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PART | — FINANCIAL INFORMATION

Item 1. Condensed Consolidated Financial Statements (Unaudd)

ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS

(Unaudited)
(In millions, except par value data)

June 30, 2013

March 31, 2013®

ASSETS
Current assets:

Cash and cash equivalents $

Short-term investments

Receivables, net of allowances of $160 and $2Gpectively
Inventories

Deferred income taxes, net

Other current assets

Total current assets
Property and equipment, net
Goodwill
Acquisition-related intangibles, net
Deferred income taxes, net
Other assets

TOTAL ASSETS $

LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:

Accounts payable $

Accrued and other current liabilities
Deferred net revenue (online-enabled games)

Total current liabilities
0.75% convertible senior notes due 2016, net
Income tax obligations
Deferred income taxes, net
Other liabilities

Total liabilities

Commitments and contingencies (See Note 13)
Stockholders’ equity:
Preferred stock, $0.01 par value. 10 shares aattbri

Common stock, $0.01 par value. 1,000 shares aatdhrB06 and 302 shares issued and
outstanding, respectively

Paid-in capital
Retained earnings
Accumulated other comprehensive income

Total stockholders’ equity

TOTAL LIABILITIES AND STOCKHOLDERS’ EQUITY $

1,05¢ 1,292
35¢ 38¢€
12C 31z
41 42
51 52
261 23¢
1,88« 2,32
537 54¢
1,72 1,721
234 252
5C 53
17¢ 17C
4,60¢ 5,07(C
48 13¢€
58¢€ 737
59C 1,04¢
1,22¢ 1,917
564 55¢
201 20¢
1 1
121 121
2,11 2,80
3 3
2,19( 2,17¢
242 21
5€ 69
2,49; 2,261

4,60¢ 5,07(C

See accompanying Notes to Condensed Consolidated¢ial Statements (unaudited).

(a) Derived from audited consolidated financial stateta
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(Unaudited) Three Months Ended June 30,
(In millions, except per share data) 2013 2012
Net revenue:
Product $ 54 % 70z
Service and other 40€ 258
Total net revenue 94¢ 95k
Cost of revenue:
Product 13C 13z
Service and other 64 73
Total cost of revenue 194 20t
Gross profit 75¢ 75C
Operating expenses:
Research and development 27¢ 282
Marketing and sales 147 151
General and administrative 85 88
Acquisition-related contingent consideration 7 (20
Amortization of intangibles 4 7
Restructuring and other charges 1 27
Total operating expenses 522 53t
Operating income 233 21t
Interest and other income (expense), net 5) )
Income before provision for income taxes 22¢ 21C
Provision for income taxes 6 9
Net income $ 22z % 201
Net income per share:
Basic $ 0.7 $ 0.6:
Diluted $ 071 $ 0.6%
Number of shares used in computation:
Basic 304 317
Diluted 31z 32C

See accompanying Notes to Condensed Consolidateddial Statements (unaudited).
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

(Unaudited) Three Months Ended June 30,
(In millions) 2013 2012
Net income $ 22z % 201
Other comprehensive income (loss), net of tax:
Change in unrealized gains and losses on avaifablgale securities 2) (42)
Change in unrealized losses on derivative instrasnen @) —
Reclassification adjustment for realized lossed@nivative instruments 2 1
Foreign currency translation adjustments (12 a7
Total other comprehensive income (loss), net of tax (13 (58)
Total comprehensive income $ 20§ 14z

See accompanying Notes to Condensed Consolidated¢ial Statements (unaudited).
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(Unaudited)

(In millions)
OPERATING ACTIVITIES
Net income

Adjustments to reconcile net income to net caslkl useperating activities:

Depreciation, amortization and accretion, net
Stock-based compensation
Acquisition-related contingent consideration
Non-cash restructuring charges
Change in assets and liabilities:
Receivables, net
Inventories
Other assets
Accounts payable
Accrued and other liabilities
Deferred income taxes, net
Deferred net revenue (online-enabled games)
Net cash used in operating activities
INVESTING ACTIVITIES
Capital expenditures
Proceeds from maturities and sales of short-texasiments
Purchase of short-term investments
Acquisition of subsidiaries, net of cash acquired
Net cash used in investing activities
FINANCING ACTIVITIES
Proceeds from issuance of common stock
Repurchase and retirement of common stock
Acquisition-related contingent consideration paytnen
Net cash provided by (used in) financing activities
Effect of foreign exchange on cash and cash ecgritsl
Decrease in cash and cash equivalents
Beginning cash and cash equivalents
Ending cash and cash equivalents
Supplemental cash flow information:
Cash paid during the period for income taxes, net
Non-cash investing activities:

Change in unrealized gains and losses on avaifabigale securities, net of taxes

See accompanying Notes to Condensed Consolidategi¢tal Statements (unaudited).
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Three Months Ended June 30,

2013 2012
22 $ 201
56 56
33 39
7 (20)
— 7
192 254
1 )
(30) (29)
(82) (157)
(195) (119)
2 (10)
(454) (464)
(24€) (244)
(29) (31)
132 12¢
(101) (137)
©) =
(2 (40)
22 —
— (79)
1) 1)
21 (72)
(M (18)
(236) (374)
1,29: 1,29:
1,05¢ $ 91¢
6 $ 8
1 $ (42)
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S
(Unaudited)

(1) DESCRIPTION OF BUSINESS AND BASIS OF PRESENTATDON

We develop, market, publish and distribute gamensoe content and services that can be played bguroers on a variety of platforms,
including video game consoles (such as the SonyY8PBATION 3 and Microsoft Xbox 360), personal comgngt mobile devices (such as the
Apple iPhone and Google Android compatible phonab)ets and electronic readers (such as the APplé and Amazon Kindle), and the
Internet. Our ability to publish games across midtplatforms, through multiple distribution chalsj@nd directly to consumers (online and
wirelessly) has been, and will continue to be, mestone of our product strategy. We have gengatbstantial growth in new business
models and alternative revenue streams (such asripfiion, micro-transactions, and advertising)eabsn the continued expansion of our
online and wireless product and service offerif@mne of our games are based on our wholly-ownetléstual property €.g., Battlefield,
Mass Effect, Need for Speed, The Sims, Bejeweled Rlants v. Zombies), and some of our games adban content that we license from
others (e.g., FIFA and Madden NFL). Our goal is to turn oureantellectual properties into year-round businessailable on a range of
platforms. Our products and services may be puethttgough physical and online retailers, platfgmoviders such as console manufacturers
and mobile carriers via digital downloads, as vasldirectly through our own online distribution tidam Origin.

Our fiscal year is reported on a 52 - or 53 -weelqa that ends on the Saturday nearest March Bdre3ults of operations for the fiscal years
ending or ended, as the case may be, March 31,&812013 contain 52 weeks each, and ends or easli¢lde case may be, on March 29,
2014 and March 30, 2013, respectively. Our resfltsperations for the three months ended June@®IB and 2012 contained 13 weeks each
and ended on June 29, 2013 and June 30, 2012¢ctieshe For simplicity of disclosure, all fiscabdods are referred to as ending on a
calendar month end.

The Condensed Consolidated Financial Statementsnagdited and reflect all adjustments (consistinly of normal recurring accruals unless
otherwise indicated) that, in the opinion of mamaget, are necessary for a fair presentation ofdkalts for the interim periods presented. Th
preparation of these Condensed Consolidated FiakBtatements requires management to make estimradesssumptions that affect the
amounts reported in these Condensed Consolidateah&al Statements and accompanying notes. Aatsalts could differ materially from
those estimates. The results of operations foctinent interim periods are not necessarily indveadf results to be expected for the current
year or any other perio

These Condensed Consolidated Financial Statemlenittdsbe read in conjunction with the Consolidatgthncial Statements and Notes
thereto included in our Annual Report on Form 1@Kthe fiscal year ended March 31, 2013, as filéth the United States Securities and
Exchange Commission (“SEC”) on May 22, 2013 .

Reclassifications

During the fourth quarter of fiscal year 2013, wegiewed our operating expenses and reclassifigdicexmounts, primarily headcount and
facilities costs, to align with our current opengtistructure. As a result, we also reclassifiedéated prior year amounts within our Condel
Consolidated Statements of Operations for complisapirposes. These reclassifications did notaffee Company’s consolidated net
revenue, gross profit, operating income, or netiime. The effect of the reclassifications on theviongsly-reported Condensed Consolidated
Statement of Operations is reflected in the tablevs:

Three Months Ended June 30, 2012

As Previously Reclassified
Reported Change Balance
Operating expenses:
Research and development $ 29C % 38 $ 282
Marketing and sales 14t 6 151
General and administrative 86 2 88
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Recently Adopted Accounting Standards

In December 2011, the FASB issued ASU 2011Hi%closures about Offsetting Assets and Liabilities, which creates new disclosure
requirements about the nature of an entity’s rigifitsffset and related arrangements associateditsifancial instruments and derivative
instruments. In January 2013, the FASB issued AGLB1,Clarifying the Scope of Disclosures about Offsetting Assets and Liabilities, to
address concerns expressed by preparers whilpratliding useful information about certain trangats involving master netting
arrangements. The new disclosures are designedke financial statements that are prepared undgrGAAP more comparable to those
prepared under International Financial Reportiran8ards. The disclosure requirements are effeftiivennual reporting periods beginning on
or after January 1, 2013, and interim periods theweith retrospective application required. Theres no material impact on our Condensed
Consolidated Financial Statements with the adopifohSU 2011-11 and ASU 2013-01.

In February 2013, the FASB issued ASU 2013@anprehensive Income (Topic 220): Reporting of Amounts Reclassified Out of Accumulated
Other Comprehensive Income, effective prospectively for fiscal years begirmadter December 15, 2012. The amendments of t8id Fequire
an entity to provide information about the amoustdassified out of accumulated other compreherisiseme (“AOCI”) by component. In
addition, an entity is required to present, eittrethe face of the statement where net income)(isggesented or in the notes, significant
amounts reclassified out of AOCI by the respediiive items of net income but only if the amountiassified is required under U.S. GAAP to
be reclassified to net income in its entirety ia Hame reporting period. For other amounts thateireequired under U.S. GAAP to be
reclassified in their entirety to net income, afitgns required to cross-reference to other disates required under U.S. GAAP that provide
additional detail about those amounts. There wasaterial impact on our Condensed ConsolidatedrieiahStatements with the adoption of
ASU 2013-02. See Note 5 for details of amountsassified out of accumulated other comprehensivenrec

Impact of Recently Issued Accounting Standards

In July 2013, the FASB issued ASU 2013-lricome Taxes (Topic 220): Presentation of an Unrecognized Tax Benefit When a Net Operating
Loss Carryforward, a Smilar Tax Loss, or a Tax Credit Carryforward Exists. The amendments of this ASU require that enttti@s have an
unrecognized tax benefit and a net operating lasyfrward or similar tax loss or tax credit cdongvard in the same jurisdiction as the
uncertain tax position present the unrecognizedéaefit as a reduction of the deferred tax asseht loss or tax credit carryforward rather
than as a liability when the uncertain tax positiayuld reduce the loss or tax credit carryforwander the tax law. The disclosure requirem
will be effective for annual periods (and interimripds within those annual periods) beginning ditecember 15, 2013, and will require
prospective application. Early adoption is pernditté/e expect to adopt this new standard in thé duarter of fiscal year 2015. While not yet
guantified, we anticipate the adoption may haveatennal impact on the balance sheet only, resultirggual reductions to both deferred tax
assets and noncurrent income tax obligations.

(2) FAIR VALUE MEASUREMENTS

There are various valuation techniques used tmagti fair value, the primary one being the pria thould be received from selling an ass:
paid to transfer a liability in an orderly trandantbetween market participants at the measuredsat When determining fair value, we
consider the principal or most advantageous mankehich we would transact and consider assumptibasmarket participants would use
when pricing the asset or liability. We measureaierfinancial and nonfinancial assets and liabsitat fair value on a recurring and
nonrecurring basis.

Fair Value Hierarchy

The three levels of inputs that may be used to oredsir value are as follows:
* Level 1. Quoted prices in active markets for identicaktssr liabilities

* Level 2. Observable inputs other than quoted prices irdualithin Level 1, such as quoted prices for sirmalssets or liabilities,
quoted prices in markets with insufficient volunrdérdrequent transactions (less active marketsinodel-derived valuations in which
all significant inputs are observable or can béveerprincipally from or corroborated with obserl@market data for substantially t
full term of the assets or liabilities.

* Level 3. Unobservable inputs to the valuation methodolingy are significant to the measurement of thevialiue of assets or
liabilities.
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Assets and Liabilities Measured at Fair Value orRecurring Basis
As of June 30, 2013 and March 31, 2013, our assetdiabilities that were measured and recordddiavalue on a recurring basis were as
follows (in millions):

Fair Value Measurements at Reporting Date Using
Quoted Prices in

Active Markets Significant
for Identical Other Significant
Financial Observable Unobservable
Instruments Inputs Inputs
As of
June 30,
2013 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
Assets
Money market funds $ 352 $ 357 $ — % __ Cash equivalents
Available-for-sale securities:
Corporate bonds 19: — 19: —  Short-term investments
U.S. agency securities 69 — 69 —  Short-term investments
Commercial paper 55 — 55 —  Short-term investments and cash
equivalents
U.S. Treasury securities 53 53 — —  Short-term investments
Deferred compensation plan assts 11 11 — __ Other assets
Foreign currency derivatives 5 _ 5 __ Other current assets
Total assets at fair value $ 73¢ % 417 $ 32 $ _
Liabilities
Contingent consideratidh $ 47 3 — 8 — 3 47  Accrued and other current
liabilities and other liabilities
Total liabilities at fair value $ 47 3 — % — S 47
Fair Value Measurements Using Significant
Unobservable Inputs (Level 3)
Contingent
Consideration
Balance as of March 31, 2013 $ 43
Change in fair value® 7
Payments @ 3
Balance as of June 30, 2013 $ a7
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Fair Value Measurements at Reporting Date Using
Quoted Prices in

Active Markets Significant
for Identical Other Significant
Financial Observable Unobservable
Instruments Inputs Inputs
As of
March 31,
2013 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
Assets
Money market funds $ 465 $ 46¢  $ — 3 —  Cash equivalents
Available-for-sale securities:
Corporate bonds 17¢ — 17e —  Short-term investments
U.S. agency securities 91 — 91 —  Short-term investments and cash
equivalents
U.S. Treasury securities 88 88 — —  Short-term investments and cash
equivalents
Commercial paper 73 — 73 —  Short-term investments and cash
equivalents
Deferred compensation plan assgts 11 11 — —  Other assets
Foreign currency derivatives 6 _ 6 —  Other current assets
Total assets at fair value $ 91  $ 56 $ 34 3 —
Liabilities
Contingent consideratidf $ 43 % — 3 — % 43 Accrued and other current liabilities
and other liabilities
Total liabilities at fair value $ 43 % — 3 —  $ 43
Fair Value Measurements Using Significant
Unobservable Inputs (Level 3)
Contingent
Consideration
Balance as of March 31, 2012 $ 112
Change in fair valu@® (64)
Payment” (5)
Balance as of March 31, 2013 $ 43

(a) The deferred compensation plan assets consistriofugamutual fund:

(b) The contingent consideration as of June 3032hd March 31, 2013 represents the estimateddhie of the additional variable cash
consideration payable primarily in connection witlr acquisitions of PopCap Games, Inc. (“PopCaflizkNation Corporation
(“KlickNation™), and Chillingo Limited (“Chillingo”) that are contingent upon the achievement of icepiarformance milestones. We
estimated the fair value of the acquisition-relatedtingent consideration payable using probabiligighted discounted cash flow
models, and applied a discount rate that appralyiaaptures the risk associated with the obligatithe weighted average of the
discount rates used during the three months endsel 30, 2013 was 12 percent . The weighted avexiatpe discount rates used
during the fiscal year 2013, was 13 percent . Tgeificant unobservable input used in the fair walneasurement of the contingent
consideration payable are forecasted earningsifisam changes in forecasted earnings would resudtsignificantly higher or lower
fair value measurement. At June 30, 2013 and Mat¢l2013 , the fair market value of acquisitioratetl contingent consideration
totaled $47 million and $43 million , respectivetpmpared to a maximum potential payout of $560ianiland $566 million ,
respectively.

(c) The change in fair value is reported as adfirisrelated contingent consideration in our Camsbl Consolidated Statements of
Operations.

(d) During the three months ended June 30, 20d8made payments totaling $3 million to settleaerperformance milestones achievec
in connection with one of our acquisitions. Durfisgal year 2013, we made payments totaling $5anilto settle certain performance
milestones achieved in connection with two of czguasitions.
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Assets and Liabilities Measured at Fair Value onNoonrecurring Basis

During the three months ended June 30, 2013, e@tathat were measured and recorded at fair wal@enonrecurring basis and the related
impairments on those assets were as follows (itiamd):

Fair Value Measurements Using

Quoted Prices in Significant Significant Total
Net Carrying Active _I\/Iarkets Other Observable Unobservable Impairmgrg?s for the
Value a6 of for Identical Assets Inputs Inputs Three Months
June 30, 2013 (Level 1) (Level 2) (Level 3) Ended June 30, 2013
Assets
Royalty-based asset $ — % —  $ — 3 — 8 17
Total impairments recorded for non-recurring
measurements on assets held as of June 30, 2013 $ 17

During the three months ended June 30, 2013, wanbeaware of facts and circumstances that indi¢atddhe carrying value of one of our
royalty-based assets was not recoverable. The impat charge is included in cost of revenue on@amdensed Consolidated Statements of
Operations.

During the three months ended June 30, 2012, there no material impairment charges for assetdiahilities measured at fair value on a
nonrecurring basis in periods subsequent to inéabgnition.

(3) FINANCIAL INSTRUMENTS
Cash and Cash Equivalents

As of June 30, 2013 and March 31, 2013, our cadicash equivalents were $1,056 million and $1/28on , respectively. Cash equivale
were valued at their carrying amounts as they apprate fair value due to the short maturities @St financial instruments.

Short-Term Investments
Short-term investments consisted of the followisgpfJune 30, 2013 and March 31, 2013 (in millions)

As of June 30, 2013 As of March 31, 2013
Cost or Gross Unrealized _ Cost or Gross Unrealized ,
Amortized Fair Amortized Fair
Cost Gains Losses Value Cost Gains Losses Value

Corporate bonds $ 194 $ — 3 1 $ 19¢ $ 177 $ 1 $ — % 17¢
U.S. agency securities 69 — — 69 7€ — — 76
U.S. Treasury securities 53 — — 53 85 — — 85
Commercial paper 4C — — 4C 49 — — 49
Short-term investments $ 35¢ $ — $ 1 $ 358 % 387 $ 1 $ — $  38¢

We evaluate our investments for impairment quartéractors considered in the review of investmeuritis an unrealized loss include the cre
quality of the issuer, the duration that the failue has been less than the adjusted cost basiseterity of the impairment, the reason for the
decline in value and potential recovery period,fthancial condition and near-term prospects ofitivestees, our intent to sell and ability to
hold the investment for a period of time sufficiem@llow for any anticipated recovery in markekeg and any contractual terms impacting the
prepayment or settlement process. Based on owgwewe did not consider these investments to berdtian-temporarily impaired as of

June 30, 2013 and March 31, 2013 .

11
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The following table summarizes the amortized cost fair value of our short-term investments, cliésdiby stated maturity as dtine 30, 201
and March 31, 2013 (in millions):

As of June 30, 2013 As of March 31, 2013
Amortized Fair Amortized Fair
Cost Value Cost Value
Short-term investments

Due in 1 year or less $ 147 % 14¢ % 16C $ 16C
Due in 1-2 years 96 96 12¢ 127
Due in 2-3 years 115 118 101 101
Short-term investments $ 35¢ $ 358 $ 387 $ 38¢

0.75% Convertible Senior Notes Due 2016

The following table summarizes the carrying valod fair value of our 0.75% Convertible Senior Nadeg 2016 as of June 30, 2013 and
March 31, 2013 (in millions):

As of June 30, 2013 As of March 31, 2013
Carrying Fair Carrying Fair
Value Value Value Value
0.75% Convertible Senior Notes due 2016 $ 564 $ 65¢ $ 55¢ $ 614

The carrying value of the 0.75% Convertible SeiNotes due 2016 excludes the fair value of the gaquaitiversion feature, which was
classified as equity upon issuance, while thevialue is based on quoted market prices for the%d.Convertible Senior Notes due 2016 ,
which includes the equity conversion feature. Tdievalue of the 0.75% Convertible Senior Notes 20#6 is classified as Level 2 within the
fair value hierarchy. See Note 12 for additionérimation related to our 0.75% Convertible Senioté$ due 2016.

(4) DERIVATIVE FINANCIAL INSTRUMENTS

The assets or liabilities associated with our ggiwe instruments and hedging activities are reetat fair value in other current assets or
accrued and other current liabilities, respectively our Condensed Consolidated Balance Sheewisdgssed below, the accounting for gains
and losses resulting from changes in fair valueeddp on the use of the derivative instrument anether it is designated and qualifies for
hedge accounting.

We transact business in various foreign currerangshave significant international sales and exgedsnominated in foreign currencies,
subjecting us to foreign currency risk. We purchaseign currency forward and option contracts,agaily with maturities of 12 months or
less, to reduce the volatility of cash flows priityarelated to forecasted revenue and expenseswieated in certain foreign currencies. Our
cash flow risks are primarily related to fluctuaisoin the Euro, British pound sterling and Canadialtar. In addition, we utilize foreign
currency forward contracts to mitigate foreign exwe rate risk associated with foreign-currencyed@nated monetary assets and liabilities,
primarily intercompany receivables and payable® foineign currency forward contracts generally hawentractual term of approximately
three months or less and are transacted near neothAt each quarter-end, the fair value of theifpr currency forward contracts generally is
not significant. We do not use foreign currencyiapbr foreign currency forward contracts for sgative or trading purposes.

Cash Flow Hedging Activities

Our foreign currency option and forward contraces@esignated and qualify as cash flow hedges eftbetiveness of the cash flow hedge
contracts, including time value, is assessed mgntsihg regression analysis, as well as other ginaimd probability criteria. To qualify for
hedge accounting treatment, all hedging relatigpsshre formally documented at the inception ofttbéges and must be highly effective in
offsetting changes to future cash flows on hedgguseactions. The effective portion of gains oréssesulting from changes in the fair valu
these hedges is initially reported, net of taxa @@mponent of accumulated other comprehensiveriadn stockholders’ equity. The gross
amount of the effective portion of gains or lossesulting from changes in the fair value of thesddes is subsequently reclassified into net
revenue or research and development expensesprapepte, in the period when the forecasted tretiwais recognized in our Condensed
Consolidated Statements of Operations. In the aehanthe gains or losses in accumulated other celnemsive income are deemed to be
ineffective, the ineffective portion of gains os#es resulting from changes in fair value, if anyeclassified to interest and other income
(expense), net, in our Condensed ConsolidatedrSémis of Operations. In the event that the undegljorecasted transactions do not occu
it becomes remote that they will occur, within trefined hedge period, the gains or losses on theetecash flow hedges are reclassified from
accumulated other comprehensive income to interesbt

12




Table of Contents

other income (expense), net, in our Condensed (Qidatad Statements of Operations. During the thmeaths ended June 30, 2013 and 2012,
we reclassified an immaterial amount of losses imt@rest and other income (expense), net. Totagnotional amounts and fair values for
currency derivatives with cash flow hedge accountlasignation are as follows:

As of June 30, 2013 As of March 31, 2013
Fair Value Fair Value
Notional Amount Asset Liability Notional Amount Asset Liability
Option contracts to purchase $ 40 $ — $ — 3 84 $ — 3 =
Forward contracts to purchase 8 — — — — —
Total $ 48 $ — 3 — ¢ 84 $ — —
Option contracts to sell $ 184 $ 5 $ — ¢ 14¢ 3 6 $ —
Forward contracts to sell 47 — — — — —
Total $ 231 % 5 § — % 14¢ % 6 $ —

The net impact of the gains and losses from our fiasv hedging activities in our Condensed Consikd Statements of Operations as of Jur
30, 2013 and June 30, 2012 was immaterial.

Balance Sheet Hedging Activities

Our foreign currency forward contracts that aredegignated as hedging instruments are accounted fderivatives whereby the fair value of
the contracts are reported as other current assatrued and other current liabilities on our @arsed Consolidated Balance Sheets, and
gains and losses resulting from changes in thesédire are reported in interest and other incompegese), net, in our Condensed Consolidate
Statements of Operations. The gains and lossdsese foreign currency forward contracts generdflsed the gains and losses in the
underlying foreign-currency-denominated monetagetsand liabilities, which are also reported teri@est and other income (expense), net, in
our Condensed Consolidated Statements of Opera#ensf June 30, 2013 , we had foreign currencwéod contracts to purchase and sell
approximately $391 million in foreign currencied.t®s amount, $241 million represented contrastsell foreign currencies in exchange for
U.S. dollars, $144 million to purchase foreign emay in exchange for U.S. dollars, and $6 milliorsell foreign currency in exchange for
British pounds sterling. As of March 31, 2013 , knaal foreign currency forward contracts to purchase sell approximately $306 million in
foreign currencies. Of this amount, $213 milliopresented contracts to sell foreign currenciexahnange for U.S. dollars, $87 million to
purchase foreign currency in exchange for U.Satielland $6 million to sell foreign currency in bange for British pounds sterling. The fair
value of our foreign currency forward contracts wasasured using Level 2 inputs and was immatesiafdune 30, 2013 and March 31, 2013

For the three months ended June 30, 2013, thet effecir balance sheet hedging activities in ound@msed Consolidated Statements of
Operations was immaterial, and is included in egéand other income (expense), net. For the thoeghs ended June 30, 2012, the effect of
our balance sheet hedging activities resulted ifi&amillion gain in our Condensed Consolidatedetaants of Operations included in interest
and other income (expense), net.
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(5) ACCUMULATED OTHER COMPREHENSIVE INCOME

The changes in accumulated other comprehensivenady component, net of related tax effects forttinee months ended June 30, 2013 ar
as follows (in millions):

Unrealized Gains Unrealized Gains
(Losses) on (Losses) on Foreign Currency
Available-for-Sale Derivative Translation
Securities Instruments Adjustments Total
Balances as of March 31, 2013 $ 4 $ — % 73 3 69
Other comprehensive income (loss) before reclassifins 1) (2 (12) (15)
Amounts reclassified from accumulated other comgmnsive
income — 2 — 2
Net current-period other comprehensive income Jloss Q) — 12 (23)
Balances as of June 30, 2013 $ ®) $ — 3 61 $ S€

The effects on net income of amounts reclassifiechfaccumulated other comprehensive income fottitee months ended June 30, 2013 wa
immaterial and included in net revenue and reseandhdevelopment.

