPN (content in EA SPORTS games); Hasbra, (tertain of Hasbro’s board game
intellectual properties); Disney Interactive (Stdars); and Fox Digital Entertainment, Inc. (The B&ons). These developer and content license
commitments represent the sum of (1) the cash patgnaeie under non-royalty-bearing licenses andEs\agreements and (2) the minimum
guaranteed payments and advances against roydesnder royalty-bearing licenses and servicesesgents, the majority of which are conditional
upon performance by the counterparty. These minirguarantee payments and any related marketing conemis are included in the table below.

The following table summarizes our minimum contuatbligations as of June 30, 2014 , and the effecexpect them to have on our liquidity and
cash flow in future fiscal periods ending March(BLmillions):

Fiscal Years Ending March 31,

2015
(Remaining
Total nine mos.) 2016 2017 2018 2019 2020 Thereafter
Unrecognized commitments
Developer/licensor commitments $ 1,092 % 12¢ $ 25¢  $ 248 $ 137 $ 104 $ 7% $ 142
Marketing commitments 24E 38 39 62 21 21 21 43
Operating leases 17t 34 46 31 21 16 8 19
0.75% Convertible Senior Notes due 2016
interest® 12 5 5 2 — — — —
Other purchase obligations 94 18 30 20 13 12 1 —
Total unrecognized commitments 1,61¢ 221 37¢ 36< 192 53 10€ 20t
Recognized commitments
0.75% Convertible Senior Notes due 2016
principal® 632 — — 632 — — — —
Licensing and lease obligatiofs 18€ 16 22 23 23 24 25 53
Total recognized commitments 81¢ 16 22 65€ 23 24 25 53
Total commitments $ 2437 % 237 $ 40C $ 1,01¢ % 21t $ 177 $ 131 $ 25¢

(&) Included in the $12 million coupon interesttba 0.75% Convertible Senior Notes due 2016 im#fon of accrued interest recognized as of
June 30, 2014 . We will be obligated to pay the2sb3nillion principal amount of the 0.75% Convelgilsenior Notes due 2016 in cash and
any excess conversion value in shares of our constumk upon redemption of the Notes at maturityoly 15, 2016 or upon earlier
redemption. The $632.5 million principal amountleges $47 million of unamortized discount of theility component. See Note 12 for
additional information regarding our 0.75% ConuagiSenior Notes due 2016 .

(b) See Note 8 for additional information regagdiecognized commitments resulting from our restmieg plans. Lease commitments have not
been reduced for approximately $7 million due ia filnture from third parties under non-cancelablelsases. See Note 9 for additional
information regarding recognized obligations froor icensing-related commitments.
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The unrecognized amounts represented in the tableaeflect our minimum cash obligations for tespective fiscal years, but do not necessarily
represent the periods in which they will be recegdiand expensed in our Condensed Consolidateddi@h&tatements. In addition, the amounts in
the table above are presented based on the datamittunts are contractually due as of June 30, 20G@wever, certain payment obligations may be
accelerated depending on the performance of ouatipg results.

In addition to what is included in the table aboa® of June 30, 2014ve had a liability for unrecognized tax beneéitel an accrual for the payment
related interest totaling $89 million , of which wee unable to make a reasonably reliable estiofatden cash settlement with a taxing authorityt wil
occur.

Also, in addition to what is included in the tableove as of June 30, 2014 , in connection withkdigkNation acquisition, we may be required to pay
an additional $3 million of cash consideration ltagpon the achievement of certain performance toifes through March 31, 2015 . As of June 30,
2014 , we have accrued $2 million of contingentsideration on our Condensed Consolidated Balaneet3hpresenting the estimated fair value of
the contingent consideration.

OFFE-BALANCE SHEET COMMITMENTS

Lease Commitments

As of June 30, 2014 , we leased certain facilifies)iture and equipment under non-cancelable dipgréease agreements. We were required to pay
property taxes, insurance and normal maintenansts éor certain of these facilities and any incesasver the base year of these expenses on the
remainder of our facilities.

Director Indemnity Agreements

We entered into indemnification agreements witthezfdhe members of our Board of Directors at theetthey joined the Board to indemnify them to
the extent permitted by law against any and dtliliées, costs, expenses, amounts paid in setti¢igued damages incurred by the directors as atresul
of any lawsuit, or any judicial, administrativeiovestigative proceeding in which the directors swed or charged as a result of their service as
members of our Board of Directors.
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ltem 3: Quantitative and Qualitative Disclosures About Market Risk

MARKET RISK

We are exposed to various market risks, includimgnges in foreign currency exchange rates, inteaés$ and market prices, which have experienced
significant volatility in light of the global econtic downturn. Market risk is the potential losssarg from changes in market rates and market prices
We employ established policies and practices toagearthese risks. Foreign currency option and fatwantracts are used to hedge anticipated
exposures or mitigate some existing exposures stgidoreign exchange risk as discussed below &\ do not hedge our short-term investment
portfolio, we protect our shoterm investment portfolio against different markeks, including interest rate risk as discussddweOur cash and ca
equivalents portfolio consists of highly liquid mstments with insignificant interest rate risk amiginal or remaining maturities of three monthdems:

at the time of purchase. We do not enter into @ikes or other financial instruments for tradingpeculative purposes and do not hedge our market
price risk relating to marketable equity securitiéany.

Foreign Currency Exchange Rate Risk

Cash Flow Hedging Activities. From time to time, we hedge a portion of our igmecurrency risk related to forecasted foreignrency-denominated
sales and expense transactions by purchasing fioceigency forward and option contracts that gdhenave maturities of 15 months or less. These
transactions are designated and qualify as cashHémlges. The derivative assets or liabilities @ssed with our hedging activities are recordethat
value in other current assets or accrued and ctireent liabilities on our Condensed ConsolidatathBce Sheets. The effective portion of gains or
losses resulting from changes in the fair valuthe$e hedges is initially reported, net of taxa @@mponent of accumulated other comprehensive
income in stockholders’ equity. The gross amourthefeffective portion of gains or losses resulfirogn changes in the fair value of these hedges is
subsequently reclassified into net revenue or rekeend development expenses, as appropriateg ipettiod when the forecasted transaction is
recognized in our Condensed Consolidated Statemé@gperations. In the event that the gains ordsss accumulated other comprehensive income
are deemed to be ineffective, the ineffective portf gains or losses resulting from changes inviaue, if any, is reclassified to interest ankeot
income (expense), net, in our Condensed Consotidétiztements of Operations. In the event that tideillying forecasted transactions do not occt

it becomes remote that they will occur, within tefined hedge period, the gains or losses on thtetkcash flow hedges are reclassified from
accumulated other comprehensive income to intargbther income (expense), net, in our Condenseddlidated Statements of Operations. Our
hedging programs are designed to reduce, but demiely eliminate, the impact of currency exchangte movements in net revenue and research
and development expenses. Total gross notional ats@ud fair values for currency derivatives widiste flow hedge accounting designation are as
follows:

As of June 30, 2014 As of March 31, 2014
Fair Value Fair Value
Notional Amount Asset Liability Notional Amount Asset Liability
Forward contracts to purchase 98 2 2 17¢ — 3
Forward contracts to sell 311 1 5 368 — 2

The net impact of the effective portion of gaingl émsses from our cash flow hedging activitiesum Gondensed Consolidated Statements of
Operations for three months ended June 30, 2012@t8 was a loss of $5 million and $2 million ,pestively. During the three months ended June
30, 2014 and 2013 , we reclassified an immatenadunt of the ineffective portion of gains or lossesulting from changes in fair value into interest
and other income (expense), net.

