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FORWARD LOOKING STATEMENTS

This presentation has been prepared by K-TIG Limited (ACN  158 307 549) 

(“Issuer”) for the sole purpose of providing an overview of its current 

prospects and proposed development strategy to recipients (“Recipient”). 

The presentation is based on information available to the Issuer as at the 

date of the presentation. The information contained in this presentation 

has not been verified by the Issuer nor has the Issuer conducted any due 

diligence in relation to that information. The presentation contains 

selected information and does not purport to be all inclusive or to contain 

all information that may be relevant to the Recipient. The Recipient 

acknowledges that circumstances may change and this presentation may 

become outdated as a result. The Issuer accepts no obligation to update 

or correct this presentation.

This document includes forward-looking statements.  When used in this 

document, the words such as "could", “plan",  "estimate", "expect", 

"intend", "may", "potential", "should" and similar expressions are forward-

looking  statements.  Although the Issuer believes that the expectations 

reflected in these forward-looking statements are reasonable, such 

statements involve risks and uncertainties, and no assurance can be given 

that actual results will be consistent with these forward-looking 

statements.

No representation or warranty, express or implied, is made as to the 

fairness, accuracy, completeness or correctness of the information, 

opinions and conclusions contained in this presentation. To the maximum 

extent permitted by law, none of the Issuer, its directors, employees or 

agents, advisers, nor any other person accepts any liability for any loss 

arising from the use of this presentation or its contents or otherwise 

arising in connection with it, including, without limitation, any liability 

arising from fault or negligence on the part of the Issuer or its directors, 

employees or agents. Nothing in this Presentation is a promise or 

representation as to the future. Statements or assumptions in this 

presentation as to future matters may prove to be incorrect and 

differences may be material. The Issuer does not make any representation 

or warranty as to the accuracy of such statements or assumptions.

The information in this presentation does not take into account the 

investment objectives, financial situation and particular needs of any 

Recipient. The Recipient should not make an investment decision on the 

basis of this presentation alone and the Recipient should conduct its own 

independent investigation and assessment of the content of this 

presentation. Nothing in this presentation constitutes financial product, 

investment, legal, tax or other advice.  Nothing in this presentation should 

be construed as a solicitation to buy or sell any security or to engage or 

refrain from engaging in any dealing in any security.

Photographs, maps, charts, diagrams and schematic drawings appearing 

in this presentation are owned by and have been prepared by or 

commissioned by the Issuer, unless otherwise stated.  Maps and diagrams 

used in the presentation are illustrative only and may not be drawn to 

scale.  Unless otherwise stated, all data contained in charts, graphs and 

tables is based on information available at the date of this presentation. 

By accepting this presentation the Recipient agrees to be bound by the 

foregoing statements.
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■ A transformative, industry-disrupting welding technology 
that changes the economics of fabrication.

■ Performs a conventional multi-hour multi-pass TIG weld into 
a 3 minute single pass weld.

■ Reduces fabrication costs by up to 80-95%.

■ Welds to the highest-grade welding quality.

■ Proprietary technology meets all relevant US, European and 
Australasian welding standards and certified by Lloyds and 
Bureau Veritas.

K-TIG | TECHNOLOGY
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Commercially proven & globally certified.

K-TIG TechnologyCOMMERCIALLY PROVEN | GLOBAL CLIENTS
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STRATEGIC GROWTH PRIORITIES

2 Nuclear

▪ Continue to engage and target the GBP 1.7bn UK nuclear decommissioning sector
▪ Continue to develop next generation welding cell for 3m3 nuclear waste boxes
▪ Create valuable IP and deep industry relationships with Nuclear AMRC, robotic welding project
▪ Establish fabrication capabilities to manufacture nuclear waste boxes in the UK and beyond

3 Defence

▪ Continue collaborative work with Hanwha Defence Australia, targeting the armored vehicle market
▪ Continue engagement with the maritime defence sector and global defence primes to assist them delivering 

Australia’s next generation maritime capability to provide pipe spooling, deck plate and light weigh structures 
solutions to dramatically lower 