(6) BUSINESS COMBINATIONS

During the three months ended June 30, 2013, welebdad one acquisition that did not have a sigaiftdmpact on our Condensed
Consolidated Financial Statements.

(7) GOODWILL AND ACQUISITION-RELATED INTANGIBLES, N ET
The changes in the carrying amount of goodwilltfa three months ended June 30, 2013 are as fo{lowsillions):

As of Effects of Foreign As of
March 31, 2013 Activity Currency Translation June 30, 2013
Goodwill $ 2,08¢ % 5 $ 4 $ 2,09(C
Accumulated impairment (36¢) — — (36¢)
Total $ 1,721 $ 5 % 4 $ 1,72z

Gooduwill represents the excess of the purchase prier the fair value of the underlying acquirettaagible and intangible assets. Goodwi
not amortized, but rather subject to at least amuahassessment for impairment by applying a falue-based test. Our goodwill is fully
attributed to the EA Labels segment.

Acquisition-related intangibles consisted of thkdiwing (in millions):

As of June 30, 2013 As of March 31, 2013
Gross Acquisition- Gross Acquisition-

Carrying Accumulated Related Carrying Accumulated Related
Amount Amortization Intangibles, Net Amount Amortization Intangibles, Net
Developed and core technology $ 527 $ (339 $ 18t % 527 $ (329 $ 203
Trade names and trademarks 13C (107 29 13C (99 31
Registered user base and other intangibles 87 (85) 2 87 (84) 3
Carrier contracts and related 85 (74) 11 85 (73 12
In-process research and development 4 — 4 4 — 4
Total $ 83% % (599 $ 234 $ 83% $ (580 $ 258
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Amortization of intangibles for the three monthsled June 30, 2013 and 2012 are classified in timel€@wsed Consolidated Statement of
Operations as follows (in millions):

Three Months Ended June 30,

2013 2012

Cost of product $ 9 $ 9

Cost of service and other 6 6

Operating expenses 4 7
Total $ 19 ¢ 22

Acquisition-related intangible assets are amortizgidg the straight-line method over the lesseheir estimated useful lives or the agreemen
terms, typically from two to 14 years . As of Julte 2013 and March 31, 2013, the weighted-averagrining useful life for acquisition-
related intangible assets was approximately 3.7syasad 3.9 years , respectively.

As of June 30, 2013 , future amortization of acijois-related intangibles that will be recordedlie Condensed Consolidated Statement of
Operations is estimated as follows (in millions):

Fiscal Year Ending March 31,

2014 (remaining nine months) $ 55
2015 66
2016 53
2017 32
2018 13
2019 8
Thereafter 7

Total $ 234

(8) RESTRUCTURING AND OTHER CHARGES

Restructuring and other restructuring plan-rel@méormation as of June 30, 2013 was as follows{iions):

Other
Fiscal 2013 Fiscal 2011 Restructurings and
Restructuring Restructuring Reorganization
Facilities- Facilities-
Workforce related Other Other related Total
Balances as of March 31, 2012 $ — % — % - 3 75 $ 3 |5 78
Charges to operations 10 3 9 6 ) 27
Charges settled in cash (10 _ 6N (29 ) (36)
Changes settled in non-cash _ &) ) — 1 )
Balances as of March 31, 2013 _ 2 1 57 2 62
Charges to operations — — — 1 — 1
Charges settled in cash _ @ _ @ — %)
Balances as of June 30, 2013 $ — 3 1 3 1 $ 57 $ 2 3 61

Fiscal 2013 Restructuring

In fiscal year 2013, we announced a restructurlag o align our cost structure with our ongoingitdl transformation. Under this plan, we
reduced our workforce, terminated licensing agregsend consolidated or closed various facilitige. completed all actions under this
restructuring plan during fiscal year 2013.

Since the inception of the fiscal 2013 restruciyiian through June 30, 2013, we have incurredgesanf $22 million , consisting of (1) $10
million in employee-related expenses, (2) $9 millrelated to license termination costs, and (3)n#Bon related to the closure of certain of

our facilities. Substantially all of these costg@settled in cash by March 31, 2013 , with theeption of approximately $2 million of license
and lease termination costs, which will be settlgdugust 2016. We do not expect to incur any aeltéll restructuring charges under this f
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Fiscal 2011 Restructuring

In fiscal year 2011, we announced a plan focuseithemestructuring of certain licensing and devetaggreements in an effort to improve the
long-term profitability of our packaged goods besis. Under this plan, we amended certain licermingdeveloper agreements. To a much
lesser extent, as part of this restructuring wewaxkforce reductions and facilities closures tlglowarch 31, 2011. Substantially all of these
exit activities were completed by March 31, 2011 .

Since the inception of the fiscal 2011 restructyitan through June 30, 2013 , we have incurredyelseof $175 million , consisting of (1)
$132 million related to the amendment of certateiising agreements and other intangible assetimeat costs, (2) $31 milliorelated to th
amendment of certain developer agreements, an813)million in employee-related expenses. The®ilfon restructuring accrual as of
June 30, 2013 related to the fiscal 2011 restrirmus expected to be settled by June 2016. Weentlyrestimate recognizing in future periods
through June 2016, approximately $7 milli@n the accretion of interest expense related toaomwended licensing and developer agreemen
which $3 million will be recognized during the reimder of fiscal year 2014. This interest expendéhve included in restructuring and other
charges in our Condensed Consolidated Statemépperfations.

Overall, including $175 million in charges incurrddough June 30, 2013 , we expect to incur taahand non-cash charges between $180
million and $185 million by June 2016 . These clargill consist primarily of (1) charges, includiagcretion of interest expense, related to
the amendment of certain licensing and developeresgents and other intangible asset impairmens ¢approximately $170 million ) and

(2) employee-related costs ( $12 million ).

Other Restructurings and Reorganization

We also engaged in various other restructuringsaangbrganization based on management decisions préat to fiscal 2011 We do nc
expect to incur any additional restructuring chargader these plans. The $2 million restructuriog@al as of June 30, 2018lated to ot
other restructuring plans is expected to be seltye8eptember 2016 .

(9) ROYALTIES AND LICENSES

Our royalty expenses consist of payments to (1jestdicensors, (2) independent software develgmard (3) co-publishing and distribution
affiliates. License royalties consist of paymentmmto celebrities, professional sports organimaticovie studios and other organizations for
our use of their trademarks, copyrights, personalipity rights, content and/or other intellectpabperty. Royalty payments to independent
software developers are payments for the developofentellectual property related to our games:piblishing and distribution royalties are
payments made to third parties for the deliverpraducts.

Royalty-based obligations with content licensord distribution affiliates are either paid in advarand capitalized as prepaid royalties or are
accrued as incurred and subsequently paid. Thgséydased obligations are generally expenseas$b @f revenue generally at the greater of
the contractual rate or an effective royalty raasdd on the total projected net revenue for coistigith guaranteed minimums. Prepayments
made to thinly capitalized independent softwareettgyers and co-publishing affiliates are genenalfde in connection with the development
of a particular product, and therefore, we are galyesubject to development risk prior to the esle of the product. Accordingly, payments
that are due prior to completion of a product aeegally expensed to research and developmentloeetevelopment period as the service:
incurred. Payments due after completion of the peodprimarily royalty-based in nature) are gerlgrakpensed as cost of revenue.

Our contracts with some licensors include minimurargnteed royalty payments, which are initiallyoreled as an asset and as a liability a
contractual amount when no performance remains tivéHicensor. When performance remains with tbensor, we record guarantee
payments as an asset when actually paid and abibityi when incurred, rather than recording theesnd liability upon execution of the
contract. Royalty liabilities are classified asremt liabilities to the extent such royalty paynseate contractually due within the next 12
months.

Each quarter, we also evaluate the expected futalezation of our royalty-based assets, as wedlrgsunrecognized minimum commitments
not yet paid to determine amounts we deem unlitelye realized through product sales. Any impainmen losses determined before the
launch of a product are charged to research anelai@went expense. Impairments or losses deternpiogidlaunch are charged to cost of
revenue. We evaluate long-lived royalty-based agseimpairment generally using undiscounted dhskis when impairment indicators exist.
Unrecognized minimum royalty-based commitmentsaaeunted for as executory contracts, and theredonelosses on these commitments
are recognized when the underlying intellectuapprty is abandonedi . , cease use) or the contractual rights to usentieléctual property
are terminated. During the three months ended 30n2013 , we recognized impairment charges ofrillibn on royaltybased assets. Duri
the three months ended June 30, 2012 , we recalugses of $9 million on previously unrecognizedimum
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royalty-based commitments related to our fiscal®f¥structuring. The losses related to restrucguaimd other plan-related activities are
presented in Note 8.

The current and long-term portions of prepaid rigaland minimum guaranteed royalty-related assetisided in other current assets and
other assets, consisted of (in millions):

As of As of
June 30, 2013 March 31, 2013
Other current assets $ 10z $ 63
Other assets 95 93
Royalty-related assets $ 197 $ 15€

At any given time, depending on the timing of oayments to our co-publishing and/or distributiofiliates, content licensors, and/or
independent software developers, we recognize dnpgalty amounts owed to these parties as acdrafgitities. The current and long-term
portions of accrued royalties, included in accragad other current liabilities and other liabilitie®nsisted of (in millions):

As of As of
June 30, 2013 March 31, 2013
Accrued royalties $ 85 $ 103
Other accrued expenses 21 21
Other liabilities 46 46
Royalty-related liabilities $ 152 $ 17C

As of June 30, 2013, $1 million of restructurirggruals related to the fiscal 2013 restructurirappbnd $57 million of restructuring accruals
related to the fiscal 2011 restructuring plan amuded in royaltyrelated liabilities in the table above. See Nofer&letails of restructuring ai
other restructuring plan-related activities ande\Nbd for the details of our accrued and other cailiabilities.

In addition, as of June 30, 2013 , we were comuhitbepay approximately $1,276 millida content licensors, independent software deves;
and co-publishing and/or distribution affiliatesitiperformance remained with the counterpaitg.(, delivery of the product or content or ot
factors) and such commitments were therefore roatrdeed in our Condensed Consolidated FinanciaéBtamts. See Note 13 for further
information on our developer and licensor committaen

(10) BALANCE SHEET DETAILS

Inventories

Inventories as of June 30, 2013 and March 31, 20b3isted of (in millions):

As of As of
June 30, 2013 March 31, 2013
Raw materials and work in process $ — 3 1
Finished goods 41 41
Inventories $ 41 $ 42
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Property and Equipment, Net
Property and equipment, net, as of June 30, 20d3emch 31, 2013 consisted of (in millions):

As of As of
June 30, 2013 March 31, 2013

Computer equipment and software $ 67 $ 66C
Buildings 332 33€
Leasehold improvements 13C 12¢
Office equipment, furniture and fixtures 71 72
Land 63 64
Warehouse equipment and other 10 10
Construction in progress 9 8
1,28¢ 1,27¢

Less: accumulated depreciation (757 (731
Property and equipment, net $ 537 $ 54¢

Depreciation expense associated with property gngpment was $30 million and $28 million for thegb months ended June 30, 2013 and
2012 , respectively.

Accrued and Other Current Liabilities

Accrued and other current liabilities as of JuneZM 3 and March 31, 2013 consisted of (in milljons

As of As of
June 30, 2013 March 31, 2013
Other accrued expenses $ 257 % 33¢
Accrued compensation and benefits 162 217
Accrued royalties 85 10z
Deferred net revenue (other) 83 79
Accrued and other current liabilities $ 588 $ 737

Deferred net revenue (other) includes the defefraubscription revenue, deferrals related to awitZrland distribution business, advertising
revenue, licensing arrangements, and other reviemwehich revenue recognition criteria has not bewst.

Deferred Net Revenue (Online-Enabled Games)

Deferred net revenue (online-enabled games) wa@ 8Biion and $1,044 million as of June 30, 2018 &tarch 31, 2013, respectively.
Deferred net revenue (online-enabled games) gdynanaludes the unrecognized revenue from bundédessof certain online-enabled games
for which we do not have VSOE for the obligatiorptovide unspecified updates. We recognize revémume the sales of onlinenabled game
for which we do not have VSOE for the unspecifipdates on a straight-line basis, generally ovezstimated six-month period beginning in
the month after shipment. However, we expensedbeaf revenue related to these transactions diniemgeriod in which the product is
delivered (rather than on a deferred basis).

(11) INCOME TAXES

We estimate our annual effective tax rate at tlieafreach quarterly period, and we record the teeceof certain discrete items, which are
unusual or occur infrequently, in the interim pdrio which they occur, including changes in judgiremout deferred tax valuation allowances
In addition, jurisdictions with a projected loss fbe year, jurisdictions with a year-to-date ladgere no tax benefit can be recognized, and
jurisdictions where we are unable to estimate atuaheffective tax rate are excluded from the estiid annual effective tax rate. The img

of such an exclusion could result in a higher evdpeffective tax rate during a particular quadepending on the mix and timing of actual
earnings versus annual projections.

We recognize deferred tax assets and liabilitied@h the expected impact of differences betweerfihancial statement amount and the tax
basis of assets and liabilities and for the expgkfiteure tax benefit to be derived from tax losaed tax credit carry forwards. We record a
valuation allowance against deferred tax assetsithe considered more likely than not that albgportion of our deferred tax assets will not
be realized. In making this determination, we &quired to give significant weight to evidence ttat be objectively verified. It is generally
difficult to conclude that a valuation allowance is
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not needed when there is significant negative eMidesuch as cumulative losses in recent yearechsts of future taxable income are
considered to be less objective than past reqdtsicularly in light of the economic environmemherefore, cumulative losses weigh heauvil
the overall assessment. Based on the assumptidreamirements noted above, we have recorded ati@iuallowance against most of our
U.S. deferred tax assets. In addition, we expeptdwide a valuation allowance on future U.S. tardfits until we can sustain a level of
profitability or until other significant positiveveence arises that suggest that these benefithare likely than not to be realized.

The provision for income taxes reported for the¢hmonths ended June 30, 2013 is based on ouctawjennual effective tax rate for fiscal
year2014 , and also includes certain discrete tax litsmeicorded during the period. Our effective taterfor the three months ended June 30,
2013 was a tax expense of 2.6 percent , as compagethx expense of 4.3 percent , for the samegar fiscal year 2013. The effective tax
rate for the three months ended June 30, 2013waral 30, 2012 differs from the statutory rate oD3%ercent primarily due to the utilization of
U.S. deferred tax assets which were subject tduatian allowance and non-U.S. profits subject teduced or zero tax rate. The effective tax
rate for the three months ended June 30, 201X dlififem the same period in fiscal year 2012 prifgatue to tax benefits related to the
expiration of statutes of limitation recorded dgrihe three months ended June 30, 2013.

During the three months ended June 30, 2013 , earded a net decrease of $2 million in gross urgeized tax benefits. The total gross
unrecognized tax benefits as of June 30, 201395 $2llion , of which approximately $46 million affset by prior cash deposits to tax
authorities for issues pending resolution. A partid our unrecognized tax benefits will affect effiective tax rate if they are recognized upon
favorable resolution of the uncertain tax positiohs of June 30, 2013 , if recognized, approxima$dl02 million of the unrecognized tax
benefits would affect our effective tax rate angragimately $180 milliorwould result in adjustments to deferred tax assétscorrespondin
adjustments to the valuation allowance.

During the three months ended June 30, 2013 , earded a net increase in taxes of $1 million faraed interest and penalties related to tax
positions taken on our tax returns. As of June2BQ_3 , the combined amount of accrued interespandilties related to uncertain tax positions
included in income tax obligations on our CondenSedsolidated Balance Sheet was approximately $ibm.

The IRS has completed its examination of our fddacmme tax returns through fiscal year 2008. Adune 30, 2013, the IRS had proposed
certain adjustments to our tax returns. The effetthese adjustments have been considered inastignour future obligations for
unrecognized tax benefits and are not expectedwe h material impact on our financial positiomesults of operations. Some of these
proposed adjustments are pending resolution bAppeals division of the IRS. Furthermore, the IRSurrently examining our returns for
fiscal years 2009 through 2011.

We are also currently under income tax examinadtiadDanada for fiscal years 2004 and 2005, in Geynfanfiscal years 2008 through 2012,
and in Italy for fiscal years 2008 through 2011. ¥¥main subject to income tax examination for sahvether jurisdictions including Canada
fiscal years after 2005, in France for fiscal yesfter 2011, in Germany for fiscal years after 20dh2he United Kingdom for fiscal years after
2011, and in Switzerland for fiscal years after 200

The timing of the resolution of income tax examioas is highly uncertain, and the amounts ultimapelid, if any, upon resolution of the
issues raised by the taxing authorities may diffaterially from the amounts accrued for each y&kiough potential resolution of uncertain
tax positions involve multiple tax periods and ggiictions, it is reasonably possible that a rednctif up to $80 million of the reserves for
unrecognized tax benefits may occur within the rigximonths , some of which, depending on the natfitee settlement or expiration of
statutes of limitations, may affect our income paavision (benefit) and therefore benefit the résgleffective tax rate. The actual amount
could vary significantly depending on the ultiméitaing and nature of any settlements.

(12) FINANCING ARRANGEMENTS
0.75% Convertible Senior Notes Due 2016

In July 2011 , we issued $632.5 million aggregategipal amount of 0.75% Convertible Senior Notas @016 (the “Notes”). The Notes are
senior unsecured obligations which pay interest@enually in arrears at a rate of 0.75 percentgpe@um on January 15 and July 15 of each
year, beginning oJanuary 15, 2012 and will mature on July 15, 20di8less earlier purchased or converted in accoedatith their terms
prior to such date. The Notes are senior in rigltayment to any unsecured indebtedness that i®esly subordinated in right of payment to
the Notes.

The Notes are convertible into cash and sharesroé@mmon stock based on an initial conversionevalu31.5075hares of our common stc
per $1,000 principal amount of Notes (equivalerdrianitial conversion price of approximately $34 per
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share). Upon conversion of the Notes, holdersnedkeive cash up to the principal amount of eacteNartd any excess conversion value wi
delivered in shares of our common stock. Prior poilAl5, 2016, the Notes are convertible only if (1) the lagiaed sale price of the comm
stock for at least 20 trading days (whether oraooisecutive) during the period of 30 consecutiaditrg days ending on the last trading day of
the immediately preceding fiscal quarter is gretttan or equal to 130 percent of the conversiocep(i$41.26 per share) on each applicable
trading day; (2) during the five business day pkatter any ten consecutive trading day period ictv the trading price per $1,000 principal
amount of notes falls below 98 percehfthe last reported sale price of our common stadkiplied by the conversion rate on each tradiag;

or (3) specified corporate transactions, includinchange in control, occur. On or after April 1618 , a holder may convert any of its Notes a
any time prior to the close of business on the s@stheduled trading day immediately precedingribturity date. The conversion rate is
subject to customary andifution adjustments (for example, certain dividelistributions or tender or exchange offer of oomenon stock), bt
will not be adjusted for any accrued and unpaidregt. The Notes are not redeemable prior to ntatexcept for specified corporate
transactions and events of default, and no sinking is provided for the Notes. The Notes do nattaim any financial covenants.

We separately account for the liability and eqeitynponents of the Notes. The carrying amount obthdty component representing the
conversion option is equal to the fair value of @@nvertible Note Hedge, as described below, whiéhsubstantially identical instrument and
was purchased on the same day as the Notes. Tlygngaamount of the liability component was detaered by deducting the fair value of the
equity component from the par value of the Notea a#ole, and represents the fair value of a siridhility that does not have an associated
convertible feature. A liability of $525 million af the date of issuance was recognized for thecyral amount of the Notes representing the
present value of the Notes’ cash flows using aadistrate of 4.54 percent . The excess of the jp@hamount of the liability component over
its carrying amount is amortized to interest expemeer the term of the Notes using the effectiterast method. The equity component is not
remeasured as long as it continues to meet thetarsifor equity classification.

In accounting for $15 million of issuance costatetl to the Notes issuance, we allocated $13 mitbcthe liability component and $2 million
to the equity component. Debt issuance costs at#itle to the liability component are being amexdizo interest expense over the term of the
Notes, and issuance costs attributable to theyegaihponent were netted with the equity componeiadditional pai-in capital.

The carrying values of the liability and equity quonents of the Notes are reflected in our Conde@setbolidated Balance Sheet as follows
(in millions):

As of As of
June 30, 2013 March 31, 2013
Principal amount of Notes $ 63 $ 63¢
Unamortized discount of the liability component (69) (74)
Net carrying amount of Notes $ 564 $ 55¢
Equity component, net $ 105 % 10&

As of June 30, 2013, the remaining life of the é$os 3.0 years .

Convertible Note Hedge and Warrants Issuance

In addition, in July 2011, we entered into privateégotiated convertible note hedge transactidres“@onvertible Note Hedge”) with certain
counterparties to reduce the potential dilutiorhwéspect to our common stock upon conversionefNbtes. The Convertible Note Hedge,
subject to customary anti-dilution adjustmentsyptes us with the option to acquire, on a netsettint basis, approximately 19.9 million
shares of our common stock at a strike price of #1which corresponds to the conversion pricéhefNotes and is equal to the number of
shares of our common stock that notionally undeniéeNotes. As of June 30, 2013 , we have not @seth any shares under the Convertible
Note Hedge. We pai$107 million for the Convertible Note Hedge, whighs recorded as an equity transaction.

Separately, in July 2011 we also entered into pelyanegotiated warrant transactions with the ¢ertaunterparties whereby we sold to
independent third parties warrants (the “Warrants’acquire, subject to customary anti-dilutionuastinents that are substantially the same as
the anti-dilution provisions contained in the Notag to 19.9 million shares of our common stocki¢hhis also equal to the number of shares
of our common stock that notionally underlie thet@g), with a strike price of $41.14 . The Warramdsld have a dilutive effect with respect to
our common stock to the extent that the markeeppier share of our common stock exceeds $41.14 priav to the expiration date of the
Warrants. We received proceeds of $65 million ftbensale of the Warrants.
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Credit Facility

On August 30, 2012 , we entered into a $500 milfienior unsecured revolving credit facility witlsyndicate of banks. The credit facility
terminates on February 29, 2016 and contains darofat arrange with existing lenders and/or nevdéss for them to provide up to an
aggregate of $250 million in additional commitmefuisrevolving loans. Proceeds of loans made utftecredit facility may be used for
general corporate purposes.

The loans bear interest, at our option, at the bateeplus an applicable spread or an adjusted RB&e plus an applicable spread, in each
with such spread being determined based on outidated leverage ratio for the preceding fiscadrtger. We are also obligated to pay other
customary fees for a credit facility of this sizedaype. Interest is due and payable in arreargepafor loans bearing interest at the base rate
and at the end of an interest period (or at eagetmonth interval in the case of loans with irdeperiods greater than three months) in the
case of loans bearing interest at the adjusted RB&e. Principal, together with all accrued angaid interest, is due and payable on
February 29, 2016 .

The credit agreement contains customary affirmadivé negative covenants, including covenants imétt dr restrict our ability to, among
other things, incur subsidiary indebtedness, drans, dispose of all or substantially all asseits pay dividends or make distributions, in each
case subject to customary exceptions for a cradilitfy of this size and type. We are also requi@thaintain compliance with a capitalization
ratio and maintain a minimum level of total liquidand a minimum level of domestic liquidity.

The credit agreement contains customary eventsfaitt, including among others, non-payment degacibvenant defaults, bankruptcy and
insolvency defaults and a change of control deféukbach case, subject to customary exceptiona éoedit facility of this size and type. The
occurrence of an event of default could resulhmdcceleration of the obligations under the craglitement, an obligation by any guaranto
repay the obligations in full and an increase mapplicable interest rate.

As of June 30, 2013 , no amounts were outstandidgiuthe credit facility. During the three montimsled September 30, 2012 , we paid $2
million of debt issuance costs in connection witiaining this credit facility. These costs are defd and are being amortized to interest
expense over the 3.5 years term of the creditifiacil

The following table summarizes our interest expersegnized for the three months ended June 3@ 20d 2012 that is included in interest
and other income (expense), net on our Condensedolidated Statements of Operations (in millions):

Three Months Ended June 30,

2013 2012
Amortization of debt discount $ 5 $ 5
Amortization of debt issuance costs 1 1
Coupon interest expense 1 1

Total interest expense $ 7 $ 7

(13) COMMITMENTS AND CONTINGENCIES
Lease Commitments

As of June 30, 2013 , we leased certain facilifies)iture and equipment under noancelable operating lease agreements. We wergaddc
pay property taxes, insurance and normal mainteneosts for certain of these facilities and anyaases over the base year of these expens
on the remainder of our facilities.