Balance Sheet Hedging Activities . We use foreign currency forward contracts togaite foreign currency risk associated with foredgnrency-
denominated monetary assets and liabilities, pilyneatercompany receivables and payables. Theidoreurrency forward contracts generally have a
contractual term of three months or less and aresticted near month-end. Our foreign currency fahwantracts that are not designated as hedging
instruments are accounted for as derivatives wiyetfebfair value of the contracts is reported &®pturrent assets or accrued and other current
liabilities on our Condensed Consolidated Balartoee®s, and gains and losses resulting from chandks fair value are reported in interest and othe
income (expense), net, in our Condensed Consotidétizztements of Operations. The gains and loss#sese foreign currency forward contracts
generally offset the gains and losses on the uyidgrforeign-currency-denominated monetary assaddiabilities, which are also reported in interest
and other income (expense), net, in our Condenseddlidated Statements of Operations. In certaes;ahe amount of such gains and losses will
significantly differ from the amount of gains aro$s$es recognized on the underlying foreign-curreteyominated monetary asset or liability, in wt
case our results will be impacted. Total grossamati amounts and fair values for currency derivegtithat are not designated as hedging instruments
are accounted for as follows:
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As of June 30, 2014 As of March 31, 2014
Fair Value Fair Value
Notional Amount Asset Liability Notional Amount Asset Liability
Forward contracts to purchase $ 111 $ 2 3 — % 14C $ — 3 1
Forward contracts to sell $ 252 % — — 23z % — —

The effect of foreign currency forward contracts designated as hedging instruments in our Conde@sasolidated Statements of Operations for the
three months ended June 30, 2014 and 2013 was eriedaand is included in interest and other incqeense), net.

We believe the counterparties to these foreignetuay forward and option contracts are creditworttultinational commercial banks. While we
believe the risk of counterparty nonperformanceosmaterial, a sustained decline in the finansfability of financial institutions as a result of
disruption in the financial markets could affect ability to secure credit-worthy counterparties dor foreign currency hedging programs.

Notwithstanding our efforts to mitigate some fore@urrency exchange rate risks, there can be nvaasse that our hedging activities will adequa
protect us against the risks associated with foreigrency fluctuations. As of June 30, 2014 , pdtlgetical adverse foreign currency exchange rate
movement of 10 percent or 20 percent would havaltessin potential declines in the fair value om fareign currency forward contracts used in cash
flow hedging of $41 million and $83 million , respiiwely. As of June 30, 2014 , a hypothetical adedpreign currency exchange rate movemefof
percent or 20 percent would have resulted in pitklosses on our foreign currency forward consacted in balance sheet hedging of $22 mikind
$43 million , respectively. This sensitivity anak/assumes an adverse shift of all foreign currenchange rates; however, all foreign currency
exchange rates do not always move in such manugeaguoal results may differ materially.

Interest Rate Risk

Our exposure to market risk for changes in intera®ts relates primarily to our short-term investtrortfolio. We manage our interest rate risk by
maintaining an investment portfolio generally catisig of debt instruments of high credit qualitydaelatively short maturities. However, because
short-term investments mature relatively quickly ane required to be reinvested at the then-cumamket rates, interest income on a portfolio
consisting of short-term investments is more sukljemarket fluctuations than a portfolio of longerm investments. Additionally, the contractual
terms of the investments do not permit the issoieatl, prepay or otherwise settle the investmantwrices less than the stated par value. Our
investments are held for purposes other than tgaditso, we do not use derivative financial instents in our short-term investment portfolio.

As of June 30, 2014 and March 31, 2014 , our steont-investments were classified as availablesde securities and, consequently, were record
fair value with unrealized gains or losses resglfiom changes in fair value reported as a sepamtgonent of accumulated other comprehensive
income, net of tax, in stockholders’ equity. Ourtfadio of shortterm investments consisted of the following investincategories, summarized by !
value as of June 30, 2014 and March 31, 2014 (fioms):

As of As of
June 30, 2014 March 31, 2014
Corporate bonds $ 37¢  $ 27¢
U.S. Treasury securities 19t 114
Commercial paper 101 11C
U.S. agency securities 88 8C
Total short-term investments $ 76z $ 582
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Notwithstanding our efforts to manage interest rles, there can be no assurance that we wilbleg@ately protected against risks associated
interest rate fluctuations. At any time, a shararmge in interest rates could have a significaniichpn the fair value of our investment portfolithe
following table presents the hypothetical changethé fair value of our short-term investment paitf as of June 30, 2014 , arising from potential
changes in interest rates. The modeling technigtimates the change in fair value from immediatedtlyetical parallel shifts in the yield curve obig
or minus 50 basis points (“BPS”), 100 BPS, and BB.

Valuation of Securities . Valuation of Securities Given
Given an Interest Rate Decrease Fair Value an Interest Rate Increase of
of X Basis Points Ju?\seogo, X Basis Points
(In millions) (150 BPS) (100 BPS) (50 BPS) 2014 50 BPS 100 BPS 150 BPS

Corporate bonds $ 382 % 382 % 38C $ 37t % 37¢ % 37 % 372
U.S. Treasury securities 20C 19¢€ 197 19t 19¢ 192 19C
Commercial paper 101 101 101 101 101 101 101
U.S. agency securities 91 a0 89 88 88 87 86
Total short-term investments  $ 775 $ 771 $ 767 $ 76z % 75¢  $ 75 % 74¢
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Item 4. Controls and Procedure:
Definition and limitations of disclosure controls

Our disclosure controls and procedures (as defim&iiles 13a-15(e) and 15d-15(e) under the Seesrtikchange Act of 1934, as amended (the
“Exchange Act")) are controls and other proceduies are designed to ensure that information reduio be disclosed in our reports filed under the
Exchange Act, such as this report, is recorded;gzsed, summarized and reported within the timiegespecified in the SEC's rules and forms.
Disclosure controls and procedures are also dedignensure that such information is accumulatedlcmmunicated to our management, including
the Chief Executive Officer and Chief Financial iO&fr, as appropriate to allow timely decisions rdgay required disclosure. Our management
evaluates these controls and procedures on anranaesis.

There are inherent limitations to the effectivenefsany system of disclosure controls and procesiurbese limitations include the possibility of
human error, the circumvention or overriding of doatrols and procedures and reasonable resounstramts. In addition, because we have designed
our system of controls based on certain assumptwnish we believe are reasonable, about the hikeld of future events, our system of controls may
not achieve its desired purpose under all possiltilee conditions. Accordingly, our disclosure cotg and procedures provide reasonable assurance,
but not absolute assurance, of achieving theirabibjes.

Evaluation of disclosure controls and procedures

Our Chief Executive Officer and our Chief Finand@fficer, after evaluating the effectiveness of disclosure controls and procedures, believe that a
of the end of the period covered by this report,disclosure controls and procedures were effedtiy@oviding the requisite reasonable assuranae th
material information required to be disclosed ia thports that we file or submit under the Exchafvgeis recorded, processed, summarized and
reported within the time periods specified in tH&CS rules and forms, and is accumulated and convated to our management, including our Chief
Executive Officer and Chief Financial Officer, ggpeopriate to allow timely decisions regarding thquired disclosure.

Changes in internal control over financial reportip

There has been no change in our internal contrel fimancial reporting identified in connection wibur evaluation that occurred during the three
months ended June 30, 2014 that has materiallgtaffeor is reasonably likely to materially affeatr internal control over financial reporting.
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PART Il - OTHER INFORMATION
Iltem 1. Legal Proceeding

We are a defendant in several actions that allegenisappropriated the likenesses of various coliegletes in certain of our college-themed sports
games.

* We are defending a putative class action lawsaitight by Ryan Hart, a former college footbadly@r, in the United States District Court for
the District of New Jersey in June 2009, whichgdkethat we misappropriated his likeness in ouegetthemed football game. In September
2011, the district court granted our motion to d&srihe complaint. On May 21, 2013, the Third Gir@ourt of Appeal reversed the district
court's decision and remanded the case back tistrect court.

*  Thelnre NCAA Student-Athlete Name & Likeness Licensing litigation pending in the United States Districtu@ofor the Northern District of
California involves two groups of common claimsuogbt by several different former collegiate studathietes in 2009. These various acti
were consolidated into one action in February 20he. first group of claims is a class action agaiiss the NCAA and the Collegiate
Licensing Company (CLC) alleging that our collegerhed video games misappropriated the likenessaslefiate student-athletes without
their authorization. On July 31, 2013, the Nintho@it Court of Appeals affirmed the trial court’srdal of our motion to strike the
complaint. The second group of claims is a fedanéitrust class action against us, the NCAA anddh€ that challenges NCAA/CLC
licensing practices and the NCAA By-Laws and retjofes.