R&D

▪ Continual improvement of technical capabilities (enhancement and automation)

4

1 Customer Acceleration & USA Market Expansion

▪ Strong focus on long-term recurring revenue generation and growth
▪ Continue to build on distributor platform in USA, UK/European and ASEAN markets
▪ Implement aggressive revenue growth strategy
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Nuclear power reactors across the globe

▪ Currently 443 operational reactors, providing 10.5% of global power supply

▪ The International Atomic Energy Agency (IAEA) lists 194 reactors across the globe as permanently 

shut down, with 144 currently in a formal stage of the decommissioning process

▪ IAEA assesses 25% of existing nuclear capacity in advanced economies expected to be shut down 

by 2025

▪ This presents a growing global opportunity for K-TIG to participate in the Nuclear 

decommissioning supply chain, along with niche areas of new build activity to replace and grow 

civil Nuclear fleets

NUCLEAR STRATEGY | MARKET BACKGROUND (GLOBAL)
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Nuclear reactors by region
*World nuclear performance report 2021 based on 443 reactors
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Permanent shutdown reactors
*IAEA correct as at 21 Sep 21
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There is a large market in need of Nuclear waste management suppliers and expertise

NUCLEAR STRATEGY | MARKET BACKGROUND (UK/EU)

7

Key UK facts

▪ 17 current decommissioned Nuclear sites requiring remediation with further Nuclear 

fleet closures planed 

▪ All Nuclear power generation needs decommissioning and waste management 

solutions to store Nuclear waste materials in a manner to facilitate permanent 

geological disposal, requiring a high volume of welded metal containers

▪ The UK Nuclear Decommissioning Authority (NDA) has plans for over 100 years of work 

to decommission the UK civil Nuclear fleet at a cost of over £132 Billion in real terms. 

This does not include Defence projects or remediation

Sources: British newspapers, NIA, NDA, WNA, Rolls Royce presentations and British Parliamentary 

committee records

Key EU facts

▪ 118 permanent shutdown reactors in wider EU region (Western, central and eastern)

▪ The EU commission currently supports decommissioning projects in Bulgaria, Slovakia and 

Lithuania

▪ K-TIG has excellent relationships within the region, which combined with our success in the 

Nuclear AMRC project will afford the Company realistic expectations to enter the EU market

▪ Geological disposal sites planned for Finland, France and Sweden – all three nations are key 

potential future customers for K-TIG 
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A growth industry

▪ Over £132 Billion in planned decommissioning work and over £125 Billion on new build to 2040 in 

the UK alone

▪ Global Nuclear industry opportunities are multiples of the value of the UK industry

NUCLEAR STRATEGY | A GROWTH TRAJECTORY

8

Significant opportunity to provide key technology

▪ Very large numbers of waste containers will need to be manufactured to support the planned nuclear 

decommissioning

▪ Multiple suppliers will be mandated to ensure supply chain capacity and security

▪ K-TIG’s project with the Nuclear Advanced Manufacturing Research Centre, NAMRC, will develop 

‘Turn-key’ systems that can deliver the high waste container volumes required for waste management

K-TIG is uniquely placed to secure long-term fabrication contracts

▪ K-TIG welding technology is ideally suited to the materials and joint geometries used on many nuclear 

waste containers

▪ K-TIG will be the original equipment manufacturer, OEM, of the high-quality welding technology to be 

developed at the NAMRC.  Combined with specialised staff expertise creates competitive advantage

▪ OEM as a non monopoly fabricator is seen by customer as attractive way to drive waste container 

costs down over time

▪ The Company is currently looking at establishing a fabrication capability to deliver the required 

nuclear waste containers as well as establishing key relationships and securing industry contacts 

relevant to the business we are seeking to win
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NUCLEAR STRATEGY | SYNOPSIS

The 144 (global) and 17 (UK) reactors currently in formal 
decommissioning provides an unmet need for the storage 
of nuclear waste.  This requires a high volume of welded 
metal containers and concrete containers to be fabricated