Development, Celebrity, League and Content Licend&syments and Commitments

The products we produce in our studios are designdccreated by our employee designers, artistsya®@ programmers and by non-
employee software developers (“independent art@tsthird-party developers”). We typically advandevelopment funds to the independent
artists and third-party developers during developne¢ our games, usually in installment paymentsienapon the completion of specified
development milestones. Contractually, these paysrame generally considered advances against sudasepyalties on the sales of the
products. These terms are set forth in written @gents entered into with the independent artisdstlaind-party developers.

In addition, we have certain celebrity, league ematent license contracts that contain minimum guige payments and marketing
commitments that may not be dependent on any dalies. Celebrities and organizations with whomhaee contracts include: FIFA,
FIFPRO Foundation, FAPL (Football Association Prnhieague Limited), and DFL Deutsche

21




Table of Contents

FuR3ball Liga GmbH (German Soccer League) (professisoccer); National Basketball Association (pssfenal basketball); PGA TOUR,
Tiger Woods and Augusta National (professional)gdlational Hockey League and NHL Players’ Assadoia{professional hockey); National
Football League Properties, PLAYERS Inc., and RedrBnc. (professional football); Collegiate LicemgsCompany (collegiate football);
Zuffa, LLC (Ultimate Fighting Championship); ESPbbftent in EA SPORTS games); Hasbro, Inc. (mostasthros toy and game intellectt
properties); and Disney (Star Wars). These develapé content license commitments represent thed) the cash payments due under
non-royalty-bearing licenses and services agreesvamt (2) the minimum guaranteed payments and adgagainst royalties due under
royalty-bearing licenses and services agreemdmasngjority of which are conditional upon perforroary the counterparty. These minimum
guarantee payments and any related marketing conanis are included in the table below.

The following table summarizes our minimum contwatobligations as of June 30, 2013 (in millions):

Fiscal Year Ending March 31,

2014
(Remaining
Total nine mos.) 2015 2016 2017 2018 2019 Thereafter
Unrecognized commitments
Developer/licensor commitments $ 1,27¢  $ 114 $ 8¢ % 28C % 108 $ 92 3 62 $ 43¢
Marketing commitments 21¢ 29 5C 85 20 20 21 44
Operating leases 161 38 43 33 18 12 8 9
0.75% Convertible Senior Notes due
2016 interesf’ 17 5 5 5 2 — — —
Other purchase obligations 32 20 1C 2 — — — —
Total unrecognized commitments 1,70t 20¢ 294 35¢ 14E 12t 91 48¢
Recognized commitments
0.75% Convertible Senior Notes due
2016 principal® 632 — — — 632 — — —
Licensing and lease obligatiofts 67 21 17 5 22 1 1 —
Total recognized commitments 70C 21 17 5 65& 1 1 —
Total commitments $ 2,408 $ 227 $ 311§ 360 $ 80C $ 12¢  $ 92 $ 48¢

(&) Included in the $17 million coupon interesttba 0.75% Convertible Senior Notes due 2016 im$fon of accrued interest
recognized as of June 30, 2013 . We will be obdidgab pay the $632.5 million principal amount a& th75% Convertible Senior
Notes due2016 in cash and any excess conversion value ineslodour common stock upon redemption of the dlatamaturity on
July 15, 2016 or upon earlier redemption. The $632illion principal amount excludes $69 million whiamortized discount of the
liability component. See Note 12 for additionalarrthation regarding our 0.75% Convertible Seniordsalue 2016 .

(b) See Note 8 for additional information regagdircognized commitments resulting from our redtnicg plans. Lease commitments
have not been reduced for approximately $7 miltiae in the future from third parties under non-edalsle sub-leases.

The unrecognized amounts represented in the tableeareflect our minimum cash obligations for thepective fiscal years, but do not
necessarily represent the periods in which thelheilrecognized and expensed in our Condensed (aateal Financial Statements. In
addition, the amounts in the table above are pteddrased on the dates the amounts are contrgctiuelas of June 30, 2013 ; however,
certain payment obligations may be acceleratedrdpg on the performance of our operating results.

In addition to what is included in the table aboa® of June 30, 2013 , we had a liability for unggized tax benefits and an accrual for the
payment of related interest totaling $256 milliaf which we are unable to make a reasonably Heliastimate of when cash settlement with a
taxing authority will occur.

Also, in addition to what is included in the tableove as of June 30, 2013, primarily in connectiith our PopCap, KlickNation, and
Chillingo acquisitions, we may be required to payadditional $560 million of cash considerationdshspon the achievement of certain
performance milestones through March 31, 2015 ofAkine 30, 2013 , we have accrued $47
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million of contingent consideration on our Condeh&®nsolidated Balance Sheet representing the &stihfair value of the contingent
consideration.

Legal Proceeding:

In June 2008, Geoffrey Pecover filed an antitrlesssaction in the United States District Courttfad Northern District of California, alleging
that EA obtained an illegal monopoly in a discraetitrust market that consists of “league-brandexdtfall simulation video games” by bidding
for, and winning, exclusive licenses with the NElgllegiate Licensing Company and Arena Footballgiea In December 2010, the district
court granted the plaintiffs’ request to certifglass of plaintiffs consisting of all consumers whochased EA Madden NFL, NCAA Footb:
or Arena Football video games after 2005. In May2Qhe parties reached a settlement in princplesolve all claims related to this action.
As a result, we recognized a $27 million accrualfie fourth quarter of fiscal 2012 associated \tlith potential settlement. In May 2013, the
district court granted its final approval of thetlsment, following which we paid $27 millianto a settlement fund. The district court's dewi
has been appealed by a class member. None of theaiifbn paid into the settlement fund will be igsed until this appeal is resolved.

In March 2011, Robin Antonick filed a complaintthre United States District Court for the Northeristbict of California, alleging that he
wrote the source code for the original John Madéeatball game published by EA in 1988 and that BAducertain parts of that source cod
later editions in the Madden franchise without cemgating him. On July 23, 2013, a jury found indfa®f Mr. Antonick with respect to John
Madden Football games released on the Sega Geatfcem between 1990 and 1996. Mr. Antonick semkmapensatory damages for those
games in the amount of approximately $3.5 millignus an additional $8 million in prejudgment irgst. The district court will decide the
amount of damages owed by EA to Mr. Antonick. Werinl to appeal the verdict.

We are a defendant in several actions that allegenisappropriated the likenesses of various colielketes in certain of our college-themed
sports games.

* We are defending a putative class action lawswitight by Ryan Hart, a former college footbadlyar, in the United States District
Court for the District of New Jersey in June 20@8jch alleges that we misappropriated his likenessir college-themed football
game. The complaint seeks actual damages andwibpecified damages, which have not been quantifie8eptember 2011, the
district court granted our motion to dismiss thenptaint. On May 21, 2013, the Third Circuit CouftAppeal reversed the district
court's decision and remanded the case back mighréet court.

e Thelnre NCAA Sudent-Athlete Name & Likeness Licensing litigation pending in United States District Cotot the Northern District
of California involves two groups of common claibmeught by several different former collegiate stidathletes in 2009. These
various actions were consolidated into one actioRabruary 2010. The first group of claims is aslaction against us, the NCAA :
the Collegiate Licensing Company (CLC) allegingtthar college-themed videogames misappropriatedikbresses of collegiate
student-athletes without their authorization. Tdrigup of claims seeks actual damages, statutoragasiand other unspecified
damages, which have not been quantified. On Jul2@13, the Ninth Circuit Court of Appeals affirmteb trial court’'s denial of our
motion to strike the complaint. We intend to appba decision. The second group of claims is @ffaeldantitrust class action against
us, the NCAA and the CLC that challenges NCAA/Cigemsing practices and the NCAA By-Laws and regofest This group of
claims seeks unspecified damages, which have rot tpeantified. In June 2013, the plaintiffs in théxond group of claims have
asked the district court to certify the case akmascaction. The district court has not ruled airthequest.

We are also subject to claims and litigation agsimthe ordinary course of business. We do naebelthat any liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would haveaterial adverse effect on our Condensed
Consolidated Financial Statements.
(14) STOCK-BASED COMPENSATION

Valuation Assumptions

We are required to estimate the fair value of shased payment awards on the date of grant. Wgn&mcompensation costs for stock-base
payment awards to employees based on the granfadat@lue using a straight-line approach overgterice period for which such awards are
expected to vest.
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We determine the fair value of our share-based payr@wards as follows:

* Redtricted Sock Units, Restricted Sock, and Performance-Based Restricted Sock Units. The fair value of restricted stock units,
restricted stock, and performance-based restritteek units (other than markkésed restricted stock units) is determined bagretia
guoted market price of our common stock on the daggant. Performance-based restricted stock imitade grants made (1) to
certain members of executive management primardyptgd in fiscal year 2009 and (2) in connectiothwertain acquisitions.

» Market-Based Restricted Stock Units. Market-based restricted stock units consist ahtg of performance-based restricted stock unit:
to certain members of executive management thatceesingent upon the achievement of pre-determmatket and service
conditions (referred to herein as “market-basettiotsd stock units”). The fair value of our maretsed restricted stock units is
determined using a Monte-Carlo simulation modely Eesumptions for the Monte-Carlo simulation matel the risk-free interest
rate, expected volatility, expected dividends aotedation coefficient.

e Sock Options and Employee Stock Purchase Plan . The fair value of stock options and stock purehdghts granted pursuant to our
equity incentive plans and our 2000 Employee Sfichase Plan (“ESPP”), respectively, is determirsédg the Black-Scholes
valuation model based on the multiple-award vatiathethod. Key assumptions of the Black-Scholesatain model are the riskee
interest rate, expected volatility, expected tend expected dividends.

The determination of the fair value of market-basesdricted stock units, stock options and ESR#fésted by assumptions regarding
subjective and complex variables. Generally, osuagtions are based on historical information anigjinent is required to determine if
historical trends may be indicators of future outes.

There were no significant stock options grantedmm@&SPP shares issued during the three monthsl dnde 30, 2013.
The estimated assumptions used in the Monte-Camlolation model to value our market-based resttic®ck units were as follows:

Three Months Ended June 30,

2013 2012
Risk-free interest rate 0.4% 0.2 -0.4%
Expected volatility 16 -58% 17 -116%
Weighted-average volatility 31% 36%
Expected dividends None None

Stock-Based Compensation Expense

Employee stock-based compensation expense recoghizing the three months ended June 30, 2013 @h2hZas calculated based on awe
ultimately expected to vest and has been reduaegktonated forfeitures. In subsequent periodactifial forfeitures differ from those estima
an adjustment to stock-based compensation expetiseewecognized at that time.

The following table summarizes stock-based comp@rsaxpense resulting from stock options, resdaitock, restricted stock units and the
ESPP included in our Condensed Consolidated StatsméOperations (in millions):

Three Months Ended June 30,

2013 2012
Cost of revenue $ — 3 1
Research and developmefit 20 21
Marketing and sale¥’ 7 7
General and administrativé 6 1C
Stock-based compensation expense $ 33 % 3¢

(a) During the fourth quarter of fiscal year 2013, w&iewed our operating expenses and reclassifigdinegmounts, primarily headcor
and facilities costs, to align with our current éng structure. As a result, we also reclassiffee related prior year stock-based
compensation expense amounts within our Condenseddiidated Statements of Operations for compatapilirposes. These
reclassifications did not affect the Company’sltetack-based compensation expense.
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During the three months ended June 30, 2013 an?l 28& did not recognize any provision for or bérfebm income taxes related to our
stock-based compensation expense.

As of June 30, 2013, our total unrecognized coragion cost related to stock options was $4 milkod is expected to be recognized over a
weighted-average service period of 2.1 years. Akioé 30, 2013, our total unrecognized compensatst related to restricted stock and
restricted stock units (collectively referred to‘eesstricted stock rights”) was $330 million andeispected to be recognized over a weighted-
average service period of 2.0 years. Of the $33llomiof unrecognized compensation cost, $23 millielates to market-based restricted stocl
units.

Stock Options

The following table summarizes our stock optioritst for the three months ended June 30, 2013 :

Weighted-Average

Weighted- Remaining Aggregate
Options Average Contractual Term Intrinsic Value
(in thousands) Exercise Price (in years) (in millions)
Outstanding as of March 31, 2013 7,80z $ 34.1%
Granted 4 17.3(
Exercised (1,227 17.5¢
Forfeited, cancelled or expired (389) 46.3¢
Outstanding as of June 30, 2013 6,19¢ 36.7( 411 $ 13
Vested and expected to vest 6,16¢ 36.7¢ 408 $ 12
Exercisable as of June 30, 2013 5,84¢ 37.8¢ 3.89 $ 10

The aggregate intrinsic value represents the pogatax intrinsic value based on our closing steg&e as of June 30, 2013, which would have
been received by the option holders had all thootolders exercised their options as of that.date issue new common stock from our
authorized shares upon the exercise of stock aption

Restricted Stock Rights

The following table summarizes our restricted staghts activity, excluding performance-based aratkat-based restricted stock unit activity
discussed below, for the three months ended Jun203@ :

Restricted Stock Weighted-

Rights Average Grant

(in thousands) Date Fair Value
Balance as of March 31, 2013 1591¢ % 16.8¢
Granted 5,98( 22.31
Vested (4,429 17.4¢
Forfeited or cancelled (637) 16.9(
Balance as of June 30, 2013 16,831 18.67

The weighted-average grant date fair values ofiotstl stock rights granted during the three moetided June 30, 2013 and 2012 v&22.3]
and $12.53 , respectively.

Performance-Based Restricted Stock Units

The following table summarizes our performance-asstricted stock unit activity for the three mwended June 30, 2013 :

Performance-
Based Restricted Weighted-

Stock Units Average Grant

(in thousands) Date Fair Value
Balance as of March 31, 2013 1,32¢ $ 51.5¢
Vested (36) 15.3¢
Forfeited or cancelled (128) 49.6(
Balance as of June 30, 2013 1,16¢ 52.87

The performance period for substantially all of pregformance-based restricted stock units endellina 30, 2013. These awards were



cancelled subsequent to quarter end.
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Market-Based Restricted Stock Units

Our market-based restricted stock units vest cgatihupon the achievement of pre-determined mametservice conditions. If these market
conditions are not met but service conditions ageg the restricted stock units will not vest; hoeewany compensation expense we have
recognized to date will not be reversed. The numbshares of common stock to be received at vgstill range from zero percent to 200
percent of the target number of stock units basedus total stockholder return (“TSR”) relativettee performance of companies in the
NASDAQ-100 Index for each measurement period, generally a three year period. We present shares grante@ percent of target of the
number of stock units that may potentially veste Tilaximum number of common shares that could sesgpproximately 1.1 million for
market-based restricted stock units granted duhiaghree months ended June 30, 2013 . As of Jan203 3, the maximum number of shares
that could vest is approximately 2.1 million for rket-based restricted stock units outstanding.

The following table summarizes our market-basettiodsd stock unit activity for the three monthsled June 30, 2013 .

Market-Based

Restricted Stock Weighted-

Units Average Grant

(in thousands) Date Fair Value
Balance as of March 31, 2013 92t % 19.1¢
Granted 55¢& 29.52
Vested (309) 16.01
Forfeited or cancelled (114 24.9:
Balance as of June 30, 2013 1,062 24.8¢

The weighted-average grant date fair values of atdsksed restricted stock units granted duringhtee months ended June 30, 2013 and
2012 were $29.52 and $10.45 , respectively.

Stock Repurchase Program

In February 2011, our Board of Directors authoriagetogram to repurchase up to $600 million of @ammon stock over the following 18
months . We completed that program in April 2012 Wpurchased approximately 32 million sharesénojlen market under that program,
including pursuant to pre-arranged stock tradiraggl During three months ended June 30, 2012 emwgchased and retired approximately 4
million shares of our common stock for approximat&l1 million under that program.

In July 2012, our Board of Directors authorizedragpam to repurchase up to $500 million of our camratock. Under this program, we may
purchase stock in the open market or through peiyategotiated transactions in accordance withiegiple securities laws, including pursuant
to pre-arranged stock trading plans. The timing actual amount of the stock repurchases will démenseveral factors including price,
capital availability, regulatory requirements, afi@ive investment opportunities and other marketiions. We are not obligated to
repurchase any specific number of shares undeptbgram and it may be modified, suspended or dismoed at any time. During fiscal year
2013, we repurchased and retired approximatelyi#iibn shares of our common stock for approximatg278 million under this program.

During the three months ended June 30, 2013 , dedatirepurchase any shares of our common stock.
Annual Meeting of Stockholders

At our Annual Meeting of Stockholders, held on J8ly 2013, our stockholders approved (a) amendntertsr 2000 Equity Incentive Plan
(the “Equity Plan”) to increase the number of searecommon stock authorized under the Equity Bati8 million shares, and to increase the
limit on the number of shares that may be covegedduity awards to new employees under the Equiéy ffom a maximum of 2 million
shares in the fiscal year of hire to 4 million ssain the fiscal year of hire, and (b) an amendrtetiie ESPP to increase the number of share
authorized under the ESPP by 7 million shares.

(15) NET INCOME PER SHARE

The following table summarizes the computationbadfic earnings per share (“Basic EPS”) and diletdings per share (“Diluted EPS”).
Basic EPS is computed as net income divided bwgighted-average number of common shares outstgffiatiihe period. Diluted EPS
reflects the potential dilution that could occwrfr common shares issuable through stock-based emafien plans including stock options,
restricted stock, restricted stock units, commailsthrough our ESPP, warrants,
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and other convertible securities using the treastogk method.

Three Months Ended June 30,

(In millions, except per share amounts) 2013 2012
Net income $ 22z $ 201
Shares used to compute net income per share:
Weighted-average common stock outstanding - basic 304 317
Dilutive potential common shares 8 3
Weighted-average common stock outstanding - diluted 312 32
Net income per share:
Basic $ 0.7¢ % 0.6:
Diluted $ 071 % 0.6:

Potentially dilutive shares of common stock relatedur 0.75% Convertible Senior Notes due 2016edsluring the fiscal year ended

March 31, 2012 , which have a conversion price3df.$4 per share and the associated Warrants, Wahiod a conversion price of $41.14 per
share were excluded from the computation of DilE&SE for the three months ended June 30, 2013@i®Ri &5 their inclusion would have had
an antidilutive effect resulting from the conversjarice. The associated Convertible Note Hedgeexakided from the calculation of diluted
shares as the impact is always considered antigilsince the call option would be exercised byvhen the exercise price is lower than the
market price. See Note 12 for additional inform@tielated to our 0.75% Convertible Senior Notes 2(d&65 and related Convertible Note
Hedge and Warrants.

(16) SEGMENT INFORMATION

Our reporting segment is based upon: our interrgdrizational structure; the manner in which ougrafions are managed; the criteria used b
our Executive Chairman, our Chief Operating Decisitaker (“CODM”), to evaluate segment performartbe; availability of separate
financial information; and overall materiality caderations.

Our business is currently organized around ourlabels, EA Games, EA SPORTS, Maxis, PopCap anélaly. Our CODM regularly
reviews the aggregated results of the five lalzelsstess overall performance and allocate resouktidive of the labels comprise our

operating segment (the “EA Labels” segment) as shoslow. To a lesser degree, our CODM also reviesslts based on geographic
performance.

The following table summarizes the financial pemfance of the EA Labels segment and a reconciliatfdhe EA Labels segment’s income to
our consolidated operating loss for the three moatided June 30, 2013 and 2012 (in millions):

Three Months Ended June 30,

2013 2012
EA Labels segment:
Net revenue before revenue deferral $ 48z % 467
Depreciation and amortization (13 (16)
Other expenses (442) (467)
EA Labels segment profit (loss) 27 (10
Reconciliation to consolidated operating income:
Other:
Revenue deferral (355 (315)
Recognition of revenue deferral 80¢ 77¢
Other net revenue 13 24
Depreciation and amortization (36) (34)
Acquisition-related contingent consideration ) 20
Restructuring and other charges @ (27)
Stock-based compensation (33 (39
Other expenses (184) (183
Consolidated operating income $ 23 % 21t
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EA Labels segment profit (loss) differs from condated operating income primarily due to the exdu®f (1) certain corporate and other
functional costs that are not allocated to EA Lapg) the deferral of certain net revenue rel&teshline-enabled games (see Note 10 for
additional information regarding deferred net rax@(onlineenabled games)), and (3) our Switzerland distridvutevenue and expenses th:
not allocated to EA Labels. Our CODM reviews assets consolidated basis and not on a segment basis

Information about our total net revenue by revecamposition for the three months ended June 303 20 2012 is presented below (in
millions):

Three Months Ended June 30,

2013 2012
Publishing and other $ 45z % 592
Wireless, Internet-derived, advertising (digital) 482 34z
Distribution 15 21
Net revenue $ 94¢  $ 95t

Information about our operations in North Americal énternationally as of and for the three monthdeal June 30, 2013 and 20&resente!
below (in millions):

Three Months Ended June 30,

2013 2012
Net revenue from unaffiliated customers
North America $ 39t % 45(
International 554 50t
Net revenue $ 94¢ % 95t

As of June 30,

2013 2012
Longlived assets
North America $ 2,001 $ 2,12
International 492 49¢
Total $ 249: % 2,621

We attribute net revenue from external customemsdividual countries based on the location ofl#gal entity that sells the products and/or
services. Note that revenue attributed to thel legtity that makes the sale is often not the cguwhere the consumer resides. For example,
revenue generated in Switzerland includes reveetgeatl from Internet game downloads by consumers nghide outside of Switzerland, and
some of these consumers reside outside of EuraperiRie generated in Switzerland during the threetinscended June 30, 2013 and 2012
represented $403 million and $273 million , or 48gent and 29 percent , of our total net reverespectively. Revenue generated in the
United States represents over 99 percent of oak kairth America net revenue. There were no otbantries with net revenue greater than 10
percent .

Our direct sales to GameStop Corp. representedxzippaitely 11 percent of total net revenue for tire¢ months ended June 30, 2012 . Our
direct sales to GameStop Corp. did not exceed fdepeof total net revenue during the three moetided June 30, 2013.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders
Electronic Arts Inc.:

We have reviewed the accompanying condensed cdasadi balance sheet of Electronic Arts Inc. andislidries (the Company) as of
June 29, 2013 and the related condensed consdid&tEments of operations, comprehensive incontecash flows for the threenonth
period ended June 29, 2013 and June 30, 2012. thesensed consolidated financial statements areedponsibility of the Company’s
management.

We conducted our review in accordance with thedsteds of the Public Company Accounting OversighamBlqUnited States). A review of
interim financial information consists principalty applying analytical procedures and making inigsiof persons responsible for financial
accounting matters. It is substantially less impgcthan an audit conducted in accordance withtdredards of the Public Company Accounting
Oversight Board (United States), the objective bfal is the expression of an opinion regardingfi@ncial statements taken as a whole.
Accordingly, we do not express such an opinion.

Based on our reviews, we are not aware of any mhtaodifications that should be made to the cosddrconsolidated financial statements
referred to above for them to be in conformity witts. generally accepted accounting principles.

We have previously audited, in accordance withdaads of the Public Company Accounting OversighafBiqUnited States), the consolidated
balance sheet of Electronic Arts Inc. and subsisaas of March 30, 2013, and the related condelitistatements of operations,
comprehensive income, and cash flows for the yesr ended (not presented herein); and in our refaoed May 22, 2013, we expressed an
ungualified opinion on those consolidated finanstakements. In our opinion, the information settfin the accompanying condensed
consolidated balance sheet as of March 30, 20fi3rig stated, in all material respects, in relatto the consolidated balance sheet from whicl
it has been derived.

/s/ KPMG LLP
Santa Clara, California
August 2, 2013
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Item 2. Management'’s Discussion and Analysis of Financial Condition ahResults of Operation:

CAUTIONARY NOTE ABOUT FORWARD -LOOKING STATEMENTS

This Quarterly Report contains forward-looking statements within the meaning of the Private Securitiekitigation Reform Act of 1995.
All statements, other than statements of historicalact, made in this Quarterly Report are forward looking. Examples of forward-
looking statements include statements related to dustry prospects, our future economic performancericluding anticipated revenues
and expenditures, results of operations or financigoosition, and other financial items, our businesplans and objectives, including our
intended product releases, and may include certaiassumptions that underlie the forward-looking statenents. We use words such as
“anticipate,” “believe,” “expect,” “i estim ate” (and the negative of any of these terms), “fuire” and similar expressions to help

intend,
identify forward-looking statements. These forwardlooking statements are subject to business and eamnic risk and reflect
management’s current expectations, and involve subgts that are inherently uncertain and difficult to predict. Our actual results could
differ materially from those in the forward-looking statements. We will not necessarily update infornten if any forward-looking
statement later turns out to be inaccurate. Risksrad uncertainties that may affect our future resultsinclude, but are not limited to,
those discussed in this report under the heading “Rk Factors” in Part Il, Item 1A, as well as in our Annual Report on Form 10-K for
the fiscal year ended March 31, 2013 as filed witthe Securities and Exchange Commission (“SEC”) on By 22, 2013 and in other
documents we have filed with the SEC.

OVERVIEW

The following overview is a high-level discussichooir operating results, as well as some of thedseand drivers that affect our business.
Management believes that an understanding of tnesds and drivers is important in order to underdtour results for the three months ende
June 30, 2013as well as our future prospects. This summanpisntended to be exhaustive, nor is it intenaeble a substitute for the detai
discussion and analysis provided elsewhere inftbisn 10-Q, including in the remainder of “Managetfebiscussion and Analysis of
Financial Condition and Results of Operations (“M®3§,” “Risk Factors,” and the Condensed Consolidafénancial Statements and related
Notes. Additional information can be found in “Business” section of our Annual Report on FormKL@or the fiscal year ended March 31,
2013 as filed with the SEC on May 22, 2013 andtirendocuments we have filed with the SEC.