In September 2013, we reached an agreement te a#téctions brought by college athletes. On May2D14, counsel for plaintiffs filed a motion for
the court to approve the settlement of all actiditee court has not yet ruled on plaintiffs’ motidde recognized a $30 million accrual during the
second quarter of fiscal 2014 associated with thigipated settlement. On November 4, 2013, the N@iked a complaint against the Company and
CLC in the Superior Court of Fulton County, Geortfiat alleged that the Company is contractuallygaiéd to defend and indemnify the NCAA
against claims assertedlimre NCAA Student-Athlete Name & Likeness Licensing concerning the alleged misappropriation of studghtetes’publicity
rights in EA’s collegiate video games. On June(®, £ the NCAA dismissed its complaint without prége.

On December 17, 2013, a purported shareholder atigs lawsuit was filed in the United States BistCourt for the Northern District of California
against the Company and certain of its officersubyndividual purporting to represent a class atpasers of EA common stock. A second purported
shareholder class action lawsuit alleging substytsimilar claims was subsequently filed in tlaene court. These lawsuits have been consolidated
into one action. The lawsuits, which assert claimder Section 10(b) and 20(a) of the SecuritieshBrge Act of 1934, allege, among other things,
the Company and certain of its officers issued nielie false and misleading statements regardimgrétiout of the Company’Battlefield 4 game. The
lawsuits seek unspecified damages, which haveemt huantified. On June 9, 2014, we filed a madisking the court to dismiss all claims. The court
has not yet ruled on our motion.

We are also subject to claims and litigation agsimthe ordinary course of business. We do naebelthat any liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would haveaterial adverse effect on our Condensed
Consolidated Financial Statements.

Item 1A. Risk Factors

Our business is subject to many risks and unceigairwhich may affect our future financial perf@nce. If any of the events or circumstances
described below occurs, our business and finapeidbrmance could be harmed, our actual resultklatitfer materially from our expectations and
the market value of our stock could decline. Th&giand uncertainties discussed below are notrilyeooes we face. There may be additional risks
and uncertainties not currently known to us or tatcurrently do not believe are material that rhagm our business and financial performance.

Our business is intensely competitive and “hit” drizen. If we do not deliver “hit” products and services, or if consumers prefer our competitors’
products or services over our own, our operating reults could suffer.

Competition in our industry is intense. Many newdcts and services are regularly introduced it @aajor industry segment (console, mobile and
PC free-to-play), but only a relatively small numbé“hit” titles account for a significant portioof total revenue in each segment. Our competitors
range from large established companies to emesjartups, and we expect new competitors to coattolemerge throughout the world. If our
competitors develop and market more successfulyatscr services, offer competitive products ovises at lower price points or based on payment
models perceived as offering a better value prdioosior if we do not continue to develop consiffiehigh-quality and well-received products and
services, our revenue, margins, and profitabilily decline.
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In recent years, we have narrowed our product @astin an effort to focus on developing high-qtsalproducts with the potential to become “hits”.
High-quality titles, even if highly-reviewed, magtturn into “hit” products. Many “hit” products wiin our industry are iterations of prior hit prads
with large established consumer bases and signiftwmand recognition, which makes competing inaierproduct categories challenging. In addition,
hit products or services of our competitors maytalkarger share of consumer spending than weiattc which could cause our products and
services to underperform relative to revenue exiects. Publishing fewer major titles also concatets risk in a smaller number of titles and means
each major title has greater associated risk. Hidemperformance of a single major title may halerge adverse impact on our financial results.

Our operating results will be adversely affected ifve do not consistently meet our product developméschedules or if key events or sports
seasons that we tie our product release schedulesare delayed or cancelled.

Our business is highly seasonal with the highesi$eof consumer demand and a significant percent&gur sales occurring in the quarter ending in
December and a seasonal low in sales volume igubger ending in June. While our sales generallgW this seasonal trend, there can be no
assurance that this trend will continue. If we nkisg selling periods for products, for any reaspnaluding product delays, product cancellations, or
delayed introduction of a new platform for which have developed products, our sales are likelyfi@issignificantly. Additionally, macroeconomic
conditions or the occurrence of unforeseen evéatisrtegatively impact retailer or consumer buyiaggrns during the quarter ending in December are
likely to affect us disproportionately. Our ability meet product development schedules is affdeyeslnumber of factors both within and outside our
control, including the creative processes involtbd,coordination of large and sometimes geograiiidispersed development teams, the increasing
complexity of our products and the platforms forieththey are developed, and the need to fine-tumg@ducts prior to their release. We have
experienced development delays for our productisérpast, which caused us to push back or canleelsedates. We also seek to release certain
products in conjunction with key events, such ashtéginning of a sports season or major sportiegewr the release of a related movie. If a key
event or sports season to which our product releelsedule is tied were to be delayed or cancetledsales would likely suffer disproportionately. |
the future, any failure to meet anticipated produrcor release schedules would likely result irekag of revenue and/or possibly a significant dhadirt

in our revenue, increase our development and/oketiag expenses, harm our profitability, and camseoperating results to be materially different
than anticipated.

The console segment of the entertainment softwaredustry is cyclical, driven by the periodic introduction of new console systems. During the
transition period to new console systems, our opetiag results may be more volatile.

New video game console systems have historicaliy lakeveloped and released every few years, whickesahe video game software market t
cyclical as well. In periods of transition from Bty generation consoles to new generation conssaées of software for legacy generation console
systems typically slow or decline in response ®ahticipated and actual introduction of new coeschnd new generation console software sales
typically stabilize after new consoles are widetyablished with the consumer base.

During fiscal year 2014, consumers responded tintiheduction of new consoles-the PlayStation 4rfr®ony and Xbox One from Microsoft-by
purchasing fewer software products for the Sony®tation 3 and Microsoft Xbox 360 legacy generationsoles. We expect this trend to continue.
This trend could also accelerate faster than guatied and may put downward pressure on legacy gémerideo game software pricing, which could
negatively affect our operating results. Our revenfitom new generation software sales may nottafigenegative effects of this trend on our
operating results. In the near term, we expecbtticue to develop and market products and serVarethe Xbox 360 and PlayStation 3, while also
developing and marketing products and serviceth®iXbox One and PlayStation 4. We do not contrelunit volumes of the new generation console
systems made available for sale or the rates athwdonsumers purchase these consoles. As a msutiperating results during this transitional péri
may be more volatile and difficult to predict.

Our business is dependent on the success and avhildy of video game hardware systems and devicesanufactured by third parties, as well a:
our ability to develop commercially successful prodcts and services for these systems and devices.

The success of our business is driven in part byctimmercial success and adequate supply of videe gonsole systems, PCs, mobile phones and
tablets manufactured by third parties. Our sucatssdepends on our ability to accurately prediuictv platforms will be successful in the marketpe
and our ability to develop commercially succespfalducts and services for these platforms. We madte product development decisions and coil
significant resources well in advance of anticipgtéatform release dates and may incur signifieapiense to adjust our product portfolio and
development efforts in
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response to changing consumer platform preferedaditionally, we may enter into certain excluslieensing arrangements that affect our ability to
deliver or market products or services on certéatfgrms. A platform for which we are developing@ucts and services may not succeed to the exter
expected or new platforms may take market shareganme software consumers away from platforms fdclvtve have devoted significant resources.
If consumer demand for the platforms for which we developing products and services is lower tharegpectations, we may be unable to fully
recover the investments we have made in develapingroducts and services, and our financial peréorce will be harmed. Alternatively, a platform
for which we have not devoted significant resoum@dd be more successful than we had initiallycipdted, causing us to miss out on meaningful
revenue opportunities.

Our adoption of new business models could fail torpduce our desired financial returns.

We are actively seeking to monetize game propetiiesigh a variety of new business models, inclgdinline distribution of full games and
additional content, free-to-play games supporteddwertising and/or micro-transactions and subsorigservices. Forecasting our revenues and
profitability for these new business models is mgmély uncertain and volatile. Our actual revenaied profits for these businesses may be signifigant
greater or less than our forecasts. Additionaligse new business models could fail for one or rabeeir titles, resulting in the loss of our invesnt

in the development and infrastructure needed tpauphese new business models, and the opportoodtyof diverting management and financial
resources away from more successful businesses.