K-TIG has identified £1.77 Billion in specific current and planned 
procurement opportunities within a single segment of the UK 
Nuclear industry supply chain.  K-TIG technology is ideally 
suited to this application  

The current cost of container fabrication is 
high with traditional welding cell technology 
and weld quality assurance testing techniques.    
A more automated solution is needed 

Nuclear AMRC R&D project aims to develop a ‘Turn-Key’ 
robotic welding solution for the production of 3m3 boxes, and 
similar nuclear waste storage containers.  This will dramatically 
lower the cost of fabrication and be offered to all fabricators

Market Gap

Initial Target 
3m3 ILW 

Containers

Need For 
Automation

NAMRC Project

Become a 
Fabricator

Company to establish fabrication capability to enter 
the UK 3m3 ILW Container market as a contracted 
fabricator.
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NUCLEAR STRATEGY | OUR INTENT

10

▪ Project to create ‘Turn-Key’ 

solution for manufacture of 

nuclear waste storage containers

▪ Project will further K-TIG 

innovation of Evolve 3 controller 

with integration of QC / QA 

sensory suite

▪ K-TIG signed  legally binding R&D 

project deal with Nuclear AMRC in 

February 2022

▪ Create deep relationships with 

stakeholders & customers such as 

Sellafield and Radioactive Waste 

Management, along with industry 

enablers such as the Nuclear 

AMRC

▪ Demonstrated industry 

commitment to dropping 

fabrication costs

▪ Aggressively pursue £1.77 Billion 

in specific 3m3 ILW container 

opportunities in the UK, then 

larger prospective revenue 

opportunities globally

▪ Further waste Develop 

relationships to pursue EU / USA 

/ CAN Nuclear waste container 

and wider supply chain 

opportunities

▪ Establish fabrication capability 

to manufacture nuclear waste 

boxes in the UK and beyond

▪ Expand into other waste 

container fabrication 

opportunities such as spent fuel 

rod container production to 

follow

▪ Aggressively pursue fabrication 

opportunities in other highly 

regulated / niche sectors

▪ Develop further ‘Turn-key’ 

solutions and finished products, 

such as SMR and ‘glove boxes’

Create valuable IP & deep 

industry relationships 

with the Nuclear AMRC, 

robotic welding project
Confirm and develop UK 

Nuclear sector revenue 

opportunities
Establish fabrication 

capability to produce 

nuclear waste containers

③

①

②
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Building foundations and 

demonstrating credibility

▪ Affords K-TIG the opportunity to 

demonstrate company technology 

within the required regulatory 

environment

▪ Creates a demonstrable track 

record which can be used in 

tendering processes for future 

procurement activities

▪ Creating brand and product 

credibility which can be leveraged 

in adjacent highly regulated 

sectors such as Defence

▪ Building portfolio of ‘Turn-key’ 

systems that will be sold to 

nuclear waste container 

fabricators 

11

Creating deep relationships 

within the industry

▪ Establishing meaningful relationships 

with the Nuclear AMRC and its sister 

organisations throughout the world 

(specifically targeting national and 

industry R&D organisations in Company 

key target markets)

▪ Working with future customers in a non-

sales environment to form relationships 

built on technical capability, which in turn 

will support our future business 

opportunity development with them

▪ Working alongside researchers doing 

innovative work to improve weld quality 

and economics, giving K-TIG insights into 

next generation welding trends

NUCLEAR STRATEGY | NAMRC PROJECT

Creating next generation of 

product differentiation

▪ Proving new quality control and 

quality assessment sensor 

technology such as acoustic 

inspection, weld video inspection 

and machine learning methods to be 

encompassed in the K-TIG R&D 

project

▪ Once proven, the capability will be 

integrated with our next generation 

controller (Evolve 3), creating market 

leading product differentiation, 

driving customer purchase decisions 

and brand loyalty
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For more 
information 
please contact:

Company enquiries:

Adrian Smith
Managing Director
K-TIG Limited
+61 8 7324 6800

F
or

 p
er

so
na

l u
se

 o
nl

y