About Electronic Arts

We develop, market, publish and distribute gaméensoe content and services that can be played bguroers on a variety of platforms,
including video game consoles (such as the SonyY8PBATION 3 and Microsoft Xbox 360), personal comgngt mobile devices (such as the
Apple iPhone and Google Android compatible phonab)ets and electronic readers (such as the APplé and Amazon Kindle), and the
Internet. Our ability to publish games across midtplatforms, through multiple distribution chatsj@nd directly to consumers (online and
wirelessly) has been, and will continue to be, mecstone of our product strategy. We have gengmaibstantial growth in new business
models and alternative revenue streams (such asrioliion, micro-transactions, and advertising)daisn the continued expansion of our
online and wireless product and service offerii@mne of our games are based on our wholly-ownetiéatual property €.g. , Battlefield,
Mass Effect, Need for Speed, The Sims, Bejeweled Rdants v. Zombies), and some of our games aedban content that we license from
others (e.g. , FIFA and Madden NFL). Our goal is to turn ouremtellectual properties into year-round businessailable on a range of
platforms. Our products and services may be pusthwough physical and online retailers, platf@moviders such as console manufacturers
and mobile carriers via digital downloads, as waslldirectly through our own distribution platforim¢luding online portals such as Origin.

Financial Results

Total net revenue for the three months ended Jan2@.3 was $949 million , a decrease of $6 million 1 percent , as compared to the three
months ended June 30, 2012 . At June 30, 201%reefnet revenue associated with sales of onliadled games decreased by $ 454 millior
as compared to March 31, 2013, directly increattiegamount of reported net revenue during the thmeeths ended June 30, 2013 . At

June 30, 2012, deferred net revenue associatbdsalits of online-enabled games decreased by $dlézhmas compared to March 31, 2012,
directly increasing the amount of reported net nexeduring the three months ended June 30, 20lighoWt this change in deferred net
revenue, reported net revenue would have increagsegproximately $4 million , or 1 percent , durithg three months ended June 30, 2013 &
compared to the three months ended June 30, 20&2revenue for the three months ended June 3@, 8% driven byrIFA 2013, Battlefield

3, andNeed for Speed Most Wanted.
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Net income for the¢hree months ended June 30, 2013 was $222 milia@ompared to $201 million for the three monthseehdline 30, 2012 .
Diluted earnings per share for the three monthe@ddne 30, 2013 was $0.71 as compared to a déateihgs per share of $0.63 for the thre
months ended June 30, 2012 . Net income increasald three months ended June 30, 2013 as comjmatieel three months ended June 30,
2012 primarily as a result of (1) a $5 million ieese in gross profit, (2) a $40 million decreaseparating expenses, excluding acquisition-
related contingent consideration charges, and §3) million decrease in the provision for incomee& This increase in net income was
partially offset by an increase of $27 million aaisition-related contingent consideration charges

Trends in Our Business

Next-generation Console Systems . Both Microsoft and Sony have announced their ptarrelease new video game console systems in
November 2013. EA is investing in products and ises/for these ne-generation consoles. In the near term, we expembntinue to develop
and market products and services for curgarteration consoles including the Xbox 360 and PEAXTION 3 while also developing produ
and services for next-generation console systehms sticcess of our products and services for theedegeneration consoles depends in part o
the commercial success and adequate supply of tleseonsoles, our ability to accurately predictoliplatforms will be successful in the
marketplace, and our ability to develop commergislliccessful products and services for these phatfo

Digital Content Distribution and Services. Consumers are spending an ever-increasingpart their money and time on interactive
entertainment that is accessible online, or thraugbile digital devices such as smart phones,routhh social networks such as Facebook
provide a variety of online-delivered products aedvices including those available through our @rmatform. Many of our games that are
available as packaged goods products are alsablathrough direct online download via the Intérifée also offer online-delivered content
and services that are add-ons or related to olag®d goods products such as additional game damtemhancements of multiplayer
services. Further, we provide other games, comtedtservices that are available only via electrdeitvery, such as Internet-only games and
game services, and games for mobile devices.

We significantly increased the revenue that wevaeitiom wireless, Internaterived and advertising (digital) products and mewfrom $1,15
million in fiscal year 2012 to $1,440 million irstal year 2013 and we expect this portion of oir®@ss to continue to grow in fiscal 2014 ;
beyond.

Wireless and Internet Platforms; Casual and Mobile Games. Advances in technology have resulted in aeparof platforms for interactive
entertainment. Examples include wireless technekgtreaming game services, and Internet-bastdrpia. These technologies, services an
platforms grow the consumer base for our businedshave led to the growth of casual and mobile ggmCasual and mobile games are
characterized by their mass appeal, simple confitelsble monetization (including free-to-play andcrotransaction business models) and
and approachable gameplay. These games appeklrtgeaconsumer demographic - including youngeraddr players and more female
players - than video games played on console dewbe expect sales of casual and mobile gamesifeless and other emerging platforms to
continue to be an important part of our business.

Concentration of Sales Among the Most Popular Games. We see a larger portion of packaged goods gaaes concentrated on the most
popular titles, and those titles are typically sdquf prior games. We have responded to this tbgnslgnificantly reducing the number of
games that we produce to provide greater focusuiomast promising intellectual properties. We psitéid 36 primary packaged goods titles ir
fiscal year 2011, 22 in fiscal year 2012, 13 ircdilsyear 2013, and in fiscal year 2014, we expecotlease 11 major titles.

Evolving Sales Patterns.  Our business has evolved from a traditionakpged goods business model to one where our gamgsdayed on a
variety of platforms including mobile devices amtial networking sites. Our strategy is to transfaur core intellectual properties into year-
round businesses, with a steady flow of downloaglabhtent and extensions on new platforms. Queasingly digital, multi-platform
business no longer reflects the retail sales pettassociated with traditional packaged goods laemd-or example, we offer our consumers
additional services and/or additional content aldé through online services to further enhanceyiming experience and extend the time the
consumers play our games after their initial puseh®ur casual and mobile games offer free-to-piaymicro-transaction models. The
revenue we derive from these services has becarneaisingly more significant year-over-year. Ouvier revenue represented 24 percent, 1:
percent, and 8 percent of total net revenue irafigears 2013, 2012, and 2011, respectively.
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Recent Developments

Sock Repurchase Program.  In July 2012, our Board of Directors authorizedragpam to repurchase up to $500 million of our canm

stock. Under this program, we may purchase stotldropen market or through privately-negotiatadgactions in accordance with applicable
securities laws, including pursuant to pre-arrargfedk trading plans. The timing and actual amadithe stock repurchases will depend on
several factors including price, capital availapjlregulatory requirements, alternative investnapyortunities and other market conditions.
We are not obligated to repurchase any specifichamurof shares under this program and it may be fieddisuspended or discontinued at any
time. During fiscal year 2013 , we repurchased ratided approximately $22 million shares of our ecoam stock for approximately $278
million under this program. During the three monginsled June 30, 2013 , we did not repurchase argsbf our common stock.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our Condensed Consolidated Financial Statements l@en prepared in accordance with accountingiptescgenerally accepted in the
United States ("U.S. GAAP”). The preparation ofgee€Condensed Consolidated Financial Statementgesqunanagement to make estimates
and assumptions that affect the reported amourdass#ts and liabilities, contingent assets anditiab, and revenue and expenses during the
reporting periods. The policies discussed belowcaresidered by management to be critical becagseate not only important to the portrayal
of our financial condition and results of operaiphut also because application and interpretatidghese policies requires both management
judgment and estimates of matters that are inhgrentertain and unknown. As a result, actual issulay differ materially from our estimat

Revenue Recognition, Sales Returns and Allowanees] Bad Debt Reserves

We derive revenue principally from sales of int¢irecsoftware games, and related content and s=vin (1) video game consoles (such a
PLAYSTATION 3 and Xbox 360) and PCs, (2) mobile ide¢ (such as the Apple iPhone and Google Andraidpatible phones), and (3)
tablets and electronic readers (such as the Apiglé and Amazon Kindle). We evaluate revenue retiogrthased on the criteria set forth in
FASB Accounting Standards Codification (“ASC”) 6@&venue Recognition and ASC 985-60550ftware: Revenue Recognition . We classify
our revenue as either product revenue or servideotirer revenue.

Product revenueOur product revenue includes revenue associatddthétsale of software games or related contereftven delivered via a
physical disc €. g ., packaged goods) or via the Interney, full-game downloads, micro-transactions), and l&eg of game software to
third-parties. Product revenue also includes regdrmm mobile full game downloads that do not regwiur hosting support, and sales of
tangible products such as hardware, peripherakspltgctors’ items.

Service and other revenuOur service revenue includes revenue recognized fime-based subscriptions and games or relatetgicbinat
requires our hosting support in order to utilize §ame or related conterit. , cannot be played without an Internet connectidhjs includes
(1) entitlements to content that are accessed giwrbosting serviceseg., micro-transactions for Internet-based, social netvemd mobile
games), (2) massively multi-player online (“MMO"ages (both software game and subscription sa@s3upscriptions for our Pogo-branded
online game services, and (4) allocated serviceme® from sales of software games with an onlinds®=element {.e,, “matchmaking”
service). Our other revenue includes advertisirdyraon-software licensing revenue.

With respect to the allocated service revenue fsafaes of software games with a matchmaking semigetioned above, our allocation of
proceeds between product and service revenuedseptation purposes is based on management’sdbiesate of the selling price of the
matchmaking service with the residual value alleddb product revenue. Our estimate of the sefimce of the matchmaking service is
comprised of several factors including, but notiéd to, prior selling prices for the matchmakimg\sce, prices charged separately by other
third-party vendors for similar service offeringsd a cost-plus-margin approach. We review thenestid selling price of the online
matchmaking service on a regular basis and usenisodology consistently to allocate revenue betwgoduct and service for software
game sales with a matchmaking service.

We evaluate and recognize revenue when all fotlefollowing criteria are met:

» Evidence of an arrangement . Evidence of an agreement with the customer #fiats the terms and conditions to deliver thatesl
products or services must be present.

» Fixed or determinable fee . If a portion of the arrangement fee is not fixedleterminable, we recognize revenue as the amount
becomes fixed or determinable.
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e Callection isdeemed probable . Collection is deemed probable if we expect thetamer to be able to pay amounts under the
arrangement as those amounts become due. If werdieéethat collection is not probable as the amebecome due, we generally
conclude that collection becomes probable upon cakléction.

« Delivery. Delivery is considered to occur when a produshigpped and the risk of loss and rewards of owngfsave transferred to
the customer. For digital downloads, delivery isgidered to occur when the software is made availalthe customer for download.
For services and other, delivery is generally abssd to occur as the service is delivered, whidetermined based on the underl
service obligation.

Online-Enabled Games

The majority of our software games can be connetttehe Internet whereby a consumer may be albdewnload unspecified content or
updates on a when-and-if-available basis (“unsjeetiipdates”) for use with the original game sofwdn addition, we may also offer an
online matchmaking service that permits consunepay against each other via the Internet witleoséparate fee. U.S. GAAP requires us to
account for the consumer’s right to receive undpetupdates or the matchmaking service for notaitil fee as a “bundled” sale, or
multiple-element arrangement.

We have an established historical pattern of piagidinspecified updates to online-enabled ganess,(player roster updates Madden NFL
13) at no additional charge to the consumer. We ddaee vendor-specific objective evidence of failue (“VSOE") for these unspecified
updates, and thus, as required by U.S. GAAP, wegrgze revenue from the sale of these online-edaigenes over the period we expect to
offer the unspecified updates to the consumerifteded offering period”).

Estimated Offering Period

The offering period is not an explicitly definedripel and thus, we recognize revenue over an esthnaffering period, which is generally
estimated to be six months beginning in the moftgr delivery.

Determining the estimated offering period is iniméisesubjective and is subject to regular revidiased on historical online usage. For
example, in determining the estimated offering gufor unspecified updates associated with ounerdinabled games, we consider the perio
of time consumers are online as online connectigitgquired. On an annual basis, we review conssimaline gameplay of all onlinenable:
games that have been released 12 to 24 months@tioe evaluation date. For example, if our evdmedate is April 1, 2013, we evaluate all
online-enabled games released between April 1, 2081IMarch 31, 2012. Based on this population afegm for all players that register the
game online within the first six months of relea$¢he game to the general public, we compute tbighted-average number of days for each
online-enabled game, based on when a player initiallystegs the game online to when that player lastspilag game online. We then comg
the weighted-average number of days for all onénabled games by multiplying the weighted-averagaler of days for each online-enablec
game by its relative percentage of total units $ch these online-enabled gamese( a game with more units sold will have a higher
weighting to the overall computation than a gamii féwer units sold). Under a similar computatiee, also consider the estimated period of
time between the date a game unit is sold to dleesad the date the reseller sells the gametargh end consumer. Based on the sum of the
two calculations, we then consider the results fpsior years, known online gameplay trends, as aglllisclosed service periods for
competitors’ games to determine the estimated ioffgveriod for future sales. Similar computations also made for the estimated service
period related to our MMO games, which is generaffiimated to be eighteen months. While we havegeiotompleted our fiscal year 2014
evaluation of our estimated offering period, wei@pate our weighted-average estimated offeringogefior our products and services to be
longer than our historical experience of genersitymonths as consumers are spending more timénglayir games online. We expect the
weighted-average estimated offering period to lhevéen six to nine months for all new sales begigmmthe second quarter of fiscal year
2014.

While we consistently apply this methodology, irdrerassumptions used in this methodology includielwbnline-enabled games to sample,
whether to use only units that have registerechenlivhether to weight the number of days for earhey whether to weight the days based or
the units sold of each game, determining the pesfdine between the date of sale to reseller hnddate of sale to the consumer and asse
online gameplay trends.

Other Multiple-Element Arrangements

In some of our multiple-element arrangements, Vlgaggible products with software and/or softwaetated offerings. These tangible
products are generally either peripherals or aagiltollectors’ items, such as figurines and cobuioks. Revenue for these arrangements is
allocated to each separate unit of accountingdoheleliverable using the relative selling pricesaxh deliverable in the arrangement base
the selling price hierarchy described below. If @neangement contains more than one
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software deliverable, the arrangement considerasiatiocated to the software deliverables as agiend then allocated to each software
deliverable in accordance with ASC 985-605.

We determine the selling price for a tangible pidieliverable based on the following selling pitderarchy: VSOE {.e. , the price we char
when the tangible product is sold separately) #ilable, third-party evidence (“TPE”") of fair val@é.e. , the price charged by others for sim
tangible products) if VSOE is not available, or best estimate of selling price (‘BESP”) if neithé8OE nor TPE is available. Determining
the BESP is a subjective process that is baseduttipte factors including, but not limited to, reteselling prices and related discounts, marke
conditions, customer classes, sales channels aedfactors. In accordance with ASC 605, providezidther three revenue recognition crit
other than delivery have been met, we recognizema® upon delivery to the customer as we have mloefiuobligations.

We must make assumptions and judgments in ordd)) etermine whether and when each element igateli, (2) determine whether VSOE
exists for each undelivered element, and (3) aliotize total price among the various elementsppbcable. Changes to any of these
assumptions and judgments, or changes to the etenmetihe arrangement, could cause a materialaserer decrease in the amount of revenu
that we report in a particular period.

Sales Returns and Allowances and Bad Debt Reserves

We reduce revenue primarily for estimated fututarres and price protection which may occur with distributors and retailers (“channel
partners”). Price protection represents our pradticprovide our channel partners with a creddvedince to lower their wholesale price on a
particular product in the channel. The amount efgihice protection is generally the difference kestwthe old wholesale price and the new
reduced wholesale price. In certain countries forRC and console packaged goods software produetalso have a practice of allowing
channel partners to return older software prodinctise channel in exchange for a credit allowareea general practice, we do not give cash
refunds.

When evaluating the adequacy of sales returns aoe protection allowances, we analyze the follagyvinistorical credit allowances, current
sell-through of our channel partner’s inventoryaf software products, current trends in retail tredvideo game industry, changes in
customer demand, acceptance of our software predaatl other related factors. In addition, we naortiie volume of sales to our channel
partners and their inventories, as substantialst@eking in the distribution channel could resalhigh returns or higher price protection in
subsequent periods.

In the future, actual returns and price protectimay materially exceed our estimates as unsolavaodt products in the distribution channels
are exposed to rapid changes in consumer prefesemaeket conditions or technological obsolescetuzeto new platforms, product update
competing software products. While we believe we itake reliable estimates regarding these matterse estimates are inherently
subjective. Accordingly, if our estimates changdr, i@turns and price protection allowances woulahgfe and would impact the total net
revenue, accounts receivable and deferred net wevikrat we report.

We determine our allowance for doubtful account@bgluating the following: customer creditworthiggsurrent economic trends, historical
experience, age of current accounts receivablebasa changes in financial condition or paymemh$eof our customers. Significant
management judgment is required to estimate oowalthce for doubtful accounts in any accountingquerihe amount and timing of our bad
debt expense and cash collection could changefisigmily as a result of a change in any of the eatbn factors mentioned above.

Fair Value Estimates

The preparation of financial statements in conftymiith U.S. GAAP often requires us to determine thir value of a particular item in order
to fairly present our financial statements. Withantindependent market or another representatimsaction, determining the fair value of a
particular item requires us to make several assompthat are inherently difficult to predict armhchave a material impact on the accounting.

There are various valuation techniques used tmagti fair value. These include (1) the market apgavhere market transactions for ident
or comparable assets or liabilities are used terdehe the fair value, (2) the income approachcWhises valuation techniques to convert
future amounts (for example, future cash flowsutafe earnings) to a single present value amount(3) the cost approach, which is based o
the amount that would be required to replace aetaBer many of our fair value estimates, including estimates of the fair value of acquired
intangible assets, we use the income approachgliisenincome approach requires the use of finanotalels, which require us to make vari
estimates including, but not limited to (1) thequatal future cash flows for the asset or liabiliging measured, (2) the timing of receipt or
payment of those future cash flows, (3) the time@@f money associated with the expected receipagment of such cash flows, and (4) the
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inherent risk associated with the cash flows (pskmium). Making these cash flow estimates is iahtly difficult and subjective, and if any of
the estimates used to determine the fair valuegubi@ income approach turns out to be inaccuraiefimancial results may be negatively
impacted. Furthermore, relatively small changemamy of these estimates can have a significantéttpahe estimated fair value resulting
from the financial models or the related accountingclusion reached. For example, a relatively bof@nge in the estimated fair value of an
asset may change a conclusion as to whether aniggspaired.

While we are required to make certain fair valugeasments associated with the accounting for deypes of transactions, the following ar
are the most sensitive to these assessments:

Business Combinations . We must estimate the fair value of assets acdyiieilities and contingencies assumed, acquirgatocess
technology, and contingent consideration issuetibosiness combination. Our assessment of theadstinfair value of each of these can have
a material effect on our reported results as intdegssets are amortized over various estimatefliliéses. Furthermore, a change in the
estimated fair value of an asset or liability ofteas a direct impact on the amount we recognizpadwill, which is an asset that is not
amortized. Determining the fair value of assetaigeq requires an assessment of the highest andigesr the expected price to sell the asse
and the related expected future cash flows. Deténgithe fair value of acquired in-process techgglalso requires an assessment of our
expectations related to the use of that assetriDetmg the fair value of an assumed liability reqa an assessment of the expected cost to
transfer the liability. Determining the fair valoécontingent consideration requires an assessai¢hé probability-weighted expected future
cash flows over the period in which the obligati®expected to be settled, and applying a discaiatthat appropriately captures the risk
associated with the obligation. The significant bservable input used in the fair value measuremitite contingent consideration payable
forecasted earnings. Significant changes in fotedasarnings would result in significantly highedawer fair value measurement. This fair
value assessment is also required in periods subsetp a business combination. Such estimateislaeeently difficult and subjective and can
have a material impact on our Condensed Consotidétencial Statements.

Assessment of Impairment of Goodwill, Intangibles, and Other Long-Lived Assets. Current accounting standards require that we asisess
recoverability of our finite lived acquisition-rééal intangible assets and other long-lived assheneaver events or changes in circumstances
indicate the remaining value of the assets recooteour Condensed Consolidated Balance Sheetsdntpaily impaired. In order to determine
if a potential impairment has occurred, managemuergt make various assumptions about the estimatedalue of the asset by evaluating
future business prospects and estimated futureftagb. For some assets, our estimated fair vaukependent upon predicting which of our
products will be successful. This success is depingpon several factors, which are beyond oumrobrguch as which operating platforms
will be successful in the marketplace. Also, owmeraue and earnings are dependent on our abilityetet our product release schedules.

In assessing impairment on our goodwill, we firsalggize qualitative factors to determine whethés ihore likely than not that the fair value of
a reporting unit is less than its carrying amounadasis for determining whether it is necessapetform the two-step goodwill impairment
test. The qualitative factors we assess includg-term prospects of our performance, share prezed, and Company specific events. If we
conclude it is more likely than not that the fagdwe of a reporting unit exceeds its carrying antowe do not need to perform the two-step
impairment test. If based on that assessment, lievbét is more likely than not that the fair valof the reporting unit is less than its carrying
value, a two-step goodwill impairment test will fserformed. The first step measures for impairmgrafplying fair value-based tests at the
reporting unit level. The second step (if necegsamgasures the amount of impairment by applyingaiuebased tests to the individual as:
and liabilities within each reporting unit. Repadiunits are determined by the components of oppgraegments that constitute a business for
which (1) discrete financial information is availaland (2) segment management regularly reviewsjleeating results of that component. We
determined that it was more likely than not that filir value of our reporting unit exceeded itsyiag amount, and, as such, we did not nes
perform the two-step impairment test.
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To determine the fair value of each reporting usid in the first step, we use the market appraslith utilizes comparable companies’ data,
the income approach, which utilizes discounted asts, or a combination thereof. Determining whethn event or change in circumstances
does or does not indicate that the fair value r@prting unit is below its carrying amount is ind¥etly subjective. Each step requires us to
make judgments and involves the use of signifieatitmates and assumptions. These estimates and@gws include longerm growth rates
tax rates, and operating margins used to calcplajected future cash flows, risk-adjusted discaates based on a weighted average cost of
capital, future economic and market conditions @eitrmination of appropriate market comparablesofAsur last annual assessment of
goodwill in the fourth quarter of fiscal year 2018 concluded that the estimated fair value ofreporting unit significantly exceeded its
carrying amount and we have not identified anydathirs of impairment since that assessment. Omnatsts for market growth, our market
share and costs are based on historical datauganternal estimates and certain external souscesare based on assumptions that are
consistent with the plans and estimates we argusimanage the underlying business.

Our business consists of developing, marketingdisitibuting video game software using both estilald and emerging intellectual properties
and our forecasts for emerging intellectual praperare based upon internal estimates and exteonates rather than historical information
and have an inherently higher risk of inaccuratfuture forecasts are revised, they may indicateequire future impairment charges. We t
our fair value estimates on assumptions we belie\® reasonable, but that are unpredictable aretémtly uncertain. Actual future results
may differ from those estimates.

Royalties and Licenses

Our royalty expenses consist of payments to (1jestricensors, (2) independent software develgmard (3) co-publishing and distribution
affiliates. License royalties consist of paymentmmto celebrities, professional sports organimatimovie studios and other organizations for
our use of their trademarks, copyrights, persounalipity rights, content and/or other intellectpabperty. Royalty payments to independent
software developers are payments for the developoféntellectual property related to our games:piblishing and distribution royalties are
payments made to third parties for the deliverpraducts.

Royalty-based obligations with content licensorg distribution affiliates are either paid in advarand capitalized as prepaid royalties or are
accrued as incurred and subsequently paid. Thgs#tydbased obligations are generally expenseas$b af revenue generally at the greater of
the contractual rate or an effective royalty radedul on the total projected net revenue for cotstraith guaranteed minimums. Significant
judgment is required to estimate the effective lyyate for a particular contract. Because the potation of effective royalty rates requires
to project future revenue, it is inherently subijias our future revenue projections must antteipanumber of factors, including (1) the total
number of titles subject to the contract, (2) iharg of the release of these titles, (3) the nundfesoftware units we expect to sell, which can
be impacted by a number of variables, includingdpad quality, the timing of the title’s release awpetition, and (4) future pricing.
Determining the effective royalty rate for ourdglis particularly challenging due to the inheudifficulty in predicting the popularity of
entertainment products. Furthermore, if we conclihdé we are unable to make a reasonably reliaieeést of projected net revenue, we
recognize royalty expense at the greater of contede or on a straight-line basis over the terrthefcontract. Accordingly, if our future
revenue projections change, our effective royaltgs would change, which could impact the amoudttiamng of royalty expense we
recognize.

Prepayments made to thinly capitalized indepensieitivare developers and co-publishing affiliatess generally made in connection with the
development of a particular product, and therefaeare generally subject to development risk gnahe release of the product. Accordingly,
payments that are due prior to completion of a pcbdre generally expensed to research and develupmuer the development period as the
services are incurred. Payments due after complefithe product (primarily royalty-based in najuaee generally expensed as cost of
revenue.

Our contracts with some licensors include minimurargnteed royalty payments, which are initiallyoreled as an asset and as a liability a
contractual amount when no performance remains tivéHicensor. When performance remains with tbengor, we record guarantee
payments as an asset when actually paid and abibityi when incurred, rather than recording theeasnd liability upon execution of the
contract. Royalty liabilities are classified asremt liabilities to the extent such royalty paynseate contractually due within the next 12
months.