Technology changes rapidly in our business and ifevfail to anticipate or successfully develop games for new platforms andrs&es, adopt new
distribution technologies or methods, or implemennhew technologies in our games, the quality, timeless and competitiveness of our products
and services will suffer.

Rapid technology changes in our industry requireunticipate, sometimes years in advance, wigichriologies we must implement and take
advantage of in order to make our products andces\competitive in the market. We have invested,ia the future may invest, in new business
strategies, technologies, products, and serviaggh 8ndeavors may involve significant risks andemt@nties, and no assurance can be given that the
technology we choose to adopt and the platforntgjymts and services that we pursue will be sucgkastl will not materially adversely affect our
reputation, financial condition, and operating Hssu

Our product development usually starts with patéicplatforms and distribution methods in mind, anginge of technical development goals that we
hope to be able to achieve. We may not be ablehieae these goals, or our competition may be @btehieve them more quickly and effectively t
we can. In either case, our products and serviegshba technologically inferior to our competitoig'ss appealing to consumers, or both. If we cannot
achieve our technology goals within the originatelepment schedule for our products and servites) e may delay their release until these
technology goals can be achieved, which may dalagduce revenue and increase our development sgpeAlternatively, we may increase the
resources employed in research and developmentatt@mpt to accelerate our development of newni@olgies, either to preserve our product or
service launch schedule or to keep up with our aitipn, which would increase our development exesn\We may also miss opportunities to adopt
technology, or develop products and services far platforms or services that become popular withsconers, which could adversely affect our
revenues. It may take significant time and resautoeshift our focus to such technologies or platfg putting us at a competitive disadvantage.

We may experience outages and disruptions of our fine services that harm our business.

We expect to continue to invest in technology, heue and software to support our portfolio of oaelproducts and services. Launching and operating
online games and services, developing related tdogies and implementing online business initiatiieexpensive and complex. Execution of these
initiatives could result in inefficiencies or opgomal failures, such as significant user connéstigsues. These efforts, as well as the deepening
integration of online features and functionalityoimur products and services generally, may alsoltré increased vulnerability to cyber attackatth
attempt to damage, disrupt or gain unauthorizedsscto our networks, computer systems and supgantrastructure, many of which may be diffic

to detect. Operational failures or successful cybercks could lead to consumers being unabled@us products and services or other negativets
upon the products, services and user experienagfese possibly resulting in damage to our repuatatithe loss of current and potential customers and
harm to our business. In addition, our online patsland services could be adversely impacted ggest disruptions and failures in basic network
electrical infrastructure, as well as in the onlgtatforms of key business partners who offer gpsut our products and services.
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Our business could be adversely affected if our cenmer protection, data privacy and security practies are not adequate, or perceived as
being inadequate, to prevent data breaches, or bya¢ application of consumer protection and data priacy laws generally.

In the course of our business, we collect, procgtsse and use consumer information, includinggeakinformation, passwords and credit card
information. Although we take measures to protectstmer information from unauthorized access, attipn, disclosure and misuse, our security
controls may not be able to prevent the impropamauthorized access, acquisition or disclosusioh consumer information. In addition, third party
vendors and business partners which in the codrserdusiness receive access to consumer infoométiat we collect also may not be able to pre
data security breaches with respect to the consinfe@mation we provide them. The unauthorized ascacquisition or disclosure of consumer
information could significantly harm our reputatjiamompel us to comply with disparate breach nattfan laws and otherwise subject us to substantial
legal liability. A perception that we do not adetha secure consumer information could result ioss of current or potential consumers and business
partners, as well as a loss of anticipated reverideskey business partners also face these saksewith respect to consumer information they oo
and data security breaches with respect to suohniation could cause reputational harm to themreagditively impact our ability to offer our produ
and services through their platforms.

In addition, the rate of privacy law-making is decating globally, and the interpretation and agatiion of consumer protection and data privacy laws
in the United States, Europe and elsewhere ara afteertain, contradictory and in flux. It is pdssithat these laws may be interpreted or applied i
manner that is adverse to us or otherwise incaristith our practices, which could result in l&tgn, potential legal liability or require us thange
our practices in a manner adverse to our busidesa.result, our reputation may be harmed, we cmddr substantial costs, and we could lose both
customers and revenues.

Our reputation with consumers is critical to our swccess as a company. Negative consumer perceptiob®at our brands, products, services
and/or business practices may damage our businessdathe costs incurred in addressing consumer conaes may increase our operating
expenses.

Individual consumers form our ultimate customereh@and consumer expectations regarding the qupbtyormance and integrity of our products and
services are high. Consumers may be critical oboands, products, services and/or business peadiic a wide variety of reasons. These negative
consumer reactions may not be foreseeable or watlircontrol to manage effectively, including pgriiens about gameplay fairness, negative player
reactions to game content, components and serdicedjections to certain of our business practigés value our consumers and expect to take
actions to address consumer concerns as appropnielteding actions that may result in additiongpenditures and the loss of revenue. Negative
consumer sentiment about our business practicealsamesult in investigations from regulatory ages and consumer groups, as well as litigation,
which, regardless of their outcome, may be damagirayr reputation and harm our business.

If we release defective products or services, ouperating results could suffer.

Products and services such as ours are extremeigler software programs, and are difficult to depehnd distribute. We have quality controls in
place to detect defects in our products and ses\beéore they are released. Nonetheless, thesgyqaitrols are subject to human error, overriging
and reasonable resource constraints. Thereforse tpeality controls and preventative measures mape effective in detecting defects in our
products and services before they have been reléatsethe marketplace. In such an event, we cbaldequired to or may find it necessary to
voluntarily recall a product or suspend the avdlilgiof the product or service, which could sigonédntly harm our business and operating results.

Our business is subject to increasing regulation ahthe adoption of proposed legislation we oppose @ negatively impact our business.

Legislation is continually being introduced in tHaited States and other countries to mandate ratiggirements or set other restrictions on the
advertisement or distribution of entertainmentwafe based on content. In the United States, nmasts; including the United States Supreme Court,
that have ruled on such legislation have ruledrimsaner favorable to the interactive entertainnirahistry. Some foreign countries have adopted
ratings regulations and certain countries allowegoment censorship of entertainment software prisdéaloption of government ratings system or
restrictions on distribution of entertainment saftev based on content could harm our business liyrigrthe products we are able to offer to our
customers and compliance with new and possiblyrisistent regulations for different territories abble costly or delay the release of our products.
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As we increase the online delivery of our produaetd services, we are subject to a number of for@ighdomestic laws and regulations that affect
companies conducting business on the Internedditian, laws and regulations relating to user aci, data collection and retention, content,
advertising and information security have been &slbpr are being considered for adoption by mamynt@es throughout the world. The costs of
compliance with these laws may increase in theréutis a result of changes in interpretation. Fumloee, any failure on our part to comply with these
laws or the application of these laws in an ungpdited manner may harm our business.

If we do not continue to attract and retain key pesonnel, we will be unable to effectively conduct abusiness.

The market for technical, creative, marketing atiteppersonnel essential to the development anélatiag of our products and services and
management of our businesses is extremely cometiur leading position within the interactive etdinment industry makes us a prime target for
recruiting of executives and key creative and tedinalent. If we cannot successfully recruit aethin the employees we need, or replace key
employees following their departure, our abilitydevelop and manage our business will be impaired.

If our marketing and advertising efforts fail to resonate with our customers, our business and operatj results could be adversely affected.

Our products and services are marketed worldwid®itih a diverse spectrum of advertising and prasnaliprograms such as television and online
advertising, print advertising, retail merchandisiwebsite development, event sponsorship andtdimomunications with our consumers. Our ability
to sell our products and services is dependengihypon the success of these programs. If theetiagkfor our products and services fail to resenat
with our customers, particularly during the critibaliday season or during other key selling pesiant if advertising rates or other media placement
costs increase, these factors could have a magehi@rse impact on our business and operatingtsesul

A significant portion of our sales are made to a datively small number of key customers. If these cstomers reduce their purchases of our
products and services or become unable to pay foném, our business could be harmed.

During the three months ended June 30, 2014 , ajppately 65 percent of our North America net revemas derived from our top ten customers.
Though our products are available to consumeraitiira variety of retailers and directly throughthg, concentration of our sales in one, or a few,
large customers could lead to a short-term disoapti our sales if one or more of these customgrsfeantly reduced their purchases or ceased to
carry our products and services, and could makaars vulnerable to collection risk if one or moféleese large customers became unable to pay for
our products or declared bankruptcy. Additionatiyr receivables from these large customers gegénaltease significantly in the December quarter
as they make purchases in anticipation of the hgl&elling season. Having such a large portioruoftatal net revenue concentrated in a few
customers could reduce our negotiating leveragle thi#¢se customers. If one or more of our key custsraxperience deterioration in their business, or
become unable to obtain sufficient financing tomtein their operations, our business could be hdrme

Our channel partners have significant influence ovethe products and services that we offer on theiplatforms.

Our products and services are sold to customermapty through retailers and online through ouachel partners, including Sony, Microsoft, Apple
and Google. In many cases, our channel partnetheseates that we must pay to provide our gamdssarvices through their online channels. In
certain cases, our channel partners retain flétitid change their fee structures or adopt diffiéfee structures for their online channels, wtdohld
adversely impact our costs, profitability and masgi

Outside of the financial arrangements, our agre¢sngith our channel partners typically give thegngicant control over other aspects of the
distribution of the products and services that weetop for their platform. For example, our agreetasvith Sony and Microsoft typically give
significant control to them over the approval, miacturing and distribution of our products and &g, which could, in certain circumstances, leave
us unable to get our products and services approvadufactured and distributed to customers. Fethhee months ended June 30, 2014 , 69 percent
of our net revenue was derived from products andces for Sony’s PlayStation 3 and 4 and Micrdsoftbox 360 and One consoles (combined
across all four platforms). For our digital procsiand services delivered direct to consumers giadichannels such as Sony’s PlayStation Network,
Microsoft’'s Xbox LIVE Marketplace, Apple’s App Smand the Google Play store, the channel partrepbiicies and guidelines that control the
promotion and distribution of these titles and fibetures and functionalities that we are permittedffer through the channel.

59




Table of Contents

In addition, while we have negotiated agreemenfsdane with our channel partners - these agreemes¢sve the right by our channel partners to
determine and change unilaterally certain key teamsconditions, including the ability to changeitluser and developer policies and guidelines,
which can negatively impact our business. If owargtel partners establish terms that restrict di@riofjs through their channels, or significantly
impact the financial terms on which these prodoctservices are offered to our customers, our lessicould be harmed.

Acquisitions, investments and other strategic transctions could result in operating difficulties, dilition to our investors and other negative
consequences.

We expect to continue making acquisitions or entgimto other strategic transactions includinggdquisitions of companies, businesses, intellectual
properties, and other assets, (2) minority investsin strategic partners, and (3) investmentsin imteractive entertainment businesses (e.gnenli
and mobile publishing platforms) as part of ourgdgarm business strategy. These transactions iew&gnificant challenges and risks including that
the transaction does not advance our businessgfahat we do not realize a satisfactory returor investment, that we acquire unknown lialei

or that we experience difficulty in the integratiohbusiness systems and technologies, the integranhd retention of new employees, or in the
maintenance of key business and customer relaigssifithe businesses we acquire, or diversionariagemens attention from our other busines:
These events could harm our operating resultsantial condition.

Future acquisitions and investments could alsoliresthe issuance of our equity and equity-linkecusities (potentially diluting our existing
stockholders), the incurrence of debt, contingetiilities or amortization expenses, write-offsggiodwill, intangibles, or acquired in-process
technology, or other increased cash and non-cgstnees, such as stock-based compensation. Ang édriigoing factors could harm our financial
condition or prevent us from achieving improvementsur financial condition and operating perforroarhat could have otherwise been achieved by
us on a stand-alone basis. Our stockholders malgavat the opportunity to review, vote on or evauature acquisitions or investments.

If we are unable to maintain or acquire licenses tinclude intellectual property owned by others in ar games, or to maintain or acquire the
rights to publish or distribute games developed bythers, our business may be harmed.

Many of our products and services are based omcorporate intellectual property owned by othews.déxample, our EA SPORTS products include
rights licensed from major sports leagues and p&ssociations. Similarly, other products areeldasn film and literary licenses and our Hasbro
products are based on a license for certain of té&stoy and game properties. We also publish astilute products developed and owned by third-
parties under license agreements with these pa@mspetition for these licenses and rights isrigée If we are unable to maintain these licensds an
rights or obtain additional licenses or rights wstgnificant commercial value, our revenues, patfiity and cash flows may decline significantly.
Competition for these licenses may also drive @pativances, guarantees and royalties that we raysopicensors and developers, which could
significantly increase our costs and reduce oufitpility.

Our business is subject to risks generally assoced with the entertainment industry, any of which cald significantly harm our operating
results.

Our business is subject to risks that are geneaabyciated with the entertainment industry, mdrwhich are beyond our control. These risks could
negatively impact our operating results and include popularity, price and timing of our games #&lplatforms on which they are played; econc
conditions that adversely affect discretionary eoner spending; changes in consumer demographisvidilability and popularity of other forms of
entertainment; and critical reviews and publicegasind preferences, which may change rapidly amaotaecessarily be predicted.

We rely on business partners in many areas of ourdsiness and our business may be harmed if they an@able to honor their obligations to us
or their actions may put us at risk.

We rely on various business partners, includingltbarty service providers, vendors, licensingpend, development partners, and licensees, among
others, in many areas of our business. The actibaar business partners may put our business anteputation at risk. In many cases, these third
parties are given access to sensitive and propyigtBormation in order to provide services and s to our teams. These third parties may
misappropriate our information and engage in uraigbd use of it. The failure of these third patie provide adequate services and technologies, or
the failure of the third parties to adequately rteimor update their services and technologiesido@sult in a disruption to our business operation
Further, disruptions in the financial markets andremic downturns may adversely affect our busipassers and they may not be able to continue
honoring their obligations to us. Alternative agaments and services may not be available to us on
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commercially reasonable terms or we may experiénsiess interruptions upon a transition to anatiéve partner or vendor. If we lose one or more
significant business partners, our business coelldasmed.

We may be subject to claims of infringement of thid-party intellectual property rights, which could harm our business.

From time to time, third parties may assert claggainst us relating to patents, copyrights, tradksygersonal publicity rights, or other intellesitu
property rights related to technologies, produmsitent or delivery/payment methods that are ingmdrto our business. Although we believe that we
make reasonable efforts to ensure that our prodiectsot violate the intellectual property rightsatifiers, it is possible that third parties stillyntdaim
infringement. For example, we may be subject telliectual property infringement claims from certaidividuals and companies who have acquired
patent portfolios for the sole purpose of assersunch claims against other companies. In addititamy of our products are highly realistic and featu
materials that are based on real world exampleghahay be the subject of intellectual propertyimjement claims of others. From time to time, we
receive communications from third parties regardingh claims. Existing or future infringement claiagainst us, whether valid or not, may be time
consuming and expensive to defend. Such claimiigaitions could require us to pay damages andraihgts, stop selling the affected products,
redesign those products to avoid infringement, ktaio a license, all of which could be costly amdrh our business. In addition, many patents have
been issued that may apply to potential new moéldslivering, playing or monetizing game softwaregucts and services, such as those that we
produce or would like to offer in the future. Weyrdiscover that future opportunities to provide resvd innovative modes of game play and game
delivery to consumers may be precluded by exigtetgnts that we are unable to license on reasotexinhes.

From time to time we may become involved in othetelgal proceedings, which could adversely affect us.

We are currently, and from time to time in the fetmay become, subject to legal proceedings, clditigation and government investigations or
inquiries, which could be expensive, lengthy, aisduptive to normal business operations. In addjttbe outcome of any legal proceedings, claims,
litigation, investigations or inquiries may be difflt to predict and could have a material advefect on our business, operating results, or firen
condition.

Our products are subject to the threat of piracy aml unauthorized copying.

We take measures to protect our pre-release s&ftarat other confidential information from unauthed access. A security breach that results in the
disclosure of pre-release software or other confideassets could lead or contribute to piracpuwf games or otherwise compromise our product
plans.