Each quarter, we also evaluate the expected fodalzation of our royalty-based assets, as wedlrgsunrecognized minimum commitments
not yet paid to determine amounts we deem unliteelye realized through product sales. Any impainmen losses determined before the
launch of a product are charged to research anelai@went expense. Impairments or losses deternpiogidlaunch are charged to cost of
revenue. We evaluate long-lived royalty-based agseimpairment generally using undiscounted dhskis when impairment indicators exist.
Unrecognized minimum royalty-based commitmentsaaeunted for as executory contracts, and theredonelosses on these commitments
are recognized when

36




Table of Contents

the underlying intellectual property is abandoneé. ( cease use) or the contractual rights to usentielectual property are terminated.
Income Taxes

We recognize deferred tax assets and liabilitiedéth the expected impact of differences betwaerfinancial statement amount and the tax
basis of assets and liabilities and for the expkfitaure tax benefit to be derived from tax losaed tax credit carryforwards. We record a
valuation allowance against deferred tax assetsithie considered more likely than not that allbgportion of our deferred tax assets will not
be realized. In making this determination, we &quired to give significant weight to evidence ttah be objectively verified. It is generally
difficult to conclude that a valuation allowancenist needed when there is significant negativeendd, such as cumulative losses in recent
years. Forecasts of future taxable income are dereil to be less objective than past results,qodatiy in light of the economic environme
Therefore, cumulative losses weigh heavily in therall assessment.

In addition to considering forecasts of future tarancome, we are also required to evaluate amahtify other possible sources of taxable
income in order to assess the realization of oferded tax assets, namely the reversal of exigtefgrred tax liabilities, the carry back of los
and credits as allowed under current tax law, Ardriplementation of tax planning strategies. Eatihg and quantifying these amounts
involves significant judgments. Each source of meamust be evaluated based on all positive andiimegavidence; this evaluation involves
assumptions about future activity. Certain taxabieporary differences that are not expected torsevéuring the carry forward periods
permitted by tax law cannot be considered as acsmfrfuture taxable income that may be availabletlize the benefit of deferred tax assets

Based on the assumptions and requirements note® alve have recorded a valuation allowance agaiost of our U.S. deferred tax asset:
addition, we expect to provide a valuation allowana future U.S. tax benefits until we can sussalievel of profitability in the United States,
or until other significant positive evidence ari$eat suggest that these benefits are more likely hot to be realized.

In the ordinary course of our business, there @asyntransactions and calculations where the taxalagvultimate tax determination is
uncertain. As part of the process of preparing@omdensed Consolidated Financial Statements, weequéred to estimate our income taxe
each of the jurisdictions in which we operate ptmthe completion and filing of tax returns fochyeriods. This process requires estimating
both our geographic mix of income and our uncertaxpositions in each jurisdiction where we operdihese estimates involve complex
issues and require us to make judgments abouikidg pplication of the tax law to our situatiaag well as with respect to other matters, sucl
as anticipating the positions that we will taketax returns prior to our actually preparing theures and the outcomes of disputes with tax
authorities. The ultimate resolution of these issmay take extended periods of time due to examimaby tax authorities and statutes of
limitations. In addition, changes in our businéssluding acquisitions, changes in our internatia@maporate structure, changes in the
geographic location of business functions or assbtnges in the geographic mix and amount of ig@s well as changes in our agreements
with tax authorities, valuation allowances, apfiesaccounting rules, applicable tax laws and &ars, rulings and interpretations thereof,
developments in tax audit and other matters, andti@ns in the estimated and actual level of ahpuetax income can affect the overall
effective income tax rate.

We historically have considered undistributed eagsiof our foreign subsidiaries to be indefinitedinvested outside of the United States, and
accordingly, no U.S. taxes have been provided timeré/e currently intend to continue to indefiniteginvest the undistributed earnings of our
foreign subsidiaries outside of the United States.

In July 2013, the FASB issued ASU 2013-lricome Taxes (Topic 220): Presentation of an Unrecognized Tax Benefit When a Net Operating
Loss Carryforward, a Smilar Tax Loss, or a Tax Credit Carryforward Exists. The amendments of this ASU require that enttti@s have an
unrecognized tax benefit and a net operating lasyfrward or similar tax loss or tax credit cdonyvard in the same jurisdiction as the
uncertain tax position present the unrecognizedéaefit as a reduction of the deferred tax asseht loss or tax credit carryforward rather
than as a liability when the uncertain tax positiayuld reduce the loss or tax credit carryforwander the tax law. The disclosure requirem
will be effective for annual periods (and interimrjpds within those annual periods) beginning ditecember 15, 2013, and will require
prospective application.

Early adoption is permitted. We expect to adop tiéw standard in the first quarter of fiscal y2@t5. While not yet quantified, we anticipate
the adoption may have a material impact on thenigalaheet only, resulting in equal reductions tih ldeferred tax assets and noncurrent
income tax obligations.

RESULTS OF OPERATIONS

Our fiscal year is reported on a 52- or 53-weekqggethat ends on the Saturday nearest March 31ré&3uits of operations for the fiscal years
ending or ended, as the case may be, March 31,&812013 contain 52 weeks each and ends or ensltlik aase may be, on March 29, 2
and March 30, 2013, respectively. Our results @rapons for the three months ended June
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30, 2013 and 2012 contained 13 weeks each and emdé&ahe 29, 2013 and June 30, 2012 , respectivefysimplicity of disclosure, all fiscal
periods are referred to as ending on a calendathmeord.

Net Revenue

Net revenue consists of sales generated from Eovjjames sold as packaged goods or as digitalldagsiand designed for play on vic
game consoles (such as the PLAYSTATION 3 and X&) and PCs, (2) video games for mobile deviceshsis the Apple iPhone and
Google Android compatible phones), (3) video gafoesablets and electronic readers (such as thdediplad and Amazon Kindle), (4)
separate software products and content and ontimegervices associated with these products, ¢gyg@mming third-party websites with our
game content, (6) allowing other companies to mactufe and sell our products in conjunction withestproducts, and (7) advertisements on
our online web pages and in our games.

We provide three different measures of our Net Reee Two of these measures are presented in acoaradth U.S. GAAP - (1) Net
Revenue by Product revenue and Service and othenue and (2) Net Revenue by Geography. The th@asore is a non-GAAP financial
measure Net Revenue before Revenue Deferral by Revenuep@sition, which is primarily based on method oftidlmition. We use this thir
non-GAAP financial measure internally to evaluatie @perating performance, when planning, forecgsiimd analyzing future periods, and
when assessing the performance of our managenaant te

Management places a greater emphasis and focussessing our business through a review of the Ne¢Rue before Revenue Deferral by
Revenue Composition than by Net Revenue by Pradwenue and Service and other revenue. These taeures differ as (1) Net Revenue
by Product revenue and Service and other reverileetethe deferral and recognition of revenuedriqs subsequent to the date of sale d
U.S. GAAP while Net Revenue before Revenue DeféaydRevenue Composition does not, and (2) both areasontain a different
aggregation of sales from one another. For insteervice and other revenue does not include @opoof our full-game digital download and
mobile sales that are fully included in our Digitalenue. Further, Service and other revenue iesladl of our revenue associated with MMO
games while software sales associated with our Mii®sncluded in either Digital revenue or Publighand other revenue depending on
whether the sale was a full-game digital download packaged goods sale.

Net Revenue Quarterly Analysis

Net Revenue

For the three months ended June 30, 2013 , NetriRewsas $949 million and decreased $6 million], percent , as compared to the three
months ended June 30, 2012 . This decrease wasndriva $296 million decrease in revenue primdrdyn the Battlefield, Mass Effect, and
FIFA Street franchises. This decrease was partidfset by a $290 million increase in revenue pritgdrom the FIFA, SimCity, Crysis, and
Dead Space franchises

Net Revenue by Product Revenue and Service and OthRevenue

Our total net revenue by product revenue and semafici other revenue for the three months ended3yr2013 and 2012 was as follows (in
millions):

Three Months Ended June 30,

2013 2012 $ Change % Change
Net revenue:
Product $ 542 $ 702 % (159 (23)%
Service and other 40¢€ 252 158 60 %
Total net revenue $ 94¢ $ 95t § (6) (1)%

Product Revenue

For the three months ended June 30, 2013 , produehue was $543 million , primarily driven BYFA 2013, Need for Speed Most Wanted,
andCrysis 3. Product revenue for the three months ended JOn203 3 decreased $159 million , or 23 percentcpaspared to the three
months ended June 30, 2012 . This decrease wandriva $328 million decrease primarily from thatRéield, Mass Effect, and FIFA Street
franchises. This decrease was partially offset $§@0 million increase primarily from the Crysise&@l Space, and FIFA franchises.
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Service and Other Revenue

For the three months ended June 30, 2013 , seanit®ther revenue was $406 million , primarily drvbyFIFA 13 Ultimate Team and
SmCity , as well aBattlefield 3 Premium subscriptions Service and other revenue for the three monthsceddiee 30, 2013 increased $153
million , or 60 percent , as compared to the timeaths ended June 30, 2012 . This increase wasrdby a $184 million increase primarily
from the SimCity, Battlefield, and FIFA franchis@is increase was partially offset by a $31 milldecrease primarily from lower
subscription revenue fro®ar Wars: The Old Republic, as well as Pogo-branded online game services aadbirhs franchise.

Net Revenue by Geography

We attribute net revenue from external customemdividual countries based on the location ofl#gal entity that sells the products and/or
services. Note that revenue attributed to thel legtty that makes the sale is often not the cguwhere the consumer resides. For example,
revenue generated in Switzerland includes reveetgeat] from Internet game downloads by consumers nghide outside of Switzerland, and
some of these consumers reside outside of Eurapeeriie generated in Switzerland during the threetinscended June 30, 2013 and 2012
represented $403 million and $273 million, or 48cpat and 29 percent, of our total net revenug@eastively. Revenue generated in the Unitec
States represents over 99 percent of our totalhNamerica net revenue. There were no other countvith net revenue greater than 10 pert

Three Months Ended June 30,

(In millions) 2013 2012 $ Change % Change

North America $ 39t $ 45C % (55) 12)%

International 554 50t 48 1C %
Total net revenue $ 94¢ § 95t § (6) (1)%

Net revenue in North America w$395 million , or 42 percent of total net revenaethe three months ended June 30, 2013 , compaftb(
million , or 47 percent of total net revenue foe three months ended June 30, 2012 , a decre& ofillion , or 12 percent . Net revenue in
North America decreased primarily due to decreasednue in our Mass Effect, Battlefield and SSXéfzises, partially offset by increas
revenue in our Dead Space, Crysis, and SimCitycfreses during the three months ended June 30, .20i€&national net revenue was $554
million , or 58 percent of total net revenue durthg three months ended June 30, 2013 , compagksDtomillion , or 53 percent of total net
revenue during the three months ended June 30, 281 thcrease of $49 million , or 10 percent . #88mate that foreign exchange rates
(primarily due to the Swiss Franc) decreased regdriternational net revenue by approximately $ianj or 2 percent, for the three months
ended June 30, 2013 . Excluding the effect of fpreixchange rates from International net reveneegestimate that International net revenue
increased by approximately $57 million, or 11 patcéor the three months ended June 30, 2013 apa@d to the three months ended June
30, 2012 International net revenue increased primarily tueur FIFA, SimCity, and Crysis franchises, lyi offset by decreased revenur
our Battlefield, Mass Effect, and FIFA Street frhises during the three months ended June 30, 2013 .

Supplemental Net Revenue by Revenue Composition

As we continue to evolve our business and moraiopeoducts are delivered to consumers digitaléytiie Internet, we place a greater
emphasis and focus on assessing our business thaowyiew of net revenue by revenue composition.

Net Revenue before Revenue Deferral, s-GAAP financial measure, is provided in this sectid MD&A, including a discussion of the
components of this measure: (1) publishing andrp(B¢ wireless, Internet-derived, and advertiqidigital), and (3) distribution. See “Non-
GAAP Financial Measures” below for an explanatidmuar use of this non-GAAP financial measure. Aarediliation to the corresponding
measure calculated in accordance with U.S. GAARasided in the discussion below.

“Revenue Deferral” in this “Net Revenue” sectiomggrally includes the unrecognized revenue from kdhdales of certain online-enabled
games for which we do not have VSOE for the undigecupdates. Fluctuations in the Revenue Defamallargely dependent upon the
amounts of products that we sell with the onliretdiees and services previously discussed, whil&#wognition of Revenue Deferral for a
period is also dependent upon (1) the amount dafe(R) the period of time the softwaedated offerings are to be provided, and (3) timéng
of the sale. For example, most Revenue Deferralsiad in the first half of a fiscal year are rewizgd within the same fiscal year; however,
substantially all of the Revenue Deferrals incuiirethe last month of a fiscal year will be recaggd in the subsequent fiscal year.
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Our total net revenue by revenue composition ferttitee months ended June 30, 2013 and 2012 wabioags (in millions):

Three Months Ended June 30,

2013 2012 $ Change % Change
Publishing and other $ 102 $ 14€ $ (44) (30)%
Wireless, Internet-derived, and advertising (diyjita 37¢ 324 54 17%
Distribution 15 21 (6) (29%
Net Revenue before Revenue Deferral 49t 491 4 1%
Revenue Deferral (355) (315) (40 13%
Recognition of Revenue Deferral 80¢ 77< 30 4%
Total net revenue $ 94¢ $§ 95t § (6) (1)%

Net Revenue before Revenue Deferral
Publishing and Other Revenue

Publishing and other revenue includes (1) salesipfnternally-developed and co-published gamenswoit distributed physically through
traditional channels such as brick and mortar lestgi(2) our non-software licensing revenue, &)d(r software licensing revenue from third
parties (for example, makers of personal compuiecomputer accessories) who include certain ofppoducts for sale with their products
(“OEM bundles”).

For the three months ended June 30, 2013, puhdjsind other Net Revenue before Revenue Defersba@2 million , primarily driven by
FIFA 2013, Battlefield 3, andSms 3 Island Paradise . Publishing and other Net Revenue before Reveraferkal for the three months ended
June 30, 2013 decreased $44 million , or 30 percantompared to the three months ended Jun®30,.Z'his decrease was driven by a $74
million decrease in sales primarily from the FIF&ke®t, Battlefield and FIFA franchise3his decrease was patrtially offset by a $30 million
increase in sales primarily from the Mass Effeat Anmy of Two franchises, as well &ar Wars: The Old Republic.

Wireless, Internet-derived, and Advertising (Digital) Revenue

Digital revenue includes revenue from sales ofiotarnally-developed and co-published game softwiisgibuted through direct download
through the Internet, including through our direeeonsumer platform Origin, or distributed wiredgsthrough mobile carriers. This includes
our full-game downloads, mobile and tablet revefazeh of which are generally classified as prodenetnue with the exception of our MMO
game downloads and freemium mobile games whicklassified as service revenue) as well as subgmigervices, micro-transactions, and
advertising revenues (each of which is generaligsified as service and other revenue).

For the three months ended June 30, 2013 , didéaRevenue before Revenue Deferral was $378 mijlen increase of $ 54 million, or 17
percent , as compared to the three months ended3yr2012 . This increase is due to (1) a $46anilbr 35 percent increase in extra content
and free-to-play sales primarily driven by the FiffAnchise an@®ar Wars. The Old Republic, (2) a $24 million or 30 percent increase in
mobile sales primarily driven bhe Smpsons: Tapped Out , and (3) a $4 million or 12 percent increase ihdame download sales primarily
driven by the Battlefield franchise. These increasere patrtially offset by a $20 million or 25 pemt decrease in subscription and advertising
sales primarily driven bar Wars. The Old Republic .

Distribution Revenue
Distribution revenue includes (1) sales of gamévganfe developed by independent game developersvihdistribute and (2) sales through our
Switzerland distribution business. For the threaths ended June 30, 2013 , distribution net reverage$15 million and decreased $6

million , or 29 percent , as compared to the timeaths ended June 30, 2012 . This decrease waargyimriven by a decrease in sales from
our Switzerland distribution business.
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Revenue Deferral

Revenue Deferral for the three months ended Jun2( increased $40 million , or 13 percent ,ammared to the three months ended June
30, 2012 . This increase was primarily due to a®lifon increase in Net Revenue before RevenuebDef related to our digital sales, which
is deferred and recognized over time, due in peat $46 million increase in extra content and tieplay sales and a $24 million increase in
mobile sales, all of which contain an online seevéomponent which requires revenue recognition thesperiod of time that the service is
delivered.

Recognition of Revenue Deferral

Our non-distribution sales are generally defermedl r2cognized over a weighted-average six-montiogheand therefore, the related revenue
recognized during the fiscal quarter ended Junis Bimarily due to sales that occurred duringréspective three-month period ended March
31. The Recognition of Revenue Deferral for the¢hmonths ended June 30, 2013 increased $30 millioA percent , as compared to the
three months ended June 30, 2012 . This increaserrmaarily due to higher sales during the quasteted March 31, 2013 as compared to the
same period in the prior year.

We anticipate that our fiscal year 2014 net revenilicbe lower than our fiscal year 2013 net rever@as a result of a change in our estimated
offering period, partially offset by an increasesales. While we have not yet completed our figeak 2014 evaluation of our estimated
offering period, we anticipate our weighted-averaggmated offering period for our products andiisess to be longer than our historical
experience of generally six months as consumerspeding more time playing our games online. Waataexpect this change in estimated
offering period to impact the amount of Net Reveba#ore Revenue Deferral or the operating cashSlhat we report. We expect net revenu
to be up to $500 million lower than Net RevenuedBefDeferral in fiscal year 2014 due primarily be tthange in our estimated offering
period.

Product Revenue and Service and Other Revenue by Renue Composition

Our product and service and other revenue by reenmposition for the three months ended June@IB 2nd 2012 was as follows (in
millions):

Three Months Ended June 30,

2013 2012
Product revenue:

Publishing and other $ 394 % 56&
Wireless, Internet-derived, and advertising (diyita 134 11€
Distribution 15 21
Total product revenue 542 70z

Service and other revenue:
Publishing and other 58 27
Wireless, Internet-derived, and advertising (diyita 34¢ 22¢
Total service and other revenue 40¢€ 252
Total net revenue $ 94¢ 958

Non-GAAP Financial Measures

Net Revenue before Revenue Deferral is e-GAAP financial measure that excludes the impa®efenue Deferral and the Recognition of
Revenue Deferral on Net Revenue related to salgaroks and digital content.

We believe that excluding the impact of Revenueebraf and the Recognition of Revenue Deferral eglab games and digital content from
our operating results is important to facilitateng@arisons between periods in understanding ourriyilg sales performance for the period,
and understanding our operations because all detatsts of revenues are expensed as incurred éhsteteferred and recognized ratably. We
use this norGAAP financial measure internally to evaluate opemating performance, when planning, forecastirdyaralyzing future period
and when assessing the performance of our managésaem. While we believe that this non-GAAP finadeneasure is useful in evaluating
our business, this information should be
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considered as supplemental in nature and is nohint@de considered in isolation from or as a stuistfor the related financial information
prepared in accordance with GAAP. In addition, tlee-GAAP financial measure may not be the sanmoasGAAP financial measures
presented by other companies.

Cost of Revenue

Total cost of revenue for the three months endeé 30, 2013 and 2012 was as follows (in millions):

% of % of Change as a
Related Related % of Related
June 30, 2013 Net Revenue June 30, 2012 Net Revenue % Change Net Revenue
Cost of revenue:
Product $ 13C 23.¢% $ 132 18.8% (1.9% 51%
Service and other 64 15.8% 73 28.% (12.9% (13.1%
Total cost of revenue $ 194 20.4% $ 208 21.5% (5.4 % (1.2)%

Cost of Product Revenue

Cost of product revenue consists of (1) products;d8) certain royalty expenses for celebritiesfessional sports and other organizations,
independent software developers, (3) manufactuogglties, net of volume discounts and other vemdonbursements, (4) expenses for
defective products, (5) write-offs of post launckgmid royalty costs, (6) amortization of certaitangible assets, (7) personnel-related costs,
and (8) warehousing and distribution costs. We galyerecognize volume discounts when they are efrom the manufacturer (typically in
connection with the achievement of unit-based roless); whereas other vendor reimbursements aerggnrecognized as the related
revenue is recognized.

During the three months ended June 30, 2013 ofgebduct revenue remained relatively consistertampared to the three months ended
June 30, 2012 . Cost of product revenue as a pagenf related revenue increased to 23.9 percanaply due to a $17 million impairment
on royalty-based assets during the three monthsdeiuhne 30, 2013 .

Cost of Service and Other Revenue

Cost of service and other revenue consists prignafi(1) data center and bandwidth costs associaibdhosting our online games and
websites, (2) associated royalty costs, (3) cieatitl fees associated with our service revenuesg@er costs related to our website advertising
business, and (5) platform processing fees fromadipg our website-based games on third-party qiat$.

Cost of service and other revenue decreased byil8m or 12.3 percent in the three months endiede 30, 2013, as compared to the three
months ended June 30, 2012 . The decrease wagiyithee to a decrease in server and support cektted tocar Wars: The Old Republic,
partially offset by an increase in royalties cquisnarily associated witfihe Smpsons: Tapped Out .

Total Cost of Revenue as a Percentage of Total Revenue

During the three months ended June 30, 2013 , ¢okdlof revenue as a percentage of total net tevdacreased by 1.1 percent as compared
the three months ended June 30, 2012 . This decesas percentage of net revenue was primarilyal(® a 29 percent decrease in
distribution revenue which has higher costs and(2) percent increase in net revenue from outadigioducts and services that have a lowel
cost than our publishing and other products.

Research and Development

Research and development expenses consist of egigmsirred by our production studios for persomaklted costs, related overhead costs,
contracted services, depreciation and any impaitmieprepaid royalties for pre-launch products. €&&sh and development expenses for our
online products include expenses incurred by aidigs consisting of direct development and relatesrhead costs in connection with the
development and production of our online gameseRes and development expenses also include expasseciated with the developmen
website content, software licenses and maintenamete/ork infrastructure and management overhead.
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Research and development expenses for the threthsnemded June 30, 2013 and 2012 were as followsi(lions):

June 30, % of Net June 30, % of Net
2013 Revenue 2012 Revenue $ Change % Change

$ 27¢ 29% $ 282 3% $ @) L)%

Research and development expenses decreased hLilli@d nor 1 percent , during the three monthseshdune 30, 2013 , as compared to the
three months ended June 30, 2012 , primarily d@e®d million decrease in contracted services abd million decrease in personnel-related
costs. This was partially offset by an $8 milliorciiease in IT and facility-related costs.

Marketing and Sales

Marketing and sales expenses consist of persoetakd costs, related overhead costs, advertisiagseting and promotional expenses, net o
qualified advertising cost reimbursements fromdigparties.

Marketing and sales expenses for the three momithsdeJune 30, 2013 and 2012 were as follows (itiomd):

June 30, % of Net June 30, % of Net
2013 Revenue 2012 Revenue $ Change % Change

$ 147 15% $ 151 16% $ @) (3)%

Marketing and sales expenses decreased by $4mijlto3 percent , during the three months ended 30, 2013 , as compared to the three
months ended June 30, 2012 , primarily due to mififon decrease in contracted services.

General and Administrative

General and administrative expenses consist cbpagd and related expenses of executive and admnaitive staff, related overhead costs, fee:
for professional services such as legal and acoayrdand allowances for doubtful accounts.

General and administrative expenses for the thim&tms ended June 30, 2013 and 2012 were as fo{lawsillions):

June 30, % of Net June 30, % of Net
2013 Revenue 2012 Revenue $ Change % Change

$ 85 % $ 88 % $ ®3) (3)%

General and administrative expenses decreasedIf¥@mior 3 percent , during the three months ehdlene 30, 2013 , as compared tottiree
months ended June 30, 2012 primarily due to ani#®mdecrease in contracted services in conneatiih litigation matters and IT-related
costs incurred in the prior year. This was pattiaffset by a $4 million increase in personneldetbcosts including termination costs.

Acquisition-Related Contingent Consideration

Acquisition-related contingent consideration fag three months ended June 30, 2013 and 2012 wésdoags (in millions):

June 30, % of Net June 30, % of Net
2013 Revenue 2012 Revenue $ Change % Change

$ 7 1% $ (20) % $ 27 135%

During the three months ended June 30, 2013, sitigutrelated contingent consideration increase827 million , or 135 percent , as
compared to the three months ended June 30, 3@iRarily resulting from revisions in our accrualated to our PopCap acquisition.

Amortization of Intangibles

Amortization of intangibles for the three monthsled June 30, 2013 and 2012 were as follows (inand):

June 30, % of Net June 30, % of Net
2013 Revenue 2012 Revenue $ Change % Change

$ 4 —% $ 7 1% $ ©) (43%
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During the three months ended June 30, 2013 , @atan of intangibles decreased by $3 million 48rpercent , as compared to the three
months ended June 30, 2012 , primarily due to iceinéangible assets from our prior acquisitionsbeully amortized during the first half of
fiscal year 2013.

Restructuring and Other Charges

Restructuring and other charges for the three nsoerided June 30, 2013 and 2012 were as followsillions):

June 30, % of Net June 30, % of Net
2013 Revenue 2012 Revenue $ Change % Change

$ 1 —% $ 27 3% $ (26) (96)%

During the three months ended June 30, 2013 usting and other charges decreased by $26 millar®6 percent , as compared to the
three months ended June 30, 2012 , primarily dumtoew restructuring initiatives occurring in therent fiscal year. See the “Liquidity and
Capital Resources” section on page 45 for additimfiarmation regarding our previous restructurpigns.

Interest and Other Income (Expense), Net

Interest and other income (expense), net, forttteetmonths ended June 30, 2013 and 2012 werdl@s<din millions):

June 30, % of Net June 30, % of Net
2013 Revenue 2012 Revenue $ Change % Change

$ (5 D% $ (5) D% $ = —%

During the three months ended June 30, 2013 @sitaind other income (expense), net remainedvelaitonsistent as compared to the three
months ended June 30, 2012 .