Further, entertainment software piracy is a pegsigproblem in our industry. The growth in peepger networks and other channels to download
pirated copies of our products, the increasinglaldity of broadband access to the Internet amdpttoliferation of technology designed to circumiven
the protection measures used with our productsaaé contributed to an expansion in piracy. Thowghake technical steps to make the unauthorized
copying of our products more difficult, as do theyiders of the video game systems, personal coengpunobile phones and tablets on which our
games are played, these efforts may not be suat@ssontrolling the piracy of our products.

While legal protections exist to combat piracy aftiger forms of unauthorized copying, preventing eabing infringement through enforcement of
our intellectual property rights may be difficutstly and time consuming, particularly in courdgniehere laws are less protective of intellectual
property rights. Further, the scope of the legatgmtion of copyright and prohibitions against tireumvention of technological protection measuo
protect copyrighted works are often under scrukipyourts and governing bodies. The repeal or waakeof laws intended to combat piracy, protect
intellectual property and prohibit the circumventiof technological protection measures could makeore difficult for us to adequately protect
against piracy. These factors could have a negaffeet on our growth and profitability in the fuéu

Our business is subject to currency fluctuations.

International sales are a fundamental part of ogiress. For the three months ended June 30, 20tefnational net revenue comprised 57 percent of
our total net revenue. We expect internationalssedecontinue to account for a significant portadrour total net revenue. Such sales may be sutgect
unexpected regulatory requirements, tariffs aneémotiarriers. Additionally, foreign sales are priityamade in local currencies, which may fluctuate
against the U.S. dollar. In addition, our foreignéstments and our cash and cash equivalents deatadiin foreign currencies are subject to currency
fluctuations. We use foreign currency hedging cts to mitigate some foreign currency risk. Howetleese activities are limited in the protection
they provide us from foreign currency fluctuatiarl can themselves result in losses. In the gestisruption in

61




Table of Contents

the global financial markets has impacted manyeffinancial institutions with which we do businessd we are subject to counterparty risk with
respect to such institutions with whom we enteo imtdging transactions. A sustained decline irfittancial stability of financial institutions asrasuli

of a disruption in the financial markets could rgdy impact our treasury operations, including ability to secure credit-worthy counterparties fo
our foreign currency hedging programs. Accordinglyr, results of operations, including our repomtetirevenue, operating expenses and net income,
and financial condition can be adversely affectgdifavorable foreign currency fluctuations, espiyithe Euro, British pound sterling, Canadian
dollar and Swedish Krona.

We utilize debt financing and such indebtedness ctiiadversely impact our business and financial corition.

In July 2011, we issued $632.5 million aggregateqipal amount of 0.75% Convertible Senior Notes 8016 (the “Notes”), resulting in debt service
obligations on the Notes of approximately $5 milliper year. In addition, in August 2012, we enten¢d an unsecured committed $500 million
revolving credit facility. While the facility is etently undrawn, we may use the proceeds of anyduborrowings for general corporate purposes. The
credit facility contains affirmative, negative afiigancial covenants, including a maximum capitdl@aratio and minimum liquidity requirements.

We intend to fulfill our debt service obligation®in cash generated by our operations and from>astireg cash and investments. We may enter into
other financial instruments in the future.

Our indebtedness could have significant negativesequences. For example, it could:
e increase our vulnerability to general adverse ensda@nd industry condition
< limit our ability to obtain additional financin

» require the dedication of a substantial portioamf cash flow from operations to the payment af@pal of, and interest on, our indebtedn
thereby reducing the availability of such cash flmdund our growth strategy, working capital, ¢apexpenditures and other general
corporate purposes;

< limit our flexibility in planning for, or reactingp, changes in our business and our industry

» place us at a competitive disadvantage relati@itaccompetitors with less de

We may not have enough available cash or be aldeange for financing to pay such principal amaitrthe time we are required to make purchases
of the Notes or convert the Notes. In addition,may be required to use funds that are domicilddneign tax jurisdictions in order to make the cash
payments upon any purchase or conversion of thedN&twe were to choose to use such funds, weddolrequired to accrue any additional taxes on
any portion of the repatriation where no Unitedt@&ancome tax had been previously provided.

The hedge transactions and warrant transactions epted into in connection with the Notes may affectie value of the Notes and our common
stock.

In connection with the offering of the Notes, weezad into privately-negotiated convertible notédeetransactions (the “Convertible Note Hedge”)
with certain counterparties (“Options Counterpaifi¢o reduce the potential dilution with respexbur common stock upon conversion of the Notes.
The Convertible Note Hedge covers, subject to difiition adjustments substantially similar to thegplicable to the Notes, the number of shares of
common stock underlying the Notes. We also enteredseparate, privatelgegotiated warrant transactions with the certaimterparties whereby v
sold to independent third parties warrants (the fiéfats”) with the Option Counterparties relatinghe same number of shares of our common stock,
subject to customary anti-dilution adjustments.

The effect, if any, of these activities, includithg direction or magnitude, on the market pricewaf common stock will depend on a variety of fastor
including market conditions, and cannot be asagethat this time. Any of these activities couldweoer, adversely affect the market price of our
common stock and the trading price of the Notes.

In addition, the Option Counterparties are finahicistitutions, and we will be subject to the ritlat one or more of the Option Counterparties might
default under the Convertible Note Hedge. Our expo$o the credit risk of the Option Counterpartiéls not be secured by any collateral. If any of
the Option Counterparties becomes subject to iesmly proceedings, we will become an unsecuredtoredithose proceedings with a claim equal to
our exposure at the time under the Convertible Ma&ege with such option counterparty. Our exposuilledepend on many factors but, generally, the
increase in our exposure will be correlated toiticeease in the market price and in the volatiitypur common stock.
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Changes in our tax rates or exposure to additionahx liabilities could adversely affect our earningsand financial condition.

We are subject to taxes in the United States andrious foreign jurisdictions. Significant judgntes required in determining our worldwide income
tax provision and accruals for other taxes, ancethee many transactions and calculations wheraltimeate tax determination is uncertain. Our
effective income tax rate could be adversely affédiy our profit levels, by changes in our businessrganization of our business and operating
structure, changes in the mix of earnings in caemwith differing statutory tax rates, changethim elections we make, changes in applicable &g,

or changes in the valuation allowance for defetasdassets, as well as other factors. We are atpgred to pay taxes other than income taxes, asich
payroll, sales, use, value-added, net worth, ptg@erd goods and services taxes, in both the U§tates and foreign jurisdictions. Furthermore, we
are regularly subject to audit by tax authoritiedhwespect to both income and such other non-irctares. Adverse changes in our effective income
tax rate, unfavorable audit results or tax ruliraysother changes resulting in significant addiilaiax liabilities could have material adverse efffe
upon our earnings, cash flows, and financial caowlit

Our reported financial results could be adversely Hected by changes in financial accounting standasd

Our reported financial results are impacted byatbeounting standards promulgated by the SEC anohaticcounting standards bodies and the
methods, estimates, and judgments that we usepigiag our accounting policies. For example, acdmgnstandards affecting software revenue
recognition have affected and could continue taifitantly affect the way we account for revenulated to our products and services. We recognize
all of the revenue from bundled sales (i.e., onénabled games that include updates on a whentan@ilable basis or a matchmaking service) on a
deferred basis over an estimated offering periodddy 2014, the FASB issued ASU 2014-B8yenue from Contracts with Customers, which will
replace most existing revenue recognition guidanéeS. GAAP when it becomes effective. While wedaot yet determined the effect of the new
standard on our Condensed Consolidated Finana&i8ents, we believe the new standard would regsite materially change the way we account
for revenue by requiring us to recognize more raeaumpon delivery of the primary product than werently do under current accounting standards.

As we enhance, expand and diversify our businedpeoduct offerings, the application of existingfature financial accounting standards, particyl
those relating to the way we account for revenuktares, could have a significant adverse effeaiwrreported results although not necessarily on
our cash flows.

Our stock price has been volatile and may continut fluctuate significantly.