Income Taxes

Provisions for income taxes for the three monttdednJune 30, 2013 and 2012 were as follows (iriand):

June 30, Effective June 30, Effective
2013 Tax Rate 2012 Tax Rate % Change

$ 6 2.6% $ 9 4.5% (33%)

The provision for income taxes reported for the¢hmonths ended June 30, 2013 is based on ouctajennual effective tax rate for fiscal
year 2014, and also includes certain discrete ¢gefits recorded during the period. Our effectaserate for the three months ended June
2013 was a tax expense of 2.6 percent , as compmeethx expense of 4.3 percefdr the same period of fiscal 2013. The effectaerate fo
the three months ended June 30, 2013 and Jun®BD d¥fers from the statutory rate of 35.0 perqganirharily due to the utilization of U.S.
deferred tax assets which were subject to a valuatiowance and non-U.S. profits subject to a cedwr zero tax rate. The effective tax rate
for the three months ended June 30, 2013 differs the same period in fiscal year 2012 primarilg tlutax benefits related to the expiration
of statutes of limitation recorded during the thneenths ended June 30, 2013.

Our effective income tax rates for fiscal year 2@hdl future periods will depend on a variety otdas, including changes in the deferred tax
valuation allowance, as well as changes in oumassi such as acquisitions and intercompany traosacthanges in our international
structure, changes in the geographic location sfrtass functions or assets, changes in the geagnagphof income, changes in or termination
of our agreements with tax authorities, applicagleounting rules, applicable tax laws and regulatioulings and interpretations thereof,
developments in tax audit and other matters, andti@ns in our annual pre-tax income or loss. WP certain tax expenses that do not
decline proportionately with declines in our pgiee-consolidated income or loss. As a result, soalie dollar terms, our tax expense will har
greater influence on our effective tax rate at Iolegels of pre-tax income or loss than at higleeels. In addition, at lower levels of pre-tax
income or loss, our effective tax rate will be moodatile.

Certain taxable temporary differences that areerpected to reverse during the carryforward perpsimitted by tax law cannot be conside
as a source of future taxable income that may béadle to realize the benefit of deferred tax tsse

We historically have considered undistributed eagsiof our foreign subsidiaries to be indefinitedinvested outside of the United States, and
accordingly, no U.S. taxes have been provided tmreré&/e currently intend to continue to indefinitegynvest the undistributed earnings of our
foreign subsidiaries outside of the United States.
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LIQUIDITY AND CAPITAL RESOURCES

As of As of
(In millions) June 30, 2013 March 31, 2013 (Decrease)
Cash and cash equivalents $ 1,05¢ $ 1,292 $ (23€)
Short-term investments 35& 38¢ (33
Total $ 1,411 % 1,68 $ (269)
Percentage of total assets 31% 33%

Three Months Ended June 30,

(In millions) 2013 2012 Change

Cash used in operating activities $ (24¢) $ (2449 $ 4

Cash used in investing activities () (40 38

Cash provided by (used in) financing activities 21 (72 93

Effect of foreign exchange on cash and cash ecpritsl @) (18) 11
Net decrease in cash and cash equivalents $ (23¢) $ (3749 ¢ 13¢

Changes in Cash Flow

Operating Activities. Cash used in operating activities remained relbtiwensistent during the three months ended Jun@Q@IB , as compared
to the three months ended June 30, 2012 . The eliamgimarily due to a payment for the settlenafrihe Pecover antitrust lawsuit, and an
increase in prepaid royalties, partially offsetebgtecrease in incentive-based compensation payments

Investing Activities. Cash used in investing activities decreased $38omitluring the three months ended June 30, 20®ipared to the
three months ended June 30, 2012 primarily drive(lba $36 million decrease in the amount of stemn investments purchased in the three
months ended June 30, 2013, as compared to therttoeths ended June 30, 2012, and (2) a $5 milicnease in proceeds received from
maturities and sales of short-term investmentsnguttie three months ended June 30, 2013 as comigatteel three months ended June 30,
2012. This was partially offset by a $5 million iease in cash used for an acquisition during theetmonths ended June 30, 2013.

Financing Activities. Cash provided by financing activities increased B8ion during the three months ended June 30328¥.compared to
the three months ended June 30, 2012 primarilytal(€) $71 million used to repurchase and retimaicmn stock during the three months
ended June 30, 2012 as compared to none in thetfwaths ended June 30, 2013 and (2) $22 milligraceeds received from the exercise o
stock options during the three months ended Jun2®(B as compared to an immaterial amount duliaghree months ended June 30, 2012.

Short-term Investments

Due to our mix of fixed and variable rate secusitieur short-term investment portfolio is suscdpttb changes in short-term interest rates. As
of June 30, 2013, our short-term investments madsgunrealized gains of less than $1 millionless than 1 percent of the total in short-term
investments, and gross unrealized losses of $iomillor less than 1 percent of the total in shent investments. From time to time, we may
liquidate some or all of our short-term investmentfund operational needs or other activitieshsag capital expenditures, business
acquisitions or stock repurchase programs. Depgratinrvhich short-term investments we liquidateuad these activities, we could recognize
a portion, or all, of the gross unrealized gainfeses.

Fiscal 2013 Restructuring

In fiscal year 2013, we announced a restructurlag o align our cost structure with our ongoingitdil transformation. Under this plan, we
reduced our workforce, terminated licensing agregmend consolidated or closed various faciliti#s. completed all actions under this
restructuring plan during fiscal year 2013.

Since the inception of the fiscal 2013 restruciyipian through June 30, 2013, we have incurredgesanf $22 million , consisting of (1) $10
million in employee-related expenses, (2) $9 millielated to license termination costs, and (3) $3
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million related to the closure of certain of oucifgies. Substantially all of these costs werdlsdtin cash by March 31, 2013, with the
exception of approximately $2 million of licenseddease termination costs, which will be settleddogust 2016. We expect to incur cash
expenditures of approximately $2 million througéchil year 2015 and the remainder thereafter.

Fiscal 2011 Restructuring

In connection with our fiscal 2011 restructuringml we expect to incur cash expenditures througk 2016 of approximately (1) $19 million
during the remainder of fiscal year 2014 , (2) $iBion in fiscal year 2015 , (3) $3 million in fial year 2016 , and (4) $21 million in fiscal
year2017 . The actual cash expenditures are variaktleegswill be dependent upon the actual revenugevesrate from certain games.

Financing Arrangement

In July 2011, we issued $632.5 million aggregategipal amount of 0.75% Convertible Senior Notes @016 (the “Notes”). The Notes are
senior unsecured obligations which pay interestaenually in arrears at a rate of 0.75 percentgo@um on January 15 and July 15 of each
year, beginning on January 15, 2012 and will maturduly 15, 2016, unless earlier purchased oreded in accordance with their terms pi
to such date. The Notes are convertible into cashshares of our common stock based on an ingiadersion value of 31.5075 shares of our
common stock per $1,000 principal amount of Nogegifvalent to an initial conversion price of approately $31.74 per share). Upon
conversion of the Notes, holders will receive cagho the principal amount of each Note, and aress conversion value will be delivered in
shares of our common stock. We used the net preagfeatie Notes to finance the cash consideratiauoficquisition of PopCap, which clos
in August 2011.

Prior to April 15, 2016, the Notes will be convbté only upon the occurrence of certain eventsdamihg certain periods, and thereafter, at
time until the close of business on the seconddidid trading day immediately preceding the matutiéte of the Notes. The Notes do not
contain any financial covenants.

The conversion rate is subject to customary affittidn adjustments, but will not be adjusted foy accrued and unpaid interest. Following
certain corporate events described in the indemaverning the notes (the “Indenturéfipt occur prior to the maturity date, the convargiate
will be increased for a holder who elects to cohiterNotes in connection with such corporate ewermertain circumstances. The Notes are
redeemable prior to maturity, and no sinking fumgrovided for the Notes.

If we undergo a “fundamental change,” as definetthénindenture, subject to certain conditions, Brddnay require us to purchase for cash al
or any portion of their Notes. The fundamental @gepurchase price will be 100 percent of the ppalcamount of the Notes to be purchased
plus any accrued and unpaid interest up to buueiad the fundamental change purchase date.

The Indenture contains customary terms and coveneattuding that upon certain events of defauttusdng and continuing, either the trustee
or the holders of at least 25 percent in princgrabunt of the outstanding Notes may declare 10€ep¢of the principal and accrued and
unpaid interest on all the Notes to be due andlgaya

In addition, in July 2011, we entered into privateégotiated convertible note hedge transactidres“@onvertible Note Hedge”) with certain
counterparties to reduce the potential dilutiorhwéspect to our common stock upon conversionefNbtes. The Convertible Note Hedge,
subject to customary anti-dilution adjustmentsypes us with the option to acquire, on a net settint basis, approximately 19.9 million
shares of our common stock at a strike price of B lwhich corresponds to the conversion pricdnefNotes and is equal to the number of
shares of our common stock that notionally undeniéeNotes. As of June 30, 2013 , we have not @seth any shares under the Convertible
Note Hedge. We pai$107 million for the Convertible Note Hedge.

Separately, we have also entered into privatelyptigigd warrant transactions with the certain cexparties whereby we sold to independent
third parties warrants (the “Warrants”) to acqusebject to customary anti-dilution adjustmentg #re substantially the same as the anti-
dilution provisions contained in the Notes, up #9lmillion shares of our common stock (which soaéqual to the number of shares of our
common stock that notionally underlie the Notes)hw strike price of $41.14. The Warrants couldeha dilutive effect with respect to our
common stock to the extent that the market prigespare of our common stock exceeds $41.14 oniar forthe expiration date of the
Warrants. We received proceeds of $65 million ftbmsale of the Warrants.

See Note 12 to the Condensed Consolidated FinaBi@t#ments for additional information related tiw 0.75% Convertible Senior Notes due
2016.
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Credit Facility

On August 30, 2012 , we entered into a $500 milfienior unsecured revolving credit facility witlsyndicate of banks. The credit facility
terminates on February 29, 2016 and contains darofat arrange with existing lenders and/or nevdéss for them to provide up to an
aggregate of $250 million in additional commitmefuisrevolving loans. Proceeds of loans made utftecredit facility may be used for
general corporate purposes.

The loans bear interest, at our option, at the bateeplus an applicable spread or an adjusted RB&e plus an applicable spread, in each
with such spread being determined based on outidated leverage ratio for the preceding fiscadrtger. We are also obligated to pay other
customary fees for a credit facility of this sizedaype. Interest is due and payable in arreargepafor loans bearing interest at the base rate
and at the end of an interest period (or at eagetmonth interval in the case of loans with irdeperiods greater than three months) in the
case of loans bearing interest at the adjusted RB&e. Principal, together with all accrued angaid interest, is due and payable on
February 29, 2016 .

The credit agreement contains customary affirmadivé negative covenants, including covenants imétt dr restrict our ability to, among
other things, incur subsidiary indebtedness, drans, dispose of all or substantially all asseits pay dividends or make distributions, in each
case subject to customary exceptions for a cradilitfy of this size and type. We are also requi@thaintain compliance with a capitalization
ratio and maintain a minimum level of total liquidand a minimum level of domestic liquidity.

The credit agreement contains customary eventsfaiitt, including among others, non-payment degaglbvenant defaults, bankruptcy and
insolvency defaults and a change of control defaukkach case, subject to customary exceptiona éoedit facility of this size and type. The
occurrence of an event of default could resulhmacceleration of the obligations under the creglieement, an obligation by any guaranto
repay the obligations in full and an increase mdpplicable interest rate.

As of June 30, 2013 , no amounts were outstandidgthe credit facility.

Financial Condition

We believe that our cash, cash equivalents, sham-investments, cash generated from operationsieaithble financing facilities will be
sufficient to meet our operating requirements tdeast the next 12 months, including working calpiequirements, capital expenditures, and
potentially, future acquisitions, stock repurchasestrategic investments. We may choose at ang to raise additional capital to strengthen
our financial position, facilitate expansion, reghaise our stock, pursue strategic acquisitionsrarestments, and/or to take advantage of
business opportunities as they arise. There camlassurance, however, that such additional capilidbe available to us on favorable terms,
if at all, or that it will not result in substanitidilution to our existing stockholders.

As of June 30, 2013, approximately $857 millioroaf cash, cash equivalents, and short-term invergsrwere domiciled in foreign tax
jurisdictions. While we have no plans to repatrisitiese funds to the United States in the short,témve choose to do so, we would be requ
to accrue and pay additional taxes on any portfdherepatriation where no United States incomehtad been previously provided.

In July 2012, our Board of Directors authorizedragpam to repurchase up to $500 million of our camrstock. Under this program, we may
purchase stock in the open market or through peiyategotiated transactions in accordance withiegiple securities laws, including pursuant
to prearranged stock trading plans. The timing and aco@aunt of the stock repurchases will depend oerrsé¥actors including price, capi
availability, regulatory requirements, alternatimeestment opportunities and other market condstiéiie are not obligated to repurchase any
specific number of shares under this program anthit be modified, suspended or discontinued atiamg. During fiscal year 2013 , we
repurchased and retired approximately $22 millioarss of our common stock for approximately $278aniunder this program. During the
three months ended June 30, 2013 , we did notckpse any shares of our common stock.

We have a “shelf” registration statement on For® & file with the SEC. This shelf registrationtstaent, which includes a base prospectus,
allows us at any time to offer any combination efurities described in the prospectus in one oernéferings. Unless otherwise specified in a
prospectus supplement accompanying the base ptaspe® would use the net proceeds from the sadmyptecurities offered pursuant to the
shelf registration statement for general corpopatposes, including for working capital, financicapital expenditures, research and
development, marketing and distribution effortg] Eropportunities arise, for acquisitions or ségit alliances. Pending such uses, we may
invest the net proceeds in interest-bearing seesiriin addition, we may conduct concurrent or offmancings at any time.

Our ability to maintain sufficient liquidity coulde affected by various risks and uncertaintiesuiiclg, but not limited to, those related to
customer demand and acceptance of our productsbidlity to collect our accounts receivable as thegome
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due, successfully achieving our product releasedules and attaining our forecasted sales objegtilie impact of acquisitions and other
strategic transactions in which we may engageintipact of competition, economic conditions in theitdd States and abroad, the seasona
cyclical nature of our business and operating testisks of product returns and the other riskscdbed in the “Risk Factors” section, includec
in Part Il, Item 1A of this report.

Contractual Obligations and Commercial Commitments
Development, Celebrity, League and Content Licend&syments and Commitments

The products we produce in our studios are designdccreated by our employee designers, artistsya@ programmers and by non-
employee software developers (“independent art@tsthird-party developers”). We typically advandevelopment funds to the independent
artists and third-party developers during developne¢ our games, usually in installment paymentsienapon the completion of specified
development milestones. Contractually, these paysrame generally considered advances against sudasepyalties on the sales of the
products. These terms are set forth in written @gents entered into with the independent artisdstiaind-party developers.

In addition, we have certain celebrity, league emdtent license contracts that contain minimum guoie payments and marketing
commitments that may not be dependent on any dalies. Celebrities and organizations with whomhaee contracts include: FIFA,
FIFPRO Foundation, FAPL (Football Association Premhieague Limited), and DFL Deutsche FulRball LigabBl (German Soccer League)
(professional soccer); National Basketball Assdaiafprofessional basketball); PGA TOUR, Tiger Wea@ohd Augusta National (professional
golf); National Hockey League and NHL Players’ Asistion (professional hockey); National Footbalblgee Properties, PLAYERS Inc., and
Red Bear Inc. (professional football); Collegiaiednsing Company (collegiate football); Zuffa, LI{Gltimate Fighting Championship); ESI
(content in EA SPORTS games); Hasbro, Inc. (mostasbro’s toy and game intellectual propertiesyf Bisney (Star Wars). These developel
and content license commitments represent the $ifft) the cash payments due under non-royalty-hgditenses and services agreements
and (2) the minimum guaranteed payments and adsagzenst royalties due under royalty-bearing besrand services agreements, the
majority of which are conditional upon performargethe counterparty. These minimum guarantee paigvaerd any related marketing
commitments are included in the table below.

The following table summarizes our minimum contwatbbligations as of June 30, 2013, and the effecexpect them to have on our
liquidity and cash flow in future periods (in mdhs):

Fiscal Year Ending March 31,

2014
(Remaining
Total three mos.) 2015 2016 2017 2018 2019 Thereafter
Unrecognized commitments
Developer/licensor commitments $ 1,27¢  $ 114 $ 18¢ % 28C % 108 % 92 3 62 $ 43€
Marketing commitments 21¢ 2¢ 50 35 20 20 21 44
Operating leases 161 38 43 33 18 12 8 9
0.75% Convertible Senior Notes due 201€
interest® 17 5 5 5 2 — — —
Other purchase obligations 32 2C 1C 2 — — — —
Total unrecognized commitments 1,70¢ 20¢ 294 35¢ 14E 12t 91 48¢
Recognized commitments
0.75% Convertible Senior Notes due 2016
principal @ 632 — — — 632 — — —
Licensing and lease obligatiofts 67 21 17 5 22 1 1 —
Total recognized commitments 70C 21 17 5 65& 1 1 —
Total commitments $ 240f $ 227 $ 311 360 $ 80C $ 12¢  $ 92 $ 48¢

(&) Included in the $17 million coupon interesttba 0.75% Convertible Senior Notes due 2016 im$fon of accrued interest
recognized as of June 30, 2013 . We will be obdidgab pay the $632.5 million principal amount a& th75% Convertible Senior
Notes due2016 in cash and any excess conversion value ineslodour common stock upon redemption of the dlatamaturity on
July 15, 2016 or upon earlier redemption. The $632illion principal amount excludes $69 million wiamortized discount of the
liability component. See Note 12 for additionaldrrhation regarding our 0.75% Convertible Seniorddalue 2016 .

48




Table of Contents

(b) See Note 8 for additional information regagdiecognized commitments resulting from our restriieg plans. Lease commitments
have not been reduced for approximately $7 mildae in the future from third parties under non-edalsle sub-leases.

The unrecognized amounts represented in the thbkeareflect our minimum cash obligations for teepective fiscal years, but do not
necessarily represent the periods in which thelheilrecognized and expensed in our Condensed Gaetsal Financial Statements. In
addition, the amounts in the table above are pteddrased on the dates the amounts are contrgctivglas of June 30, 2013 ; however,
certain payment obligations may be acceleratedrdépg on the performance of our operating results.

In addition to what is included in the table abageof June 30, 2013 , we had a liability for unggiped tax benefits and an accrual for the
payment of related interest totaling $256 milliaaf which we are unable to make a reasonably Heliastimate of when cash settlement with a
taxing authority will occur.

In addition to what is included in the table abowe of June 30, 2013, primarily in connection vatht PopCap, KlickNation, and Chillingo
acquisitions, we may be required to pay an additi#s60 million of cash consideration based upenathievement of certain performance
milestones through March 31, 2015. As of June 8@32 we have accrued $47 million of contingentsideration on our Condensed
Consolidated Balance Sheet representing the estihfiair value of the contingent consideration.

OFE-BALANCE SHEET COMMITMENTS

Lease Commitments

As of June 30, 2013 , we leased certain facilifies)jiture and equipment under noancelable operating lease agreements. We wergaddc
pay property taxes, insurance and normal mainteneosts for certain of these facilities and anyaases over the base year of these expens
on the remainder of our facilities.

Director Indemnity Agreements

We entered into indemnification agreements witthezcthe members of our Board of Directors at theetthey joined the Board to indemnify
them to the extent permitted by law against anyahiiabilities, costs, expenses, amounts paiseitiement and damages incurred by the
directors as a result of any lawsuit, or any jualichdministrative or investigative proceeding inieh the directors are sued or charged as a
result of their service as members of our BoarDicéctors.
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Item 3. Quantitative and Qualitative Disclosures About Market Risk

MARKET RISK

We are exposed to various market risks, includimgnges in foreign currency exchange rates, inteatst and market prices, which have
experienced significant volatility in light of tiigdobal economic downturn. Market risk is the poiribss arising from changes in market rates
and market prices. We employ established poliaesmactices to manage these risks. Foreign cyrrepiion and forward contracts are used
to hedge anticipated exposures or mitigate sonstiegiexposures subject to foreign exchange riskistaissed below. While we do not hedge
our short-term investment portfolio, we protect short-term investment portfolio against differemrket risks, including interest rate risk as
discussed below. Our cash and cash equivalent®lmitonsists of highly liquid investments withsignificant interest rate risk and original or
remaining maturities of three months or less atithe of purchase. We also do not currently hedgenmarket price risk relating to our
marketable equity securities and we do not enterderivatives or other financial instruments fiading or speculative purposes.

Foreign Currency Exchange Rate Risk

Cash Flow Hedging Activities. From time to time, we hedge a portion of our igmecurrency risk related to forecasted foreignrency-
denominated sales and expense transactions bygsimghforeign currency forward and option contralctd generally have maturities of 12
months or less. These transactions are designatedualify as cash flow hedges. The derivativetassgsociated with our hedging activities
are recorded at fair value in other current assetsur Condensed Consolidated Balance Sheets.ffieutive portion of gains or losses
resulting from changes in the fair value of theeddes is initially reported, net of tax, as a congrt of accumulated other comprehensive
income in stockholders’ equity. The gross amourthefeffective portion of gains or losses resulfirmgn changes in the fair value of these
hedges is subsequently reclassified into net revenuesearch and development expenses, as agteqpmithe period when the forecasted
transaction is recognized in our Condensed Coret@litStatements of Operations. In the event tieagains or losses in accumulated other
comprehensive income are deemed to be ineffedheeneffective portion of gains or losses resgltirom changes in fair value, if any, is
reclassified to interest and other income (expemst) in our Condensed Consolidated Statemer®pefations. In the event that the
underlying forecasted transactions do not occuit, lmecomes remote that they will occur, within thefined hedge period, the gains or losse
the related cash flow hedges are reclassified roaumulated other comprehensive income to intare$other income (expense), net, in our
Condensed Consolidated Statements of Operationfdiine three months ended June 30, 2013 and 284 Peclassified an immaterial
amount of losses into interest and other incompdpse), net. Our hedging programs are designestitece, but do not entirely eliminate, the
impact of currency exchange rate movements inevetrue and research and development expensesgiagalnotional amounts and fair
values for currency derivatives with cash flow hedgcounting designation are as follows:

As of June 30, 2013 As of March 31, 2013
Fair Value Fair Value
Notional Amount Asset Liability Notional Amount Asset Liability
Option contracts to purchase $ 40 $ — 3 — 3 84 $ — —
Forward contracts to purchase 8 — — — — —
Total $ 48 3 — % — % 84 $ — 3 —
Option contracts to sell $ 184 $ 5 § — 3 14¢  $ 6 $ =
Forward contracts to sell 47 — — — — —
Total $ 231 % 5 § — % 14¢ % 6 $ —

Balance Sheet Hedging Activities. We use foreign currency forward contracts tognmite foreign currency risk associated with foreigmrency-
denominated monetary assets and liabilities, pilyneatercompany receivables and payables. Thedareurrency forward contracts generally
have a contractual term of three months or lessaamdransacted near month-end. Our foreign cuyréorevard contracts that are not
designated as hedging instruments are accountex$ fderivatives whereby the fair value of the catt is reported as other current assets or
accrued and other current liabilities on our CorsgeinConsolidated Balance Sheets, and gains aresleessulting from changes in the fair vi
are reported in interest and other income (expensg)in our Condensed Consolidated Statemer®@pefations. The gains and losses on thes
foreign currency forward contracts generally offbet gains and losses on the underlying foreigneaely-denominated monetary assets and
liabilities, which are also reported in interestiather income (expense), net, in our Condenseddidated Statements of Operations. In
certain cases, the amount of such gains and legBessgnificantly differ from the amount of gaired losses recognized on the underlying
foreign-currency-denominated monetary asset oilitighin which case our

50




Table of Contents

results will be impacted. As of June 30, 2013 had foreign currency forward contracts to purcteas® sell approximately $391 million in
foreign currencies. Of this amount, $241 milliopresented contracts to sell foreign currenciexahnange for U.S. dollars, $144 million to
purchase foreign currency in exchange for U.Satlelland $6 million to sell foreign currency in bange for British pounds sterling. As of
March 31, 2013, we had foreign currency forwardtcacts to purchase and sell approximately $306amiin foreign currencies. Of this
amount, $213 million represented contracts tofeedlign currencies in exchange for U.S. dollars] $8llion to purchase foreign currency in
exchange for U.S. dollars, and $6 million to setkeign currency in exchange for British poundslistgr The fair value of our foreign currency
forward contracts was measured using Level 2 inpotswas immaterial as of June 30, 2013 and Mat¢cR@13 .

We believe the counterparties to these foreignecuny forward and option contracts are creditworthyftinational commercial banks. While
we believe the risk of counterparty nonperformasagot material, a sustained decline in the finalnstiability of financial institutions as a
result of disruption in the financial markets coafect our ability to secure credit-worthy coumpi@rties for our foreign currency hedging
programs.

Notwithstanding our efforts to mitigate some fore@mirrency exchange rate risks, there can be nwaas=e that our hedging activities v
adequately protect us against the risks assocwtadoreign currency fluctuations. As of June 3013, a hypothetical adverse foreign
currency exchange rate movement of 10 percent pef@ent would have resulted in potential declingbe fair value of the premiums on our
foreign currency forward and option contracts usechsh flow hedging of $10 million and $15 millimespectively. As of June 30, 2013, a
hypothetical adverse foreign currency exchangemateement of 10 percent or 20 percemuld have resulted in potential losses on ourifm
currency forward contracts used in balance shedgihg of $39 million and $78 million , respectivelfhis sensitivity analysis assumes an
adverse shift of all foreign currency exchangesdt@wever, all foreign currency exchange rateaatalways move in such manner and ac
results may differ materially.

Interest Rate Risk

Our exposure to market risk for changes in inters@®ts relates primarily to our short-term investtrortfolio. We manage our interest rate
risk by maintaining an investment portfolio genBrabnsisting of debt instruments of high crediality and relatively short maturities.
However, because short-term investments maturévwellaquickly and are required to be reinvestethatthen-current market rates, interest
income on a portfolio consisting of short-term istreents is more subject to market fluctuations thaortfolio of longer term investments.
Additionally, the contractual terms of the investitseedo not permit the issuer to call, prepay oentlise settle the investments at prices less
than the stated par value. Our investments arefbefglirposes other than trading. Also, we do rsat derivative financial instruments in our
short-term investment portfolio.

As of June 30, 2013 and March 31, 2013, our steont-investments were classified as available-&be-securities, and consequently, were
recorded at fair value with unrealized gains oséssresulting from changes in fair value reported aeparate component of accumulated oth
comprehensive income, net of tax, in stockholdeggiity. Our portfolio of short-term investments sisted of the following investment
categories, summarized by fair value as of Jun@@03 and March 31, 2013 (in millions):

As of As of
June 30, 2013 March 31, 2013
Corporate bonds $ 19¢ % 17€
U.S. agency securities 69 76
U.S. Treasury securities 53 85
Commercial paper 40 49
Total short-term investments $ 352§ 38¢
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Notwithstanding our efforts to manage interest regtes, there can be no assurance that we wildieg@ately protected against risks associ
with interest rate fluctuations. At any time, aghehange in interest rates could have a signifizapact on the fair value of our investment
portfolio. The following table presents the hypdibt& changes in the fair value of our short-tenweistment portfolio as of June 30, 2013,
arising from potential changes in interest ratd® fhodeling technique estimates the change ivéire from immediate hypothetical parallel
shifts in the yield curve of plus or minus 50 basiints (“BPS”), 100 BPS, and 150 BPS.

Valuation of Securities Valuation of Securities

Given an Interest Rate Fair Value Given an Interest Rate
Decrease of X Basis Points Jl?r?e %fO’ Increase of X Basis Points

(In millions) (150 BPS) (100 BPS) (50 BPS) 2013 50 BPS 100 BPS 150 BPS
Corporate bonds $ 197 $ 19¢ $ 198 % 19¢ $ 192 $ 191 $ 19C
U.S. agency securities 71 70 70 69 68 68 67
U.S. Treasury securities 54 54 54 53 52 52 51
Commercial paper 40 40 40 40 40 40 40

Total short-term investments  $ 362 $ 36C $ 35¢ 9 35§ 352 % 351 $ 34¢
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Item 4. Controls and Procedure!
Definition and limitations of disclosure controls

Our disclosure controls and procedures (as defim&ules 13a-15(e) and 15d-15(e) under the Seesriikchange Act of 1934, as amended
(the “Exchange Act”)) are controls and other prared that are designed to ensure that informaéquired to be disclosed in our reports filed
under the Exchange Act, such as this report, srdex, processed, summarized and reported witkitirtre periods specified in the SEC’s
rules and forms. Disclosure controls and procedareslso designed to ensure that such informéiancumulated and communicated to our
management, including the Chief Principle Officed &hief Financial Officer, as appropriate to allimvely decisions regarding required
disclosure. Our management evaluates these coatrdlprocedures on an ongoing basis.

There are inherent limitations to the effectivengfsany system of disclosure controls and procesiurbese limitations include the possibility
of human error, the circumvention or overridinglo controls and procedures and reasonable resooinsgraints. In addition, because we t
designed our system of controls based on certaimgstions, which we believe are reasonable, abeuikelihood of future events, our syst
of controls may not achieve its desired purposestuatl possible future conditions. Accordingly, disclosure controls and procedures pro
reasonable assurance, but not absolute assurdraahieving their objectives.

Evaluation of disclosure controls and procedures

Our Chief Principle Officer and our Chief Financ@fficer, after evaluating the effectiveness of disclosure controls and procedures, believe
that as of the end of the period covered by thpste our disclosure controls and procedures wieetive in providing the requisite reasonable
assurance that material information required tdibelosed in the reports that we file or submitemithe Exchange Act is recorded, processed
summarized and reported within the time periodsi§ipe in the SEC’s rules and forms, and is accuatad and communicated to our
management, including our Chief Principle OfficadaChief Financial Officer, as appropriate to allbmely decisions regarding the required
disclosure.

Changes in internal control over financial reportip

There has been no change in our internal contret imancial reporting identified in connection kvibur evaluation that occurred during the
three months ended June 30, 2013 that has mageafédicted or is reasonably likely to materiallyezt our internal control over financial
reporting.
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PART Il - OTHER INFORMATION
Item 1. Legal Proceeding

In June 2008, Geoffrey Pecover filed an antitrlesssaction in the United States District Courttfad Northern District of California, alleging
that EA obtained an illegal monopoly in a discraetitrust market that consists of “league-brandexdtfall simulation video games” by bidding
for, and winning, exclusive licenses with the NElgllegiate Licensing Company and Arena Footballgiea In December 2010, the district
court granted the plaintiffs’ request to certifglass of plaintiffs consisting of all consumers whochased EA Madden NFL, NCAA Footb:
or Arena Football video games after 2005. In May2Qhe parties reached a settlement in princplesolve all claims related to this action.
As a result, we recognized a $27 million accrualfie fourth quarter of fiscal 2012 associated \tli#h potential settlement. In May 2013, the
district court granted its final approval of thetlsment, following which we paid $27 million intosettlement fund. The district court’s
decision has been appealed by a class member.didhe $27 million paid into the settlement fundlwe disbursed until this appeal is
resolved.

In March 2011, Robin Antonick filed a complaintthre United States District Court for the Northeristbct of California, alleging that he
wrote the source code for the original John Madeeatball game published by EA in 1988 and that EAducertain parts of that source cod
later editions in the Madden franchise without cemgating him. On July 23, 2013, a jury found indfiaef Mr. Antonick with respect to John
Madden Football games released on the Sega Getafeem between 1990 and 1996. Mr. Antonick semkapensatory damages for those
games in the amount of approximately $3.5 milliplus an additional $8 million in prejudgment intgrelhe district court will decide the
amount of damages owed by EA to Mr. Antonick. Wetind to appeal the verdict.

We are a defendant in several actions that allegenisappropriated the likenesses of various colieketes in certain of our college-themed
sports games.

* We are defending a putative class action lawmwitight by Ryan Hart, a former college footbadlyar, in the United States District
Court for the District of New Jersey in June 20@8ijch alleges that we misappropriated his likenessir college-themed football
game. The complaint seeks actual damages andwibpecified damages, which have not been quantifie8eptember 2011, the
district court granted our motion to dismiss thenptaint. On May 21, 2013, the Third Circuit CouftAppeal reversed the district
court's decision and remanded the case back migtréet court.

e Thelnre NCAA Sudent-Athlete Name & Likeness Licensing litigation pending in United States District Cotot the Northern District
of California involves two groups of common claibmeught by several different former collegiate stidathletes in 2009. These
various actions were consolidated into one actiofRebruary 2010. The first group of claims is aslaction against us, the NCAA :
the Collegiate Licensing Company (CLC) allegingtthar college-themed videogames misappropriatedikbresses of collegiate
student-athletes without their authorization. Tdrisup of claims seeks actual damages, statutoryadasiand other unspecified
damages, which have not been quantified. On Jul2@13, the Ninth Circuit Court of Appeals affirmge trial court’'s denial of our
motion to strike the complaint. We intend to apgha decision. The second group of claims is @ifeldantitrust class action against
us, the NCAA and the CLC that challenges NCAA/Cidgenhsing practices and the NCAA By-Laws and regortest This group of
claims seeks unspecified damages, which have ot tpeantified. In June 2013, the plaintiffs in teéxond group of claims have
asked the district court to certify the case asscaction. The district court has not ruled airtrequest.

We are also subject to claims and litigation agsimthe ordinary course of business. We do naebelthat any liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would haveaterial adverse effect on our Condensed
Consolidated Financial Statements.

Iltem 1A. Risk Factors

Our business is subject to many risks and unceigainvhich may affect our future financial perf@mnce. If any of the events or circumstance:
described below occurs, our business and finapeidbrmance could be harmed, our actual resultklatiffer materially from our expectatio
and the market value of our stock could declinee fiisks and uncertainties discussed below areheabitly ones we face. There may be
additional risks and uncertainties not currentlpn to us or that we currently do not believe aegarial that may harm our business and
financial performance.

Our business is intensely competitive and “hit” driven. If we do not deliver “hit” products and serviees, or if consumers prefer our
competitors’ products or services over our own, oupperating results could suffer.
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Competition in our industry is intense and we expeev competitors to continue to emerge throughioeitvorld. Our competitors range from
large established companies to emerging startiogsur industry, though many new products and ses/are regularly introduced, only a
relatively small number of “hit” titles accountsrfa significant portion of total revenue for thelustry. We have significantly reduced the
number of games that we develop, publish and digei in fiscal year 2011, we published 36 primaagkaged goods titles, and in fiscal year
2014, we expect to release 11 major titles and fgldouild additional online features, content aad/ikes around these titles. Publishing fewer
tittes means that we concentrate more of our dewedmt spending on each title, and driving “hitletit often requires large marketing budgets
and media spend. The underperformance of a titielmge a large adverse impact on our financiallt@séilso, hit products or services offel
by our competitors may take a larger share of amesispending than we anticipate, which could caegenue generated from our products
and services to fall below expectations.

In addition, both the online and mobile games migtkees are characterized by frequent productduirtions, relatively low barriers to entry,
and new and evolving business methods, technolagie platforms for development. We expect cometiin these markets to intensify. If
our competitors develop and market more succepsfualucts or services, offer competitive productseawices at lower price points or based
on payment models perceived as offering a bettielevaroposition, or if we do not continue to deyetmnsistently high-quality and well-
received products and services, our revenue, nargird profitability will decline.

Our operating results will be adversely affected ifve do not consistently meet our product developméschedules or if key events or
sports seasons that we tie our product release schees to are delayed or cancelled.

Our business is highly seasonal with the highesti$eof consumer demand and a significant percermtégur sales occurring in the holiday
guarter ending in December and a seasonal lowés salume in the quarter ending in June. If wesntiese key selling periods for any rea
including product delays, product cancellationsj@iayed introduction of a new platform for whicle Wave developed products, our sales will
suffer disproportionately. Additionally, macroecaomic conditions or the occurrence of unforeseen &vidrat negatively impact retailer or
consumer buying patterns during the holiday saieslow are likely to affect us adversely. Our apitib meet product development schedules
is affected by a number of factors, including theative processes involved, the coordination @daand sometimes geographically dispersed
development teams required by the increasing cotitplef our products and the platforms for whicleyhare developed, and the need to fine-
tune our products prior to their release. We hayegenced development delays for our producthénpiast, which caused us to push back or
cancel release dates. We also seek to releasengandducts in conjunction with specific eventsglsas the beginning of a sports season or
major sporting event, or the release of a relatedien If a key event or sports season to whichppaduct release schedule is tied were to be
delayed or cancelled, our sales would also suffgrdportionately. In the future, any failure toehanticipated production or release schec
would likely result in a delay of revenue and/osgibly a significant shortfall in our revenue, isase our development expense, harm our
profitability, and cause our operating results émhaterially different than anticipated.

Our industry is cyclical, driven by the periodic introduction of new video game hardware systems. A®nsumers transition to new
console platforms, our operating results may be mearvolatile.

New video game hardware systems have historicaiyntileveloped and released every few years, whitkes the video game softw.

market to be cyclical as well. The current cyclgdrewith Microsoft’s launch of the Xbox 360 in 20@®d continued in 2006 when Sony and
Nintendo launched the PLAYSTATION 3 and the Wispectively. Recently, Microsoft and Sony have amoed plans to release their r-
generation console systems - the Microsoft Xbox @méthe Sony PLAYSTATION 4 - in November 2013the meantime, sales of current-
generation video game console systems and softeatéue to decline. We believe this trend is, antpattributable to consumer purchasing
behavior evolving in anticipation of the introdustiof the new console systems. This trend may acatel and put downward pressure on
current-generation video game software pricing,clvltould negatively affect our operating results.

In the near term, we expect to continue to devalub market products and services for the Xbox 3@GORLAYSTATION 3, while also
developing and marketing products and servicethidXbox One and PLAYSTATION 4. We do not conttod introduction of these new
console systems, nor can we predict with certalmyunit volumes of these new console systemasitttidie available at launch, the rate at
which consumers will purchase these new consokesyss or the pricing of competing video game saftwaoducts published on these new
consoles systems and the impact on our pricing ¥esult, our operating results during this tramsél period may be more volatile and will
difficult to predict.
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Our business is dependent on the success and avhilay of video game hardware systems manufacturedy third parties, as well as our
ability to develop commercially successful productand services for these systems.

The success of our business is driven in part e}cdmmercial success and adequate supply of these game systems, personal computers
and mobile phones/devices manufactured by thirdgzafwhich we refer to as “platforms”). Our suczasso depends on our ability to
accurately predict which platforms will be succesaf the marketplace and our ability to develomooeercially successful products and
services for these platforms. We must make proderceélopment decisions and commit significant resesiwvell in advance of anticipated
platform release dates. Additionally, we may eiriey certain exclusive licensing arrangements #fiict our ability to deliver or market
products or content on certain platforms. A platfdor which we are developing products and servinag not succeed or may have a shorter
life cycle than anticipated. If consumer demandtifier platforms for which we are developing producid services is lower than our
expectations, our revenue will suffer, we may bahl@ to fully recover the investments we have madkieveloping our products and services,
and our financial performance will be harmed. Altively, a platform for which we have not devoséghificant resources could be more
successful than we had initially anticipated, cagsis to miss out on meaningful revenue opporesiiti

Our adoption of new business models could fail torpduce our desired financial returns.

We are actively seeking to monetize game propetttiesigh a variety of new platforms and businesdefs) including online distribution of

full games and additional content, free-to-play garsupported by advertising and/or micro-transastand subscription services. Forecasting
our revenues and profitability for these new busénmodels is inherently uncertain and volatile. 8etual revenues and profits for these
businesses may be significantly greater or less tha forecasts. Additionally, these new businesdets could fail for one or more of our
titles, resulting in the loss of our investmenthie development and infrastructure needed to stifipese new business models, and the
opportunity cost of diverting management and finalnesources away from more successful businesses.

Technology changes rapidly in our business and ifevfail to anticipate or successfully develop gamdsr new platforms and services,
adopt new distribution technologies or methods, omplement new technologies in our games, the qualittimeliness and
competitiveness of our products and services wiluffer.

Rapid technology changes in our industry requireounticipate, sometimes years in advance, wiachrtologies we must implement and take
advantage of in order to make our products andsEcompetitive in the market. We have invested,ia the future may invest, in new
business strategies, technologies, products, amites. Such endeavors may involve significantsiakd uncertainties, and no assurance ¢
given that the technology we choose to adopt aaglitforms, products and services that we pursiidevsuccessful and will not materially
adversely affect our reputation, financial conditiand operating results.

Our product development usually starts with patticplatforms and distribution methods in mind, @aange of technical development goals
that we hope to be able to achieve. We may nobleeta achieve these goals, or our competition beagble to achieve them more quickly anc
effectively than we can. In either case, our présland services may be technologically inferiootio competitors’, less appealing to
consumers, or both. If we cannot achieve our teldgyogoals within the original development schedafleur products and services, then we
may delay their release until these technologygjoah be achieved, which may delay or reduce revand increase our development
expenses. Alternatively, we may increase the ressuemployed in research and development in amjgtt® accelerate our development of
new technologies, either to preserve our produseorice launch schedule or to keep up with ourpsstition, which would increase our
development expenses. We may also miss opportsitditiadopt technology, or develop products andas\for new platforms or services that
become popular with consumers, which could adveisiééct our revenues. It may take significant tiamel resources to shift our focus to suck
technologies or platforms, putting us at a competitisadvantage.

We may experience outages and disruptions of our bne services that harm our business.

We expect to continue to invest in technology, hemeé and software to support our portfolio of oalproducts and services. Launching and
operating online games and services, developirgegiechnologies and implementing online busimeésatives is expensive and complex.
Execution of these initiatives could result in fir@&ncies or operational failures, such as thaificant user connectivity issues we experience
with our SimCity launch. These efforts, as weltles deepening integration of online features amdtfanality into our products and services
generally, may also result in increased vulnerghith cyber attacks that attempt to damage, dissuggin unauthorized access to our netwc
computer systems and supporting infrastructure ynodmvhich may be difficult to detect. Operatiofi@ilures or successful cyber attacks could
lead to consumers being unable to use our prodinctservices or other negative effects upon thdyamts, services and user
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experience we offer, possibly resulting in damageur reputation, the loss of current and potertistomers and harm to our business. In
addition, our online products and services coulddbeersely impacted by outages, disruptions atdrés in basic network and electrical
infrastructure, as well as in the online platforofigey business partners who offer or support eadpcts and services.

Our business could be adversely affected if our ceamer protection and data privacy practices are noseen as adequate or there are
breaches of our security measures or unintended disures of our consumer data.

There are several inherent risks to engaging iimkas online and directly with end consumers ofyoducts and services. As we conduct
more transactions online directly with consumers,may be the victim of fraudulent transactionsluding credit card fraud, which presents a
risk to our revenues and potentially disrupts s@rtd our consumers. In addition, we are collecsing storing more consumer information,
including personal information and credit card infiation. We take measures to protect our consuaterfctom unauthorized access or
disclosure. However, it is possible that our seéguwdntrols over consumer data may not prevenintipgoper access or disclosure of personally
identifiable information. A security breach thaads to disclosure, access or acquisition of consaeeount information (including personally
identifiable information) could harm our reputati@ompel us to comply with disparate breach neattfan laws in various jurisdictions and
otherwise subject us to liability under laws thaitpct personal data, resulting in increased awslisss of revenue. A resulting perception that
our products or services do not adequately pratecprivacy of personal information could resultifoss of current or potential consumers
business partners. Our key business partnersadsdliese same risks and any security breachheipystems could adversely impact our
ability to offer our products and services throtigir platforms, resulting in a loss of meaningfdenues. In addition, the rate of privacy law-
making is accelerating globally and the interpietaind application of consumer protection and gatsacy laws in the United States, Europe
and elsewhere are often uncertain, contradictodyifiux. As business practices are being chakenlgy regulators, private litigants, and
consumer protection agencies around the world,pbssible that these laws may be interpreted pplied in a manner that is inconsistent with
our data privacy, disclosure and/or consumer ptistepractices. If so, this could result in incredditigation, government or court-imposed
fines, judgments or orders requiring that we chamgepractices, which could have an adverse effedur business and reputation. Compl
with these various laws could cause us to incustsutbial costs or require us to change our busipesgices in a manner adverse to our
business.

If we release defective products or services, ouperating results could suffer.

Products and services such as ours are extremelgler software programs, and are difficult to depehnd distribute. We have quality
controls in place to detect defects in our prodaais services before they are released. Nonethéhese quality controls are subject to humar
error, overriding, and reasonable resource comssial herefore, these quality controls and previataneasures may not be effective in
detecting defects in our products and servicesrbafey have been released into the marketplacidi an event, we could be required to or
may find it necessary to voluntarily recall a prodar suspend the availability of the product awie, which could significantly harm our
business and operating results.

Our business is subject to increasing regulation ahthe adoption of proposed legislation we oppose wd negatively impact our
business.

Legislation is continually being introduced in theited States and other countries to mandate raiggirements or set other restrictions or
advertisement or distribution of entertainmentwafe based on content. In the United States, noests; including the United States Supreme
Court, that have ruled on such legislation havedith a manner favorable to the interactive eritartant industry. Some foreign countries h
adopted ratings regulations and certain counttlesgovernment censorship of entertainment sofengoducts. Adoption of government
ratings system or restrictions on distribution iofegtainment software based on content could hambosiness by limiting the products we are
able to offer to our customers and compliance wétv and possibly inconsistent regulations for défe territories could be costly or delay the
release of our products.

As we increase the online delivery of our prodaetd services, we are subject to a number of for@mghdomestic laws and regulations that
affect companies conducting business on the Inteimaddition, laws and regulations relating temgrivacy, data collection and retention,
content, advertising and information security hbeen adopted or are being considered for adoptiondny countries throughout the world.
The costs of compliance with these laws may inaéashe future as a result of changes in integpiat. Furthermore, any failure on our part
to comply with these laws or the application ofsthéaws in an unanticipated manner may harm ounéss.
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If we do not continue to attract and retain key pesonnel, we will be unable to effectively conduct @business.

The market for technical, creative, marketing atitebpersonnel essential to the development an#latiag of our products and management
of our businesses is extremely competitive. Oulifga position within the interactive entertainméardustry makes us a prime target for
recruiting of executives and key creative talene &ve currently engaged in a search process fewehief Executive Officer. This process
may last longer than we anticipate and the traosiitd a new Chief Executive Officer may impact taeention of key employees. If we cannot
successfully recruit and retain the employees veglner replace key employees following their degartour ability to develop and manage
business will be impaired.

If our marketing and advertising efforts fail to resonate with our customers, our business and operatj results could be adversely
affected.

Our products are marketed worldwide through a diwapectrum of advertising and promotional progrsme as television and online
advertising, print advertising, retail merchandisiwebsite development and event sponsorship. Bilitygo sell our products and services is
dependent in part upon the success of these pregtathe marketing for our products and servi@btd resonate with our customers,
particularly during the critical holiday seasondaoiring other key selling periods, or if advertisiages or other media placement costs increas
these factors could have a material adverse ingraour business and operating results.

The majority of our sales are made to a relativelgmall number of key customers. If these customer®duce their purchases of our
products or become unable to pay for them, our busess could be harmed.

During the three months ended June 30, 2013, appadely 37 percent of our North America sales waegle to our top ten customers. In
Europe, our top ten customers accounted for apmabely 25 percent of our sales in that territoryinty the three months ended June 30, 201!
Though our products are available to consumersitiir@ variety of retailers and directly throughthg, concentration of our sales in one, or a
few, large customers could lead to a short-termugison in our sales if one or more of these custansignificantly reduced their purchases or
ceased to carry our products, and could make us mdnerable to collection risk if one or more loése large customers became unable to pe
for our products or declared bankruptcy. Additibpadur receivables from these large customerseme significantly in the December quartel
as they make purchases in anticipation of the hglaklling season. Having such a large portioruoftatal net revenue concentrated in a few
customers could reduce our negotiating leveragle thigse customers. If one or more of our key custeraxperience deterioration in their
business, or become unable to obtain sufficiemtrfiing to maintain their operations, our businesdcdcbe harmed.

Our channel partners have significant influence ovethe products and services that we offer on theiplatforms.

Our products and services are sold to customermagty through retailers and online through ouachel partners, including Sony, Microsoft,
Nintendo, Apple, Google and Facebook. In many casg@schannel partners set the rates that we naystgpprovide our games and servi
through their online channels. These partnerstzse retained the flexibility to change their fémistures, or adopt different fee structures for
their online channels, which could adversely immactcosts, profitability and margins.

Outside of the financial arrangements, our agre¢sngith our channel partners typically give thegngicant control over other aspects of the
distribution of our products and services that weeadop for their platform. For example, our agrertaavith Sony, Microsoft and Nintendo
typically give significant control to them over thpproval, manufacturing and distribution of ounghrcts and services, which could, in certain
circumstances, leave us unable to get our produntisservices approved, manufactured and providedstmmers. Currently, a majority of our
revenue is derived through sales on two hardwaneales that are wholly owned by others. 52 peraadt59 percent of our net revenue were
for products and services on Sony’s PLAYSTATIONN8 éMicrosoft's Xbox 360 consoles combined, for the three moaitiaded June 30, 20:
and 2012, respectively. For our digital productd services delivered direct to consumers via dighannels such as Sony’s PlayStation
Network, Microsof's Xbox LIVE Marketplace, Apple’s App Store, the @ye Play store and Facebook, the channel paragepdlicies and
guidelines that control the promotion and distribaitof these titles and the features and functitinalthat we are permitted to offer through
channel.

In addition, while we have negotiated agreemenfdane with our channel partners - these agreemesésve the right by our channel partners
to determine and change unilaterally certain keyseand conditions, including the ability to charigeir user and developer policies and
guidelines, which can negatively impact our businéfsour channel partners establish terms

58




Table of Contents

that restrict our offerings through their channelssignificantly impact the financial terms on whithese products or services are offered t
customers, our business could be harmed.

Acquisitions, investments and other strategic trarsctions could result in operating difficulties, dilition to our investors and other
negative consequences.

We expect to continue making acquisitions or entgimto other strategic transactions includinggdquisitions of companies, businesses,
intellectual properties, and other assets, (2) ntyhowvestments in strategic partners, and (3gstments in new interactive entertainment
businessesé.g., online and mobile publishing platforms) as parbof long-term business strategy. These transaciiwmadve significant
challenges and risks including that the transadlimes not advance our business strategy, that wetdealize a satisfactory return on our
investment, that we acquire unknown liabilitiesttwat we experience difficulty in the integratiohbousiness systems and technologies, the
integration and retention of new employees, oharhaintenance of key business and customer nediios of the businesses we acquire, or
diversion of management’s attention from our otnesinesses. These events could harm our operasdfs or financial condition.

Future acquisitions and investments could alsolirevthe issuance of our equity and equity-linkecusities (potentially diluting our existing
stockholders), the incurrence of debt, contingiailities or amortization expenses, write-offsgaodwill, intangibles, or acquired in-process
technology, or other increased cash and non-cg#mnees, such as stock-based compensation. Ang édriigoing factors could harm our
financial condition or prevent us from achievingpimvements in our financial condition and operapegformance that could have otherwise
been achieved by us on a stand-alone basis. Qzkigtllers may not have the opportunity to reviestevon or evaluate future acquisitions or
investments.