The market price of our common stock historicatyg lbeen, and we expect will continue to be, sultjesignificant fluctuations. These fluctuations
may be due to factors specific to us (includingsthdiscussed in the risk factors above, as wealtteexs not currently known to us or that we cutgent
do not believe are material), to changes in seéearénalysts’ earnings estimates or ratings, ta@aults or future financial guidance falling belowr
expectations and analysts’ and investors’ expextatito factors affecting the entertainment, cormpoftware, Internet, media or electronics
industries, to our ability to successfully integrany acquisitions we may make, or to nationahtarhational economic conditions. In particular,
economic downturns may contribute to the publiclstmarkets experiencing extreme price and tradoignae volatility. These broad market
fluctuations have and could continue to adversicathe market price of our common stock.
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Item 2. Unregistered Sales of Equity Securities and Use Bfoceed:

In May 2014, a special committee of our Board afebiors, on behalf of the full Board of Directoasithorized a new program to repurchase up to
$750 million of our common stock. This new stocgurchase program, which expires on May 31, 201geimedes and replaces the stock repurchase
authorization approved by our Board of Directorsuty 2012. Under this program, we may purchasekstothe open market or through privately-
negotiated transactions in accordance with apgdicsdcurities laws, including pursuant to pre-ageghstock trading plans. The timing and actual
amount of the stock repurchases will depend onraéfectors including price, capital availabilitggulatory requirements, alternative investment
opportunities and other market conditions. We arteobligated to repurchase any specific numbehafes under this program and it may be modified,

suspended or discontinued at any time.

During the three months ended June 30, 2014 , puigchased and retired approximately 1.4 millionreb@f our common stock for approximat&s0
million . We continue to actively repurchase shaneder this program.

The following table summarizes the number of sheeparchased during the three months ended Jurz03@,:

Maximum Dollar Value

Total Number of Shares that May Still Be
Total Number of Shares Average Price Paid per  Purchased as Part of Publicly Purchased Under the
Fiscal Month Purchased Share Announced Program Program (in millions)
April —  $ — —  $ 75C
May 404,85 $ 34.57 404,85 $ 73€
June 1,004,46' $ 35.3¢ 1,004,46! $ 70C
1,409,320 ¢ 35.17 1,409,321
Item 3. Defaults Upon Senior Securitie
None.

Item 4. Mine Safety Disclosures
Not applicable

Item 6. Exhibits
The exhibits listed in the accompanying index thilkits on Page 66 are filed or incorporated byregfee as part of this report.
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SIGNATURE

Pursuant to the requirements of the Securities &xgh Act of 1934, the registrant has duly caussddéport to be signed on its behalf by the
undersigned thereunto duly authorized.

ELECTRONIC ARTS INC.
(Registrant)

/sl Blake Jorgensen

DATED: Blake Jorgensen
August 5, 2014 Executive Vice President,
Chief Financial Officer
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FORM 10-Q
FOR THE PERIOD ENDED JUNE 30, 2014

EXHIBIT INDEX
Incorporated by Reference
Filed
Number Exhibit Title Form File No. Filing Date Herewith
10.1 EA Bonus Plan Fiscal Year 2015 Addendum 8-K 000-17948 7122/2014
10.2 Offer Letter for Employment at Electronic Arts Irto.Ken Moss, dated X
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June 6, 2014

Dear Ken:
Congratulations! Please accept our offer to becpaneof EA’s rich game making history and future.

Subject to the approval of the compensation conemittam pleased to offer you a regular full-tinosifion with Electronic
Arts as an Executive Vice President, Chief TechgwlOfficer. Your base salary will be $550,000.00@alized, minus
applicable deductions. You will be reporting to A Wilson, Chief Executive Officer.

As an EA employee, you will be eligible to partiaip in our discretionary bonus program. Your disenary bonus target
will be 75% of your salary. Bonus payments aredaled and paid based on the achievement of vaiolidual and
company performance objectives, as periodicallgtdisthed and evaluated by EA. You must be empldyeBA by January
15th to be eligible for a bonus for the currentimperiod. For those who have been employed fertlem 1 year, bonus
payments are prorated based on actual months dbgment. The specific terms and conditions applieab your individua
participation in the bonus program will be based/onr position within EA and are subject to chaag&A'’s sole discretion.
You must be employed by EA at the time bonusegpaieto receive a bonus payment.

I will recommend to the Compensation Committee Yfuat be granted a one-time equity Award, in accocdavith our 2000
Equity Incentive Plan, with an aggregate Award gadfi $6,500,000. The Award shall consist of two poments: (a)
Restricted Stock Units (RSUs) with a fair markeiueaof $5,000,000 as of the date of grant, andh@®)emaining $1,500,01
of the aggregate Award value to be granted in ¢ fof a non-qualified stock option to purchaserebaf Electronic Arts
stock (Options). The number of Options to be grdmidl be calculated at the close of market onghenmt date in accordance
with EA’s option valuation practices. The RSUs wiist as to the following schedule 25% of the R&fter 6 months, 35%
of the RSUs after 12 months, and

20% of the RSUs after 24 and 36 months from thgirai grant date. The Options will first vest aretbme exercisable as
one-third (1/3) of the underlying shares on eacthefl2-month, 24-month and 36-month anniversarfi¢ise vest start date.
The Committee will grant the RSUs and Options anrtlxt regularly scheduled grant date after yourmente employment
(i.e. the 16w of the month following your commencement of empleyt or the first NASDAQ trading day thereafterpuy
will receive more details regarding this Award fr@tock Administration after the grant date.

Lastly, EA is providing you a one-time bonus of 81000 (minus applicable taxes) at the time of hifgich is earned at the
completion of your second year of employment but wdl receive it within the first 30 days of yoemployment. If you
voluntarily leave your employment with EA or arenénated for any reason other than a reductiowioef that eliminates
your job position (a) prior to the one year anmsagy of your hire date, you agree to repay to EAfthl amount of the bonu
or (b) on or after the one year anniversary of yute date and prior to the second anniversaryoaf fire date, you agree to
pay EA an amount equal to a piata portion (days remaining in the two year pdi86 days) of the bonus. Payment mus
made to EA upon your last day of employment.




If you have any questions about this offer or alyouir eligibility to participate in or to be coverby any of the described
benefits, please contact Gabrielle Toledano. Far ydormation, we have enclosed several documbatswill provide an
introduction to life at EA, including an overvievi aur benefits programs and EA'’s Global Code of @ari. Other EA
policies and procedures are available on EA'sriietrand will be reviewed with you at New Hire Otiion.

In the course of your work, you will have accespraprietary materials and concepts. Our offemistingent upon you
returning a signed copy of Electronic Arts’ New éliProprietary Information Agreement, which is eltiad. A signed copy
of the agreement will be available for you to dovad once you have submitted it back to EA.

This offer of employment is contingent upon youyitding Electronic Arts with proof that you have tlegal right to work in
the United States. This will be handled as pastoafr New Hire Orientation process.

In addition, this offer is subject to the completiaf reference and background check. You will reeei written notice under
separate cover, and this offer is contingent upernrésults of such check being acceptable to EA.

This offer letter contains the entire understandiatyveen you and Electronic Arts as to the termgaf employment offer
and specifically supersedes all previous discussjmu may have had with anyone at Electronic Aetgrding those terms.

This offer of employment is valid for 7 days frorouy receipt of this letter. If you have not accelgby this date, we will
assume that you have declined the offer.

If you accept this offer, please sign below andnsitiall pages of the original offer letter to Gadtke Toledano from whom
you received the offer electronically. A digitalpyoof the signed offer letter will be availableytou once you have submitted
it back to EA.

New Hire Orientation takes place on your first dasior to your start date, you will receive an engantaining information
on where and when you need to report. In addigon,will be sent a new hire package containingpbthe necessary forms
you need on your first day. Please complete alt¢lgired paperwork and bring it with you on youstfday.

We are excited to have you join our team and helpeauthe place where GREAT people create and delive
GREAT games.

If you have any questions regarding this offeraptefeel free to contact, Gabrielle Toledano - Chadent Officer.