If we are unable to maintain or acquire licenses tinclude intellectual property owned by others in or games, or to maintain or acquire
the rights to publish or distribute games developetby others, we will sell fewer hit titles and our evenue, profitability and cash flows
will decline. Competition for these licenses may nk& them more expensive and reduce our profitability

Many of our products are based on or incorporatdi@ctual property owned by others. For example,FeA SPORTS products include rights
licensed from major sports leagues and playersicaagons. Similarly, other products are basedilom &nd literary licenses and our Hasbro
products are based on a license for certain of td&stoy and game properties. We also publish asilibute products developed and owned
by third-parties under license agreements withalpesties. Competition for these licenses and sighintense. If we are unable to maintain
these licenses and rights or obtain additionahbes or rights with significant commercial valuet tevenues, profitability and cash flows may
decline significantly. Competition for these licessnay also drive up the advances, guaranteeogalties that we must pay to licensors and
developers, which could significantly increase casts and reduce our profitability.

Our business is subject to risks generally assoced with the entertainment industry, any of which cald significantly harm our
operating results.

Our business is subject to risks that are genesabypciated with the entertainment industry, mdnyhich are beyond our control. These risks
could negatively impact our operating results arduide: the popularity, price and timing of our ganand the platforms on which they are
played; economic conditions that adversely afféatrétionary consumer spending; changes in consderapngraphics; the availability and
popularity of other forms of entertainment; andical reviews and public tastes and preferenceg;iwinay change rapidly and cannot
necessarily be predicted.

We rely on business partners in many areas of ourusiness and our business may be harmed if they an@able to honor their
obligations to us.

We rely on various business partners, includingltparty service providers, vendors, licensingment, development partners, and licensees,
among others, in many areas of our business. lymases, these third parties are given accessisitise and proprietary information in order
to provide services and support to our teams. Ttieskparties may misappropriate our informatiow @ngage in unauthorized use of it. The
failure of these third parties to provide adeqsatevices and technologies, or the failure of thel tharties to adequately maintain or update
their services and technologies, could resultdiiseuption to our business operations. Furtherugisons in the financial markets and econc
downturns may adversely affect our business pastaed they may not be able to continue honorinig tiigations to us. Some of our
business partners are highéreraged or small businesses that may be pantigwalnerable. Alternative arrangements and sewimay not b
available to us on commercially reasonable termsemay experience business interruptions upoarssition to an alternative partner or
vendor. If we lose one or more significant busingasdners, our business could be harmed.
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We may be subject to claims of infringement of thid-party intellectual property rights, which could harm our business.

From time to time, third parties may assert cla@igainst us relating to patents, copyrights, tragksgersonal publicity rights, or other
intellectual property rights related to technolagiproducts, content or delivery/payment methodsadhe important to our business. Although
we believe that we make reasonable efforts to enat our products do not violate the intellecfualperty rights of others, it is possible that
third parties still may claim infringement. For exale, we may be subject to intellectual properfyilgement claims from certain individuals
and companies who have acquired patent portfotinthe sole purpose of asserting such claims apaiher companies. In addition, many of
our products are highly realistic and feature niakethat are based on real world examples, whia be the subject of intellectual property
infringement claims of others. From time to times veceive communications from third parties regagdiuch claims. Existing or future
infringement claims against us, whether valid ar, nmay be time consuming and expensive to defeach 8laims or litigations could require
us to pay damages and other costs, stop sellingftbeted products, redesign those products tadanfiingement, or obtain a license, all of
which could be costly and harm our business. Intiaed many patents have been issued that may dapggtential new modes of delivering,
playing or monetizing game software products amdices, such as those that we produce or wouldttikeffer in the future. We may discover
that future opportunities to provide new and inrtweamodes of game play and game delivery to coressmay be precluded by existing
patents that we are unable to license on reasoteziohs.

From time to time we may become involved in otherlgal proceedings, which could adversely affect us.

We are currently, and from time to time in the fetmay become, subject to legal proceedings, clditigmtion and government investigations
or inquiries, which could be expensive, lengthyd disruptive to normal business operations. Intimldithe outcome of any legal proceedings
claims, litigation, investigations or inquiries mig difficult to predict and could have a mateadlerse effect on our business, operating
results, or financial condition.

Our products are subject to the threat of piracy am unauthorized copying.

We take measures to protect our pre-release s&ftarad other confidential information from unauthed access. A security breach that result
in the disclosure of preslease software or other confidential assets deald or contribute to piracy of our games or otlig& compromise ot
product plans.

Further, entertainment software piracy is a pegsigbroblem in our industry. The growth in peepter networks and other channels to
download pirated copies of our products, the ingirepavailability of broadband access to the Ireeand the proliferation of technology
designed to circumvent the protection measures wibdur products all have contributed to an exgiam in piracy. Though we take technical
steps to make the unauthorized copying of our prtsdmore difficult, as do the providers of the vidgame systems, personal computers and
mobile phone/devices on which our games are plapedge efforts may not be successful in controlliregpiracy of our products.

While legal protections exist to combat piracy atiter forms of unauthorized copying, preventing eabing infringement through
enforcement of our intellectual property rights niydifficult, costly and time consuming, partialjan countries where laws are less
protective of intellectual property rights. Furthétre scope of the legal protection of copyrighd @arohibitions against the circumvention of
technological protection measures to protect cgweid works are often under scrutiny by courts@meerning bodies. The repeal or
weakening of laws intended to combat piracy, ptatgellectual property and prohibit the circumvientof technological protection measures
could make it more difficult for us to adequatetptect against piracy. These factors could havegative effect on our growth and
profitability in the future.

Our business is subject to currency fluctuations.

International sales are a fundamental part of osiness. For the three months ended June 30, R@éBational net revenue comprised 58
percent of our total net revenue. We expect intésnal sales to continue to account for a signifigaortion of our total net revenue. Such sale
may be subject to unexpected regulatory requiresnéatiffs and other barriers. Additionally, formigales are primarily made in local
currencies, which may fluctuate against the U.8addn addition, our foreign investments and oash and cash equivalents denominated in
foreign currencies are subject to currency fluétust We use foreign currency forward contractsiitigate some foreign currency risk
associated with foreign currency denominated mopeissets and liabilities (primarily certain intengpany receivables and payables) to a
limited extent and foreign currency option contsait hedge foreign currency forecasted transac(jomimarily related to a portion of the
revenue and expenses denominated in foreign cyrigamerated by our operational subsidiaries). Hanehese activities are limited in the
protection they provide us from foreign currenaycfuations and can themselves result in lossebelpast, the disruption in the global
financial markets has impacted many of the findrinititutions with which we do business, and we subject to
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counterparty risk with respect to such institutiarih whom we enter into hedging transactions. staimed decline in the financial stability of
financial institutions as a result of a disruptiarthe financial markets could negatively impact teasury operations, including our ability to
secure creditvorthy counterparties for our foreign currency hedgorograms. Accordingly, our results of operasioimcluding our reported r
revenue, operating expenses and net income, aalcfad condition can be adversely affected by umfable foreign currency fluctuations,
especially the Euro, British pound sterling and &#an dollar.

We utilize debt financing and such indebtedness ctiiadversely impact our business and financial corition.

In July 2011, we issued $632.5 million aggregategipal amount of 0.75% Convertible Senior Notee 2016 (the “Notes”), resulting in debt
service obligations on the Notes of approximat&ynllion per year. In addition, in August 2012, emstered into an unsecured committed
$500 million revolving credit facility. While thegility is currently undrawn, we may use the pratseef any future borrowings for general
corporate purposes. The credit facility contairigraftive, negative and financial covenants, inahgda maximum capitalization ratio and
minimum liquidity requirements.

We intend to fulfill our debt service obligationm®m cash generated by our operations and from»astirgg cash and investments. We may
enter into other financial instruments in the fetur

Our indebtedness could have significant negativesequences. For example, it could:

* increase our vulnerability to general adverse ecoo@nd industry condition

» limit our ability to obtain additional financin

» require the dedication of a substantial portbany cash flow from operations to the paymenrafcipal of, and interest on, our
indebtedness, thereby reducing the availabilitguath cash flow to fund our growth strategy, workdagital, capital expenditures and
other general corporate purposes;

« limit our flexibility in planning for, or reactingp, changes in our business and our industry

» place us at a competitive disadvantage relativamitacompetitors with less de

We may not have enough available cash or be aldeange for financing to pay such principal amaitrthe time we are required to make
purchases of the Notes or convert the Notes. litiaddwe may be required to use funds that areidited in foreign tax jurisdictions in order
to make the cash payments upon any purchase oerxion of the Notes. If we were to choose to ush sunds, we would be required to
accrue and pay additional taxes on any portiomefrépatriation where no United States income #akbeen previously provided.

The hedge transactions and warrant transactions eeted into in connection with the Notes may affecte value of the Notes and our
common stock.

In connection with the offering of the Notes, weezad into privately-negotiated convertible notédmeetransactions (the “Convertible Note
Hedge") with certain counterparties (“Options Carparties”) to reduce the potential dilution widspect to our common stock upon
conversion of the Notes. The Convertible Note Hetlgeers, subject to anti-dilution adjustments satigally similar to those applicable to the
Notes, the number of shares of common stock unidgrthe Notes. We also entered into separate, fefi-negotiated warrant transactions
with the certain counterparties whereby we solthtiependent third parties warrants (the “Warrantsth the Option Counterparties relating
the same number of shares of our common stockestutg customary anti-dilution adjustments.

The effect, if any, of these activities, includitig direction or magnitude, on the market pricewafcommon stock will depend on a variety of
factors, including market conditions, and cannoabeertained at this time. Any of these activitiesld, however, adversely affect the market
price of our common stock and the trading pricthefNotes.

In addition, the Option Counterparties are finahigistitutions, and we will be subject to the ritlat one or more of the Option Counterparties
might default under the Convertible Note Hedge. &yrosure to the credit risk of the Option Courdetips will not be secured by any
collateral. If any of the Option Counterpartiesd®es subject to insolvency proceedings, we wilbioee an unsecured creditor in those
proceedings with a claim equal to our exposuréatime under the Convertible Note Hedge with sygtion counterparty. Our exposure will
depend on many factors but, generally, the incremear exposure will be correlated to the increasite market price and in the volatility of
our common stock.
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Changes in our tax rates or exposure to additionahx liabilities could adversely affect our earningsand financial condition.

We are subject to income taxes in the United Statelsin various foreign jurisdictions. Significgatigment is required in determining our
worldwide provision for income taxes, and in thdinary course of our business, there are manydddiosis and calculations where the
ultimate tax determination is uncertain.

We are also required to estimate what our tax atibbgs will be in the future. Although we believerdax estimates are reasonable, the
estimation process and applicable laws are inhigrantertain, and our estimates are not bindingagrauthorities. The tax laws’ treatment of
software and Internet-based transactions is péatiguuncertain and in some cases currently appletax laws are ill-suited to address these
kinds of transactions. Apart from an adverse rasmiwf these uncertainties, our effective tax mt®» could be adversely affected by our profi
levels, by changes in our business or changesristoucture resulting from the reorganization of business and operating structure, change:
in the mix of earnings in countries with differistatutory tax rates, changes in the elections weepehanges in applicable tax laws (in the
United States or foreign jurisdictions), or changethe valuation allowance for deferred tax assetavell as other factors. Beginning in fiscal
year 2009, we recorded a valuation allowance agaiost of our U.S. deferred tax assets. We expegtdvide a valuation allowance on fut
U.S. tax benefits until we can sustain a levelrofipability or until other significant positive @ence arises that suggest that these benefits al
more likely than not to be realized. Further, @x determinations are regularly subject to auditaxyauthorities and developments in those
audits could adversely affect our income tax priovisShould our ultimate tax liability exceed ogtimates, our income tax provision and net
income or loss could be materially affected.

We incur certain tax expenses that do not declinpgrtionately with declines in our consolidatedax income or loss. As a result, in
absolute dollar terms, our tax expense will hageeater influence on our effective tax rate at Iolggels of pre-tax income or loss than at
higher levels. In addition, at lower levels of fgiea-income or loss, our effective tax rate willrhere volatile.

We are also required to pay taxes other than indames, such as payroll, sales, use, value-adétayarth, property and goods and services
taxes, in both the United States and foreign juctsmhs. We are regularly under examination bydathorities with respect to these niogeme
taxes. There can be no assurance that the outdorneshese examinations, changes in our businesbBarges in applicable tax rules will not
have an adverse effect on our earnings and finbowmalition.

Furthermore, as we expand our international opmratiadopt new products and new distribution modmiglement changes to our operating
structure or undertake intercompany transactiotigim of changing tax laws, expiring rulings, a@ijtions and our current and anticipated
business and operational requirements, our taxnsepeould increase.

Our reported financial results could be adversely #Hected by changes in financial accounting standad

Our reported financial results are impacted byatteounting standards promulgated by the SEC amoha&ticcounting standards bodies and
the methods, estimates, and judgments that wenumgplying our accounting policies. For exampleoanting standards affecting software
revenue recognition have affected and could coattouwsignificantly affect the way we account foverue related to our products and service:
We recognize all of the revenue from bundled sgies, online-enabled games that include updates on a-ahéd+if-available basis or a
matchmaking service) on a deferred basis over timaed offering period. The Financial Accountingu®lards Board (“FASB”) is currently
evaluating the accounting and financial reportimgrévenue transactions. We believe the currerqzal by the FASB would require us to
materially change the way we account for revenueeluiring us to recognize more revenue upon delieéthe primary product than we
currently do under current accounting standards.

As we enhance, expand and diversify our businedpesduct offerings, the application of existingfature financial accounting standards,
particularly those relating to the way we accoamtrévenue and taxes, could have a significantraéveffect on our reported results although
not necessarily on our cash flows.

Our stock price has been volatile and may continut fluctuate significantly.

The market price of our common stock historicakyg lbeen, and we expect will continue to be, sulgesignificant fluctuations. These
fluctuations may be due to factors specific toinslgding those discussed in the risk factors abagevell as others not currently known to us
or that we currently do not believe are matertal)l;hanges in securities analysts’ earnings estisnatt ratings, to our results or future financial
guidance falling below our expectations and analystd investors’ expectations, to factors affegtime entertainment, computer, software,
Internet, media or electronics industries, to dailityt to successfully integrate any acquisitions may make, or to national or international
economic conditions. In particular,

62




Table of Contents
economic downturns may contribute to the publiclstmarkets experiencing extreme price and tradaignae volatility. These broad market
fluctuations have and could continue to adversfgcathe market price of our common stock.

In July 2012, we announced that our Board of Daecaiuthorized a program to repurchase up to $50i@mof our common stock. Our stock
repurchases may be executed at market prices thasubsequently decline.
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Item 2. Unregistered Sales of Equity Securities and Use Bfoceed:

In July 2012, our Board of Directors authorizedagpam to repurchase up to $500 million of our camrmstock. Under this program, we may
purchase stock in the open market or through peiyategotiated transactions in accordance withiegple securities laws, including pursuant
to prearranged stock trading plans. The timing and aaoaunt of the stock repurchases will depend oersévactors including price, capi
availability, regulatory requirements, alternatimeestment opportunities and other market condstiéiie are not obligated to repurchase any
specific number of shares under this program anthit be modified, suspended or discontinued atiamg. During fiscal year 2013 , we
repurchased and retired approximately 22 millioarebh of our common stock for approximately $278iomilunder this program.

During the three months ended June 30, 2013 , dedatirepurchase any shares of our common stock.

The maximum dollar value of shares that may sélplbirchased under the program is $222 million.

Item 3. Defaults Upon Senior Securitie
None.

Item 4. Mine Safety Disclosures
Not applicable

Item 6. Exhibits

The exhibits listed in the accompanying index thibits on Page 66 are filed or incorporated byrnesiee as part of this report.
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SIGNATURE

Pursuant to the requirements of the Securities &xgh Act of 1934, the registrant has duly caussdéport to be signed on its behalf by the
undersigned thereunto duly authorized.

ELECTRONIC ARTS INC.
(Registrant)

/sl Blake Jorgensen

DATED: Blake Jorgensen
August 2, 2013 Executive Vice President,
Chief Financial Officer

65




Table of Contents

ELECTRONIC ARTS INC.
FORM 10-Q
FOR THE PERIOD ENDED JUNE 30, 2013

EXHIBIT INDEX
Incorporated by Reference
Filed

Number Exhibit Title Form File No. Filing Date Herewith
3.1 Amended and Restated Bylaws 8-K 000-17948  8/1/2013
10.1* 2000 Equity Incentive Plan, as amended and retddedments 8-K 000-17948  8/1/2013
10.2* 2000 Employee Stock Purchase Plan, as amended 8-K 000-17948  8/1/2013
15.1 Awareness Letter of KPMG LLP, Independent Registétablic

Accounting Firm. X
31.1 Certification of Principle Executive Officer purqitao Rule 13a-14(a)

of the Exchange Act, as adopted pursuant to Se8t@rof the

Sarbanes-Oxley Act of 2002. X
31.2 Certification of Chief Financial Officer pursuatRule 13a-14(a) of

the Exchange Act, as adopted pursuant to SectidroBthe Sarbanes-

Oxley Act of 2002. X
Additional exhibits furnished with this report:
32.1 Certification of Principle Executive Officer purqutao Section 906 of

the Sarbanes-Oxley Act of 2002. X
32.2 Certification of Chief Financial Officer pursuant$ection 906 of the

Sarbanes-Oxley Act of 2002. X
101.INS? XBRL Instance Document. X
101.SCH'" XBRL Taxonomy Extension Schema Document. X
101.CAL" XBRL Taxonomy Extension Calculation Linkbase Docute X
101.DEF" XBRL Taxonomy Extension Definition Linkbase Docurhen X
101.LAB" XBRL Taxonomy Extension Label Linkbase Document. X
101.PRE"  XBRL Taxonomy Extension Presentation Linkbase Doenim X

*  Management contract or compensatory plan or arraagt

T Attached as Exhibit 101 to this Quarterly Remort~orm 10-Q for the quarterly period ended Junhe2813 are the following formatted in
eXtensible Business Reporting Language (“XBRL1} Condensed Consolidated Balance Sheets, (2) @eadeConsolidated Stateme
of Operations, (3) Condensed Consolidated Statenuér@omprehensive Income, (4) Condensed Consetidatatements of Cash Flows,
and (5) Notes to Condensed Consolidated Finanti&@ents.
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Exhibit 15.1
Awareness Letter of KPMG LLP, Independent Registerd Public Accounting Firm

Electronic Arts Inc.
Redwood City, California:

With respect to the subject registration statememtd=orm S8 (Nos. 333183077, 333176181, 333168680, 333161229, 333152757
333-148596, 333145182, 333138532, 333131933, 333127156, 333117990, 333107710, 33399525, 33367430, 33344222, an
333-39432) and the registration statement on For® §No. 333-177824) of Electronic Arts Inc., we acknowledge @wareness of tl
incorporation by reference therein of our repott et August 2, 2013 relted to our review of interim financial informatiémcluded in Forr
10-Q for the quarterly period ended June 29, 2013.

Pursuant to Rule 436 under the Securities Act &31@he Act), such report is not considered parfakgistration statement preparet
certified by an independent registered public antiag firm, or a report prepared or certified by iadependent registered public accour
firm within the meaning of Sections 7 and 11 of #wt.

/sl KPMG LLP

Santa Clara, California
August 2, 2013



Exhibit 31.1
ELECTRONIC ARTS INC.

Certification of Principle Executive Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Lawrence F. Probst Ill, certify that:

1.
2.

| have reviewed this Quarterly Report on Fo@¥Qlof Electronic Arts Inc

Based on my knowledge, this report does notatomny untrue statement of a material fact orténstate a material fact necessary to
make the statements made, in light of the circuntsts.under which such statements were made, niatadisg with respect to the period
covered by this report;

. Based on my knowledge, the financial statemeamtd other financial information included in théport, fairly present in all material

respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this report;

. The registrant’s other certifying officer(s)dainare responsible for establishing and maintgmisclosure controls and procedures (as

defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag @defined in Exchange Act Rules

13a-15(f) and 15d-15(f)) for the registrant andéiav

a. Designed such disclosure controls and procedarecaused such disclosure controls and procedotee designed under our
supervision, to ensure that material informatidatheg to the registrant, including its consolidhtubsidiaries, is made known to us
by others within those entities, particularly dgritie period in which this report is being prepared

b. Designed such internal control over finanaiglarting, or caused such internal control overrfaial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

c. Evaluated the effectiveness of the registsaglisclosure controls and procedures and presentais report our conclusions about
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation;

d. Disclosed in this report any change in thegtegnt's internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#) tlas materially affected, or is
reasonably likely to materially affect, the regasit’'s internal control over financial reporting;dan

. The registrant’s other certifying officer(s)danhave disclosed, based on our most recent el@iuaf internal control over financial

reporting, to the registrant’s auditors and theitac@mmmittee of the registrant’s board of direct@spersons performing the equivalent

functions):

a. All significant deficiencies and material weakses in the design or operation of internal céotrer financial reporting which are
reasonably likely to adversely affect the regisfeaability to record, process, summarize and refioancial information; and

b. Any fraud, whether or not material, that inv@advmanagement or other employees who have a s@mniifiole in the registrant’s
internal control over financial reporting.

Dated: August 2, 2013 By: /sl Lawrence F. Probst IlI

Lawrence F. Probst Il
Executive Chairman, Principle Executive Officer



Exhibit 31.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Blake Jorgensen, certify that:

1.
2.

| have reviewed this Quarterly Report on Fo@¥Qlof Electronic Arts Inc

Based on my knowledge, this report does notatomny untrue statement of a material fact ortamstate a material fact necessary

to make the statements made, in light of the cistances under which such statements were madmislieading with respect to the

period covered by this report;

Based on my knowledge, the financial statemems other financial information included in théport, fairly present in all material

respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this rep

The registrang’ other certifying officer(s) and | are responsifoleestablishing and maintaining disclosure cdstaemd procedures (

defined in Exchange Act Rules 13a-15(e) and 15&))%(nd internal control over financial reportirag defined in Exchange Act

Rules 13a-15(f) and 15d-15(f)) for the registramd &ave:

a. Designed such disclosure controls and procsedareaused such disclosure controls and procedaiee designed under our
supervision, to ensure that material informatidatneg to the registrant, including its consolidhibsidiaries, is made known
to us by others within those entities, particulahlying the period in which this report is beingmared;

b. Designed such internal control over finanoggdarting, or caused such internal control overrfaial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repodiand the preparation of
financial statements for external purposes in ataoce with generally accepted accounting princjples

c.  Evaluated the effectiveness of the registradiSslosure controls and procedures and presentisi report our conclusions
about the effectiveness of the disclosure conttntsprocedures, as of the end of the period cousyréhis report based on such
evaluation; and

d. Disclosed in this report any change in thestegit’s internal control over financial reportitigat occurred during the
registrant’s most recent fiscal quarter (the regists fourth fiscal quarter in the case of an aimaport) that has materially
affected, or is reasonably likely to materiallyead, the registrant’s internal control over finaeeporting; and

The registrant’s other certifying officer(s)danhave disclosed, based on our most recent et@tuaf internal control over financial

reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the

equivalent functions):

a. All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which
are reasonably likely to adversely affect the regig’s ability to record, process, summarize aqbrt financial information;
and

b.  Any fraud, whether or not material, that innedumanagement or other employees who have a simiifiole in the registrant’s
internal control over financial reporting.

Dated: August 2, 2013 By: /s/ Blake Jorgensen

Blake Jorgensen
Executive Vice President,
Chief Financial Officer



Exhibit 32.1
ELECTRONIC ARTS INC.

Certification of Principle Executive Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended JBGe2013 as filed with the Securities anc
Exchange Commission on the date hereof (the “R8ptrtawrence F. Probst, Executive Chairman, Eipte Executive Officer of Electronic
Arts Inc., certify, pursuant to 18 USC Section 13&®adopted pursuant to Section 906 of the Sasb@rkey Act of 2002 (“Section 906”), that
to my knowledge:

1. The Report fully complies with the requiremenit$Section 13(a) or 15(d) of the Securities ExgeAct of 1934; and
2. The information contained in the Report faphgsents, in all material respects, the finan@aldition and results of operations of
Electronic Arts Inc. for the periods presented ¢irer

/sl Lawrence F. Probst Il

Lawrence F. Probst IlI

Executive Chairman, Principle Executive Officer
Electronic Arts Inc.

August 2, 2013

A signed original of this written statement reqditgy Section 906, or other document authenticategnowledging, or otherwise adopting the
signature that appears in typed form within thetetaic version of this written statement requibgdSection 906, has been provided to
Electronic Arts and will be retained by Electrofids and furnished to the Securities and Exchang@i@ission or its staff upon request.



Exhibit 32.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended JBGe2013 as filed with the Securities anc
Exchange Commission on the date hereof (the “R8ptrBlake Jorgensen, Executive Vice Presidert @hief Financial Officer of Electronic
Arts Inc., certify, pursuant to 18 USC Section 13&®adopted pursuant to Section 906 of the Sasb@mkey Act of 2002 (“Section 906”), that
to my knowledge:

1. The Report fully complies with the requirementsSefction 13(a) or 15(d) of the Securities Exchangeoh1934; an
2. The information contained in the Report faphgsents, in all material respects, the finan@aldition and results of operations of
Electronic Arts Inc. for the periods presented ¢irer

/sl Blake Jorgensen
Blake Jorgensen
Executive Vice President,
Chief Financial Officer
Electronic Arts Inc.

August 2, 2013

A signed original of this written statement reqdil®y Section 906, or other document authenticatiegnowledging, or otherwise adopting the
signature that appears in typed form within thetetaic version of this written statement requibgdSection 906, has been provided to
Electronic Arts and will be retained by Electrofids and furnished to the Securities and Exchang@i@ission or its staff upon request.