Sincerely,

/s/ Andrew Wilson
Chief Executive Officer
Electronic Arts

Accepted by candidate: Date:

/sl Ken Moss  6/12/14

Anticipated start date: 7/14/14

Cc: Gabrielle Toledano for distribution to persolrile

Enclosures:

New Hire/Proprietary Information Agreement
Global Code of Conduct

EA Acknowledgement of Global Polices

EA Self Identification Form

EA Relocation Summary



Exhibit 15.1

Awareness Letter of KPMG LLP, Independent Registerd Public Accounting Firm

Electronic Arts Inc.
Redwood City, California:

With respect to the subject registration statementSorm S8 (Nos. 333183077, 333176181, 333168680, 333161229, 333152757,

333-148596, 333145182, 333138532, 333131933, 333127156, 333117990, 333107710, 33399525, 33367430, 33344222, 33339432, and
333-190355) and the registration statement on F&&(No. 333-177824) of Electronic Arts Inc., we acknowledge awareness of the incorporation
by reference therein of our report dated Augu&084 related to our review of interim financialanfation included in Form 2@ for the quarterly
period ended June 28, 2014.

Pursuant to Rule 436 under the Securities Act 881&he Act), such report is not considered pag ofgistration statement prepared or certifiedroy
independent registered public accounting firm, cgort prepared or certified by an independeristeged public accounting firm within the meaning
of Sections 7 and 11 of the Act.

/sl KPMG LLP
Santa Clara, California
August 5, 2014



Exhibit 31.1
ELECTRONIC ARTS INC.

Certification of Chief Executive Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Andrew Wilson, certify that:

1. I have reviewed this Quarterly Report on Fofivlof Electronic Arts Inc

2. Based on my knowledge, this report does notatomny untrue statement of a material fact ontdnstate a material fact necessary to make the
statements made, in light of the circumstances uwtiieh such statements were made, not misleaditigraspect to the period covered by this
report;

3. Based on my knowledge, the financial statemeami3 other financial information included in théport, fairly present in all material respects the
financial condition, results of operations and cfeWs of the registrant as of, and for, the pesipdesented in this report;

4. The registrant’s other certifying officer(s)dahare responsible for establishing and maintgimisclosure controls and procedures (as defined in

Exchange Act Rules 13a-15(e) and 15d-15(e)) armdriat control over financial reporting (as definedxchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a. Designed such disclosure controls and procedareaused such disclosure controls and procedoiiee designed under our supervision, to
ensure that material information relating to thgisgrant, including its consolidated subsidiarissnade known to us by others within those
entities, particularly during the period in whidtigreport is being prepared;

b. Designed such internal control over finanoggdarting, or caused such internal control overrfgial reporting to be designed under our
supervision, to provide reasonable assurance riaggitte reliability of financial reporting and tipeeparation of financial statements for
external purposes in accordance with generallygiedeaccounting principles;

c. Evaluated the effectiveness of the registradiSslosure controls and procedures and presentesi report our conclusions about the
effectiveness of the disclosure controls and proces] as of the end of the period covered by #psnt based on such evaluation; and

d.

Disclosed in this report any change in thestegit's internal control over financial reportitiat occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal cpeatin the case of an annual report) that has fadlieaffected, or is reasonably likely to
materially affect, the registrant’s internal comhwer financial reporting; and
5. The registrant’s other certifying officer(s)dahhave disclosed, based on our most recent etiatuaf internal control over financial reportintg,
the registrant’s auditors and the audit committethe registrant’s board of directors (or persoegqgrming the equivalent functions):
a. All significant deficiencies and material weakses in the design or operation of internal cootrer financial reporting which are
reasonably likely to adversely affect the regisfeability to record, process, summarize and refioancial information; and

b. Any fraud, whether or not material, that innedumanagement or other employees who have a sigmifiole in the registrant’s internal
control over financial reporting.
Dated: August 5, 2014 By: /s/ Andrew Wilson

Andrew Wilson
Chief Executive Officer



Exhibit 31.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Blake Jorgensen, certify that:

1. | have reviewed this Quarterly Report on Fof¥QLof Electronic Arts Inc

2. Based on my knowledge, this report does notatony untrue statement of a material fact ortémnstate a material fact necessary to make
the statements made, in light of the circumstanceter which such statements were made, not misigadih respect to the period covered
by this report;

3. Based on my knowledge, the financial statements other financial information included in théport, fairly present in all material respects
the financial condition, results of operations aadh flows of the registrant as of, and for, theguks presented in this report;

4. The registrang other certifying officer(s) and | are responsiloleestablishing and maintaining disclosure cdstemd procedures (as defit

in Exchange Act Rules 13a-15(e) and 15d-15(e))imtednal control over financial reporting (as definin Exchange Act Rules 13&(f) anc

15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedareaused such disclosure controls and procedoifiee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhsibsidiaries, is made known to us by
others within those entities, particularly durimg period in which this report is being prepared;

b. Designed such internal control over finanaggdarting, or caused such internal control overrfaia reporting to be designed under our
supervision, to provide reasonable assurance rieggitie reliability of financial reporting and tipeeparation of financial statements
for external purposes in accordance with geneeadepted accounting principles;

c. Evaluated the effectiveness of the registratisslosure controls and procedures and presenttusi report our conclusions about the
effectiveness of the disclosure controls and proces] as of the end of the period covered by #psnt based on such evaluation; and

d. Disclosed in this report any change in thegstegnt's internal control over financial reportithgat occurred during the registrant's most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thathaterially affected, or is reasonably
likely to materially affect, the registrant’s inted control over financial reporting; and

5. The registrant’s other certifying officer(s)danhave disclosed, based on our most recent el@tuaf internal control over financial
reporting, to the registrant’s auditors and theitaemmmittee of the registrant’s board of direct(wspersons performing the equivalent
functions):

a. All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which are
reasonably likely to adversely affect the registeaability to record, process, summarize and refivancial information; and

b.  Any fraud, whether or not material, that invedvmanagement or other employees who have a si@mifiole in the registrant’s internal
control over financial reporting.

Dated: August 5, 2014 By: /s/ Blake Jorgensen

Blake Jorgensen
Executive Vice President,
Chief Financial Officer



Exhibit 32.1
ELECTRONIC ARTS INC.

Certification of Chief Executive Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended J88g2014 as filed with the Securities and
Exchange Commission on the date hereof (the “R8pdrAndrew Wilson, Chief Executive Officer of Eleotric Arts Inc., certify, pursuant to 18 U:
Section 1350, as adopted pursuant to Section 9@&dbarbanes-Oxley Act of 2002 (“Section 906"attto my knowledge:

1. The Report fully complies with the requiremenit$Section 13(a) or 15(d) of the Securities ExgeAct of 1934; and
2. The information contained in the Report faphgsents, in all material respects, the finanaaldition and results of operations of Electronic
Arts Inc. for the periods presented therein.

/s/ Andrew Wilson

Andrew Wilson
Chief Executive Officer
Electronic Arts Inc.

August 5, 2014

A signed original of this written statement requit®y Section 906, or other document authenticaticgnowledging, or otherwise adopting the

signature that appears in typed form within thetetaic version of this written statement requibgdSection 906, has been provided to Electronis Art
and will be retained by Electronic Arts and furr@dho the Securities and Exchange Commission staf upon request.



Exhibit 32.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended J8Bg2014 as filed with the Securities and
Exchange Commission on the date hereof (the “R8parBlake Jorgensen, Executive Vice Presidemt &hief Financial Officer of Electronic Arts
Inc., certify, pursuant to 18 USC Section 1350ad@spted pursuant to Section 906 of the Sarbanesy@dt of 2002 (“Section 906"), that to my
knowledge:

1. The Report fully complies with the requirementsSefction 13(a) or 15(d) of the Securities Exchangeoh1934; an
2. The information contained in the Report faphgsents, in all material respects, the finanaaldition and results of operations of Electronic
Arts Inc. for the periods presented therein.

/sl Blake Jorgensen
Blake Jorgensen
Executive Vice President,
Chief Financial Officer
Electronic Arts Inc.

August 5, 2014

A signed original of this written statement requit®y Section 906, or other document authenticaticgnowledging, or otherwise adopting the
signature that appears in typed form within thetetaic version of this written statement requibgdSection 906, has been provided to Electronis Art
and will be retained by Electronic Arts and furr@dho the Securities and Exchange Commission staf upon request.



